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A SOUTHERN LEADER. 


In most things unique, in few things like other places, 
New Orleans has a lumbermen’s club in which the town, 
its history, traditions and attributes are more or less 
reflected. embraces and 
contemplate the interests of any and every department of 


Its membership its objects 
the wood industry from staves to mahogany lumber. Previ 
ous to its formation attempts to establish permanently 
local organizations of a kindred sort had proved more or 
less abortive, except in the case of an association of lumber 
exporters some years ago which later was absorbed by 
and is self-sustaining, active 

branch of the National 
porters’ Association, whose present head 


now a 
Lumber Ex 


quarters are in Baltimore, Md., with L. 
Palmer, 
charge. 
concerns 


assistant secretary, in local 
Excepting the very large cypress 


New 
the various branches represented in the 


administered in Orleans, 
membership consist probably more large 
ly of export interests than others. Per 
haps this may be accounted for chiefly 
by the fact that 
could be no logical 


geographically there 


commercial move 
ment of wood products in the direction 
of New Orleans for any other purpose. 
There of very 
ble volume of local consumption, but this 
naturally is supplied by the mills oper- 


course is a considera 


ated in the near vicinity, or at retail. 
In other words, the commercial movement 
of lumber produced anywhere on that 
coast except for export of necessity is 
in the opposite direction—from, not to- 
ward, the sea. 
spects cypress affords the only considera- 
ble exception to this rule; the Southern 
Cypress Manufacturers’ Association hav- 
ing its headquarters in Orleans, 
while the Louisiana Red Cypress Com- 


In certain important re- 


New 


pany, selling agent for a large number of 
mills, is operated 
there. The membership of the Lum 
berman’s Club of New Orleans, it will 
thus appear, has derived its principal sus 


also domiciled and 


taining support from tributary exporting 
and cypress departments of activity. 
Other exceptions comprise an outside con- 
tingent of perhaps 15 percent of the 
whole number of seventy-five members, a 
few of whom are retailers and mill folk. 
The eligibility clause of the constitution 
of the club restricts membership in it 
to individuals engaged in branch 
of traffic in 


any 
manufactures. 
The objects of the club, which held 
its initial meeting on March 18, 1910, 
comprise every conceivable thing of in- 
terest to its members that is susceptible of organized pro 


wood or its 


motion as against the weakness of individual limitation. 
Perhaps the keynote of these objects was sounded when 
it was written that ‘‘A herd of cattle can stand against 
a pack of wolves, but a cow alone is doomed.’’ At all 
events, that is the theory of all such bodies and it is 
vividly suggestive of their possibilities. In New Orleans 
there are certain problems of a civic-municipal-commer 
cial character that, affecting the interests especially of 
lumber export shippers, are receiving the attention of 
the club with promise of good results. In such 
the public service finds the more practical assistance of 
private shippers a powerful support and a source of 
strength. In this connection there has been no time 
in many years, if ever, when shippers could have regarded 
New Orleans as an ideal marine terminal point. There 
always are grievances of a character beyond the power 
of individuals to reform—publie belt railroad and steam- 


cases 


ship services all more or less fruitful of abuses. It is 
to the correction of these that the club bends its energies 
and influences. 

Hoshall, of 
then resident at 


This first meeting, called by W. E, Hoshall 
& MeDonald New Or 
leans, resulted in formal organization of the club and the 
Watson, 
Robinson, first vice president; W. P. 


Bros., Eola, La., 


election of the following officers: George FE. 
president; C. W. 
Toung, second vice president; W. E. Hoshall, treasurer, 
and L. Palmer, secretary. Within the year a seeond elec 
tion resulted in the choice of Mr. Hoshall to be president, 


Ludwig Haymann, first vice president; W. P. Barr, second 





LUDWIG HAYMANN, OF NEW ORLEANS, LA 
President 


Lumbermen’s Club of New Orleans 


vice president; A. M. Lynch, treasurer, and L. Palme: 


secretary. Still later Messrs. Hoshali and Lynch discon 
tinued their New Orleans’ activities and moved back to 
Kola, whereupon a special election to fill the vacancies re 
sulted in the choice of Ludwig Haymann as president 
and Mr. Palmer was made treasurer in addition to his 
secretaryship. There also is an executive board, which as 
now constituted consists of 
Haymann, W. P. Baar, L. Palmer, F. J. 


Krank B. O’Leary, W. A. 


George E. Watson, Ludwig 
loxley, D. B. 


Alexander, Scott and L. M. 


Tully. 
Regular meetings are held monthly, preceded by a 
spread served at one of New Orleans’ celebrated res 


taurants in a manner to invoke sociability and good fel 
lowship, inspire enterprise and a spirit of self-reliance, 
justice and progress. The discussion of creature com- 
forts is followed by the order of business formally pre 


scribed by the constitution. These oceasions are a never 


failing wellspring of satisfying entertainment and the 
sober consideration of business. 

The the club, Ludwig Hay- 
mann, American manager of the exporting, importing and 
wholesaling house of Hugo Forchheimer, of Frankfort- 
on-the-Main, Germany, is too young a man to have ac- 
But he 
is not too young successfully to have impressed the lum- 


incumbent president of 


quired a very extensive record in point of time. 


ber industry of the Gulf coast with a practically unani- 
mous sense of his personal character and capability. The 
story of his American experiences is also the record of 
an example of growth from a small beginning that has 
reached a hight of achievement exceeded 
by not more than two or three contem- 
poraries on the Gulf coast. Establish- 
ment of the house in this country not very 
many years ago was marked by the ap- 
pearance of a son of the principal sent 
to study the situation and pave the way 
to its present commercial standing. 
Ludwig Haymann was born at Laup- 
heim, Germany, in 1880, and educated in 
the lumber there. He came to 
1902 and through the 
force of his work his 
career in the meantime has been signal- 


trade 
this country in 
sheer personal 
ized by unbroken advancement until sev- 


eral years ago the active management 
of the interests of his house on this side 
of the Atlantic was given to him, and he 
today directs a volume of international 
business which characterizes him as one 
of three of the foremost leaders on the 
Gulf coast. Sustaining as the house does 
the relations of exporter, importer and 
wholesale distributer, it is in position 
to take up and dispose of stocks on a 
scale and in ways more or less peculiar 


to itself. Its principal dealings are in 


yellow pine and include also an ocea 
sional transaction in hardwoods. ‘The 
main office is in the new Whitney Central 


Bank 
charge of 


offices’ in 
also main- 
tained for convenience and dispatch at 


building, but minor 


local agents are 
a number of the leading pine centers on 
the Gulf coast. Mr. 


happy combination of 


Haymann by a 
quiet self-confi- 
dence, sustained sagacity and unfailing 
affability 
enlisting the confidence and respect of 
all to 


he has had business dealings. 


has succeeded in permanently 


or with whom 
On the 
floor of deliberative assemblies he habit- 


whom he is known 


ually bears himself with dignity and 
force that win the good graces of his 
audience. If in the pursuit of the 


large affairs in his charge he at any time 
has erred, his deny that 
that such 


friends will 


such lapses have been many or intended or 
errors have been at all consequential. 

A strong factor in determining Mr. Haymann’s popu 
larity and consequent prominence in New Orleans par 
ticularly and in Gulf coast lumber activities generally 
is his clear and quick insight into determining condi 
tions. While this has always been a characteristic of 
his handling of lumber trade matters, it has been brought 
more forcibly to public ken in the deliberations and dis- 
cussions of the Lumbermen’s Club. A feature 
of its sessions has been Mr. Haymann’s lack of partici- 


notable 


pation in debate until the arrival of a crisis or a possi- 
ble deadlock, when his quiet but logical solution of vexed 
problems has usually meant progress of the questions in- 
volved. To his ability as a lumberman, his grasp of lum- 
ber problems and his wide personal popularity Mr. Hay- 
mann owes his elevation to the executive office of the 


Lumbermen’s Club of New Orleans. 
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Good Talking Points. 


You can talk with pride about 
the superior qualities of our Calli- 
fornia White Pine products. 
They will back you up in any 
reasonable statement you make. 


A stock of our 





CALIFORNIA WHITE PINE. 


Sash and Doors 


in your yard means more busi- 
ness and more profit for you. 
On account of the high quality 
of material and workmanship of 
our goods they make satisfied 
customers and steady patrons 
for you. 








Write today for 
quotations. 


Weed Lumber Co. 


WEED, CALIFORNIA. 


SAN FRANCISCO OFFICE: Flood Building. 
Telephone, Kearny 2885. 


JAMES D. LACEY. 


placed in our hands 


1211 Whitney Central Bldg., 


New Orleans, 


- 0 | 
INTERESTED IN SOUTHERN 
OR PACIFIG COAST TIMBER? 


We furnish detailed reports of amounts of stumpage on each 214, 6 
or 10 acre Subdivision of each forty. 


WOOD BEAL. VICTOR THRANS, 





We employ expert Pacific Coast Cruisers to check all estimates 
made on Western Timber. 





We offer High Class Timber Properties only, which have been 


for sale. 


We guarantee our estimates are reliable. 


JAMES 0D, LACEY & CO, 








(ESTABLISHED 1880) 


1104 Spalding Bulldiag, 1009 White Bidg., 1215 Old Colony Bldg, 


Portland, Ore. Seattle, Chicago, 














YELLOW PINE 


LUMBER 


AUL 


CO. 


BIRMINGHAM ALA: 


PAVING BLOCK STOCK 
CREOSOTED TIMBERS 
YARD and SHED STOCK 
LATH and SHINGLES 
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OF SPECIALINTEREST TO ADVERTISERS. 


The AMERICAN LUMBERMAN is the 
only lumber newspaper having a large paid 
subscription list! 

The average number of copies of the 
AMERICAN LUMBERMAN pnanted 
weekly during the year ended January |, 
1911, was 13,802. 


State of Illinois, County of Cook, ss. 


I, Elmer C. Hole, secretary and treasurer of the 
AMERICAN LUMBERMAN, do solemnly swear 
that the above figures are correct. 


ELMER C. HOLE. 
Subscribed and sworn to before me this 25th day 
of January, 1911. 
HENRY S. LOVELY, Notary Public. 
This is a circulation more than double that 
of any other lumber newspaper and greater 
than the combined subscniption lists of any 
three other lumber newspapers. 




















WOOD DISTILLATION. 


One hundred forty-seven establishments were engaged 
in 1909 and 1910 in wood distillation, as compared 
With 131 in 1907 and 1908, the total quantity of wodd 
consumed in 1910 being 1,450,439 cords, or 14.6 percent 
more than in 1909, and 48.3 percent more than in 
1908, and 13.1 percent more than in 1907. One hun- 
dred of the 147 plants were using hardwoods, chiefly 
birch, beech and maple, hardwoods comprising 86.7 
percent of the total wood consumed in distillation. 


Sixty percent of the hardwood used was in the form 


of body wood, and 30 percent was limbs, the rest 
being sawdust, slabs and other mill waste. Thirty 
establishments were engaged in the distillation of 
softwoods in 1910, chiefly yellow pine, growth in 
softwood distillation being much more rapid in recent 
years than in hardwood. The consumption of soft- 
wood in 1910 was 192,442 cords, or 66.9 percent over 
1909, 94 percent over 1908 and 208.7 percent over 
1907. 





PRICES ON LOW GRADES. 


The unusual demand for low grade lumber this year, 
especially that going into the box trade, has given 
business in that line the appearance of a revival, but 
an unfortunate feature of this demand is that it has 
brought about a necessity for some advances that seem 
rather hard on other lines. The box man, for example, 
is suffering from outside competition and demoraliza- 
tion attendant upon the activity of too many saws, and 
now the advance of $1.50 a thousand feet on Nos. 4 and 
5 white pine boards means not only the elimination of 
the profit to him but excludes him from securing some of 
his former customers that recently had been taken away 
by the fiber box people and incidentally making com- 
petition much more difficult for him. 

The suggestion therefore is that when the manu- 
facturer is advancing the price on low grade boards 
he would do well to look before leaping. Too much of 
an advance may mean a boomerang that would affect 
his customers and himself. 





wr 


CEMENT PRODUCTION. 


The manufacture of cement in the United States has 
reached monumental proportions. When it topped the 
ten million mark ten years ago, showing an increase 
of 2,600 percent over the production of ten years before, 
it was considered remarkable; but in 1910 production 
reached 776,549,951 barrels, valued at $68,205,800. The 
increased production of 1910 over 1909 was 11,558,520 
barrels. The former year production increased 18 per- 
cent and value 29 percent. The increase in 1910 was 
larger than the total output in 1900. 

Those who look upon cement as a substitute for and 
rival of lumber might be concerned by these figures. As 
a matter of fact, cement is often an auxiliary instead 
of a rival of forest products. A vast amount of cement 
goes underground; and it is probable that brick has 
been displaced as much as lumber by the growth of this 
industry. There has been some cement-block house 
building, but it has been but an item in cement con- 
struction. 


EDITORIAL SHORT LENGTHS. 


Willis L. Moore, chief of the United States weather 
bureau, in a recent address asserted that the United 
States is producing only about 10 percent of its pos 
sibilities in the way of food products. He said: ‘‘If 
the same intellects were used in the maintaining of 
farms as are used in banking and business institu- 
tions, this country would be the richest and most 
prosperous in the world. Every acre of ground in 
the United States that can grow food products 
should be cleared of forests.’’ It will be recalled that 
Mr. Moore has on several occasions opposed the theory 





In the address re- 
ferred to he said: ‘‘The idea that prevails generally 
that forests are necessary for restraining floods is 
a proved fallacy.’’ Continuing, he said that this 
country has the power and wealth to dominate the 
world if it were developed. 


that forests control stream flow. 


In a preliminary report, for 1909 on the cooperage 
and wooden goods industry the Bureau of the Census 





presents statistics showing that the number of con- 
cerns engaged in the business in 1909 was 2 percent 
less than in 1904, figures for the two years being 
1,693 and 1,719, respectively. But the capital invested 
was 37 percent greater in the later year than in the 
earlier year; the amount for 1904 being $36,756,000, 
and for 1909, $50,342,000, The output of the industry 
was in 1904 valued at $57,956,000, and in 1909 at 


$60,248,000, an increase of 4 percent. Materials used 


in 1909 cost 6 percent, or $1,957,000 more than in 
1904, and the values added by manufacture were, in 
1904, 40 percent, anl in 1909, 39 percent of the total 
value. Five percent fewer wage earners were em- 
ployed in the later year than in the former, and 
their total wages decreased 1 percent. 
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DORMANT TRADE AWAKENING. 


As the AMERICAN LUMBERMAN is about ready for the press telegraphic information 
comes from Seattle, Wash., that mill operators in western Washington are reporting 
a stronger demand for lumber than heretofore has prevailed in that section. This 
encouraging statement is made doubly encouraging as following like, though less 
emphatic, statements that have been coming from the northwestern coast within 
the month. A feature of recent conditions has been a developing demand for rail- 
road material, the Chicago, Burlington & Quincy system having come into the market 
for 9,000,000 feet. In connection with the railroad demand a pronounced inquiry 
for and an actual buying of car building lumber have arisen, and indications are 
strong that this demand will continue. The like feature is also manifest in the 
southern pine trade. showing that the time has arrived when the railroads must 
provide more equipment to meet the demands of traffic. Furthermore, the managers 
have become aware that prices are at bedrock, and they have come +o the conclusion 
that now is the time to buy at the lowest figures. They have waited throughout 
the season just past for still lower prices, but at length have come to understand that 
prices will go no lower but, rather, are likely to be advanced after the first of the 
new year. 

The mills in the Puget sound country will be shut down during the holidays for 
annual repairs, precluding the taking of orders for delivery in the near future. By 
the end of this week few mills cutting fir lumber in Washington or Oregon will be 
running. Already buyers are finding it difficult to place orders at prices lately 
prevailing. A dispatch from Eureka, Colo., states that the price of clear redwood 
shingles has been advanced 5 cents a thousand, making the price on deliveries in San 
Francisco $1.75 a thousand. Star A* brands also have been advanced 5 cents a 
thousand, making the price in San Francisco $1.30. 





THE VENEER SITUATION. 


In many respects the meeting this week of the National Veneer & Panel Manu 
facturers’ Association was the most interesting and successful in the history of the 
organization. The attendance was large and the discussions were livelier than usual. 
This perhaps was due to the fact that veneer manufacturers have many grievances 
in common at the present time. The manufacture of veneers at a profit is much of a 
myth, for this product has been selling at lower prices the last few years than it did 
fifteen years ago, notwithstanding the facts that the value of logs has increased 
heavily and the amount of veneers used has also increased. It has become a case of 
the survival of the fittest. Something is radically wrong that such a useful and 
dignified industry as the manufacture of veneers from the ever decreasing forests 
should not carry with it a fair and legitimate profit. 

The consensus among the manufacturers is that there has been an overproduction 
and that conditions can be improved only by curtailing the output. With this end in 
view, many of the manufacturers aim to put in a shorter supply of logs this coming 
season than they have for several years. Some have concluded practically not to 
operate their mills at all during 1912. If they really do this there can be but one 
result—improved conditions in the veneer manufacturing industry. ‘These will 
eliminate the necessity of many mills cutting up into veneer an oversupply of logs 
which because of their deterioration would be of little value if held over into another 
season, and then throw the product on to the market at ridiculously low prices for 
the sake of realizing what they can on the logs before they prove to be useless. 
Conservation of the forests also should be ever present in the minds of all, more 
especially of those who are engaged in an industry drawing constantly upon their 
supply. 

If the veneer manufacturers will live up to the sentiments so fully expressed in 
their annual meetings, 1912 should find this industry going with the upward swing 
of the pendulum and the veneer business should soon be on a firmer and more sub- 
stantial basis. 





FREIGHT RATES ON FIBER. 


As previously announced, the Western Classification Committee will hold a meeting 
at the Galvez hotel, Galveston, Tex., January 16, 1912, for the consideration of a 
number of classification matters, including rule 14B of the western classification, the 
repeal of which is being actively advocated by the National Classification Committee. 

The many phases of this question have been discussed so repeatedly that it is 
hardly opportune at this time to reiterate what has been said about the effect of 
this rule on the lumber industry, on forest conservation, and on the buying of goods 
shipped in fiber packages and damaged in transit, but it is important that the trade 
shall fully recognize the absolute necessity of assisting the National Classification 
Committee in presenting its case at the hearing in January, not for the purpose of 
eliminating the paper carton and fiber box but in order that proper allowance may 
be made for the greater desirability of the woolen package for most purposes. 





LOOK IN YOUR OWN LOOKING GLASS. 


The labor situation in this country is one of the problems to be faced by the 
American manufacturer. In the lumber business the union has never been a factor. 
Would it not be wise for those who are threatened by, or have had some little ex 
perience with labor, to eliminate any of the discriminations that may have crept in 
by habit or bulldozing managers and the laborers’ life made unendurable? 

The trend of the times seems to be for shorter hours of labor. Unfortunately 
for the employer and the employee, we are in the careless age when the employee 
cares not what may become of the manufacturer’s business. In other words, he 
lacks a personal interest in the success of the institution that pays him his daily 
bread; and are not some employers taking advantage of an old system and doing 
a grave injustice to the employee by not paying him, according to contract, the 
full money value of his wage? A negro driver may disturb the labor conditions of a 
whole industry. Would it not be well for the employer to look at the other fellow’s 
side of the case and see if he is paying his men for eleven hours’ work when they 
give it to him, and thus not discourage further disinterestedness on the part of the 
employee? It would mean less dissatisfaction with the job, and if a man does not 


give his employer value received he should be replaced by someone else; but when 
the employer has contracted to pay his workmen $1.75 for eleven hours’ work he 
should not charge him two prices for the stuff he buys at the commissary. 

It is of moment to the greater prosperity of the business interests of this country 
that the employer and employee each recognize the rights of and be fair with 
each other. If labor is to be dictated to by the loud-mouthed organizer let the 
lumbermen of this country lead the fight for the elimination of unionism. The 
commonsense, honest, everyday fellows who give value received for their pay ought 
to dictate the policy of the unions and the manufacturer would have no fear of 
coéperation with them, provided the hog in the industry can be controlled at the 
same time. He is as much a curse to the laborer and manufacturer as the dynamit- 
ing, swaggering, loud-mouthed labor leader. 





COMMERCIAL RETROSPECT AND PROSPECT. 


As the year draws toward its end evidences accumulate tending to show that pros 
pects for business next year are encouraging. This can truthfully be said despite 
the pessimistic utterances that continue to come from certain banking and security 
dealers in New York, and a group of big corporations allied with such financial 
interests. It is recognized that the coming presidential campaign will have some 
disturbing influence among those who would finance new enterprises, and it is possi 
ble that expansion in this particular will thereby be held in abeyance until after 
the nominations of presidential candidates shall have been made, and, measurably, 
until after the election shall have determined the result. Yet after discounting 
that feature of the situation tangible evidence remains that the disposition of manu- 
facturers, merchants and transportation interests is to proceed with the business 
that demand and supply make necessary, and that there is to be no sulking in the 
tents until the campaigning and election are over. 

* Kn * 

The truth is that the fundamental condition of the country at large is favorable 
to a forward movement in business. The results of the year in crop outturns, with 
the prices being realized for all products of the soil, have created a large purchasing 
power among the people of the rural communities, which is shown by reports from 
the wholesale trade all over the country. The farmers are generally prosperous, 
and they are showing a disposition to buy goods. Bankers and merchants through- 
out the country report satisfactory trade and demand for money and good collec 
tions, with no difficulty in meeting all legitimate financial requirements. The fact 
that the package box trade is pressing manufacturers to buy large amounts of lum 
ber of the low grade qualities is evidence of a heavy demand for merchandise. This 
movement would not be so apparent if there were anything like stagnation in the 
sale of goods. In all manufacturing lines contributing to the supply of the multitude 
of things that the people consume there is a fair degree of activity, with the out- 
look for next year promising. 

” 4 ¥ 

A feature connected with the outlook for trade in manufactured commodities is 
the fact that stocks have been reduced to the minimum by intelligent buying during 
the last two years. This has been caused by financial apprehension and caution, 
and the uncertainty that has prevailed in respect to prices, which have fallen in many 
respects under the influence of the lugubrious attitude of the big corporations, the 
exchange markets and the railroad companies. All know what has caused this pessi 
mism in high financial quarters. So long as prices were weak and fluctuating dealers 
would not enter the market for liberal forward buying, and adhered to the policy 
of buying for current necessities only. This condition has given business an aspect 
of dullness, but nevertheless consumption has continued by the mere force of the 
wants of the population. Now that the holiday period is requiring a liberal dis- 
tribution of goods, and the necessities of the winter season must be met, it is found 
that stocks are low in the retail trade, and there must be a liberal call on whole- 
salers for replenishment. Hence since the first of November a pronounced impetus 
has been given to the merchandise trade, which is indicated by reports from the 
wholesale houses, by the railroads which transport the goods, and by the interior 
bankers, reflected in the call for money in the reserve centers, who report that the 
people are supplying their needs as if no hard times wail were going out from the 
financial interests involved in the big corporations and their financial backers in the 
eastern banking centers. 

* * * 

The iron and steel trade is commonly regarded as the barometer of business. It 
has been depressed since the early months of 1908. Within six weeks it has shown 
distinet improvement both in respect to railroad material and merchant forms. The 
railroads have placed numerous orders for rails and locomotives, while track material 
for other than rails has been in brisk request. The railroads have been forced to 
purchase by the necessities of maintenance, encouraged somewhat, no doubt, by tempt- 
ing prices. All the last building season there was a good demand for structural 
steel, and as the year closes the prospect is that this requirement will be well sus 
tained by active building operations. All the large cities west of the Alleghany 
mountains are planning for much building, and this work will go on despite the 
presidential campaign, legislation and court action in respect to corporate ‘‘trusts.’’ 

There is much money to be invested in this country, as can be seen by the way 
that deposits are piling up in the commercial and trust banks. At present the most 
attractive outlet of such money is in first class improvements in the leading cities, 
and probably this will continue to be the case during the coming year. That will 
make for permanency of income to the investors, and consequently stability of pros 
perity to the country. 

+ * ” 

Considerable comment has been current in the news and financial press relative to 
the interview with Frank A. Vanderlip, president of the National City bank, of 
New York, published in last week’s Outlook. While he admitted that there had 
been a late improvement in general business, that the fundamental conditions of 
industry and trade were sound, and that business had shown recent gains, he expressed 
the opinion that serious features were discernible in the outlook, which were 
‘‘reflected in the fact that every line of business having to do with industrial expan- 
sion, with capital expenditure, with anything, in fact, other than supplying the 
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day-by-day consumptive needs of the country, is prostrated.’’ He went on to say 
that ‘‘new capital expenditures, unless surrounded by exceptional circumstances, are 
not being made. Capital is deaf to all prospectuses that plan business expansion. 
In a country where new enterprises constitute such an important proportion of busi- 
ness life as has been the case in America it would be difficult to overstate the seri- 
ousness of such a state of affairs.’’ 

Yet Mr. Vanderlip might have gone farther and have cast a great light into the 
depths of this shadow by saying that the very process of limiting expansion so that 
the credit and business of the country can be re-established on the basis of liquida- 
tion, the doing away by consumption and economies of surplus commodities, and the 
abatement of overexcitement in business, have resulted from the very lack of the 
expansive tendency which he deplores. That is, financial and business health is being 
restored by the process of restriction. The gas is being let out of the overstrained 
bag; the water is being squeezed out of securities. . 

The Wall Street Journal retorts to Mr. Vanderlip’s pessimism in this fashion: 

It is impossible to consider such an opinion without reference to Mr. 
Vanderlip’s affiliations with the Standard Oil interests. That company has 
passed through a process of disintegration of a most far-reaching character; 
its earning capacity has undoubtedly been largely reduced; its stockholders 
will suffer a restriction of income, and it must be confessed so far as one 
can see nobody is one penny the better. This must necessarily influence Mr. 


Vanderlip’s view, and when to it is added the body blow delivered to the 
National City bank, when it was compelled on behalf of its $10,000,000 
National City holding corporation to relinquish the stocks of other banks, in 
order to bring itself within the law, it might well have seemed to Mr. Vander- 
lip that the country was drifting into chaos, 


The same financial journal, with the object of refuting Mr. Vanderlip’s notion that 
the country is in danger of business prostration, sent out letters of inquiry into six- 
teen states, directed to leading bankers, presidents of boards of trade and business 
men, asking the views of the recipients on the actual state of business and pros- 
pects. Answers were received that in nearly every case denied that there was any 
prostration in business, declaring that it had improved greatly within a few weeks, 
and that prospects were bright for the next year, barring the deterrent influences that 
may proceed from political agitation. It is noticeable that the most encouraging 
statements came from the middle West and the southern states. 

It is doubtless true that the present rising tide of prosperity is largely coming 
from the restoration of business to supplying the demand for current consumption; 
but that is a sound basis on which to build business at any time. There has been 
some abatement in production, and stocks of the kinds in major use are low. Hence, 
after the beginning of the new year there must be a general buying in order to pro- 
vide for the spring business. This feature will pertain to the lumber trade as well 
as to other departments. 








REVIEW OF THE CURRENT LUMBER TRADE 








The near approach of the holidays and the end of the year proclude any marked 
change in trade eonditions in current time. Inventory season is now on, and the 
year’s roundup and settlements are attracting the attention of mill operators and 
dealers. Still considerable lumber is moving, helped by favorable weather for build- 
ing and the unhampered state of transportation by rail. Owing to the fact that 
neither consumers nor dealers are overstocked in any part of the country the call is 
for small lots, with the greater number of orders marked ‘‘ Rush.’’ This shows that 
the hand-to-mouth buying characteristic of the entire season is still the rule, and 
undoubtedly will be to the year’s end. In one view of the matter this may be con- 
sidered an encouraging feature, since it shows that supplies at destination are low, 
and consequently there will be a steady demand on mill and wholesale stocks at 
concentration points over the end of the year, reaching throughout the winter. This 
feature not only pertains to the yard and factory trade but affects the railroads and 
large consumers as well. Apparently there is a quiet buying for deliveries on a 
considerable scale after New Year’s by line yard concerns and the greater industries 
that are in financial position to take advantage of special prices which the manu- 
facturers are willing to grant wherever they can unload surpluses or keep their mills 
running during the winter months. This feature pertains to yellow pine of the south- 
western section, to some extent in the middle Gulf area, and also to the Inland 
Empire and the north Pacific coast states. In the last named prices are no bar to 
the taking over of considerable stock for next year’s use, and even in the southern 
pine zone large buyers can make contracts that will safeguard them against possible 
loss from decline of selling values. In fact, now is the time to make contracts for 
saving or to buy stocks in pile by anybody who will need the lumber for the spring 
trade. Owing to the uncertainty about next year’s business, especially in view of 
the coming presidential campaign, which is bound to be peculiar and unusually 
uncertain as to result, no one can be justified in expecting more than a steady con- 
sumptive demand; but nevertheless underlying conditions justify the faith that there 
will be a steady and voluminous movement of lumber next year, and that probably 
there will be some stiffening of values. This conclusion is based upon the fact that 
the farmers and all interior communities are fairly well conditioned in respect to 
purchasing power, and that there will be much improvement of all sorts in spite of 
political, financial and economic influences among the ‘‘bosses’’ in high finance and 
in the political party stratum. The average of people will keep about their business 
next year as usual. So far the winter season is opening mild, and building is progress- 
ing with less than the usual interruption in December, which tends to deplete the small 
stocks on hand and assures a prospect of continued buying throughout the winter. 
The fact that there can be no burdensome surplus in any section of the general trade 
assures good health in the business and probably stronger prices after the first of 


the new year. 
* * * 


A striking feature of the present situation is the growing demand for car build- 
ing and railroad material. There is more call for car lumber than for railroad timber, 
though the latter is cutting a considerable figure. Evidently the railroad executives 
have come to the conclusion that prices have touched bottom; for the mills would 
have to stop production rather than sell at lower prices than now prevail. Moreover, 
the time has come when roadbed, track anad equipment must be rehabilitated. With 
such a combination of circumstances that the railroads are coming into the market 
for supplies is not surprising. At St. Louis railroad and car factory demand is the 
backbone of current business. Practically every lumber concern represented in that 
city handling the railroad business reports that it has become really heavy. The call 
for car material is relatively the heavier, though there is a good movement of timber 
and other lumber needed by the railroads. Like reports come from Kansas City, 
Houston and middle Gulf state points. There is an especial demand for decking, sides 
and roofing in the car lumber line, with relatively less for sills than formerly because 
of the use of steel for underframes 

* * * 

It is noted that the market for yard stocks of yellow pine is relatively less than 
for railroad and car material, except that some of the line yard concerns are picking 
up bargains and giving out orders for future sawing. Though the demand for yard 
stock has shown a healthy increase, prices at which such lumber is being sold are 
very unsatisfactory to the manufacturers. It is thought, however, that the line yard 
men would not be buying as freely as they now are if they were not fully satisfied 
that prices would go no lower. That is the superficial view of the matter, but it is 
probable that the line yard concerns, which are the big buyers of southern pine west 
of the Mississippi, have seen their chance to put in their late winter and spring 
supplies at prices as low as they can be forced downward; and on the other hand 
the mill operators have sought the present opportunity to secure orders enough to keep 


their saws running during the winter, and have made prices to the line yard concerns 
that leave nothing to be asked for or to expect. Thus the two interests have come 
together and the result we see in increased sales. Now that the line yards have been 
loaded up we may expect that, succeeding the opening of the new year, there will be 
a stiffening of prices, with much force thrust into the argument by the fact that 
there has been so much buying by the railroads and the car builders. Thus the 
individual yard dealers, doing business in the small places, may find that they 
neglected too long the process of stocking ahead somewhat, so as to be fortified 
against a possible advance. Surely they have been able to buy at sufficiently low 


prices, and searcely could have expected to obtain cheaper lumber. 
* ” * 


The railroad and car building demand not only has been a benefit to the yellow pine 
trade of the South but it also has made a favorable turn in the demand for Wash- 
ington and Oregon fir. Reports from both states indicate that the railroad demand 
is giving a better appearance to the lumber business of the north Coast states, one 
feature being a requisition from the Burlington lines for 9,000,000 feet of product. 
This, coupled with a better inquiry for lumber to be distributed east of the moun- 
tains, some improvement in the California trade, with large commitments for next 
year’s foreign business, affords a more cheerful outlook for trade than has been 
experienced for a year or more. Even the line yard dealers of the interior are stock- 
ing up with Coast and Inland Empire lumber to some extent, which shows that the 
dealers of this class are following the same course with far western lumber as with 
southern pine—they are taking advantage of present low prices to forestall a rise 
which they expect will come after the opening of the new year. Even the west coast 
shingle trade has felt the new impulse for an advance of prices, notably at Eureka, 
Cal., where redwood clears have been raised 5 cents a thousand, making them $1.75 a 
thousand, San Francisco delivery, while the *A* grade has been advanced 10 cents 


a thousand, making the price $1.30 a thousand at San Francisco. 
* + - 


In the Southeast the yellow pine business is in good condition so far as the foreign 
and northern trade is concerned, but the low prices prevailing for cotton have 
restricted the local demand to some extent—a feature that is observed in Alabama 
and Mississippi, and to some extent west of the Mississippi river. Reports from 
Baltimore, Philadelphia, New York and Boston indicate a moderate to good demand 
for Georgia and Florida pine, with a fairly good call for export, while the favorable 
feature is that such has been the restriction of output in the last season that prices 
are firm. In North Carolina pine the conditions noted for the last several weeks 
still prevail, there being a good demand for roofers and edge box lumber—so large, 
in fact, as to exhaust supplies in some instances, and thus is induced the use of 
substitutes. Better grades of North Carolina pine are doing fairly well under the 


stimulus of the demand for the lower grades. 
* * 7 


The noteworthy feature of the northern pine trade is the near exhaustion of the 
supply of No. 3 and 4 white pine, mainly used in box making. The results are much 
search for such lumber and prices for it relatively strong. Otherwise trade in northern 
pine is moderating to the usual year’s end conditions, though at the Tonawanduas there 


is a good call for thick clears for export. 
* * . 


In the hardwood trade reports indicate a continued demand from the furniture and 
other factories for lumber, though orders are confined mostly to small lots for current 
use. At Ohio river points considerable demand has sprung up for car lots. The main 
call is for plain oak, cottonwood and gum box lumber, good red gum for the fur- 
niture factories and export, and some others of the leading woods and special cuts. 
The automobile makers are coming into the market for more wide clear poplar than 
earlier in the year, as it is said that they are not altogether satisfied with steel for 
use in the bodies of their machines. No. 1 birch in Wisconsin has been well sold up, 
and maple continues to be good stock in trade. The general hardwood market is 


considered in a healthy condition, with good prospects for next year. 
* . * 


Owing to the prolonged mild weather, which has allowed building to be prolonged, 
sales of hemlock are better than usual in December, and a fair activity prevails in 


that wood and at unchanged prices. " . 
a 


The spruce business is pronounced prosperous at Pittsburgh and Buffalo. 
” * . 


The cypress trade at Louisiana mills is slowing down for the winter, though reports 
from northern cities indicate a fair movement of cypress in the distributive trade. 
Lack of cars on the Southern l’acifie lines continues to be a bindrance to deliveries, 
though it has been somewhat relieved of late. 
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DOMESTIC. 


General. 

The National Farmers’ Congress will meet at New Orleans 
in June, 1912. A feature of the convention will be a trip 
to Panama. 

Commuters have won their fight for free individual drink 
ing cups on New Jersey railroads, the public service com 
mission ordering their installation beginning January 1. 

John D. Archbold has been chosen president of the Stand 
ard Oil Company, succeeding John D. Rockefeller, who has 
resigned. 


The North Carolina State Board of Agriculture December 8 
adopted a resolution to put all state convicts on public roads 
to further the good roads movement. 

During October 3,422 Jewish immigrants arrived at the 
port of New York, according to a report isued by the Hebrew 
Sheltering and Aid Society. Russia contributed the largest 
number, 2,221 coming from that country. 


The Chicago Board of Education is planning to open the 
public schools in the evenings to the young people where 
they may dance, play games, give plays and enjoy other sorts 
of recreation, 

Four Americans possessed of the greatest art treasures on 
this side of the Atlantic will establish, through bequests and 
otherwise, a national museum of art that will rival those 
of Europe 

The estimated cost of the trial of the ten Chicago packers 
is placed at $716,000. If the cases go to the United States 
Supreme Court, the aggregate expenditures of the govern- 
ment and defense may exceed that’ sum. 

At the annual election of the Chicago Association of Com- 
merce December 12, Eugene W. Kimbark was elected president. 

A suit asking for the dissolution of the United States Shoe 
Machinery Company was instituted December 12 by the fed- 
eral government in the United States Circuit Court at Bos 
ton, Mass. 


Governor Colquitt, of Texas, has formally demanded that 
the Mexican government pay the claims filed against the 
Madero government for loss of life and injuries suffered by 
Americans on Texas soil during the battle of Juarez, a year 
ago. Five were killed and eighteen wounded and the claims 
aggregate nearly $1,000,000, while the property loss to Amer- 
icans amounted to more than $500,000. 

Thomas Ball, sculptor and painter, died December 11 at 
Montclair, N. J., aged 98 years. Among the most notable 
examples of his work as a seulptor in this country are the 
equestrian statue of Washington on the Commons, Wash 
ington, D. C., and the Lincoln emancipation group in Wash 
ington, D. C. 

A petition signed by 275 physicians from all over the 
United States, headed by Dr. W. W. Keen, of Vhiladelphia, 
Pa., has been sent to Congress asking that the canteen be 
reéstablished in the United States army by the passing of 
the Bartholdt bill. 

Attorney General Crawford handed down an opinion at 
Salem, Ore., December 8, which declares that the recall 
amendment to the Oregon constitution is inoperative and 
ineffective because it is not self-executing and that further 
legislative enactment is required before the recall amend 
ment can become effective. 

Farmers of northern New York and lower Canada for the 
first time in a century are plowing in December, owing to the 
warm weather. 

A $29,000 piece of land located near Waukegan, IIL, to 
be used as a summer camp for poor children, was presented 
to Hull house of Chicago, December 13 by Mrs. J. T. Bowen, 
of Chicago. 

Mrs. Ella Flagg Young was unanimously reélected super- 
intendent of the Chicago public schools December 13. 

By an agreement between the south park commissioners 
and the Illinois central railroad, the city of Chicago Decem- 
ber 12 came into possession of the lake shore between Park 
row and Fifty-first street. Elaborate plans are being made 
for the $4,500,000 Field museum on the lake front, a boule- 
vard link between Jackson and Grant parks, a new depot at 
Twelfth street and a stretch of harbor and bathing beaches, 

An explosion at the Cross Mountain mine at Briceville, 
Tenn., December 9 imprisoned more than 100 men. Five 
men were rescued alive. Sixteen bodies had been removed 
December 11. 

It is reported that the St. Paul is to build a road be- 
tween Lewiston and Roy, Mont., involving an expenditure of 
$3,000,000. 

Thomas A. Edison recently announced that in the near 
future he would put on the market concrete furniture, 
which will make it possible for the laboring man to put 
furniture in his home more artistic and more durable than 
is now to be found in the most palatial residences in Paris 
or along the Rhine. 


Washington. 
Speakers at the seventh annual convention of the Ameri- 
ean Civic Association at Washington urged the creation of 
a federal bureau of national parks. 


George W. Perkins, financier and director of the United 
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States Steel Corporation, told the Senate interstate com 
merce committee December 13 that the practical way to give 
the country’s big business relief from existing uncertainty 
and depression’ would be to create in the commerce and 
labor department a business court or controlling commission, 
with power to license corporations doing interstate or inter- 
national business. Violation of regulations laid down by 
such a commission should be punished by imprisonment of 
individuals. 

According to the report of Postmaster General Hitchcock, 
made public December 10, the VPostoffice Department has 
shown a surplus in two years of $219,118. ‘This is the first 
time since 1883 the department has not had a deficit. In 
the last two years many important extensions throughout 
the service have been made, including 3,744 new postoffices, 
2,516 new rural mail routes, aggregating 60,679 miles, and 
8,000 additional postal employees. 

In his annual report to the President, Secretary of War 
Stimson said the contingency of war with a first class 
power would find the army of the United States unprepared. 
Ife attributed this largely to the fact that the army was 
“scattered out over the country” in too many posts, and to 
lack of reserves. 

After comparative tests on small vessels, the Navy Depart- 
ment has decided to abandon the turbine type of engines for 
battleships and to substitute the reciprocating engines, despite 
the fact that virtually all other nations have adopted the 
turbine engine. 

The annual report of the director general of the Pan- 
American Union shows that the total sales of the United 
States to the twenty Latin-American republics in 1905-1906 
were $206,451,644, an increase in five years of $64,211,578. 
The sales to the United States in 1905-1906 were $292,296,- 
170, an increase in five years of $77,500,360. 

The general business of the country as reflected in bank 
operations was “quite satisfactory’ during the year ended 
October 31 last, according to the annual report of Lawrence 
O. Murray, comptroller of the currency, submitted to Con- 
gress December 7. 

By unanimous vote the Vreeland board, which December 8 
returned to Washington from Havana, has officially rendered 
a verdict that an outside explosion caused the destruction of 
the battleship Maine. 


The railroad securities commission, headed by Vresident 
Arthur T. Hadley, of Yale, has reported that it would be 
practically impossible at this time to place issues of rail- 
road securities under federal control. The commission rec- 
ommends that enforeed publicity for all railroad financing 
is the most effective weapon against stock “watering” the 
government has at its command, 

Senator Burton, of Ohio, laid before the Senate December 
11 a memorial appealing to Congress to drop the use of the 
expression ‘So help me God” in oaths taken in courts and 
elsewhere under the jurisdiction of the United States 
government. 

Senator O'Gorman, of New York, introduced a parcels post 
bill in the Senate December 11 and Senator Gallinger sub- 
mitted a bill authorizing the establishment at Washington of 
the University of the United States. 

President Taft December, 11 sent to the Senate the nomi- 
nation of Philip Andrews to be chief of the Bureau of Navi- 
gation in the Navy Department sueceeding Rear Admiral 
R. EF. Nicholson, who will assume command of the Asiatic 
squadron. 


The Supreme Court of the United States December 11 de 
clined to interfere at this time with the decree of the 
United States Circuit Court for southern New York, approv- 
ing of the reorganization of the tobacco trust. 

The House committee on foreign affairs December 12 
unanimously agreed upon the Sulzer resolution directing the 
immediate abrogation of the 18382 treaty between United 
States and Russia because of the discrimination by Russia 
against American Jewish citizens in the recognition of pass- 
ports. 

By a vote of 300 to 1 the Hlouse passed the Sulzer joint 
resolution December 13. 

By a vote of 229 to 92 the House of Representatives De- 
cember 12 passed the Sherwood service pension bill which 
proposed to grant pensions ranging from $15 to $30 a month 
to all veterans of the Civil and Mexican wars who served 
over ninety days. Secretary of the Interior Fisher has esti- 
mated that it will add $75,000,000 to the pension roll if the 
400,000 veterans eligible take advantage of the increase. 

Postmaster General Hitchcock has issued an order that 
Red Cross seals may be placed on any portion of a letter 
without violating any of the postal regulations. 

An addition to the aeroplane fleet of the army was recom- 
mended by Gen. James Allen, chief signal officer, at a hearing 
before the House committee on military affairs. General 
Allen asked for an appropriation for the year of $125,000. 

Congress will adjourn for the holiday recess Thursday, 
December 21, and reconvene January 3. 

The Bureau of Statistics of the Department of Agriculture 
estimates the 1911 cotton crop, exclusive of linters, at 
14,885,000 bales. 


FOREIGN. 

It is reported that Russia is willing to withdraw its 
ultimatum to Persia for an indemnity and the immediate 
concession of rights for a railway from Teheran to the 
Caucasus, 

The Nobel peace prize has been awarded jointly to Prof. 
T. M. C. Asser, of the Netherlands, founder of the Institute 
of International Law, and the Austrian peace advocate, 
Alfred Fried, of Vienna, editor of the Journal Frieden- 
shwarte. Each will receive $19,500. 

Professor Matchnikoff, before a society in Paris called the 
Optimists, told of experiments conducted by himself which 
led to the conviction that old age is a germ and not an 
inevitable condition that can not be eradicated. 

Sir John Dalton Hooker, the eminent surgeon, naturalist 
and explorer, died at London, Eng., December 11. His 
knighthood was bestowed upon him in 1897, he being the 
only knight of the English Order of Merit who possessed 
the Prussian Order of Merit, created by Frederick the Great. 

Reports that a revolution is being planned have caused 
the Nicaraguan government to inaugurate an elaborate sys- 
tem of detection in order to stamp out the first move of 
the rebels. 

The German Reichstag has been dissolved and January 12 
fixed for the general election of a new parliament. 

Queen Victoria, of Spain, gave birth to a daughter Decem 
ber 12. This is the fifth child born to Queen Victoria. 
King Alfonso and Victoria Ena, Princess of Battenberg, were 
married May 31, 1906. 

At the provincial elections held throughout Ontario 
December 11, the Liberals made a net gain of seven seats. 
Representation in the next legislature will be: Liberals, 24; 
Labor, 1, and Conservatives, 81. 

Because the Japanese emperor was delayed an hour, a 
train superintendent threw himself under a train to atone 
for the emperor’s embarrassment. 

Australia increased her imports from the United States 
in 1910 by $8,337,191 over 1909. 

The population of Germany December 1, 1910, according to 
the final census report just issued, was 64,925,993, which is 
about 22,000 more than the preliminary return made last 
February. The increase since the census of 1905 was 
4,284,504, or 7.06 percent. 

A three days’ battle occurred at Hwang-Pei, Ilupeh prov- 
ince, China, the imperialists losing 1,000 killed or wounded. 
The revolutionaries are holding the city during the truce. 
Further fighting is reported from Pukow. 

The German government borrowed in New York last sum- 
mer and fall approximately $75,000,000 at 5 percent, it is 
said. This resort to American financial aid, which is 
unprecedented, was due to military and naval preparations 
which might have been precipitated by the German govern 
ment policy in Morocco, it is said. 

George V, King of the United Kingdom of Great Britain 
and Ireland, crowned himself emperor of India at Delhi 
December 12 amid surroundings of dazzling splendor. At 
the same ceremony the king announced that the capital of 
India would be transferred from Caleutta to Delhi. 


Twenty-two of the suffragettes arrested: with 200 com- 
panions in connection with the demonstration at the British 
house of commons November 22 were indicted at the London 
sessions December 12. Four of the prisoners refused to 
undertake to refrain from similar lawlessness in the future 
and were sentenced to two months in jail. 

It was reported December 12 that a dangerous insurrec- 
tion has broken out in Albania. Twelve thousand of the 
men are under arms and an extension of the movement is 
probable. 

The British house of lords December 12 rejected the naval 
prize bill by a vote of 145 to 538. 

The sale in Paris of the jewels of Abdul Hamid, the 
deposed sultan of Turkey, is completed. The total for the 
week was $69,725, making a grand total of $1,196,160. 

Serious strife is feared in Cuba through the efforts of 
war veterans to eject from government service all men 
associated with Spain during the revolution. 

Fire December 10 destroyed property at Bluefields, Nica 
ragua, worth $500,000. Inadequacy of the fighting apparatus, 
of which a primitive hand pump is the chief piece, and a 
high wind were responsible for the seriousness of the con- 
flagration. 

A proposal to adopt a general law of prohibition against 
the sale of alcoholic liquors throughout New Zealand was 
defeated on submission to the people. 

The Paraguayan revolution committee held a_ meeting 
December 11 at Pilar and formed a provisional government 
Gen. Gonzalez Navere, erstwhile chief executive, was elected 
president and Gen. Eduardo Scaherer minister of war. 

France has bought the Palais Farnez at Rome for its 
embassy building for $606,000, 


Princess Louise Victoria, sister of King George V of 
Great Britain, her husband, the Duke of Fife, and their 
daughters had a narrow escape from death when their ves- 
sel, the Delphi, was wrecked off Cape Spartel December 18 
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An article in last week’s The Outlook, giving the 
views of I. A. Vanderlip, president of the National 
City bank, New York, regarding business conditions, 
quotes him as saying: 

Gaged by those data which are used generally in gaging 
the business situation, there is nothing very serious the 
matter with business. Its volume in all lines related to the 
distribution of commodities is almost as large as it ever 
has been. The consumptive demand of the nation is nearly 
up to normal. Nowhere is there overproduction or undue 
expansion. Our banking and credit position is as sound as 
we could hope it might be under our defective banking laws. 
In the face of all that, however, it is song generally agreed 
that business has ahead the most serious situation that has 
existed since you or I have been observers of business con- 
ditions, with the possible exception of those days when 
the integrity of the standard of value itself was in doubt. 
The seriousness of the outlook is reflected in the fact that 
every line of business having to do with capital expenditure 
—with anything, in fact, other than supplying the day by 
day consumptive needs of the country—is prostrated. New 
capital expenditures, unless surrounded by exceptional cir- 
cumstances, are not being made. Capital is deaf to all 
prospectuses that plan business expansion. In a country 
where new enterprises constitute sych an important propor- 
tion of the business life as has been the case in America 
it would be difficult to overstate the seriousness of such a 
condition of affairs. 

* n 

Farther along in the same article Mr. Vanderlip 
gave his views in respect to competition as follows: 

There are many hasty thinkers who find magic in the 
word “competition.” They lose sight of the fact that 
competition carried to its logical conclusion often causes 
both competitors to lose money, its end being merely a 
question of time and its results the insolvency or the absorp- 
tion of one competitor by the other, and then an attempt to 
recoup losses at public expense. It was the same sort of 
unclear thinking which led to the encouragement of the 
building of competitive railway lines. ‘They ended eventually 
in the bankruptcy of practically every railway in the coun- 
try, compelling reorganization into larger rouds and trunk 
lines, with hundreds of millions of unnecessary capitalization 
which, in the final analysis, was the price the public paid 
for the regime of reckless, unrestricted, and_ unscientilic 
competition. We know now that a double-track railway is 
six to ten times as effective as a sifigle-track. I believe that 
if the workmen of the country saw clearly what unrestricted 
competition spells in the relation between industry and 
labor there would be a unauimous protest from the labor 
world against the theory that monopolistic tendencies in 
industries are best controlled by destroying large corpo- 
rations with a view to enforcing sharper competition. ‘The 
illustrations are endless in which a comparison of labor con- 
ditions under sharply competitive business with labor condi- 
tions in large scale business enterprises will show on which 
side of this question the interests of labor lie. 


* * * 


According to a recent statement made by a leading 
banker, conditions of the banks in Chicago were and 
are as follows: Commercial money rates were easing 
because the large banks had begun to buy paper with- 
out any increase in the scant offerings. Rates were 
steady. Commercial loans were generally near 4 per- 
cent, while other loans were near 4% percent. Inte- 
rior demand was increasing slightly, because there 
was a small improvement in general business through- 
out the country. Activity in car building was in- 
stanced as a case in point. A turn for the better 
was expected in the money,market as the result of 
improved business tone and expanding investments. 
It was thought that money would continue easy for 
many weeks, but that the easiness would continue 
much longer as pronounced as it had been was con- 
sidered doubtful. The volume of business was satis- 
factory enough, but the difficulty was that competi- 
tion had reduced profits to a thin margin, while labor 
had held up the costs of production. Business condi- 
tions would be largely determined by the disposition 
of the railroad managements. The country has out- 
grown its transportation facilities, which have not 
expanded commensurately to the growth of the coun- 
try in the last few years. Maintenance has not been 
sufficiently well provided for. Weak lines, as usual, 
are the slowest in catching up with their deferred 
needs, and will have to pay relatively the highest 
prices for what they have to buy. It is the weak 
roads’ problem that is the real one in transportation. 
Until the lame lines shall have improved there can 
be little increase in the volume of distribution. Com- 
plaints of car shortage recently have been numerous. 
In Chicago investment banking has had a better year 
than commercial banking. Commercial money rates 
have averaged between % and 1 percent, or 1 percent 
less than last year, but were higher than the quoted 
Tange, and about 1 percent higher than the New York 
average, which always is influenced by speculation 
and foreign influences. Active building in Chicago, 
early crop movements and other causes have com- 
bined to help interior money markets, but the actual 
rates would have been lower if the leading banks 
had not stood firmly against undue concessions. In- 
vestment banks have done better than last year, hav- 
ing handled more business and at a greater average 
profit. Taking all the banks together, they have done 
about as well this year as last, in spite of consid- 
erable losses on commercial paper. The winter out- 
look is for a quiet, steady business. 

* * * 

As is usual at this time of year, the banks and the 
Treasury Department of the government are being 
besieged for new money, both notes and coin. The 


banks have prepared for this pressure by getting new 
bills and coin from the Treasury, but the latter has 
been hard pushed to meet the demand from all over 
the country. The annual Christmas requirement has 
become an extended nuisance—a craze, in fact—which 
bothers the Treasury Department and the banks. The 
Treasury is at a loss to know how to keep bills clean. 
Washing or ‘‘laundering’’ has been tried, but as yet 
has not proved successful. The craze for clean notes 
has had its effect upon national bank note redemp- 
tion, for as soon as a note becomes soiled it is sent 
quickly to New York banks, which immediately for- 
ward it to Washington for redemption. At present 
in the vaults of the sub-treasury of New York are 
millions of dollars that are useless so far as putting 
such money into circulation is concerned, as the people 
will not accept it. Ten or fifteen years ago this same 
money could have been passed over the counter with- 
out hesitancy or complaint. A like condition pertains 
to coins. ‘The sub-treasury of the metropolis holds 
four or five million dollars of subsidiary silver which 
is in good condition except that it is not new or 
bright. It is said that the craze for new money is 
now so general that it involves nearly everyone trom 
messenger boys to bank presidents. Restaurants and 
hotels of the first class in the large cities give out 
nothing but bright, new money in change, and some 
trust companies even have gone so far as to advertise 
that all withdrawals of deposits would be paid in 
new money. Indignant protests have been heard 
every day at the sub-treasury at New York, as well 
as at the banks there, because the protestants have 
not been able to obtain new money. ‘The craze for 
new bills has become an expensive one to the gov- 
ernment. The latest expedient of the Treasury has 
been to limit the supply of new currency to each sub- 
treasury, so that a person or bank must send to 
Washington for it and pay the transportation charges 
thereon. 
a > 7 

A report from Minneapolis indicates a prosperous 
condition of the holiday trade. It is pointed out that 
the distribution of holiday goods is well ahead of 
that of last year and promises to be a record breaker, 
to the surprise of merchants, as no one expected any- 
thing like such a result, since general conditions of 
business, the crop outcome and political influences 
were counted on to minimize trade. The country mer- 
chants are buying freely in the Twin Cities, thus 
appreciably swelling the trade volume. It is con 
cluded that the comparatively high prices of what 
the farmers have to sell have conduced to the buying 
power of the northwestern country. In October Min 
neapolis paid out $20,000,000 for grain, and in No- 
vember the total sent out was $23,000,000. Other 
produce sold at Minneapolis, coming from tributary 
country, amounted to as much as $7,000,000. In sixty 
days, it is estimated, $50,000,000 has been sent out 
from that market center for products of the farms, 
mostly into North Dakota and Minnesota, with some 
to Montana, Wisconsin, northern lowa, Nebraska and 
South Dakota. The Minneapolis bank clearings in 
November amounted to $119,091,657, compared with 
$110,248,151 in November last year, and the grain 
movement was accountable for the increase. North 
Dakota has paid up many debts, so the holiday season 
has found the northwestern farmers in a more pros- 
perous condition and more willing to spend money 
than the wholesale merchants had reason to expect 
when reports of bad crops began to flow in near the 
end of the crop season. 

* * * 

Bankers at St. Paul and Minneapolis are surprised at 
the amount of money in the country banks of the 
tributary Northwest. Many of the demands for mov- 
ing crops have been supplied by the local banks in the 
smaller cities, and the deposits of the local national 
banks have increased largely, the total at a recent 
date in six nationals in St. Paul having been $5,152,000 
more than a year ago. Bankers in place of asking 
loans, as many of the Twin City financiers expected 
them to do, are now, especially in North Dakota, pay- 
ing off their obligations. The banks of Fargo, Grand 
Forks and others of the larger cities of the Northwest 
declare that the like is true of their country corres- 
pondents. In some parts of the Dakotas the crops 
failed, in part, but the extent of the ‘damage is not 
nearly as great as the most conservative men at first 
feared, and in many cases the farmers are getting so 
much for their crops that there is a comparatively 
slight demand for loans. Jobbers report good collec- 
tions, some heads of firms even waxing enthusiastic at 
the showing being made in general business, The in- 
crease in deposits as compared with those of a year 
ago is taken as a truer index of the development of 
the Northwest than the figures of September and No- 
vember last year. Compared with deposits in St. Paul, 
as shown in the last call of the controller, present de- 
posits of $45,828,000 are about $6,000,000 greater than 
they were before the demand for money to move the 
crops became urgent. 


Early in the week the Wall Street Journal said that 
trade reports on the whole were better than they had 
been. There was a fairly active business in anthra- 
cite coal, orders for that commodity having been 
booked for delivery well into January. The increase 
in steel orders as shown on the Saturday preceding 
was satisfactory, but the volume of manufactures of 
the United States Steel Corporation was about 75 per- 
cent of capacity, and about 70 percent of its possi- 
bilities in steel output. It was thought that these 
percentages represented as much as any concern in 
steel manufacture was doing, and more than most of 
them could show. In this, as in almost any other 
industry, profits were pared down almost to the van- 
ishing point. A little more activity was reported in 
cotton goods, but no one in that line was making any 
money. Wherever the woolen trade was active it 
looked as if the manufacturers were glad to get busi- 
ness at any price. During a broad period of rest and 
recuperation like that which the business of the coun- 
try is passing through the essential feature is not 
that individuals or corporations should make a great 
deal of money, but that they should create a large 
amount of surplus wealth as a basis for a greater 
future prosperity. 

7 7 7 

Taking note of statements made in a circular issued 
by the American bank, of San Francisco, late in No- 
vember, the condition of finance and business in Cali- 
fornia presents the following favorable features: 
Kixpanding deposits and large cash reserves are the 
main features of the banking situation in the state. 
Money is plentiful in the interior parts. Commercial 
demand for funds is scarcely equal to the supply, 
with the consequence that the financial situation in 
San Francisco and vicinity is easier than it had been 
for some time previous to when the obvious improve- 
ment began. Merchandise shipments by sea from the 
port of San Francisco in October amounted to $10,- 
588,238, or $2,365,632 more than in October last year. 
The shipments included 36,594,323 pounds of dried 
fruits, the largest month’s export on record. There 
also were large shipments of barley, wine, salmon and 
canned goods and of fresh fruits. 


7 7 7 


The recent placing of large orders for new cars and 
other railroad equipment is regarded by steel men as 
meaning that transportation business will pick up 
during the coming year. Chief among the large car 
orders placed recently are those of the Pennsylvania 
Company for 6,000 steel cars. The New York Cen- 
tral’s orders for 20,000 cars and for new engines have 
given an optimistic tone to the trade. The dealer in 
steel argues that since these roads order cars in such 
number they must see good business coming. The 
Baldwin Locomotive Works, as well as the American 
Locomotive Company, have large recent orders for 
engines. Jobbers report a better tone in business and 
feel that it will not be long before it will favorably 
affect prices of stocks in New York and Chicago. The 
Delaware, Lackawanna & Western and the New York 
Central are in the market for several good lots of 
shop machinery, which shows that the roads are 
expanding operations in their shops. 


* * * 


A recent report from Austin, Tex., was to the effect 
that the plan to finance the cotton holding movement 
with a fund of $50,000,000, as recommended by C. 
Ousley, of Ft. Worth, who acted for Governor Col- 
quitt, will not receive the support of the farmers of 
that state. It is claimed by practical cottun raisers 
and handlers that the plan is impracticable, since it 
holds forth to the producers inducements too small 
to assure success. Merchants and local bankers are 
also opposed to the scheme on the ground that it 
would hold back sales, a serious feature as operating 
against realizing on the cotton crop and the circula- 
tion of money. Another objection to the plan, and 
one, it is assumed, that would cause its faflure, if 
there were nothing else to be said against it, is the 
general lack of warehouse room in which to store the 
cotton. It is claimed that practically all the avail- 
able storage room at the several railroads’ shipping 
points is now occupied by cotton that is being held 
by farmers for better prices, under financial arrange- 
ments for advances by local banks. Much of this 
cotton was placed in warehouses before the holding 
of conferences of governors of states and others in 
New Orleans. Still another thing that is causing 
farmers to take little interest in the holding plan is 
the distrust of farmers that the movement is not 
without its political phase, as the promoters thereof, 
it is surmised, are hoping, through the workings of 
the scheme, to reap popularity and votes by reason of 
their activities in the interest of the cotton growers. 
The facts are not overlooked that Governor Colquitt 
is a candidate for reélection, and he is to encounter 
strong opposition, and that Mr. Ousley is a candidate 
for the United States Senate to succeed Senator J. W. 
Bailey. 
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THE COAL TRADE 


The mild weather is mentioned by the coal men as 
the cause of the softness that has permeated the coal 
market during the last week, infecting every depart- 
ment. But if the truth were known the excessive 
energy of the producers might be equally responsible. 
Or, compromising the situation, it might be attributed 
to a lack of adjustment between demand and supply. 
If when demand naturally fell off through rising tem- 
peratures, the coal operators had correspondingly re- 
stricted their mine activities, the balance between sup- 
ply and demand would have been maintained and no 
softening of the market would have ensued. But the 
coal operators, as a class, particularly in a state where 
there are 300 independent producers, as there are in 
Illinois, have not yet put into effect any business 
policy that closely observes and respects the vagaries 
of demand induced by changes in the weather condi- 
tions. In districts where there are few shippers, and 
where therefore the individual producing company 
feels a personal responsibility more vividly, there is 
a greater endeavor to adapt output to current needs, 
but in Illinois, say, the individual operator is overcome 
by the thought that he is only one of many and that 
any wish he personally might have to restrict output 
and thereby preserve the good tone to the market, 
would count as naught, when the mass of his competi- 
tors are rushing pell-mell towards excessive production. 
Accordingly he gets in the current of trade himself 
and while it is booming scrambles for all the tonnage 
he can corral and then submits as gracefully as he can 
to the reaction, which, if he is an experienced shipper, 
he knows must follow. Trade is moblike in its un- 
licensed manifestations and like the mob it is often 
destructive to progress of any kind. No doubt the 
coal trade is making some progress in adopting and 
practicing better business methods, but this progress 
is often painfully slow. With the individual pro- 
ducer helpless to control or even to appreciably modify 
trade conditions about him, it requires nerve on his 
part to stem the tide and get out of line with the 
trend of commerce, as directed by the mass of his 
competitors. It requires some outside and restrictive 
influence, like the shortage of cars, to give to the coal 
trade a sustained air of confidence, when the buyers 
are not clamoring for coal up to mine capacities. 

The car supply in western mining regions has been 
getting a little better all the while, so that with pro- 
ducers bent on mine operations to the fullest degree 

ossible, there is almost inevitable an overproduction. 
-But it can be said that the western producers are not 
known to be shipping much if any coal from mines 
unless it is sold, except occasionally to large distribut- 
ing centers. In the smaller towns and cities coal is 
sometimes offered at low prices, but the explanation 
usually given for this is that it is a car of coal that 
has been refused by some buyer, after it has arrived, 
or a car, the order for which has been canceled after 
the coal is en route. The shipper, unless he wishes to 
take issue with the buyer on the legal aspects of the 
case, must find another buyer. There have been a few 
cancelations of this sort during the last few days, but 
to the credit of the dealers it can be said that there 
have not been many. Business integrity is growing 
and some of those merchants who formerly were rather 
careless about filling commercial obligations, when they 
could evade them, are learning that even as a business 
policy it does not pay to evade without sufficient cause 
the obligations of a contract. 

Because of these improved business ethics, there is 
less confusion in the coal trade than formerly and con- 
sequently the tonnage of unsold coal that endangers 
values is not particularly oppressive at the present 
time. It is not easy to quote prices of western coals 
this week. In general the market is heavy and there 
has been more or less cutting of prices, but there is no 
reduced level that is recognized as the market. Cen- 
tral Illinois coals have been rather hard hit, owing to 
more active competition in that district and there is a 
little coal from almost all producing districts that can 
be bought at concessions. However, there are, on the 
other hand, producers of standard coals who have not 
reduced their circular. Thus, Franklin county lump is 
still held for standard grades at $2, mines, though 
some shippers from that, as from other districts are 
less scrupulous about price maintenance. 

Eastern bituminous coals also have been easier in 
supply, for reasons previously mentioned. It develops 
that some remnants of coal shipments to Lake Erie 
ports for the Northwest did not get away and are being 
diverted to the West all-rail, thus considerably in- 
creasing the current receipts, without a corresponding 
increase in the demand for the coal. The supply of 
Pocahontas and New River lump has been more liberal, 
so that shippers, who have been behind in_ filling 
orders ever since last summer, have now almost com- 
pletely filled their cbligations. Eastern bituminous 
coals are generally steady in price, with an occasional 
discount to move coal on track. 

Receipts of anthracite coal are also more liberal, and 
until shipments from mines were ordered suspended 
there was just a little too much coming west by rail, 
requiring special effort on the part of the western 
shippers to move it before demurrage charges accrued. 
Some developments in respect to the labor situation 
have been interesting. In answer to an invitation ex- 
tended by President White of the, United Mine Workers 
to the bituminous operators of Illinois, Indiana, Ohio 
and western Pennsylvania, constituting what has been 
called the ‘‘competitive’’ districts, to meet him in a 
preliminary conference in reference to the wage scale 











to be effective April 1, 1912, the operators of Ohio and 
Pennsylvania declined to participate in a general con- 
vention. If persisted in, that decision would mean that 
the wage scale would have to be settled by groups of 
states and not at a general convention. This opens 
up a wide field for conjecture, as for instance that 
some states may settle and others contend for better 
mining conditions. 
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Collection of Accounts. 


Kansas City, Mo., Dec. 11.—J. D. Warren, yard man- 
ager for the Badger Lumber Company, has some unique 
ways to prod up collections. ‘These have to do mostly 
with indirect instructions to managers of the yards rather 
than to men owing the company. Rather than say di- 
rectly to the manager that his collections are behind Mr. 
Warren believes in first hinting to the manager that such 
is true, or perhaps he lets the hint be general for its 
effect on all the yards. He has several forms for little 
cards; for example: 

The average agent makes a mistake by letting his account 
get too old. As soon your debtor ignores your statement and 
personal demands and does not show some disposition to set- 
tle his account that is the time to get after him. The older 
the account, the harder it is to collect. 

This card has a tendency, says Mr. Warren, to make 
the yard manager look over his accounts to find if he has 
a case of that kind. If so he brings added pressure on 
the debtor to force payment. 

Or perhaps Mr. Warren will send out this one where it 
will do the most good: 

If you want to lose a man’s patronage, his friendship, get 
his knocks on the outside, let him have your goods and hesi- 
tate about demanding a settlement for fear of hurting his 
feelings, and he will shun you. Nine times out of ten if 
you collect the money he will come back and do business 
with you again, and gencrally thereafter on a cash basis. 
It’s characteristic. 

Mr. Warren says a few of these have proved a great 
success, placed just where they belong. He has many 
others along the same line. They not only serve as a 
gentle hint to the manager, but in many cases give him 
a new idea about collections. One form of card bears 
this reminder: ‘‘ Lumber in the yard is worth more than 
a slow account on the books.’’ 
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WHAT ARE YOU SENDING TO JACK? 


You’re pickin’ out stuff fer the rest, 
You’re buyin’ each bargain in sight— 
A popular book fer the guest, 
A ring fer the baby to bite— 
You’re buyin’ to left an’ to right, 
An’ Santa is fillin’ his pack; 
You’re shoppin’ each mornin’ with might— 
But what are you sendin’ to Jack? 


The lumberjack isn’t possessed 
Of culture, his learnin’ is slight; 
Yet Jack has a heart in his breast 
That maybe is lonely tonight. 

Your days may be quick in their flight— 
They drag mighty slow in a shack; 
Your Christmas tree soon you will light— 
But what are you sendin’ to Jack? 


Fer Jack may be shabbily dressed, 
An’ Jack he may booze it an’ fight; 
Perhaps, though, you never have guessed 
There’s somethin’ inside him thet’s white. 
Perhaps, if a line you indite 
An’ send him some joy he may lack, 
His Christmas in camp will be bright— 
Oh, what are you sendin’ to Jack? 


Your feast will be wonderful quite, 
From soup to the puddin’, an’ back; 

Go out an’ the neighbors invite— 
But what are you sendin’ to Jack? 





QUERY AND COMMENT 


Value of Lumber Products of United States. 


Des MOINES, Iows, Dec. 12.—Editors AMERICAN LUMBER- 
MAN: In the editorial pages of last week’s LUMBERMAN 
you published some census figures from the Department of 
Commerce and Labor on the lumber industry which need 
explanation. You state that the lumber ow x turned out 
by 40,671 concerns in 1909 were valued at $1,156,129,000. 
The total production of lumber in 1909 was 44,509,764,000 
feet. A little more than half of the total lumber product 
was cypress, Douglas fir and hemlock, worth not more than 
14. I doubt if the average price of all lumber produced in 
909 was more than $16 a thousand, in fact, the Depart- 
ment of Commerce and Labor gives the average value of all 
kinds of lumber produced in 1909 at % 5.38 a thousand feet, 
which would be only $669,320,000. Where did the Depart- 
ment of Commerce and Labor find the value of lumber 
products to be $1,156,129,000 ?—which is $486,800,000 more 
than the total product at their own estimated average price. 
These census figures are not very informing. I presume the 
figures given include the ultimate value of lumber products 
after being converted into finished products, such as furniture, 
sash and doors and everything made from lumber, and not 
the value of sawmill products. ROBERT FULLERTON. 


|Mr. Fullerton is right in his suggestion that the 
figures included the ultimate value of lumber products 
after being converted into finished products. The 
paragraph referred to was, of course, made up of 
figures drawn from a more extensive report, which in- 
cluded the statistics of the following: 


Logging camps, turning out logs, bolts and such timber 
products as crossties, poles, posts, mine timbers and spars, 
wheel, handle and excelsior stock. 

Merchant saw mills and planing mills connected there- 
with, producing rough or dressed lumber, shingles, lath, 
veneer stock and cooperage stock. 

Planing mills, not only dressing lumber, but making such 
articles as builders’ finish, sash, doors, blinds, panels, wood 
mantels, bracket shelves, stair work, screens, moldings and 
interior wood work. 

Wooden packing box factories, wherein are made not only 
wooden boxes or cases, but, among other articles of like 
nature, box shooks, berry, cheese, fig and raisin boxes, egg 
cases and crates. 

The paragraph should perhaps have contained a brief 
statement of just what products were included in the 
figures.— EDITORS. | : 

nn 














Transportation as a Factor in Lumber Cost. 


New Maprip, Mo., Dec. 11.—Editors AMERICAN LUMBER- 
MAN: We are practically out of the lumber business. We 
do not like to kick, so when it got too tough for us we went 
into the cooperage business. It’s like jumping out of the 
frying pan into the fire, but we like to jump. The exercise 
is invigorating. 

We never thought much of the foreign market for the 
ordinary grades of lumber. It might be all right for special 
high class stock. I believe if we all cut down our output 
30 percent lumber would soon be so that we could divide 
with the railroads and still live. 

Lumber, viewed from a railroad freight standpoint, reminds 
me of the negro in some of our southern states; they discrim- 
inate against him, he pays the highest fare the law allows 
when he rides on the train, and is put into any old kind of 
a car. I can not swear to all the Jim Crow laws, but I 
learned a lesson or two about lumber, stave and timber prod- 
ucts generally, from experience. I do not like to knock on 
the poor railroad people, as I guess they need sympathy all 
right, but I can’t help but think they are responsible for 
about all the lumbermen’s ills. Timber products, when we 
ask the railroad to haul them a little distance, enjoy the 
distinction of being very high class goods. For instance, we 
ship a car of staves to New York; they weigh 800 pounds a 
thousand, and we put 60,000 in a car. The rate is 35 cents 
a hundredweight and the freight amounts to $168. With 
the staves priced at $6 a thousand their value is $360. We 
are compelled to add nearly 47 percent of the value of the 
staves to get them to market. They are not easily damaged 
and are not very valuable if lost entirely. — 

t one of our association meetings we heard the report 
of some one who had investigated the freight business some- 
what. He said the railroad had been hauling wheat from 
the Mississippi river to Newport News for $20 to $22 a car. 
I suppose the car held about 850 bushels and would be valued 
at about as many dollars, go they only have to add a little 
more than 2% percent to their goods to put them on the 
market. Wheat usually shipped in bulk requires a first class, 
clean box car with a good roof to carry it in, and if there 
is a wreck and the car is smashed the wheat, or $850, is lost. 

The staves, like the negro, go in any old car just so it 
will hold staves. If the car is smashed there are a few 
bundles broken but they are gathered up, put into another 
ear and finally, after being sidetracked to let the grain train 
get by, the car is forgotten for a few weeks but eventually 
reaches its destination and is rejected because it is too late 
reaching the customer and in bad shape. You put in a 
claim; the railroad claim agent settles with you on a cost 
basis or gets you to sell the staves as No. 2’s and pays the 
difference. The road never loses it all. 

If timber products were put on a level with other commodi- 
ties, value, bulk, weight and volume of business considered, I 
believe we could all get by. Kk. A. Loup, 

Modern Cooperage Company. 

[This correspondent points to a fact often observed, 
that transportation companies appear as a matter of 
principle to discriminate against lumber and lumber 
products with respect to rates and service generally. 
The freight rates cited by him and his own experiences 
as he relates them appear to justify his statements 
regarding railroad discrimination.—EbDITors. | 








NAVY DEPARTMENT LUMBER REQUISITIONS. 
The bureau of supplies and accounts of the Navy 

Department, Washington, D. C., will receive until Janu- 

ary 2 bids on the following requisitions for lumber: 


Woop— Quantity. Navy yard. Schedule. 
eer Miscellaneous Norfolk, Va....... 4,171 
CSS eae 14,000 feet Norfolk, Va....... 4,171 
Pine, North Carolina. .30,000 feet Brooklyn, N. Y...4,171 
PUG, WEliB is occ sce 42,000 feet Norfolk, Va....... 4,171 
FIMO, YRMLOW... cecvcces 25,000 feet Norfolk, Va.......4,171 
BD. b:cis-etinicwinws aay 400 Boston, Mass...... 4,166 


Persons desiring to bid on these items should secure 
schedules from the navy pay office nearest each navy 
yard or from the bureau. 





The AMERICAN LUMBERMAN is in receipt of an inquiry 
from a concern using barrels for shipment of alcohol, 
asking for the names of makers of barrels that could be 
used for that purpose. If concerns manufacturing bar- 
rels of this kind will communicate with the AMERICAN 
LUMBERMAN they will be given the name of the inquirer. 
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ON THE HOMEBUILDING TRAIL. 


One of the first men a representative of the AMERICAN LUMBERMAN 
met in a certain town was the local editor. When he announced his 
intention of calling on several of the merchants for information to be 
used in his paper’s Community Builder campaign, the editor readily 
volunteered to go with him. 

After calling on several merchants in other lines of business, the 
man pointed toward one of the two lumber yards in the town, but 
before reaching it the local editor halted. 

“Look here,” he said, “I believe you can get a better story out of 
this man by going alone. He will take it for granted you know noth- 
ing of local conditions or his manner of doing business, and will 
undertake to tell you all about it. Get his story, then come back to 
my office and we will compare claims and facts and see what under- 


“Exactly,” said the editor, “and equally oblivious of any in himself.” 

He reached into his desk. 

“Let me show you—” he began. 

“Wait. I went through his yard.” 

The editor paused with a wide smile. 

“Then I guess you don’t need any more proof. The condition of 
his yard is typical of his business throughout. He’s one of those 
who most need the corrective measures you offer, but he can not see it. 
The motes in the other fellow’s eyes concern him to the exclusion of 
thought of any beam in his own eye.” 

This man is typical of many who think they see the point to propo- 
sitions carrying improvements in their line of trade, yet fail to take 
any of the advice home to themselves. 


standing he has of local conditions in his line of trade.” 


And This Dealer Did So. 


So the LUMBERMAN’sS man went alone. ‘The lumber dealer received What a contrast between this dealer’s attitude and that of his 


him with courtesy, which changed to cor- 
diality when the AMERICAN LUMBERMAN was 
mentioned. 


A Few Verbal Bouquets. 

“A great paper,” he exclaimed. ‘The re- 
tail lumbermen of this country have much 
for which to thank it. By its agitation and 
urging it has brought about great improve- 
ments in the actual physical condition of the 
local yards and in the retail men’s manner of 
doing business.” 

“T judge, then, it has helped you in these 
respects?” he was asked. 

For a moment the lumberman stared hard; 
then he continued just where he left off. 

“Yes, indeed, the AMERICAN [LUMBERMAN 
has rendered a great service to that class of 
lumber dealers who needed to be prodded 
and awakened to the necessity of keeping 
their yards in ship-shape condition and their 
business on a live, progressive basis.” 

Again a remark was ventured to the effect 
that since the lumber dealer expressed such 
strong convictions on this point he undoubt- 
edly was one of the number who had profited 
in the ways he mentioned. 

As he had done before, the dealer passed 
the point over. 


So it went all through the interview, the lumberman readily admit- 
ting a great number of the dealers needed just some such corrective 
influences, but tacitly contending he was not among the number; 
that nothing published had applied to his yard or business methods. 


“Cast Out the Beam.” 


On taking leave a point was made of going out by the side door and 


on through the yard. 


Considering the owner’s attitude, the condition there was startling. 
It was apparent there was no system whatever in storing and han- 
dling the material. The piles were carelessly stacked, while whole 
timbers and odds and ends were strewn all about. A glance was 
sufficient to show that before a team could go through the lanes it 
would be necessary for a scout to go ahead and do some good hard 


work in clearing the way. 
The local editor was waiting at his office. 








ORGANIZED EFFICIENCY. 


What a live commercial club can do for a com- 
munity is well illustrated by an agreement just 
reached between the city of Chicago and the Illinois 
Central railroad. By this agreement the South park 
board gets riparian rights that will enable it to 
build a lake shore boulevard five miles long; to pro- 
vide numerous bathing beaches and pleasure piers; 
to make a crosstown street 118 feet wide instead of 
66 feet; to open the street through to the lake and 
boulevard it instead of cutting it off two blocks 
away; to build almost in the downtown district of 
Chicago the great Field Columbian museum costing 
$4,500,000 instead of erecting it five miles from the 
business center; to give the railroad a straighter 
right of way, shortening the distance and lessening 
the smoke nuisance by covering the tracks, and to 
provide for a magnificent new railroad station. 

All this is part of the “Chicago Plan” which had 
its origin in the Chicago Commercial Club’s project 
to widen and extend the cross street referred to. 

What the Chicago organization has done on an 
immense scale is being done by smaller clubs In 
smaller communities, and can be done in other com- 
munities if the local clubs will work with the same 
determination as that shown by the Chicagoans. 

The time has come when no community can hope 
to maintain its place in the procession of progress 
without having a central organized body through 
which to direct its activities toward community bet- 
terment. 








competitor! 

The latter began by declaring: “Some of 
the stuff you fellows print in your paper is 
doing a world of good.” 

Having still in mind the first dealer’s stand, 
he was told: “No doubt it’s helping some of 
the other fellows.” 

“No doubt at all,” retorted the manager, 
“but it wasn’t to them I referred. It was to 
myself. A whole lot of what you say comes 
home to me, prods me up and therefore helps 
me. There’s not a man in the business that 
has not shortcomings which he can gradu- 
ally correct if he is only willing to admit and 
accept the good advice a trade paper offers.” 

Wherewith he ceased to speak, but hadn’t 
he managed to embody a maximum of wis- 
dom in his few sentences? 

The beam in his own eye concerned him 
more than the motes in the eyes of others. 


Opportunities Along the Line. 


D. M. Philbin, general superintendent of 
the Great Northern railway, who has his 
headquarters at Duluth, sees great opportu- 
nities for development in the territory along 
his road from Duluth west to the Dakota 
iine. 


“That section’s great opportunity,” he declared, “rests in its peat 
deposits. Contrive some method of converting this peat into fuel 
form, as, for instance, by charring it, and the territory will be pre- 
pared to offer industries the inducement of cheap fuel. 


“Much of the cutover land is exceedingly rich and will produce the 
most gratifying results when put to agricultural uses. There have 


been important developments along this line at some of the points, 


but there is room for a much greater development. 


“Wherever there is a creamery, as for instance at Grand Rapids, 
dairying is proving a great success. There is unlimited room for 
further development in this line, and it is one of the most satisfactory 
branches of farming to engage in. 

“For the timber that remains there is a good sale. The demand 
for lumber purposes is steady. The paper mills eagerly seek certain 
kinds for pulp-making. 


Much of it can be made into ties, and even 


the most of it can be sold for fuel. ; 





“Well, what do you think of my friend, the lumber dealer?” he 
asked. 

“Well, he seems to be alive to the shortcomings of other men in 
his trade.” 


“There are several points that furnish the Great Northern impor- 
tant quantities of ties. 

“The crops now raised do well, and there are others that can be 
taken up with equal or greater success.” 
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COMMUNITY SECRETARY MUST BE A BUSINESS 


In this connection it is well to add that the farmers of the section 
have much for which to thank A. J. McGuire, superintendent of the 
Northwestern Experiment Farm, located at Grand Rapids. 

He has done much toward teaching them what to raise and how to 
insure the sale of their stuff to best advantage. 

For instance, Grand Rapids is notably a potato point. Formerly 
the farmers grew as many different kinds as there are varieties. Mr. 
McGuire has educated them to the commercial value of growing a 
uniform kind. This they now do, and the potatoes raised here go 
much better on the markets. 

Added impetus was given the already pronounced activity of the 
Duluth (Minn.) Commercial Club by an address before the club 
November 23 by George H. Maxwell, directing chief of the Amer- 
ican Homecraft Society and Rural Settlement Association. Mr. Max- 
well proposed a movement looking to settling farmers, truck garden- 
ers etc. on 5-acre tracts surrounding Duluth. The 500 members of 
the club present received the idea with vast enthusiasm. 


Industrial Bureau for Duluth. 


The meeting also proved a big boost for the plan to raise the sum 
of $60,000 for an industrial bureau. It is likely that by the time this 
article appears the entire sum will have been raised. ‘The interest in 
the plan is universal among the citizens and it is a certainty that with 
the necessary funds provided will begin an active, persistent cam- 
paign that is bound to do much for Duluth along the line covered 
by it. 

eeu Cullum, at the meeting, called attention to some of the 
municipal needs of the city. He mentioned the lack of public play- 
grounds and baths and the need for improvement in the condition of 
some of the streets. 

The future of the city is the topic of today in Duluth, and so pro- 
nounced is the feeling the leaders are confident it will endure and 
lead to important accomplishments. 

The publicity committee of the Duluth Commercial Club is carry- 
ing on a clever campaign for making its citizens acquainted with all 
the features of their own town. At regular intervals exploring excur- 
sions are made covering some certain line of activity. Once it was 
a “shop excursion,” and the latest one was to institutions for the edu- 
cating and upbuilding of the young. The Washington Training 
School, the Y. W. C. A. and the Y. M. C. A. were visited and the 
facilities for mental, moral and physical development gone into. 

The practice is based on the belief that the better understanding 
one has of his own town the better booster for it will he make. 


What Hibbing Needs. 


Hibbing, Minn., in its present condition, is a striking example of 
the need of diversified industrial activity in towns. 

Hibbing is a one-industry place, having only its mines, and because 
of this fact it is now experiencing a season of pronounced dullness. 

When the mines checked their activity the town, having no other 
industries to sustain it, felt the force of the changed conditions fully. 

One citizen put it as follows: 

“Hibbing is like a man with one leg. If 


the handicaps of natural conditions will make necessary all the 
greater effort to bring forth successful results. 

D. M. Philbin, general superintendent of the Great Northern rail- 
way for the district including Hibbing, named one of the section’s 
opportunities. 

“Hibbing,” said he, “ships in five hundred cars of baled hay each 
year. 

Think of the effect if the town furnished itself in this one item. 

And yet, according to Mr. Philbin, this and a great deal more are 
possible. He concedes that agriculture has great limitations in the 
territory surrounding Hibbing, but even so, he believes by persistent 
effort it could be made a moderately successful feature of the com- 
munity’s activity. 


Unregarded Possibilities. 


“There is land in that territory now being farmed with fair results,” 
he said, “which fact proves of itself that still more such land could be 
made useful in the same measure. 

“With the wonderful methods of cultivation that have been con- 
trived in the last decade there are indeed few kinds of land but that 
can be cultivated with some success.” 

Mr. Philbin saw possibilities for factory development at Hibbing, 
though he would not offhand undertake to be specific in that regard. 

He conceded the weakness of Hibbing’s present position and ex- 
pressed the belief that the town working through the medium of a 
commercial club could open up many other avenues of promise for 
the community. ; 

“There are some of the livest business men in the state in Hib- 
bing,” Mr. Philbin concluded. “Let these men take the lead through 
the medium of the commercial club, and results of great importance 
are bound to be achieved.” 


Necessity for Action. 


Editor Atkinson, of the Mesaba Ore, of Hibbing, sees the necessity 
for efforts along the lines herein named. His first endeavor has been 
to inject some new life into the commercial club to fit it for such a 
crusade. 

Of the club’s present condition he said in a recent editorial: 


Hibbing has as keen and active and enterprising a set of 
business men as can be found anywhere. They are all mem- 
bers of the Commercial Club, and you’d naturally think that 
with such a membership the club would be a mighty force 
and in a most thriving condition all the time. But it is not. 
It is seldom that enough can be gathered together to hold a 
meeting. ‘The members are all interested, are prime town 
boosters and are in for anything that will be of benefit to the 
people, but they will not attend the club meetings. Unless 
something is done pretty soon, Hibbing will be without a 
commercial club, and many of the good things that belong to 
us will pass by on the other side to the town alive and 
always reaching out for things. 





partial paralysis attacks that leg, the man is 
well nigh helpless. Hibbing, with its one 
industrial leg, is in the same position.” 
Whenever the mines are operated to their 
full capacity the town has abounding pros- 
perity, but the trouble is it can have no 
assurance of the permanency of any such 
condition. The mining industry is wholly 
beyond the power of local influences. _ ar ieee 
What Hibbing needs is to provide itself Hi Ie MCNAMARA. Janeavile, Wis. 
with another and‘ larger future—one calling A. T. STEBBINS. Rochester: Mint 
for activity and progress along many lines. 
It should canvass its circumstances thor- 
oughly, find out every opportunity for devel- 
opment, whether great or small, and then 
set itself resolutely to the task of improving 
each of them to its utmost possibilities. 


Richmond, Ind, 
EXECUTIVE COMMITTEE 


L. C, ABBOTT, Marshalltown, lowa. 
CHAS, A. IRELAND, Ionia, Mich. 

E. E. MITCHELL, Morrilton, Ark. 

D. F. BARBER, Boston, Mass. 

DAN KAVANAUGH, Fairbury, Neb. 
C, T,. WOODWARD, Carlinville, Ill. 
JOHN G, FERRKS, Johnstown, N. Y, 


American Lumbernan, 


Gentlemen: 


Immune to Suggestion. 


Up to the present time the town’s com- 
mercial club has proved itself immune to any 
such suggestion, though vehemently exhorted 
by one of the local papers to bestir itself. 
There are ardent spirits in the town, Editor 
Atkinson among them, who have _ hopes, 
however, that this lethargic condition of the majority of them will 
commercial club will not last always. if local busip 

At first glance it would seem that there are 
no opportunities at Hibbing for development 
along lines other than mining, and, perhaps, 
it is true the opportunities in other direc- 
tions are greatly restricted. They are there, 
nevertheless, the only differences being that 


SHARON E. JONES, Richmond, Ind. 


W. », BOGAR DUS, Mt. Vernon, Ohio, 





Pres, SHARON E, JONES Ist Vice-Pres., L,C. ABBOTT @nd Vice-Pres.. CHAS, A. IRELAND Sec'y, M. L. COREY Treas., W. P. BOGARDUS 
Marshalltown, Lowa. Ionia, Mich, Arg 


rgos, Ind. Mt. Vernon, Ohio, 


AFFILIATED ASSOCIATIONS 
Alabama, Arkansas, Colorado, Connecti- 
cut, Florida, Georgia, Illinois, Indiana, 
lowa, Kentucky, Michigan, Minnesota, 
Mississippi, Missouri, Nebraska, New 
England, New York, North Dakota, 
Ohio, Oklahoma, Pacific North-west, 

Official Publication Pennsylvania, The Carolinas, Tenncssee, 
NATIONAL HARDWARE BULLETIN Texas, South Dakota, Wisconsin, West 
“Owned and Operated by Its Readers.” Virginia, 


The National 
Retail Hardware 
Association 


Office of Secretary 
Argos, Ind., December 7, 1911, 


431 South Dearborn St., 
Chicago, Il]. 


Rave just rucoived your press bulletin, and note that you have made it a prominent 
foature of the Amorican Lumberman, 

. Ye wish to compliment you on the attractive heading. We have been doing some work 
of a similar character although on a smaller scale, Wo are thoroughly in sympathy with the 
woveront, We are enclosing you some copy which we have boen mailing out. 

Since November 20 we have interosted the editors of seventeen weekly papers in this 
state in tho moverniont which you have been so vigorously pushing. From our oxperience so far 
in corresponding direct with the editors of inland papors we are of the opinion that a vast 

gladly line up with us if the matter is brought to their attention and 
ness nen will make it clear that they are interested in this Subject. 


Thanking you for the copy of the press bulletin, we remain 
Yours very truly, 
NATICNAL HARDWARE BULLETIN 


_ Associate Editor, 
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SCOUT TO DISCOVER AND DEVELOP RESOURCES. 


“SQUARE DEAL” IN RETAILING. 


In a recent issue of Farm Sense, an agricultural 
paper published at Des Moines, Iowa, the editor de- 
votes a page to the ‘‘square deal’’ as relating to the 
citizens and retailers of a community. This article 
is in part as follows: 


In the beginning let me say to you that I have no quarrel 
to pick with a mail order concern that transacts business on 
the square. On the other hand, I have no excuse to offer for 
a retailer who defrauds his customer, but I want you to 
know that I stand for the community and for that com- 
munity’s interest, and for that reason, I believe that, all 
things being equal, it behooves you, Mr. Reader, to do your 
share in building up that community. 

You know, and I know, that the merchants of your home 
town, with but few exceptions, are honest, painstaking and 
careful business men and in many, many instances they are 
your neighbors and your friends, and are entitled to a living 
in this world and some of the good things, too, provided 
they get them honestly and fairly. And remember that 
there are taxes to be paid for the maintenance of roads and 
the building and support of schools; and without exception, 
the business men and the owners of city ss always 
pay their share in taxes for the support of these things in a 
community. This is not true of a man who conducts a 
mail order business even if it is conducted on the square, 
and let me say to you, and let me say it without fear of 
contradiction, mail order houses can not and will not sell 
you an article, quality considered, any cheaper than your 
local merchant can and does sell it. 

Now I want you to forget yeur prejudice against your 
local town if you have any, for a few minutes, and let us 
talk about the fellow who is bidding for your business by 
mail. In the first place you do not know him, you have never 
seen him, you know nothing about his honesty or his integ- 
rity. He pays no taxes in your community, does nothing 
for the support and building up of the farm community. 
He would be highly insulted if you asked him to contribute 
to any church or charitable movement of your community 
and, unlike your local merchant, he never has to go down 
in his pocket to help bury the poor of the community or to 
buy coal and provisions for the widows and orphans. You 
pick up his catalog or his circular and he tells you he will 
do more for you, for a certain amount of money, than your 
retail merchants, and that is backed by nothing more than 
a little printing on a piece of paper. 

Did you ever stop to think what tremendous expense the 
mail order houses incur in telling you about the goods they 
have to sell? Let me give you just one example of a big 
mail order house in the country. Last year it sent out 
5,000,000 catalogs. These catalogs cost, by the time they 
reached you, Mr. Farmer, $1 each. In addition to that, the 
company sent out circulars, special price sheets and did adver- 
tising in magazines and papers that amounted to at least 
$3,000,000 more. Now, they did over $60,000,000 worth of 
business, and their advertising alone cost them nearly 19 
percent of the total amount of their business. Add to this 
the cost of their tremendous force of people they have work- 
ing for them in their home office and numerous branch 
offices, which would make another 10 percent, and yet they 
made a profit of close to $10,000,000. 

Do you know what this means? This means that it cost 
these people an average of at least 29 — to do business, 
and in addition they make a profit of nearly 18% percent. 
In order to do this and meet the competition of the retail 
merchants of your community, they sell you goods away below 
standard both in workmanship and material. 


POWER IN LOCAL ORGANIZATION. 


From the beginning the Community Builder depart- 
ment of the AMERICAN LUMBERMAN has hammered 





away upon the importance of a local organiza- 
tion for arousing interest in community develop- 
ment. Nothing but experience can convince the citi- 


zens of a community of the possibilities of such an 
organization when it is under the leadership of a few 
and enthusiastic workers. The truth of this state- 
ment is illustrated in the story of the manner in which 
the St. Paul (Minn.) Association of Commerce se- 
cured 1,114 members in a week. This story as re- 
ported in Chicago Commerce follows: 


St. Paul Got Its Thousand. 


The story of how this was done rivals any of the tales of 
recent commercial evangelism and sets a high mark for 
even larger cities of the country. The editors of Town 
Development say that no other city save Cincinnati has mem- 
bers for such an association signed for three years, and 
no other association with such a large membership, save 
onl Chicago, has dues as high as $50. Other organizations 
of business men, united for a particular purpose, have higher 
annual dues, but the St. Paul organization includes jobbers 
and retailers, manufacturers and business men. 

The superintendent of schools, the health commission, the 
mayor of the city, are all members, gathered during this 
campaign, and they came willingly. The mayor went out 
and got other members. Archbishop Ireland sent his applica- 
tion accompanied by a check, and Governor Eberhart not only 
addressed the workers, but voluntarily signed an application 
on the last day of the whirlwind movement. 

Three or four weeks before the first call was made for 
volunteers for the campaign, a survey of the city was under- 
taken and the business men analyzed and their names and 
addresses put on cards. On Friday evening at the Hotel 
Saint Paul the best business men of the city were invited to 
hear Edward F. Trefz, of Chicago, James J. Hill, chairman 
of the directors of the Great Northern, and Archbishop Ire- 
land speak. Mr. Trefz appealed to the men to do something 
for their city and laid a high plane of action. Here a large 
number of business men agreed to give two hours a day for 
five days to get members. 

Tuesday morning at 10 o'clock seventy men in teams of 
five each were started out with pennants and badges, “I Be- 
lieve in St. Paul,” and with the cards, carefully assorted, 
made a thorough canvass of the district assigned them. At 
lunch that noon reports were made by each team captain and 
the result put on the blackboard. This plan was followed 
each day, and each day men who had been enlisted the day 
before appeared to help in the work. The way had been 
paved by literature mailed to prospects, explaining the work 
of the association. 


Result of Whirlwind Campaign. 


When the total was added on the last day, Saturday, there 
were 1,114 names, whereas the aim had been 1,000, and the 
“general” of the campaign had been dubjous about getting 
800 members. Hundreds of men who never before had been 
interested in commercial organization work were enrolled. 
Not only did they pledge their money to back the movement, 
but they gave their interest, and a spirit of cojperation and 
enthusiasm for the city was generated such as St. Paul has 
hever seen before. 

In addition to the Association of Commerce with its public 
functions, there is in St. Paul the Commercial Club of 1,000 
‘aembers, with purely social functions, the public duties hay- 


ing been absorbed by the Association of Commerce. Many of 
the business men feared that the campaign for the association 
would weaken the club and refused to join, although the 
president was a ——— for the association campaign. 

After the campaign was over, with the momentum gath- 
ered, the business men then turned to a 3-day campaign for 
300 members for the Commercial Club with the prospects 
right to get them in half the time. This campaign ended 
Saturday noon, November 18. What St. Paul has just done 
has been accomplished in the same degree in other cities of 
the Northwest in the last few months. This activity on the 
part of the Northwest business men means large things for 
the development of that part of the country and will Iinci- 
dentally help the whole country, in that many of the thou- 
sands of settlers now going to Canada will be saved for the 
United States. 


FOR THE HOME TOWN. 


Newark, N. J., Dee. 13.—The ‘‘ Boost Newark’’ cam- 
paign, which is fashioned on the lines of the AMERICAN 
LUMBERMAN’S progressive home movement, is being 
prosecuted vigorously. At its last meeting, the board of 
trade continued the crusade which it began a few weeks 
ago with a dollar dinner. J. Harry Bacheller, president 
of the Iron-Bound Trust Company, who recently relin- 
quished the post of city comptroller, read a paper on 
Newark’s financial condition. He showed that the credit 
of this city is higher in some respects than that of any 
other municipality in the United States, and under nor- 
mal conditions is at least equal to that of New York. 
The exceptional transportation facilities connecting this 
city with the great New Jersey suburban territory, as 
well as with the metropolis, were discussed in an able 
paper by Joseph Wood. 

The project of a city exposition for Newark is moving 
apace. The promoters are seeking for a ‘‘live wire’’ in 
the middle West to take hold and do the managing of 
the affair. They expect to land the right sort in Chi 
cago or Cleveland. The exposition, if held, will probably 
take place in the First Regiment armory, the most com 
modious building in the city, with about 20,000 square 
feet available for exhibition purposes. The local busi- 
ness men seem to be taking a kindly interest in the 
project. 


TRADE CO-OPERATION. 


For Home Use. 


PICKERINGTON, OHI0O.—We have not been receiving the 
“Community Development” advertising matter. Please send 
it along, as we were using it in our local paper and we wish 
to continue it. PICKERINGTON LUMBER COMPANY, 

W. M. Dick. 








To Continue Successful Use. 


BuHL, IpA.—We have been using your ads in our local 
paper successfully and would like for you to continue send- 
ing them. We think they are quite a feature. 

BuuL LUMBER COMPANY, 
Cc. H,. MeQuown, Manager. 


Would Be Glad to Learn. 


JupA, Wi1s.—We would be glad to learn about your ‘‘Com- 
munity Development” series, and also your lumber ads for 
local newspapers. B. H. RopericK, Proprietor, 
Fuel 





Juda Lumber & Company. 


Please Keep Them Coming. 
BUHL, IpA.—We are using your series of newspaper ads 
with much satisfaction. Please keep them coming. 
». M. McQuown, 
Buhl Lumber Company. 


‘*Send Us Your Series.’’ 


STANFORD, MoNntT.—Please send us your series of adver- 
tisements. STANFORD MERCANTILE COMPANY. 


Would Be Glad to Receive Series. 
FRANKLIN, NesB.--We would be very glad to receive your 
series of ads to be used in local papers. 
ALVIN O. BLOEDORN, 
Bloedorn-Hilsabeck Lumber Company. 


Can Benefit Themselves and the Public, 
CAMPBELL, Nes.—Please send us your “No Place 
Home” series of advertisements. We think we can 
ourselves as well as the public by using them. 
CITIZENS LUMBER COMPANY. 


Like 
benefit 


Wants Some More. 
GRIGGSVILLE, ILL.—Please send us some more “No Place 
Like Home” advertisements, and oblige, 
HUNTER, ALLEN & Co. 


Asks for Regular Service. 


WHITING, KAN.—Please send me your regular advertising 
service. C, A. LENTZ. 


‘*Could Use More of This Copy.’’ 


MIDDLERORO, MASS.—-We are sending you under separate 
cover copies of paper containing editorial comments sent us. 
We cout use more of this copy if you care to supply it 

Middleboro News. 


Copy in Request. 

ORANGEBURG, 8. C.—You cap send us ads referred to in 
your circular of a few days ago. It is understood that they 
are not to cost us anything. 

R. Lewis Berry & Co., Publishers, 
Orangeburg Evening News. 


Interesting Things in the Bulletins. 

LIND, WAsH.—We are receiving your press bulletins and 
find many interesting things in them. lease continue to 
send them. Haas & Haas, Publishers 

Lind Leader. 


FARMERS BUYING MACHINERY. 


Much of the machinery used on a farm is designed to 
save manual labor and to expedite farming operations, 
for the question of obtaining agricultural labor is assum- 
ing almost the proportions of a problem in some sections, 
in seasons—harvest for example—which require extra 
forces of laborers. Whenever possible the labor of man 
is being displaced by horses, the latter in some instances 
being displaced by oil, gas and steam engines, 

3ut in the increased purchases of farm machinery noted 
in all the principal agricultural states by the Department 
of Agriculture are included implements designed pri- 
marily to increase the production of the soil. Whenever 
powerful machinery or many horses are used to displace 
men the tendency is toward extensive rather than inten- 
sive farming—to produce a moderate crop on a large 
acreage rather than a large crop on small acreage. The 
report referred to evidently indicates a prevailing ten- 
deney toward intensive farming, for, as the secretary 
said, ‘* This demonstrates not only the prosperity of the 
farmer but his alertness in seizing upon every means to 
increase the yield per acre and in preserving the soil.’’ 

This tendency toward intensive farming is to be at- 
tributed to the influences of agricultural schools and 
other educational influences designed to educate the 
farmer back to the soil. This work, it may be ventured, 
must offset and counteract the education that almost 
everywhere used to and in many instances still does 
educate the farmer away from the soil. 





HOME PATRONAGE. 


[from The Western Trader, Omaha, Neb.] 

Herewith we reprint an article from the New: York 
Weekly on building up a community through home pat- 
ronage. It ought to be copied by every country news- 
paper in Nebraska, for it is a plain statement from a 
high authority on a most important subject. The article 
referred to follows: 

Everybody ought to take pride in his own town. No mat- 
ter whether it lies in the favored regions of the land, or in 
some out-of-the-way corner of the earth where the in- 


habitants still that racing is 
honestly. 


Kiverybody should try in his limited way to build up his 


believe horse conducted 


own town. If he has any public spirit to display let him 
display it there. If he puts ——— on any meeting house 
let those steeples catch the last gleams of sunset in his own 


town. 

If he endows any libraries let him do so first in his own 
town, no matter whether he is thanked for it or not. That 
has nothing to do with it. If a man knows anything he 
knows that people are never grateful for anything that 
they need. He knows that nobody is ever thanked for 
anything unless as a mere form, and he might as well ac- 
cept the fact; and if he has anything to give and sees a 
good chance to bestow it, give it without regard to how it 
will be appreciated. Gratitude is out of fashion with the 
human race; they leave that to cats and dogs. 

There are a great many people who always go out of 
town for anything. If any iady wants a yard of muslin 
or a spool 
“our people charge such a horrid price, you know,” and she 
pays her fare, and spends half a yy A dime, and gives her- 
self a headache, and walks her feet into corns and bunions; 
but she has “cheated that miserly old Jones out of her 
trade, and shown him that people are not obliged to buy 
things at his little niggardly store.” 

Now, we are not going to stand up for Jones—no doubt 
he is a stingy old party—but we want to ask how Jones 
can afford to sell cheap when so few of his townspeople 
buy anything from him? 

f the trade of Goose Corners goes to the city how is the 
merchant of Goose Corners going to be able to compete with 
Clapham & Catchem in the city who get nine-tenths of the 
dry goods trade of the Corners? 

Patronize your own. If you want a salt codfish don’t 
send to the oy for it; get it of your nearest grocer. If 
you want a suit of clothes employ the tallor in your own 
town. In nine cases out of ten you will get a better pair of 
trousers and « a lower price. If you want a dress buy it 
of your own dry goods dealer and not send from Dan to 
Beersheba after patterns and get taken in at last. 

Keep the money in your own town. Make your own 
townspeople well-to-do, and they will do well by you. 

Do you know how cities are built up? By trade from 
abroad. What are railroads built for? To carry country 
trade into large towns. City residents may despise the 
“country greeny” all they choose, but they build their brown- 
stone fronts and drive their thousand-dollar nags on his 
trade. 

We know It is the custom to depreciate things Immedi- 
ately around us. An old resident of the White mountain 
region said to us indignantly when we asked him about 
Mount Washington: “What on airth should I want to 
stiffen my jints climbing that rocky hill for? Hain’t I had 
it right under by nose all my lifetime?” 

Of course, people are not to blame for doing things for 
their own advantage, and if you buy articles 10 percent 
cheaper in the city than in your own town it is natural you 
should do it. But when you can do just as well right at 
home—and you often can-—you had better patronize your 
own. And if all took this view of the case you would Gee 
thrift and business spring up around you, and by and by you 
would not want to go to the city for things which you 
could buy to more advantage right at home. 





BARGAIN WEEK IN CHICAGO MARKETS. 


Retailers in western towns and cities have been given 
an unusual opportunity to buy goods at bargain prices 
through what is known as Chicago ‘‘ Bargain Week,’’ 
scheduled for December 4 to December 9. Over forty 
Chicago manufacturers and wholesalers participated 
in this market clearance sale, offering special lines of 
seasonable merchandise of all kinds at materially reduced 
prices. This is the first example of anything of the kind 
and the project was first suggested by the trade extension 
committee of the Chicago Association of Commerce. 
Annual clearance sales by retailers have’ been a common 
feature of merchandising for many years, but this is 
the first known instance in which wholesalers have used 
this plan to increase sales. It affords a suggestion for 
business concerns in other cities. 
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REALM OF THE RETAILER. 


Fighting Cutthroat Competition with Its Own Weapons— Exchange of Ideas Between Lineyard Managers—Lumber a Commodity 
Whose Defects are not Concealed—Four Ways of Loading Lumber from Shed to Sleigh. 


WON BY NERVE. 


The ’bus drove up to the hotel at 5:40. ‘‘While I 
am registering please call up So-and-So, for if he hasn’t 
gone home I want to catch him,’’ I said to the clerk, 
and while I was removing my silk lined overcoat and 
writing my name with the little cross following it the 
clerk had fumbled over the ’phone directory and called 
**69.’’ ‘Here he is,’’ he said. I politely introduced 
myself and said I would be around in the morning. 

‘*Why wait till morning? Come around this eve- 
ning. I will come to the hotel after you any time you 
say.’’ And I told him if 7:30 would be agreeable to 
him it would to me. Then I partook of one of those 
fine repasts, if you don’t care what you say, that often- 
times cheers the way of the men who, so many think, 
have a cinch hiking over the country. Chilly dining 
room—cold plates—steak as tough as an old dog—and 
the dining room girls so homely that it gave a fellow 
an extra shiver to look at them. 

‘Ts this the best hotel in the town?’’ I asked a 
fellow traveler who sat next to me. ‘‘As good,’’ he 
replied. ‘‘If you were at the other one you would wish 
you were away from it just as now you wish you were 
away from this. Tonight your room will be heated 
from the hall, and if it is cold enough the water will 
freeze in your pitcher. If you shave in the morning 
your teeth will chatter so you will be lucky if you 
don’t cut off half your chin.’’ 

It is sometimes said that the traveling men are 
kickers. Often they have good reason to kick. All 
they ask for is the worth of their money, and when 
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“Steak as tough as an old dog.” 


they get it they are the best natured fellows in the 
world. If some of the men who stay at nome and think 
they have angelic tempers should trave! over western 
Nebraska, eastern Colorado, a portion of the Dakotas, 
and in spots elsewhere, they would discgver how long 
they are on angelic tempers. Widows who don’t know 
what else to do scrape together a lot of third rate fur- 
niture and go to keeping a hotel. I pity them for 
their loneliness—and some of them are not so lonely 
as they might be—but I wish they could be pensioned 
and kept out of the hotel business. Some plugs of 
men, as a last resort, go to keeping what they call a 
hotel. If I could break into Congress i would intro- 
duce bills that the stay-at-homes might call silly, but 
which would so please the hundreds of thousands of 
traveling men that they would toss their hats to the 
ceiling. 
Ghost of The Old Black Cow. 


Promptly on time the dealer was on hand. Looking 
at the register he asked the clerk if I was in the office 
and when he came over to where I was sitting talking 
with a grocery salesman I thought there was a look of 
disappointment on his face. I think ke was expecting 
to see a better looking tellow. When he had said he 
was glad that finally I had got around to see him he 
asked how the old black cow was. 

‘*The old black cow? Why, the old black cow is 
dead; been gone for two years,’’ I told him. 

‘* Yes, I know she is dead, but I supposed you were 
nursing her ghost,’’ he said. 

When we went out his auto was standing in front. 
‘*Going to ride, are we?’’ I asked, and he said there 
was no use walking when gasoline was only 10 cents 
a gallon. We ran up the street a couple of blocks, 
turned to the right two blocks, to the left a block and 
brought up in front of the yard. ‘‘You hold the horse 
and I will open the shed door and drive in,’’ he said. 
He switched on the electric lights and covered the 
front of the machine with a blanket. 

‘*This is my shed,’’ he said, and we walked through 
it, down one alley, up another, the whvle made light 








by dangling electric bulbs. ‘‘ Before we wired it, the 
shortest days we had to quit at 5 o’elock,’’ he re- 
marked. There was a good, strong stock and it was 
well piled. We looked at the front office which was 
large and convenient, and then went into the private 
office. A cheerful fire was burning in the grate, and 
over the mantle was the head and horns of an elk. ‘‘I 
shot him,’’ he said, as he saw me looking at it. 

When you want to see a man and he wants to see 
you it doesn’t take long to become acquainted. It’s 
only when one of you is an off ox that there is a bar- 
rier. In less than five minutes we were smoking and 
chatting as though we had known each other for years. 
We kept it up until the clock in the court house tower 
struck 11, and then as men do we both looked at our 
watches to see if the old town time was right. 

We discussed the easy and knotty problems of re- 
tailing lumber and other subjects ranging from pro- 
hibition to woman suffrage. If during such a seance 
one idea is brought out that I think may be of interest 
to you I am satisfied, and I don’t hesitate to say that 
on many occasions not an idea shows ita head that as 
1 look at it is worth a pinch of salt. Pleasant conver- 
sation, enjoyable time, and all that, but nothing that 
is not lying around so loosely on the surface that it 
could not be picked up by any one. 


Ideas Wanted, Not Information. 


A dozen years ago when the Timberman and the 
Northwestern Lumberman were consolidated, and from 
the consolidation was born the AMERICAN LUMBERMAN, 
J. EB. Defebaugh, who became editor of this journal 
and afterward exclusive owner, said to me, ‘‘It’s ideas 
we want to give them. Not information that is purely 
local, but such as will be of interest to any one, no 
matter where he may be running a retail yard.’’ I 
said to him, ‘‘In that we agree.’’ And as I look back 
I sometimes think it approaches the marvelous that 
through the years up to the time of his death we should 
have worked together in such perfect harmony. Never 
even was there one word of criticism, but letters which 
breathed the kindliest of expressions, and sentiments 
which were inspiring. Once he said to me, ‘‘I am 
afraid you are not spending money enough on the road 
for your comfort.’’ I told him that as I came and 
went as I willed, lived at the best hotels, traveled in 
Pullmans and smoked good cigars, I was not aware 
how I could be better to myself. Never have I learned 
of another employer making a remark of that nature 
to an employee. Mr. Defebaugh was aggressive; he 
could fight his way, if necessary, but I, in common 
with others, know that a kinder and truer friend never 
lived. 

During the conversation with this dealer, hoping to 
start something, I remarked, ‘‘It looks as though you 
had hit a three bagger here.’’ He settled back in his 
chair, tried to blow a ring of smoke in which he failed, 
and said he had no reason to complain. 

‘*But I found it hard work to get my business on 
top of the hill,’’ said he. ‘‘Don’t you know that when 
a pol once gets to boiling it doesn’t take much fire to 
keep it going? In business it 1s that way. For several 
years now, since I got a firm foothold, my business 
has run along in a satisfactory way; but it is a differ- 
ent thing when a man is worried about his obligations, 
wants to reach out but sees no way to do it, and others 
are trying to push him down.’’ 

‘*Who tried to push you down?’’ I asked. 

‘*Only one man tried it,’’ he said. ‘‘One of my 
competitors could not understand that J had any right 
to sell lumber in the town. He acted as though he 
thought he was lawfully wedded to all the trade of the 
community. He caused me many a sleepless night, I 
will own that up to you, for I didn’t know but I 
would have to quit. I tried to get good prices, but 
every time he got the chance he would cut me. Wife 
said: ‘Let’s get out of here and go among decent men 
where you can make some money.’ I asked her if she 
had gone hungry yet, and she said she hadn’t. ‘ Neither 
will you,’ says I. ‘I’ll look out that you don’t go 
hungry.’ 

‘*Every time I thought seriously of the way I was 
being treated my blood boiled. Here was I, a young 
man, wanting to do business on the square, wanting to 
treat everybody right, and I was slowly being driven 
to the wall by a business outlaw, a man who was not 
square and who had no desire to be. One evening 1 
told my wife that my mind was made up; I was going 
to whale that man, or he would whale me. Good wife 
like, she cried. She was afraid I would lose all the 
money we had and have to start over again. ‘Start 
over again it is then,’ says I. ‘He is not much of a 
man who will not stand up for his rights and that is 
what I am going to do.’ 

*¢Soon after that a schoolhouse bill for about $4,000 
came in the market. We didn’t have such school 
houses then as we do now. That one was bought and 
moved down the street for a livery stable, and on the 
old site is one that cost $35,000 that I will show you 
in the morning. There were three of us to bid on it 


and I went $160 below either of the others and took it. . 


‘* ¢Vou sold that schoolhouse bill cheap,’ my com- 
petitor who had been slinging it into me said when he 
met me on the street. 


“**Cheap! If you call that cheap keep your eyes 
open,’ I told him. 

‘¢*What do you mean by that?’ he asked. ‘Why 
do you want to raise such a row in the market?’ 

“* Row!’ I said. ‘Call that a row? It is as mild 
compared to what is to come as a prayer meeting is 


.with a political gathering.’ 


Starting a Backfire. 


‘‘Then I talked to him. I told him I came here to 
stay and that I was going to stay; that I had as much 
money as he had, and I was going to sit right in his 
game until one or the other of us had busted the bank; 
that from that on I would have my share of the trade, 
and more than my share if it cost me thousands a 
year—and that very day I couldn’t have cleared up 
$6,000 in the world. I was fighting mad, and I would 
have spent all the money I had and ali I could have 
borrowed to down him. 

“*« “Pshaw!’ he said, ‘Come in and have a drink and 
get it off your stomach.’ 

‘*In those days, like the most of the men here, I 
wasn’t above taking a drink if I wanted it, but I told 
him I was not in the mood to drink with him and 
turned on my heels. 

‘*During the next week I sold lumber for three small 
houses for exactly what it cost me, and for a small 
hotel at cost prices. I put an advertisement in the 
only little paper there was here, asking those who 
were going to buy lumber to see me, and I told the 
editor he might put that ‘me’ in as large letters as he 
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“Good wife like, she cried.” 


wanted to, and the letters were a quarter as long as 
your finger. I said in this ad that I would undersell 
and sell all around any other lumberman in Butler 
county. Maybe for the next four weeks I didn’t have 
business! And this is what saved me: We got a profit 
here in those days and I could knock off dollars a 
thousand without actually losing money 

‘¢When the thing had gone on for about six weeks 
my decent competitor came in and said he and his 
neighbor would like to see me, and I told him they 
could come over any time and look at me; that I was 
there all day long and loading out lumber by candle- 
light. They came over that afternoon and Clark talked 
in a general way and Fatty sat there as dumb as an 
oyster. I could see that the wind was out of him. 
Finally Clark says, ‘We have come over to see if we 
can’t fix this thing up.’ 

‘¢ ‘Clark,’ says I, ‘I have nothing against you. You 
have treated'me decently. I have nothing to fix up 
with you, but this other man J will pound to the polar 
regions and back. I have only commenced with him. 
He will get out of town or I will, and I will not get 
out. Stick that feather in your hat and wear it.’ 

‘<Tt seemed to me then that Fatty just collapsed. 
He turned into a crawfish. If he ever had doné me an 
injury it was unintentional, and if he had injured me 
he was ready to make any amends in his power. To 
make a long story short, right there we drew up an 
agreement that today under the Sherman anti trust 
law would fit us as candidates for the penitentiary. 

He laughed and lighted a fresh cigar. ‘‘On my part 
it was a case of pure nerve,’’ he said. ‘‘Fatty could 
have pounded me out of existence. He was worth 
three dollars where I was not worth one, but he didn’t 
know it. He was afraid to even take a gambler’s 
chance. 

‘And my competitor yet? Yes, still my competitor. 
I can’t say that he is one ot the best competitors 1m 
the world, but he is a fair competitor. There are not 
many best competitors in the world. His yard and 
mine are now the only individual yards in the town; 
the other two are line yards.’’ 
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“Stick that feather in your hat and wear it.” 


This reminiscence of things as they once were was 
interesting. 


LINEYARD MANAGERS WHO READ. 


E. O. Halstead, manager of the country yards of the 
Chicago Lumber Company, of Omaha, writes as fol- 
lows: ‘‘I read your article on the ‘ignorant Yard 
Manager’ with very much interest, and have written 
all our twenty retail yard managers to read and digest 
the article, and in fact we recommend our managers to 
always take their LUMBERMAN home and carefully read 
it, feeling it to be a part of that business education we 
aim to give our representatives. 

‘We are sure there should be something more in 
the demand for a first class yard manager than the 
bare ability to pile lumber, figure an estimate and 
keep the books. For ten years our yard managers have 
met in convention in January or February, usually at 
the convention of the state associaticn, and at our 
private meetings we have gone over all the subjects 
wherein our managers desired information and develop- 
ment, covering these subjects by listening to lectures or 
addresses by the representatives of coa: and wire and 
paint companies with whom we transact business, or 
who would desire to explain their goods, or to offer them 
to us for a trial, or assist us with any information that 
will develop our managers as better salesmen in their 
lines. We call on our managers for papers and ad- 
dresses on these subjects that would prove of interest 
to all, and we desire to open up arguments and re- 
marks, all tending to education on wide business lines. 

‘The personality of the yard manager is the prin- 
cipal factor in the sale of our goods and the conse- 
quent profit making which is the ultimate aim of all 
business, and any lineyard company can easily demon- 
strate this by comparisons; in fact, there is today a 
lack of first class retail lumber yard managers—good, 
capable men. No branch yard company need fear the 
expense of a convention of their yard managers once 
a year. 

$‘Regarding lumber sheds, we think our Chicago 
Lumber Company shed a perfect building for our 
stocks from any standpoint. I enclose you a picture 
of one of them, and if they interest you I will be glad 
to explain their construction. ’’ 

When a manager talks like that he has scope. There 
is no pent-up Utica associated with Mr. Halstead’s 


plans. He wants the managers to be men as well as - 


lumbermen, and there may be a great difference be- 
tween the two, as a high, as well as a low, type of man 
may follow the lumber business. The Chicago Lumber 
Company requires that its local managers shall be 
more than local managers; it requires them to be citi- 
zens who are interested in civic affairs. As expressed 
by Mr. Halstead, simply to know how to pile lumber, 
figure estimates and keep books does not fill the bill. 
Managers of this company have held positions of trust 
in the towns in which they are located, and in this 
way the yards have become identified with the inter- 
ests of the towns. 

Many lineyard proprietors have verified the state- 
ment made by Mr. Halstead, namely, that there is a 
dearth, and always has been, of really capable yard 
managers. If I could convince the general managers 
and proprietors of line yards that I was such I should 
expect to be able to hire myself out a dozen times in 
that number of days. 


GOODS WHICH SHOW ON THEIR FACE WHAT 
THEY ARE. 


A dealer wanting to speak a good word for the busi- 
ness with which we are both allied said there was no 
merchant in the retail world whose goods showed on 
the face of them what they are as do those sold by the 
retail lumberman. Consequently, in his opinion, there 
is no business which of necessity must be conducted 
so honestly. ‘‘ That is not saying there are not retail lum- 
bermen who would deceive in the nature of their goods 
as do others in other lines, but they do not have the 
opportunity,’’ he said. The dealer did not regard this 
as the highest grade of Lonesty, but as two days before 
I had visited the state’s prison and had seen men 
working harder and more hours a day than would 
please me I told him I thought any kind of honesty 


was pretty good that would keep a fellow out of the 
penitentiary. 

I had thought before of the statement made by this 
dealer that little merchandise showed on the face of 
it its true character as does that handled by the lum- 
berman, and that evening I thought I would put the 
proposition up to Little Dutchie, and see what he had 
to say about it. 

To touch the subject right at home, where it be- 
longs, there is the honest board that isn’t filled, 
stuffed, painted or polished to make it appear what it 
is not. In some sheds the lumber becomes so covered 
with dust that it doesn’t show for nearly as much as it 
is worth. The face of the average board is as honest 
as yours or mine. To be sure it is not always sold 
bearing the grade name by which it is bought, but 
that is nothing against it. When it shall be learned 
that the nomenclature of the wholesale market has no 
business to be passed along to the consumer the retail 
dealer will be a notch farther advanced than he is 
today. There lies the board, every defect—knot, split, 
warp—unconcealed from the eye of the customer. The 
customer doesn’t have to take the word of any one 
as to the character of the board, not even as to its 
age. Its characteristics are not hidden; they show 
for themselves. 

Name the other line of goods that is in the same 
category. We all have to eat, so we will say groceries. 
The pure food law has done much for us, but before 
that law went into effect there was short weight and 
adulteration without end, and not long ago I heard a 
grocery salesman offer to bet $1,000 that now there 
are goods in the grocery market that are adulterated. 
He was talking with another grocery salesman who was 
claiming everything for the pure food law, and the 
man who offered to put up his money wanted to take 
samples of ground goods from the case of the sales- 
man who was shouting for the purity of his goods, and 
have it proved by chemical analysis that they were 
impure. This salesman said that notwithstanding all 
the guarantees of purity that were printed on labels 








“Paint a rose or swallow on them.” 


he absolutely knew there were adulterated goods in 
the grocery market; and furthermore, when in any line 
adulteration had been a source of profit, to the manu 
facturers no law would entirely do away with it. This 
salesman was a good talker, and you as well as I know 
whether he knew what he was talking about. 

The Lumber Dealer’s Goods Are Honest. 

We wear clothes, and what do we know about their 
quality except as told by the tailor or merchant? 
Whether all wool, who knows?’ Whether they will 
fade, who knows? 'rhey do not show on their face 
what they are or what they will do. And our hats 
and shoes are the same. We must depend on others to 
tell us about their quality, and these others deceive us 
at times. Deception is not the order of the day in 
merchandizing, but it cuts something of a figure, and 
largely for the reason that goods do not show for 
themselves. 

We live in furnished houses, and what about our 
knowledge of the quality of the furnishings? The 
average man knows no more about the quality of a 
carpet than though he never walked on one. What 
does he know about upholstered furniture? It may be 
stuffed with cats and dogs and he is none the wiser for 
it. Or about the underworks of a pianc? Or whether 
wall paper will fade? What does he know about the 
contents of a china closet? In East Liverpool, a great 
crockery manufacturing center, I saw a long room 
seated thickly with ‘‘artists’’ who were decorating 
the seconds of the factories which were purchased by 
a Chicago department store. Many a lady’s closet is 
to the eye rich with this material, and the basis of it 
isn’t worth a dime a bushel. If we could buy culls and 
touch up the knot holes and cracks and sap, and paint 
a rose or swallow on them and sell them for uppers 
we would practically be doing what is done in other 
lines. 

When it comes to ornamenting ourselves at the jewel- 
er’s we are no more ignorant of how to walk on water 
than we are of the value or the character of the gim- 
cracks that are shown us. Wearing as many diamonds 


as I do it would naturally be inferred that I would be 
a judge of them, and so I am to an extent. But not 
all of us buy diamonds. Al Chesley, head of the Supe- 
rior Lumber & Coal Company, with headquarters in 
Minneapolis, is one of the best posted retail lumber- 
men I ever knew, or ever expect to know, and if you 
should ask him how good once upon a time his judg- 
ment was on a piece of jewelry he will take pleasure 
in telling you. 

We haven’t been into the drug stores yet, nor the 
drygoods store, nor the hardware store. The drug store 
is packed with Chinese puzzles; the drygoods store 
with a stock of mercerized cotton which with the un- 
initiated will pass for silk, and in the hardware store 
if you buy a hammer your eyes are not sharp enough 
to tell you whether the face of it is iron or steel. Paint 
or polish iron and the crafty salesman can sell it for 
steel any day. 

So, there you are. Having gone over the gamut we 
are forced to fall back and acknowledge the truth of 
the lumberman’s statement that there is less deception 
practiced in the retail lumber business than in any 
other. Brass can’t be sold for gold, cotton for wool, 
iron for steel. There the board unadorned lies before 
the prospective customer, and if he takes it he will get 
precisely what it looks to be, no more and no less. 

When he got right into the subject Little Dutchie 
was 80 pleased to know that he is associated with so 
honorable a calling that he kicked his four feet clear 
from the table at the same time. He said he didn’t 
fully appreciate it before, and it would be no surprise 
if some of the men to whom he talks hadn’t. 


ATTENDANCE AT THE COMING RETAIL CON- 
VENTIONS. 


Considering the fact that the secretaries of the 
more prominent retail associations have government 
officials clinging to their neck, hoping thereby to use 
them as ladders on which they may climb higher polit- 
ically, there are retail lumbermen who are curious to 
know how their colaborers will turn out at the forth- 
coming association meetings. Regarding the question 
different views are entertained. One dealer thinks 
that the meetings this winter ought to be made hurrah 
occasions to let those who instigated the proceedings 
against the secretaries know that the retail associa- 
tions are not dead yet. 

A couple of other dealers have talked as though the 
meetings might be rather solemn. I would guarantee, 
however, they could visit half a dozen of the coming 
conventions and not see a foot of crape displayed at 
one of them. It’s barely possible that the big political 
guns who are at the bottom of these prosecutions and 
persecutions may, as an insignia of their dismal failure, 
wear a piece of crape around their own hats when the 
last gun shall have been fired. 

The Northwestern association members never were 
noted for stepping so high on convention occasions as 
some of the others, but if these dealers who imagine 
they will find gloom so thick that they can split it off 
and whittle it as they could a sliver will attend the 
Southwestern, at Kansas City, they will call the great 
convention hall as lively a beehive as they ever saw. 
The meeting of the Western, at Seattle, will be a hum- 
mer, and the Illinois state that will be pitched at the 
New Sherman, Chicago, will show no signs of putre- 
faction. There will be other meetings at which there 
will be plenty of fun if only it is looked for. 

When first there were signs of trouble in the political 
sky a few long sighted association members, as they 
would call themselves, withdrew from the organiza- 
tions, that they might not get into trouble, or reason- 
ably be expected to assist financially in getting the as- 
sociations out of trouble should they need such assist- 
ance, but these withdrawals have been few, and the 
dealers who are determined to stand by the guns and 
learn whether the Constitution is a lie or not, will at- 
tend the association meetings the coming season and 
have as profitable and entertaining a time as hereto- 
fore. Keep an eye on the day and date and see if that 
isn’t so. 

GETTING LUMBER FROM BIN TO SLEIGH. 


On certain occasions many of you have had trouble 
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delivering lumber from your sheds after it was sold. 
In a shed in southern Minnesota I saw a load stuck as 
fast as though it were riveted to the earth. A farmer 
had come in with a sleigh for a load of lumber. He 
drove into the shed, and when the material was on 
the team couldn’t budge it. They straightened two 
or three times like the good true pullers that they 
were, but the friction caused by the contact of the 
sleigh shoes and the cindered alley was too much to 
overcome. Another farmer whose horses were stand- 
ing at a hitching post across the street was asked to 
bring his team in and give his brother farmer a lift, 
and the two teams had about all they wanted to do 
to haul the load from the shed. 

‘‘Have such trouble often?’’ the dealer was asked, 
and he said not once in a ‘‘dog’s age;’’ that it was 
a rare thing for a farmer to come in for much of a load 
after winter had set in good and earnest. ‘‘He may 
come in and haul out a little jag of stuff to fix up 
around with,’’ he said, ‘‘but you might not see a 
half dozen such loads as that go out of town the winter 
through. .This farmer got belated in building a shed 
and he will be in for about two more loads.’’ 

In most of the sections of the snow region very 
little lumber goes out in the winter. During the winter 
months the demand for lumber is about bottled up. 
There may be a protracted job in town that will call 
for material, but the demand from the country is next 
to nothing, as a rule. JI was told the ether day by a 
dealer that if it was not for his coal trade it would 
be money in his pocket if he could lock nis office doors 
for the next two and a half months. In a few loeali- 


ties the farmers have got the habit of hauling home 
on runners the barn bills taat will be wanted in the 
spring, as is done in sections of Wisconsin. 

If you had a long, enclosed shed, say from 150 to 
250 feet, with a planked alley floor, or, what is seen a 
hundred to one times oftener, a cindered, gravel or dirt 
floor, and a farmer should come in on runners for a 
load of lumber that would weigh, say, a ton and a half, 
how would you get the load from the shed to the 
snow in front where his team could handle it? 

So far as I know there are four ways of doing it. 
One is to load the sleigh in the shed as though noth- 
ing was going to happen, then double up the teams 
and haul it out of the shed on to the snow. This is all 
right when there is an extra team sround, but on 
many retail premises not a horse is kept, and if an 
extra team is wanted it must be brought in from the 
street, and not at every beck and call is such a team 
to be had on the street. 

Number 2 consists of shoveling snow in the center 
of the alley so that there may be a snow road on which 
the load may be hauled. There are sheds in which 
snow is in evidence from the beginning of winter to its 
end, unless there is weather that will melt snow under 
roof. I never see snow hauled into a shed in this way 
without thinking that the dealer has put it over on 
himself. One reason that he built un enclosed shed 
was that he might be comfortable working in it, and 
to see snow shoveled or drawn in seems like knocking 
the props from under the eternal fitness of things. If 
I had a shed of this character, and farmer customers 


who came on runners, I would as soon think of turn- 


ing it into a skating rink. 

Number 3 comes nearer filling the bill than any other 
plan that has been conceived, and I have a lingering 
doubt if in the future it will be surpassed. It is as 
simple as the first letters of the alphabet and does away 
with pulling the gizzards out of horses, or making a re- 
frigerator out of a shed by hauling snow into it. A few 
hand carts, and they needn’t be expensive, do the busi- 
ness. Leave the sleigh at the front of the shed and haul 
the lumber on the hand carts to it. As compared with 
this method the others named appear clumsy, I did 
once hear a dealer say that the handcart route would 
be a slow way of loading a sleigh, but, bless him, he 
might thank his stars if in midwinter he sold any lum- 
ber, to say nothing of the way it should be loaded. 

In an Iowa shed a light track runs from the railway 
track in the rear of the yard through the center of the 
alley the entire length of the shed, its purpose of 
course being to carry lumber from the car to the shed. 
From 2,000 to 3,000 feet are piled on the little push 
car, and it is run opposite the bin in which the lumber 
is to be stored. The idea of loading sleighs by means 
of the track was an aft2rthought, but the dealer says 
it worked in fine. The lumber is picked up from the 
different bins, loaded on the car and run to the sleigh 
in front. 

I believe after thinking over the different propo 
sitions you will say, ‘‘The hand carts for me.’’ 
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Davenport, lowa, Dee. 11.—In Davenport, right on 
Brady street, there is an institution known as the 
Universal Chiropractic College. At the Universal Chiro- 
practice College they treat all manner of diseases by a 
rew method. What has this to do with the sash and 
door business? Quite a lot. 

As intimated, the U. C. C. (it’s too long to spell out 
all the time) is consecrated to an idea. It represents 
a discovery. Who hath woe, who hath sorrow? Chiro- 
practic will fix them. Who hath lumbago or rheuma- 
tism or sees double or has other symptoms that indi- 
cate that he is short-circuited somewhere on his in- 
sides? Chiropractic will fix up his insulation as good 
as new. The prospectus says so. 

We have investigated the new science. We do 
not know what it would do for rheumatism or Arnold- 
bennettitis or some prevalent and popular disease. 
It is the method that appeals to us. It is just what 
the sash and door man who feels all run down badly 
needs. Is your bank account pale and anaemic? Is 
your dividend emaciated? Do you feel tired, especi- 
ally after comparing costs of manufacture with selling 
price of goods? Are you seized with a frequent and 
almost uncontrollable desire to macnamara your own 
factory? Have you swelling of the discount? Then 
try chiropractic science. You will find it just the 
thing needed by the sash and door man. 

Chiropractic science is based entirely on the propo- 
sition that the seat of all disease is the backbone. 
Doctor up the backbone and the disease will dis- 
appear. Stiffen up the spinal column and life will 
soon become one glad, sweet song. Massage the 
medulla oblongata and you will be strong enough to 
refuse an order when there is no money in it. Rub 
the back of the neck and the circles under your 
eyes and in your profit account will disappear. Put 
a little sand ballast on your main line and it will 
stimulate your sash department. Vibrate your verte- 
brae and it will make another sash and door man 
look like a brother and a friend instead of a bother 
and a fiend. 

We have not the slightest doubt that now we have 
found and revealed this great discovery there will 
be a rush of sash and door men to Davenport like 
a rush of goldseekers to a new Klondike or of fe- 
males to a new ten-cent store. It will probably 
be necessary to have excursion rates on all railroads, 
and cots in the halls of the Davenport hotels. There 
is something the matter with the sash and door busi- 
ness. No doubt this is the very course of treatment 
it needs. But the treatment must be vigorous. 

The name given such a treatment by chiroprac- 


titioners is an ‘‘adjustment.’’ Another happy 
thought: There will be so many sash and door men 
in Davenport eagerly looking for adjustments that 
possibly some other things besides their backbones 
will be adjusted. Maybe the little matter between 
A and B will be adjusted. Maybe the thing that C is 
said to have said that D said to KE about I will be 
adjusted. Maybe there will be an interchange of 
ideas that will help everybody. ‘There never was 
a« man yet who wouldn’t tell another man what had 
helped his rheumatism. Maybe someone might for- 
get himself and tell another man what had made it 
possible for him to overcome atrophy of the price. 

The chiropractic theory is this: The backbone 
needs massaging. Possibly there is a complication 
that some have overlooked and that is obesity of 
the capacity. But when the sash and door men line 
up at Davenport for treatment by the chiropracticer, 
this obesity can likewise be treated. Of course, the 
sash and door man will find that there are a lot of 
things they mustn’t do. They can’t agree to operate 
at a capacity that will put the price on a profitable 
basis. But there is nothing to prevent them finding 
out what they are giving for the money. 

If a man is a philanthropist he is entitled to know 
it. It’s a horrible thing when a man puts a ten 
dollar gold piece in the contribution plate thinking 
it is a quarter and never discovers his mistake be- 
yond knowing that he is hard up. If he is in the 
habit of putting ten dollar gold pieces into the con- 
tribution thinking they are quarters—a mistake a 
nearsighted man is likely to make—it is no less than 
neighborly to call his attention to it. If his near- 
sightedness is causing him to make the same error 
in dispensing sash and doors he ought to be apprised 
of the fact. 

Perhaps a hint might be taken from the wisdom of 
some retail lumber yard and planing mill operators 
in a city that we have visited. These yardmen all 
operate planing mills doing special millwork. The 
local competition was fierce. Everybody was getting 
a nibble of the business but it was poor chuck al- 
most unflavored with profit. Nobody was benefited, 
not even the consumer. 

There were several planing mill men in this town 
who were dissatisfied with this condition. They be- 
lieved that the trouble was that there was some fel- 
low among them who honestly thought he had to 
sell regardless of cost in order to get any business 
at all and that as soon as the market picked up the 
price would pick up. 

This man thought business was bad and that was 


why prices were low. As a matter of fact business 
was good and prices were low because some fellow 
or fellows did not know how high they had to be 
in order to return a profit. 

Some of the other fellows got a committee together, 
one from each of three mills, to investigate. Inves- 
tigate what? ‘The price? No; everybody knew what 
that was. Investigate and find the man who was 
selling too low? No; everybody knew everybody was. 
Investigate what the cost of making millwork in 
that town was? Yes; no one had the slightest idea 
what that was. 

Luckily this was a working committee, the kind 
of a committee that comes into being only once in 
a hundred cases, and is thereafter remembered by the 
man who appointed it as one of the bright spots in 
his life. This committee figured it all in—material, 
waste, labor, estimating, all the overhead. It found 
some mills smugly making many articles at loss. 

At first they wouldn’t believe it. A blackboard 
demonstration soon convinced them. A pooling of 
experience demonstrated what was the average cost 
of making every article made in the mills of that 
town. To get this information took tact. It took 
time. But when the results were secured every man 
who gave any facts or any figures to the committee 
felt that he had done a service to mankind, or at least 
that part of it represented by the planing mill busi- 
ness in his town. 

There is no price agreement in this town. It isn’t 
necessary. The mills are not always getting an ade- 
quate price for their goods. Indeed right now there 
is a merry fight on for the business. But one thing 
is sure: The man who is selling goods at a loss 
knows about it. When he sells for 90 cents an article 
that costs him $1 to make, he is aware of the fact. 
He used to think he was making 15 cents on it. 

If he is selling below cost for advertising purposes, 
he knows how much to charge to his advertising ac- 
count. If he is doing it because he has got to have 
some money to meet obligations, he knows how much 
he is reducing his assets. 

PABBA AAs 

A lumberman in a Canadian city wishes to secure 
quotations on hard pine spars 60 to 75 feet long, 
10 to 12 inches in diameter, both round and sawn 
sticks, and he desires also prices on the various 
kinds of hard pine woods. Quotations should be in 
carload lots, f. 0. b. by water and by rail and by 
millmen direct. The AMERICAN LUMBERMAN will 


undertake to supply the name of this inquirer to in- 
terested persons on request. 
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AN OPEN LETTER 














Cepar RApips, lowa, Dec. 11. 
Hon. JONATHAN BourNeg, Jr., United States Senator from 
Idaho. 

Dear Sir: In the Saturday Evening Post of December 9, 
1911, you have an article under the head of “A Practical 
Parcels Post—-Why It Is Needed and Why It Is Opposed. 
In this you indicated that you had collected a great deal 
of evidence to show the need of a parcels post and it is 
greatly to be regretted that you did not give a little of that 
evidence in your article, instead of merely announcing that 
you would give it later. However, you set out by saying you 
will give “the facts of a general nature,” but it would seem 
that in your zeal for your pet scheme you overlooked the 
“facts” altogether. 


Principle on Which Postal Service Is Based. 


As commonly understood the postal charges are based on 
the proposition that distance and the work involved in the 
service rendered shall not be factors in determining the cost 
to the citizen in sending letters and printed matter. Under 
your parcels post bill, you now propose to apply this same 
principle to freight in packages corresponding to the average 
purchase of the consumers. Any deticit arising from such 
service will in the nature of the case have to be made up 
irom general taxation. ‘The postal practice as to printed 
matter and letters resulted from the belief that the welfare 
of the republic depended to a great extent on the intelli- 
gence of its citizens and that the almost free dissemination ot 
information was a most important means to this end. But 
what can be the reason for applying the same principle to 
freight? Aside from referring to certain paternal govern 
ments of foreign countries where such parcels post has been 
adopted with doubtful results, the only other reason you 
assign is that the express companies are opposed to the 
scheme. ‘Then, with parity of reason, why not extend the 
service to all freight because the railroads would be opposed 
to such a scheme? In short, does it not seem more reason- 
able and more safe to let some principle be the dividing line 
rather than the weight of the package’ Suppose that the 
scheme be adopted with the eleven-pound limit, how long 
will it be before some economist will show that the initial 
and terminal expenses are by far the larger elements in the 
cost of the service and that therefore the cost to the ‘‘pepul” 
can be reduced by 1,000 percent or more by merely increasing 
the size of the package to what two men can handle easily 
say 200 pounds? Germany now has a limit of 100 pounds- 
no need to ask how it works—it is an impelling argument for 
a 200-pound limit in the United States. Then once under 
headway approaching the speed limit, skidding to the car- 
load limit will be the almost inevitable result. It easily 
can be shown that when foreign governments operate rail 
roads, the United States can hardly refuse to handle car 
loads, especially when such a tremendous additional saving 
could be made to the “pepul.’”’ In fact, with the eleven 
pound limit, the government will operate carlots made up 
of packages for many individuals. It will be much more 
easy to handle carlots for one individual at still greater 
savings. And so by easy steps the government will iind 
itself engaged in schemes beyond the wildest dreams of the 
rankest socialist, establishing monopolies not alone in dis 
tribution, but in almost every line of human effort. 


Statesmanlike Way Is Way of Safety. 


It has been shown many times by statesmen, great and 
near great, that the true sphere of the government is in 
regulation and not in operation of the interstate industrials 
of the country. It would therefore be an infinitely greater 
service to the country—-more patriotic and statesmanlike 
to so amend the postal laws that only letters and printed 
matter would be handled in the mails, coupled with a care 
fully considered definition of “printed matter,’ and then by 
additional enactments provide for the regulation of the 
charges for express service. This is the safe and sane 
course and stands head and shoulders above that of any 
other interest either favoring or opposing your paternal 
parcels post. The distributing of merchandise is no part of 
the function of a free government and if entered upon is 
fraught with many dangers to the country at large. The 
express companies and the railroads are the proper channels 
for such distribution and if the government fails in its 
duty to regulate them how can it be hoped that the govern 
ment can succeed in operating them? ‘The federal army of 
civilians, more or less civil, is even now threateningly large 
and the sober second thought of citizens will be slow to 
approve a course that leads straight to the addition to it, 
finally, of all the express employees, and possibly many 
others, once the principle is established. Indeed, the public 
mind is now prepared, it would seem, to call him great 
who will bring about the repeal of all laws which permit 
anything but letters and printed matter to go through the 
mails and further provide for the canceling of all arrange 
ments to the contrary now existing with foreign governments 


Ninety Percent of Purchases Under 11 Pounds. 

If the absence of facts in an article under such head is 
to be regretted, you may be assured, Senator, that your 
frankness touching some things you do present is to be com 
mended. For example, after mentioning the fact that country 
merchants fear that such legislation as you propose will 
drive them out of, business, you console them as follows: 
“Even if country merchants were not mistaken in the posi 
tion which many of them have taken and would in fact 
be injured to the full extent of their fears, | should not 
consider their antagonism as necessarily fatal to parcels post 
legislation.”” How courageous one can sometimes be for his 
fads. But just to show you, Senator, how fatal parcels post 
legislation may be to the merchant, here is a little side light 
from Power Wagon, an automobile journal, as summarized 
in the Literary Digest of December 9, 1911: 

“Should the bill, the pareels post, become a law, it is 
believed that motor trucks will be employed to a considerable 
extent in making deliveries. Some recent statistics from 
department stores have an interesting bearing on the matter. 
Three such stores in Chicago were asked to state the per- 
centage of packages delivered weighing less than eleven 
pounds each. In one of the stores which delivers about 
3,000,000 packages every year, it was learned that consid 
erably more than 90 percent of them weigh less than eleven 
pounds, while the managers of other stores put the figures 
at about 90 percent. From this it may be inferred in gen 
eral how large a business would await the government 
when it establishes a parcels post.” 

It may also be inferred that the country merchant has a 
just cause for the fear within him. But however fatal the 
parcels post may be to the merchant, you boast, Senator, 
that the opposition of the mer- 
chant shall not be fatal to 
the parcels post. 


If the Country Merchant Is 
Driven Out. 

Now supposing that a _ par- 
cels post is secured and that, 
contrary to your expectation, 
it does drive out the country 
merchant, what is to take his 
place in the “general welfare” 
for which you profess such 
deep concern? The country 
merchant is usually a man of 
average ability and will take 
care of himself by going on a 
farm, entering manufacturing 
or possibly by converting his 
store into a postal package 





agency. But as a merchant he was an advertiser in the 
local papers, he employed a number of people, he was usually 
a paying patron at the bank, he was a leading spirit in 
advancing every interest in the community. If catalog houses 
through your parcels post can and will do all these things 
for the “general welfare’ equally well, what even then have 
you gained, Senator? Indeed there is no gain, no imaginable 
advantage, that can justify committing the government to a 
legislative , policy which gives aid and comfort to the 
advancing wave of socialism. It is the parting of the ways 
and it is a patriotic duty to ponder well whence the way 
taken ultimately may lead. Benuiation of the means of 
transportation and communication, or operation of them— 
which? Regulation of interstate industries, or operation 
of them—which? These are in reality the questions involved. 
JOHN W. Barry. 


TRADE LETTERS 


Crops This Year Were Fair. 


WARREN, PA., Dec. 12.—Warren and vicinity have depended 
upon the lumber and oil industries in the past. The farming 
came along after the timber was taken off the land. The 
crops this year were fair only. Apples were a good crop, but 
the hay and potato crops were short. We think the farmers 
are getting very high prices, as everybody seems to complain 
about the high cost of living, and that they are getting fully 
us much money out of their short crops as they would have 
got if crops had been good. 

Warren has a good many wealthy people, with six banks 
and deposits amounting to about $12,000,000. The tendency 
has been for men of money to invest in timber and outside 
investments, very few having invested in home industries, 

The houses in Warren seem to be sufficient for the people 
who are here and have employment in the different Tndus- 
tries, and no boom in building will take place until new 
industries are started and there are more people to rent 
houses. A Board of Trade has recently been started, and we 
think that the people are encouraged and hope to get in new 
industries. 

The building trade has been very quiet during the last two 
or three years. Our trade this fall is about what it was a 
year ago. The high cost of living has compelled the laboring 
man to use all his income for living expenses and he is 
saving no money to invest in a home and, in our opinion, as 
long as these conditions exist homebuilding will be timited. 

We carry a general line of lumber for house bills, including 
the different hardwoods for interior finish, and furnish any 
kind of wood that is called for. 














Cc. J. Reese, Secretary, 
L. ID. Wetmore Company, Incorporated. 


Good Crops and Fair Prices. 


OGpEN, UTan, Dee. 11.—-With regard to general conditions 
in this territory, there is nothing startling in the future out- 
look of the trade. Crops this year compare very favorably 
with or are even better than those of last year, but there 
seems to be a desire to clear up past indebtedness and not 
much business is going on. 

There seems to be a tendency toward the development of 
home industries and a cessation of running after the advan- 
tages which are heard of by people at a distance. 

Kall trade has fallen off considerably as compared with 
last year, notwithstanding the good crops and fair prices 
the farmers have received. The lumber interests in this 
section seem to be about at a standstill, with nothing big in 
view for the coming year. We have made no particular 
changes in the class of stock we are carrying, except that we 
have added a more complete line of hardwoods, including red 
gum and poplar. W. PP. Monson, 

Eecles Lumber Company. 


Prospects for Building Promising. 


BLUE SPRINGS, Mo., Dec. 9.—Wheat was our best crop in 
this vicinity as the corn and hay crop failed just abcut one 
half. The farmer is getting good prices but on acecunt of 
the short corn and hay crop will come out short financially 
as the result of his year’s work. 

There is a fair tendency to develop home industries, and 
the tendency to run off after alluring investments in faraway 
lands is abating somewhat. The mail order houses, through 
the printed matter they send out, are making farmers think 
we home people are charging them too much for our goods. 
This should be stopped and not encouraged. 

The general sentiment in our vicinity is favorable, with 
the prospects for building very promising. 

Good crops and good prices are what in our opinion are 
most needed to stimulate the lumber trade. 

West Sipk LUMBER COMPANY 





CAN NOT USE AN OPEN SHED. 


Forr LAUDERDALE,’ FLA., Dee. 9.—Having been a re 
tail yard manager for the last ten years for others, and 
now having this yard and arranged to open another at 
West Palm Beach, F'la., by December 1, | am interested 
in sheds and have read your articles on this subjeet with 
much interest for quite a while. I have not yet seen 
anything like these we have here and expect to erect at 
West Palm Beach. Therefore IT send you a photograph, 
showing our sheds after they were finished. 

They may appear strange to you, but owing to the 
blowing rains that we have here we can not use an open 
shed, as they do in most other states, but have to be 
prepared to protect our finishing lumber from these blow 
ing rains. You will notice that we have two sets of 
rolling doors, one on the inside and one on the outside, 
which enable us to get to any bin at any time. This 
shed has twenty-seven bins, each holding one car, and is 
216 feet long. 

The writer has managed yards in Oklahoma, Illinois 
and Florida, and has decided that the East Coast of 
Mlorida is the place for him. 

R. P. Pappison, JR., 
President and Manager Dade Lumber Company. 























A FLORIDA RETAIL LUMBER SHED. 





SASH AND DOOR TRADE 











Notwithstanding December is considered the dullest 
month of the year by sash and door manufacturers, 
the demand for storm sash and doors in the North 
and Northwest has been of such character as to 
keep the factories steadily busy. Manufacturers are 
of the opinion that as soon as the dealers shall 
have taken their inventories and have cleared their 
decks for 1912 orders will be numerous,.as they figure 
that the retailers this year have bought such sash, 
doors and millwork as they have only really needed, 
and consequently stocks are at a low ebb and the 
country dealer will be forced to place good sized 
orders to care for his spring trade. Throughout the 
entire country the farmers have experienced much 
prosperity,in volume of. their crops and in the prices 
they have obtained for them, so that they are in finan- 
cial position to improve their dwellings and outbuild- 
ings, and dealers, therefore, expect that the spring trade 
in the country will show a big increase. 

Chicago manufacturers and jobbers report that 
trade has been seasonably quiet. The marked feature 
of the business, if any there be, is the demand for 
storm sash and doors and odd work. Building in 
Chicago and vicinity has kept up well the entire year 
and no slackening in this demand is expected until 
the holidays shall be reached. Carload inquiries are 
increasing and are taken as a forerunner of business 
that will come a little later. Prices are fairly steady. 

There is no activity in the Northwést. Minneapo- 

lis and St. Paul factories are running light and piling 
up stock for the future, this being about all they 
have except some special work on city buildings 
which is yet to be attended to. Building in the cities 
and towns seems likely to be suspended almost en- 
tirely this winter and everything is based on prospects 
for the spring, which now seem good. 
The trade at Kansas City, Mo., is just marking 
time. In spots there is some winter building, but 
not suflicient to give tone to the sash and door mar- 
ket. Prices have not declined for a month and it 
seems certain that they will not again, for surely 
the bottom has been reached. ‘The most hardened 
purchaser could not ask for lower prices, nor could 
the most careless jobber or manufacturer meet his 
wishes and stay in business. There will be no im- 
provement until spring buying begins. The outlook 
is that at that time the demand and, consequently, 
prices will improve very much. 

Sash, door and blind factories at Baltimore, Md., 
as might be expected under the circumstances, still 
find enough business to keep them engaged. New 
construction projects are developing in unexpectedly 
large number and the product of the. factories is 
being called for to a far larger extent than seemed 
likely not long ago. Because of the continuance of 
activity competition has lessened and returns are 
better than they have been a part of the year. Tak- 
ing into account the orders from out of town, the 
year will end far better than seemed reasonable to 
hope earlier in the year. 

A good trade in doors and sash is noted at Buffalo, 


“N. Y., and prospects are that the mills will be busy 


until the end of the month. The out-of-town demand 
for sash is particularly good with some of the mills. 
Indoor trade is well distributed between solid doors 
and oak and birch veneers, while there is not much 
trade in gum doors. In most cases prices are held 
down by outside competition, but there is no unusual 
complaint from this cause. 

Sash and door prices are at bedrock at Tacoma, 
Wash., and for the year probably show 20 percent 
below last year. Demand is sufficient to keep the 
factories running and it is of a kind which indicates 
low stocks in the East. Better prices are looked for 
with the opening of 1912, although with a _presi- 
dential year in sight manufacturers do not expect to 
break any trade records. 

The door industry in California, so far as the 
large factories operating on stock doors are concerned, 
is sharing in the depreciation common to the eastern 
markets. Consequently most of the large plants in 
the mountain regions that are manufacturing white 
pine doors are operating at a rate far below their 
capacities. Big stocks of pine doors are on hand 
and considerable caution seems to be required to 
prevent weakening the market by shipping too much 
door stock, As a rule, the local plants, most of which 
are comparatively small, are well supplied with orders 
for doors for local and country use. However, the 
managers of these factories say that they are forced 
to do most of their business on special orders now 
and that stock doors comprise less than 50 percent 
of their trade. Instead of making up large stocks 
of white pine doors as in the past they are forced 
to manufacture redwood, Oregon fir and hardwood 
veneer doors in considerable quantities. Architects 
specify doors to match the finish of the residences 
constructed now and in a great variety of styles. 
Manufacturers are thus required to be always on the 
qui vive for something new and to compete with 
northern woods which can be supplied at about half 
the amount formerly obtained for the local products. 

The window glass situation has developed no un- 
isual features during the last week. Some of the 
larger concerns have been absorbing bunches of glass, 
but production still continues to such an extent that 
stocks are as heavy as ever and prices continue on 
the same low level. 
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SENATORS HEAR RETAILERS’ RIGHTS PRESENTED. 


It Is Charged That the Government Is Furnishing Mail Order Monopolists Ammunition and Attorneys to Eliminate 
the Merchant for Their Own Profit—Retailers’ Activities Defended. 


WasHInaton, D. C., Dec. 11.—The views of the retail 
merchants of the United States enrolled in the National 
Federation of Retail Merchants were presented to a 
Senate committee dealing with the Sherman law Satur- 
day and to another Senate committee having to do with 
the parcels post question today. One of the Senators 
commented that this was the first time in his experi- 
ence that the retailers had been represented at a Sen- 
ate hearing and had stated their beliefs and wants. At 
the Saturday hearing, which was that of the subcom- 
mittee of the Senate interstate commerce committee on 
amendments to the Sherman anti-trust law, Senators 
Clapp, of Minnesota; Townsend, of Michigan; New- 
lands, of Nevada; Watson, of West Virginia, and Lip- 
pitt, of Rhode Island, sat. The committee was most 
receptive and listened to the representatives of the 
retailers with courtesy and attention. 

The statement of the retailers’ position discussed the 
prosecutions of retail merchants now being made by 
the government and did so in a frank and able manner. 
It was made by James R. Moorehead, of Lexington, 
Mo., secretary of the National Federation of Retail 
Merchants. Mr. Moorehead laid down the proposition 
that the retailer is an economic necessity which mail 
order monopoly is endeavoring to eliminate for its own 
profit. He said: 


You will all agree that there are grave problems con- 
fronting big business in this country, and there are grave 
problems confronting Congress and the people of the coun- 
try in dealing with big business. I want to say that, 
although it may not have been intentional on the part of 
those who are responsible for the present situation, and T 
have no reason to believe that it is, there are also grave 
problems confronting the small business men of the coun- 
try. I want to say in the beginning that many of the 
stones that are being cast at the big fellows are missing 
the mark and crossing the street and breaking the win- 
dows of the little fellows. In other words, the efforts that 
are being made to curb the powerful, the rich and the 
grasping are recoiling upon that class of men in this coun- 
try for whom we believe they were not intended—those 
who are the least able and the least organized to secure 
their rights and combat the opposition. We know that the 
anti-trust law of the nation, and the states as well, is 
being perverted and is being used for ends that were never 
intended and, should present conditions continue, would 
bring about a situation that cannot be later on remedied. 
There are no longer any uncertain theories confronting the 
little men in business. We have a condition and, had we 
come here oftener and made our wants known and our 
influence in polities felt, long since perhaps the status of 
these I have the honor to represent could be better deter- 
mined. 

Elimination of the ‘‘Middie Man.” 

First, there is a great outcry in this country just now 
for the elimination of the ‘‘middle man,”’ better known as 
the retail merchant, although the wholesaler and jobber 
may be classed as such. Our answer to this demand is, 
that we do not propose to be eliminated if concerted action 
on our part should be able to show the Congress and the 
legislatures of the several states that we have a place in 
the economy of the country and that our preservation is 
for the best interest of the greatest number for their 
economical, political and social welfare. This outcry 
emanates from four principal sources: First, the great 
aggregations of capital known as mail order houses; sec- 
ond, almost all of what are known as farm journals; third, 
a great part of the metropolitan press; fourth, many 
politicians seeking to curry favor with the farming and 
laboring classes. These elements in our national makeup, 
along with others of lesser influence, have brought about 
a condition in the minds of the public adverse to the retail 
merchants, especially among the farmers and laboring 
men, that is no less than criminal. To my mind, this is 
the most serious side of the whole question. Just to think 
that it has been possible in this country of ours so to 
organize and conduct a campaign of advertising, so to 
poison the minds of hundreds of thousands of people scat- 
tered all over the country against their neighbors, the 
home merchants, that they will not give us even a chance 
to meet outside competition. Under these false repre- 
sentations, carried on for so long, the public seems not 
able to distinguish between our efforts to obtain fair 
living and the practice of extortion. They set us down as 
extortionists without argument or chance to be heard. 


The Government’s Attitude. 


I am not here to criticise the President of the United 
States or the attorney general or any of his assistants. I 
have had occasion more particularly to call the President’s 
attention to some of these facts and conditions, and the 
reply to my communication comes through the office of 
the attorney general to the effect that “It is not the duty 
of those upon whom the responsibility of the enforcement 
of a law is imposed to consider general economic ques- 
tions in determining whether a prosecution should be had 
for its violation.’’ This being the case, which I am per- 
fectly willing to admit without any question whatever, 
then it is the duty of Congress to settle economic ques- 
tions if it is in their power so to do. 

have mentioned four of the principal elements that 
are just now, intentionally or not, working to the undoing 
of the little man in business. The attempt at combina- 
tion or concentration of business into the hands of a few 
is no more manifest or real than is now being brought 
about in the distribution of merchandise of every kind, 
known as the retail business. This country has been won- 
derfully prosperous in the last ten vears. I venture to 
assert that there never was a time in the history of this 
country, taking into account the last five years or more, 
when there were so many people in every walk of life who 
were doing so well, making such a good living, getting 
such prices for farm products and live stock, making 
better wages, better housed, better fed, better clothed. 
Taking all things into consideration, no greater prosperity 
ever existed in the country. We can and do rejoice in this 
fact. Not one of us would reduce the price of a single 
item raised upon our farms or produced by our labor, but 
I am confident that I am within the truth when I say 
that the million or more retail merchants of this country 
have received less of the benefits growing out of this 
great era of prosperity than any one other class of our 
people. I feel safe in saying that the little merchants of 
the country have not reaped their share of the reward. 
Neither their business nor their profits have grown in 
proportion to the general prosperity that surrounds us. 
Certainly there has been a greater consumption of mer- 
chandise in tho shape of clothing, food and every other 
class of goods used by humanity, but the increase has not 
fallen into the laps of the small retailer. 

When you have the opportunity to go among your con- 
stituents who are the retailers of merchandise you will 








surely find that the great majority of them have done 
little more than hold their own. Many of them do not do 
that well. Farm lands have increased beyond all expecta- 
tions, and Iam not saying they are too high. Wages have 
increased, but I do not say that labor is too well paid. 
No one knows better than those for whom I speak that 
upon these two elements rest our security and prosperity, 
and they have no better friends or defenders in the coun- 
try than their home merchants; but we do assert, with 
emphasis, that the business, the storehouses, the homes, 
the stocks of goods and the profits of the retailers have 
not grown in proportion to that obtained by either of the 
above mentioned classes or any others. 


Where Have the Profits Gone? 


Where has it gone? Who has gathered the harvest? I 
have said that mail order houses are one of the factors 
that has brought about this condition of affairs, What 
are some of the facts? It has gone the rounds of the 
press, and is no doubt a fact, that one of these houses 
alone gold more than $63,000,000 of merchandise by mail 
last year. The business of one increased, it is said, 1,000 
percent in three years—so much business that they were 
searcely able to take care of it. And while the ‘control 
of trusts’’ and the influence of Wall Street are pertinent 
questions for debate at this time, I venture to remind you 
that it is not disputed that the chairman of the board of 
directors of the largest mail order house in this country 
is the president of one of the largest banks in New York. 
It might not be out of place to suggest that this would 
be a fruitful field for investigation. If the business of 
this class is to go on increasing, how long will it be before 
there will be dictation to the jobber, wholesaler and manu- 
facturer as to whom they shall sell? and we can imagine 
what would happen to the little fellows in business. 

I have referred to the feeling of public sentiment which 
has obtained in the public mind against the retail mer- 
chant. Ever since this method of merchandising by mail 
began to take root in this country a great part of their 
advertising has not been in praise of their wares, but has 
been a tirade of insinuation against and misrepresentation 
and abuse of the home merchants, as being nothing more 
than robbers and thieves, and when we attempt to get to- 
gether to protect our business, our homes and our families, 
we find out that they are able to invoke in their own behalf 
the anti-trust laws of the country. Almost without excep- 
tion, the greater part of the advertising revenue of the 
farm journals comes from the mail order house, just as 
the daily press is largely supported by revenues from the 
large department stores. I think you can readily see why 
there is rarely ever a good word spoken for the little man 
in business from these sources. There are undoubtedly 
exceptions, but they are exceedingly rare. 


Where Cause for Complaint Lies. 

I want to quote from an editorial which recently ap- 
peared in a farm journal which bears the name of one 
of the most prominent men of our day. It says: ‘The 
fact is that, outside of mining and manufacturing districts, 
and cities where there are colleges, academies and other 
schools, the country town exists simply for supplying the 
wants of the people on the farms. With the exceptions 
above noted, the country town has no other conceivable 
reason for its existence.”’ 

I want also to quote from an editorial in a daily paper 
written in connection with the discussion of the passage 
of a parcels post law: ‘‘But suppose the parcels post 
should drive the country merchant out of business? This 
could only happen because of a more effective and eco- 
nomical method of supplying goods to the people, and 
therefore the country as a whole would be benefited and 
the country merchant himself could find a more beneficial 
way of earning a living.’’ From which editorial I can 
only infer that economy in distribution is the only fea- 
ture to be considered in determining what is best for the 
greatest number of our people, and that for a million or 
more retail merchants to go out and seek other methods of 
making a living, together with the fifteen or twenty mil- 
lions depending upon them, is of small consequence to 
such as preach the doctrine as above quoted. Without 
going further into details I am sure you can see the trend 
of public sentiment, and the cause therefor. 

I do not blame the farm journals for standing up for 
those who support them, for they could not exist without 
this kind of support. I do not blame the daily press for 
talking for the great department stores which furnish 
them with such profitable business; they would be ingrates 
if they did not. But I do complain, and we believe we 
have a just complaint, when we find ourselves involved 
in this already unequal struggle and the government steps 
in and says: “Stop! You are restraining the trade of the 
mail order house, the manufacturers and the big fellows. 
You are operating a new kind of trust, a trust of power.” 
What greater trust of power could there be than that of 
“a great aggregation of capital to spread it broadcast 
through the daily and farm press, and catalogs, that they 
can sell their wares at half the price charged by the home 
merchants? 

Alleged Cause for Action Specified. 

To be more specific, a United States grand jury in Chi- 
cago recently indicted fourteen secretaries of as many 
retail lumber associations and, I am informed upon good 
authority, by the parties themselves, that the Retail Im- 
plement Dealers’ Association and the Retail Coal Dealers’ 
Association are undergoing the same kind of an investi- 
gation. It is only fair to presume that these latter two 
organizations, and perhaps others, will meet the same fate 
as the lumber secretaries have, for during the recent trip 
of the President across the country he certainly made it 
plain that all, at least, would have to submit to the same 
methods of investigation and the iegal department of the 
government seems to be entirely in accord with this plan 
of procedure, Civil action has also been brought against 
a number of the lumber associations, and I am quite sure 
had the legal department of the government been willing 
to stop here that they would have welcomed the oppor- 
tunity of finding out whether or not they were violating 
n law which no one seems to be able correctly to interpret. 
I call your attention to the fact that in bringing indict- 
ments above referred to the government had to admit 
or at least could not charge that these organiza- 
tions, which their secretaries represented, had no incor- 
poration, no capital stock, and did not even try to control 
prices among themselves; and we are safe in saying that 
other organizations which will have to submit to like 
treatment will be able to show likewise. 

‘But what is the charge? In short, it is that these retail 
merchants have been guilty of ‘‘restraining the trade of 
certain companies and corporations by furnishing infor- 
mation to its membership,”’ as to their double dealing and 
duplicity, which information I wish to remind you is in 
no wise charged as being false in any particular. 


The Milk In the Cocoanut. 

If I steal a horse and my neighbor or a newspaper 
charges me with the crime, and the charge is proven in 
court, I have no recourse; but if I can show that I did 
not steal the horse, have I not recourse to the law against 
my neighbor or the newspaper for libel or damage to 
character? Nowhere, at no time, has any person, com- 
pany or corporation sought redress because of any false 


statements being made or published. If it is unlawful to 
furnish information of this character to each other ag 
to the action or practices of a manufacturer, wholesaler 
or mail order house, why is it not also unlawful for Dun’s 
or Bradstreet’s to furnish the manufacturers or whole- 
salers with the information that will enable them to avoid 
great loss in the sale of merchandise? What is the differ- 
ence? 

If a manufacturer or wholesaler sells me a stock of 
goods to be sold at retail and then turns around and sells 
to my customers, wherein is the difference between my 
telling or reporting this fact to my fellow merchants and 
a commercial agency reporting me as not being worthy 
of credit, or that I had mortgaged my property and was 
not therefore considered responsible for my obligations? 

But, gentlemen, that was not the milk in the cocoanut 
in the actions referred to. A number of manufacturers 
along with certain mail order houses were named in these 
indictments as being nominal plaintiffs in the case, but 
these manufacturers almost without exception have repu- 
diated in writing any suggestion that their business had 
in any way been restrained. Therefore, this situation 
resolves itself into the only solution possible, that this is 
a fight for the retail business of the country between the 
little fellows and the mail order house; and, unfortunately 
for the little follows, the government is furnishing the 
stronger with the ammunition and the attorneys to fight 
their battles. 

Asking for a Square Deal. 

When these indictments were brought the headlines of 
the daily papers reporting them were reproduced in 
groups and sent broadcast over this country, both signed 
and anonymously; by the mail order houses. I had the 
great pleasure of having three of them handed to me, two 
of them from my bankers. It would appear that they 
would even attempt to injure our credit at home. Just 
consider, gentlemen, for one moment what methods are 
being used to get business other than meeting competition 
with an article of merchandise which speaks for itself in 
quality and price. 

You ask what has this to do with suggesting amend- 
ments to the Sherman anti-trust law? Just this: The 
retail merchants, for whom I speak, do not ask you to 
pass any law or make any amendments to the present 
law that will in any way curtail the rights of those who 
are surely working to the reduction of the little merchants 
to nothing more than makeshifts to serve as an accom- 
tnodation when the people have no money to send away 
from home for what they want, when crops fail and when 
the strike is on. 

that we ask is a chance for a fair fight and no 
favors, but we do insist that this law shall in some way 
be made so plain along these lines that the threat of 
being sent to jail will not be hanging over us when we 
join hands to fight for our business existence upon which 
so much depends our happiness and the welfare of our 
families and everyone in the communities in which we are 
perchance doing business. It is out of all reason to think 
that business men have to submit, or work under a law 
the uncertainties of which are such that he has no idea 
or conception of his standing before such a law until he 
has been brought into court and tried. Therefore, it would 
seem that it should be the aim of Congress to make it so 
plain in so far as it affects voluntary associations of busi- 
ness men not formed for making prices or profits that 
“he who runs may read.” Does this seem to be an 
unreasonable demand, although the exact terms in which 
it is to be expressed may not at this time be clear? 

Restless Under Espionage. 

We are restless under suspicion and surveillance, and 
government state officials are upon our heels and delving 
into our business. t 

When we met in Chicago in October last to organize the 
federation which I have the honor to represent a govern- 
ment agent was there to watch us as if we were a lot 
of criminals, and I had not been secretary of the organi- 
zation longer than thirty minutes until this government 
representative asked me for a copy of the minutes of our 
board of directors. I should like to ask, gentlemen, how 
much of an appropriation for the secret service would 
you vote for, if a part of it was to be used to pay a man 
to stand at the door of this committee room and watch 
your every movement? Is the blood of the men I repre- 
sent any less red than that of the members of Congress? 

The retail merchant is not going to be put out of busi- 
ness but he will be reduced to a mere means of accom- 
modation to those who have not the cash to send away 
from home to sunply their wants. We believe we have 
a right to more than this. We believe that we are of as 
much a necessity to the communitv as the farmer, laborer, 
doctor, lawyer or postmaster. We believe that a good 
live town, with live merchants making something more 
than a living, are as much of a necessity in our economy 
as the farmer. For you cannot deny that every acre of 
land is increased in value in proportion to its proximity 
to a good town or city, and depreciates in value just in 
proportion to its distance from a good town or city. A 
good town or city is as much of a necessity as the farmer 
to a good town. 

It appears to us, therefore, that such a condition would 
be ideal in this country and should not be in any wise dis- 
turbed or discounted even though it might be admitted 
that the farmer or any other citizen might save in a small 
way upon his purchases when made in a city. In this 
connection I want to say, although it might not be ger- 
mane to the question to be decided by you, that the new 
shibboleth is the demand for a parcels post. I might not 
be competent to give advice, but gentlemen, look well 
and you will find that the demand for this law emanates 
from the sources about which I have been speaking and 
is desired for the purpose of further crippling the small 
communities of this country to the advantage of the mail 
order house and the city department store. Have we not 
already enough problems growing out of the drift of the 
population to the great centers? Do we want to increase 
-~ _Bocial, economical and political problems along this 

ne? 
The Small City and Town Necessary. 

The late Senator Dolliver, in a communication addressed 
to a farmer’s institute in his state, upon the subject of a 
parcels post, said: “I think the chief danger of our civili- 
zation lies in the concentration of the population and 
business of a community in the cities. I have rejoiced 
all my lifetime, in fact, that our state has built up no 
great cities, but instead a large number of flourishing 
towns and villages scattered throughout our borders. 
believe it would -be fatally injurious to our farming inter- 
ests to disturb the prosperity of our little cities and towns. 
They are necessary not onlv’to the comfort but to the 
material welfare of our farming population. They furnish 
our home markets and many of our products, which would 
be totally lost otherwise, find sales in the neighborhood 
of market towns. 

“If a few of us took advantage of the alleged bargains 
that are advertised by the department stores and left off 
patronizing home merchants, it may be we could make 
a little in that way. but if the whole community took the 
same view it is obvious that our home town would be 
totally destroyed. its business ruined and_now where we 
have hundreds of little thriving towns in Iowa, we would 
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in time find ourselves surrounded with a shiftless and 
backward village population, wholly out of line with the 
progress of which we are so proud in Iowa. The imme- 
diate effect of conditions would be to depreciate our lands 
and fatally injure our people.’’ 

Gentlemen, if I appear to be too zealous in presenting 
this matter to you, it is because I speak out of a full 
heart and because I believe our cause to be just, and in 
determining what shall be done you have a great respon- 
sibility resting upon you, in that you are called upon to 
decide one of the most important questions of legislation 
ever brought before you. 


A Plea for Just Consideration. 


In eonclusion let me say that it is my commission to 
tell you that if we do not as little merchants obtain our 
rights as we see them it will not be because we have not 
asked for them and because we will not continue to ask 
for them. Surely you will in considering this great ques- 
tion not forget that this great body of our citizenship 
which I have the honor to represent must have due con- 
sideration in determining a future plan of action in deal- 
ing with this law. Here is a class of our citizenship 
which pays more taxes and insurance, extends a greater 
line of credit, takes the lead in every public enterprise 
in schools, churches, charity, good roads, libraries, and 
works longer hours, and yet as a class we are looked 
upon by a large part of our population as being no better 
than crooks and criminals, and only fit for the gibes of 
the press and politicians, and it is my commission to say 
to you, with all due respect for the high position which 
you occupy, that against such persecutions more than a 
million retail merchants in this country enter their pro- 
tests and ask at vour hands that we be given relief to 
the extent that we may fight for our rights untrammeled 
and under a law that we in no wise desire to violate when 
it can be ascertained just what constitutes a violation. 
Our neighboring country, Canada, has solved this question 
to the satisfaction of the retail merchants, the consumers 
and the people generally of that country. And they have 
the same anti-trust law in that country which we have in 
ours, but it has been amended to meet the conditions of 
which I have been speaking. 

J do not doubt your patriotism or desire to get at the 
root of this trouble and supply the remedy, and certainly 
our Congress is none the less able to cope with this great 
economical question than the statesmen of Canada. Cer- 
tainly you will not be frightened from the performance 
of your duty to this large and necessary class of our citi- 
zenship by the cry of “Stop thief,’’ when you know who 
fathers the cry. 


LUMBER ADVERTISING. 


Must Be Directed at the Retailers as Well 
to Be Effective. 








Tacoma, WAsH., Dec. 11.—Leonard Bronson, manager 
of the National Lumber Manufacturers’ Association, has 
issued a statement entitled ‘‘ Advertising to the Con- 
sumer and Retailer,’’ in which he points out to manu- 
facturers the primary importance of advertising to the 
retail lumber dealer in the lumber trade journals. He 
says that the retail dealer himself is beginning to be 
influenced by the advertising of substitutes and is 
assisting in the substitution of other materials for 
lumber because the lumber industry has not to a sufficient 
degree realized that the consumer, after all, must be 
reached through the retail lumber dealer. Mr. Bronson 
says in part: 

The retail lumber business has changed, chiefly, of course, 
because of changes in the demands of the community; but 
these changes have come about very largely through adver- 
tising of materials which can be substituted for lumber. 
* * * The farmer is led to experiment with all sorts of 
substitutes for fence posts, for silos, for floors in stables and 
granaries and the retail lumberman who wants to hold the 
trade in building materials must, or feels that he must, 
cater to the demand. 

In most cases the retailer makes the change in his busi- 
ness and stock on hand somewhat against his will; but even 
he is often impressed by the advertising which has influ- 
enced his customers, and often advocates the use of the sub- 
stitutes even where good judgment would suggest sticking 
to the old materials. So he joins with the trade foes of 
wood. 

Peculiar Developments. 


Some peculiar facts have developed in connection with the 
handling of some of the substitutes by retail lumbermen. 
For a long time the retailers have been fighting the mail 
order houses, yet in straight lumber commodities the com- 
petition with the mail order house was not commonly very 
serious. Occasionally a house or barn bill might be shipped 
in, but usually the local lumberman could take care of this 
competition, for it was in his — line and he was well 
prepared to meet it; but with a good many of the sub- 
stitutes he is not at such an advantage in experience and 
entrenched position. Consequently the lumberman who has 
allowed the consumptive demand to change from wood to 
something else has found, much to his disquiet, that he has 
to meet in these other lines a much more acute and danger- 
ous competition from the outside than he ever had to meet 
in wood. . Ss 

Gradually the retail lumbermen are waking up to the 
fact that the substitutes are injuring their business; that 
wood in its legitimate place is one of the greatest and best 
of natural building materials and that, except for the sub- 
stitutes which are demanded by genuine development, which 
mark a progress toward better building and better homes and 
better construction generally he would do better to foster the 
use and sale of wood. But even yet there are many lumber- 
men who have yielded to the blandishments of the substitute 
makers and sellers—yielded unnecessarily and do not yet 
realize what they have lost and are going to lose. 

The general advertising campaign of the National Lumber 
Manufacturers’ Association in behalf of wood must there- 
fore be directed to the retailers as well as to the consumers. 
Primarily to the latter, for after all a merchant has to sell 
what his customers want, but the legitimate and wise re- 
tailer has not a little to do in determining the wants of his 
customers.. He can from his standpoint of greater expe- 
rience, by his knowledge of materials and the uses to which 
they are fitted, give sound advice to his customers which in 
many cases will be heeded and in all cases will make an 
impression. 

The wood advertising campaign, therefore, will seek to in- 
struct and direct the taste and common sense of the con- 
sumer in behalf of wood, but should also reach the retailers 
with the information they need to develop their business 
along the lines of permanency and profit. 


Trade Papers Best Advertising Mediums. 

Advertising to reach the people to whom it is directed 
must run in the proper channels, * * * The mediums 
which reach the ordinary citizen all reach the retail lumber- 
man as well, but they do not reach him with the kind of 
business appeal which is needed to assist him in his own 
campaign for a more profitable and stable business. The 
only publications which reach the retail lumbermen im this 
way are the lumber trade papers, and so in a comprehensive 
campaign designed to reach both the consumer and the ulti- 
mate handler of lumber commodities both the general and 
the special classes of publications must be used. And the 


retailer himself must advertise if he would develop his busi- 
ness to its largest volume and keep it in the lines of sub- 
stantial and enduring profit. This he will do through the 
local papers and in this work he should have the cordial 
assistance of lumber manufacturers and wholesalers and of 
the lumber trade press itself. 

I am perhaps going beyond the direct form and immediate 
purpose of the campaign of publicity to be inaugurated by 
the National Lumber Manufacturers’ Association; but after 
all it can not long be dissociated from the wider advertisin 
in which all interested will take part and through which a 
will profit. * * * The old needs for advertising remain 
and they will be revivified and enlarged by the new develop- 
ments. The fact is that lumbermen as a class have never 
advertised extensively enough, nor have they usually adver- 
tised wisely. There are many lumber trade journals well 
supported, and yet the entire advertising of the lumber in- 
dustry, one of the greatest in this country, has been in- 
significant compared with that of many other lines of less 
importance and minor magnitude which by the power of ad- 
vertising threaten the welfare of the entire lumber fra- 
ternity. The new campaign of advertising on behalf of 
wood will result in better advertising, more effective adver- 
tising and, therefore better results from the money expended 
in this way by all classes of lumbermen. 


PLAIN FACTS 


For You, Mr. Dealer, and 


You, Mr. Manufacturer : 


When you are in the market for 
lumber, you can get quotations from 
the most dependable sources by sending 
your inquiries to those firms whose reg- 
ular advertisements in the AMERICAN 
LUMBERMAN openly proclaim their 
stability and facilities for handling your 
requirements satisfactorily. 


When you have lumber to sell you 
can reach practically all of the dealers 
whose trade is desirable by advertising 
in the one paper that holds their con- 
fidence. 


Dealers believe in the AMERICAN 
LUMBERMAN because it does so 
much for them. Not only does it give 
them the best and quickest news serv- 
ice, gathered every week by 200 salaried 
men; not only does it print authori- 
tative market reports and discussions 
prepared by able and_ experienced 
writers; not only does it champion 
fearlessly the trade at all times and lead 
their fights for better and cleaner busi- 
ness; but it originated and is today 
waging the most far-reaching campaign 
to stimulate building that the country 
has ever known. 


The AMERICAN LUMBERMAN’S 
“Community Builder” has invaded thou- 
sands and thousands of cities, towns and 
villages, through the local lumber deal- 
ers and through the local newspapers, 
carrying with it the strongest kind of 
influence for home building and _ in- 
creased local prosperity. This effective 
campaign is sending countless custom- 
ers to the local lumber dealers, who in 
turn are working with the AMER- 
ICAN LUMBERMAN and who are 
co-operating enthusiastically with this 
huge undertaking to stimulate and 
strengthen the demand for lumber and 
lumber products. 


Lumber dealers have placed their con- 
fidence in the AMERICAN LUMBER- 
MAN and the aggressive work it is 
continually doing for all branches of 
the trade. They cannot do without it. 
It is the life blood of their business. 

Naturally, they have learned that 
they can depend on the advertisements 
of those manufacturers and wholesalers 
who also believe in the AMERICAN 
LUMBERMAN and use its pages. 














PROFIT IN PUBLICITY. 


Advertising Aids Substitutes in Supplanting 
Lumber Where Lumber Is Superior. 





SHaTTLE, WASH., Dec. 11.—Editors AMBpRICAN LUMBER- 
MAN: There has been more or less publicity in regard to 
wood paving blocks. 

I note by a recent article in a lumber trade journal that 
the Kansas City Board of Public Works did not even con- 
sider wooden paving blocks for future paving. Want to 
say that I am not surprised with this. 

I do not blame the public works department so much as 
I do the lumbermen. ‘The lumbermen are simply losing out 
on account of their own negligence. 

It is quite generally known that wood paving blocks make 
the best streets. You really would not want better evidence 
than that some of the largest cities are using them on some 
of their heaviest traveled thoroughfares and they are prov- 
ing satisfactory. I believe that a properly treated wood 
paving block surpasses any other paving properly laid. 
They are noiseless, elastic and easily repaired. 

I personally have not followed this wooden block pave- 
ment proposition as closely as I should; I have been as 
negligent as the rest of the lumbermen. We pay too much 
attention to our own immediate surroundings, and we forget 
that we are required to advertise and to do a great deal of 
it to extend our business, and in speaking of advertising I 
believe I am safe in saying that this alone is accountable 
ned ao Sanents those offering substitutes for wood are meet- 
ng with. 

rhere is hardly an argument put up by the “substitute” 
people but the lumbermen could discount, but these “sub- 
stitute’ arguments are being used without consideration 
and they are being accepted by the consumers as facts. 


The Advertising Wheel. 


If we lumbermen would put our shoulders to the “Adver- 
tising Wheel” and keep the wheel moving every turn would 
bring in business. Now I believe that the lumbermen would 
need to do less advertising and spend less money for pro- 
moting their products than any of its competitors. It is the 
old, long established commodity, and it will not take much 
work to bring the consumer around to using it. 

To go back to the street paving proposition, if the manu- 
facturers had a live organization to promote lumber products 
in all sections of the country, as they should have, they 
would soon have a great many of the cities specifying 
wooden blocks and wood for a great many other uses. 

Ever since the organization of our association we have 
never lost an opportunity to advertise and promote our 
commodity. We have Pte our own valuable time gratis 
and appealed to our friends—the trade papers—to speak 
a good word for us, and these lumber journals have not 
asked for a dollar for this service. Your valuable journal, 
as well as a great many others, has run column after column 
we have sent you promoting Pacific coast woods; in other 
words, you have given us free advertising. You have done 
this for our association, which means that you have done 
so for the Pacific coast manufacturers. It has been a diffi- 
cult poepemisen to get the manufacturers to spend .money 
for the good of the cause. There may come a day when 
we will pt aside $100,000 or $200,000 for advertising and 
when this ee the returns will be so large that the 
amount expended will be forgotten entirely. All there is to 
the substitute proposition is that they have the advertising 
part of their business down to a science. They have put 
money into this part of the business and have called every 
doliar of it an asset. It is very evident that they are get- 
ting favorable returns, for they are increasing their adver- 
tising every year. 

A Lesson in Advertising. 


If » concern’s plant is a money maker the first year he 
tries to double his capacity. If it pays the second year he 
will double the capacity again if he can, and the same with 
the advertising. The substitutes manufacturers have cer- 
tainly made money by advertising and have doubled their 
advertising space every year. This one feature of their 
business alone is doing more for them than the goods they 
manufacture. 

There bas been more or less said in regard to the advisa- 
bility of having local organizations of lumbermen in various 
sections and subsections of the country. This is done to a 
reat extent. I believe every lumber center in the country 
1as some sort of a club that meets at luncheon occasionally. 
I know this happens in Seattle; that is, a great many of 
the members of our association meet once a week. 

Now I am not writing you as above for publication. If 
there is anything that I have said worth while speaking 
about it is up to you. F. D. Becker, Secretary, 

Pacific Coast Shippers’ Association, 





ANNUAL REPORT OF SECRETARY OF 
AGRICULTURE. 

The annual report of the secretary of agriculture which 
has just been issued would almost warrant the state- 
ment that that department is dealing in a broad and 
effective manner with most of the vital problems that 
are up for solution at present.. The report is so com- 
prehensive that reading it in its entirety is necessary 
to a proper estimate of the department’s work. 

The secretary refers in detail to many matters of great 
interest and importance to lumbermen as citizens, and 
to some of vital interest to them as lumbermen, For 
example the following paragraphs have been extracted 
at random: 


“When the cattle-fever tick is destroyed in the southern 
states the country will get much more meat from that sec- 
tion, and the producing of it will build up the farms there.” 

“Every country in the world that has diseased plants that 
can not be sold at home can ship them to us, his results 
in great loss. The chestnut disease here is an illustration. 
After years of experimentation we find we can grow Wgyp- 
tian cotton in southern California and bulbs in the state of 
Washington.” 

“The schools want more of our publications than we have 
to give them.” 

“The Department of Agriculture has had success in the 
southern states through object lessons in the fields, where 
the best southern farmers in their countries were the in- 
structors. This method should be organized in all the 
states along lines of greatest necessity.” 

“Irrigation will bring maximum crops while the land is 
new and full of plant food; but where the crops are sold 
year by year irrigation will not of itself assure good results. 
Alaska will some day provide farmers in lower latitudes 
with grain seeds superior to what they can grow at home.” 

“Our foresters are learning by experiments how to re- 
forest 30,000 acres in a year; 10 times as much must be 
ylanted annually to cover all the bare acres in a generation. 
t will be done.” 

“The value of exports of domestic forest products con- 
tinues to advance and the amount for 1911, $103,000,000, 
is the highest yet reached. The exported lumber was valued 
at $60,000,000; timber and logs, $17,000,000; the naval 
stores, $25,000,000.” 

“The imports of forest products in 1911 were valued at 
$164,000,000, and came within $15,000,000 of equaling the 
total of 1910, which holds the highest place. India rubber 
was imported to the value of $76,000,000; other gums, $26,- 
000,000; lumber, $21,000,000; wood pulp, $14,000,000, an 
import that has doubled in value in four years.” 
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THE FIRE HAZARD IN AMERICAN CITIES. 


Comparative Dependableness of Structural Materials —Disadvantages of Steel and Concrete -General Extensions of 
Fire Limits —Ordinances Recently in Effect Views of Lumbermen in Many Cities. 


Much concern has been expressed in the larger mu- 
nicipalities in regard to the fire hazard. Students of 
insurance and those who gather statistics showing the 
annual tribute levied by the Fire King aver that in 
no other country is the proportionate loss so great as 
in the United States. The fire loss in 1910 was placed 
at $234,470,000. The damage occasioned by fire dur- 
ing 1911 has been estimated at $300,000,000, based on 
a loss of $70,000,000 for the first quarter. 

Seemingly the people of the United States have 
jumped to the conelusion that the use of wood as a 
building material is responsible for the loss. The 
figures given are based on insurance reports and, natur- 
ally, do not include losses uninsured wholly or in part, 
the further loss arising from inactivity or the indeter- 
minate damage arising through idleness of men and 
plants. 

The larger cities of the United States are now pass 
ing through their third or fourth building era. The 
frame business house is replaced with brick or stone 
and that in turn is giving place to the modern struc- 
ture of steel, brick, cement and stone—the alleged fire- 
proof building. 


Fireproof Buildings. 


It probably will require some time for the people of 
the United States to learn that a building whose con- 
stituent elements are noncombustible will be totally 
wrecked if subjected to extreme heat. Many of the 
modern office buildings contain sufficient furniture and 
partitions to cause heavy damage to them. Thousands 
of factories and warehouses house a sufficient quantity 
of combustible substances to cause their destruction. 
This fact was demonstrated clearly in an article which 
appeared in the November 4 issue of the AMERICAN 
LUMBERMAN showing the collapse of a building built 
of brick and roofed with steel girders and rafters. 

This fact has been demonstrated a number of times, 
but perhaps never more clearly and completely than 
in the damage done the boiler house of 8. Crawford & 
Sons at Cedar River, Mich., this summer. The boiler 
house was built of reinforced conerete, with steel sup- 
ports for the roof, and covered with sheet steel. Even 
the sash and doors were af steel. The mil. caught fire 
the middle of the forenoon and was completely de- 
stroyed. The heat from the burning mill caused the 
steel rafters to sag, threw the walls out of alignment 
and destroyed a part of the walls and gables. The de 
struction of the engine room opened the steam pipes 
and let the water out of the boilers, which were so 
badly burned that they will have to be replaced. This 
building was erected and equipped at a cost of about 
$17,000 and was considered absolutely fireproof. The 
company carried $3,000 insurance on it and the loss 
was almost an entire one. It will cost fully $1,000 to 
tear down what is left of the plant. 

Two perspective illustrations are given of the boiler 
room as it now stands, One of these shows the side of 
the mill with its debris which the fire left. The other 
shows a part of the burner and the wreck of the 
boiler house. 

Where a socalled fireproof building is erected the 
owner is given a false sense of security. It is true a 
wooden building will burn to the ground leaving noth- 
ing but ashes, and that a steel and conerete structure 
wii not, but the loss to the latter in the event of a fire 
is materially greater. In the first instance the building 
is a total loss; in the second, it is not infrequently a 
total loss plus cost of wrecking, which in some in- 
stances is nearly as great as the original labor cost of 
construction. 

Building Ordinances. 


This question has been placed before a number of 
lumbermen throughout the country, owing to the zeal 
with which the municipal authorities are attacking 
the fire problem, and many interesting views have 
been expressed. 

Currie & Campbell, of Philadelphia, Pa., express the 
opinion that the matter eventually will adjust itself, 
They also call attention to the damage done the sup- 
posed fireproof structures during the Baltimore fire. 
In part they state: 


It Is possibly a wise measure on the part of our large 
cities to restrict the use of lumber in the more congested 
districts and in doing so we do not feel that the success 
of the lumber industry is to any great extent hampered. 
From year to year there is necessarily going to be a 
curtailment of the output of lumber owing to the admitted 
fact that it is getting more scare and, with the increased 
— of our entire country and subsequently the 
nereased amount of building, it would become almost a 
necessity to adopt some measure that would relieve the 
situation so far as the consumption of building material 
is concerned. Within the last few years it has been the 
writer's observation that the tendency of our population is 
toward a suburban manner of living and, in most instances, 
suburban homes are of frame construction and this, in a 
measure, is offsetting the embargo against the use of lumber 
in our large cities 

Another point that to the writer's mind causes him 
to feel that his first deduction as to these conditions right- 
ing themselves naturally is that where the modern method 
of construction of steel and concrete has been called upon 
to stand the test of any serious conflagrations it has 
been shown this construction is not without fault and, 
in some instances, where this method of building has been 
previously used, the rebuilding has been done in frame. 

The writer well remembers the big Baltimore fire of a 
few years back when most of the supposed fireproof struc- 
tures were only playthings in the names of the element that 
controlled the situation for several days. An investigation 
into the condition of some cf the large buildings that were 


all steel and concrete clearly showed that it would have 
been much better had they been constructed of slow burn- 
ing frame material, as after the fire was entirely out a 
number of these buildings had to be torn down, owing to 
the warped condition of the steel interior, and the cost 
of tearing down a construction of this kind is almost equal 
to the rebuilding of buildings, which in itself is a con- 
siderable argument in favor of construction by lumber. 
We feel the spirit that prompts re in taking this matter 
up with the lumber trade is a good one and if every lumber- 
man will interest himself in the manner that he should it 
will give an opportunity for the exchange of valuable views 
on the subject. but so far as the writer’s views in the 
matter are concerned, as previously stated in this letter, he 
feels there is no cause for immediate alarm and, further, 
that the natural changes through which we are passing 
from year to year will in a great measure adjust the matter 
so that there will not be any serious loss to the lumber 


industry. 
ndustry Boston Beliefs. 


H. B. Shepard, president of the Shepard & Morse 
Lumber Company, of Boston, Mass., believes the city 
should take every reasonable precaution to guard 
against possibility of a conflagration and that reason- 
able restrictions are necessary and desirable. While 
expressing this common sense view Mr. Shepard be- 
lieves that action can be carried too far, stating: 


Recently there was considerable agitation here to prevent 
any shingles being used in Boston proper or its suburbs. 
This appeared to us altogether too drastic, as in the out- 
lying districts of Boston, where it is purely residential and 
houses are not of many stories and spaces preserved between 
them, we considered this was _a hardship to real estate 
agents and to builders in general, and through efforts of the 
lumber trade we think this move was frustrated, It appar- 
ently was advocated very largely by the city government 
and it appeared to us without gogd reason, 

We, however, do not believe thaf reasonable restriction in 
our large cities 1s particularly detrimental to the lumber 
business. We believe all the lumber in North America is 
being very rapidly reduced to building material and that it 
is very necessary that iron and other materials be used 
as much as reasonably can be done, otherwise the wood 
supply would give out entirely and it would be a great 
hardship to the general public, whereas by a careful use 
of our timber supply it may be made to last for a good 
while yet. We are not very familiar with what is being 
advocated in other large cities, but have no doubt that the 
tendency would be, as it is in Boston, to run at times to 


extremes. 
Advocates Mill Construction. 


Everett G. Griggs, president of the National Lumber 
Manufacturers’ Association, believes wood has many 
advantages as a structural material. He says: 


The many advantages of slow burning wood construction 
are apparent to the insurance world and will be very 
beneficial in the construction of any plants undertaken. 
It has come to the writer's attention on different occasions 
that steel and concrete construction is not as satisfactory 
for many purposes as had been claimed. It has its place 
in the ‘structural world undoubtedly, but wood will be 
used for construction purposes for many years to come. 


B. Goedde & Co., of East St. Louis, Il)., write: 


The fast growing citles naturally will accumulate a lot 
of frame buildings that in future will be a detriment to the 
district in which they are built and later conditions will 
make it necessary that they be removed from such streets 
as show business development, but it seems the returns 
are so large that the owners are slow in making a higher 
class improvement. This has. been a_ very undesirable 
feature in our city and we believe that all cities should 
wake restrictions in pienty of time to avoid these con- 
ditions. 

A Means Toward Conservation. 


A. J. Gahagan, treasurer of the Loomis & Hart Man- 
ufacturing Company, Chattanooga, Tenn., as shown, 
has a decided opinion on this big question. He says: 


We are very much in sympathy with the movement on 
the part of many of the cities and towns of the country 
to establish fire limits prohibiting the construction of 
wooden buildings. We are also favorable to every movement 
looking to the limitation of wood in the erection of build- 
ings for any purpose. We believe the forest products of the 
country ought to be so applied as to increase the length 
of time in which timber will last. The utilization of con- 
crete, brick and stone in our opinion for building purposes 
ought to be encouraged and the use of Jumber should be 
discouraged just as far as possible. Lumber ought to be 
used by the manufacturing industries of the country in- 
stead of so much of it being used for building purposes. 
Being interested in lumber ourselves this may seem a selfish 
view to take, but we believe the interests of the whole people 
of the country would be better served by this course. 


Situation at Birmingham. 


Birmingham is covered by a commission and has 
been considering for some time the advisability of 
absolutely forbidding the use of wood shingles in the 
city limits. IF’. N. Snell, manager of the Lathrop Lum- 
ber Company, of that city, commenting on the situ- 
ation says: 


We made an organized fight against the proposition to 
prohibit the use of wood shingles and have defeated |t 
tor the present. Our experience in matters of this kind is 
that the initial movement is usually started by some one 
who has an ax to grind. In this instance it was the metal 
roofing people. We found that they had been working 
on it, through the chief of the fire department and every 
one else who had any influence, for the last year and a 
half, and if the lumber people, who are strong here, had 
not taken concerted action we are satisfied that an ordinance 
would have been’ passed entirely forbidding the use of 
wooden shingle roofs. 

Now in regard to extending the limits in which wood is 
allowed, we think that a great many cities would be greatly 
benefited in allowing their fire limits to be extended. We 
know we would be here and the lumber people here took 
the position that we were willing and thought it advisable 
that the fire limit should be extended covering the manu- 
facturing section and also all business sections of the city, 
and we belleve that it is really due to the safety of the 
city that this movement be yiven some encouragement. 
We are, of course, opposed to any movement that curtails 
the sale of our output. We seem to be making just a little 
too much lumber all the time now, more than can be con- 
sumed. We have allowed ourselves to believe that the 
reason of this is that the emetee, is curtailed by 
general conditions, but this is misleading, for the facts show 


that the consumption of lumber is greater now than at 
any other time in the history of the business and still we are 
making too much lumber. 

Any assistance that our firm can be to you in this matter 
we will be glad to render. The general fight along the 
line of the fearful “lumber trust” that is in existence in 
this country has given all classes of people a right to — 
on us on all occasions and we see evidences of it almost 
every day. We will be glad to cojperate with you in any 
way we can. 


Building Laws in Philadelphia. 


The Charles Este Company gives a good outline of 
conditions in Philadelphia regarding the use of wood 
for structural purposes. The company says: 


For many years in Philadelphia no frame buildings or 
shingle roofs have been allowed, and the inroads in the 
use of lumber that the reinforced concrete constructions 
have made are yearly increasing. We know of instances 
in large manufacturing buildings where the use of wood 
was practically eliminated by using metallic sash and 
wooden —— blocks on cement for the floors, so that the 
only use of lumber was to make forms for the concrete. 
In a large apartment house, just completed even the floors 
are tiled. With the hight of the buildings that are being 
erected wood is eliminated to the greatest possible extent to 
avoid danger of fire. We are of the opinion that this is 
not brought about by dealers in other kinds of building 
material but by the advanced ideas in construction, and 
has assumed vast proportions in all parts of the country. 
We utterly fail to see in what way dealers in lumber can 
oppose this movement. Our own ideas are that this move- 
ment will increase rather than decrease. The substitution 
of material of various kinds, especially in the box line, has 
already made itself severely felt and the question is one 
of vast importance for the future lumber business at 
large. In much of the present day construction the con- 
sumption of lumber is all but obliterated. 


Progress, at Indianapolis. 


G. Maas, of the Maas-Neimeyer. Lumber Company, 
of Indianapolis, Ind., states that an ordinance is now 
being framed for the city which it is thought will con- 
tain a number of improvements over the one now in 
force. Mr. Maas presents a common-sense view of the 
situation, saying: 


The building inspector of our city is now working on 
a new building ordinance in which it is estimated quite 
a number of socalled improvements are to be made over the 
one in force at present. There has been some very intelli- 
gent and aggressive work done by gentlemen interested in 
business in our city with a view of reducing insurance rates, 
From this developed the fact that one of the vital changes 
is to increase the fire limit. Even though we are in the 
lumber business we are thoroughly in accord with this 
proposed change. As to any other changes the writer is 
not conversant, but hopes there will be some that will 
be a benefit to the lumber business in many ways. The 
lumber merchant in the larger city must expect municipal 
advancement and this city is getting on pretty well. It has 
too many lumber merchants and socalled lumber merchants 
and these changes for advancement as they pertain to 
construction will possibly eliminate some of these mer- 
chants, but we can not, nor should we try, as conditions 
are here, to stop progress by a selfish view. 


Cleveland Building. 


C. A. Krauss, of the Lake Shore Saw Mill & Lumber 
Company, Cleveland, Ohio, states that he endeavored 
to arouse interest in building ordinances when a 
change was made some time ago, but was unable to se- 
cure the codperation of other lumbermen. Regarding 
the present situation he says: 


We have at the present time in our buildings depart- 
ment a very fair minded man and think if the matter were 
again taken up vigorously by the lumbermen of Cleveland 
there would be results. Whether this can be done, namely, 
vigor instilled into the Cleveland lumbermen, is more than 
[ can say, but we think it worth the effort. Our lumber- 
men have practically lost the lumber business of over 50 
percent, yes, 75 percent, of the city of Cleveland to the 
advantage of other material men. We feel that if the 
AMERICAN LUMBERMAN or anybody else could stir up the 
Cleveland lumbermen we might be able to accomplish some- 
thing. We thank you for bringing this matter again to our 
notice as temporarily the writer had dropped the matter. 


How the ‘‘City of Homes’’ is Built. 
The following information has been supplied regard- 
inug the use of frame buildings in Philadelphia: 


Philadelphia, in addition to being the greatest city of 
homes in the United States, has also the distinction of 
having fewer frame buildings within its limits than any 
other large city. This feature has been commented on 
very favorably by city planning experts and students who 
have visited here. In this respect Philadelphia is not 
only in advance of the larger cities of the West, but is 
also far ahead of even the cities of the East. 

Such buildings are considered as a great menace from 
fire when located in thickly populated districts, and their 
elimination is due largely to the foresight of Stephen 
Girard, who during his lifetime realized the danger of 
such buildings. His ideas in this respect are shown by 
a provision in his will which authorizes his executors to 
offer a premium to all property owners in the old city 
proper, between Vine and South streets, from the Delaware 
to the Schuylkill river, who would demolish frame _ build- 
ings, and replace them with either brick or stone structures. 
This provision of the will has been faithfully carried out 
by the board of city trusts, which has in charge the carry- 
ing out of the provisions of the Girard will, and in the 
last fifty years) many thousands of dollars have been 
expended in this way. 

In recent years the restrictions in regard to the old 
city proper have been removed, and money is frequently 
paid to persons who will remove old frame structures that 
are a menace to surrounding buildings in the territory out 
side that in the original stipulation. 

The city authorities also have helped greatly to dis 
courage the erection of frame buildings by the passage 
of ordinances limiting their erection to certain outlying 
sections of the city. This has compelled the erection of 
stone and brick buildings to such an extent that this city 
now has fewer frame structures in proportion to the total 
number of buildings than any other large city in the world 

Couucils and the city officials have kept strict watch on 
the development of the city, and nearly every year ordli- 
nances have been passed still further restricting the terri- 
tory in which it is permissible to erect frame structures. 
At the present time, the only territory open for such 
buildings is in certain outlying sections of the 35th, 21st, 
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23rd, 40th, 41st, 42nd and 45th wards, and a very small 
section of the 39th. 

The statistics compiled by the board of revision of 
taxes for the current year show that there are 358,255 
separate buildings in the city. Of this number 326,612 are 
dwellings. The number of frame buildings of all kinds is 
but 12,556, or an average of one frame structure to every 
twenty-six of brick, stone or concrete. 

Another cause which has helped to do away with frame 
construction has been the fact that the brick making indus- 
try has been centered here for many years, making the cost 
of such material cheaper than in many other cities. The 
same conditions, until a few years ago, also applied to 
stone, which could be obtained at very reasonable figures 
from the numerous local quarries, many of which were 
within the city limits. There is much fine stone still obtain- 
able, but it is rapidly being displaced by concrete. i 

It is generally conceded that in a very few years at the 
outside there will be no part of the city in which frame 
buildings may be built, and already it is being urged that 
ordinances be passed making it compulsory to remove 
those that are standing, all of which are now old, and 
for the city to compensate the owners in some way to be 
agreed upon. 

The fire insurance companies are also against frame build- 
ings, and with conditions as they are here could afford 
to charge tremendous premiums that almost make it worth 
the owners’ while to rebuild. 


Curtailing Lumber Use at Staunton. 


Staunton, Va., has a population of 16,000 and has 
recently extended its fire building limits. The ordi- 
nance making the change was approved September 16, 
1911, which change covers the boundaries of the fire 
limits, within which area and on the line of which 
mentioned streets included in and bounding the area 


no wooden building shall be erected, nor shall any 
wooden addition be made to any building already 
erected, nor shall any wooden buildirg which has 
been in a whole or part destroyed by fire, or any other 
agency, be rebuilt without permission being first ob- 
tained by a majority vote of the whole council. The 
effect has been an increase of over 300 percent in the 
territory in which no wooden structure may be erected. 
The old fire limit, effective until September 16, this 
year, included a territory covering approximately 
thirty acres. The extension added to the old fire limits 
is approximately seventy-two acres. The present limits 
cover approximately 102 acres. The city proper covers 
about 1,800 acres, 1,200 of which have direct water 
protection from the city mains, the other 600 acres 
being dependent on chemical protection. The propor 
tion of the total area set aside by fire boundaries is 
significant only when it is understood that the building 
activities of the city are confined to a comparatively 
small district. Building is very congested, so that 
while the total area of the city comprises 1,800 acres 
the fire limits of 102 acres include the whole business 
section and part of the residence section; therefore, 
the majority of all sales of building material emanates 
from these 102 acres. This is especially true since the 
amendment went into effect, as the area was recently 
visited by a disastrous fire which swept away all struc 
tures over a number of blocks. The loss was esti- 
mated at from $500,000 to $1,000,000 «nd active re- 





| 





ae = & 





building is now in progress. The amendment was not 
enacted until after the fire. As a result, sales of steel, 
brick and all kinds of building material except wood 
have increased enormously in the burned district, as 
every building under construction is required to use 
such stock. The distinction is not warranted by the 
results of the fire, as the district formerly boasted 
more buildings of such material than of wood. All 
suffered equally in the conflagration. 

There are three retail lumber dealers in the town, 
although one of them handles more stock than the 
other two combined. They advise that the ordinance 
as amended has not affected them to disadvantage and 
that they have had brisk sales for material intended 
for the new area. However, it is discovered that such 
stock as they have sold is only stock absolutely indis- 
pensable to the contractors for use in conjunction with 
other structural material, such as joists etce.; there- 
fore while the amended ordinance has not altogether 
eliminated their product from participation in new 
construction it has restricted its use and, as a conse- 
quence, placed an ironbound limit on the volume of its 
sales. The increase in the volume of wood products 
sold in the new area is several hundred percent behind 
the increase in volume of artificial building materials 
and as the construction period approaches its conclu- 
sion the difference is bound to be, by the nature of the 
limitations imposed on wood products, correspondingly 
more pronounced. 
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DEVELOPMENT OF NATURAL RESOURCES CONSIDERED A UNIT. 


Last week’s issue of the AMERICAN LUMBERMAN 
referred briefly to the sessions of the National Irri 
gation Congress in Chicago, December 5-9, and outlined 
the later aspects of the irrigation movement centering 
largely around the Newlands bill which will receive 
much discussion at the present session of Congress. 
Gifford Pinchot, formerly chief forester and now presi- 
dent of the National Conservation Association, appeared 
before the congress on Friday morning and spoke as 
follows: 


When I was asked to come here and address you, the sub 
ject assigned to me was that somewhat vague and general 
one, “Problems of the Government.” In other words, I was 
given free scope to talk about anything I liked. Under that 
subject I might have expressed my views on the tariff for 
example, which are, very briefly, that the last tariff was 
made by the special interests and for the profit of the spe- 
cial interests. I might have talked about the trusts, and 
might have expressed my very definite conclusion that a 
decree of the court which redistributes a trust into its com- 
ponent parts and under the same old leadership and under 
which decree the value of the stock on the market remains 
at the same or a higher point, does not do the public much 
good. I am not going to talk about things that verge upon 
politics, but upon the things that I have had the honor to 
talk about on previous occasions and tell what we expect to 
accomplish in conservation during the coming year. 

What Saved the Forest Service. 

First, I want to say that the Forest Service under my 
successor has done and is continuing to do a most estimable 
work. I report that for this reason: The irrigation congress, 
through George H. Maxwell and the power that came from 
this congress which secured the passage of the reclamation 
act, was at one time and for a number of years, the only 
thing that saved the Forest Service. You remember how 
year after year, Senator Heyburn and his kind, in Congress 
through the appropriation bills, tried to destroy the Forest 
Service. That effort, in my mind, would have been success- 
ful if the influence of the irrigators and of the irrigated 
states had not stood behind the things tne Forest Service 
was trying to do. In other words: The practical application 
of your motto, “The forest is the mother of the fountain,” 
Saved the Forest Service at a time when it was in very dire 
Straits. We never let the other fellows know how bad our 
trouble was in those days and now we don't care, for the 
Forest Service has passed its years of trial. , 

A Word About Alaska. 

I wish to speak about Alaska and I shall be very brief. 
An eminent citizen of Chicago, the Honorable Secretary of 
the Interior, Walter Fisher [Applause.]—yes, he is a good 
man—has in my judgment, rendered a very great service 
to the country in destroying the monopoly in Alaska and 
conserving and developing the resources of that country by 
bringing the administration around to the avowed program 
of the conservationists and progressives. The Gilaitention 
has announced as its policy the thing we have for years 
been trying to bring about. We are glad to have the admin- 
istration get in upon our policy and unite its course to ours 
to put the program through. t is a most delightful outlook 
for the progressives along that line and the prospect is that 
we are going to get some good legislation for Alaska directly 
along lines we have been fighting for for years. 

Another matter indirectly connected with your work. As 
many of you know, the battle between the grazers and the 
irrigators has been bitter, notably in Arizona. It is perfectly 
clear now that irrigation must come first before grazing 
and that where the grazing interest threatens the irrigation 
interest, irrigation in such cases, must have first considera- 


tion because it is preéminently a home-making interest. 1 
am not trying to take away from the importance of the 
grazing interests; it reaches everyone of us who eats a 
muttonchop or a beefsteak ; but conditions are being changed 
and stockmen have themselves, for several years been in 
favor of regulation of the public range. In my opinion, it 
will be to their interest to get behind the people in Wash- 
ington, extending government control over the whole public 
range and doubling its capacity for producing mutton, beef 
and wool. 
Fight for Water Power Control. 

Then, we have been having another fight for many years 
closely connected with the work of this congress. You 
know better than I how closely water power is connected 
with irrigation. For a number of years the department has 
been trying to establish the policy that these exceedingly 
valuable rights ought not to be given away forever for noth- 
ing to anybody who chooses to ask for them, but that the 
nes ig who owned these rights in the first place should 
eep control of them in the second place, and in the last 
place, and forever; and that the men who enjoyed these 
rights should pay a fair compensation for them. It has 
been a hard fight, but I am able to tell you now that the 
great bulk of waterpower men have at last seen the light 
and that they are getting ready to get behind a bill recogniz- 
ing that the public right comes first; and we have a fair 
chance to get a waterpower bill which will give the water- 
power man every reasonable opportunity—and it ought to 
be a generous one—to make a fair profit; but they ought 
not to water their own stock at the time that they are 
developing water for other purposes. I believe we are going 
to get a law which will protect the rights of the people 
and of the waterpower man and which will at the same time, 
lead to the greatest development. 





GIFFORD PINCHOT, WASHINGTON, D. C.; 
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Drainage and Irrigation. 


Now, I want to speak about another matter. It is the 
function of our government, recognized in the homestead act 
to make available to the people as freely as possible, all 
land capable of settlement. That is and always has been one 
of the fundamental principles of our government, although it 
was not translated into the law until 1861. We have now 
added this other function: It is their duty to keep open the 
land subject to settlement and also to extend the public 
domain available for settlement by artificial means, That 
was what the reclamation act did. 

It is equally the function of the government to extend the 
homestead area by drainage as it is by irrigation, always 
conditional, however, that the land must be open not only on 
equal terms to all men who want to make homes, but on 
such terms as will prevent the settler from having to pay 
speculative profits or unearned increment to anybody but 
the government. In other words, work of this kind, great 
drainage or irrigation projects, are in my judgment, govern- 
mental functions and ought to be mapped out along the 
lines of these two propositions and not left to private enter- 
prise, giving them the right to tax the people for their own 
profit. This, I know, is a very much disputed proposition, 
but in my judgment, it is a governmental function. 

The most important thing in this country is to promote 
the making of homes. It is the one thing that we want to 
make easy to all. This congress of yours and of mine, for 
I have attended so many of its meetings that I feel I belong 
to it, has done a large number of things besides encouraging 
irrigation. It has been one of the most useful bodies for 
many years. It has recently done a thing of which | think 
it will come to be proud in the future in having inspired 
what is known as the Newlands bill. The congress may 
congratulate itself in that, if not the father of that bill, it 
is at least the grandfather of it. 


Government Work Unbreakably United, 


When you have put into law and carried out by executive 
action, the principles of that bill, that the development of 
natural resources is a unit, that the work which the govern- 
ment has to do in any one line is unbreakably united with 
the work it has to do in many lines, a great work will then 
be accomplished, It is not only true that the water belongs 
to the people, but that the stream with every tributary is a 
unit from its source to its mouth. It is not only true that 
every use ought to be considered in any development of any 
kind: it is also true that the forest must be considered in 
stream development, as well as that storage must be con- 
sidered. The relation of water power to steam power for 
navigation and railroads, are closely tied together 

As a matter of fact, when you have traced all the ramifi- 
cations of the water problem in any country, you have 
substantially touched at the same time, all other physical 
problems of natural resources and conditions, Water is as 
Dr. McGee has said, the central resource. Water reaches 
into every other natural resource, into every field of industry 
and the development and the conservation of these resources 
group largely around the central water systems of each 
country. The use of water should, therefore, be considered 
along with these other problems such as the regulation of 
railway rates and the development of coal fields. A congress 
of this kind therefore, has a scope larger than almost any 
other organization that could be devised for the welfare of 
the country. 

It is for this reason that I have doubted the wisdom of 
having drainage split off, even in appearance, from irriga 
tion, because I am convinced that when the last word has 
been said, it is water that makes the world go round and 
not money, and the bodies which deal with water should con 
sider as a unit all those things which vitally affect the 
welfare of our country, either in the present or in the future. 
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WASHINGTON NEWS. 


Wasuincton, D. C., Dec. 12.—Motions were filed this 
week in the Supreme Court asking that body to ad- 
vance two pending long and short haul cases appealed 
from the Court of Commerce, 

In the case of the United States vs. Atchison, To- 
peka & Santa Fe Railway Company the solicitor gen- 
eral gives as reasons for early hearing the fact that 
the following questions are involved in this case: 

1—-Whether section 4 of the act of Congress entitled “An 
act to regulate commerce” etc., approved February 4, 1887, 
as amended by an act entitled “An act to create a Commerce 
Court ete,” approved June 18, 1910, is constitutional. 


2—-Whether the action of the Interstate Commerce Commis- 
sion had and taken July 31, 1911, in passing upon applica- 
tions Nos. 205, 342, 348, 344, 349, 350 and 352 on behalf 
of the Transcontinental Freight Bureau for relief from the 
provisions of said section 4 is an order of the Interstate 
Commerce Commission within the meaning of section 1 of 
an act entitled “An act to create a commerce court” etc., ap- 
proved June 18, 1910, 

8—Whether the Commerce Court had jurisdiction and 
power to issue the preliminary injunction in question. 

4—Whether said section 4 authorizes the division of the 
United States into the five zones prescribed and adopted by 
the Interstate Commerce Commission and the adoption of 
the percentage bases by the Interstate Commerce Commis- 
sion, and the making of rates, fares and charges from the 
said zones on the said percentage bases. 

5—Whether the Commerce Court had jurisdiction and 
power to enjoin and suspend the order of the Interstate 
Commerce Commission and at the same time suspend the 
operation of the provision of section 4, which prohibits 
appel’ees from charging more for the shorter than for the 
long haul, unless otherwise authorized by the Interstate 
Commerce Commission. 


6—Whether, if the order of the Interstate Commerce Com- 
mission is null and void as beyond its power and authority, 
the appellees are not violating the provisions of section 4 
and subjecting themselves to the penalties for violation of 
the statute in such case made and provided. 


7—Whether the public interests are involved. 

The priority suggested is authorized by section 2 of the 
act of June 18, 1910 (36 Stat. L., Pt. I, ¢. 309, p. 542). 

Opposing counsel concur in the motion to advance. 

In the other case—United States vs. Union Pacific 
Railroad Company et al.—the questions declared to 
be at issue are the same as in the case just quoted, 
except Nos. 2 and 3, which are not inéluded. 

Solicitor General Lehmann has also filed motions to 
advance in the cases of the United States and the 
Interstate Commerce Commission, appellants, vs. the 
Goodrich Transit Company and the United States and 
the Interstate Commerce Commission, appellants, vs. 
the White Star Line. In these suits the questions to 
be determined relate more particularly to the right 
of the Interstate Commerce Commission to require 
annual reports from water carriers concerning busi- 
ness other than that carried in connection with rail 
lines. 


Capital Chat. 


The action of the Supreme Court in denying. the 
petition of the Independent Tobacco Manufacturers 
for a review of the decree of the lower court approving 
the plan for the reorganization of the American To- 
bacco Company may be accepted as final and was 
expected by all familiar with the case. Senator Cum- 
mins, of lowa, an outspoken opponent of the admin- 
istration, has introduced a bill to give them the right 
to appeal to the Supreme Court. Doubtless he under- 
stands the bill will not pass and his action is accepted 
as merely in line with the program to embarrass the 
administration wherever possible, President Taft in 
his annual message and on other occasions having 
heartily approved the decree. 

It is of importance, however, as indicating that 
socalled ‘‘trusts’’ can be prosecuted successfully and 
then reorganized under the Sherman law without vio- 
lent effect upon the securities or the business in which 
they are engaged. The fight of the independents was 
doomed to failure from. the start, as they sought the 
disintegration of the properties in the hands of the 
court into integral parts so small as to be compara- 
tively negligible; smaller, in fact, than some of the so- 
called independents. In brief, they hoped the trust 
would be smashed into small pieces, probably more in 
the hope they would benefit thereby than that the law 
might be impartially executed. The outcome is inter- 
preted as an assurance that the interests of innocent 
stockholders will be amply protected by the courts 
and that re-creation within the law and not the wanton 
destruction of accumulated interests is the object 
sought. 

Involved Democratic Program. 


At this writing the Democratic program for the 
House is involved. Part of the Democrats wish to take 
up the tariff at once and keep that before the people 
as the principal issue for the next campaign by passing 
bills and sending them to the Senate. Others hold 
that the trust question should be brought forward 
and the Democratic House should get credit for legis- 
lation on that subject. Sparring for position in the 
coming campaign is figuring in the discussion. Speaker 
Clark, who nourishes ambitions for the Democratic 
nomination, believes his best chance lies in the ‘‘ tariff 
for revenue’’ battlecry. Chairman Underwood, floor 
leader and chairman of the ways and means committee, 
supports him in this, as tariff bills are in his particu- 
lar care and the debate would keep him in the lime- 
light. While he is for Clark, Underwood has a little 
boomlet of his own toward which he feels kindly. 
Ypposed to them is Representative Henry, of Texas, 
‘hairman of the rules committee, who is out for 
Wilson and who wants the trusts made the target in- 
stead of the tariff. He is supported by Chairman 
Clayton, of Alabama, of the judiciary committee, which 
has the trust matter in hand and who seeks the lime- 


light. A caucus will probably be held to arrange a 
program, as was so successfully done last session. 
The Stanley committee investigating the steel trust 
has resumed its sessions, Representative Littleton’s 
threatened defection and resignation not materializing. 
Care will be exercised not to put witnesses on the 
stand nor conduct the investigation in a manner that 
would tend to embarrass the government in its suit. 


Postmaster General on Parcels Post. 


In his annual report,’ extracts from which have 
been made public, Postmaster General Hitchcock seeks 
an appropriation for the experimental introduction of 
a parcels post. As it is regarded as more than prob- 
able that legislation will be enacted in accordance 
with his recommendations, if, indeed, Congress does 
not go further and at least provide for the rural 
parcels post at this session, his recommendations are 
of importance to those interested in this subject. The 
postmaster general says: 


Now that the successful operation of the postal savings 
system is assured, it is hoped that Congress will promptly 
authorize the establishment of a parcel post. The benefits 
of this service are widely enjoyed by the people of foreign 
countries and should be provided in the United States. The 
department not only renews its recommendation of last 
year for legislative authority to start a parcel post on rural 
routes, but asks a similar authorization for the introduction 
of such a service in cities and towns having delivery by 
carrier. After the organization of a parcel post on rural 
routes and in the city delivery service is completed, its ex- 
tension to include railway and other transportation lines 
can be more readily accomplished without impeding the 
handling of the ordinary mail. 

In establishing a parcel post service great care should be 
taken not to cause a congestion of the mails and thus em- 


.barrass the present operation of the post offices. An at- 


tempt to absorb immediately under one sweeping order the 
entire parcel business of the country would be a dangerous 
experiment for our postal service. ‘That the difficulties of 
such a plan may be avoided the department favors a more 
— introduction of a parcel post in the manner pro- 
y08ed, 

. To bring the issue clearly before Congress, three items 
of $50,000 each have been inserted in the estimates of the 
postal service, two of these items to cover the initial ex- 
pense of introducing a parcel post on rural routes and in the 
city delivery service, respectively, and the third item to 
meet the cost of an investigation looking to the final exten- 
sion of the service to the railways and other transportation 
lines. If Congress will grant without delay the desired 
authority and provide the necessary appropriations it is be- 
lieved that before the.end of another year a satisfactory 
parcel post can be organized on rural routes and in cities 
with a carrier service, thus paving the way for the final 
step in the organization of a general parcels post. 


The Hadley Commission Report. 


The report of the Hadley commission was forecast 
in the AMERICAN LUMBERMAN of December 2 by the 
prophecy that it would be highly gratifying. It is 
along lines that seem to protect the public without 
too much disruption of conditions not right in the 
beginning and not to be repeated in future, but too 
long established to permit going into the past with 
reforms. In connection with the report the Wall 
Street Journal goes far in its indorsement and com- 
ments in closing: 

It need hardly be said, therefore, that the commission 
sees the true protection of the public, the shipper, the con- 
sumer and the investor in the fullest possible publicity. This 
publicity should start from the first inception of any project, 
following, if possible, the stringent lines of the British 
companies acts. The stock exchange should decline to list 
a security which had not been so fathered; and there would 
be no need to forbid the use of the mails to wildcat projects, 
if it were made impossible to float a concern and sell its 
shares to the public without a prior compliance with such 
requirements as these, indicated or implied in the commis- 
sion’s report. 

The provisions of publicity recommended are of the most 
searching character; and while there is little enough doubt 
that some corporation managers will shy at them, this 
newspaper is glad to endorse them unreservedly; and we 
hope in the near future to suggest, from foreign examples, 
methods by which they can be made effective. 


When the Tariff Trouble Begins. 


‘‘What are the plans of your committee in regard 
to tariff legislation?’’ Representative Oscar W. Un- 
derwood, of Alabama, chairman of the house committee 
on ways and means, was asked. 

‘As soon as the President sends in the report of 
the tariff board on the woolen schedule,’’ replied 
Mr. Underwood, ‘‘the committee will get down to 
work on the tariff.’’ 

‘“When do you think the committee will bring in a 
bill?’’ was asked. 

‘“*T can not say exactly,’’ replied Mr. Underwood. 
‘“We will certainly not be able to report any tariff 
measures before the Christmas recess, but I should 
think early in January we will report a bill.’’ 

Mr. Underwood declined, as would be natural, to 
indicate what bills would be brought in or what the 
nature of them would be. 





PURCHASE FOR FOREST RESERVE. 


Washington, D. C., Dee. 13.—At the meeting of the 
National Forest Reservation Commission in Washing- 
ton, D. C., on Saturday, December 9, in the oftice of 
Secretary of War Stimson, chairman of the commission, 
the first purchase of land under the Weeks law author- 
izing the creation of the Appalachian forest reserve 
was authorized. 

A group of ten tracts of mountain land aggregating 
18,500 acres in McDowell county, North Carolina, were 
the tracts authorized for purchase. The tracts range 
in size from 100 to 10,160 acres. Some are well tim- 
bered, some partially cut over and some entirely 
cut over. With the exception of one tract 
all are purchased without timber or mineral 
reservations. On one tract of 3,500 acres the 


standing timber is reserved by, the owners and will 
be cut under the regulations already agreed upon 
with the Department of Agriculture. These regula- 
tions are so framed as to leave upon the ground a 
considerable stand of young timber and insure its 
protection from fire. 

All of them are contiguous or nearly so and will 
form when acquired by the government an area large 
enough for administration purposes and for the demon- 
stration of methods of practical forestry in this por- 
tion of the southern Appalachians. 

All of the tracts are situated on the watershed of 
the Catawba river, one of the most important tribu- 
taries of the Wateree river which, with the Conagee, 
forms the Santee, a stream of great industrial im- 
portance, navigable with its tributaries for 250 miles 
in the state of South Carolina. 

In taking favorable action upon these tracts the 
commission was unanimous in the conclusion that it 
had selected one of the most favorable localities of 
the southern Appalachian region for the application 
of the Weeks law, the purpose of which is the pro- 
tection and control of the watersheds of navigable 
streams. 

Other tracts of timberland have been examined by 
the Forest Service and the Geological Survey, and will 
soon be brought before the commission for considera- 
tion. It is emphasized that no tracts will be approved 
without the most thorough consideration, first as to 
their localities considering the purposes of the law, 
and second as to the prices which are to be paid. 
The commission reaffirmed the announcement which it 
had made early in the summer that it will not pay 
any speculative prices for land and will not purchase 
any land which will ont conduce directly to the pur- 
poses of the act. 

The commission consists of the secretary of war, the 
secretary of the interior, the secretary of agriculture, 
Senator Gallinger, of New Hampshire, Senator Smith, 
of Maryland, Representative Lee, of Georgia, and Rep- 
resentative Hawley, of Oregon. Further meetings will 
be held in the near future to take action upon the 
tracts which are already under consideration. It is 
expected that the meetings will be continued through- 
out the winter in Washington. 





WATERWAYS IMPROVEMENT THE REMEDY. 


WASHINGTON, D. C. Dec. 12.—Representative Joseph 
i. Ransdell, president of the National Rivers and Har- 
bors Congress is not in harmony with the warning given 
the country by President Willard of the Baltimore & 
Ohio railway, in his address before the visiting gover- 
nors in Baltimore a few days ago. Substantially Mr. 
Willard’s position seems to be that the next period of 
great industrial activity, may find the railways, because 
of lack of equipment and new mileage, unequal to the 
greatly augmented burden imposed upon them. Mr, 
Ransdell has this to say: 


The return of the disastrous conditions of 1906-7, which 
sems to me absolutely certain if we depend solely on the 
railways to carry our freights, is one of the main reasons 
why we are urging the improvement of waterways. 

The fleet of barges on the Ohio and Mississippi rivers 
carry coal from Pittsburgh to New Orleans in quantities and 
at a speed which is entirely beyond the powers of the rail- 
ways. The development of the country is being hindered 
by the inadequacy of its transportation facilities, and can 
never go forward at full speed until our railways are sup- 
plemented by a great connected system of waterways. 

Mr. Willard appeals for a better understanding between 
the railways and the people. I suggest that one thing that 
would help toward this end would be for railway men to 
stop their opposition to the improvement of waterways. If 
there was any one thing plainly manifest at the great con- 
vention of the National Rivers and Harbors Congress just 
closed it was a growing impatience on the part of the busi- 
ness men of the country with the attitude of the railways 
upon this question. Waterways existed before railways were 
heard of, and the charters granted to railways were never 
meant to give them a monopoly of all transportation. All 
experience shows that waterways do not injure railways, 
but that they share fully in the prosperity which waterways 
create. 


In Mr. Ransdell’s comments are found an eeho of 
sentiment apparent at the meeting of the National 
Rivers and Harbors Congress just closed, that railways 
are inimical to waterway improvement even when it 
means relief for the rail lines. 





FEDERAL INCORPORATION. 


Washington, Dec., Dec. 13.—Representative Roberts, 
of Massachusetts, is now at work drafting a federal 
incorporation law intended to extend the supervision 
of the Bureau of Corporations of the Department of 
Commerce and Labor and to classify and define the 
activities of corporations doing an interstate business. 
In many ways it will carry out the ideas of Judge 
Ek. H. Gary and George W. Perkins as well as others 
among the prominent financiers and economists for 
federal regulation of business combinations. Some 
of these men have been heard by the Senate committee 
on interstate commerce, and others are yet to appear. 
Forecast places Mr. Roberts as probably the next 
nominee of the Republican party for governor of 
Massachusetts. He is making a careful study of the 
important subject of regulating large business, and 
his bill will include many features of the Massachu- 
setts law relating to incorporation, a law still on the 
statute books, but nullified by late legislation. It 
will not, however, provide for a federal license bureau. 

Mr. Roberts believes that the present machinery 
of the Bureau of Corporations is amply sufficient for 
effective supervision and control, if granted proper 








DECE 





auth 
bure 
tion 
is a 
requ 
and 
fore 
stat 
com 
corp 
inte: 
by t 
the | 
tele; 


Ji 
dist: 
of 2 
ta | 
of t 
and 
of t 
anci 
that 
toda 
imp 
of t 
aspé 
by | 
the 
star 
Thi 
the 
and 
the 
dee: 
per’ 
clez 
cely 
ban 
Atl: 
ton. 
gar 
me} 
mos 
coa 
con 
rat 
tist 
nav 
out 
all 

7 
son 
fine 
of 
for 
ern 
ter 
ods 


( 
im} 
is 
riv 
of 
mil 
Lu 
of 
of 
an 
an: 
in 
ent 
the 
fo) 
wa 
pre 
na 
fre 
its 
its 
sti 
an 
pr 
gil 
Cu 
80) 
tir 
de 
+ 


nu 
8a 
Cy 
fe 
Ki 
70 


o 
ge 





ow eS 





DECEMBER 16, 1911. 


AMERICAN LUMBERMAN 


42C 





authority over interstate commerce corporations. The 
bureau is not now authorized to demand the informa- 
tion it requires and necessary for the supervision it 
is assigned to. If large business desires to ignore its 
requests it may do so, Representative Roberts feels, 
and his bill is intended to make its investigations 
forceful and effective, like the requests of the Inter- 
state Commerce Commission. The proposed bill will 
come out strongly for holding directors of interstate 
corporations criminally liable for violations of their 
interstate charters, when such violations are authorized 
by the directorate. The bill will also specially define 
the classes of interstate corporations, railroad, lighting, 
telegraph, telephone, water power, electric manufactur- 


ing ete., and will show the proper activities of each 
class. Penalties and methods of enforcement will be 
carefully outlined in the law. Mr. Roberts believes 
that when it is made illegal for an interstate corpora- 
tion to incorporate for one purpose and carry out 
another, in any state other than the one wherein the 
charter was granted, the federal government will pro- 
vide an effective method of regulation. Soon after 
the holidays the bill will be introduced. 


MILLING IN TRANSIT. 


WASHINGTON, D. C., Dee. 11.—In the argument of the 
Bristol Door & Lumber Company et al., vs. the Norfolk 
& Western Railway Company et al., the complainant 


cpimed that the charge of 2 cents a hundred . pounds 
for milling in transit was unreasonable and that an 
rate that exceeds 1 cent a hundred pounds at Bristol, 
Tenn., is unreasonable. Complainant claims that the 
company is losing $17,000 per annum at Bristol through 
shrinkage in lumber at that point. Defendants say that 
they have eighty-four points on their line, that at none 
of the other eighty-three points have they had any com- 
plaints. The charge of 2 cents has been in effect always 
with the exception of a year or so when it was lowered 
on account of competition. Complainant claimed that 
the charge of 2 cents a hundred pounds was made at the 
eighty-four points regardless of the conditions of said 
points. 





AN EDITOR ABROAD IN THE SOUTH. 


Jacksonville, Fla., is not the only American city of 
distinction that has been revived by fire. The effect 
of a blaze such as swept Jacksonville in 1901 seems 
to be threefold: It equalizes the general character 
of the burned district as regards values, it awakens 
and sustains a renewed impulse to outdo the history 
of the place and, finally, it causes the replacement of 
ancient by modern construction. These are the things 
that happened to Jacksonville and made it what it 
today is, a strictly uptodate town in all that the term 
implies, explaining, too, the apparent anomaly of one 
of the oldest of American cities presenting all of the 
aspects of one of the newest. With a population rated 
by the last census at 57,699, the stranger set down in 
the heart of the city and looking about him would in- 
stantly judge that it was many fold larger than it is. 
This impression would be created by the evidences of 
the modern construction, of the thrifty, well groomed 
and energetic appearance of the populace, and by 
the record of local development for the last census 
decade. Perhaps the most significant feature of this 
period was an increase of 879 percent in the bank 
clearings. During the same period the postal re- 
ceipts increased 361 percent and the deposits in local 
banks 457 percent. Here, as at other leading south 
Atlantie ports, the principal commodities include cot- 
ton, lumber and other wood products, phosphate rock, 
garden truck ete. An unknowable but minor move- 
ment of forestry products is for export abroad, while 
most of the various wood commodities move hy water 
coastwise to more northern seaboard distributing and 
consuming markets. Lumber moves in this way at the 
rate of about 25,000,000 board feet a month. The sta- 
tistics obtainable are not very full, but together with 
naval stores, railroad ties, shingles ete. the volume of 
outgoing wood products is important and probably, 
all told, about 350,000,000 feet a year. 

The loeal board of trade, of which H. H. Richard- 
son is secretary and treasurer, owns and occupies a 
fine building and is an intelligent and energetic body 
of progressive business men devoted to promoting the 
fortunes of the town. The rules and regulations gov- 
erning the processes of commercial and industrial in- 
tercourse follow rational, effective and economic meth- 
ods and provide machinery needful to those ends. 


Lumber Manufacturing Plants. 


Of lumber producing plants there are not many in the 
immediate vicinity, but the representative leading type 
is important. Located at a point on the St. John 
river, a fine stream capable of bearing the commerce 
of a much more important center, and about five 
miles from the city is the great plant of the Cummer 
Lumber Company, a corporation the present personnel 
of which includes the sixth generation of a family 
of lumbermen whose operations began in Canada at 
an early period, to be transferred to Michigan later 
and permanently established at Cadillac in that state 
in 1876 by Jacob Cummer, the grandsire of the pres- 
ent generation in charge of the descending estate. In 
the meantime the large business established at Nor- 
folk in 1893, of which the late Wellington W. Cummer 
was the head, was made over ten years later to the 
present Fosburgh Lumber Company, a corporation so 
named in honor of the late Edgar C. Fosburgh, who 
from the inception of the original enterprise had been 
its active manager. The house of Cummer throughout 
its tenure has stood for every attribute of cleanly, 
straightforward methods, intelligence, practical skill 
and suecess. The officers include Arthur G. Cummer, 
president; John L. Roe, vice president; Fred A. Dig- 
gins, of Cadillac, Mich., secretary, and Waldo KE. 
Cummer, assistant secretary and treasurer, The Jack- 
sonville business was founded in 1896 with very large 
timber holdings behind it and carrying phosphate rock 
deposits of immense volume and value. There are 
three mills, all under one roof and of a combined an- 
nual capacity of 40,000,000 feet of yellow pine. The 
same interests, under the corporate name of Cummer 
Cypress Company, operate a mill cutting 12,000,000 
feet of cypress at Sumner, Fla., a point near Cedar 
Keys. The phosphate operations amount to about 
70,000 tons annually and include drying mechanism, a 
warehouse with a storage capacity of 10,000 tons, to- 
gether with facilities for loading and automatically 
weighing in cargoes. Markets for this commodity are 
almost entirely European, domestic consumers prefer- 
ring a less expensive form of artificial fertilizer. The 
company also operates a box and crate factory with 
an annual output of 3,000,000 packages as containers 
of the large fruit and truck products of that section. 
The lumber is shipped almost entirely coastwise to 
eastern or seaboard markets farther north, and a mod- 
icum to West Indian markets. The product is sold 
through the direct representatives of the company 
regularly employed in leading eastern centers. Of 


late the output has been disposed of. without serious 
difficulty at topnotch market prices. 

Arthur G. Cummer, the elder of the brothers, is ac- 
tively interesting himself in the civie and social af- 
fairs of Jacksonville and is in cordial sympathy with 
the community, its development and progress. 

The Upchurch Lumber Company, with a daily ca- 
pacity of 100,000 feet of yellow pine, operated also 
on a bank of the St. John nearer town, is another local 
institution of long standing. The business was founded 
by the Dyal-Upchurch Lumber Company, at Moniac, 
Ga., and following the death of the senior incorporator 
some years later was reorganized in 1907 under its 
present name. It owns from 350,000,000 to 400,000,000 
feet of standing timber, the logs from which are 
driven down the St. John. The officers are John J. 
Upchurch, president; Miles Albertson, vice president; 
George L. Drew, secretary and treasurer, and William 
M. Toomer, general counsel. Mr. Drew is also identi- 
fied with the board of trade and prominent in the 
affairs of the city generally. The name of Upchurch in 
Jacksonville is a familiar one and represents respected 
family lineage. 

The Gress Manufacturing Company operates the 
mills and handles the output of the Morgan Lumber 
Company, Jacksonville, the Hamilton Lumber ‘’om- 
pany of Jasper, and the New York & Florida Lumber 
Company, of Tyler. The company is understood also to 
have lately taken over the holdings of the Aripeka 
Sawmills, a corporation domiciled at Fivay, Fla., and 
will install a number of small mills for their dlevelop- 
ment. The concern is in good standing, with officers 
as follows: Morgan V. Gress, president, and C, D. 
Fish, secretary. The company’s products include yel- 
low pine railroad lumber and hewn ties and move 
at the daily rate of 350,000 feet. 


Georgia-Florida Saw Mill Headquarters. 


The permanent establishment of the headquarters 
of the Georgia-Florida Saw Mill Association at Jack- 
sonville has imparted a new and important lumber 
coloring to the prestige of that city as a forestry prod- 
uct center. This organization loses nothing by com- 
parison with other and allied organizations of a simi- 
lar character in point of sanity, broadmindedness and 
cohesive spirit. E. C. Harrell, the secretary, has held 
that office a long time and needless to add has kept 
pace with the requirements of its development and 
wider, more effective administration. Mr. Harrell does 
one thing as an incident of administrative routine that 
is entirely unique—that of publishing and promulgat- 
ing to the membership a daily bulletin bearing a rec- 
ord of recurring events and matters of interest gen- 
erally. At its recent Savannah meeting the associa- 
tion created a traffic bureau which has been installed 
in: the office adjoining Secretary Harrell’s in the 
American National Bank building. Charles A. Bland, 
the new traffic manager, was formerly a commercial 
agent of the Atlantic, Birmingham & Atlanta rail- 
road and comes to his new field armed with all neces- 
sary experience and commending credentials. His duties, 
of course, will include the handling of claims and such 
other service as may be required for the convenience 
and advantage of members. 





Pensacola, Fla., As a Lumber Center. 


Among the oldest of American cities, Pensacola, Fla., 
was the object of many changes of political dominion 
until finally it fell into the hands of the American 
republic. There are numerous points of interest in 
the vicinity of the city, which, it is claimed, has now 
a population of 30,000. Only seven miles from the 
mouth of the bay and four from the Gulf of Mexico 
‘ag the bird flies,’’ the harbor, with Pensacola at its 
head, would accommodate the navies of all Christen- 
dom, is perfectly landlocked, and by some enthusiasts 
is said to rival the celebrated bay of Naples in natural 
beauty. Until lately with but one railroad and all of 
the drawbacks that that fact implies, there are now 
under construction two new ones that will afford the 
town outlets of inestimable value to the future of its 
commerce, 

The principal exports are cotton, lumber, sawn timber, 
naval stores, tobacco and steel rails, The principal im- 
ports include mahogany logs, various commercial chem- 
icals and sisal grass. 

Representative lumber exporters and manufacturers 
for export include the Keyser-Muldon Lumber Com- 
pany and the Southport Lumber Company, of South- 
port, closely allied corporate interests; formerly the 
Stearns Lumber & Export Company, now the Bagdad 
Lumber Company, Bagdad; Southern States Lumber 
Company; Hugo Forchheimer, New Orleans, and 
Frankfort-on-the-Main, Germany; Pensacola Lumber 
Company, H. Baars & Co., Rix M. Robinson; German- 


American Lumber Company, Export Lumber Company 
and others. 


The Southern States Lumber Company is an old and 
staunch institution with a daily cutting capacity of 


‘something more than 100,000 feet, the larger share of 


which goes abroad. P. K. Yonge is president and 
manager, F. F, Bingham assistant manager and Ed- 
ward Fox auditor. According to these gentlemen, as 
well as their fellow operators, South American trade 
is good, interior trade ‘‘off’’ and European trade 
handicapped by excessive ocean freight rates. 

During the current year the Keyser-Muldon com- 
pany has undergone partial reorganization by the re- 
tirement of Mr, Muldon and the accession to the 
offices of secretary, treasurer and general manager by 
Gus Eitzen, a gentleman well known in exporting 
circles as formerly responsibly connected with the 
Pensacola Lumber Company. A few years ago he went 
abroad to represent the Keyser-Muldon company, 
where he remained a year or more renewing old and 
making new business acquaintances. On his return to 
this country last May he assumed his present post, 
which he is well qualified by nature, attainments 
and experience to fill. The company handles, including 
purchased products, about 200,000,000 feet a year. 

Among the distinguishing features of modern Pen- 
sacola is its princely hotel, the San Carlos, which, con- 
trasted with its predecessors, marks the uttermost ex- 
treme of unmitigated badness on the one hand and 
practical perfection on the other. Public improve- 
ments are on an enterprising scale and include gen- 
erous stretches of creosoted wood block street pave- 
ment. This pavement is fulfilling the highest expecta- 
tions of its advocates and will, it is announced, be 
extended indefinitely. 


Science vs. Experience. 


On the subject of scientific or technical methods 
against merely ordinary practical management in the 
manufacture of wood products there is less room for 
argument than there is for diversity of comment. 
That the application of modern technical engineerin, 
principles in the conduct, for instance, of a saw mill 
may be and is fruitful of better results than the em- 
ployment of merely ordinary old-fashioned experience 
is as undeniable as that the most advanced band is 
better than the primitive muley saw. In both in- 
stances, it is a matter of comparative progress. As, 
however, it is only now and then that a sawmill man 
of middle or advanced age has had or is likely to have 
any training outside of his own experience, it may 
be taken for granted that the average type is destined 
never to have that advantage. In other words, saw- 
mill men with modern technical training are of neces- 
sity highly educated young man and at that perhaps 
not very numerous. 

In discussing this question with interested parties, 
as of late has often been done, one finds individual 
views largely to absorb the coloring of individual ex- 
periences. If a man of protracted and large and success- 
ful experience, the individual is pretty well satisfied 
with his own equipment and not much inclined to bow 
down and worship his younger and more technical, more 
scientific and enlightened fellow-craftsmen. If, on the 
other hand, the deponent’s view point is that of the 
scientifically technical type he is pretty apt properly to 
claim precedence on that account. 

As already implied, the scientist actually engaged 
in the sawmill business is yet but newly graduated, 
not yet in great numbers, and the average of manage- 
ment must accordingly continue untechnical until a 
newer generation, greater number of technical students 
shall have been graduated and installed. Under these 
circumstances it seems to follow logically that saw- 
mill men themselves are less to be depended upon 
to take the initiative in improving scientific pro- 
duéing processes than are the mechanical engineers 
whose buisness it is, like that of the up-to-date builder 
of sawmill equipment, to develop and exploit new and 
better things on new principles. The man whose pro- 
fession it is to do this, not for himself alone, but upon 
the broader plane of an expert purveyor, is generally 
better equipped to win success and renown in this 
direction than a sawmill manager whether technically 
trained or not. Indeed, the conclusion seems to point 
to the professional mechanical engineer rather than 
to the average sawmill manager as the higher and, gen- 
erally speaking, perhaps more dependable authority on 
this general subject. The latter is not at all aided by 
the advanced millman who, discovering a new and 
better thing, hesitates or refuses to proclaim its vir- 
tues to the whole industry. The scientific builder of 
machinery, on the contrary, finds salvation, not em- 
barrassment, in practical achievements of this sort 
and the widest attainable ventilation of them in man- 
ufacturing circles. 
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MONTANA MANUFACTURERS AND FORESTERS CONFER. 


At a joint meeting of the board of directors of the 
Northern Montana Forestry Association and the execu- 
tive committee of the Montana Larch & Pine Manu- 
facturers’ Association, held in Kalispell recently, the 
experiences of the last year were gone over and plans 
were laid for continuing during 1912 the codperative 
arrangement among the federal, state and _ private 
owners of timber tracts in Montana. The fact was 
brought out thaf a number of owners have not been 
coéperating, and in order that all interested may join 
in the work of protecting the forests, township plats 
have been obtained, showing the ownership of all tim- 
ber and cutover lands within codperative districts. 

Inasmuch as the actual cut for 1911 will not be 
known until about January 1, and no knowledge will 
be available as to the cut proposed for 1912, it was 
thought unwise to take any action toward combining 
the offices of the secretary of the manufacturers’ asso- 
ciation and the fire warden of the forestry association. 
This matter was therefore made a subject for special 
discussion at the annual meeting to be held in January. 

A communication was read from the secretary of 
the Department of Agriculture, asking that the for- 
estry association codperate with the department in 
protecting timber from the attacks of the pine beetle, 


which infests a tract of timber in the vicinity of 
Columbia Falls. Joseph Brunner, in charge of the 
forest insect field, station No. 1, Columbia Falls, Mont., 
was present at the meeting and said the department 
would take charge of the work if the association would 
provide the funds. No definite action was taken in the 
matter, though the secretary was instructed to work 
with Mr. Brunner and to act on any suggestion he 
might make regarding the removal of the timber. 

A. E. Boorman, secretary of the manufacturers’ 
association and chief fire warden of the forestry asso- 
ciation, made a report of the forestry work during 
the last season, showing that the state and federal 
governments are codperating with the private owners in 
protecting the forests and bearing their share of the 
expense. The territory in which the codperative 
arrangement is effective is divided into three districts, 
comprising respectively 180,800 acres, 483,840 acres 
and 299,520 acres. Of this territory 65 percent is 
owned by the government and 35 percent by members of 
the association. Other private land amounts to 309,445 
acres and the state land to 69,700 acres. 

During the last year 32 patrolmen were employed; 
8 in district No. 1; 7 in district No. 2 and 17 in dis- 
trict No. 3. Of the patrolmen employed by the asso- 


ciation 4 were volunteer guards, who made daily 
reports to the office, being employed as watchmen by 
individual lumber companies. The government em- 
ployed 12 patrolmen and the state appointed several 
prominent citizens located at suitable points as volun- 
teer fire guards. Six fires occurred within the dis- 
tricts, five of them being handled and brought under 
control by the association and one by the government. 
Expenses of the fire protection work were defrayed 
by an assessment of % cent an acre against 194,428 
acres, returning an income of $972.17. 

The chief- fire warden in his report recommended 
that the agreements heretofore in effect between the 
forestry association and the state and federal govern- 
ments be continued, and that an agreement be exe- 
executed between district forester of district No. 2 
and the association, to include the Flathead national 
forests; and that an argument be executed between 
the association and the Great Northern railway for 
coéperation in protecting the forests from fire along 
the railroads. 

The warden also recommended that the association 
use its utmost influence in securing :+timber legislation, 
especially laws requiring a permit from the proper 
authorities for the burning of slashings. 





VENEER AND 


The cost of manufacturing veneers and a system of 
uniform cost accounting were the main topics of the 
annual meeting of the National Veneer & Panel Manu- 
facturers’ Association held at the Auditorium hotel, 
Chicago, December 12 and 13. 

The attendance at this meeting was large and a 
greater interest was taken in the discussions of cost 
accounting than has been displayed at other meetings 
of the association. 

Interesting papers on the subject of veneer factory 
costs were read before the convention by J. T. Ed- 
wards, Medford Veneer Company, Medford, Wis.; V. J. 
Hill, Augusta Veneer Co., Augusta, Ga., and F. C. Rice, 
Gerry Veneer & Lumber Co., Sinclairville, N. Y. These 
papers were discussed at length by R. C. Dayton, Wis- 
consin Veneer Co., Rhinelander, Wis.; C. T. Jarrell, 
B. C. Jarrell & Co., Humboldt, Tenn.; B. W. Lord, 
Chicago Veneer Co., Burnside, Ky.; H. E. Kline, Louis- 
ville Veneer Mills, Louisville, Ky.; Frank Morrison, 
Warren, Pa.; F. A. Richardson, Michigan Veneer Com- 
pany, Alpena, Mich.; Mr. Munyon, Burdis Anderson, 
Great Lakes Veneer Company, Munising, Mich.; H. H. 
Gibson, Chicago, Ill.; 8. B. Anderson, Anderson-Tully 
Company, Memphis, Tenn.; A. E. Gorham, Gorham Bros. 
Company, Mt. Pleasant, Mich.; E. W. Benjamin, Cadil- 
lace Veneer Company, Cadillac, Mich.; H. W. Nordyke, 
Adams & Raymond, Indianapolis, Ind.; and EK. H. Defe- 
baugh, AMERICAN LUMBERMAN, Chicago. 

The discussion resulted in the appointment of a 
committee on a uniform cost system, as follows: A. E. 
Gorham, chairman; E. W. Benjamin, H. E. Kline, R. C. 
Dayton and H. 8. Willson. 

This committee, which was selected to represent all 
sections of the country, was given power to devise a 
uniform system that could be supplied to all the 
members of the trade. 

Other papers read were: ‘‘How Consumers and 
Manufacturers Can Work Together to Their Mutual 
Advantage,’’ by G. D. Crain, jr., of Louisville, Ky., 
and ‘‘Some Specific Instances Where Money May Be 
Saved in the Veneer and Panel Business by Increased 
Factory Efficiency and Reduced Material Waste,’’ by 
L. Reeves Goodwin, of Miller, Franklin & Stevenson, 
cost experts and business economists, Chicago, Ill. 

R. W. Lord also read an interesting paper on the 
subject of ‘‘Log Run vs. Dimension Stock,’’ which 
was discussed at some length. 


The Attendance. 


At the opening of the first session the secretary 
called the roll and the following were present: 


H. Young, Indianapolis, Ind.; assistant secretary. 

H. W. Nordyke, Indianapolis, Ind.; Adams & Raymond. 
M. W. Perry, Algoma, Wis.; Ahnapee Veneer & Seating Co. 
8. B. Anderson, Memphis, Tenn.; Anderson-Tully Co. 
8. G. Boyd, Cincinnati, O.; C. C. Boyd & Co, 

W. Benjamin, Cadillac, Mich.; Cadillac Veneer Co. 

W. T. Thompson, Edinburgh, Ind.; Diamond Veneer Co. 

. W. Lord, Burnside, Ky.; Chicago Veneer Co. 

H. E. Kline, Louisville, Ky.; Louisville Veneer Mills. 

F. C. Rice, Sinclairville, N. Y.; Gerry Veneer & Lbr. Co. 
A. E. Gorham, Mt. Pleasant, Mich.; Gorham Bros. Co. 
Burdis Anderson, Munising, Mich, Great Lakes Veneer Co, 
H., B. Sale, Fort Wayne, Ind.; Hoffman Bros. Co. ’ 
Henry Kreienbaum, Emporia, Va.; Interstate Veneer Co. 
Cc. T. Jarrell, Humboldt, Tenn.; B. C. Jarrell & Co. 

A. F. Zimmerman, Mellen, Wis.; Kiel Woodenware Co. 
J. T. Edwards, Medford, Wis.; Medford Veneer Co. 

F. A. Richardson, Alpena, Mich.; Michigan Veneer Co. 
Wm. Schoenlau, St. Louis, Mo.; Schoenlau-Steiner T. T. 


H. L. Doty, McKeever, N. Y.; Moose River Lbr. Co. 

J. I. Staples, Gladstone, Mich.; Northwestern Cooperage 
& Lbr. Co. 

Nathan M. Wilson, Jamestown, N. Y.; Pearl City Veneer 
Compeny. 

H. H. C. Weed, St. Louis, Mo.; St. Louis Box & Basket Co. 
ean L. Zang, Port Washington, Wis.; Wisconsin Veneer & 
abr. Co, 

Thomas James, Jackson, Ala.; W. H. Gillen Veneer Co, 

H. A. Ostrander, Salamanca, N. Y 

Frank Morrison, Warren, Pa. 

R. C. Dayton, Rhinelander, Wis.; Wisconsin Veneer Co. 

J. H. Mather, Buffalo, N. Y.; L. & I. J. White Co, 

W. E. Bonesteel, Cleveland, O.; Worden Tool Co 

E. H. Defebaugh, Chicago, Ill.; AMERICAN 
MAN. 

H. H. Gibson, Chicago, III. 

W. R. Anderson, Milwaukee, Wis. 

G. D. Crain, jr., Louisville, Ky. 

H. E. Snyder, Louisville, Ky.; Louisville Veneer Mills. 

H. J. Barnard, Indianapolis, Ind.; Central Veneer Co. 

Philip S. Barnes, Chicago. 

Haines Egbert, Goshen, Ind.; Sanders & Egbert Co. 
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Chas. E. Gorham, Goshen, Ind. 

Chas. Thompson, Cadillac, Mich.; Cadillac Veneer Co. 

H. F. Arnemann, Chicago; Medford Veneer Co. 

J. E. Crandali, Brocton, N. Y.; Crandall Panel Co. 

L. Reeves Goodwin, Chicago; Miller, Franklin & Stevenson. 

F. W. Eggers, Two Rivers, Wis.; F. Eggers Veneer Seating 
Company. 

R. W. Tuck, Painesville, O.; The Coe Manufacturing Co, 

c. M. Lemke, Wausau, Wis.; Underwood Veneer Co, 

Charles H, Barnaby, Greencastle, Ind. 

A. R. Vinnedge, Chicago. 


Reading of President’s Address. 


P. B. Raymond, president of the association, was 
not present, but sent the following message to the mem- 
bers, which was read by Vice President Jarrell, who 
presided at the meeting: 


One of the pleasures that a man has in his lifetime is to 
address his fellow men in the same line of business. This 
occurrence does not always come to all of us, but among the 
veneer men, it comes to the most of us, because there are 
so few of us. 

I first want to call your attention to the general need of co- 
operation in this business. It is strange to me that men in 
this business will not follow general business rules as are 
followed in other lines, For instance, in the steel and iron 
industries, in cereals, in tobacco, in oils, in banks and in 
railroads, and in fact, almost any other line but the veneer 
business. Other lines try to see how large a dividend they 
can pay. While in the veneer business, it seems to be 
just the opposite—how small a dividend they can pay. 
This is caused by several things. 

First—In the lack of interest in a cost system. 

Second—In trying to see how much cheaper we can sell 
than our competitors. 

Third—In trying to make the stock better than the grade 
sold calls for. 

Fourth—In trying to see how much more we can pay for 
our logs than our competitors, and several other things too 
numerous to mention. This could all be done away with 
through co-operation and these things should all be taken up 
by the different clubs and straightened out and a one-price 
system inaugurated for stock of the same kind and grade, 
no difference where it is made. 

A little over a year ago we published an Inspection and 
Credit Book. This was done by co-operation and co-opera- 
tion should have issued additions to this book, but interest 
seemed to lag and nothing was done. Why can’t we have 
this valuable book kept up, with monthly additions to it? 
We pay from $50 to $75 a year to publishers for other books 
for this very information and then we do not get information 
that our Credit and Inspection Experience Book gave us. 

I am still of the opinion that the association should take 
some interest in the conservation of the forests, which are 
fast going to waste and in a few years our supply will be 
exhausted. Laws should be passed protecting our timber. 
Especially, the small trees of today should be left to grow 
for future use, and for every tree that is cut down, another 
should be planted in its place. In this manner our timber 
supply will last many years longer. 

hy should our average price be lower than it was fifteen 
years ago? But such is the fact. Timber is scarcer, timber 
is higher and timber is poorer. Labor is higher, machinery 
is higher and everything that we have to do with, but our 
selling price keeps on going down. Where in the veneer 
business is a Rockefeller, Vanderbilt, Gould, Pullman, or 
even a man of medium millions? 

Last year I called your attention to our code of ethics. 
It was made for the timber business and not forthe veneer 
business. I would recommend that it be corrected to apply 
to our business and that our terms should be 2 percent off 
for cash in ten days, thirty days net from date on invoice. 
Not sixty, ninety or one hundred and twenty days as is now 
being allowed and in some instances that I know of, 2 
percent off in one hundred and twenty days. We have to 
pay cash for our labor and everything that we buy and in 
some instances pay for our logs six months before we get 
them cut up. Then why should we be compelled to wait an 
unreasonable length of time for our remittance? 

The association has certainly done a great deal of good 
for the business and there is more that it can do, and I feel 
it the duty of every member of the association to take inter- 
est and see that our association is strengthened. 


Secretary Defebaugh in his report talked about the 
work of the association and encouraged the members 
to get closer together and take a more intelligent 
interest in the affairs of the association in the way 
of keeping down the production somewhere near the 
demand for the product of their plants. 

In giving the treasurer’s report Mr. Defebaugh 
showed that there was a good balance on hand to the 
credit of the association. 

At the second session December 13 the convention 
considered the suggestions made by President Ray- 
mond in his address of the day before. The code of 
ethics, section No. 6, terms of sale, was changed to 
read 2 percent discount in ten days, or thirty days net. 

Assistant Secretary Young was instructed to revise 
the credit rating book and get up a uniform blank for 
the convenience of the members in reporting. 


Resolutions Committee. 


The resolutions committee in handing in its report 
offered the following resolution on the death of the 
late W. S. Walker: 


Whereas, Almighiy God has summoned our friend, Wm, 
S. Walker, and taken from us a respected and esteemed 
associate, and 

Whereas, We feel that in his death we have lost a zealous 
worker for the advancement of the interests of our associa- 
tion, 

Therefore, We, the members of the National Veneer and 
Panel Manufacturers’ Association, do hereby resolve that by 
the death of Mr. Walker we have lost a friend whose genial 
*good fellowship and wise counsels were always helpful and 
highly apprecieted, and further that a copy of this resolution 
be spread upon the minutes of this meeting and a copy of 
same be sent to Mrs. Walker with expressions of our pro- 
found sympathy in her bereavement, 

M. W. PERRY, 
A. C. GORHAM, 
BURDIS ANDERSON, 


The association also thanked the speakers for their 
very able addresses and thanked the hotel manage- 
ment for its courtesy in taking care of the association, 


Election of Officers. 


The nominating committee reported its nominations 
for officers for the coming year, and-the following 
were elected: 

President: C. T. Jarrell, B. C, Jarrell & Co., Hu aboldt, 
Tenn. 7 

First vice president: B. W. Lord, Chicago Veneer Co 
Burnside, y. 

Second vice president: A. KE. Gorham, Gorham Bros. Co 
Mt. Pleasant, Mich. 

Third vice president: Charles H. Barnaby, Greencastle, 
Ind, 

Secretary-treasurer: E. H. Defebaugh, Chicago, III. 

Assistant secretary: Howard S. Young, Indianapolis, Ind 

Directors: F. E. Crandall, J. C. Hill, H. J. Barnard, §S. G 
Boyd, H. E. Kline, C. M. Lemke, M. W. Perry. 


B. W. Lord brought up the question of freight classi- 
fication and stated that ~,-inch veneer was now prac- 
tically eliminated, and that 1/15-inch was manufac- 
tured instead. He stated that he had investigated this 
matter to some extent, and he thought there was a 
good opporunity now to bring the matter before the 
classification committees and have the matter of thick- 
ness eliminated, allowing veneer to come on lumber 
rates, 

President Jarrell said that the matter would be re- 
ferred to the new classification committee, and that 
under the circumstances he would appoint Mr. Lord 
as chairman of this committee. 


Louisville the Next Meeting Place. 


Taking up the subject of the next meeting place 
G. D. Crain, jr., of Louisville, Ky., on behalf of the 
Louisville veneer delegation and the Hardwood Club of 
Louisville, invited the association to meet in that city 
for its semiannual convention in June, 1912. The mat- 
ter was voted upon and it was decided to hold the next 
meeting at Louisville, Ky. 

M. B. Hilly, of Chicago, talked to the association on 
the subject of increasing the consumption of veneer by 
general publicity, and stated that if the association 
would take up this matter he would be glad to outline 
some plans that would interest them. By order of 
the association a committee of three—F. W. Eggers, 
William Thompson and E. H. Defebaugh—was ap- 
pointed to consider the subject and report at the semi- 
annual meeting. 

On the night of December 12 a dinner was given 
in the parlor of the Auditorium hotel, which was one 
of the most enjoyable features ever given by the 
association. The entertainment committee provided 
three negro entertainers who are artists in their class, 
and Herbert Brooks, a professional card conjuror, who 
entertained the members of the association with a 
long list of mysterious card performances. 

The association quartet, gotten up on the spur of 
the moment, composed of Burdis Anderson, C. T. Jar- 
rell, H. B. Sale and George R. Ford, gave several 
‘*choice’’ selections. 





PINE AND CYPRESS SILO STOCK WANTED. 

An Indiana manufacturer of sawed quartered oak 
veneers asks for the names of a few manufacturers 
in the South manufacturing pine and cypress lumber 
for use in constructing silos. On request the AMERICAN 
LUMBERMAN will supply manufacturers who are in a 
position to furnish this kind of stock the name of the 
concern making the inquiry. 
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NEWS OF THE ASSOCIATIONS. 


COMING CONVENTIONS. 


January 8—Board of governors, National Lumber Manu- 
facturers’ Association, La Salle hotel, Chicago. 

January 8—Idaho Cedarmen’s Association, Spokane, Wash. 

January 10-11—Retail Lumber Dealers’ Association of 
Indiana, Claypool hotel, Indianapolis, Ind. 

January 11-12—Nebraska Lumber Dealers’ Association, 
Lincoln, Neb. 

January 12—Pacific Coast Shippers’ Association, annual 
meeting, Seattle, Wash. 

January 16-17—National Tight Barrel Stave Association, 
Little Rock, Ark. 

January 16-18—Colorado & Wyoming Lumber Dealers’ 
Association, Brown Palace hotel, Denver, Colo. 

January 16-18—Northwestern Lumbermen’s Association, 
Minneapolis, Minn. 

January 18—Indiana Hardwood Lumbermen’s Association, 
Evansville, Ind. 

January 18-19—Southern Illinois Retail Lumber Dealers’ 
Association, Halliday house, Cairo, I 

January 23-24—Northwestern Cedarmen’s Association, 
Minneapolis, Minn. 

January 23-25—Ohio Association of Retail Lumber Deal- 
ers, Dayton, Ohio. 

January 24-25—Pennsylvania Lumbermen’s Association, 
Philadelphia, Pa. 

January 24-25—Retail Lumber Dealers’ Association of the 
State of New York, Lafayette hotel, Buffalo, N. Y. 

January 24-25—Empire State Association of Wholesale 
Lumber and Sash & Door Salesmen, Lafayette hotel, Buf- 
falo, N. Y. 

January 24-26—Southwestern Lumbermen’s Association, 
Convention hall, Kansas City, Mo. 

January 25-26—Retail Lumber Dealers’ Association of 
Pennsylvania, Fort Pitt hotel, Pittsburgh, Pa. 

January 25-27—National Lumber Exporters’ Association, 
Washington, D. C. 

January 26—West Coast Lumber Manufacturers’ Associa- 
tion, annual meeting, Centralia, Wash. 

January 30-31—lIlardwood Manufacturers’ Association of 
the United States, Sinton hotel, Cincinnati, Ohio. 

February 6—Canadian Lumbermen’s Association, Ottawa, 
“on 6-8—Yellow Pine Manufacturers’ Association, 
New Orleans, La. 

February 7-8—Canadian Forestry Association, Ottawa, Ont. 

February 13-15—Ilinois Lumber & Builders’ Supply Deal- 
ers’ Association, annual meeting, New Sherman house, Chi- 
cago, Ill. 

Paksenes 15-16—-Lumber Sales Managers’ Association, 
Chicago. 

Kebruary 15-17—Western Retail Lumbermen’s Association, 
Seattle, Wash. 

March 6-7—National Wholesale Lumber Dealers’ Associa- 
tion. 





OHIO RETAILERS’ ANNUAL. 

In emphatic language, O. H. Bachtel, president of 
the Ohio Association of Retail Lumber Dealers, has 
issued a call for the annual of that organization, to 
be held January 23 to 25 inclusive at Dayton, Ohio, 
declaring that members can not afford to forego such 
an important event as that; that ‘‘they have been 
assailed so strenuously this year that they do not 
know just where they are at and these conventions 
are a good place for information.’’ The call promises 
a good time and much profit to all who will attend 
and states that ‘‘whether you are a member or not 
you are invited to attend.’’ 

In view of the attractive program now being for- 
mulated, the importance of the matters to be con- 
sidered and the well known enthusiasm of the mem- 
bers of the Ohio Association of Retail Lumber Dealers 
a big attendance is assured at its coming annual, 

J. Elam Artz, chairman of the Dayton Lumbermen’s 
Convention Club, in a communication to the AMERICAN 
LUMLERMAN announces that the wholesale and retail 
dealers of Dayton have formed an organization for the 
purpose of boosting the coming convention of the Ohio 
As ociation’ of Retail Lumber Dealers; that plans are 
being made to provide liberal entertainment and that a 
large and handsome souvenir program is being prepared 
by the Dayton lumbermen for the occasion. Its head- 
quariers will be established at the Hotel Algonquin and 
that hotel—with others all within a radius of two blocks 
—will make ample provision to take good care of the 
delegates to the annual. 





HOOSIER RETAILERS’ ANNUAL. 


INDIANAPOLIS, IND., Dee. 11.—Plans for the annual con- 
vention of the Retail Lumber Dealers’ Association of 
Indiana, which will be held here January 10 and 11, are 
progressing rapidly. There will be a theater party for 
the ladies, and a smoker and vaudeville entertainment, 
banquet and Hoo-Hoo concatenation for the men. The 
entertainment committee consists of Ransom Griffin, state 
manager for the Central Coal & Coke Company; J. G. 
Brannum, of the Brannum-Keene Lumber Company, and 
Louis G. Buddenbaum, of the Buddenbaum Lumber Com- 
pany, all of this city. 


A RETURN VISIT. 


CLEVELAND, OuI0, Dec. 11.—A delegation of the Cleve- 
land Board of Lumber Dealers was royally entertained by 
the Toledo Lumber Association at Toledo. Local lum- 
bermen in attendance were President A. C. Klumph, Sec- 
retary J. V. O’Brien, C. A. Krauss, C. H. Foote, John 
Aumick, John Hitchcock, Harry Sherman and Joseph 
Parish, They were met at the depot by Secretary Conlin, 
of the Toledo association, and escorted to the Toledo 
Commerce Club, where dinner was served. 

President Klumph explained many of the movements 
past and present which the Cleveland board has attempted 
or is carrying on to further the interests of this market, 
showing how profitable codperation is in the matters of 
credits and other business details. His talk was well 
received and many questions were asked. 


This meeting was in return of a visit paid the local 
market by a delegation from Toledo and is part of a 
movement of lumbermen in the principal cities of the 
state to be taken in the interest of a number of projects 
aimed generally to assist the lumber business in this sec- 
tion both from wholesale and retail standpoints. 





STAVE ASSOCIATION TO MEET. 

The annual meeting of the National Tight Barrel 
Stave Association will be held in Little Rock, Ark., 
January 16 and 17. Extensive plans for the enter- 
tainment of delegates to the convention are being made 
rapidly by citizens of Little Rock. ‘These will include 
luncheons on both days of the convention and a visit 
by special train to Hot Springs, Ark. 





SPOKANE BUILDERS’ EXCHANGE. 
SPOKANE, WAsH., Dec. 11.—The Spokane Builders’ 
Exchange elected the following officers at its annual 
meeting last week: 8. H. Knight, president; James M. 
Fitzpatrick, first vice president; Frank E. Peterson, sec- 
ond vice president; Mowbray Pearson, treasurer. A 
special committee composed of E. F. Waggoner, J. H. 


‘ Mitchell and J. P. Reardon was named to present plans 


for enlarging its scope. The exchange has a membership 
of 122. 





DENY EXISTENCE OF COMBINE. 

VANCOUVER, B. C., Dee. 11.—Western lumber manu- 
facturers strongly object to statements made in the fed- 
eral house that a combine existed among them. W. A. 
Anstie, secretary of the Mountain Lumber Manufac- 
turers’ Association, has wired the member for Kootenai 
at Ottawa denying the statements and asking for a full 
investigation by a royal commission. The millmen are 
worked up over the matter. Mr. Anstie says: 

We would welcome a full investigation by an independent 
commission which would establish beyond question the abso- 
lute freedom of competition in the wholesale market for 
British Columbia lumber as well as the fact that the whole- 
sale price is too low to return to the manufacturer adequate 
profits on his product. Mountain mills have been closed 
and logging operations largely suspended because of the 
impossibility of British Columbia manufacturers meeting the 
prices of American manufacturers who are dumping lumber 
into Canada below the cost of production. Nearly 4,000 
men are out of work in the interior of British Columbia 
owing to reduced logging operations. Moreover, American 
shippers have evaded the Canadian customs regulations in 
the past, and British Columbia manufacturers want a square 
deal. 


CONTRACTORS’ AND DEALERS’ ANNUAL. 

New Or.eEAns, LA.,. Dee. 11.—The New Orleans Con- 
tractors & Dealers’ Exchange tonight held its annual 
election of officers, choosing Walter I’. Jahneke, of the 
Jahneke Navigation Company, by unanimous vote for its 
president. F. L. Bixler was elected vice president and 
George E. Egdorf treasurer. The new board of directors 
is composed of J. H. Aitken, J. W. Bond, C. 8S. Barnes, 
V. Lambou, J. W. Lennox, J. P. O’Leary, P. Schaff, 
R. A. Thompson, H. Thomas and Allen Tupper, all re- 
elected, and the following, newly elected: J. O. Chisolm, 
P. Judlin, G. M. Leahy, C. E. Schroeder, A. Twickler, 
R. B. Ward and J. Weckerling. 

Following the election the exchange members enjoyed 
a Dutch supper and smoker. Retiring President George 
M. Leahy presented his report for the year. Joseph W. 
Lennox discussed the work of the exchange and its 
value. Other speakers were: James H. Aitken, W. W. 
Van Meter, H. Thomas, I. L. Bixler, M. D. Cook, C. FE. 
Schroeder, A. Twickler, J. C. Maurer and J. 8. Gainnie. 

Election of a secretary was postponed temporarily, 
Acting Secretary Edward Koeniger being continued in 
that capacity pending further action by the directors. 


—_—ae 


CANADIAN HEMLOCK CAMPAIGN. 


Toronto, OntT., Dee. 11.—An adjourned meeting of 
manufacturers and dealers in hemlock to consider the 
adoption of rules for the grading of hemlock and other 
matters affecting the interests of the trade has been 
called for December 27 at the Queen’s hotel. With 
the object of discouraging the use of, yellow pine by 
calling attention to its inflammable nature invitations 
have been sent to the associations of architects and 
fire underwriters who are asked to send representatives. 
During the political campaign just closed, the Whitney 
administration of Ontario has been attacked by its oppo- 
nents as unpatriotic for permitting the use of yellow 
pine in the construction of public buildings. 











RE-ELECTED WITHOUT OPPOSITION. 

NASHVILLE, TENN., Dec. 12.—Following a spirited con- 
test between the ‘‘Red’’ and ‘‘Blue’’ tickets, the Nash- 
ville Builders’ Exchange has elected officers for the 
ensuing year. President R. T. Creighton headed both 
tickets and was consequently reélected without opposition. 
The ‘‘Blue’’ ticket won the officers, but the ‘‘Reds’’ 
elected half the board of directors. In addition to the 
president, the following officers were elected: 

First vice president, E. T. Lewis; second vice president, 
A. J. Dyer; treasurer, John Orman, jr.; sergeant at arms, 
E. Y. Fitzhugh. The ‘‘Blues’’ elected the following di- 
rectors: J. A. Daugherty, H. Hardison, J. Pink Lawrence, 
H. H. MeAllister and J. H. Peter, while the ‘‘ Reds’’ 
elected these directors: J. H. Stewart, H. M. Gould, A. 
W. Hutchison, D. Bush, W. R. Murray and J. N. Means. 
Mr. Lewis won by three votes, Mr. Dyer was reélected by 
a majority of sixteen; Mr. Orman received twenty-five 
more votes than his opponert, and Mr. Fitzhugh won by 
twenty-five majority. 


DEFINITE MOVEMENT OF TRADE BODIES FOR 
PORT DEVELOPMENT. 


PHILADELPHIA, Pa., Dec. 11—The monthly meeting 
of the Lumbermen’s Exchange was called to order by 
President MacBride at 2 p. m., Thursday of last week, 
following the usual luncheon, About eighty members 
were present. 

The committee on railroads and transportation re- 
ported that on the question of demurrage it had found 
that the most essential part of a settlement of claims 
against the railroads was an accurate record, as the 
roads could not, under the rulings of the Interstate 
Commerce Commission, make any allowances where no 
records could be shown. 

A copy of a car record book, prepared and issued by 
J. E. Challenger, was exhibited, and the members were 
strongly advised to use it, especially as Mr. Challenger 
offered his advice to all purchasers. The book was’ pre- 
pared when the publisher was officiating in the Car Ree- 
ord Bureau, and contains the uniform code, and its in- 
terpretations by persons recognized as authority. 

The exchange had been asked to approve a broadening 
amendment to paragraph six of the rules for the inspec- 
tion of shortleaf plank and dimension sizes, but after 
considerable discussion it was decided on motion, by a 
large majority, that the exchange declined to approve 
the proposed amendment. 

The announced subject, ‘‘Are We Prepared for the 
Opening of the Panama Canal?’’ was then up for discus- 
sion, 

Frederick 8. Underhill, of Wistar-Underhill & Co., 
opened with a very able address, speaking in part as 
follows: 

We of the eastern United States, as well as the entire 
world, have been watching the vast resources of the Pacific 
coast and their wonderful development. For many years 
there has been seen the need of better mercantile transporta- 
tion, with an inclination toward the cheaper method by water. 
Years ago the French nation realized the necessity of a 
water outlet for the resources of the western coast, and 
undertook the construction of the Panama canal, which it 
was unable to complete and which was taken up by us, as a 
stronger nation, and one that could make a success of it from 
the standpoint of practical use. We are now almost at 
the time when the world, especially the commercial world, 
is expecting the realization of the great project, and the 
wonderful canal will be opened to the ships of the world as 
affording a means of bringing the wealth of the Pacific to 
the Atlantic at a practical cost, 

Among the most valuable products of that coast is its lum- 
ber, which has been brought here by way of Cape Horn, a 
long, tedious and costly journey, and yet of so great impor- 
tance that France subsidized her vessels on a mileage basis 
s0 they could use the route at a profit. The opening of the 
Panama canal will change all this, and bring to our territory 
such a vast amount of lumber that it may almost revolution- 
ize the lumber business in the Bast. Everybody believes that 
when the canal is once open something is going to happen, 
and it will, and happen suddenly ; so suddenly that some are 
not going to be prepared to take advantage of the opportuni. 
ties thrown open to them. The question we have to consider 
today is whether we will be ready, or will we be caught 
unawares, and at a disadvantage. Will we be prepared to 
welcome this great increase in commerce, and especially the 
lumber part of it? For this exchange, the question is now 
a timely one. Philadelphia must be alert to her welfare, 
and with the ald of the new municipal administration, which 
stands committed to immediate harbor improvements, much 
can be done by commercial bodies in the matters of dredging, 
improvement of wharves and,docks, and inviting the trade our 
way. This can be accomplished. 


President MacBride heartily indorsed the speech of 
Mr. Underhill and suggested that the lumbermen use 
their earned position as leaders, and appoint a perma- 
nent committee, to invite other trade organizations to 
join them and work with the city. Owen M. Bruner 
added appropriate remarks, stating that he believed the 
reduction in rates would be even greater than expected 
by most persons and consequently the influx of lumber 
greater, also expressing his belief that the railroads 
would come near to competing with the water rates. 

On motion the chair was authorized to appoint a com- 
mittee of five, the members of which will be announced 
later. 





VICEGERENT SNARK APPOINTED. 


San FRANcIscO, CAL., Dec. 11.—Fred 8. Palmer, of the 
Palmer Lumber Company, this city, has been appointed 
Vicegerent Snark of Hoo-Hoo for the northern district 
of California. R. W. Neighbor was the original ap- 
pointee of the Supreme Snark, but finally decided to give 
up the position on account of business. 





CONCATENTATION AT DENVER. 


Vicegerent William R. McFarland of the Colorado 
division will hold a concatenation at the Brown hotel, 
Denver, Colo., on January 16. Hoo-Hoo has a large 
and enthusiastic membership in this territory and a 
successful meeting is predicted, with the usual num- 
ber of candidates present. The meeting will be held 
jointly with the Colorado & Wyoming Association 
convention, 





A well known importing firm at Glasgow, Scotland, is 
desirous to get in touch with American manufacturers 
of oil barrel staves and heading. Manufacturers who 
are in position to handle export trade of this kind will 
be furnished the inquirer’s name on request of the 
AMERICAN LUMBERMAN, 





A manufacturer and wholesaler of moldings is desirous 
of getting into communication with concerns in Chicago 
and vicinity that buy oak or gum moldings in carload 
lots. This manufacturer is in position to make an inter- 
esting proposition to such buyers. Persons interested 
in this inquiry will be supplied with the name of the 
inquirer on request of the AMERICAN LUMBERMAN, 





4d 


AMERICAN LUMBERMAN 





DECEMBER 16, 1911. 





NATIONAL BUSINESS CONGRESS IN SESSION. 


The National Business Congress was in session in 
Chicago on the first three days of this week. This 
congress was a delegated body representing various 
manufacturers’ associations, commercial associations 
ete., and was called and held under the auspices of the 
National Business League of America, a nonpartisan 
association of business men which has for fifteen years 
been working on subjects oc national interest and par- 
ticularly with reference to national legislation. The 
lumber industry is fairly well represented in the mem- 
bership, and on the advisory committee by such men 
as R. H. Downman, Thomas Hume, Seth T. Foresman, 
Ceorge M. Paine and others. 

The three days’ program was filled chiefly with 
notable addresses on national business subjects. The 
keynote of the convention was sounded by President 
George W. Sheldon, of Chicago, who outlined some of 
the subjects to be discussed. K. Allen Frost, general 
counsel, in an address of welcome, emphasized the 
need of building up an export trade to take care of 
surplus production, alleging that the present value of 
manufactures amounts to $100,000,000 daily, which is 
in excess of the purchasing power of the country. 


Trusts, Tariff and Politics. 

Alexander H. Revell, the well known furniture man 
ufacturer and dealer, spoke on ‘‘Trusts, Tariff and 
Polities.’’ He stated that a tariff is for the protec 
tion of weak industries; as they grow strong they 
cease to need it. Changes, however, should be made 
slowly. It should be about as hard to change the 
tariff as it would be to change the national constitu- 
tion. He believed that a wrongful act should be pun- 
ishable by imprisonment instead of merely by fine. 
The present combinations against which the govern 
ment is proceeding were built up under the life of the 
Sherman law and they have been governed by the 
well known economic law under which the wise mer- 
chant reduces his prices to that point which most 
greatly will increase the volume of his business. He 
denounced the corporate income tax as Class legisla 
tion. 

He further stated that the present trustbusting pol 
icy lacks discrimination, business discernment and 
common sense. The suits against the Tobacco trust 
and Oil corporation were justifiable, he said, but it is 
hard to see where the direct good is coming to the 
public. These assaults, he continued, if they are 
really and sineerely devised, are designed to revive the 
conditions of competition that existed before the com 
binations were brought about. Even if the suits were 
successful, it is not possible for us to get back to the 
old days of recognized competition. 

Mr. Revell said that-in Huropean countries, monop 
olies, trusts, or what are called ‘‘groupements’’ in one 
country and ‘‘cartels’’ in another, are encouraged by 
the government. In America, the econcmic wisdom 
the saving—of combinations seems to be fully lost 
sight of. The great combination is an economic unit 
—the form in which productive results can be most 
economically produced, and it ought to be protected 
as far as it is right and not be destroyed. 

The speaker also made the point that it has nowhere 
been claimed that over 3 percent of the country’s in- 
dustries are even under government suspicion, yet the 
business of the other 97 percent is also being hampered 
and goes forward, if at all, only at a snail’s pace. Re- 
ferring again to the matter of tariff he said the ques 
tion is not so much a question of method, as one of 
motive. The regulation should be for the sake of 
greater stability. 


Suggested Lines of Procedure. 


The speaker made the following suggestions, as em 
bodying his ideas as to the proper line of procedure: 

Uniform accounts and rational publicity of accounts. 

Increases or other changes in capitalization only on per- 
mission of government through its proper department. : 

Stock exchanges are not to be permitted to traffic in securi- 
ties which have not been authorized by the government. The 
mails might also be closed to them. 

Corporations not to enter into combinations or pools with 
out specific government authorization. 

The government, through its agents, to have authority to 
inspect all corporation papers and contracts. : 

Complaint as to unjust and unwholesome competition to 
have immediate investigation under proper rulings or restric 
tions. 

In the case of tariff protected concerns, the government to 
have the right to see to it that the benefits of protection are 
fairly divided between the public capital and labor as declared 
for in the national party platform. 

The speaker then discussed the contention of the 
attorney general’s office—which contention has already 
been referred to in the retail lumber indictments—that 
it has no latitude in administering the law, but must 
enforce it blindly as it finds it. Mr. Revell was some- 
what spicy upon this subject, calling attention to va- 
rious laws which the attorney general has hitherto 
seen fit to ignore and among other things said: 


No administration for fifty years has had the temerity to 
see to it that the constitution giving the negro the right to a 
free and unrestricted ballot was enforced. 


In concluding Mr. Revell, who has long been promi- 
nent in republican affairs in the city, state and Union, 
said: 


Hundreds of thousands of manufacturers are coming to 
believe that there is more politics and hypocrisy in it all than 
there is of the Spartan honesty Washington would have used 
and they object to carrying the burden any longer. They 
belleve that with deeper thought and more statesmanlike and 
progressive constructive ability than has been shown, we 
could with the new and honest business conditions already 
secured as our basis, regain-before it is tuo late, the benefits 
of prosperity to all the people. 


Program of Work. 
The speaker then reviewed his remarks by the an- 


nouncement of the following meaty program of work: 

For a more stable tariff schedule. 

lor an amended Sherman law. 

For complete working regulation 
trusts. 

For the defeat of self-seeking political agitators who con- 
tinually make for the disturbance of industry. ; 

To have party names in politics that will mean something, 
or fairly stable party lines that we can hew to. : 

Ilave a single six-—-or eight—-year term for President. 

lor the establishment of a sentiment that will not tolerate 
in the future, the comparatively new and increasing practice 
of the President leaving Washington on short or long trips, 
the apparent purpose of which is politics. 

lor the protection, legally, commercially and politically, of 
actual American industry in a practical and far reaching way. 

Henry M. Wallis, president of the J. I. Case Com- 
pany at Racine, Wis., addressed the meeting in the 
afternoon on the necessity of the business man in 
politics, insisting on his paying less attention to lobby- 
ing before legislative bodies and greater attention to 
the sending to such bodies of the proper class of legis- 
Jators. 


and not “busting” of 


The Merchant Marine, 

Benjamin J. Rosenthal, a well known Chicago mer- 
chant, spoke on the question of how to get a merchant 
marine. He showed the necessity of American ships to 
American commerce; their necessity as auxiliaries to 
our battle ships in case of war; the discrimination ex- 
isting against us in competition with the other couu- 
tries in the marts of the world, because of the fact 
that our commerce as well as theirs is carried in for- 
eign ships, which favor them in rates and facilities, 

Mr. Rosenthal’s prescription for the difficulty is a 
government-owned and protected merchant marine. 
Ile feels the government should engage in this busi- 
ness in the same way as it has in the postoffice busi 
ness, simply because private American capital cannot 
compete with the foreign ship trust, especially if it 
must use American built ships and is restrieted to 
American seamen. The overhead administrative ex- 
pense must be light since the enterprise would be oper- 
ated as a department of the navy. These ships could 
be built so as to be suitabie for government use in 
times of war and the speaker offered extensive argu- 
ments designed to prove that this would secure effec- 
tive results and service on a smaller expenditure than 
would be involved in government subsidies sufficient 
to induce the investment of private capital. 

Samuel MacClintock, formerly an American consul 
in Honduras, and who has visited a large number of 
consular points and made an extended study of the 
serviee, gave a very interesting address on this sub- 
ject. Ile pointed out how the Consular Service could 
be made more useful in building up trade, although 
when trade is once established, its usefulness is largely 
at an end. 

John Kirby, jr., president of the National Associa- 
tion of Manufacturers, was first speaker Tuesday morn- 
ing. His subject was the relation of industrial abuses 
to our foreign and domestic trade. The address took 
the ground, both by direct statement and by impli- 
cation, that the American laboring man has no just 
cause for complaint and no need of organization. 

Frederick Townsend Martin, of New York, made 
an address on ‘*State Insurance,’’ one of the live sub- 
jects of the day, which has been so thoroughly covered 
at various times in the AMERICAN LUMBERMAN that 
condensed review of the address would state compara- 
tively little that was new. 


As to Amending the Sherman Law. 

At the session on Tuesday afternoon the first speaker 
was the Hon, Frank D. Pavey, of New York, who gave 
an address on the question of amending the Sherman 
antitrust law. He ealled attention to various incon- 
sistencies which he said were in the present attitude 
of the government regarding that law. He ealled at- 
tention to the curious fact that in the deeree against 
the General Electric Company, and the socalled elec- 
trie light trust, the eighth provision restrained the de- 
fendants from making any lower price to the custom- 
ers of competitors than were made by them to the 
consuming trade in general where the purpose of such 
lower price is to injure these competitors, or drive 
them out of business. He pointed out that this pro- 
vision was one which forbid competition by the de- 
fendants, but that at the same time the independent 
competitors were not parties to the decree and could 
themselves make to customers of the defendants a 
cut in price to any degree which they might desire. 

Mr. Pavey feels that effective competition is no 
longer possible as an economic regulator of price and 
quotes with approval Eugene V. Debs, as follows: 

No student of economics and no intelligent observer of 
events believes the trust can be foreed back into its constitu 
ent and competing elements to satisfy the ery of a defeated 
and doomed middle class. Only the academic charlatan and 


political demagogue, seeking to promote their own selfish 
ends, yield to the clamor of the small interest that the trust 


be smashed and that we return to “the good old days of 
competition.” 
This is but a repetition of the cry of the weavers and 


spinners of England against the introduction of the machin- 
ery which threatened to displace them. It is the protest of 
the stage coach against the locomotive and of the pony 
express against the railroad and telegraph. 


Does Not Apply to Labor Unions. 

Mr. Pavey further believes that the Sherman law 
is not properly applicable to labor combinations and 
that labor combinations are useful and desirable if 
they do not violate the rights to life, liberty or prop- 
erty. He believes that the individual workman has a 
right to work for whom he desires and to refuse to 
trade with anyone whom he wishes and may refuse to 
have any dealings with a given employer or any per- 
son who deals with him, 


The speaker considered various remedies that had 
been proposed. He discussed the question of an in- 
dustrial commission somewhat like the Interstate Com 
merce Commission. He pointed out that a commission 
can do nothing in enforcing a law until the law in 
itself is intelligible and the first thing, therefore, to 
do is to amend the Sherman law, before trying to 
find some machinery under which it can be put into 
effect. 

As to National Incorporation. 

Regarding the question of national incorporation, he 
shows that this would probably have to be permissive 
only and not compulsory. Large enterprises would 
avail themselves of its provisions and would be licensed 
to do business, but then they must know the law and 
obey it unless they are licensed to disobey it. In this 
vase, as in the other, it is necessary to know what the 
law is and what it means. The speaker contended 
that the present law should be replaced by one pro- 
hibiting only those acts and things which are certainly 
known to be injurious, and then by investigation other 
prohibitions may be added as the necessity for them 
may be seen. 

He then discussed the prohibition of holding com- 
panies and cordially indorsed the idea except that he 
explained that a large interstate corporation finds it 
absolutely necessary to reincorporate locally in various 
states in order to engage in business on any workable 
basis and that such branch incorporation should be 
recognized and provided for. 


As to Transportation. 

At the Wednesday morning session, the first address 
was by Frederic A. Delano, president of the Wabash 
Railroad Company, on ‘‘Transportation.’’? His address 
was a carefully analytical essay upon the functions 
of transportation by water, hifhway and rail, and one 
of the most significant statements made in the course 
of it was that the transportation cost in moving goods 
is often almost equally divided between rail cost and 
the cost of transporting the goods to and from the 
railroad originating point and destination, and that no 
scientific effort at reduction of these incidental 
has as yet been made. 

Ife was followed by Hon. John Ball Osborne, chief 
of the Bureau of Trade Relations, representing the 
Department of State, and told of what the government 
through its agencies is attempting to accomplish in the 
promotion of its foreign commerce. 

The next address was by EF. Clarence Jones, of New 
York, president of the American Embassy Association, 
on an elastic currency system and the somewhat nove! 
and original suggestion which he advocated 
embodied in the following question: 

Why should John Brown, because he incorporates himself 
as the John Brown National bank, with a capital of $100,000, 
be allowed to get $100,000 in currency from the government 
on the deposit of government bonds to that amount, when 
John Brown as an individual, or as the John Brown Dry 
Goods Company, or the John Brown Plow Factory, or the 
John Brown Trust Company, or the John Brown State or 
Savings bank can not do so upon the pledge of the same 
bonds ? 

In amplification of this idea he showed that at the 
present time $700,000,000 of national bank currency 
is based upon government bonds deposited by national 
banks with the treasury; that this system eosts the 
people of the United States $10,000,000 a year, largely 
due to the fact that the national banks receive the 
interest on the bonds so deposited. The speaker’s 
proposition is that any person owning government bonds 
shall have the same privilege of depositing them at 
any subtreasury and receiving cash for them. He 
proposes, however, that interest on the bond shall cease 
during the period of its deposit. 

He pointed out that the proposition to reedgnize state 
and municipal bonds as a currency basis disregarded 
the fact that there is no way by which the national 
government can insure itself against the repudiation of 
such securities and that the law of 1908 making this 
provision will expire by limitation in 1914, and so far 
as is known, there has never been a dollar’s worth of 
currency issued under it. 

Resolutions Committee Report. 

The Wednesday afternoon session was almost ex- 
clusively occupied by the report of the resolutions 
committee, which reported that the committee felt 
itself unable in the time limit available to formulate 
a business platform that could be a rallying ery for 
all the business interests of the nation and recom- 
mended that another committee be appointed and 
given ample time to consider this matter. By discus- 
sion on the floor, this recommendation was so amended 
that the president, George W. Sheldon, was required 
to appoint himself as one of the committee and that 
the work of the committee, when ready, should be 
reported to an adjourned session of the National Busi- 
ness Congress to be held at the call of the chair. 

Not the least notable of the addresses of the meet- 
ing were those delivered at the banquet on Wednes- 
day evening, at which the delegates from the various 
commercial organizations were the guests of the mem- 
bers of the National Business League. 

Among the speakers were: Prof. Emory R. John 
son, of the University of Pennsylvania; George M. 
Reynolds, president of the Continental and Commercial 
National Bank of Chicago; James L. Ewell, of New 
York, secretary of the American Merchant Marine 
Association; Benjamin J. Rosenthal, of Chicago, and 
Frederick Townsend Martin, of New York, whose 


costs 


Was 


speech of thanks for the splendid entertainment of 
the visitors in Chicago was the closing incident of 
the evening. 
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FAR WEST TIMBER PROTECTION. 


Conservation Considered in Convention of Coast Forest Fire Associations—Details of Co-operative 
Work—Reports and Suggestions at an Important Conference. 


PorTLAND, OrE., Dee. 5.—Over 150 leading lumber- 
men, timberland owners, forest service officials and 
representatives of state land departments of Washing- 
ton, Oregon, California, Idaho, Montana and British 
Columbia have been in attendance at the two days’ 
convention of the forest protective organizations of 
the Pacific. coast comprised in the Western Forestry & 
Conservation Association. The sessions were con+ 
cluded today. The organization holds two meetings 
annually, the December meeting being devoted to a 
review of the work accomplished in forest protection 
during the dry season. Previous meetings of the 
association have been held in Spokane, Wash., and 
this meeting was held in Portland with the view to 
interesting Oregon timber owners sufficiently to in- 
duce the organizing of fire protective organizations in 
the state. As a result of this meeting the timber 
owners in Linn county, Oregon, have formed a fire 
protective association. 


Opening Address by President Flewelling. 


The meeting was called to order Monday at 10 
a.m. in the Foresters’ hall of the Marquam building 
by Judge A. L. Flewelling, of Spokane, president, who 
presented the opening address. President Flewelling 
declared that no other institution in the Pacific north- 
west has done so much as the Western Forestry & 
Conservation Association to insure the future prosper- 
ity of the territory, the greatest natural resource of 
which is standing timber. This resource, he said, if 
preserved from destruction by fire, will for the next 
century produce for its owners, for the state and 
government, for the manufacturers, transportation 
companies, farmers, merchants, artisans and for the 
laborers of the country, a golden stream of wealth 
compared to which all other natural resources of the 
empire are insignificant. The speaker referred to the 
fact that the Forest Service of the government and 
state forestry department are codperating with indi 
vidual owners in protecting the forests from fire, the 
public quickened and educated to the vast importance 
of the work by a campaign of education, which has 
been waged thiough publicity bureaus. Judge Flewel 
ling spoke of the difficulty experienced in inducing 
railroads to provide their localities with spark ar 
resters and to remove combustible material from the 
rights of way, of the difficulty of persuading the 
rancher not to set fires during certain seasons when 
the forest is in danger, to convince the camper that 
he must not leave fires burning, and to persuade the 
logger to pile his brush, deposit his slash and to equip 
his donkeys and engines with spark arresters. The presi 
dent concluded his address by expressing his appre 
ciation of the value of the assistance given the asso 
ciation by the Forest Service, state officials and the 
press. 

The address of the president was followed by the 
reading of letters of regret from government and 
state forestry and conservation officials, and from 
representatives of interests in the Northwest who had 
found themselves unable to attend, 


Work of the Association. 

At the conclusion of the reading of the letters of 
regret E. T. Allen, of Spokane, delivered one of his 
characteristic addresses, telling of the practical work 
done by the association during the two years of its 
existence in the way of securing laws for the preven 
tion of fires, of increased interest on the part of the 
people and timber owners, due to effective educational 
work, through the press, the pulpit and the public 
schools. Mr. Allen’s address was forceful and to the 
point. The effectiveness of its work is indicated by 
the fact that the allied association of the conserva 
tionists patrolled 16,000,000 acres of land containing 
400,000,000,000 feet of timber, spent over $207,000, 
maintained more than 1,400 patrolmen, besides numer- 
ous other fire fighters, built hundreds of miles of trails 
and telephones, put out more than a thousand of fires 
considered worthy of report, and besides hundreds, 
if not thousands of smaller fires. The total area 
burned over during the last two years in the territory 
patrolled was 13,000 acres and the destruction of 
material held down to 26,000,000 feet. 

In its educational work the association furnishes 
700 western papers with bulletins throughout the fire 
season, giving reliable news and keeping precau 
tionary measures before the public. It issues thou 
sands of circulars and stickers, and has put an illus 
trated folder into the hands of practically every 
school child in the Northwest. It furnishes state 
officials, local associations and others with mottos, 
epigrams and catchy materials used in forest mail and 
publicity work, and it has prepared and placed in 
every public library in the West a bound book on 
forest economics, this book being used as a text book 
in all forest schools in the United States. 


Fire Association Work in Idaho. 


When Mr. Allen had concluded his address, reports 
on fire association work of the allied associations were 
read. The Montana report was passed, owing to the 
absence of G, W. Millett, president of the Northern 
Montana Forestry Association. W. D. Humiston pre- 
sented a report of A. W. Laird, of Potlatch, Idaho, 








president of the Northern Idaho Forestry Association; 
Mr. Humiston being in charge of the land department 
of the Potlatch Lumber Company and Mr, Laird the 
assistant manager of the company. Mr. Laird, in his 
report, showed that at a cost of $47,000 the Idaho 
association had protected $45,000,000 worth of prop- 
erty from fire, with a loss of $300 worth of timber 
damaged in fire; killed timber $1,400 worth, a large 
part of the latter being saved by cutting within a 
year or two. The operating expenses for 1911 were 
divided as follows: 
Trati CUTIE ccccccccove 
Cleaning out old trails.... . 
Salaries of chief fire wardens 
Fire fighting (extra help) 
Patrolling .....cccscvcvcvecnce iden e nats vueweds 
Miscellaneous ....cseccrecsccecesses Gcceecevccccceces AAOLe 
In closing his report Mr. Laird said that much of 
the success of his association was due to the work of 
the Western Forestry & Conservation Association. 
John R. Toole, of Missoula, Mont., in charge of the 
lumber department of the Anaconda Copper Mining 
Company, was asked to speak for the Montana asso- 
ciation, owing to the absence of Mr. Millett. In a 
brief address Mr. Toole said that he had not come 
prepared with statistics, but that he did not remem- 
ber any serious loss from fire in Montana last year. 
A few years ago his company lost 75,000,000 or 
100,000,000 feet of timber along the Idaho line, but 
he felt that now his company’s timber was com 
paratively safe. Last year his concern turned over 





JUDGE A. L. FLEWELLING, OF SPOKANE, WASIL. ; 
lresident Western Forestry & Conservation Association. 


five or six dozen men, whatever the foresters might 
need, and told them to use them if they wanted to 
control the fire and if they had a serious fire or a 
threatening fire to call on his company for more help. 


Fire Experiences in Washington. 


ki. G. Ames, vice president of the Western Forestry 
& Conservation Association, reported on the fire experi- 
ences of Washington state during 1911. He said that 
the records of the association showed that during last 
season the estimated amount of merchantable timber 
killed was 83,050,000 feet and timber destroyed or killed 
where salvage is impossible 11,090,000 feet. Two hun- 
dred and fifty-one fires occurred on which money was 
expended for extra help, there having been many other 
fires which the rangers were able to extinguish without 
help. The only serious fire of the season was the one 
aut Pe Ell in August, which burned 75,000,000 feet of 
{imber on 2,000 acres of ground, the amount of timber 
destroyed, however, not exceeding 10 percent. The 
rangers of the state association have been commissioned 
forest rangers and given authority to issue the permits 
to burn. The association issued 2,500 permits during 
the season. About seventy arrests and convictions have 
been secured in western Washington, largely through 
the efforts of the state forester. 


Forest Protection in Oregon. 


The developments in forest protection and fire fight 
ing in Oregon during the last year were described by 
A. P. Sprague, president of the Oregon Forest Fire 
Association. Mr. Sprague said that the area patrolled 
by members of his association was 1,826,009 acres and 
to do this work 104 men were regularly employed, one 
man to each 14,000 acres. During the season 384 fires 
occurred, of which 265 were put out by patrol men 


and the total expenditures for patrol, fire fighting . 


and trail telephone building was $75,000; 16,000,000 
feet of green timber was damaged or destroyed, of 
which fully one-third can be saved. The principal 
causes of fire in the order of occurrence are unknown. 
Slash burning, campers, lightning, incendiary, hunters, 
railroad engines, smokers and logging engines as causes 





as compared with the season immediately preceding the 
last season’s losses were irsignificant and compared with 
any season of which the association has a record they 
were small, This condition, Mr. Sprague declared, 
was not due to favorable conditions one-half so much 
as to active interest and timber coéperation. 


Fire Preventive Work in California. 


The situation in California was reported on by 
Miles Standish, of San Francisco, who reviewed the 
forest fire protective and preventive work in the 
state. Mr, Standish declared that he had not heard 
of a serious forest fire during the season. A number 
of radical bills had been introduced in the legislature, 
but none of them has been passed, the only change 
made in the acts being to declare nuisances lands con- 
taining debris and inflammable material which are 
dangerous to adjoining lands and compel the owners 
to burn and clear this debris or authorize the state 
forester to do so at the owner’s expense. Mr. Standish 
regretted that no concerted action had been taken, 
vither by the timber owners as a whole, or by those 
in the two distinct divisions, namely, the sugar and 
white pine forests of the Sierra Nevadas and the red- 
wood forests along the coast. Some of the larger 
companies of the first division are piling and burning 
their logging debris, but the smaller operators he was 
informed are not doing so. Owing to the efforts of 
persons locally in charge of government forestry mat- 
ters considerable coéperation has been brought about 
between owners of land adjoining and within national 
forests. It takes a very severe fire to get through the 
redwood bark and kill the tree, but farther back from 
the coast the redwood forest contains from 15 to 30 
percent fir and heavy losses are annually sustained 
by fires doing little damage to redwood trees. This 
loss could, of course, be greatly minimized by building 
fire trails along the ridges where the timber is, wide 
enough to stop the creeping fires, and in ease of more 
serious fires allowing easy access by the fire fighters, 
Mr. Standish said that timber land valuations are 
constantly being increased without apparent reason 
and much good undoubtedly would result of more 
general public knowledge of the timberman’s side 
of the question. At the conclusion of Mr. Standish’s 
report, A. P. Sprague, president of the Forest Fire 
Association, invited those in attendance at the meet- 
ing to be the guests of his association at noon lunch 
at the Portland Commercial Club. On motion of 
W. DD. Humiston, of Potlatch, Idaho, the invitation 
was accepted and a vote of thanks extended Mr. 
Sprague and his association. 


State and Government Experience. 


I", A. Sileox, of Missoula, Mont., district forester, 
stated that the government’s losses in his district 
were very small outside of some losses in northern 
Montana, and fire protective work was greatly aided 
by telephone lines; about 5,000 acres in Montana 
and Idaho were burried over and only about 2,000,000 
feet of timber destroyed. The Northern Pacific rail- 
road coéperated with the service, but the Great 
Northern did not do so effectively, although local 
officers gave assistance. Mr. Silcox said that great 
assistance had been obtained by appointing ranchers 
and miners ‘‘per diem guards’’ who were paid for 
actual services and who felt responsible for their 
localities. These guards even made some arrests of 
offenders. ‘ 

District Forester George A. Cecil reported on his 
district, saying that $91,000 was expended in Wash- 
ington and Oregon in fire fighting, the expenditure 
amounting to about three-tenths of a cent an acre of 
the land protected. Trails and telephone lines have 
aided greatly in the work and when those now under 
way are completed the service will have 2,000 miles 
of trail and 1,500 miles of telephone lines in Washing- 
ton and Oregon. 

Coert Du Bois, of San Francisco, district forester for 
the federal Forest Service, reported for the govern- 
ment’s work in his district. 


State Work in Washington. 


J. R. Wealthy, state forester and fire warden of 
Washington, said that, owing to increased appropria- 
tion being made by the legislation, his department 
had more funds for work. The loss in the state was 
only about 80,000,000 feet, of which only 11,000,000 
feet will be total, the rest being accessible for logging. 
Mr. Wealthy commended the railroads, particularly 
the Northern Pacific, for their work in preventing the 
starting of fires by locomotives and in other ways. 
The speaker emphasized the importance of getting the 
good will of the public, the arrest of offenders and 
effective patrol being essential factors in fire pro- 
tection. 
Oregon State Work. 


I’. A. Elliott, forest fire warden of Oregon, said that 
weather conditions in his state this year were favor- 
able for fires, as the rainfall was light, but that a 
heavy rain in September ended the dangerous season. 
Many incipient fires were put out during the summer 
and in general, logging superintendents aided in the 
work, though some objected to using proper spark 
arresters, Railroads, Mr. Elliott said, worked with 
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his office, and though the state has not yet built any 
telephone lines, it will do so next season. Most of 
last season’s fires were confined to old burns, only 
20,000,000 feet of timber being burned and most of 
this will be saved. Mr. Elliott’s report concluded 
the morning session and adjournment was taken for 
lunch. 
MONDAY AFTERNOON SESSION. 

The afternoon session was called to order at 
o’clock, the opening number being a paper on the fire 
hazard, prepared by J. L. Bridge, of Seattle, chief fire 
warden of the Washington Forest Fire Association. 
Owing to the absence of Mr. Bridge the paper was 
read by the secretary. In his paper, Mr. Bridge 
treated of the spring and fall burning and showed the 
necessity of burning slashings before the dry season. 
No losses resulted from the burning of slashings last 
spring, when a force of men were put in the field early. 
All the trees and snags for 300 feet from the 
slashings were cut down before starting the fires. 
Trails were cut through the green timber and men 
stationed in it to prevent the fire from spreading. 
Great care is taken to start the fire in the proper 
place. Some foresters advocate leaving slashings un- 
burned, but Mr. Bridge thinks that burning is 
advisable for the reason that slashings are likely to 
take fire during the dry season. 

W. D. Humiston, of Potlatch, Idaho, followed Mr. 
Bridge with an address on the same subject, pointing 
out that the sale value of the cutover land is much 
greater when slashings are burned in advance, regard- 
less of the fire hazard that exists when the slashings 
are not burned. Mr. Humiston said that opinions 
differ as to the time of year to burn slashings, but 
hs believed that they should be burned as soon as 
possible after logging operations. Old snags, he de- 
clared, are a great fire menace, as the fire runs up 
into them and spreads into the top of the green 
timber. 

In a general discussion of the time and manner of 
burning slashings, F. A. Elliott said that timber 
owners in each locality would have to handle the 
slashings as they found best. D,. L. MeKay, who 
looks after the Mueller timber interests in the Des 
Chutes country, in eastern Oregon, said that he is 
piling slashings away from the green timber, this work 
requiring about one man for each 10,000 feet logged. 
J. R. Wealthy thought, slashings and snags should be 
removed from a strip adjoining green timber. 

At this point the question was raised whether it 
was advisable to have laws requiring the burning of 
the snags and slashings and some favored compul- 
sion. Joe Irving, of Seattle, thought compulsion inad- 
visable until loggers agree on a plan to dispose of 
slashings. E. E. Ellsworth, of Bridal Veil, Ore., and 
Wells Gilbert, of Portland, discussed the matter fur 
ther. President Flewelling inferred from the disecus- 
sion that the matter was one of local concern and that 
no law could be framed to cover the matter satisfac- 
terily in all sections. 

George S. Long, of Tacoma, did not like the word 
‘‘eompulsory,’’? though he realized that the debris is 
a great menace to green timber. The law in Washing- 
ton and Oregon gives a warden power to burn where 
he believes the debris is dangerous. Mr. Long thought, 
however, that the slashings should be burned. ‘‘The 
annual loss to loggers in fighting fires is enormous and 
costs more than the burning of slashings.’’ Mr. Long 
agreed with Mr. Wealthy that a strip should be cleared 
between the slashings and the green timber, and he 
favored burning slashings and cutting snags. 


Logging Hazard. 

The subject of logging hazard was discussed by 
A. E. Adelsperger, of Marshfield, Ore., with the C. A. 
Smith Timber Company, and president-of the Coos 
County Fire Patrol Association. Mr. Adelsperger 
urged care in preventing fires around donkey engines 
and logging operations throughout, ‘‘for the timber 
is not insured anl can not be replaced. A track patrol 
is necessary when wood is burned in locomotives. 
Spark arresters should be provided and every other 
precautionary measure should be taken.’’ Mr. Adels- 
perger told of the experiments in electric logging 
being carried on by the Smith-Powers Logging Company 
with Willamette Iron & Steel Works’ donkeys at 
Marshfield, described in a recent issue of the AMERICAN 
LUMBERMAN. He stated also that the coming year 
considerable logging will be done by electricity and 
through the use of oil and electricity the fire hazard 
is being greatly reduced. 

A. W..Laird of Potlatch, Idaho, also presented a 
paper on the logging hazard, telling of many precau- 
tions that should be taken to prevent fires that result 
from logging operations. Among these were putting 
spark arresters on donkey engines and locomotives, 
clearing a brush strip from fifty to one hundred feet 
wide between the green timber and the track being 
cut. Mr. Laird said that main line engines hauling 
heavy loads should be equipped to burn oil. ‘‘The 
best plan, however,’’ he said, ‘‘is to push logging a 
little harder in the winter and spring, so that the 
work can be stopped in the dry season.’’ 


Electrical Logging. 

Major E. G. Griggs of Tacoma asked for informa- 
tion on electrical logging, which he declared would 
solve many problems confronting loggers. Mr. Adel- 
sperger said, ‘‘The Smith-Powers Logging Company 
estimates that $150,000, or one dollar a thousand on 
its annual output, could be saved by the use of elec- 
tricity in logging.’’ 

J. P. MeGoldrick of Spokane emphasized the need 
of coéperation among woods workers to reduce fire 
hazard. President Flewelling said that few concerns 
were willing to experiment with electricity in log- 
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ging. He believed, however, that logging cost must 
be reduced and that it would pay; though the asso- 
ciation could not conduct such experiments, it should 
gather data concerning them. 

A. W, Laird said the Potlatch Lumber Company 
had been experimenting in electrical logging and had 
ordered two Willamette Iron & Steel Works’ electrical 
equipped donkeys. He believed that much experi- 
menting remains that will be necessary. 

E. E. Ellsworth of the Bridal Veil Lumbering Com- 
pany, Bridal Veil, Ore., said he had invented an 
arrester that greatly reduces danger from sparks and 
asked that a committee be appointed to look into fire 
preventive devices, but the Chair ruled the motion out 
of order. On appeal the decision of the Chair was sus- 
tained. Mr. Long said that in Washington all appli- 
ances are investigated by the fire warden, who rec- 
ommends those that he considers good. 


Railroad Fires. 


District Forester F. A. Sileox of Missoula, Mont., 
spoke on railroad fires, presenting data that while 
railroads cause many forest fires in America, they 
seldom cause fires in Europe. The compulsory adop- 
tion of fire preventive devices and cleaning up and 
patroling rights of way reduce a number of fires in 
Kurope. Wherever the cost of clearing the right of 
way is prohibitive the burning of oil is the only solu- 
tion. Mr. Silcox said that railroads are aiding the 
Forest Service and officials are disposed to work in 
conformation with the services suggested. 

E. O. Hawksett of Spirit Lake, Idaho, representing 
the Panhandle Lumber Company and president of the 
Pend d’Oreille Timber Protective Association, contin- 
ued the discussion of fire hazard, stating that in his 
district during 1910, 173 fires were reported, 75 of 
them being caused directly by railroads. In 1911, of 
the 146 fires reported, 57 were chargeable to railroads. 
Mr. Hawksett said that though the Great Northern 
Railway Company owns no timber in his district, it 
has donated to the association for the seasons of 1908 
to 1911, inclusive, $6,500. The Northern Pacific com- 
pany, which owns considerable timber, has paid the 
association, through assessments, over $14,000 for the 
same period. The Spokane International railroad 
kept a speeder patrol on its line during the dry sea- 
son, this service being considered very effective. The 
association’s records contain no report of fires on the 
line of the Idaho & Washington Northern railroad, 
which uses oil-burning locomotives. 


‘From the Railroad Viewpoint. 


i. W. Osborne of St. Paul, Minn., representing the 
Northern Pacific railroad, discussed fire hazard from 
the railroad viewpoint, claiming that the use of oil- 
burning loeomotives would impose a hardship upon 
coal mining towns that depend for their support upon 
the sale of coal to the railroads. He thought rail- 
roads were as much interested in preventing fires as 
is the publie. 

W. C. Albee of Tacoma, division superintendent of 
the Northern Pacific, followed Mr. Osborne with a 
statement that railroads have been trying for years 
to reduce waste. The decade from 1880 to 1900 was 
as wasteful for western railroads as for loggers and 
lumbermen, On his division in July, 1911, his road 
spent $1,200 in fighting forest fires, having 40 men 
doing nothing else. In August the road spent $1,500 
for the same purpose. Mr. Albee declared that as 
railroads are used as highways by the public, many 
fires charged to the railroads are started by people 
walking on the tracks. He said his road used the 
best spark arresters it could obtain, realizing that the 
burning up of resources destroys its business. 

Forester Allen said that the Northern Pacific was 
the only road a year ago that put the association’s 
notices in its folders, but this year all roads did so. 
Tle said the Northern Pacific officers were easier to 
get in touch with than officers of other roads, and 
that that road was the only road represented at the 
meeting. 

At this point Assistant General Manager Buckley 
of the Oregon-Washington Railroad & Navigation Com- 
pany announced the presence of himself and super- 
intendent of motive power, stating that though his 
line did not run through much timber it was taking 
every precaution to prevent fires. 

After due apology made by Forester Allen for over- 
looking Mr. Buckley, Fire Warden Elliott of Oregon 
said that he had more trouble with the small logging 
roads than with the trunk lines. 

N. A. Grainger, Victoria, B. C., forestry branch of 
the Provincial Land Department, said the province 
will soon enact a forest patrol law. 

George A. Day of Boise, Idaho, state land com- 
missioner, spoke briefly on the value of the associa- 
tion’s educational work. Mr. Day said Idaho had 
allowed his department $30,000 for fire protection. 
He said Governor Hawley was much interested in the 
association and asked Mr. Day to attend. 


Committees. 


President Flewelling at this stage appointed the 
following committees to report Tuesday afternoon: 

Resolutions: A. P. Sprague, E. T. Allen, E. G. Ames, 
C. Du Bois, G. M. Cornwall. 

Private, State and Government Codperation: G. S. 
Long, C. 8. Chapman, F. A. Elliott, E. A. Clapp, J. R. 
Welty. 

Railroad Codperation: J. P. McGoldrick, E. W. 
Osborne, F. A. Sileox, E. O. Hawksett, F. J. Davies. 

The session then adjourned. 


TUESDAY MORNING. 
The second day’s meeting was called to order at 


9:30 a. m., the first number on the program being an 
able address by A. P. Sprague of Portland, president 
of the Oregon Forest Fire Association, on ‘‘the 
camper,’’ ‘‘the settler’’ and ‘‘the hunter.’’ Mr. 
Sprague said that ‘‘as campers were usually young 
men out for a lark, they were likely to give full rein 
to that wild freedom which is born in all normal boys, 
and though mischievous they are not malicious and 
are susceptible to reason. A tactful fire warden can 
immediately enlist their energies, and when once the 
serious problem of forest preservation is presented 
they become enthusiastic co-workers. 

‘*The settler is an important factor, as a large part 
of the cut-over land is suitable for agriculture. The 
settler is a big asset to the state, and those coming 
to the Northwest usually come from prairie countries 
and need much instruction in forest preservation.’’ 

Hunters Mr. Sprague considered the most serious 
factor in the problem of forest protection. ‘‘The 
settler is easy to find. The camper does not usually 
go far into the woods, but the hunters go back in 
the hills and move so often that wardens can not 
keep track or place responsibility on them. They are 
despoilers with no regard for preservation.’’ The 
speaker thought, however, that under proper laws game 
can be preserved and the hunters made less of a menace. 


Use of Troops Favored. 


E. F. Cartier van Dissell followed Mr. Sprague, mak- 
ing a strong appeal for the use of government -troops 
in patrolling forests during the dry season. Mr. van 
Dissell suggested that a committee be appointed to 
confer with the secretary of war, to urge the assign- 
ment of troops to this work. By motion the president 
was authorized to appoint such ‘a committee. 

H. D. Langille, of Portland, said that his experience 
with soldiers in forest patrol work convinced him 
that their use is impractical. Mr, van Dissel said that 
the troops could be taught to take care of fires if for- 
est patrol was made a regular part of their work 
and Major Griggs approved of Mr. van Dissel’s sugges- 
tion, believing that soldiers and officers could soon be 
educated to forest work. Continuing, Major Griggs 
said that the government should be shown that timber 
men are not trying to shirk their duty, but wish to pre- 
vent fires in their own timber that may spread to gov- 
ernment timber. Having been at the head of a militia 
troop that spent some time in the Rainier national 
forest, Major Griggs declared that it had done them 
all good. He strongly favored legislation making the 
use of federal troops in the forests each summer a 
regular part of their work. Their patrol of national 
parks is already very effective. 

C. 8. Chapman, of Portland, formerly a government 
forester, but now manager of the Forest Fire Asso- 
ciation, said that in 1910 federal troops gave valuable 
aid in putting out fires in the Crater lake forest re- 
serve of southern Oregon and elsewhere in that state. 
He thought troops could be used to very great advan- 
tage in fire fighting, though he thought they would be 
less effective in patrol work. 

Forester Allen thought troops would be helpful in 
fire fighting, but that responsibility must remain with 
the forest officials. He favored stationing troops so 
that they would be available when needed. George 
M. Cornwall strongly favored the use of trodps, believ- 
ing them to be better than men supplied by employ- 
ment agencies. 

Coert Du Bois, of San Francisco, district forester, 
said troops did good work in his state in 1910. 

Wells Gilbert, of Portland, suggested that the com- 
mittee take the matter up with the legislative branch 
of the government as well as the executive, and a 
motion to this effect was passed. President Flewelling 
named the following committee: E. F. Cartier van 
Dissel, G. M. Cornwall and Major E. G. Griggs. 

Owing to the absence of G. W. Millett, of Kalispell, 
Mont., of the Northern Montana Forest Association, 
his address was dispensed with, and as T. J. Humbird, 
of Sandpoint, Ida., of the Pend D’ Oreille Timber Pro- 
tective Association was absent, D. Page Simons, of the 
Washington Forest Fire Association, presented an ad- 
dress on ‘‘Patrol and Fire Fighting,’’ in which he told 
of the organization, selection, distribution and super- 
vision of the men, fixing authority and responsibility; 
report system, wages, equipment ete. 

E. N. Brown, of Moscow, Ida., of the Clearwater 
Fire Protective Association, fololwed with an address 
on ‘‘Communication and Transportation,’’ giving the 
results of concerns in forest patrol and fire fighting. 
The expense of transportation Mr. Brown said is one 
of the heaviest, as it is necessary to haul supplies in 
wagons thirty-eight miles and up mountains that will 
average twenty percent grade for the first five miles. 
From woods headquarters supplies are packed on horse- 
back, as far as thirty miles, the total cost amounting 
to three cents a pound to the farthest limits of the 
district. For the work of protecting 500,000 acres of 
timber the association keeps from twenty-five to thirty 
pack and saddle animals, mostly the former, for the 
more trails and telephone lines it builds the fewer 
saddle horses are used. Mr. Brown favors the mule as 
a pack animal, because he lives longer, consumes less 
feed, is less susceptible to flies, seldom eats a poison- 
ous weed, is naturally constructed for burden bearing, 
seldom has a sore back and can carry nearly twice as 
much as a cayuse of equal weight; is more careful 
with his burden, seldom tears his pack, is usually more 
docile and is altogether tougher than a cayuse. 

Coert Du Bois, of San Francisco, district forester, 
presented a paper on ‘‘Communication, Transportation 
and Supplies in Forest Protection,’’ declaring that every 
precaution should be taken to insure the discovery of 
any fire that may start and to provide the means 
whereby the person discovering can report to the 
right man. Mr. DuBois said that in his opinion the 
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whole communication system of a district should 
center at the district ranger’s station, each patrol- 
man being required to keep in communication with 
the, district ranger. To do this an adequate main line 
telephone system is required, equipped with the best 
instruments available for the purpose. ‘‘The _ helio- 
graph,’’ he said, ‘‘has been tried as a means of re- 
porting from lookout points, but it has proved 
unsatisfactory. The problem of keeping the patrol 
in communication is extremely difficult, for if the 
patrol man stays within hearing of a telephone in 
the permanent camp his value as a secondary lookout 
is lost, and if the primary lookout reports a fire on 
his division, when he is out of communication, his 
value as a fire fighter is lost at a critical time.’’ The 
speaker closed by saying that ‘‘the patrol men are 
learning that the ranger that goes through the fire 
season with the cleanest record for his district is the 
man who fights fire by his head, without guessing it, 
rather than the man who fights it with a shovel on 
his back. The old time ranger, who, on getting word 
of a fire from a messenger on a steaming horse, seizes 
his shovel and ax and starts alone through the woods 
on a gallop, is being supplanted by the ranger who 
vets his fire call by telephone, works out its exact 
location by triangulation and then, sitting down at 
his desk telephone, moves his forces and equipment 
and starts in on it with the speed and precision of 
a railroad train dispatcher.’’ 

Carl Bush, of the Western Electric Company, de- 
seribed telephones for use in forest patrol work, urging 
the need for important developments for the associa- 
tion, that all might benefit by the success of experi- 
ments, and pointing out the need of protecting lines 
from fire and storm. ‘‘Trunk lines should be built 
strong and should be well protected. Emergency lines 
can be run out from the trunk line in case of need.’’ 
Mr. Brown exhibited telephene equipment made es- 
pecially for durable service. 

Coert Du Bois and W. E. Herring continued the dis- 
cussion after Mr. Brown concluded, by telling their 
experience with forest telephone service. F, J. Davies 
described the telephone line built in the Coeur d’Alene 
forest district, the free use of which is given to set- 
tlers for private use, thus securing their good will and 
codperation in discovering and reporting fires. 

A. D. Adelsperger said similar telephones have been 
installed in the Coos Bay forest region and connected 
with home and Bell lines, giving an excellent system 
throughout the district. Ranchers have free use of the 
lines, for which they hauled the wire and helped other- 
wise in installing them. 

The discussion of the subject of telephone lines con- 
cluded the morning’s session. 


TUESDAY AFTERNOON. . 


The afternoon session was opened with the presenta- 
tion of a bouquet of American Beauty roses to the 
president by E. W. Osborne, on behalf of the dele- 
gates. President Flewelling expressed his apprecia- 
tion in a brief address. The first regular number on 
the program was the subject of fire fighting treated 
of by F. J. Davies, of the Coeur d’Alene Timber Pro- 
tective Association. Mr. Davies told of the methods of 
fire fighting, asserting that one of the most important 
members of the crew is the cook, The ax, saw, mat- 
tock and shovel are the most important tools. A fire 
line or trench is made around the fire, beginning on the 
sides and working toward the front of the center. It 
is impossible to have too many men on the job of fire 
fighting. He opposed back-fighting, except from the 
trench back to the fire. He divided crews into groups 
of twenty under subforemen. The men are worked ten 
hours and extra time is paid for. He thought working 
over night inadvisable, as ten hours is enough and 
night work is unsatisfactory as men can not see. Mr. 
Davies believed in paying a little higher than for com- 
mon labor, but not enough to induce the setting of 
fires to provide jobs. Mr, Davies’ talk was eminently 
practical and was well received. 

T. J. Humbird, of Sandpoint, Ida., had prepared an 
address on ‘‘Patrol and Fire Fighting,’’ but owing to 
his absence thé secretary read the address. Mr. Hum- 
bird in his paper stated that his association includes 
within its territory 875,520 acres, of which 345,223 
acres are in the association and the rest forest reserve 
and owned by outsiders. On a basis of assessed val- 
uation the property patrolled is valued at $13,299,- 
148.80 and the cost of the patrolling of last year was 
$10,200.21. Considered as insurance, the percentage 
of cost to value was .000,767. The organization last 
year employed twenty-two patrol men for an average 
period of eight weeks. Of the 120 fires reported, 46 
were caused by locomotives and logging engines; 3 
by sparks from other sources; 24 from unknown causes; 
6 thought to be incendiary; 9 caused by ranchers burn- 
ing without permits; 7 from smokers; 7 from lightning; 
5 from burning; 1 from a mischievous boy; 9 from 
campers and berry pickers; 2 from men doing county 
road work and one from a careless worker. 

The same subject was discussed in an address by 
J. F. Kimball, of Klamath Falls, Ore., of the Klamath 
Lake Forest Fire Association. Owing to the absence 
of Mr, Kimball the secretary read his address, which 
related his experience in protecting forests from fires 
in his district. Mr. Kimball emphasized the need of a 
good camp cook and of feeding the men at least every 
five hours. He urged codperation in all the forest fire 
protective and fighting work. ‘‘A division of respon- 
sibility,’? Mr. Kimball said, ‘‘usually results in con- 
fusion, wasted effort, added expense and unnecessary 
loss. The man on the ground best fitted by experience 
and qualifications should have absolute charge.’’ 

George S. Long, of Tacoma, being asked to express 
his views on codperation work, cited the great loss in 
Clark county, Washington, by a fire that swept thirty 


miles through timber, but that would have been pre- 
vented if patrolmen had been at hand when the fire 
started. ‘‘This experience,’’ Mr. Long said, ‘‘shows 
that codperation is the only effective means of pre- 
venting such losses.’’ ‘‘For,’’ he said, ‘‘regardless of 
how well a man guards his own timber, fires will come 
in from unprotected timber adjoining.’’ 

A. P. Sprague thoroughly agreed with Mr. Long. 

D. L. MeKay, of Bend, Ore., cited some of his ex- 
periences in fire fighting in the De Chutes region, 
describing in detail how there was lack of codperation 
and how he and one or two others had patrolled all the 
timber in that section, fighting fires all last summer 
without any help. 

President Flewelling said Mr. McKay’s experience 
showed that the different interests should organize in 
the winter. He urged that the matter be taken up 
with eastern timber owners at once and not leave it 
to local representatives, who discouraged codperation. 

Mr. Sprague pointed out that if the timber men 
themselves do not take an interest in forest fire pre- 
vention, the public need not be expected to. 

At this point the Chair called upon Major Griggs, 
who, besides being president of the West Coast Lum- 
ber Manufacturers’ Association, is president of the 
National Lumber Manufacturers’ Association. Mr. 
Griggs’ talk was the feature of the afternoon session, 
for he took advantage of the opportunity to make 
some plain statements regarding the oft repeated 
charges of the public press regarding the existence 
of a lumber trust. A summary of Major Griggs’ 
speech appeared in the AMERICAN LUMBERMAN of De- 
cember 9. 

The Educational Side. 


After Mr. Griggs’ address the regular order of 
business was taken up and George M, Cornwall pre- 
sented a paper on the subject of ‘‘ Educational Work.’’ 
Mr. Cornwall favored making an appeal to engineers 
and firemen of the railroads by means of printed mat- 
ter, placed at round houses and through personal talks, 
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‘‘These men,’’ he said, ‘‘should be provided with 
blanks to furnish information regarding fires along 
the railroads.’’ Mr. Cornwall thought railroad officials 
would be glad to have their station agents assist in 
this work. He referred to the first fire legislation in 
Oregon, secured through the efforts of Forester Allen. 
The speaker cnaveret of reforestation by the state, 
whose duty he believes it is to take charge and bear 
the expense, as private capital will not get enough 
revenue to warrant the investment. Mr. Cornwall dep- 
recated the talk of lumber and timber trusts and 
urged lumbermen to take active part in all move- 
ments for the public good. 

Prof. C. H. Shattuck, of the forestry department of 
the University of Idaho, at Moscow, followed Mr. 
Cornwall with a statement regarding the work that in- 
stitution is doing in the way of forestry education. In 
order to determine what trees will grow the forestry 
departmept is making experiments and is making a 
study also of the use of byproducts. Mr, Shattuck ap- 
proved of codperation and thought that the experi- 
ments of the forest school would be of considerable 
value to'the conservation movement. 

President Flewelling spoke highly of the research 
wark done by various forest schools and by the Forest 
Service, asserting that when a way is found to utilize 

yaste in making byproducts commercially profitable, 
a new era will be opened in the lumber industry. 

C. E. Glafke, of Portland, read a paper on oil burners 
for donkey engines. 

‘¢Publie and Private Coéperation’’ was the subject 
assigned to George 8. Long, on which Mr. Long spoke 
extemporaneously. Mr. Long reviewed the different 
classes of work done by the association and declared 
that there had been codperation all along the line. He 
said that Idaho has an excellent fire law and that the 
legislature has been liberal in its appropriation of fire 
protection. ‘‘ Washington likewise has an excellent 
forest fire law and the legislature has been quick to 
respond to suggestions or remedies to improve condi- 
tions. Oregon has a new law and a new fire warden, 
the latter being an earnest and sympathetic worker 
along right lines.’’ ‘‘The Montana law,’’ Mr. Long 
said, ‘‘has not been so effective but public sentiment 


is improving.’’ As no California association was rep- 
resented at the convention Mr. Long referred to the 
fact that two representatives of that state were pres- 
ent, who had come on a general broad policy. He paid 
a high tribute to the Forest Service and to Gifford 
Pinchot. He said also that the railroads are often 
censured too much and that more fires are started on 
logging roads than on all transcontinental lines. Re- 
ferring to the matter of conservation Mr, Long said, 
‘*While it is all right to talk, work is what counts,’’ 
and declared that the district in which the association 
operates is doing more for practical conservation than 
any other digtrict in the United States. 


Forest Protective Laws. 


The laws designed to protect the forests were dis- 
cussed by C. 8S. Chapman, secretary and manager of 
the Oregon Forest Fire Association. Mr. Chapman 
favored stronger laws governing willful setting of for- 
est fires. That conviction may be made:sure violators 
should be made to understand that punishment will in- 
evitably follow guilt and greater publicity should be 
given to reports of prosecutions. In summing up the 
recommendations Mr, Chapman said that the things to 
work for are stronger state machinery for exerting the 
police authority, which the state also can exert ade- 
quately; the providing of expert legal representations 
in prosecutions; immediate collection and exchange of 
information regarding offenses and offenders, delegat- 
ing to those who compile this information the duty of 
analyzing state laws and composing amendments; more 
vigorous attempts to bring offenders to account, 
whether within or outside of the timber industry, and 
a greater degree of publicity to every prosecution, 

Reports of committees followed, and were read by 
the secretary and adopted without discussion as fol- 
lows: 

Railroad Codperation. : 

Whereas, The protection of the timber resources means the 
stumpage value to the timber owner of approximately $2.00 
per M feet B. M., employment and remuneration to the wage 
earner of approximately $8.00, tonnage to the rallroads both 
in supplies, equipment and forest products approximately 
$6.00 to $8.00 per M, benefits to the farmer and merchant 
through the use of supplies, an insurance of community 
prosperity and the general public welfare; and 

Whereas, It is recognized that the railroads operating in 
forested regions are a source of fire danger, menacing the 
preservation of this resource for use; and 

Whereas, The danger from forest fires is common to all 
and cooperation is necessary to meet this danger; now there- 
fore be it 

Resolved: That in order to secure the best results this 
cooperation be systematized along the following lines: 

i—Clearing up rights of way of railroads of all com- 
bustible inaterial on ground; not necessary to take down 
trees or take out stumps unless punky, rotten, or hollow. 

2—Establishing efficient patrol of tracks during dry sea- 
son, both night and day. 

3—Increase efficiency of spark arresters and transforming 
all engines being operated through timbered districts to oll 
burners as far as practicable. 

4—More strict enforcements of order that steam be turned 
on all ashes dumped from engines, Stringent enforcement 
of orders that no ash pans be dumped while train is in 
motion. 

5—That orders be given expediting the furnishing of men 
from road gangs and section crews, 

6—Reports of all fires by all train crews at first telegraph 
or telephone station, 
7—Sharing expense of patrol by railroads. 

8—That associations, federal and state organizations fur- 
nish their regular employees within their respective terri- 
tories to assist in fire patrol, 

%—That authentic information of the condition of railroad 
rights of way, the methods used under different conditions, 
and of all fires originating on or adjacent to the right of 
way be obtained by federal, state, and private organizations 
in order to present definite data to effect improvement in 
methods, 

10—That this situation be kept before the railroads, the 
organizations interested in fire protection and the general 
public in order to insure a practical working out of these 
recommendations. 


Coéperation in State and Fire Policies. 

Whereas, In its dual capacity of protector of the consumer 
and representative of the largest single timber ownership, 
the Forest Service is in position to exert a profound influ- 
ence not only upon the protection of all forest resources, but 
also upon business conditions involving the welfare of both 
producers and consumers of lumber; and 

Whereas, There should be the utmost degree of confidence 
and understanding between the Forest Service and the own- 
ers and manufacturers of private timber in order to prevent 
ill-considered action by either, be it 

Resolved: That we recommend mutual provisions for sys- 
tematic conference upon subjects of joint interest, including 
representation by the Forest Service at meetings of lumber- 
men's associations and consultation of the latter by the 
Forest Service in matters of sale and protective policy for 


government timber. 
The Weeks Law. 


Whereas, Congress has authorized and appropriated for 
coJperation between the Department of Agriculture and the 
states in preserving the forests on watersheds of navigable 
streams, be it 

Resolved: That we urge upon the forest officials of each 
state the early submission to the proper federal authorities 
of such data and application as are necessary to secure its 
deserved share of such appropriation in the approaching fire 
season of 1912, 


Public Schools Should Teach Forest Production. 


The starting point in the education of the public against 
wanton waste occasioned by forest fires should commence in 
our public schools. The Western Forestry & Conservation 
Association believes that a regular course of instruction in 
forest protection should become a part of the curriculum of 
the public schools in the states of Oregon, Washington, 
Idaho, California and Montana, with a view of creating in 
the minds of the riging generation the important relation 
the forests bear to the permanent prosperity of the nation. 


Troops as an Auxiliary Firefighting Force. 

The Western Forestry & Conservation Association again 
most heartily indorses the proposed plan of establishing 
summer field posts within the national forests, to he utilized 
in cases of emergency as an auxiliary to the Forest Service 
in protecting the national forests from fire, 


State Action. 


We commend and appreciate the increased aid to fire 
prevention afforded by state legislatures, but belleve they 
have a further and equally important duty to provide for a 
comprehensive and farseeing state policy covering all phases 
of forest preservation, including reforestation, the conserva- 
tive management of stateowned forest lands, the purchase 
of denuded lands particularly adapted to public manage- 
ment, and the consolidation of state forest lands by exchange 
with the United States. 


County Assistance. 

Whereas, The protection of the forest resources of the 
West is of the highest Importance to every citizen, commu- 
nity and industry and thus lays a_ burden of responsibility 
upon every unit of community endeavor; and 

Whereas, The states, the federal government, and the 
timber industry have each responded to this responsibility 
by increased expenditure and effort, be 
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Resolved: That every forested county of the Pacific Coast 
states should also bear its fair share of expenditure and 
effort and codperate with the other three agencies mentioned 
by appropriation for the maintenance of fire patrol and fire 
fighting forces and by vigorously enforcing all statutes seek- 
ing the prevention of forest fires and punishment of fire 
law violators. 

Assistance to Forest Service. 

Whereas, It has been demonstrated beyond question that 
the associations of timber owners represented at this meet- 
ing have found it a business necessity to expend from two 
to ten cents per acre, and since the federal government in 
Montana, Idaho, Washington, Oregon and California owns 
and controls a vast amount of standing timber in which that 
owned by members of the association is commingled; and 

Whereas, A consistent system of protection must extend 
over all of this timbered area regardless of ownership; and 

Whereas, The volume of administrative work which must 
of necessity be conducted by the federal government on the 
national forests curtails the amount available for forest 
protection; and 

Whereas, Roads, trails and telephone lines are sorely 
needed in the more inaccessible districts of the national 
forests; and 

Whereas, Any systematic plan of reforestation or regu- 
lated cutting is of little avail without adequate protection 
from fire, be it 

Resolved: That this association expresses its commendation 
of the work of the Forest Service in fire protection as far 
as its limited funds permit und urges the increase of the 
appropriations of the Forest Service for these purposes; and 
be it further 

Resolved: That a copy of this resolution be sent to the 
President, the Secretary of Agriculture, the Chairman of the 
agricultural appropriation committee of the House and the 
Senate and to the congressional delegates of each of the 
interested states. 

State, Private and Federal Codperation. 

Whereas, With the pronounced recent increase of fire 
preventive effort by private, state and federal agencies has 
come also greater complication of organization and conse- 
quent danger of duplicated effort and confusion of authority; 
and 

Whereas, There should be vigorous and immediate con- 
certed action to secure the highest efficiency and simplicity 
in the joint relations of these three agencies, be it 

Resolved: That we recommend early conference by the 
chief authorities of private, state and federal protective 
effort in seach state to outline plans for closer and more 
constant codperation in all matters involving responsibility 
of expenditure, organization und authority. 


Private, State and Government Coéperation. 

Whereas, In the scope of territory embraced by the work 
of the Western Forestry & Conservative Association is in 
cluded all of the tinibered areas west of the Rocky Moun 
tains in the states of Montana, Idaho, Washington, Oregon, 
and California; and 

Whereas, In this territory the standing merchantable tim- 
ber constitutes at least 50 percent of the entire stand of 
merchantable timber in the United States; and 

Whereas, In this territory is also situated the greatest of 
the government forest reserves and large holdings of timber 
owned by states as well as individual ownerships; and 

Whereas, The preservation of this timber from destruction 
by forest fires is both a patriotic and an economic work 
wiich should meet with the hearty approval and codjpera- 
tion of the national government, of the state government, 
of all private ownerships, and of the public at large; and 

Whereas, The last two years the forest fire organizations 
of the government forestry force and of the state forest 
fire forces os well as the forest fire associations of private 
organizations have worked harmoniously together in the 
most effective manner, clearly demonstrating the value and 
effectiveness of joint co-operation; now therefore be it 

Resolved: That it is the sense of this association that 
liberal appropriations should be made by the nation, by the 
state, and by the individual owners for the better mainte- 
nance of this protection and for such legislation and public 
approval as will render this coiperative work even more 
efficient in the future than it has been in the past. 


F, H. Cowles, of Medford, Ore., of the National Fire 
Protective Association, spoke of the work of his or- 
ganization in educating school children in fire preven- 
tion, 

Redwood Forestry. 

Robert D. Swales, with the Union Lumber Company, 
Fort Bragg, Cal., had prepared a report on the forestry 
work of his company in the redwoods. Mr. Swales’ 
report was read by the secretary. Mr. Swales in his 
paper brought out the fact that his concern began 
making fire trails in 1909 and that at present it is 
protecting about 52,000,000 acres. The work will be 
continued until the entire watershed in ,the 10-mile 
distriet is protected. At the beginning only one man 
patrolled three months in the year and in the first 
two years he put out four fires that would have been 
serious. The width of fire trails varies from twenty 
to forty feet. For the three years the cost has been 
for each acre protected as follows: 
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In another district the company has built nine miles 
of fire trails and has cut and burned the slashings, 
spending in the district $1,200. Mr. Swales summar- 
ized the amount of timber, the amount of timber saved 
and the amount spent in fire fighting in 1909 and 1910, 
showing that 200,748 acres were burned over, destroy- 
ing 1,650,000 feet, saving 25,000 acres and 17,000,000 
feet of timber. The cost to put out the fires was 
$1,180.83. The Union Lumber Company is doing some 
reforestation, having planted in 1909 and 1910, 500 
acres of cutover land to blue gums, about 500 trees 
to the acre. The cost of the work has been for slash- 
ing and burning $5 an acre, nursery charges $2, 
planting $3.50, board of men 75 cents, railroad hauling 
40 cents, or about $12 an acre. 

When the reading of Mr. Swales’ paper was con- 
cluded, President Flewelling took up the subject of 
financing the association. In the past the organiza- 
tion has been financed by the associations in Idaho 
and Washington, aided by contribution of $250 from 
the C. A. Smith Lumber & Manufacturing Company, 
Marshfield, Ore. The president thought it was time 
that the timber associations of Oregon, California and 
Montana should assist. These states had not been or- 
ganized before, but he thought they should now or- 
ganize. 

W. C, Albee, superintendent of the Northern Pacific 
railway, said that his road is extending its campaign 
of fire protection throughout its organization down 
through the line to the section men. 

At the suggestion of Wells Gilbert of Portland, a 
vote of thanks was extended the officials of the asso- 
ciation, and the convention adjourned sine die, having 
completed the most instructive and successful two 
days’ conference in the history of the association. 


Those Present. 


F. A. Elliott, Salem, Ore.; state forester. 

J. W. Ferguson, jr., Salem, Ore.; deputy state forester. 

E. W. Osborne, St. Paul, Minn.; N. P. R. R. Co, 

W. C. Albee, Tacoma, Wash.; supt. N. P. R. R. 

T. R. Bolden, Fort Bragg, Cal.; Union Lumber Co. 

Robert D. Swales, Fort Bragg, Cal.; Union Lumber Co, 

W. B. Sellers, Bend, Ore. Shevlin Lumber Co, 

A. W. Laird, Potlatch, Ida.; Potlatch Lumber Co. 

A. W. Cooper, Spokane, Wash.; sec’y Western Pine Mfrs. 

W. B. Mackay, Portland; North Pacific Lumber Co. 

E. H. Polieys, Missoula, Mont ; The Polleys Lumber Co, 

i. M. Rogers, Cocur d'Alene, Idaho; Blackwell Lumber Co 

G,. A. Rubedow, Moscow, Idaho; Rupp & Holland. 

B. L. Willis, Newport, Wash.; Fidelity Lumber Co. 

B. E. Bush, Moscow, Iida.; Idaho state land department. 

George A. Day, Boise, Ida.; Idahwo state [and commission 

R. ©. Ryan, Carlton, Ore,; Carlton Construction Co. 

John Winters, Hoquiam, Wash. 

John R. Toole, Missoula, Mont.; Anaconda Copper Mining Co. 

J. P. McGoldrick, Spokane, Wash.; McGoldrick Lumber Co, 

gc. O. Hawksett, Spirit Lake, Ida.; Panhandle Lumber Co., 
Ltd. 

i. J. Davies, Coeur d'Alene, Ida.; Edw. Rutledge Timber Co, 

KB. R. Lewis, Seattle, Wash.; Mt. Baker Timber Co. 

M. R. Hunt, Washington Forest Fire Association. 

A. EK. Adelsperger, Marshfield, Ore.; Coos County Fire Assn. 

Kk. ©. Ames, Port Gamble, Wash.; Washington Forest Fire 
Ass'n. 
. D. Humiston, Potlatch, Ida.; Potlatch Lumber Co. 

kx. N. Brown, Orofino, Ida.; Clear Water Timber Co. 

lL. R. Glavis, San Francisco, Cal.; state conservation com 

W. W. Barr, Seattle, Wash.; timber lands, 

LD. P. Simons, Seattle, Wash.; Washington Forest Fire Ass'n. 

Miles Standish, San Francisco, Cal.; Standish-Hickey Tim- 
ber Co. 

Frederick J. Koster, San Francisco, Cal.; California Barrel Co, 

N. Allerdale Grainger, Victoria; forest branch, land depart 
ment, B. C, 

D. i, MeKay, Portland; Christian Mueller Land & Timber Co 

IF. A. Silcox, Missoula; district forester, District 1, Forest 
Service. 

Earle H. Clapp, Washington, D. C. 

Frank H. Heydon, Falls City, Ore. 

H, D. Langille, Portland, Ore,; Jas. D. Lacey Co. 

Ralph Burnside, Raymond, Wagh.; Willapa Lumber Co. 

Joseph Irving, Seattle, Wash.; Standard Ry. & Timber Co. 

ht. W. Condon, Port Gamble, Wash.; Puget Mill Co. 

John J. Dempsey, Tacoma, Wash.; Dempsey Lumber Co 

ik. O, Slecke, Salem, Ore.; deputy state forester. 

J, A. Byerly, Castle Rock, Wash.; Silver Lake Ry. & Lbr. Co. 

H. (. Clair, Portland, Ore.; Clark County Timber Co. 

H. W. Bush, Raymond, Wash.; Swasett Timber Co, 

N. M. Macleod, Spokane, Wysh. 

J. I. Bowers, Spokane, Wash. 

Wm. Urquhart, Chehalis, Wash. 

J. R. Welty, Olympia, Wash.; state forester. 

“. H,. Shattuck, Moscow, Ida.; professor of forestry. 

W. ©. Calder, Baker, Ore.; Wallowa Timber Co, 

ix. KE. Fox, Crawfordsville, Ore. 

W. EF. McCord, Portland, Ore.; Wisconsin Logging & Tim- 
ber Co. 

Henry P. Buehner, Portland, Ore. 

Geo. 8S. Long, Tacoma, Wash.; Weyerhaeuser Timber Co. 

W. J. Ross, Clarkia, Ida.; Coeur d'Alene Timber Protective 
Ass'n. 

W. J. Spencer, La Grande, Ore.; The Geo. Palmer Lbr. Co. 

V. Palmer, La Grande, Ore.; The Geo. Palmer Lumber (Co, 

Kk. G. Griggs, Tacoma, Wash.; St. Paul & Tacoma Lbr, Co, 

R. 8. Shaw, Mill City, Ore.; The Curtiss Lbr. Co. 

\W. C. Ufford, Spokane, Wash.; Spokane Lbr. Co. 

A. (. Sprague, Portland, Ore.; Crossett Timber Co. 

Cc. S. Chapman, Portland, Ore.; Oregon Forest Fire Ass'‘n. 

Smith Riley, Denver, Colo.; U. 8S. Forest Service. 

R. kK. Benedict, Portland, Ore.; U. S. Forest Service. 

Wells Gilbert, Portland, Ore.; Drew Timber Co. 

d 3. Knapp, Portland, Ore.; U. 8S. Forest S 

Geo, H. Cecil, Portland, Ore.; U. 8S. Forest Se 

P. J. Lovejoy, Portland, Ore.; U. 8S. Forest Service. 

John Ceschiem, Tillamook, Ore.; fire warden, 

M. J. Kinney, Portland, Ore.; Clatsop Mill Co. 

Carl Bush, Seattle, Wash.; Western Electric Co. 

H. O. Stabler, Portland, Ore.; Forest Service. 

Max Rothkuzel, Portland, Ore.; Forest Service. 

G. K. Wentworth, Portland, Ore.; Vortland Lbr, Co. 

John P. Van Orsdel, Portland, Ore.; Portland Lbr. Co. 

Chas. G. Briggs, PorUland, Ore.; Holland, Briggs & Avery. 

John W. Alexander, Portland, Ore.; Weyerhaeuser Land Co 

i”. S. Brumby, Portland, Ore.; Blodgett Co., Ltd. 

Lb. BE. Skinner, Port Blakely, Wash.; Port Blakely Mili Co. 

Leonard Bronson, Tacoma, Wash.; N. L A. 

Coert DuBois, San Francisco, Cal.; Forest Service. 

«, M. Crego, Spokane, Wash.; Wm. Musser Lbr. & Mfg. Co 

M. «©. Griswold, Portland, Ore. 

Alex Polsen, Hoquiam, Wash.; Polson Logging Co. 

Kk. N. Brown, Orofino, Ida.; Clearwater Timber Co 

L, J. Wentworth, Portland, Ore.; Portland Lbr. Co. 

Ss. C, DBartrum, Roseburg, Ore.; Forest Service. 

Norman KB. Holter, Helena, Mont.; Holter-Boorman Lbr. Co 

John A. Howland, Estacada, Ore.; Portland Ry. Co. 

Geo. Henderson, Humboldt, Cal. 

A. B. Wastell, Portland, Ore.; Whitney Co., Limited. 

Kr. «. Knapp, Portland, Ore.; Peninsula Lbr. Co. 

O. M. Clark, Linnton, Ore.; Clark-Wilson Lbr, Co. 

Ed. A. Brown,. Portland, Ore. 

W. LB. Gaskins, Portland, Ore. 

J. F. Graham, Portland, Ore.; O.-W. R. & Nav. Co. 

M. J, Buckley, Portland, Ore.; O.-W. R. R. & Nav. Co. 

Peter Connacher, Yacolt, Wash.; Twin Falls Logging Co. 

L. E. Trent, Portland, Ore,; manager Ellsworth Spark Ar 
rester Co, 

’. H. Cowles, Medford, Ore.; National Fire Protective Ass'n. 

KE. 8. Collins, Ostrander, Wash.; Ostrander Ry. & Timber Co. 

Oo, M. Kellogg, Hoquiam, Wash.; I. K. Wood Lbr. Co. 

Chas. E. Glafke, Portland, Ore.; Loggers’ Oil Equipment Co. 

©. A. Ritan, Portland, Ore. 

Waldo Avery, Jr., Portland, Ore.; H. B. A. Logging Co. 

KE. KE. Ellsworth, Bridal Veil, Ore.; Bridal Veil Lbrg. Co. 

R. W. Raymond, Portland, Ore.; American Safety Powder Co. 

Fr. A. Freeman, Portland, Ore.; Lumberman’s National Bank 

«(. H. Flory, Portland, Ore.; U. S. Forest Service. 

K&. Blockley, Portland, Ore.; Southern Pacific R. R. 

«, EK. Haak, Portland, Ore.; Pigeon Springs Logging Co. 

F. L. Huston, Vancouver, Wash.; Dole Lbr, Co. 

W. B. Mersereau, Portland, Ore,; Doty Lbr. & Shingle Co 

Wilson Clark, Linnton, Ore.; Clark-Wilson Lbr. Co 

W. Sutton, San Francisco, Cal.; Pope & Talbot, 

H. M. Burns, Spokane, Wash.; 8S. P. & S. R. R. 

lL. F. Knowlton, Portland, Ore.; S. P. & S. R. R. 

A. L. Flewelling, Spokane, Wtsh.; Milwaukee Land Co. 

Geo. M. Cornwall, Portland, Ore.; secretary. 

Fred Gilman, Seattle, Wash.; American Lumberman. 

E. T. Allen, Portland, Ore.; forester Western Forestry and 
Conservation Association, 

J. W. Prestel, Payette, Ida.; Prestel & Son. 

Geo. A, Day, Boise, Ida.; ‘and commissioner. 

I. G. Denaldson, Portland, Ore.; West Coast Lbr. Mfrs. Assn. 

Ed. Ostfander, Portland, Ore.; West Coast Lbr. Mgrs. Assn. 

V. O. Wallace, Mayfield, Wash.; Forest Service. 

August M. Schmidt, Portland, Ore.; Carbolineum Wood Pre- 
serving Co. 

F. A. Blackwell, Coeur d'Alene, Ida.; Blackwell! Lbr. Co. 

T. A. Cornwell, Portland, Ore, 

H. J. Anderson, Spokane, Wash.; H. J. Anderson Lbr. Co. 

H. B. Clark, Portland, Ore.; Manufacturing Lumbermen's 
Underwriters. 

Vincent Puimer, La Grande, Ore.; Geo. Palmer Lbr. Co 

R. M. Townsend, Portland, Ore.; Portland Ry., Light & 
Power Co, 

J. UH, Walker, Oregon City, Ore.; Willamette Pulp & Paper 


; U. S. Forest Service. 
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E. Blockley, Portland, Ore; Portland Ry., Light & Power Co. 
T. Tl. Munger, Portlond, Ore.; Forest Service. 


OREGON COUNTY ORGANIZES. 


PoRTLAND, ORE., Dee. 5.—A meeting of the representa- 
tives of the timber owners in Linn county, Oregon, was 
held tonight, following the close of the conference of the 
Western Forestry & Conservation Association, and the 
Linn County Patrol Association was organized and bylaws 
adopted. A board of five managers was chosen, who will 
hold a meeting December 20 and elect officers and decide 
on a policy and a campaign for patrolling the forests of 


> 


Linn county next season. The following constitute the 
board: R. 8. Shaw, Curtiss Lumber Company, Mill City ; 
A. W. Rees, Southern Pacific Company; Lewis Montgom- 
ery, Mann & Montgomery, Portland; John W. Alexander, 
Weyerhaeuser Timber Company, Portland; E. L. Marvin, 
Oregon & Western Colonization Company, Portland. 





BOX MAKERS ORGANIZED. 


West Coast Manufacturers Form an Association— 





Its Scope and Purposes. 


PORTLAND, ORE., Dee. 11.—At a meeting of box manu 
facturers of the north Coast last week at the Commercial 
Club the Northwestern Association of Box Manufac 
turers was formed. -R. B. Dyer, of Astoria, acted as 
chairman, and A. W. Cheney, of Raymond, Wash., as 
secretary. It was the last of a series of meetings that 
have been held once a month for the purpose of per 
fecting the organization. The following permanent 
officers were elected: 


President—R. B. Dyer, Clatsop Mill Co., Astoria. 

First vice president——J. 8S. Rhodes, Cascade Lbr. Co., North 
Yakima, Wash. 

Second vice president—E. C. Keune, Anacortes Lbr. & Box 
Co., Anacortes, Wash. 

Third vice. president—F. A. Douty, Multnomah Lbr. & Box 
Co., Portland. 

Secretary—-A. W. Cheney, Columbia Box & Lbr. Co., 
Raymond. 

Treasurer—E. C. MecGlauflin, North Western Lbr Co. 
Itoquiam, Wash. 

Directors—J. T. Moore, Pacific Box Co., Tacoma, Wash. : 
Kk. FF. Cartier van Dissel, Phoenix Lbr. Co., Spokane, Wash. ; 
Vincent Palmer, George Palmer Lbr. Co., La Grande, Ore. ; 
J. Hi. Mimnaugh, Nibley-Mimnaugh Lbr. Co., Wallowa; EB. N. 
Lachmund, Potlatch Lbr. Co., Potlatch, Ida.; FE. B. Hazen, 
Bridal Veil Lumbering Co., Bridal Veil; W. TP. O’Brien, 
Astoria Box Co., Astoria. 

Executive committee—-R. B. Dyer, F. A. Douty, E. N. 
Lachmund, J. T. Moore, W. P. O’Brien, A. W. Cheney and 
Kk. O. MeGlauflin. 


C. M. Lanning, formerly with the National Associa 
tion of Box Manufacturers, was appointed manager, 
with headquarters in Portland. 

A constitution and bylaws were adopted. They pro 
vide that the object of the association is to establish 
and maintain mutual confidence, reciprocity and good 
will among manufacturers of wooden boxes and box 
shooks; to promote uniform customs and usages among 
manufacturers, and to produce and disseminate among 
its members such information as may be of value to 
them, and to establish uniform grades for the inspec 
tion of boxes and box shooks. Oregon, Washington, 
Idaho, California and British Columbia are covered in 
the membership. Active members are those engaged 
in the manufacture and sale of wooden packing cases 
and box shooks in this territory. Machinery and supply 
concerns may be admitted to associate membership, and 
honorary members may be elected by the association. 
Two meetings a year will be held, the dates to be fixed 
by the executive committee. The membership fee is $25 
a year for the first year and $12 a year thereafter for 
active members in addition to assessments that may be 
levied, which shall not exeecd ten cents a thousand feet 
of output, and 1,000,600 feet of cutput yearly will be 
the minimum qualification for membership. 


Divided into Districts. 
The territory is divided into districts which, with 
the concerns therein entitled to membership, are as 
follows: 


Lower Columbia River-—-Clatsop Mill Company, Astoria 
Box Company, Willamette Box & Lumber Company. 

Upper Columbia River—-Mt. Adams Lumber Company, 
Binger Box Company, Bridal Veil Lumbering Company, 
Stanley-Smith Lumber Company, Pine Grove Lumber Com 
pany, Columbia Lumber Company, Dallas Box & Lumber 
Company, Dufer Lumber Company. 

Portland-Willamette Valley—Multnomah Lumber & Box 
Company, Multnomah Truck & Bag Company, Standard Box 
& Lumber Company, Oregon Box & Manufacturing Company, 
Portland Collapsible Box Company, C. K. Spaulding Logging 
Company, Amity Box Company, iden Manufacturing 
Company, Glendale Box & aantactering Company, Roner 
Iros., C. A. White, F. Hl. Smith & Co. 

Willapa Iiarbor—Columbia Box & Lumber Company, Ray- 
mond Box Company. 

Grays Harbor—-National Lumber & Box Company, North 
Western Lumber Company, Grays Ilarbor Commercial Com 
pany. 

Tacoma, Seattle and North—Anacortes Lumber & Box 
Company, Pacific Box Company, H. L. Bennett, Everett Box 
& Lumber Company, Ilague Box & Lumber Company, Mom- 
son Mill Company, I. H. Morse Manufacturing Company. 

Spokane, Potlatch, Leavenworth and North Yakima—Lamb 
Davis Lumber Company, Washington Mill Company, Crescent 
Woodenware & Box Manufacturing Company, Phoenix Lum 
ber Company, Cascade Lumber Company, Potlateh Lumber 
Company, Hedlund Box & Shingle Company, Buckeye Lum- 
ber Company, Inland Box Company, Inland Mill & Manu 
facturing Company, Phoenix Box Company, Post Falls Lum 
ber & Manufacturing Company, Standard Lumber Company, 
Opportunity Box Company. 

Eastern Oregon—George Palmer Lumber Company, Stod 
dard Lumber Company, Nibley-Mimnaugh Lumber Company, 
Meacham Lumber Company, Oregon Lumber Company, 
Grande Ronde Lumber Company, Blue Mountain Saw Mill 
Company, H. D. Spencer’ & Co., Sommerville Lumber 
Company. 

Attendance. 

There was a good attendance at the meeting, tie fol 

lowing being present: 

R. B. Dyer, Clatsop Mill Co., Astoria. 

KF. A. Douty, Multnomah Lbr & Box Co., Portland. 

S. E. Wrenn, Multnomah Trunk & Bag Co., Portland. 

A. W. Laird, Potlatch Lbr Co., Potlatch, Ida. 

Cc. W. Whittlesey, Standard Box & Lbr. Co., Portland. 

c. C. Patrick, Bridal Veil Lumbering Co., Portland. 

Hf. C. Campbell, Glendale Box Co., Glendale. 

L. C. Cramer, Bingen Mfg. Co., White Salmon, Wash. 

W. VP. O’Brien, Astoria Box Co., Astoria. 

O. H. Schwerdtman, Oregon Box Factory, Portland. 

A. W. Cheney, Columbia Box & Lbr. Co., Raymond, Wash. 
A. L. Paine, National Lbr. & Box Co., Hoquiam, Wash. 

J. T. Moore, Pacific Box Co., Tacoma, Wash. 

M. H. Leach, Raymond Box Co., Raymond, Wash. 

W. J. Waldie, Stanley-Smith Lbr. Co., Portland. 

W. C. Ufford, Washington Mill Co., Spokane, Wash. 

A. W. Cooper, secretary, Western Pine Mfrs’. Ass‘n, 
Spokane, Wash. 
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AMONG LUMBERMEN’S CLUBS. 


ANNUAL HOLIDAY MEETING. 

NEw ORLEANS, LaA., Dec. 11.—The Lumbermen’s Club 
held its Christmas meeting last Saturday night, gather- 
ing, as per arrangement of the entertainment commit- 
tee, which was master of ceremonies, at the Orpheum 
theater at 8 o’clock. Seats had been reserved by the 
club for the performance. After the show the clubmen 
and their guests repaired to the Restaurant de la 
Louisianne, where an elaborate supper was served. 

Although this was the annual holiday meeting, a brief 
business session was squeezed into the program, mainly 
for the purpose of electing the following new members, 
recommended by the membership committee: Henry 
Aleus, of S. T. Aleus & Co.; A. Walters, of the Rees- 
Scott Company; W. R. Seibert, of the National Sash & 
Door Company, and F, L. Sanford, of Zona, La. See- 
retary Palmer submitted correspondence had with See- 
retary Fish of the National Hardwood Lumber Asso- 
ciation relative to better inspection facilities at New 
Orleans. The association stations an inspector in this 
territory, with headquarters at New Orleans. Some- 
times, however, his services are needed outside the city 
and in his absence inspection of an export shipment may 
be required immediately. The club had sought to 
arrange for emergency inspections under such cireum- 
stances. Secretary Fish’s letter contained assurances 
that better facilities would be provided. 

The remainder of the evening was given over ex- 
clusively to having a good time. Among the guests 
called upon for addresses were Jno. E. Williams, of 
the AMERICAN LUMBERMAN, George H. Terriberry and 
Edgar M. Cahn, the last named responding to the 
toast ‘*Our Guests.’’ IL. M. Tully, formerly an active 
and popular member of the club, whose new employ- 
ment takes him out of New Orleans, was pleasantly 
remembered, the secretary being instructed to wire him 
the club’s greetings and best wishes in his new field. 
A toast to ‘‘ Merry Christmas and a Happy New Year’’ 
was proposed by Mr. Alexander of the entertainment 
committee, whose remarks made a decided hit, and a 
little later the meeting adjourned. 





THE REDS AND THE BLUES. 

MEMPHIS, TENN., Dec. 11.—Frank B. Robertson will 
make the race for the presidency of the Lumbermen’s 
Club for 1912 on the blue ticket. He will be opposed 
by J. W. Dickson, who has been named by the nomi 
nating committee on the red ticket. Both have been 
very prominent in the affairs of the Lumbermen’s Club 
of Memphis and both have a number of friends who 
will work actively for them until the last ballot has 
been cast. The full tickets nominated at the regular 
semimonthly meeting of the Lumbermen’s Club, held 
at the Tlotel Gayoso, follow: 

BLUE TICKET. 

For president—F. B. Robertson, manager of the lumber 
sales department of the Anderson-Tully Company. 

For first vice president—Charles B. Dudley, of the Dudley 
Lumber Company. 

For second vice president—C. D. Hendrickson, of the C. D. 
Hlendrickson Lumber Company. 

For secretary-treasurer—-R. T. Cooper, of the Memphis 
Saw Mill Company. 

For directors for two years—M. B. Cooper, Three States 
Lumber Company; George ©. Friedel, of the George 0. 
Friedel Lumber & Manufacturing Company, and Charles W. 
Ilolmes, of J. A. Holmes Lumber Company. 

RED TICKET. 

For president—J. W. Dickson, of the J. W. Dickson Com- 
pany and the Valley Log Loading Company. 

Kor first vice president—-James V. Rush, of Moffett, Bow 
man & Rush. 

For second vice president—-Phillip A. Ryan, of the Phillip 
A. Ryan Lumber Company. 

For secretary-treasurer—Robert T. Cooper, of the Mem 
phis Saw Mill Company. 

For directors for two years—J. D. Allen, jr., of the Dar- 
nell-Taenzer Lumber Company; Charles G. Kadel, of the 
P. KF. Stone Lumber Company, and 8S. M. Nickey, of the 
Green River Lumber Company. 

After the nominations had been made there were loud 
calls for the nominees and these were given oppor: 
tunity to express their appreciation of the honors con- 
ferred upon them and also to tell what they were going 
to do to their opponents. 

The election will be held at the Business Men’s Club 
Saturday evening. An informal luncheon will be served 
and the occasion is looked forward to with pleasant 
anticipation by all members of the club. 

In addition to several visitors about sixty members 
were in their places. The meeting was presided over 
by James E. Stark. The usual luncheon was served 
and proved thoroughly enjoyable. 

John W. MeClure, chairman of the information eom 
mittee ant also chairman of the committee nominating 
the blue ticket, thought to steal a march on his oppon 
ents when, under the guise of giving his report as 
chairman of the information committee, he said he 
wished to inform the members that the entire blue 
ticket would be elected. George C. Ehemann, chairman 
of the nominating committee on the red ticket and also 
a member of the information committee, countered 
very successfully with the declaration that Mr. MeClure 
had made only a minority report. 

The following members were elected by unanimous 
vote: Weaver Haas, resident manager of the W. FE. 
Heyser Lumber Company, Cincinnati, Ohio; R. H. Dar- 
nell, vice president of R. J. Darnell, Incorporated; B. 

Tully, of the Anderson-Tully Company, and Walt G. 
sass, manager of the Memphis Veneer & Lumber 
Company. 

A communication from Charles E. Brower, secretary 
and treasurer of the National Classification Committee 
on Lumber and Wooden Box. Interests, was read. This 
contained the announcement that the western classifica 
tion committee would meet in Galveston January 19, 


and the declaration that the writer had been seriously 
handicapped in his efforts in behalf of lumber and 
wooden box interests becaus® of the apparent indif 
ference of important lumber organizations as well as 
the lumbermen themselves. The letter urged upon the 
club to appoint a number of delegates to this meeting 
and to contribute funds toward defraying the expenses 
of the national committee. It was pointed out by Mr. 
Brower that everything was in satisfactory shape for 
the accomplishment of splendid results in behalf of 
lumber and wooden box interests if the lumbermenr 
would only lend their support. He explained that the 
work the committee had in hand was the securing 
of an adjustment of rates on wooden packages on a 
more equitable basis with those obtaining on packages 
made of fiber, pasteboard and other material. The club 
did not agree to make any contribution as an organiza 
tion but appointed a committee to solicit subscriptions 
from individual lumbermen. President Stark also 
named the following delegates to the meeting at Gal 
veston: W. R. Barksdale, chairman; S. B. Anderson, 
W. H. Greble and A. C. Lang. 

The river and rail committee read a letter written 
by the head of a prominent lumber concern in this sec 
tion to Joe Hattendorf, of the Illinois Central Rail 
road Company, protesting ‘against any effort of that 
road to advance rates on lumber by way of re-adjust 
ment of equalization. The letter set forth that the 
lumber industry is in no condition to stand an increase 
in rates and that the railroad would find it to its 
advantage to await a more favorable opportunity. The 
club took no action on the communication. 





A CINCINNATI CLUB ELECTION. 

CINCINNATI, Onto, Dee. 12.—At the annual meeting of 
the Hyde Park Business Men’s Club, held last evening, 
officers were chosen for the new year as follows: Presi- 
dent, I’. H. Kinney; vice president, John Shuff; second 
vice president, John Striker; recording secretary, Charles 
Broadwell; corresponding secretary, O. R. Bohache; treas- 
urer, Carl Arand; directors—O, J. Cutler, J. R. Edwards, 
W. W. Ford, Fred Jones, Felix Levy, Dr. Charles Weber, 
Frank Wood, ©. O. Rose, A strong element in the tLlyde 
Park organization is composed of lumbermen of this city, 
among whom are J. A. Bolser, of the Blackburn & Bolser 
Company, and Myers Y. Cooper, Hl. J. Reinhard and L. G, 
Nevin, the last three of the Midland Lumber Company. 





~~ 


NASHVILLE LUMBERMEN’S CLUB. 

NASHVILLE, TENN., Dee. 11.—Indications are that a 
larger meeting than any ever held by the Nashville 
Lumbermen’s Club will be that of January 2, when the 
annual banquet will be given at the new home of the 
Commercial Club. An effort will be made to seeure the 
attendance of every lumberman in Nashville. Charles 
Morford, of the Morford Lumber Company and _ vice 
president of the club, will give a resumé of the papers 
already presented to the club by different members of 
the various aspects of the trade, ‘‘The Cost of Doing 
susiness’’ being his general theme. 





SPIRITED TRADING. 

NASHVILLE, TENN., Dec, 12.—There was a good attend 
ance at the regular weekly luncheon of the executive 
committee of the Nashville Lumbermen’s Club this after 
noon at the Hotel Tulane. Further plans for the annual 
banquet to be given January 2 were considered and a 
number of routine matters were discussed, but no business 
of special importance came up for consideration. There 
was considerable spirited trading in lumber and a num 
ber of cars changed hands. 





PROTEST AGAINST DISCRIMINATORY RATES. 

CINCINNATI, On10, Dee, 12.—At the December meeting 
of the Lumbermen’s Club of Cincinnati the river and rail 
committee, of which B. F. Dulweber is chairman, was 
instructed to formulate and forward at once to the 
trustees of the Cincinnati Southern railroad, owned by 
the city of Cincinnati, a vigorous protest against the 
existing discrimination in freight charges by the lessees 
of the road against Cincinnati. Protest in the form of 
resolutions was decided upon. After a thorough discus 
sion of the matter and a presentation of the rates by 
Chairman Dulweber the following resolutions were in 
dorsed and forwarded to the trustees of the Cincinnati 
Southern: 


WHerEAS, The Cincinnati Southern railroad was built by 
the city of Cincinnati with a view of developing the manu 
facturing and business interests of said city ; and 

WHEREAS, The said railroad has been leased to the C. N. 
GO. & Z. fs Railroad Company, one of the conditions of the 
said lease being the establishment of fair and equitable 
freight rates; and 

WHEREAS, It is the sense of the Lumbermen’s Club of Cin 
cinnati, assembled in regular meeting on the fourth day of 
December, 1911, that the freight rates now being charged 
by the said Cincinnati, New Orleans & Texas Pacific Rail 
road Company are discriminatory, and are therefore in vio 
lution of the terms of the lease under which said company 
is operating, and are defeating the very object and purpose 
of the construction of the said road ; be it therefore 

Resolved, That the Lumbermen’s Club of Cincinnati pro 
test against such unfair rates and demand a they be re 
placed by rates that are fair and equitable; and, it further 

Resolved, That the board of trustees of Ay Cincinnati 
Southern railroad, representing the city!of Cincinnati in the 
lease with the Cincinnati, New Orleans & Texas Pacific Rail 
road Company, be requested to enforce such terms and condi 
tions of the said lease as will bring about the establishment 
of such rates; and be it further 

Resolved, That these resolutions be spread upon the min 
utes, and copies thereof be sent to the Cincinnati, New Or 
leans & Texas Pacific Railroad Company, and to the board 
of trustees of the Cincinnati Southern railroad, 


Wuereas, Mr. E, E. Williamson has for the last eight 
years acted as commissioner to the Receivers & Shippers’ 
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Che Days of Joy 
and Good Cheer 


—when thoughts of all mankind 
turn to deeds of friendship and 


benevolence—will soon be here. The 
past year has chronicled many happen- 


ings of note in the lumber world and the next 
year promises events that will surpass even those 


of 1911. The byword today is progress. The 


American Dumberman 


records the pulse of the lumber 
industry—contains up to the 


minute news from all comers 
of the continent and reports the big 
doings of lumbermen in a concise and 
entertaining manner. 


What better present could 





you send your friend, sales- 





man or manager 


for Christmas 


Its weekly visits will be a con- 





stant reminder of your kindly 


interest in behalf of the recipient 
and may lighten his burden long after 
the strains of the Christmas Carol have 


been forgotten. ([, Send in your order 
today and we will start the subscription with the 
issue of December 23rd (or sooner if you desire) 
notifying the recipient that same is being sent by 
you as a token of your good will. 


PRICE $4.00 A YEAR. 
American Lumberman 


PUBLISHER. 
431 South Dearborn St., Chicago, Ill. 
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[ee FINANCIAL —@al 


WE MAKE LOANS 
TIMBER LANDS 


In Amounts of 


$100,000 to $5,000,000 


During the past eight years we have loaned about Fifty Million 
Dollars ($50,000,000) to a group of the largest and most conservative 
lumber concerns in the United States. 


We Are Now in the Market 


for several additional Loans and shall be glad to advise with you, if 
you are considering the advisability of a Loan. We have the cash— 
if you have the timber. 


We are the only large Fi ial House 
an exclusive specialty of Loans for lumbermen. 


CLARK L. POOLE & COMPANY, 


CHICAGO, ILL. 


imber Bond Issues 


Purchased Outright. 











Le 








Proceeds can be used to enlarge 
plant, buy additional timber, 
refund indebtedness, etc. 


Bonds Payable Serially at Definite Periods 





Correspondence Invited 


Charles M. Smith & Company 


BANKERS 


First National Bank Building CHICAGO 











This House Makes an Exclusive Specialty of 


oans to Lumbermen 


Timber Lands 


Its management has for many years engaged 
in the timberland bond business, is thoroughly 
familiar with the needs of lumbermen. 
Companies desiring financial assistance will 
find it to their advantage to have council 
with us. 


Loans from $100,000.00 upwards. 


F. A. BREWER & CO. 


Timber Land Bonds 
, See Nat’! Bank Bldg., 
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—THE— 


American -Credit Indemnity 
Company 
OF NEW YORK. 


Insures Wholesale Lumbermen against ex- 
cessive loss through insolvency of customers. 

The stupendous amount of annual loss by 
bad debts makes Credit Insurance necessary. 


Loss Payments to Policy Holders 
over $7,265,000,00. 





302 Broadway, 
P NEW YORK. 


Marquette Building, 
CHICAGO. 


415 Locust St., 
ST. LOUIS. 














Association of Cincinnati, in which position he has rendered 
invaluable aid and has endeared himself to the business and 
shipping interests of that city; and 

Wuereas, Mr. Williamson has tendered his resignation to 
the said association, and is about to leave Cincinnati; be it 
therefore 

Resolved, That the Lumbermen’s Club of Cincinnati assem- 
bled in regular meeting on the fourth day of December, 1911, 
take this means of expressing its appreciation of the years 
of effort and self-sacrifice of Mr. Williamson in behalf of 
the shipping interests of Cincinnati; its deep regret at learn- 
ing of the severance of his past pleasant relations and its 
sincere wishes for his future welfare and success, and be it 
further 

Resolved, That these resolutions be spread upon the min- 
utes, and that a copy thereof be sent to Mr. Williamson. 


TRADE IN TACOMA. 


October Cut and Shipments—The Local Building Re- 
cord—Work of the Mills. 





TacoMA, WASH., Dec. 11.—The official report of the 
National Lumber Manufacturers’ Association for Octo- 
ber, issued by Manager Leonard Bronson, shows a slight 
improvement in general demand and a slight excess of 
shipments over cut in Washington and Oregon of the 
mills reporting. It is the most representative report 
that has been issued under the association’s new pub- 
licity scheme, 745 mills reporting, representing 25 states, 
an increase of two states and nearly 200 mills over the 
September report. The mills reporting represent a 
territory producing 911,000,000 feet of lumber during 
October. The report shows, in general, that October 
shipments were nearly 3 percent over the cut. 

lor some of the eastern states the report shows a gain 
in cut over shipments. The lumber situation in the 
Northwest, according to the report, was in slightly better 
shape in October than in September, the mills reporting 
from Washington and Oregon particularly showing excess 
of shipments over cut due to the policy of curtailment 
of output adopted by the northwestern mills, In some 
cases, Manager Bronson states, the mills are still pro- 
ducing far more than the demand and no improvement 
in prices can be expected until they, too, adopt the 
curtailment policy. California mills reporting show an 
excess in October cut over shipments, but this is explained 
from the fact that winter stocks are being laid in, as 
many of the interior mills there close down entirely for 
the winter. 

Although building permits issued in Tacoma in Novem- 
ber showed a total of $30,000 less than for the same 
month of 1910, indications are that 1911 total operations 
will exceed the record of 1910. The total expenditure 
involved in permits issued last year was $2,685,051, 
while for the eleven months of 1911 ended November 30 
the total was $2,573,348. December will need to total 
only about $112,000 to reach the 1910 total. Local de- 
mand for lumber and building material continues light, as 
is usual during the rainy season. 

The Big Creek Shingle Company, allied with the Pacifie 
National Lumber Company, expects to have its new plant 
in operation in about thirty days. The mill is being 
built to replace the plant burned last summer and is 
located on the same site. It has room for five upright 
machines but will have three uprights to start with, the 
other two machines to be installed whenever the shingle 
market may demand the additional capacity. 

The Evergreen Lumber Company, of Puyallup, whose 
mill has been idle for the last six months, is planning 
to resume operation in a week or so, according to Frank 
Dwight of this company. The mill has a capacity of 
40,000 feet. The company has secured timber on the 
Buckley branch of the Northern Pacifie and has in- 
stalled a logging camp at Arline and will do its own 
logging. stead 
MACHINERY CONCERN INCREASES CAPITAL 

STOCK. 

In order to increase its facilities for the manufacture 
of the latest type of improved woodworking machinery 
and to reduct the cost of production, the Hall & Brown 
Wood Working Machine Company, of St. Louis, Mo., 
has increased its capital stock from $200,000 to $250,- 
000, and has bought all the stock of the Yerkes & Finan 
Wood Working Machine Company. The heavier ma- 
chinery of the concern will hereafter be made at its 
original plant and the lighter type will be made at 
the plant it has just acquired. 

No change will be made in the management of the 
company. John Yerkes, formerly president of the 
absorbed concern, will become director in the Hall & 
Brown company and will be active in its management. 
The other employees of the concern will be retained. 

The Hall & Brown Wood Working Machine Com- 
pany was organized in 1877 and incorporated eleven 
years later. It started with a small capital and its 
growth to its present proportions has been steady, its 
plant at 1913-33 North Broadway being one of the 
largest of the kind. Its products are well known 
throughout the United States and foreign countries, 
its machinery being used in many parts of, the world. 

The president of the Hall & Brown Wood Working 
Machine Company is Charles 8. Brown, who was one 
of its founders and to whom much of the success of 
the company is attributable. The vice president, 
John F. Judd, also has been active in the manage- 
ment of the concern and is well known throughout 
the lumber industry, having represented the com- 
pany’s sales department. The secretary and treasurer, 
William Woltering, has been with the company since 
1886, entering its employ as shipping clerk and: work- 
ing up to his present position by virtue of his native 
ability. Each department of the company’s work is 
under the direct supervision of experienced and com- 
petent experts who are thoroughly interested in the 
business. 





COST OF COLLECTING. 


Its Relation to Deductions—Care of Credits and Dis- 
counts—An Address of Value. 


NASHVILLE, TENN., Dec. 11.—The presentation of a 
very interesting paper on ‘‘Cost of Collecting and De- 
ductions,’’ by I. R. Lesueur, of John B. Ransom & Co., 
was the feature of the regular weekly luncheon of the 
executive committee of the Nashville Lumbermen’s Club 
Tuesday afternoon of last week. 

Trading was lively, several cars of lumber changing 
hands, Further plans for the annual banquet January 2 
were considered, The committee in charge reported that 
the sale of tickets has begun and the prospects for the 
biggest and best entertainment ever given by the club 
are encouraging. It will be strictly a ‘‘stag’’ affair. 
The full text of Mr. LeSueuer’s paper follows: 


The subject Cost of Collecting and Deductions is so very 
closely allied with that of credits I can hardly treat of one 
without referring to the other. ‘In the days of yore the 
question of a man’s credit standing was of indifferent con 
sideration ; if he saw fit to ask for credit it was presumed 
that he was entitled to it. In England especially there was 
a place prepared for those who betrayed that confidence, 
Ifow often have all of us wished for that old English law! 
On the other hand, I take it for granted that if the law was 
now in effect in this country, we would all be here today 
just the same. 

Today before we allow our confidence to be shared by 
anyone to the extent of a car of lumber on credit, Brad- 
street, Dun or some other commercial agency must first ad- 
vise us as to just what risk we take in doing so. Even 
then, though there is presumed to be practically no credit 
risk, the question of unfair claims for deductions is still 
with us. It is not my intention to attempt to suggest a 
remedy for this evil which is costing us considerable yearly, 
but some of the commercial agencies are now not only issu- 
ing publications showing a merchant’s financial standing 
and promptness in paying his obligations, but also report 
the number of cases called to their attention where the 
merchant has made deductions considered to be unfair. 
These agencies should certainly have our support, but before 
we condemn the merchant a careful investigation should be 
made, for many times it will be found that the fault is 
really that of the shipper. The grade mixer who is called 
upon to stand heavy deductions only receives just what he 
deserves and the report of a shipper of an unfair deduction 
being made should not be given serious consideration until 
the shipper’s reputation has been investigated. 

The closer we scrutinize our credits and the better we 
know our customer the smaller is going to be the cost of 
collecting and less chance of an unfair deduction being 
made. It is absolutely an impossibility to arrive at any 
fixed cost of collecting and deductions as applied to the lum- 
ber industry—it depends so largely upon our credits, and 
our inspectors. If we select our customers carefully, load 
stock strictly up to order, there is practically no cost of 
collecting other than the 2 percent allowed for cash in ten 
days. There is not a merchant today who can afford not to 
discount his bills. 

“Two percent in ten days for cash” are practically uni- 
versal terms, and hardly a one of our customers who can 
hope to realize a larger profit in the regular course of his 
business than the rate of interest he receives on his money 
in taking advantage of these terms. If his banker, to whom 
he is certainly no stranger, does not consider the merchant 
worthy of such financial support as will enable him to dis- 
count his obligations I ask vou do you consider the mer- 
chant, who in most cases is a stranger to you, quite justi- 
fied in asking you to accept his paper? ‘The successful mer 
chant of today and the successful merchant of tomorrow 
are they who discount their bills. 

I believe that all of you will agree with me when I say 
that our customers who discount their bills are in the ma- 
jority and the 2 percent deducted by them of course is one 
of the costs of collecting. Two percent will also more than 
cover the cost of collecting from those merchants to whom 
we sell who do not take advantage of the cash discount, and 
taking into consideration the deductions made which are 
really unfair ones, I believe that the actual cost of collect- 
ing and deductions will just about amount to 2 percent on 
a year’s business. I also consider that this 2 percent will 
cover the cost of our subscriptions to the commercial agen 
cies and the amount paid to them for special reports as well 
as postage, stationery and the time used by our office forces 
in making collections, with a safe margin to cover the cost 
of any reinspections we are compelled to have made before 
collections can be effected. 

In conclusion I will again state that the cost of collec- 
tions and deductions depends very largely upon the care with 
which we select our customers and the class of stock we 
ship him, If the customer is A No. 1 and we ship him 
stock strictly up to order, the cost of collection and de- 
duction will not and can not be over 2 percent. 





FOREST PRODUCTS EXPORTS IN OCTOBER. 


The Monthly Summary of Commerce and Finance for 
October, 1911, shows that the October exports of lum- 
ber, scantling ete. were 204,426,000 feet, valued at 
$4,342,104. Kor October, 1910, the quantity was 149,- 
568,000 feet and the value $3,235,895. The total ex- 
ports for the year have been 1,871,453,000 feet, valued 
at $39,803,288, which is about 300,000,000 feet and about 
$5,000,000 in excess of the figures for 1910. 

Exports of logs and round timber were valued at 
$216,590, as against $224,226 for October, 1910. While 
these figures show a decrease for the month the total 
for the year to date is $3,866,086, as compared with 
$3,048,724 in 1910. As to hewn and sawed timbers the 
figures show an increase of 27,335,000 feet in quantity 
and $757,338 in value, as against 16,010,000 feet and 
$429,100 for October, 1910. Of this volume of export 
16,797,000 feet was of sawed pitch pine timbers, valued 
at $342,680, or over one-half in quantity and nearly 
one-half in value of the total exports of timbers. 

The aggregate exports of all wood and manufactures 
of wood, including box shooks, staves, heading, doors, 
sash and blinds ete., were, in value, $7,825,634, as com- 
pared with $6,158,767 for October, 1910. Exports for 
the year to date amount to $81,666,752, as against 
$71,834,038 for the corresponding portion of the previ- 
ous year, or an increase of over $10,000,000 of the 
value of wood exports. 





AUTOMOBILE STOCK WANTED. 

A prominent automobile manufacturing concern 
announces that it will be in the market next season 
for 2,000,000 feet of 4/4 sound wormy chestnut dressed 
to size to 15/16 inch thickness. Manufacturers who 
are in a position to supply all or part of this stock 
can obtain the prospective buyer’s name and address 
by communicating with the AMERICAN LUMBERMAN. 
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LOGGING DEPARTMENT 








TEST OF ELECTRIC LOGGING ENGINE. 

The subject of logging by electricity is one of a great 
deal of interest to lumbermen and loggers on the Pacific 
coast, and at several places experiments are being con- 
ducted in electrical logging. Last July the Potlatch 
Lumber Company, Potlatch, Ida., made some tests of 
electrical logging under the supervision of E. J. Barry, 
the electrical engineer of the company, which demon- 
strated beyond a doubt the feasibility of the use of 
electric machinery in this field. Orders have been placed 
for electrical apparatus and by eatly next spring it is 
expected that the Potlatch Lumber Company will have 
everything in working order for logging by electricity. 

Mr. Barry has prepared for the AMERICAN LUMBER- 
MAN @ report on the tests of the Potlatch Lumber Com- 
pany’s electrical logging, which was made in the timber 
in the vicinity of the plant at Elk River, Ida. The 
report follows: 

The logging engine under test was_ built, originally, by 
the Willamette Iron & Steel Works, of Portland, Ore., and is 
of the type commonly known as a road engine. When 
operated by steam it had two 11x13 cylinders, 200 R.P.M. 
at 150 pounds pressure. 

To adapt this machine for electric drive it was decided 
to gear direct to a counter shaft, and thence use driv- 
ing rods as in the original steam equipment, thus saving 
an entire remodeling of existing arrangements. 

This method has the advantage of rather noisy operation, 
coupled with loss in efficiency due to friction in the many 
moving parts. 

The motor employed is a 150-horsepower, 435 R.P.M. 
550-volt wound secondary, 3-phase, 60-cycle induction motor, 
and was designed speciaily for the heavy service required. 

A bank of resistance grids and an oll switch were mounted 





F. J. BARRY, ELECTRICAL ENGINEER; 
Potlatch Lumber Company, Potlatch, Ida. 


on the skids behind the motor,.and a controller similar in 
appearance to those used on street cars was mounted on 
the side between the haul-in and haul-back drums to allow 
the operator to control the power, friction clutches and 
foot brakes. 

Haulage Under Trying Conditions. 

Hauling was commenced from a distance of 3,000 feet 
from the engine and the power consumed measured by an 
indicating wattmeter. The largest single load was one 
scaling 5,100 feet of lumber and the power taken averaged 
176 horsepower, with peaks of 250 horsepower and 280 
horsepower of momentary duration. 

The motor behaved well under the rather trying condi- 
tions of the haul, the logs having to come theonsh dry 
ditches of six and seven feet in depth, cut by near early 
in the season when the ground was soft. <A decided advant- 
age is found in the steadiness of the motor drive, there 
being no variation from start to finish, whereas with steam, 
on a long haul, halts have to be made of varying duration 
to allow the boiler pressure to come up to normal. 

On logs averaging 2,500 to 3,000 feet by seale the horse- 
power averaged 120 to 130 on a straight haul, with the 
— accompaniment of peaks where an obstruction barred 
the way. 

The overload capacity of the motor is ample, as evidenced 
by the breaking of a bull chain and clevis when an attempt 
was made to force the log through an obstruction which 
proved to be stronger than at first anticipated. 

The test lasted for a week and was made as thorough as 
possible and demonstrated conclusively that a new field has 
opened up for the use of electricity. 

Differences in the Method. 

There are several points to be considered in which the 
use of electricity for logging differs from its use in ordinary 
commercial pursuits, among these’ being: 

1. The motor must be of specially rugged design and 
capable of withstanding large overloads for short periods. 

2. The air gap must be of liberal dimensions, as large 
as possible without adding useless weight to the motor. 

8. The motor to be of polyphase induction type with 
slip rings for external resistance, direct current as a rule 
being out of the question owing to transmission problems. 

The resistance grids to be of massive design and as 
compact as possible to withstand the continual jar and 
shock of haulage and the moving from one point to another 
of the logging engine. 

5. Circuit breakers and protective devices should have a 
time element device attached to permit the motor to hold 
on to a heavy overload, say 100 percent if necessary for a 
few seconds, 

6. Overloads of this duration and coming at infrequent 
intervals do not harm the motor and there are always 
periods of inaction when chains are being put on or off 
logs, which allow the dissipation of excess heat. ‘The haul- 
back is made at.a steady rate, which of course is always 
under the normal haul-in load. 

Some of its Advantages. 

To enunmerate a few of the advantages of electric drive 
as applied to logging. 

It eliminates considerable cheap labor in the woods, cheap 
labor which is often very inefficient. On each logging en- 
gine the services of three laborers are dispensed with, two 
men cutting and hauling wood and one man firing. 


In the winter in the colder parts of the country a watch- 
man is required to keep up steam for one or more donkey 
engines. No water is required for the motor driven machine, 
and this is sometimes a serious question with steam driven 
engines operating at a distance from a water supply. 

With a motor the daily log haulage will be raised very 
materially inasmuch as there is no pressure drop such as 
oceurs on long hauls with steam. 

The troubles inherent to the steam boiler do not require 
to be enumerated; they are many and various. With an 
electric motor designed for this service the troubles likely 
to be experienced should be few indeed where the necessary 
protective devices are installed. 

Removal of Fire Risk. 

The fire risk from sparks and ashes is removed and a 
source of supply for lighting provided in localities where 
logging camps can readily make use of same. The fact that 
power lines are available will encourage the use of many 
labor saving appliances in the camps, so tending to greater 
efficiency and economy in a branch of industry hitherto de- 
pendent very largely on manual labor. 

The time is coming when the refuse burner will become a 
thing of the past, when lumber companies can not afford to 
burn up thousands of horsepower as they are now doing, 
when a much better use can be found for lumber refuse by 
utilizing it for steam generation with its speedy conversion 
to electricity, available for use at hand or 100 miles away. 

The Potlatch Lumber Company have placed their order 
for step-up transformers of 500-kilowatt capacity, and two 
aw down transformers of 200-kilowatt capacity each, to- 
gether with two 150- horsepower logging motors, as evidence 
of their faith in the new power. 

Other electric logging engines will be added from time to 
time, there being sufficient capacity in the power station to 
run ten of them. 

The benefits bound to accrue from a general adoption of 
electric drive both in the mills and in the woods are many, 
and at this time many lumber companies are interesting 
themselves in its use. 


TRADE PUBLICATIONS 


Veneer Factory Equipment. 


Recent statistics of the federal government show that 
the manufacture of veneer has increased more rapidly 
in recent years than any other branch of the lumber busi- 
ness. The use of veneer in manufacture is essentially a 
form of conservation and it, therefore, makes a strong 
appeal to the modern enterprising lumberman. 

In view of the interest that attaches to this subject, a 
recent catalog of the Coe Manufacturing Company, of 
-ainesville, Ohio, will be welcomed. Inasmuch as the 
Coe concern has been in business since 1852 it is well 
known throughout the lumber industry as a manufacturer 
of veneer machinery. This concern furnishes machinery 
and equipment for every process involved in veneer 
manufacture and ‘‘ guarantees to plan, build and equip 
any sized mill of any desired capacity and deliver it in 
operation, built up to specifications.’’? The catalog 
referred to contains much valuable information and may 
be secured upon request by interested persons. 
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Saw Mill Equipment Catalog. 

The Giddings & Lewis Manufacturing Company, of 
Fond du Lac, Wis., has ready for distribution a very 
attractive sectional loose-leaf catalog of sawmill equip- 
ment of its manufacture. The book contains the fol- 
lowing sections: 


1—Log deck machinery. 6—Live rolls and transfers. 
2—Band and circular saw 7—KEdgers. 
mills. ‘—Trimmers and slashers. 
38—Sawmill carriages and 9—Clutch bulletin, 
accessories. 10—Hog bulletin, 
4—Stenam and friction feeds. 1 Gang bulletin. 


5—Horizontal band resaws. 

All of these sections are handsomely illustrated with 
appropriate detail and perfect descriptions of the machin- 
ery illustrated and the whole bound in an attractive 
cover. The book is designed to meet the needs of the 
busy enterprising sawmill operator and possesses many 
qualities that should make a strong appeal to him, 





Electric Lamps, Motors and Dynamos, 
Increasing use of electrical equipment by lumber 
manufacturing concerns has brought their purchases 
of goods in this line up to a high figure. A concern 
manufacturing a line of goods especially suited to the 


lumber trade is the Kentucky Electrical Company, of ° 


Owensboro, Ky. This company makes direct current 
dynamos and motors of the open and semi-enclosed 
types from 2 to 15-horsepower. The company makes 
also a full line of incandescent lamps. The Kentucky 
Electrical Company directs the attention of the trade 
to the fact that when the recent federal prosecution of 
electrical manufacturers was begun the investigation 
of the government had failed to find evidence on 
which to base charges that this concern was involved 
in the trust. The company recently has issued a cata- 
log and circular illustrating and describing its manu- 
factures in a comprehensive way. 





Steam Turbine Generators. 

Bulletin 4883 of the General Electric Company gives 
the latest data regarding the Curtis Steam Turbine Gen- 
erator sets supplied by that company. These generators 
are now made in very efficient form in sizes down to 
100 kilowatts of electric output. It is not generally ap- 
preciated that one of these steam turbines can take ex- 
haust steam from an ordinary reciprocating engine and 
secure considerable additional power from it. One of 
the illustrations in this bulletin shows such an outfit in- 
stalled in the power house of the E. K. Wood Lumber 
Company, Bellingham, Wash., having a capacity of 400 
kilowatts. This is a mixed pressure turbine, which 
that direct steam pressure may be used to supplement 
the exhaust steam pressure whenever needed. 
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Correspondence and personal interviews invited. 


; Devitt, Tremble & Co. ; 


BANKERS 
: First National Bank Building, CHICAGO. : 
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Fort Dearbaaal 
\ National Bank 


Clark and Monroe Sts. 


Capital, - $1,500,000 
Surplus & Profits, $400,000 
Deposits, - $17,000,000 





WM. A. TILDEN, President. 


NELSON N. LAMPERT, J. FLETCHER FARRELL, 
Vice-Pres. Vice-Pres, 


HENRY R. KENT, Cashier. 


GEORGE H. WILSON, CHARLES FERNA‘“D, 
Assistant Cashier. Assistant Cashier. 


THOMAS E. NEWCOMER, Assistant Cashier. 
UNITED STATES DEPOSITARY. 
We solicit accounts of banks, corporations, firms and fadivetuels 


and endeavor to give prompt and efficient service by per- 
sonal and courteous attention to our customers. 
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o Insincere, shop-worn excuses and disrespectful ‘ 

indifference pay no bills, Many businesses fail 
because of the poor accounts on the books, Avoid 
failure by using the services of our 


Law and Collection Department 


Try us every time a customer fails to respond 
when he should, We've had over 82 years’ ex- 
perience collecting lumber accounts, 


LUMBERMENS’ CREDIT ASSOCIATION 


20 W. Jackson Bivd, * ESTABLISHED 18676 116 Nassau Street, 
CHICAGO NEW YORK CITY 


a Please mention the American Lumberman, ~ 











Successful 
Business Men 


owe their prosperity largely to the fact that they 
keep in duts touch with every phase of thew 
business, We make it part of our business 


to systematize book-keeping methods so as to 
save labor and time and place you in easy 
touch with the conditions of any department. 
We solicit correspondence and will be pleased to 
give any information desired about our service. 


The International Audit Co. 


413 Merchants Loan & Trast Building - 
CHICAGO 
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TIMBER LANDS 


For Long Periods of Time in 
Amounts From $100,000 Up. 
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We have been in the lumber business for over 
thirty years. 

u We now control and operate a number of mii's. 

We have been loaning money to lumbermcn 
for many years. 

nN These facts make us especial’y fitted to kz w 

the wants of lumbermen, and to meet th.m. 





Lyon, Gary & Company 
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WE WILL LOAN 


well grouped and accessible virgin timber 
lands owned in fee in amounts of 


$200,000 to $5,000,000 


Successful lumbermen desiring to acquire 
additional tracts of timber, extend their 
mill capacity, or provide increased work- 
ing capital are invited to correspond with, 
or call upon us. 


A. B. Leach & Co. 


8 S. Dearborn Street, 
CHICAGO 


NEW YORK PHILADELPHIA BOSTON 




















Canadian and American 


TIMBER BONDS 


We are in a position to make loans on high 
grade Canadian or United States timber, secured 
by first mortgages. Proceeds can be used 
to enlarge operations, buy additional timber, 
refund indebtedness, etc. Bonds payable seri- 
ally at definite periods. 

Detailed reports of cruises of timber in any 
part of the world, made by cruisers of experi- 
ence. 

Correspondence Invited. 


LUMBERMEN’S TRUST CO., 


LIMITED. 
Metropolitan Building, VANCOUVER, B. C. 











TIMBER 
INVESTMENTS 


British Columbia 
A Specialty 


W. P. KETCHAM 


514 Stock Exchange, 
CHICAGO, - ILL. 











TELEGRAPH BILLS REDUCED [yoicrinus Terscode 


For further particulars address American Lumberman, Chicago, III. 





MECHANICAL IMPROVEMENTS, 


ESTABLISHES CANADIAN BLOWER FACTORY. 


The industrial development of Canada in recent years 
has made heavy demands for goods of various kinds 
manufactured in the United States and a_ profitable 
trade has resulted. For some purpose, however, in 
order to keep this Canadian demand, a factory in the 
Dominion is necessary. A concern that recently found 
necessary the establishing of a Canadian branch is the 
American Blower Company, of Detroit, Mich., manu 
facturer of ‘‘Siroceo’’ fans and blowers, for which 
it holds exclusive patent rights in Canada, the United 
States, United States possessions, Mexico, Central and 
South America and Japan. The European rights are 
held by Davidson & Co.’s Sirocco Engineering Works, 
Belfast, Ireland. 

For its Canadian factory the American Blower Com 
pany has acquired a centrally located tract of Jand in 
Windsor, comprising about four and one-half acres. 
This site is on the Essex Terminal railway. A view 
of the proposed buildings of the plant is shown here 
with. The company will begin at once the construction 
of the erecting shop, which will be 50x200 feet. It is 
expected also to have the office building completed and 
ready for occupancy this winter. The foundry build 
ing will be constructed next. The style of the new 
Canadian concern will be the Canadian Siroeco Com 
pany, Limited, and it will manufacture the full line 
of the American Blower Company products, compris 
ing fans, blowers, heating, ventilation, drying appar 
atus, steam engines, steam traps ete., and will at the 
outset have the complete engineering staff of the Amer- 
ican company at its disposal. 
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traction hauling, and special carts to suit every require- 
ment. The company announces that it has unusual 
facilities for making special hauling equipments of all 
descriptions and will gladly quote prices on submission 
of specifications and blue prints. Persons interested 
should ask for booklet No. 5. 





‘‘HOLLOW BLAST’’ GRATE BARS. 

The fact that wet, green or frozen sawdust, es 
pecially if very fine, settles so compactly on the grate 
as to exclude the air, suggested to the Gordon Hollow 
Blast Grate Company the manufacture of its ‘‘ Hollow 
Blast’’ grate. The bars of this grate are tubular and 
the air is introduced into them in sufficient pressure to 
force its way through and keep the sawdust loose. 
This pressure is regulated by means of a gate or valve, 
affording easy control of the fire. 

The Gordon company suggests that as frequent re 
newals of draft grate bars are necessary, the substi 
tution of the Gordon grate bars is advisable, inas- 
much as they, being always filled with fresh air, are 
practically indestructible. The company points out 
the fact that its grates can be used in ordinary fur 
naces or the Dutch ovens, no change of construction 
being necessary. To show its confidence in the work 
ing of the Gordon grate this company offers to ship 
to any responsible party an outfit subject to thirty 
days’ trial, paying the freight both ways in case of 
rejection. The main office of the company is at Green 
ville, Mich., but the Washington and Oregon trade for 
the grate is being supplied by the Puget Sound Ma 
chinery Depot, of Seattle, Wash. 











PERSPECTIVE VIEW OF THE PLANT OF THE CANADIAN SIROCCO COMPANY, LIMITED, WINDSOR, ONT. 


STEEL WHEELS FOR LOGGING SERVICE. 

The accompanying detail illustration is designed to 
show the construction of steel wheels for logging 
service made by the Electric Wheel Company, of 
Quiney, Ill, a concern that has been making log and 
lumber wagons and carts with steel wheels for the 
last fifteen years. In its description of these wheels 
the manufacturer directs particular attention to the 
manner in which the spokes are hot riveted in the tire 
and the manner in which the hub as molten metal is 
poured around the spokes. This process of manufac- 
ture is ealeulated to insure a wheel of the greatest 
superiority with respect to strength and durability. 
The heaviest demands made upon a wagon when in 
service fall upon the wheels, which of necessity must 
be so constructed as to withstand the severest strains 
and the hardest usage. The fact that the wheels of 
a wagon often give out long before the rest of the 
gear shows serious wear has given rise to the adage 
that ‘‘the life of a wagon is in the wheels.’’ 

In eonstructing its wheels the Electric Wheel Com- 
pany makes the hubs to fit any kind or size of axle or 
skein, with either nut or linehpin. The wheels can be 
obtained in any hight with any width of tire and any 
capacities, ranging from one to twenty tons. The 
Electric Wheel Company, which claims to be a pioneer 
in the manufacturing of steel wheels, log wagons and 
carts of every description, will furnish steel wheels to 
fit old axles and if desired will supply either steel 
or wood axles to go with its wheels. 

The cut of a wagon gear shown illustrates the Elee- 
trie company’s ‘‘Our Best’’ log wagon, which is one 
of its best sellers. This wagon is heavily ironed and 
braced and equipped with the ‘‘ Electric’’ steel wheels. 
The company builds also 8-wheel log wagons in various 
capacities, several styles of all steel cross-reach log 
and lumber wagons, to be used in connection with 





Note that the spoke has a head on 
the outside of the tire and a 
shoulder on the inside—also that it 
is countersunk in tire—it is abso- 
lutely impossible for the spoke to 
work loose. 














The hub, as molten metal, is poured 
around the spokes and unites with 
them forming one solid piece—the 
spoke has a “head" on the end so 
it can never come loose or pull out. 








The hub is smoothly finished in- 
side insuring a perfect fit, easy 
running and a light draft —just like 
a wood-wheel boxing. 








The spokes are wrought steel and 
staggered or “dodged” in the hub 
—they are oval shaped and set so 
the greatest strain, the side strain, 
comes on the widest part. 








Special steel tire material — best 
made for this purpose—either plain 
or grooved. 

















“OUR BEST” LOG WAGON, MADE IN 8 TO 16 TONS CAPACITY BY THE ELECTRIC WHERT 


COMPANY, QUINCY, ILL. 
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SMOKY CITY TRADE NOTES. 

PITTSBURGH, Pa., Dee. 11.—Announcement is made 
that the Aliquippa plant of the Jones & Laughlin Steel 
Company, near Pittsburgh, will be in full operation by 
January 1, and that 900 dwellings in the new mill town 
of Woodlawn are now ready for its employees. This 
plant has not been running for some time owing to the 
—_ ge re of the steel trade. 

. Babcock, of E. V. Babcock & Co., is at Tellico 
rales Tenn., and looking after mill operations. He 
was at Davis, W. Va., last week. The Babcock people 
report business good and prices strong. Cypress trade 
has been better than usual with this firm. 

Bemis & Vosburgh report little change in the general 
run of trade, but a very satisfactory outlook and a much 
better tone to the market owing to buyers’ inquiries 
being more definite. 

President W. D. Johnston, of the American Lumber 
& Manufacturing Company, finds a very satisfactory 
situation in the trade, but with plenty of room for more 
business. Prospects, he says, are good in all lines. 

The Interior Lumber Company reports but little change 
in general trade, which continues fair in price and mod- 
erate in volume. The outlook is promising. 

The Germain Company reports a slowing down of busi- 
ness for the close of the year. November’s spurt seems 
to be over and the whole problem is, What of the new 
year? 

The Kendall Lumber Company reports demand good 
in all lines. It is preparing to develop its new hardwood 
tract in the Cheat River territory of West Virginia, 
where it is estimated it has 100,000,000 feet available. 





QUAKER CITY NEWS. 

PHILADELPHIA, Pa., Dee. 11.—A good volume of busi 
ness is being done, but, in hardwoods especially, it 
lacks the snap that it had reeently. Stock taking and 
disinclination to complicate affairs at the end of the 
year apparently have more to do with this than any 
falling off in demand, and it will probably be followed 
by better business early in the coming year. 

Yellow and North Carolina pine are still scarce, with 
prices up and a fair prospect of going higher. Box and 
roofers are so scarce that other woods are being pressed 
into service, and they, too, are becoming scarce. 

White pine is in good shape, the lower grades being 
especially strong, and not up to demand. Spruce is 
rather scarce, is in good demand at stiff prices, and 
very little can be had except from specialists. Cypress 
is about normal, and hemlock is holding its recent gains, 
with a still stiffening tendency. Shingles are about nor- 
mal, while the lath market is decidedly a seller’s one. 

The demand of the outlying towns is still the great 
factor, and the distribution of lumber through this city 
is going far ahead of its consumption. 

Building business continues fair for the time of year 
owing to continued open weather. Since the first of 
the month 160 permits have been issued, covering 187 
operations, of a value of $246,600. 

In a recent report of the Chestnut Tree Blight Com- 
mission the statement is made that $10,000,000 damage 
already has been done in this state alone, where the 
chestnut timber is valued at from $60,000,000 to $70,- 
000,000. Outside this state the damage to date is esti- 
mated at $15,000,000, while the annual product of the 
eastern states is valued at $22,000,000. 

Clement E. Lloyd, jr., has given up his office in the 
Land Title building and is concentrating his affairs at 
his enlarged yard, where his office is now located. 

William N. Lawton, of Howes, Lawton & Russell, 
who has been in the South almost continuously since 
August, is expected in this city to spend the holidays. 

Among recent visiting lumbermen were J. C. Siemon, 
of Siemon Bros., Limited, Toronto, Ont.; W. P. Me- 
Millan, Hammond Lumber Co., San Francisco, Cal.; 
Joseph W. Cottrell, Pittsburg; Clyde E. Jones, Lamb 
Fish Lumber Company, Cincinnati, Ohio; T. Mart 
Brown, W. P. Brown & Sons Lumber Company, Louis- 
ville, Ky.; R. C. Hartman, general manager of the 
West Branch Box & Lumber Company, Williamsport ; 
G. Edgar Boyd, Harriman, Tenn., and Thomas J. Chris 
tian, of Maley & Wertz, Indianapolis, Ind. 


LAKE ERIE PORTS 














FROM THE FOREST CITY. 


CLEVELAND, OnI0, Dee, 12.—Business is slack generally. 
There seems to be a general tendency to wait, buy from 
hand to mouth, and in a large measure to put off until 
after the first of the year any unnecessary purchases. 
The yellow pine market is still fluctuating. Hardwoods 
show more strength and inquiries being received along 
this line are ene ouraging. The sash and door business is 
none too good except in stock stuff for completing build- 
ings now under cover for the winter. 

Secretary J. V. O’Brien, of the Cleveland Board of 
Lumber Dealers, states that the volume of local business 
this year will probably exceed that of several years past, 
but that unsettled conditions and close competition are 
making serious inroads into profits, which are not near 
up to the standard for the amount of business done. 

The Cleveland market has been fortunate in its lake 
Shipments this season. During the year not a stick of 
lumber was lost on the lakes. Steamer D. Leuty, wrecked 
late this season, was bound up light. 


The A, Teachout Company reports an exceptionally 
good run of business in its sash and door trade. The 
company has had an excellent year throughout its line, 
with prospects for a continued run of good business. 

W. W. Rathbun has moved his offices to 207 Engineers’ 
building. He reports a good volume of trade for this 
time of the year. 

‘“We have been finding a very encouraging increase in 
inquiries for hardwoods from manufacturers of furniture, 
pianos and automobile bodies,’’ said F. T. Peitch, of the 
F. T. Peitch Company. ‘‘From indications there should 
be an excellent business along these lines early in the 
new year. The hardwood market is in fair shape and 
we are much encouraged. ’’ 

The Nicola, Stone & Myers Company notes that the 
volume of its business has kept up remarkably well during 
the year, but the margin of profits has been so close that 
the year can scarcely compare with others, 

C. R. Curtiss, of the C, C. Mengel & Bro. Company, 
Louisville, Ky., was in Cleveland last week. He stated 
that there is a very good trade in mahogany, especially 
from manufacturers of furniture. 





FROM WESTERN NEW YORK. 


BuFFraLo, N. Y., Dee. 13.—While the hardwood trade 
has slowed down a little preparatory to the inventory 
season building has continued active to the advantage 
of the retailer and the planing mills, and as a rule con 
ditions are reported satisfactory for the season. Many 
frame dwellings are either planned or under construe- 
tion. Building permits last week numbered sixty-nine, 
with forty-four frame dwellings. The total building 
costs were $265,000. 

Alexander Rice McKim, inspector of dams for the 
conservation commission, gave out Wednesday a_ part 
forecast of his report to that body in regard to inspec- 
tion he has recently made of such structures in this state 
and the directions given to safeguard life and property. 
He reports that he has found dams in the state gen 
erally in a very neglected condition, even when ordi 
narily well constructed. 

The interest taken in forestry matters by the Em 
porium Lumber Company has led to an arrangement 
for an early visit to the company’s timber tracts and 
saw mills of Harvard students in forestry, headed by 
Irving W. Bailey, the instructor in that department. 

What appears to have been the last lumber cargo for 
the season came in this week early on the steamer Peters, 
consisting of hardwood from Alpena. 

Charles E. Park, of Park, Winton & True, sash and 
door manufacturers of Addison, has been in this city 
this week, calling on the lumber trade. 

W. P. Betts will start this week for Duluth on a 
lumber purchasing trip for C. M. Betts & Co., expecting 
to be gone about ten days. The office reports a very 
fair volume of white pine sales for the year. 

The R. Laidlaw Lumber Company has received and is 
handling the last of its white pine for this season, hay 
ing just unloaded two large cargoes. The stock in 
cluded a fair proportion of extra grade pine. 

A, G. Hauenstein’s yard received its last lumber 
cargo a few days ago, consisting of white and norway 
pine and hemlock, It will have its usual amount of 
stock this winter. 

Some of the large box factories, including those of 
Graves, Manbert, George & Co. and Montgomery Bros. 
& Co., will close at the end of the month for a week 
or ten days for repairs and inventory. Trade in boxes 
so far this month has kept up comparatively well. 





NORTH ATLANTIC COAST 


NEW ENGLAND TRADE NOTES. 


Boston, MAss., Dee. 11.—The Sable Lumber Company, 
Boston, has been incorporated with a eapital stock of 
$93,400. The organizers are Charles H. Porter, Fred- 
erick B. Smith, Roy C. Southworth and Clifford P. War- 
ren. 

The Johnson-Jordan Lumber Company, Malden, has 
been incorporated with a capital stock of $25,000 for 
the purpose of dealing in lumber. The incorporators 
are George H. Johnson, George E. Jordan and George E. 
Jordan, jr. 

The Allston Builders’ Finish Company has been in- 
corporated in Boston with a capital stock of $10,000. 
The incorporators are George E. Feast, Alfred J. Feast 
and Thomas Shreeman. The plant will be located in 
Allston. 

Building contracts in New England for the first eleven 
months of this year amounted to $162,535,000 as com- 
pared with $149,715,000 during the corresponding period 
a year ago and $1! 50, 017,000 for the corresponding period 
during 1909. 

Henry E. Dimock, who has conducted a woodworking 
business in New Britain, Conn., for several years has sold 
out this business to Clarence Rush and A. P. Leavitt 
who will continue it under the firm name of Leavitt 
& Rush. Mr. Dimock is retiring from this business. 

The Brett Lumber Company, Lynn, is building a wharf 
on Saugus river in that city, to be 380 feet in length, 
108 feet wide at one end and 260 feet at the other. 














THE PENOBSCOT RIVER DISTRICT. 

Banoor, ME., Dec. 11.—The cold snap of last week 
has been succeeded by warm weather and Maine rivers 
are still free of ice, with no indication of closing much 
before Christmas. Bangor mills have shut down for 
the season, but several of them are still shipping lum- 
ber, a dozen vessels being in port taking on cargoes. 
Two large cargoes of spruce have been loaded here 





‘monte COAL 


IMMEDIATE SHIPMENT 


Springfield, tl. 
Clinton, Ind. 
Fairmont, W.Va. 


Capacity 7,000,000 TONS Annually 


WE WANT YOUR ORDERS. 


Harrisburg, Ill. 
Linton, Ind. 
Cambridge, O. 





OUR PRICES RIGHT. 


O'GARA COAL CO. 


PRODUCERS 
|, ERENT CHICAGO inovianaro.tis 

















NOTICE! 


From and after January Ist, 1912, Messrs. Frank A. 
Arend & Company will no longer act as New England 
agent for the Butterfield Lumber Company. 

This change is not occasioned by any dissatisfaction 
on our part with the manner in which Messrs. Frank A, 
Arend & Company have handled our account for many 
years past, nor is the change caused by any question of 
credit. 

This step is taken because of matters entirely outside 
of and not related to business affairs. 

Our account in the New England States, after the 
date above mentioned, will be handled by Messrs. 
Spencer Arend & Company, 161 Summer street, Boston, 
Mass. 

We desire to express our thorough appreciation of 
the liberal patronage extended us for many years past 
in the New England States, and solicit a continuance 
of the same, which we will do our best tu merit. 


BUTTERFIELD LUMBER COMPANY, 
NORFIELD, MISSISSIPPI. 





Mr. Saw-Mill Manager, 






_ MAY PROVE 


FATAL 


Don’t wait a month to know your “‘ 
of operation: Install 


WAY’S PAY-ROLL SYSTEM 


and know “each day”’ the exact cost for each depart- 
ment including labor and supplies, It’s a convenience 
to the bookkeeper and cashier; it reduces timekeep- 
ers’ work eight-tenths; it saves the COMPANY in 
dollars and cents many times its cost, for it is im- 
possible for any employee to overdraw, and no sur- 
plus employees can be engaged about any depart- 
ment without the Managers’ immediate knowledge. 


cost”) 


Write for sample, stating whether weekly, 
semi-monthly, or monthly closing is wanted. 


THAD. WAY BUSINESS-FORMS COMPANY 


PRENTICE, (Marengo Co.) ALA. 











In your search for the most 

practical course in Forestry 

and Logging for your boy 
WRITE 


WYMAN’S SCHOOL OF THE WOODS, 


MUNISING, MICHIGAN. 
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Manufacturer, Wholesale 
Dealer and Shipper 


LUMBER 


SHINGLES 
Robert S. Wilson 


1036-37 Henry Bldg. - Seattle, Wash. 


Use Our Land and Timber Department. 
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Our Specialties are 


LONG FIR TIMBERS 


RED CEDAR 
SHINGLES and SIDING 


We are Manufacturers. Shipments Prompt. 
Inquiries Solicited. 


Hewitt-Lea Lumber Co. 


General Offices, 612 Mutual Life Bldg. 
SEATTLE, WASH. 




















FOR SALE |) 


Mills at 
BELLEVUE, WASH. 
Write or wire for 


H A delivered prices. 


Timothy, Prairie and Alfalfa. 


Cars always enroute. 

















(Albert Miller & Co.,crticaéo” J 











A NECESSARY EQUIPMENT 


When card is detached 
from tab all 
edges are 
smooth. 










There is just one bit of busi- 
ness equipment which ever 
man has to have—a business card. 

Usually the better card you 
carry the better standing you 
will have among both yourasso- 
ciates and customers. They 
both judge you and your firm by 
the card you present. 

The very best thing in the 
way of cards, and the one 
Lome used by men of the best taste 
~4 and judgment of what is 
best, is the 


Peerless Patent 
Book Form Card 


rOTEEL COMPANY 


’ 
e:TTSeeuReH PA 
6.K. HARRIS oe 
eases ae: 


Appearance of Card in Case. 


Peerless —because nothing in cards equal or excel them, 
—because the method of binding and detaching is our 
Patent own, and protected by patent. all edges being ab- 
solutely smooth. 
—because they are bound in books of 26 cards each, 
Book Form with tissue paper between to afford protection from 
dirt and crumpling. 
Cards —either printed or engraved—as you desire. 


Write us and ask us for a sample tab of these cards and 
see what they are for yourself— What they would mean 
to you individually as a part of your equipment. 


The John B. Wiggins Company 


ENGRAVERS, DIE EMBOSSERS, PLATE PRINTERS 
61-63 East Adams Street, CHICAGO, ILL. 
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nF FOREIGN 
Edward Chaloner & Co. 


WOOD BROKERS 


and Agents for the sale of American 
Hardwood, etc., in Logs and Lumber 


96 Derby Rd. Sandhills, LIVERPOOL 


Cable Address, “CHALONER.” Codes used, A BC, 
Al, Liebers’, Western Union and Lumberman’s Telecode 
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BRYCE, JUNOR & JELLIE 


Established 1878 
SHIPPERS’ AGENTS FOR SALE OF 
American Lumber 
IN ENGLAND. 


28 Baldwin Street, 
BRISTOL. 


49 a Brown’s Bldg. Exch. 
LIVERPOOL. 














within a week for New York, the vessels going to Stock- 
ton, twenty-five miles below, where they will remain all 
winter, proceeding to New York in the early. spring, 
thus bringing the lumber on the market when stocks are 
light. 

Until the rain of Friday and Saturday there was a 
foot of snow in northern Maine, in some .sections two 
feet, but the depth has been greatly reduced by rain 
and lumbermen express anxiety over predictions of an- 
other open winter. Logging operations have been pro- 
gressing fairly well, the cutting being on a scale much 
reduced from last winter, however. 

The Augusta Lumber Company has closed its mill 
‘or the season, having shipped 300 carloads and twenty 
five vessel cargoes of long and short lumber. 





A NEW JERSEY LUMBER CENTER. 

NEWARK, N. J., Dec. 12.—Business in lumber has not 
been brisk. Building operations are deferred and orders 
at yards and mills cover for the most part work started 
earlier in the year, Prices remain about stationary, 
with reports of favorable dealings of a special character. 
In building permits the two last weeks have been among 
the lightest of the year. Last week forty-seven permits, 
representing estimated construction costs of $105,000, 
were issued, a gain of one permit and about $5,000 in 
value over the preceding week, 

A strong delegation of Newark officials and members 
of the Board of Trade attended the convention at Wash- 
ington, last week, of the National Rivers and Harbors 
Congress, concerned principally about the advancement 
of the inland waterway scheme to connect Cape Cod, 
Mass., with Beaufort, N. C. A vital part of this scheme 
is a projected canal suitable for ocean going vessels, 
extending clear across New Jersey from Raritan bay at 
Perth Amboy to the Delaware river at Bordentown. 
The state goyernment has already provided for an appro- 
priation of $500,000 for the right of way for this pro 
posed canal, The Jerseymen were pleased at the atten 
tion this inland waterway project received. 


THE EMPIRE STATE 


FROM THE METROPOLITAN DISTRICT. 

New York, Dee. 12.—The outlook for the winter’s 
lumber business is more encouraging, but actual con 
sumption of lumber continues on a very moderate basis. 
Yards see the advantage of prevailing prices and a 
number of new inquiries of good size are in the market 
for early shipment. It is a long time since stocks at 
this season have been lower than now, particularly in 
hardwood lines. Retailers have beeome so used to 
conducting their business on a hand to mouth bas‘s that 
they now have some difficulty in getting their shipments 
as promptly as during the last three or four months. 
Much strength is noted in the North Carolina pine 
situation and feeling in spruce and hemlock yard 
schedules is better. Stocks at mill points are none too 
large for an ordinary business, and while there is plenty 
of room for further improvement in prices the market 
tone is healthier than it has been for some time. 

Kight permits were issued in Manhattan last week for 
projected buildings amounting to $1,181,200; twenty 
eight in the Bronx, $474,300; 114 in Brooklyn, $698,400, 
and ninety-six in Queens, $350,100. Building activity 
is especially noticeable in the Woodhaven section of 
(Queens, where a number of rows of one and two-family 
houses are in course of erection. , 

Several changes are reported to be under way in local 
operations of interest to the lumber trade. The Bruns- 
wick-Balke-Collender Company, manufacturer of pool 
tables, bowling supplies ete., whose plant is located at 
Long Island City, and employs several hundred work- 
men, many of whom are expert woodworkers, is reported 
to be removing to Chicago, where the headquarters of 
the concern will be located. The lumber property, mold- 
ing mill and residence of Isaac D. Sweezy, who has been 
in the lumber business for about twenty-five years, at 
Greenport, L. I., has been sold to Stanley Lowndes, the 
oyster planter, for $30,000, The Astoria Veneer Mills 
& Dock Company, of Long Island City, has added to its 
real estate holdings by purchasing a tract of ninety 
acres near its present plant. 

Harry 8. Lafond, who has engaged recently in the 
lumber business on his own account, returned on Satur 
day from a trip south, where he had been visiting among 
mills whose stocks he will handle in this market. 

Hamilton TH. Salmon & Co. find the demand in their 
line more active than it was a month ago. Mr. Salmon 
states that prices are firm and as a general rule stocks 
at mill points are not at all large. Quartered oak is 
plentiful but not more than most mills desire in order 
to give them an opportunity to accumulate a little dry 
stock. 

C. W. Brownson, of the Seacoast Lumber Company, 
says that the cypress demand is fully up to expectations 
for this time of year. Inquiries for larger lots than have 
been booked reeently are now coming into the market, 
and while there is room for improvement in the price 
range there is a firmer tendeney toward higher prices. 

Recent visitors included E. B. Hamilton, of the 
Hamilton Lumber Company, Pittsburgh; J. A. MeKenny, 
Twin City Lumber Company, North Tonawanda, N. Y.; 
Cc. L. Barr, Whiting Lumber Company, Philadelphia; 
and C. H. Sisson, of the A. Sherman Lumber Company, 
Potsdam, N. Y. E. A. Selfridge, of the Northwestern 
Redwood Company, Willitts, Cal., is spending a month 
in the eastern market. He is very optimistic on the 











outlook here for redwood, and states that through the 
company’s numerous sales’ agencies a large volume of 
lumber is coming into this market. 

The plant of C. R. Soley Company, Rutherford, N. J., 


was damaged by fire last week to the extent of $6,000, 
one-half of which was covered by insurance. The retail] 
lumber and hardwood plant of the James F. Stewart 
Company, Jersey City, was damaged by fire last week. 





FROM THE TWO TONAWANDAS. 

NortH TONAWANDA, N. Y., Dec. 12.—Only. one more 
vessel is known to be consigned to the Tonawandas with 
lumber for this season’s delivery. The steamer Culligan 
left Boyne City, Mich., Tuesday of last week and 
arrived in Buffalo Sunday with a consignment for the 
Buffalo Maple Flooring Company. M. M. Smith, of the 
Dock & Mill Company, for which the Culligan has 500,- 
000 feet of white pine aboard, was informed today that 
it would be a week before the steamer would arrive. 

The R. T. Jones Lumber Company has just got its 
last cargo of the season by lake on the dock from the 
steamer Bradley and is loading ten cars of white pine 
for export. 

B. I. Jackson, of the Haines Lumber Company, re- 
turned today from a trip to Washington, D. C., Phila- 
delphia, Pa., and other eastern points. On Wednesday, 
Thursday and Friday of last week he attended the Na- 
tional Rivers & Harbors Congress at Washington as a 
delegate from the New York State Waterways’ Asso- 
ciation. 

A. Weston & Son had intended to bring down more 
white pine aboard the steamer Buell and barge Stewart 
from Manistique, Mich., but stormy weather caused a 
cancelation of the trip, the vessels going into ordinary 
at the shipping point. They will be among the first 
boats to come down the lakes next spring with stock. 

J. A. McKenney, of the Twin City Lumber Company, 
has returned from a business trip to New York. 


CANADIAN TRADE NEWS 














AT ONTARIO’S METROPOLIS. 

Toronto, ON?T., Dee. 11.—Trade is a little quiet owing 
to the slackening of building operations and the approach 
of the holidays. Prices for white and red pine, hemlock 
and spruce are firm, with some indications of an in- 
crease during the winter, as the close of navigation 
somewhat earlier than was expected interfered with ‘ship- 
ments and left many of the dealers with a shortage in 
some lines, There is an active demand for pine mill 
culls, which are more in requisition for export than usual, 
and the price is stiffening. Reports from the Georgian 
Bay districts are to the effect that the weather has been 
favorable for logging operations. 

The Spanish River Lumber Company, Limited, of Sud- 
bury, has leased for a term of years the lumber yard at 
Point Edward near Sarnia formerly operated by the 
Ontario Lumber Company, of Toronto. Harry Turnbull, 
formerly in business in Sarnia, has been appointed man- 
ager. 





FROM A BUSY CANADIAN MILL POINT. 


HuLL, QueE., Dee. 11.—Loghauling will not be started 
generally in the camps till after Christmas. Men are 
still being sent from Hull and other hiring centers, the 
chief employers being Amerjcan concerns. Reports in- 
dicate that fewer logs for local manufacturers of lumber 
will be taken out than was the case last winter, but there 
will be an inerease in the eut of pulpwood. 

Buckingham corporation in revising the fixed assess- 
ment of the James MacLaren Lumber Company, placed 
the amount at $100,000. For the last twenty years the 
company has been paying on an assessment of $60,000. 
The industry is one of the largest in the Ottawa valley, 
being the chief support of many residents of the little 
Quebee town. 

A federal charter has been granted to the Dominion 
Mahogany & Veneer Company, with headquarters in 
Montreal. The company has $500,000 capital and will 
deal in mahogany and manufacture furniture and fit- 
tings. 





NOTES FROM MANITOBA. 

WINNIPEG, MAN., Dee. 11.—The weather has been mild 
since the 1st of December and considerable is still being 
done in finishing buildings. Farmers did not do much 
fall building on account of the lateness of the harvest 
and the threshing season, but they have recently been 
buying small lots of lumber for repair work. Retail 
lumber dealers have not been ordering very heavily from 
the mills this fall.. In the cities and towns, howeyer, the 
year’s business has been satisfactory apparently. Indi- 
cations for next spring are unusually favorable. Stocks 
at country yards are not large, and the demand when 
spring opens up is expected to be heavy. 

While collections have not been as satisfactory as the 


-wholesale and retail merchants hoped, a large amount 


of money already has come in from the country. Thresh- 
ing, as already stated, was later than usual, and conse- 
quently marketing of the grain was delayed, especially 
after the traffic congestion in November set in. Still, 
a larger amount of grain has been marketed up to date 
than in the corresponding period of last year, al- 
though perhaps not so large a percentage of the total 
yield. The wheat output of 1911 in western Canada is 
by far the largest in the history of the country. Its 
value also is much ahead of the aggregate of any former 
year, for the farmers are getting high prices for even the 
lower grades, of which there is an enormous quantity on 
account of frost damage. 

The annual convention of :the Western Retail Lumber- 
men’s Association will be held in Winnipeg the second 
week in February, at the time when the annual ‘‘bon- 
spiel’’ is held here. Announcement of the exact date will 
be made shortly. 
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- MICHIGAN. 


IN THE SAGINAW VALLEY. 

Bay Ciry AND SAGINAW, Micu., Dee. 12.—Steamer Jay 
Gould arrived from Duluth Friday, the last lumber ar- 
rival of the season, with 339,000 feet of lumber consigned 
to Handy Bros., and left 200,000 feet at the *“Soo.’’ 
Steamer Peters loaded lumber at Alpena last week and 
cleared for Chicago. 

George D. Jackson, lumber commission dealer and 
manufacturer, who maintains the only commission deal- 
er’s office on Saginaw river, is home from Georgian bay, 
where he was located the greater part of the season hand- 
ling lumber. He shipped from that district 102,000,000 
the season just closed, His mill at Little Current manu- 
factured 22,000,000 feet. He estimates the log output in 
that district at 30 to 35 percent less than the quantity 
handled last year. The concerns operating are cutting 
and skidding logs, but hauling will not begin until early 
in January. There is about a foot of snow in the woods. 
He says the amount of unsold lumber being carried over 
on the mill docks is comparatively small. 

Local plants are all in operation. The movement of 
dressed lumber and general millwork was fair all the fall. 
Lumber receipts by lake will show a material falling off 
the last season compared to previous years. 

The announcement of the death of William B. Judson, 
first learned here from the AMERICAN LUMBERMAN, caused 
genuine sorrow among the older people who knew him 
personally from his residence in Bay City, and lambermen 
who learned to know and respect him through his con 
nection with lumber publications. The writer represented 
Chicago lumber journals with which Mr. Judson was as- 
sociated since 1875, and his personal acquaintance cov- 
ered a period of forty years. The announcement of his 
death in the AMERICAN LUMBERMAN as ‘fA Man Among 
Men’’ was a fitting tribute to the character of an up- 
right, conscientious Christian citizen, always loyal to his 
friends, his country and devoted to his profession. 

During November there were shipped from the port of 
Cheboygan 9,000,000 feet of lumber, 1,300,000 shingles, 
46,000 cedar posts and 12,000 cedar poles. 

The Woodward Furniture Company, of Owosso, will 
erect an addition 96x128 feet and four stories to its 
plant, and will then add 100 employees to its force. 

The young man dressed as a lumberjack who deals out 
forged checks has turned up again, this time at Onaway, 
where he worked off three checks of $77 each upon the 
unsuspecting merchants of the town. The checks bore 
the signatures of the Richardson Lumber Company, of 
Alpena and Bay City. 

The Detroit & Mackinac has finished its Rogers City 
division, the last rail into the town having been spiked 
down last week. It is already hauling out a lot of tim 
ber over this division and is expected to do a large busi- 
ness in lumber and other forest products. 

Frank Kelley has resumed the manufacture of shingles 
at his mill at Vanderbilt on the Mackinaw division, north 
of Bay City. 

The fall movement of hardwood lumber held up much 
better than expected. Dry stocks of maple, beech, bireh 
and basswood are not large, having been particularly 
sought for. Nearly all of the mills manufacturing hard- 
wood and hemlock will run through the winter. 














THE CITY OF THE STRAITS. 

Derroir, ..1CH., Dee. 12.—The activity reported last 
week continues, and any change in conditions has been 
for the better. The situation is reflected in the build- 
ing permits, which totaled $255,545 last week, as com 
pared with $189,725 for the preceding seven days. The 
building record for the year to date is notable, the 
permits issued for the eleven ‘months ended November 
30 representing a total construction cost of $17,928,969. 
The figures for 1910, which broke all previous records, 
were $17,315,950, and these included an item of $1,200,- 
000 for the Dime Savings Bank building, on whieh work 
has just been begun. So, in spite of this handicap, 
December opened with an advantage of $613,019, which 
will be materially increased, no doubt, by the end of the 
month. 

Among the concerns that have finished taking inven 
tory are the Brownlee-Kelly Company, at the River 
Rouge. It has a larger stock on hand than at any 
previous time. William E. Brownlee, of this company, 
made a trip to Cheboygan last week and found the 
snow almost gone and no ice in lakes of that section. 
The loggers of the district who depend on snow roads 
are somewhat worried. 

Only the fact that the insurance has run out, which 
most vessel owners regard as sufficient, prevents the 
lumber carriers of the Lake Huron ports from putting 
their boats in commission again. M. D. Olds, well known 
Cheboygan operator, sent out the steamer Schoolcraft 
at his own risk December 6 With a cargo of hemlock for 
Tonawanda, and it reached that port in safety December 
6. It is thought this establishes a record for late sail- 
ing in these waters. 


a 


ON LITTLE BAY DE NOQUET. 

HSCANABA, MICH., Dee. 12.—The I. Stephenson Com- 
pany, Wells, has both mills running day and night. 

W. B. Wallace, St. Louis, Mo., president of the Esea- 
naba Manufacturing Company, is here on business, 

G. M. Mashek has three camps on the Escanaba & 
Lake Superior iailroad. He will only cut about 60 
percent of the usual amount. The Vans Harbor Lumber 
Company had to stop hauling at its camps on account of 
the mild weather, and from present indications its log 
crop will not exceed two-thirds that of last year. Berg- 





man & Gasman will only do a small amount of logging 
this winter at Bark River, compared with other years. 
A. J. Hughitt & Sons have one camp at Premeau spur 
on the Whitefish branch, and will cut about half of the 
amount of timber of other years. The mild weather, with 
warm rains of the last few days, has caused this. 





NORTHERN MICHIGAN NOTES. 


MANISTIQUE, Micu., Dee. 12.—The Carl H. Seeger 
Lumber Company, of Manitowoc, Wis., is erecting a saw 
mill six and a half miles east of Wallace, Mich., where 
it owns a large tract of hardwood timber. 

D. H. Hartman, of Oostburg, Wis., has begun logging 
cedar near Wilson getting out posts and wood. The 
posts are being shipped to Oostburg and other points 
south, 

The steamer Marshal F. Butters brought in 371,000 
feet of lumber to Menominee from Waukegan the last 
week. Schooner Mary Ludwig brought 71,000 feet of 
lumber from Wells to Menominee and laid up for the 
winter. The Ann Arbor No. 3 took 16,000 feet of lum- 
ber from Menominee to Frankfort. Steamer Oscoda 
loaded at Fort River with lumber for Chicago. The 
steamer Barth has been loading here. Barges Norris 
and Helvetia also loaded here. 

The Greenwood Lumber Company, of Ontonagon, is 
logging heavily at Green, Ontonagon county. 

Isaac Stephenson, jr., of the Ludington, Wells & Van 
Schaick Lumber Company, of Ludington, La., has been 
visiting his daughter, Mrs. Fred Haggerson, of Menomi- 
nee. While there he celebrated his twenty-eighth anni- 
versary in connection with the company. 

The Morgan Lumber Company, of Oskosh, Wis., is 
doing considerable logging near Foster City, Mich., and is 
cutting the logs in its mill at that place. 





MENOMINEE RIVER NOTES. 


MENOMINEE, MICH., Dee. 12.—Logging conditions in 
the upper peninsula are disappointing, due to soft 
weather following cold, and work in the camps is sus 
pended. 

The Bird & Wells Lumber’ Company expects to finish 
its planing mill and yard operations at Wausaukee within 
a few days. The machinery in the planing mill is to be 
shipped from Wausaukee to Menominee and set up in 
part of the large flooring factory of the J. W. 
Wells Lumber Company. With the departure of the 
Bird & Wells company from Wausaukee the last of the 
great Wells industries disappears from that village. 

The South Side Lumber Comparty’s mill at Hiawatha 
has started operation and will be kept running till about 
July. This is the company’s last season in Hiawatha 
and it is probable that next year the plant will be sold. 

The saw mill which is being built at Wallace, Me 
nominee county, by Frank J. Pankratz, of Sturgeon Bay, 
will be in operation by January 1. 

The A. H. Stange Company, of Merrill, has received 
thirty carloads of logs from Cedar Falls, and will start 
its plant next spring and expects a big run. 

The government has allowed an appropriation of 
$4,000 for a lighthouse at Manistique. The present 
lighthouse has been maintained by the Chicago Lumber 
Company and other interested concerns. 





NORTHWESTERN MICHIGAN NOTES. 


Boyne Ciry, Micu., Dee. 12.—W. H. White was in 
Chicago last week. The W. H. White Company is plan 
ning another extension of its dimension mill, recently 
completed. 

The Black Land & Lumber Company is turning out 
a considerable stock of handles of all kinds this season. 

K. lL. Wenzell, this city, has just completed a saw 
mill in Chippewa county, upper peninsula. 

Louis Jenson, who moved from Salling about a year 
ago to the upper peninsula, where he has extensive tim 
her operations, will spend the winter season at Sallings 
looking after his property there. 

Olds & Hixson, of Vanderbilt, have put in a big stock 
of logs so far this season. That section has good 
sleighing. 





WISCONSIN — 


IN NORTHERN WISCONSIN. 


RHINELANDER, WIs., Dec. 12.—There is some falling off 
in inquiries and orders for hardwoods, but many new 
orders are coming in and customers who have business 
placed with shippers seem to be eager to get their stuff. 
Indications seem to be of a good, steady demand, stop- 
ping only for the usual holiday period. Jobbers report 
that they are shipping only about as fast as new orders 
come in. Cars are plentiful; only here and there are 
there any complaints of shortages. Trade is not gener- 
ally distributed, but the more energetic concerns have 
all they. ean attend to. 

There are still the usual calls for Nos, 2 and 3 common 
basswood $28 and resawed, but this stock is about as 
scarce as hens’ teeth. No. 3 birch has been called for 
frequently and the stock is well sold up and being rap 
idly shipped out. One large ¢oncern is completely shipped 
out on No. 2 common birch also and is buying to com- 
plete orders. There is a good deal of buying among 
jobbers, showing that their stocks are becoming broken. 

A survey of a considerable part of the hardwood pro- 
ducing field last week showed that there is no overstock 
of any kind of wood. Certain concerns may have what 
they consider too much rock elm or ash or first and see- 
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ond basswood, while their neighbors are all shipped out 
















Supply and Demand. 





Chief among the factors deter- 
mining the real intrinsic value of 
BIRCH is its rapidly approaching 
commercial extinction. 

The BIRCH family is found 
from the Arctic Circle to Texas; 
it also is known in parts of Eu- 
rope and Asia, yet the BIRCH of 
American commerce is restricted in 
growth to a very limited territory. 
At the present rate of consump- 
tion it will be practically exhausted 
within a few years. It is impor- 
tant, therefore, that this timber, the 
very scarcity of which soon will 
give it a place among the highest 
priced woods, shall be utilized to 
the best advantage while it is to be 
had, 


It should be understood that 
BIRCH is a “FANCY HARD- 
WOOD” in its own right. It no 


longer masquerades as a substitute 
for something else. It has no ob- 
jectionable features to overcome, 
No wood surpasses it in attractive 
appearance or durability. It has 
few equals. Its sole weakness to- 
day is its price, which soon must 
respond to the law of supply and 
demand. 

As an investment, whether in 
furniture, flooring or finish, 
BIRCH is bound to be a dividend 
paver, if bought at the present 
price. 

FLANNER-STEGER LUMBER CO., 
Chicago, Ill. 
FLANNER-STEGER LAND & LBR, CO. 
Mellen, Wis. 

Cc. A, GOODYEAR LUMBER CO., 
Tomah, Wis. 


GREENWOOD LUMBER CO., 
Ontonagon, Mich. 


HOLT LUMBER CO., 
Oconto, Wis. ' 

G. W. JONES LUMBER Co., 

Appleton, Wis. 
NORTH WESTERN LUMBER CO., 

Eau Claire, Wis. 

RIB LAKE LUMBER CO., 
Rib Lake, Wis. 


WILLOW RIVER LUMBER CO., 
New Richmond, Wis. 


I. STEPHENSON CO., 
Wells, Mich. 


SAWYER-GOODMAN CO., 
Marinette, Wis. 


GOODMAN LUMBER CoO., 
Goodman, Wis. 


BUSWELL LBR. & MFG. CO., 
Wausau, Wis. 


JOHN OELHAFEN, 
Tomahawk, Wis. 


DIAMOND LUMBER CO., 
Green Bay, Wis. 
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Hemlock and Lath and 
Hardwood White Cedar 
Lumber Shingles 


LET US QUOTE YOU 


on the next car of Hemlock Lumber, White Cedar 
Shingles, Hemlock and White Pine Lath. 


Large Stock, Straight or Mixed Cars. 





Prompt Shipments Guaranteed. Give us a Trial. 
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It Goes 
Fast 


because it is some 
of that good stock (4) 
of —— 


Hemlock and Basswood 


that the trade demands. Send us your orders for 
some of this stock and you will secure the busi 
ness of all who want good lumber for their 
money. We manufacture all our lumber and 
—" large assortment of good stock always on 
land, 


Brooks & Ross Lumber Co. 


SCHOFIELD, WIS. 








WHITE PINE ana BASSWOOD 


Beveled Siding, Finish in all 
Thicknesses and Shop Lumber 


For Prompt Shipment 


Sawyer -Goodman Co. 


MARINETTE, WISCONSIN. 











On Your Way to the Southlan 


Stop off at Vicksburg, Mississippi, and visit the beautiful his- 
toric National Military Park. Sixty two miles of automobile 
driveway, and over two millions of dollars in monuments. 
Stop at the NATIONAL PARK HOTEL 
one of the best Hotels in the Great South. Opened July 4, 
1911, under the management of Mr. Gaston Saux, formerly of 
The Grunewald, New Orleans. Conducted upon the modi- 





fied European plan. 














on those items, and there is no doubt that all the lumber 
on hand will be needed by next spring. There is no par- 
ticular change in prices. 

Several logging camps let a lot of men go last week, 
on account of the thaw which made the ground too wet, 
but it has frozen up since and they are straggling back 
to camp again. Men are plentiful. Few logs have been 
hauled in, even to the mills that buy exclusively from 
farmers, but logs seldom begin to arrive before Christ- 
mas, and there is time enough to-get all that are needed. 
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CREAM CITY TRADE NOTES. 


MILWAUKEE, Wis., Dee. 12.—Milwaukee lumbermen 
are confident that the coming of the railroads into the 
market again for rails and car material will accomplish 
much in the way of improving the lumber business. The 
Chicago, Milwaukee & St. Paul railway’s order for 500 
cars to be built at its West Milwaukee shops will mean 
plenty of business in the lumber line, while repair work 
is demanding much material. 

During the last two or three weeks a number of con- 
tracts for railroad equipment have been placed in Mil- 
waukee and abont the country, reports A. E. Manchester, 
superintendent of motive power for the above named 
road. At the West Milwaukee shops it is preparing to 
build 500 freight cars and is building twenty locomotives. 

Although woods operation in northern Wisconsin is 
progressing loggers would like to see colder weather and 
deeper snow. The weather has been rather mild during 
the last week and operations have been retarded in some 
localities, especially where the ground was not frozen 
hard before the early fall of snow. 





IN THE HEMLOCK COUNTRY. 


MELLEN, WIs., Dee. 12.—The big sawmill plant of the 
Scott & Howe Lumber Company, at [ronwood, was to 
start Monday, and will be operated without interruption 
all winter, according to the management. A crew of 
about 100 men is employed at the plant, and the starting 
of the mill will improve the industrial situation in Iron- 
wood considerably. 

T’.. N. Okerstrom, well known Port Wing lumberman 
and land owner, will use a steam hauler this winter to 
haul his logs from the woods to his mill. This will be 
the first time this method will be employed in this see- 
tion of the county, but steam haulers have been used to 
advantage in northern Minnesota for a number of years. 





ON THE MENOMINEE. 


MARINETTE, WIs., Dec. 12.—The Ellinger saw mill at 
Howe has been moved to Funk Lake, where big logging 
operations are in progress. Fifteen or twenty build- 
ings are being erected around the mill. 

S. M. Carson, of Peshtigo, has opened logging camps 
at Lowe, near Lake Noquebay, and will soon begin ecut- 
ting 1,000,000 feet of hemlock and hardwood for the 
Peshtigo Lumber Company, of Peshtigo. 

R. Alden & Sons, of Bruce, have sold their wood 
products business to the Two Rivers Manufacturing 
Company, of Two Rivers. 

Marshfield lumbermen will eut about two-thirds as 
much timber this winter as last. The Upham Manu- 
facturing Company has about the same number of men 
this year as last in the woods. The Roddis Lumber & 
Veneer Company is working with a smaller erew near 
Park Falls. 

The Langlade Land & Timber Company, of Oskosh, 
has been incorporated ; capital stock $500,000; ineorpora- 
tors J. Davis, J. Edwards and J. D. Leslie. It will deal 
in timber and lands. 





WISCONSIN VALLEY NOTES. 


MERRILL, Wis., Dee. 12.—The H. W. Wright Lum- 
ber Company’s saw mill resumed operation yesterday 
after being shut down for some time, and will continue 
to run all winter. 

An extra train crew bas been put in service to take 
care of the large amount of logs that are arriving daily. 

The Anson, Gilkey & Hurd Company’s factory is now 
running ten instead of eight hours, although orders are 
not coming in fast. 

The heavy rain of Saturday and Sunday has settled 
the snow in the woods and the loggers look for colder 
weather, which would make excellent logging. 





CURIOUS PRINCIPLES INVOLVED. 


Some curious principles are involved in the multitude 
of complaints which the Interstate Commerce Commission 
has to settle. In its opinion No. 1654 it passes upon the 
claim for a refund on over 100,000 pounds of excess 
weight, which the consignee claimed originated because 
in transferring the lumber at Cincinnati the cars were 
passed over a track which was submerged in water reach- 
ing well over the beds of the cars in which the lumber 
was loaded. The commission found, however, that the 
transfer company which was responsible for the wetting 
of the lumber in this way collected its charge on a basis 
of measure of lumber and not weight, and that the rail- 
road companies which were paid by weight were not 
responsible for the action of the transfer company. In 
opinion 1661, a logging railroad in Wisconsin received 
twenty cars to be loaded with logs and sent out. Heavy 
rains came on and the ground thawed and the logging 
road was put out of commission, its roadbed being too 
soft to bring out the loaded cars. Before they could be 
brought out demurrage had accrued amounting to over 
$2,000. The commission, however, was unable to find 
any reason for ordering a refund of this demurrage 
because of the failure of the logging railroad to per- 
form its functions. 





MINNESOTA 











THE MINNESOTA LUMBER CENTER. 


MINNEAPOLIS, MINN., Dee. 13.—Local railroad freight 
offices report lumber receipts at Minneapolis for No- 
vember amounting to 13,376,000 feet, compared with 
15,546,000 feet received in November, 1910. Shipments 
were light, amounting to 6,800,000 feet, compared with 
9,744,000 feet for November last year. : 

Building permits issued in Minneapolis for November 
totaled $659,540, compared with $785,005 for November 
last year. The total for eleven months this year is 
5,830 permits, total estimated cost $13,329,580, while 
for the same months last year 6,091 permits were issued, 
with an estimated cost of $13,793,610. 

The Red River Lumber Company has resumed sawing 
in its mill at Akeley, after a brief shutdown to overhaul 
machinery and make the change from summer to winter 
sawing. 

Representatives of west Coast concerns report that 
lineyard buyers are beginning to get into the market 
and have placed several large orders within the last 
few days at the regular market prices. The orders 
are coming in advance of inventory, and evidently are 
based on a fear of advancing prices. In fact, nearly 
everything advanced 50 cents a thousand this week. 

Roy Thompson has located in Minneapolis as_ sales 
representative of the Puget Sound Lumber Agency of 
Seattle. He began his lumber career in this city with 
his father, B. N. Thompson, but for the last six years 
has been in the Coast and Inland Empire country. 

H. B. Waite, of the H. B. Waite Lumber Company, is 
on a business trip to the west Coast. 

Edgar Dalzell, sales manager for the C. A. Smith 
Lumber Company, returned last week from a_ short 
trip to Chieago and other points. 

A. J. Taylor, of the Northern Lumber Company, 
Cloquet, Minn., was in Minneapolis last week, as were 
J. C. Earl, of the Johnson Creek Lumber Company, 
Rainier, Wash., and E. Townsend, representing FE. R. 
Elliott & Co., Madison, Wis. 

IF. W. Shepard, of the Shepard-Traill Company, is 
on a business trip to Seattle and other Coast points. 

H. W. Stuchell, of the Eclipse Mill Company, Everett, 
Wash., is in Minneapolis on business. He was in Chi 
cago consulting a specialist for treatment, and leaves 
this week for the West. 

George A. Tuttle, of the Tuttle Lumber Company, 
Sioux Falls, S. D., was in Minneapolis looking over the 
market last week. as also was J. H. Johnson of Johnson 


sros., Gilby, N. D. 





AT THE HEAD OF THE LAKES. 


DULUTH., MINN., Dee. 13.—Unsold lumber in Duluth 
at the close of navigation totalled 35,000,000 feet, in 
round numbers, a less quantity than usual at the close 
of navigation, and one notable fact in this connection 
is that practically all this unsold stock is high grade, 
No. 3 common and better. The low grades have been 
sold, and some of the producers are sold months ahead 
of the saws. Buyers of box lumber have been very 
active for several weeks and lumber of that kind is 
pretty well cleaned up. 

J. B. Dunnigan, representing William Schuette & 
Co., of New York and the Dunnigan-Stuhr Lumber Com- 
pany, of Minneapolis, was in Duluth a few days ago, and 
says that he is in the market for large quantities of 
high grade lumber, both in the United States and Canada. 
The companies that he represents, he says, have shipped 
much lumber and timber to England, and considerable 
to South America. He says that he is in the market 
for white pine timber to be shipped to England for 
shipbuilding purposes. 

Capt. William O’Neil, of Cass Lake, Minn., super- 
intendent of logging on the Chippewa Indian reservation, 
says that the eut will be between 90,000,000 and 95,000,- 
000 feet this fiscal year, as against about 80,000,000 last 
year. Logging conditions have been ideal up to recently, 
but on December 10 rain fell over northern Minnesota. 

A hot pond is being installed by the International 
Lumber Company at its large saw mill in International 
Falls, and the plant will be ready to resume operation 
about February 15, It is now undergoing repairs. With 
the hot pond the mill will be in position to operate the 
year round. 

The W. T. Bailey Lumber Company is cutting the 
timber from thirty-eight forties purchased from the 
state in the vicinity of Capitagoma. 

Extensive logging operations are in progress in the 
vicinity of Biwabik, on the Mesaba iron range. The N. 
B. Shank Company is operating camps south of Biwabik 
and cutting considerable mining timber for Pickands, 
Mather & Co., near Skibo. The Colvin & Robb Company 
is logging south of Biwabik, and at Bassett. The North- 
ern Lumber Company is operating near Biwabik. The 
Weyerhaeuser syndicate has large camps operating a few 
miles north of Tamarack, and there are numerous small 
loggers also in that vicinity. The Weyerhaeusers have 


six camps, 
SEPA 


The filing with the Commerce Court of a petition by 
the Kansas City Southern railway asking the court to 
enjoin the Interstate Commerce Commission from en?- 
forcing any of its orders regarding account keeping is 
understood to be a challenge of the constitutionality of 
that part of the interstate commerce law authorizing 
the commission to prescribe methods of account keeping. 
The contention made by the railroad is that the right 
of keeping its accounts is a property right and is not to 
be interfered with by the commission. 
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FROM THE PACIFIC NORTHWEST 





PUGET SOUND NOTES. 





The Charter Situation—New Selling Agency Project 
Gaining Favor—Eastern Lumber Trade Conditions 
Said to Be Improving. 

SEATTLE, WASH., Dec. 11.—Charters for lumber car- 
riers remain firm with a number of new fixtures reported 
at top prices, among them schooner A. M. Campbell, 
Puget sound to San Pedro, $5; schooner F. EF. Sander, 
Tacoma to San Francisco, $4.50; schooner HE. K. Wood, 
Grays harbor to Honolulu, $6; barkentine Pauko, Colum- 
bia river to Valparaiso, 52s 6d; C. S. Holmes, Columbia 
river to San Pedro, $5; Matthew Turner, Grays harbor to 
Honolulu, $6.25 (this rate being an advance of 25 cents 
over the last previous charter), and schooner Alpena, 
Puget sound to Sydney, 42s 6d. 

The project of forming a number of selling agencies on 
the north Pacifie coast, embracing therein practically all 
the lumber mills not already included in present agencies, 
while meeting with considerable favor, has as yet as- 
sumed no definite shape. E. O. Southerland, of the Cov- 
ington Lumber Company, of Kent, chairman of the West 
Coast Lumber Manufacturers’ Association committee to 
look into the advisability of such agencies, was in Seattle 
last week and reports that the project is receiving com- 
mendation on all sides. It is, however, a big undertak- 
ing, and if the plan sueceeds at all it will probably be 
several weeks before it will take definite shape. Meetings 
of lumbermen held recently in Seattle and Tacoma have 
indorsed the proposition, but outlying mills are a little 
slow in reaching a conclusion. 

H. G. Foster, Minneapolis representative for the St. 
Paul & Tacoma Lumber Company, who has been spending 
some time on the Coast, was in Seattle last week on his 
way east. Mr. Foster is one of the best known lumber 
salesmen in the middle western territory, and he has a 
host of friends and acquaintances on the Coast. 

I. W. Shepard, of Minneapolis, president of the Shep 
ard-Traill Company, well known Pacific coast and Inland 
Empire lumber wholesaler, arrived the first of this week 
and will spend some time at the local office of the com 
pany. Mr. Shepard states that it is hard to draw a eon- 
clusion as to the extent of retail yard buying for the 
coming year in the middle West; that conditions in the 
eastern states are looking up, but that middle western 
buyers have little to say, and that it is a practical im 
possibility to judge of what will arise from this source 
during the coming year. Before the formation of the 
Shepard-Traill Company, several years ago, Mr. Shepard 
was on the road for Carstens & Earles, Incorporated, of 
Seattle, and he has a wide acquaintance in the eastern 
and middle western trade, 

J. H. Bloedel, manager of the Larson Lumber Com 
pany, which operates a mill at Bellingham and has sell- 
ing offices in Seattle, has just returned from a_ three 
weeks’ trip east. He visited Chicago, New York and 
other business centers and states that conditions, par- 
ticularly on the Atlantic seaboard, are looking up. He is 
encouraged at the increased buying of car building ma- 
terial by railroads, and says that recent inquiries and 
purchases of this class of lumber amount to over 30,000 
cars. While a large part of this goes to the yellow pine 
mills, it is nevertheless a good indication, as the rail- 
roads have been buying very sparingly for many months. 
Mr. Bloedel was accompanied by Mrs. Bloedel on his trip 
vast. 

A visitor in Seattle last week was W. 8S. Wrigley, of 
James Wrigley & Son, Mobridge, 8. D. This company 
is a lineyard concern, but Mr. Wrigley was not on the 
Coast for the purpose of doing any buying. He has two 
sisters living in Seattle and was paying them a visit. 

I’. C. Riley, in charge of logging operations for Bloedel, 
Stewart & Welch at Myrtle Point, B. C., was in Seattle 
last week for a few days. Mr. Riley’s family reside in 
Seattle and he was paying them a visit. Bloedel, Stew 
art & Welch have a large tract of timber near Myrtle 
Point and their logging operations will be continued all 
winter. 


Conditions of Log Market. 

EK. P. Blake, manager of the Washington Log Broker 
age Company, says that while log prices on the Sound are 
not high they are firm and logs somewhat scarce. With 
the curtailment in progress by the mills the present sup 
ply of logs will just about take care of the demand, un- 
less there should be a heavy snow storm, in which case 
a log shortage will be felt. This condition applies mainly 
to the Sound, however, as there are plenty of logs in 
British Columbia waters and on Grays harbor and Co 
lumbia river, reports being to the effect that from 125,- 
000,000 to 200,000,000 feet of logs are in the Columbia. 
Logging operations for the last few months on the Sound 
have been very light as compared with the same period of 
past years. Prices are $5.50, $8 and $11, with possibility 
of an advance soon. 

Fred W. Locke, who sueceeds John D. Collins as man- 
ager of the Seattle office of the Chicago Lumber & Coal 
Company, is an experienced lumberman, being especially 
well versed in the export trade. Mr. Locke comes to 
Seattle from Mobile, Ala., where he had charge of affairs 
for the Chicago Gulf Export Lumber Company, a sub- 
sidiary concern of the Chicago Lumber & Coal Company, 
having handled this business for the last four years. He 
is a native of Ireland and has been brought up in the 
lumber business. Coming to America, Mr. Locke took 
charge of the Vancouver (B. C.) office for the Chicago 
Lumber & Coal Company, remaining there for three years, 
after which he went to England for the Pacifie Coast 
Lumber Mills, a Vancouver concern. After a year in 
England he returned to America and took up export work 





at Mobile for the Chicago Lumber & Coal Company. He 
is said to be one of the best versed men in the export 
trade, and will make a feature of the export business 
from the Seattle office, which will be a new departure for 
the company. J. D. Collins resigned as manager of the 
Seattle office more than a week ago and was immediately 
sueceeded by Mr. Locke. 
Heavy Curtailment. 

Charles E, Patten, president of the Atlas Lumber & 
Shingle Company, Seattle, who has been making a quiet 
canvass of the mills to ascertain the extent of cessation 
of operations for the next two or three months, has 
received data from ninety-nine mills, indicating a curtail- 
ment by March 1, 1912, of 500,000,000 feet of lumber on 
the north coast. This general shutdown of the mills is 
entirely voluntary. This curtailment for the next three 
months will amount to 124% percent of the entire cut of 
the state of Washington last year. Mill stocks are now 
below normal, and with this additional withdrawal of 
lumber from the market, an advance in prices may be 
expected at any time. 





WESTERN WASHINGTON NOTES. 


Sash and Door Conditions Summarized—Six Flat Cars 
to Transport Big Stick—Special Planer to Fill Gov- 
ernment Order. 

TACOMA, WASH., Dee. 11.—The Wheeler, Osgood Com- 
pany contemplates no shutdown for the holiday season. 
The saw mill is cutting 125,000 feet daily. The veneer 
department, one of the new features at the plant, is 
developing business steadily as the advantages of fir 
veneer panel become more widely known. The company 
also finds the demand for its colonial columns increasing 
steadily with the advent of its new dovetail taper wedged 
glue joint column which does away entirely with the 
columns coming apart, as often happens in the ordinary 
make. T. KE. Ripley, viee president of the Wheeler, 
Osgood Company, speaking of the sash and door market, 
said: 

Prices do not show any improvement and I think they 
have reached bedrock. The year as a whole has been 20 per 
cent below last year in prices. As soon as business does 
revive the fir door is going to go up with a jump. It is 
widely known throughout the country, is a popular door and 
in steadily increasing demand and past the point where it 
has to be pushed. In the lumber market I look for a quick 
revival when things do start. The yards are practically 
cleaned out and what orders they place are for immediate 
needs, as is shown by the call for quick shipments, indicat 
ing yardmen are doing a hand-to-mouth business. When they 
do start buying lumber, which they eventually must, the re 
vival will be rapid. 

The Pacifie National Lumber Company is being nego 
tiated with for the sale of one stick of timber 240 feet 
long, t» be used as a flagpole in the East, the price of 
which will be $1,000. It will taper to six inches at 
the top and will require a special, train of six flat cars 
to trahsport it east. The forest giant will come from 
the company’s timber on the Tacoma Eastern where it 
makes a specialty of big fellows. 

The Lindstrom-Handforth Lumber Company expects 
to shut down for two or three weeks during the holiday 
season to permit annual overhauling of its mill at Rainier 
and the installation of improvements. Speaking of mar- 
ket conditions, 'T’. J. Handforth of this company says 
inguiries are better but prices rule low and unsatis 
factory. More railroad inquiry is in evidence according 
to Mr. Handforth and the recent Burlington call for 
9,000,000 feet has had a stimulating effect. He looks 
for a quick revival when it does come, owing to depleted 
stocks in the East. 

The Pacific National Lumber Company is building a 
special planer at its Ashford mill to enable it to fill 
a government order for 300,000 feet of 46-inch timbers, 
47 feet long, for lock No. 2 at Sault Ste. Marie. The 
timbers have to be surfaced four sides and the company 
is building a planer to take 48x48, which will make it 
the largest on the Coast, according to officers of the 
company. President E, W. Demarest states that the 
company has all the business it can do just now, having 
orders on its books for 8,000,000 feet, including be 
tween 2,000,000 and 2,500,000 feet of yard stock to go 
east, about 2,000,000 feet in eastern railroad orders and 
two cargoes. Of the cargoes the ship California is due 
about January 1 to load 2,500,000 feet of timbers for 
the United Kingdom and an Australian mail liner is 
to take 2,000,000 feet more for Australia, the latter 
now being got out at the D. & M. mill and the former 
at the Ashford mill. President Demarest thinks the 
outlook much brighter. The company is running on a 
curtailed basis, as are other western Washington mills. 

The Chehalis River Lumber & Shingle Company expects 
to start its new mill, four miles west of Centralia, about 
January 1. The plant is built to replace one destroyed 
by fire last June and represents an investment of about 
$80,000. 





ON BELLINGHAM BAY. 


BELLINGHAM, WASH., Dec. 11.—E. H. Weatherax, of 
Aberdeen, an experienced millman, has bought the Stout- 
David mill at Blaine, and expects to complete the con 
struction of the plant and begin operation the early 
part of next year. The mill property, which has been 
in the hands of a receiver for a number of months, 
was never completed. It is regarded as one of the best 
constructed shingle plants on the Pacifie coast, being 
equipped with eight upright machines. 

English and Butler, principals in one of the most ex- 
tensive logging and lumbering concerns in the state, 
have men clearing ground for a large lumber and 
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in sawing a log you can rest assured 
isn’t worth saving and as a result we 
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and we will gladly quote you prices. 
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The Quality and Service 
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cannot be equalled. 


With an annual production of 125,000,000 
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Wisconsin and Michigan Stock 


Write for Prices on 
1”, 114”, 144” and 2” D Select White Pine. 
1”, 114”, 114” and 2” No. 1, No. 2 and No. 
3 Shop, White Pine. 
4” and 6” White Pine Bevel Siding. 


HIGH GRADE 


CORK PINE 


Factory and Pattern Lumber 1 to 4 inches thick. 





We offer for quick sale 100,000 ft, No. 4 Boards, Nor- 
thern Michigan Steck. Write for delivered prices, 


Johnson Lumber Co. 


Exporters of Pine Lumber 
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are acknowledged to be the best upright 
machine made shingles on the market today, 


Fir and Cedar Lumber / 
PARKER-BELL LUMBER CO. A 


EASTERN REPRESENTATIVES : 


C.M. STAFFORD, 900 Lumber Exchange, MINNEAPOLIS, MINN. 
E. W. BARTHOLOMEW, 1102 Prudential Bldg., BUFFALO, N. Y. 
J.C, FULKERSON, - 701 R. A. Long Bldg., KANSAS CITY, MO. 
GRACE M. CORWIN, 1016 Chamber of Com. Bldg., DETROIT, MICH. 








Eureka Cedar Lumber & Shingle Co., "9234" 


Our Specialty 
RED CEDAR BEVEL 
SIDING and SHINGLES 


We also manufacture FIR LUMBER of every description. 











we §«6CALIFORNIA “BG 

























MB 
or 


TW — 





~ MANUFACTURERS ~ 
CARAxeCARGO SHIPPERS 


Washington Fir Lumber 


FIR TIMBERS, RAILROAD 
AND BRIDGE MATERIAL 


MILLS, ABERDEEN, WASH. ANNUAL CAPACITY, 100,000,000 FT. 


Address all correspondence to 


SAN FRANCISCO OFFICE, Royal Insurance Bldg. 


» Branch Sales Office, LOS ANGELES, CALIEORNIA. 











WENDLING LUMBER CO. 


Douglas Fir, Cedar and Redwood 
Lumber, rough or worked, kiln dried; 
Lap Siding and Cedar and Redwood 
Shingles are a few of our specialties. 
SAN FRANCISCO,CAL. 
Flood Building. 


PORTLAND, OREGON 
Wells-Fargo Bldg. 


W. E. THOMAS LBR. CO. *fasccr 


Exclusive Agents tor Kansas, Nebraska, lowa, Oklahoma. 
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shingle mill on the outskirts of the little town of Ham- 
ilton, in Skagit county. It will be well equipped. 

The report of Harbormaster C. B. Hughes shows that 
a total of 5,751,743 feet of lumber was shipped from this 
port during November. Of this amount 2,455,536 went 
from the EK. K. Wood Lumber Company, 1,995,498 feet 
from the Bellingham Bay Lumber Company, and 1,300,- 
709 from the Larson Lumber Company. The cargoes 
went to California, China, Australia and British Colum- 
bia. 

The new shingle plant of the Larson Lumber Com- 
pany, known as the Hastings mill, is in operation. 

The steamship Skeeries is loading about 800,000 feet 
of lumber at the E. K. Wood mill for Manila. The 
schooner Nokomis is loading 800,000 feet of lumber at 
the Sehome dock for California, from the Larson Lumber 
Company. 

Edward J. Cleary, of the Earles-Cleary Lumber Com- 
pany, was elected mayor of Bellingham Tuesday of 
last week over three other candidates. Mr. Cleary was 
city councilman for eight years and retired about a 
year ago to devote more of his time to the lumber busi- 
ness. 





IN THE GRAYS HARBOR COUNTY. 

ABERDEEN AND HoQuiIAM, WASH., Dec. 11.—Alex- 
ander Polsen, of the Polsen Logging Company, was 
elected vice president for Washington of the National 
Rivers & Harbors Congress at Washington, D. C. 

Harry Hewitt, who has extensive lumber and logging 
interests on Grays harbor, has returned from a business 
trip to the East and middle West. Mr. Hewitt states 
that he found no cause for business worry. He was 
told by prominent eastern business men that trade was 
fair and that the stocks in the retail yards have been 
allowed to run very low and believes this condition is 
an indication that buying must soon be resumed’ ex- 
tensively. 

Lumbermen on Grays harbor are greatly pleased over 
the contents of a telegram received by A. IF. Peterson, 
manager of the Pacific Lumber Agency, from W. D. 
Skinner of the Oregon-Washington Railway & Navigation 
Company, giving notice of reduced rates on lumber to 
a basis of $1.10 a ton over Portland to California and 
other points covered by tariff No. 138, also to ecorre- 
sponding territory on the Atchison, Topeka & Santa Fe 
effective January 7. 





IN SOUTHWESTERN WASHINGTON. 


Light Supplies Help to Improve Lumber and Shingle 
Situation—-Waterways Improvement Appropriation 
FPavored—Regarding a Big Mill Plant. 


CENTRALIA, WASH., Dec. 11.—Well informed lumber- 
men say that trade is possibly better than for some time 
and that the prospects for next year are slightly im- 
proved, due to light supplies of both lumber and shingles, 

An important recommendation to Congress, with regard 
to settling outlying districts of western Washington, has 
been made by General Rixby, in which he favors an ap- 
propriation for the removing of snags in the smaller 
rivers. These streams afford highways for the smaller 
craft, more especially the gasoline boats, that ply be- 
tween Coast towns and the settlements along the streams. 
The removal of these obstructions would render this 
traffic much safer and tend to increase the speed with 
which these localities are being settled. The Tacoma, the 
big dredger that has been engaged to do the harbor work 
at South Bend and Raymond, is at work on one of the 
smaller projects. The plan is to not only deepen and 
widen the harbor but to make a lot of the land that is 
now useless a site for mills and other factories. 

Manager Jennelle, of the Lumber Manufacturers’ 
Agency, is in Seattle looking up immediate business and 
going over the prospects of the coming season with rep- 
resentatives of large buyers located in Seattle or having 
branch offices there. He has a hopeful view of conditions 
and feels that the future is promising. He advises that 
about 80 percent of the mills represented by the agency 
are running, but that they will nearly all close for the 
holidays, and that the shutdown will be longer than usual, 

The Yeomans Lumber Company’s plant at Pe Ell has 
been closed down for about a week for repairs in the 
boiler room. W. C, Yeomans, president of this company, 
says that the Western Union Telegraph Company has 
commenced buying cross arms, one of the specialties of 
the Yeomans company. 

The MeCormick Lumber Company’s plant at MeCor- 
mick has been running only about half time lately be- 
cause of insufficient supply of logs; it expects to get a 
full supply after next week. The present shortage was 
brought about by the necessity of extending the com- 
pany’s logging railroad; it is about six and one-half 
miles long. The new extension includes switchbacks built 
along the side of a canyon and entirely supported on 
piling. The switchbacks are built on a 2.11 grade. On 
this road the company uses a 37-ton, direct drive, Rock 
Island locomotive. 

The Mumby Lumber & Shingle Company, whose output 
is handled by the Lumber Manufacturers’ Agency, Cen- 
tralia, has completed a large planing mill at its plant at 
Bordeaux. This plant has a daily capacity of 100,000 
feet of lumber and 250,000 shingles and the same com- 
pany manufactures 250,000 shingles a day at Olympia. 
The Mason County Logging Company, owned by the 
same interests, in addition to furnishing logs for the 
mill puts about 200,000 feet of logs a day into salt water 
at Olympia and these logs are sold on the market. The 
Mumby Lumber & Shingle Company also recently in- 
stalled dry kilns that are out of the ordinary, in that 
they are 150 feet long and use exhaust steam. The kilns 
are built with exceptionally thick walls of hollow brick, 
have five air spaces in them and contain about twice the 
usual amount of piping. 


In connection with the kilns the company has installed 
an automatic stacker for loading dry kiln trucks. The 
stacker is a Curtis machine and works successfully. The 
kiln trucks leaving the kilns go into the planing mill 
where they are unloaded by an automatic device, which is 
one of the novelties of the planing mill. The unloading 
machine places the lumber on a small sorting table, the 
lumber is marked for the machines it is to go to and 
loaded on to trucks which are directly in front of the 
machines. This system takes the lumber from the saw 
mill through the dry kilns to the planers with a minimum 
amount of handling.. The planing mill is electrically 
driven and is equipped with 8. A. Woods Machine Com- 
pany’s matchers and a Stetson-Ross 4-sided timber planer 
and traveling bed timber planer. The latter will surface 
timbers up to 30x30. This company is particularly well 
equipped as to both plant and material for getting out 
long and large timbers, car sills ete. It is one of the links 
in the chain of mills of the Lumber Manufacturers’ 
Agency, which helps to place that organization in a 
position to furnish anything in the way of Pacifie coast 
lumber or shingles. 





NORTHERN WASHINGTON NOTES. 

EVERETT, WASH., Dec. 11.—The Weyerhaeuser Lumber 
Company’s mill will shut down December 15 for a while. 
The Crown Company, of Mukilteo, will not shut down 
more than a day or so during the holidays. The Clough 
Hartley and Clavk-Nickerson mills will close only during 
a brief holiday period. All the mills named, except the 
Clough-Hartley, are large shippers by water. 

Shingle manufacturers report a fair demand-at the 
same prices as prevailed last week. 

Norman Lind, of the Pacifie Timber Company, left 
last week for an extended trip to the East. 

The week’s shipping: 

Schooner Hendirsen, 750,000 feet of lumber from Crown 
Lumber Company for Honolulu; schooner A. F. Coates, 
850,000 feet of lumber to San Pedro; schooner Melrose is at 
the Crown mill to load 850,000 feet of lumber for San Fran- 
cisco; steam schooner Graywood loaded 850,000 feet of lum- 
ber at the Clark-Nickerson mill and 50,000 feet at the 
Crown mill for San Francisco; steamer Klamath loaded 
300,000 feet of lumber at the Weyerhacuser mill for San 
Francisco; steam schooner Charles Nelson loaded 650,000 
feet of lumber at the Crown and 80,000 feet at the Clark- 
Nickerson mill for San Pedro; steam schooners Thomas L. 
Wand and Olson & Mahony cleared from the Clark-Nickerson 
mill with 1,000,000 feet of lumber for San Francisco; Ger- 
man steamer Wotan is at the Weyerhaeuser dock to load 
1,500,000 feet of lumber from the Weyerhaeuser and Canyon 
mills for Fremantle, Australia. 


OREGON 


ON THE COLUMBIA RIVER. 

PORTLAND, ORE., Dec. 11.—Lumber manufacturers re 
port no material change in market conditions, but all 
look to improvement in the early spring. Local demand 
is good, more building going on than in any other city 
on the Pacifie coast. Sash and door manufacturers re- 
port fair business and their plants are running full time. 
The log situation remains unchanged, with practically all 
the camps shut down till after the holidays, California 
demand shows some improvement and two cargoes are 
reported as having been sold for offshore delivery. Tlfe 
mills here are running full time, but there is some talk of 
shutting down for a month during the holidays. Shingle 
manufacturers report sales for all their output at prices 
that admit of little profit. 

Willard Case, who has been manufacturing lumber in 
the Columbia River district several years, is building a 
large saw mill at Monroe in the Willamette valley and it 
is intended to begin operation the first of next year. 
The mill will cut about 100,000 feet a day. 














The steamer Stanley Dollar is loading lumber for the 
Panama canal. The Monarch Lumber Company is supplying 
600,000 feet, the Hammond Lumber Company will furnish 
an equal quantity, and about 350,000 feet will be taken on 
at Willapa. 

The Norwegian steamer Hornelen is reported to have been 
chartered by J. J. Moore & Co. to carry lumber from this 
port to Australia. The Hornelen’s capacity is close to 4,000,- 
000 feet. It was also reported that the German ship Schur 
beck has been chartered to load 1,500,000 feet on Puget 
sound for Antofogasta. 

It was reported that Hind, Rolph & Co. have charteted 
the British steamer Henley to load lumber here or on Puget 
sound for — The British steamer Hartington is re- 
vorted as having been engaged by Balfour, Guthrie & Co. to 
oad lumber here for Australia. 

The sailing schooner Fred J. Wood, under charter to Dant 
& Russell, is taking on a cargo of lumber for Honolulu from 
the Mountain Lumber Company’s mill at Kalama. The 
steam schooner Northland took 500,000 feet of fir from the 
mills of the Portland Lumber Company for San Pedro and 
300,000 feet from the mills of the Knappton Lumber Com 
pany for San Diego. 





IN THE COOS BAY REGION. 


MARSHFIELD, ORE., Dec. 11.—C. A. Smith, head of the 
C. A. Smith Lumber & Manufacturing Company, is here 
on business and a party of business men and members 
of the Chamber of Commerce have called upon Mr. Smith 
in a body to express their appreciation of what he has 
done in building up the community. The Smith company 
is cutting an order for China which will include 2,000,000 
feet of assorted lumber. 

T. P. Jones, of the Potlatch Lumber Company, has 
been in this city to note experiments in logging by elec- 
tricity. He states that his company have been making 
some tests but along a line somewhat different from the 
experiments carried on in this city. The tests here 
had been completed but were started again for a few 
days to show Mr. Jones the workings of the electric 
logging donkey. 

P. L. Phelan, of Myrtle Point, is making repairs and 
will start his mill soon to cut lumber for the local trade. 
The mill has not been operating for some time. 

R. A. Wernich, manager of the North Bend Manu- 
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facturing Company, has returned from southern Cali- 
fornia. 

Col. R. H. Rosa, Bandon lumberman, passed through 
this city on his way to Portland. With the county as- 
sessor he will appear before the state board of equaliza- 
tion to ask for a reduction in the valuation of farm 
lands in Coos county. 

Dr. E. E. Straw was elected to a fourth term as mayor 
of Marshfield at the city election. The proposition 
to change the name of Marshfield to Coos Bay was 
lost. 





DESTRUCTION OF A SAW MILL. 
[Special telegram to the AMERICAN LUMBERMAN,] 

PORTLAND, ORE., Dec. 12.—The West Oregon Lumber 
Company’s mill at Linnton was destroyed by fire last 
night, with loss estimated at $150,000, covered by insur- 
ance of $75,000. The mill was cutting 100,000 feet 
daily. Most of the machinery was destroyed. The 
boilers were saved, as were the dry kilns and most of 
the lumber in the yards. This mill was completed about 
a year ago and was one of the most modern in the 
Pacific Northwest. Manager E. D. Kingsley says that 
he is not able to say what will be done in regard to 
rebuilding the mill, but that in all probability it will 
be rebuilt. Graham A. Griswold is vice president and 
manager of the company. The mill was well protected 
against fire, but the flames, which started in the engine 
room, got beyond control before the employees of the 
plant could be called to their posts. 


Sn 


STILL ‘‘ON DECK.’’ 

PERRY, ORE., Dee. 11.—As was noted in the casualty 
columns last week the saw mill of the Grande Ronde 
Lumber Company at Perry was destroyed by fire Decem- 
ber 1. However, the big stocks of lumber in the yards 
and the planing mill were saved. The saw mill had al- 
ready been closed down for the winter and as the 
planing mill facilities were in no way injured the fire will 
have absolutely no bearing on the company’s business or 
its ability to take care of its customers. The company 
has 32,000,000 feet of lumber in pile. 

General Manager George Stoddard says that the saw 
mill will be rebuilt during the winter and will be equipped 
with all new and modern machinery and will be ready 
for spring operation. The company has large timber 
holdings up the Grande Ronde valley and an ideal mill- 
site at Perry. 


INLAND EMPIRE 


IN THE FLATHEAD VALLEY. 

















Colonization Outlook in Eastern Montana—Woods 
Operation Not Active—Government to Build Sawmill 
Plant—Equipment Contract Let. 

KALISPELL, Mont., Dee. 11.—Planing mills are being 
operated on reduced time and with small crews. Persons 
returning from eastern Montana say the outlook for a 
good trade in that section is good, from the fact that 
numerous projects are being completed which will cause 
many prospective settlers to take up land early next 
season. 

Logging operations are at a standstill and many men 
are out of employment. It is the general opinion that 
not more than 75,000,000 feet of lumber will be manu- 
factured in this district next season. 

B. J. Boorman, president of the Boorman Lumber 
Company, returned last week from a several weeks’ busi- 
ness trip in eastern Montana, where he has been looking 
after his line of several retail yards. He states that 
work will be begun on the company’s planing mill at 
Fortine in the spring. 

A saw and shingle mill will be built by the govern- 
ment early in the spring in Glacier National park, in the 
vicinity of Fish creek on Lake McDonald. It is the plan 
of the government to saw all the material for its own 
use and as much more as possible for sale. In certain 
sections of the park there is a great deal of insect in- 
fested timber which it has been policy heretofore to cut 
down and allow to go to waste. Under present plans 
this timber will be used for lumber. Fully matured, dead 
and fire killed timber will also be used for this purpose, 
thereby aiding the growth of the young timber. 

A. T,. Robinson, secretary of the Hollister Lumber Com- 
pany, Columbia Falls, has sold his interest in the com- 
pany to M. L. Hollister, president of the company. 

The Great Northern has let the contract for the work 
on the line between Lewistown and Moccasin, to connect 
at that point with the Billings & Northern. It is stated 
that the work will be begun at once. The line will be 
thirty-two miles long and will place Lewistown and Great 
Falls in direct connection by rail. 

The Somers Lumber Company has let the contract for 
machinery to be installed in its mill now under construc- 
tion to the Phoenix Manufacturing Company, Eau Claire, 
Wis. The machinery will be of heavy, modern type and 
will consist of three 8-foot band mills, with 12-inch face 
for 14-inch saws. A 11-inch steam feed will be installed 
together with two heavy gang edgers. The power plant 
will be fireproof and will consist of a battery of six 
boilers capable of developing 675 horsepower. The engine 
will be a 825-horsepower Corliss. Thirty feet will be 
added to the smokestack, which is six feet in diameter. A 
125-k.w. direct connected generator for the supplying of 
power throughout the yards will be installed. W. E. 
Wells, general manager, states that when the plant is 
completed it will be one of the most modern in Montana, 
with a 10-hour capacity of 130,000 feet. 

The Jessup Milling Company has resumed operation at 
its Deer Park mill, and will saw out the timbers to be 


used in the construction of the mill being built by the 
Somers Lumber Company. 





IN THE WESTERN PINE COUNTRY. 

SPOKANE, WAsH., Dec. 11.—District Forester F. A. 
Silcox, of Missoula, Mont., was in Spokane last week and 
said that during the coming year the Forest Service will 
string over 1,000 miles of telephone wire and will build 
about 1,500 miles of trails in western Montana and north- 
ern Idaho. ‘‘In the course of a few years,’’ he said, 
‘“we hope to have not less than 11,000 miles of trails 
and 5,000 miles of telephone lines in our district.’’ 

The H. J. Anderson Lumber Company, which operates 
an office in the Realty building, will open a branch office 
at Portland, Ore., January 1. It has orders in Spokane 
for the shipment of fifteen cars of piling, and on the 
Coast for the shipment of ten cars of bridge material. 

G. W. Stevens, of Stevens & Hoag, who recently re- 
turned from a trip through the East, reports that it has 
contracted for 8,500,000 feet of white pine for 1912 de- 
livery. 

A. C. Dutton, president of the H. C. Dutton Lumber 
Company, Springfield, Mass., and F. A. Sidler, salesman, 
Hartford, Conn., are in the district with a view of buy- 
ing. They called at the offices of Potlatch, Fidelity, Pan- 
handle and Humbird lumber companies, 

The Milwaukee Lumber Company has closed its mill 
at St. Maries for the season. The planing mill will 
be kept running during the winter. The cut during the 
summer and fall averaged about 100,000 feet a day. 





AT UTAH’S METROPOLIS. 

Satt LAKE City, Uran, Dee. 11.—The local lumber 
situation shows no slackening from conditions prevail- 
ing during the entire autumn. In fact, wholesale as 
well as retail dealers look for considerable activity 
in the immediate future, owing to the construction 
during the coming year of several large buildings, in- 
cluding a state capitol to cost $3,000,000, a high school 
building designed to cost $500,000 and a 16-story office 
building. 

Morrison, Merrill & Co., of this city, have secured 
contracts for furnishing between 200,000 and 300,000 
feet of lumber and material for the skyscraper and 
other local dealers have contracts in proportion. 

Work on the state capitol, construction of which was 
authorized by the last state legislature, will be begun 
situation shows no slackening from conditions prevail- 
as soon as a site has been fixed upon. The state has 
$1,000,000 now in the treasury for the specific purpose 
ot building it and lumber dealers are looking forward 
to securing some large contracts when the bids are 
called for. 

The Forest Dale Lumber Company has been incor- 
porated in this city with a capital of $50,000, F. L. 
Parker and §S. L. Billings, of the Parker Lumber Com- 
pany, and J. C. Weeter, president of the Weeter Lum- 
ber Company, of Pocatello, Ida., and E, J. Warner, of 
this city, being its organizers. 

Morrison, Merrill & Co., Incorporated, have just 
completed the construction of a modern lumber shed, 
with concrete floors, at their yards in this city. It 
has a capacity of 3,000,000 feet and includes drying 
room and storage plant. 

Local lumbermen are looking forward to the hold- 
ing of a concatenation the early part of the coming 
year in this city. Vicegerent Snark Jensen, of the 
Jensen Lumber Company, of Collinston, is making 
extensive preparations for the occasion. 

J. C. Weeter, prominent lumberman of Idaho, and 
president of the Weeter Lumber Company, has taken 
up his residence in this city. 





IN THE KOOTENAI COUNTRY. 

Sanppornt, Ipa., Dec. 11.—The Riverside Shingle Com- 
pany has disposed of its machinery and plant to the 
Spokane Ice & Shingle Company. The building is being 
dismantled and the machinery sent to Spokane. 

The Kaniksu Boom Company, of Priest River, Ida., 
has a crew at work repairing and enlarging the sorting 
boom at the mouth of Priest river, through which about 
25,000,000 feet of logs will pass this season, 

The new planing mill of the A. C. White Lumber Com- 
pany at Laclede is rapidly nearing completion and will 
be ready for use by the first of the year. The Riverside 
Lumber Company’s planing mill at Gerich is being used 
to finish lumber required for immediate delivery by the 
A. C. White company. 





IN NORTHWESTERN MONTANA. 

Lippy, Monv., Dec. 12.—James Stonechest, who has 
bought 6,500,000 feet of timber from the Forest Service 
in the Yakt basin, is in Spokane and expects to cut 
1,500,000 feet of timber this winter; the balance of 
the work will be completed within three years. A 
logging camp will be established at once. The logs 
will be sold to the Bonners Ferry Lumber Company and 
will be floated down the Kootenai river to its mill in the 
spring. 

Axel Gomsrud, foreman for G. H. Nash, who recently 
closed a deal with the Forest Service for a large amount 
of tie timber, has a camp near Volcour which will be 
operated at least throughout the winter. It is the in- 
tention to make about 150,000 ties this winter, but Mr. 
Nash has arranged for enough timber for approximately 
600,000 ties. 

Preparatory to building three steel bridges across 
the Kootenai river in Lincoln county, the county com- 
missioners are arranging to secure permission from the 
government to do the work, as it is a navigable stream. 
The matter has been taken up with Major McLaughlin, 
at Seattle, and with the Montana representative in 
Congress. Some of the timber holders of Lincoln county 
will be benefited by the bridges. 





The Demand For 
Quality and Service 


Is Increasing Daily 


in the lumber business, due clear- 
ly to the progress being made in 
all other lines of building material. 
Many of you dealers have felt 
this for some time. We also saw 
it, but being forewarned enabled 
us to forearm ourselves and 
through our agency and the 
eighteen modern mills back of it 
we are making new friends and 
customers daily for our 


FLOORING OLD GROWTH FACTORY 
m= |YELLOW FIR} ™ 


‘<2 |[SPRUCE} 


Red Cedar Siding and Finish, Premium 
Brand, Red Cedar Shingles, Spars, Pil- 
ing, Timbers, Silo and Tank Material, 
Sash and Door Cut Stock, Box Shooks, 
Veneered Products, Turned Stock, Lath 
and Mouldings. 


Send us your orders 


Pacific 
Lumber Agency 


General Sales Office 
Aberdeen, - Wash. 





Direct Selling Agents 
For 


Grays Harbor and Willapa Harbor Mills 


of 


Combined Annual Capacity: 
1,000,000,000 Feet Lumber, 
225,000,000 Pieces Lath, 

300,000,000 Shingles. 








DISTRICT SALES MANAGERS: 


A. Jd. SINE, - - - Marquette Bidg., Chicago 
c. G. CRULL, - Securities Bidg., Des Moines, la, 
M.T.OWENS,. 530 Lumber Exchange., Minneapolis, Minn. 
T. W. SANBORN, . Long Bidg., Kansas City, Mo: 
J.J. BONEKEMPER, : Little Block, Lincoin, Neb. 
C.H. DITEWIG, - P.O. Box 1269, Spokane,Wash. 
T. P. WHITE, 903 First Nat’! Bank Bidg., Denver, Colo: 
T. W: TEBB, - - P.O. Box 267, Tacoma, Wash. 
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The Sign of Satisfaction 


Fir and Cedar Lumber 


Eee Bia 


FERRY-BAKER LUMBER CO. 
BVERETT, WASH. 


“MS PACIFIC COAST. 





























Perfectly Manufactured 
Properly Graded 
Prices Attractive 


Ferry-Baker Lumber Co. 


EVERETT, WASH. 


CHAS. VAN PELT, 


Eastern Representative 


Minneapolis Office 
1029 Lumber Exchange 




















We Are Manufacturers of 


Matchless Galena Valley 


Fir and Cedar 


OUR SPECIALTIES ARE: 


Silo Stock, Railroad Material 


and Timbers for Resawing. 














A General Line of Dimension and Uppers 
always in stock, 


Index-Galena Company, 


INDEX, WASHINGTON. 


—=0 0001000 


CHAS. R. McCORMICK & CO. 


E. H. MEYER, Manager 
MANUFACTURERS AND WHOLESALERS 


Pacific Coast Lumber 


Large Timbers, Ties and Rail- 
way Material, Mining Timber 
SPECIAL BILLS FOR RUSH ORDERS ARE OUR SPECIALTIES 
910-911 Yeon Building, 
Telecode PORTLAND, ORE. 
——=Sa__”-—-—=00———00S= 00000 





Cargo and Rail 
Shipments. 





HOQUIAM, WASHINGTON. 


Cedar Shingles 


FIR AND SPRUCE LUMBER. 
LATH, BOX SHOOKS. 











Every- 


Tinzin Pacific Coast 


Forest Products 
Geo. B. Weatherby Co., Inc. 


206-207 Henry Bldg., PORTLAND, OREGON . 














TIDE OF TRADE IN THE ST. LOUIS FIELD 








IN THE MIDDLE MISSISSIPPI RIVER DISTRICT. 


Pronounced Call and Inquiry for Car Material—Pros- 
pects of Brisk Trade After First of the New Year 
—Saw Mills Notably Active. 


Sr. Louis, Mo., Dee. 12.—Demand for railroad ma- 
terial this week is pronounced, and this class of busi- 
ness forms the backbone of the current market. Prac- 
tically every lumber concern in St. Louis that has any- 
thing to do with railroad material reports that inquiry 
is very heavy and demand strong and increasing. The 
car companies are the best buyers. The railroads are 
also buying freely of all kinds of car material. But 
construction lumber is not in as much demand as car 
stock. Prices on railroad lumber are strong. Dealers 
are somewhat jubilant over the turn that the market 
has taken on this material, for car stock, like every other 
commodity, has up to the present time been abnormally 
quiet. 

The market on yard stock is the reverse of that on 
railroad material. The inquiry as well as the demand 
has shown a healthy increase, but prices are generally 
unsatisfactory, and with no discernible reason, Some 
of the large lineyard concerns are stocking up vigor- 
ously, but are buying at prices which cause lamenta 
tions by shippers. The present activity of this class of 
buyers, however, is taken as an indication that prices 
have hit the bottom, or otherwise the trade would wait 
in hope of a further decline. The smaller retailers are 
making considerable inquiry for early 1912 delivery but 
are actually buying very little. 

As a whole conditions attaching to the trade are such 
as to cause a more cheerful feeling than has existed 
for some time. The labor cloud which has hung men- 
acingly over a large portion of the sawmill section of 
the South for several months is lifting, and it is prob- 
able that the first of the year will see running most of 
the mills that have been closed as a result of the wave 
of labor unrest. The volume and the tone of the pres- 
ent inquiry would indicate that next year’s business is 
not going to be as Jean as at first supposed. The con- 
sensus is that, despite the fact that 1912 is a presi- 
dential year, with a lot of commercial disturbances on 
the side, building, as well as railroad and other forms 
of construction, will he active. 


The Sawmill Situation. 


A trip among the saw mills of the South proves con- 
clusively that the general situation is much brighter than 
for a long time—barring the price situation, At a 
number of the leading mills in Texas, Arkansas and 
Louisiana inquiries recently were found coming in with 
increasing volume, and orders, too, showed a satisfac- 
tory and steady increase. Every mill was overstocked 
with orders for car material; yard orders were not so 
plentiful. As many of the mills have been down since 
the outbreak of the labor movement, while others have 
just opened or are about to resume, mill stocks are 
hardly adequate to withstand the present strain. Even 
if all of the mills were to be open by the first of the 
year it is exceedingly doubtful if dry stocks could be 
turned out to meet early spring requirements. 

The mills are also further handicapped. A _ large 
percentage of the sawmill labor, especially negroes, has 
migrated to the eane plantations and the cotton fields. 
Considerable labor has left the country permanently on 
account of the labor movement. Then, too, there is still 
a car shortage at many of the mills, due to the heavy 
demand for ears for the cotton and sugar movements. 
This is also the season for annual repairs and some of 
the plants are already closed until after the holidays 
for that purpose. There seems to be a growing senti- 
ment among mill owners to stop making lumber entirely 
while prices are so out of tune, a condition, however, 
which seems to be righting itself. The operators are 
all looking for a general stiffening of prices after the 
first of the year. 


Yellow Pine Trade Gossip, 


George R. Hogg, president of the St. Louis Lumber- 
men’s Club, is making a tour of his mills. Hendrik 
Folonie, sales manager for the Hogg-Harris Lumber 
Company, reports an increased inquiry for yard stock, 
but not much buying except in instances where the large 
yardmen are stocking up for early spring trade. C. J. 
Harris, lineyard manager for this company, says there 
is a better inquiry, with every indication that trade 
next year will exceed his expectations. 

Frank J. Riefling, sales manager of the George W. 
Miles Lumber Company, says that he has been receiv- 
ing a good volume of inquiries lately from yard buyers 
for early year delivery. Yardmen are not taking on 
much stock but show every indication of so doing after 
the first of the year. Yard stock prices are not good. 

Alf Bennett, of the Alf Bennett Lumber Company, 
reports that he has been getting some good railroad 
orders lately and considerable large lineyard orders, 
There is a large volume of inquiry from various 
sources. 

C. G. Goss, who not long ago retired from the C. G. 
Goss Lumber Company to take the management of the 
sales for the Summit Lumber Company, has resigned 
from the latter position, together with C. E. Roop, who 
acted as assistant sales manager. 

C. G. Schilling, sales manager for the W. T. Ferguson 
Lumber Company, notes a big demand for ear and rail- 
road construction material, and some demand from the 
big lineyard buyers, but from the smaller yardmen little 
is coming in except inquiries. 


R. M. Morris, president of the Morris Lumber Com- 
pany, says that there is a better outlook for business 
than has been evidenced for some time. Car companies 
are notably heavy buyers. R. 8. Morton, sales manager, 
is back from a business trip south, during which he 
found that the mills are filling up with orders, espe- 
cially for railroad and ear stock. Mr. Morton thinks 
that the turn of the new year will see a big revival of 
business, basing his hope upon the present heavy volume 
of inquiry. 

G. P. Shehan, sales manager for the Berthold & Jen- 
nings Lumber Company, says that his order file is fill- 
ing up with business from the railroads and car com- 
panies. This class of material, he says, is in excellent 
demand and prices are strong. But the same is not true 
of yard stock; inquiry for it is reasonably good but the 
price tone is unsatisfactory. 

J. B. Chipman, sales manager for the Frost-Johnson 
Lumber Company, reports that he is getting a lot of 
inquiry and orders for car material, with strong prices 
prevailing. Yard business, however, is not so good. 
The larger lineyard men are doing considerable buying, 
but the smaller retailers still maintain a careful policy, 
although making inquiry freely. 

R. 8. Price, of the Missouri Lumber & Land Exchange 
Company, reports that he is having a good trade on car 
stock and receiving numerous inquiries for yard material. 
He thinks that trade will open up briskly after the 
first of the year. 


Labor Unrest Quieted. 


All of the mills in the South that were closed down 
on account of the labor movement are to be reopened on 
or before the first of the year. 

This recommendation was made by the board of 
governors of the Southern Saw Mill Operators’ Associa 
tion at a meeting held in this city today. 

This will terminate the first clash that the sawmill 
operators of the South have ever had with organized 
labor. It has been a bloodless war, contrary to earlier 
indications, when it was thought that the trouble would 
lead to serious consequences. 

To all intent and purpose the labor movement has died 
out in the South where it originated, although the in 
fection has broken out in heretofore unaffected parts 
of eastern Texas and Mississippi. 

Messrs. Smith and Emerson, the two men who in 
stituted the labor movement, have evidently abandoned 
their attempts to unionize and control the saw mills in 
Louisiana and Texas and have sought more fertile fields 
of operation. 


Sales Representatives Banquet. 


The St. Louis Lumber Representatives’ Association, a 
social organization composed of the ‘‘street’’ men, or 
sales representatives of the local lumber companies, 
enjoyed their .first annual banquet this evening at the 
Old Time cafe. It was a most enjoyable affair and was 
strictly informal. The especial guest of the evening was 
John B. Kessler, secretary of the Lumbermens’ Club, 
who talked to the salesmen ‘‘as a father.’’? Several im 
promptu speeches were made and these were interspersed 
by songs. The celebrated German song ‘‘Die Schnitzel 
Bank’’ was sung as a concluding feature. 

Evangeline, daughter of Mr. and Mrs. Florence Me- 
Auliffe, was married December 12 to Albert F. W. 
Schulenburg, a young lumberman of St. Louis connected 
with the KE. R. Darlington Lumber Company. 





CLUB OFFICERS NOMINATED. 
[Special telegram to the AMERICAN LUMBERMAN. ] 


Sr. Louis, Mo., Dee. 14.—The two committees ap 
pointed by the Lumberman’s Club to nominate two 
sets of offices for next year reported today as follows: 
For president, Henry G. Rolfes and Henry Boeckeler; 
first vice president, Roland F. Krebs and Charles EF. 
Thomas; second vice presidents, Thomas C. Whitmarsh 
and Charles A. Antrim; treasurer, E. C. .Robinson; 
secretary, J. B. Kessler. 





VALLEY METROPOLIS HARDWOOD NOTES. 


Second Round in Freight Rate Battle to Be Fought 
in January—Two Slates for Election of Lumber- 
men’s Exchange Officers. 

Sr. Lours, Mo., Dee. 13.—The hardwood market seems 
to be resting on a much firmer foundation. There has 
been a surprising uplift in its tone, principally on 
the railroad end of the business. Inquiry for this 
class of stock is much heavier than usual at this time 
of year. The same is true of the demand. Car stock 
and construction material of all kinds are being 
snapped up at a brisk rate. Prices are firm. Yard 
and factory trade is not so good, but this class of trade 
is showing some improvement. Conditions at the mills 
are not favorable for a brisk trade, stocks being low 
and broken, and many of the mills are shut down for 
repairs and for the holidays. Cars are scarce and so 
is labor. Local trade is fairly good for this time of 
year. 

Freight Hearing to Be Resumed. 


The second round in the celebrated St. Louis freight 
rate hearing will be fought in the United States court 
the week of January 8, 1912. Special Examiner 
Prouty, son of Commissioner Prouty, who has this 
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ease in hand, has notified all parties to the action to 
be on hand Monday morning and he says that he 
has allotted all the week for the hearing. The belief 
is that all of that time will be taken up in introducing 
the testimony of the lumbermen who are bringing 
the action against the railroads. 

This case arises out of the recent advance of 1 cent 
a hundred on all lumber shipped to and through the St. 
Louis gateway from southern originating points, mak- 
ing the present rate 19 cents instead of 18 cents. 
Lumbermen who are interested have asked the Inter- 
state Commerce Commission to reduce the rate and 
compel 187 carriers to refund the alleged overcharge 
which has accrued from the collection of the extra 
1 cent since the advance went into effect, January 
5, 1911. 

The first hearing was held last month, at which the 
carriers presented their side of the case, and was 
printed in full in the AMERICAN LUMBERMAN. The 
lumbermen say that they have a good case against 
the railroads, their side being strengthened materially 
by the fact that the railroads’ testimony is all in. 
The lumbermen have prepared a formidable list of 
witnesses. The presidents of the local lumber associa- 
tions will be placed on the stand first. These will be: 
Roland F. Krebs, president of the Lumbermen’s Ex- 
change; George R. Hogg, president of the Lumber- 
men’s Club; E. R. Darlington, president of the Lumber 
Dealers’ Association; R. M. McConnell, president of 
the mill men’s association; Henry Goessling, president 
of the box makers’ association. 

Tom Powe, president of the Powe Lumber Company, 
will be one of the star witnesses for the lumbermen, 
being chairman of the traffic committees of both the 
Lumbermen’s Club and the Lumbermen’s Exchange. 
Mr. Powe was the most aggressive in bringing to the 
attention of the trade the alleged injustice of the 
1 cent advance. Another star witness will be John R. 
Walker, a freight rate expert. 

Secretary McBlair, of the Lumbermen’s Exchange, 
has issued a letter to the trade asking all members 
who have industrial tracks to relate to him in writing 
by return mail their experiences on switching charges 
in St. Louis; that is, whether they have paid much 
less this year than last, and it is expected that their 
replies to this letter, according to Mr. McBlair, will 
demolish the one big contention of the carriers—that 
the l-cent advance constitutes much more than the 
absorption of the switching charges. 

Chairman Powe, of the traffic committees, reports 
that he is meeting with excellent success in making 
his second collection to defray the costs of this case. 


Lumbermen’s Exchange Election. 


The directors of the Lumbermen’s Exchange held 
a meeting last Friday afternoon and arranged to hold 
the annual banquet of the organization on the evening 
of December 28, when two sets of officers will be 
nominated, one by a committee named by the Chair 
and the other slate by a committee appointed from 
the floor. The two slates will be placed in election in 
January. Two men seem at this time to stand out 
prominently as prospective presidential appointees. 
One is the present efficient incumbent, Roland F. 
Krebs, who has put the exchange on a higher plane 
than it has ever been before, and the other is Tom 
Powe, one of the most energetic workers in the local 
hardwood trade. Both are sterling men and the elec- 
tion is bound to be spirited, though friendly. It is 
likely that a yellow pine yard man will be placed on 
the board of directors next year for the reason that 
under the present administration this class of trade 
has been taken into the membership, thereby greatly 
strengthening the organization. The officers to be 
elected are president, vice president and seven di- 
rectors. The secretary and treasurer are appointed 
by the directors. 

At the last meeting of directors of the Lumbermen’s 
Exchange a letter was read from Secretary Charles 
F. Brower, of the National Classification Committee, 
asking for funds to carry on the work that this 
organization inaugurated some two years ago in waging 
war against the fiber boxes. The board directed Sec- 
retary McBlair to advise Mr. Brower that as the 
members of the exchange were contributing individ 
ually to the work the organization could not appro- 
priate any money to this cause. 

The inspection of lumber by the exchange thus far 
this month has been heavier than usual, having as- 
sumed amazingly large proportions for December. The 
board made a generous contribution to the St. Louis 
Tuberculosis Society. 


Booster Meeting Postponed. 


The meeting of the Missouri Federation which was 
to have been held in Jefferson City this month has 
been postponed until next month. This is a ‘‘booster’’ 
meeting pure and simple, in which all trades will be 
represented by delegates, each delegate to ‘‘boost’’ 
for his own trade. The Lumbermen’s Exchange will 
have a delegate whose duty it will be to expound the 
advantages of St. Louis as a place to locate a flooring 
or furniture factory. Although President Krebs will 
appoint only one delegate, this representative will be 


accompanied by half a dozen individuals who will act, 


as ‘‘assistant boosters.’’ 

C. E. Thomas, of the Thomas & Proetz Lumber Com- 
pany, says that he is having a trade this month much 
in excess of his expectations. Railroad stock is in 
excellent demand and yard stock shows some improve- 
ment, 

W. W. Dings, of the Garetson-Greason Lumber Com- 
pany, reports that his business this week is showing 
considerable improvement. He is much encouraged 
over the outlook. 


FINANCIAL READJUSTMENT OF AFFAIRS OF 
BIG OIL COMPANY. 


Sr. Louis, Mo., Dee. 11.—The financial affairs 01 
the Houston Oil Company of Texas, a corporation ot 
which 8. W. Fordyce of this city is president anc 
which has an authorized capital of more than $38,000, 
000 and owns 808,788 acres of timber land in Jasper, 
Newton, Tyler, Hardin, Polk, Angelina, Nacogdoches, 
Sabine, San Augustine, Liberty, Jefferson and Orange 
counties, in Texas, and in Caleasieu parish in Louis 
iana, and also owns 191,973 acres of oil land in Har 
din county, Texas, were readjusted in St. Louis last 
Thursday after a series of consultations covering a 
period of several months. 

The readjustment follows a receivership suit, which 
involved the Kirby Lumber Company, of Houston. The 
receivers were discharged in 1909. The plan of read 
justing was carried through by Edward Whitaker, St. 
Louis, chairman of the executive committee of the cor 
poration; Murray Carleton, St. Louis; Henry J. Bow- 
doin, Louis 8. Zimmermann, Baltimore; Edwin G. 
Baetjer, Sidney H. Marsh, New York, and Patrick Cal 
houn, San Francisco. 

Under the readjustment plan the capital will be: 
Preferred stock, $8,824,200; accrued dividend certifi 
cates, $3,882,648; timber certificates, $6,250,000; eom 
mon stock, $20,000,000; a total of $38, 956,848. The 
common stockholders will have the option of either 
paying in 50 cents cash for each share or contributing 
5 percent of their holdings to the company. 

The company has gross capital obligations of $39, 
341,668, consisting of $8,824,200 preferred stock, $4,- 
765,068 of accrued dividends, $20,000,000 common stock 
and $5,752,400 timber aud interest expense certificates. 

The plan restores the original scheme of financial 
organization of the company and provides for an issue 
of $6,250,000 new 6 percent timber certificates to 
acquire or retire all existing certificates. 

The company has a stumpage contract with the Kirby 
Lumber Company which it is estimated will bring into 
the former corporation $25,123,662 by June 30, 1925. 
The obligations and expenses will approximate $10,- 
369,167, leaving over $14,000,000 available for dividends 
and the principal of the stock. 

The common-stock holders under the present status 
can not expect any dividend until after the redemption 
of the preferred stock, or until after August, 1925, 
The plan is arranged so that no corporate action of 
the company requiring the assent of either class of 
stockholders is necessary, and no stockholder is required 
to join. The stockholder can either join in the new 
plan or maintain his present status and his rights will 
remain unaffected. The Union Trust Company of St. 
Louis and the Mercantile Trust & Deposit Company 
of Baltimore, Md., are the depositaries under the new 
plan. 

Aside from the financial interest attached to the 
reorganization the plan involves one of the largest 
timber contracts in the entire country. The Kirby 
Lumber Company owns and operates thirteen saw mills 
in eastern Texas and had a contract with the oil com 
pany by which the latter was to furnish the lumber 
company 8,000,000,000 feet of standing timber on 
stumpage contracts. 

Protracted litigation oceurred over this contract, 
which was construed by the courts in 1909 as obligating 
the Kirby company to buy at least 250,000,000 feet of 
pine yearly until July, 1911; 281,250,000 feet a year 
for the next five years and thereafter 312,500,000 feet 
a year at $5 a thousand feet. Out of these payments 
the principal and interest of the timber certificates are 
to be discharged. 

The company on its Texas lands has approximately 
4,907,356,000 feet of yellow pine, 510,081,000 feet of 
hardwoods and 2,347,306 ties. Mr. Whitaker gave out 
the following statement: 

The mortgage and other papers necessary to carry out the 
plan were executed and are ready to Ye forwarded for 
recording. The new issue of timber certificates will be 
delivered as soon as the engraving can be completed. In the 
meantime temporary certificates are being issued to pur- 
chasers by the syndicate managers. 

The preferred stock certificates and the accrued dividend 
certificates will be issued about January 10. 

The preferred stock certificates will bear dividend of 6 
percent, counting from + am 1, 1912, the first payment 
to be made August 1, 1912. 

The accrued dividend certificates will bear interest cou 


pons from August 1, 1911, and the first coupon will be paid 
February 1, 1912 





Miss Caroline Rumbold, of the Missouri Botanical 
Gardens, St. Louis, Mo., has been making some inter- 
esting experiments on the practical effect of the soda 
dipping process in preventing blue stains in lumber. 
As reported in the Scientific American, these experiments 
show that test cultures containing less than % percent 
of sodium carbonate were quickly affected by fungus 
spores, but not those containing 1 percent or more. Tests 
were then made on green yellow pine and red gum 
lumber in both hot and cold solutions of both carbonate 
and bicarbonate, varying in strength from 1 to 10 per- 
cent. These boards were then inoculated with spores of 
the fungus and kept in an atmosphere saturated with 
moisture. The fungus developed on most of the boards 
so treated. The general result of the test was to show 
that hot dip was more effective than cold and that 7 
or 8 percent of the carbonate was as effective as 8 or 
10 percent of the bicarbonate. 


eee" 


The AMERICAN LUMBERMAN is in receipt of an in- 
quiry from a large manufacturer of wagons and bug- 
gies, which desires to be put in touch with concerns 
that can furnish it with a car of dry hard maple or 
ash, 2-inch. Lumber concerns in a position to supply 
this stock will, on request of the AMERICAN LUMBER- 
MAN, be furnished the name of the inquirer. 
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THE DALLAS LUMBER 
AND LOGGING CO. 


OREGON FIR 


HIGH GRADES 








Large Timbers, 
Car Material, Yard Stock, 
Special Bills 


TELECODE 


DALLAS, OREGON 











Washington Fir 
Cedar and Spruce 


California Redwood 
Red Cedar Shingles 


Complete Stock of above for Coast Shipment or from our 
MINNESOTA TRANSFER WAREHOUSE 


H. B. WAITE LUMBER CO. 


MINNEAPOLIS, MINN. 
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i 1A TACOMA, WASH. “2th 





DOOR BUYERS APPROVE 


OUR SOFT 
YELLOW 


HR DOORS 


Because they possess natural characteristics in 
grain and color that are not often excelled 
even in the higher priced veneered doors— 
and the difference in price means larger busi- 
ness and more profits. They stand on their 
own merits, 

We also manufacture Cedar Doors, Fir and Cedar 


Mouldings, Finish, Siding, Columns — in fact 
pretty much everything a yard carries in stock. 


The Wheeler, Osgood Co. 


TACOMA, WASH. 
New York and New England Representative, 





HARRY L. FULLER, - - 18 Tremont Street, Boston, Mass. 
Pe —— fe and New Jersey Kepresentative, 
W. C. ASHENFELTE - « «© Builders’ Ex " 
H. 5. 700008, P. 0. Box 591, Minneapolis, Mina. ‘J 














We are CAR and CARGO Shippers of 
LONG AND LARGE 


TIMBERS - SPARS 


Mills at Ashford, Wash. 


Pacific National Lumber Co. 


General Office, TACOMA, WASH. 

















HINTS AS TO YARD MANAGEMENT 


will be found in the 390 page book “Realm of the Retailer.” Free 
descriptive circular. Address AMERICAN LUMBERMAN, 481 S. 
Dearborn Street, Chicago, Il, 
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CENTRAL SOUTH SITUATION 














| For Bungalow Building | 
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Nothing equals Red Cedar Shingles. 


They make the best and most artistic 
roof. 


They are just as good for siding. 


Can we furnish them? 
Our capacity is 20,000,000 daily. 


Look for our lists. 
Patronize our salesmen. 
Our prices are right. 

Our stock is guaranteed. 


Red Cedar Shingle Manu- 


facturer’s Association 
511-514 White Bldg., SEATTLE, WASH. 








\s we) 
MIXED CARS 


Doors, Yard Lumber 
K. D. Sash and Frames 
Colonial Columns 
Factory Plank. 


Largest manufacturers in the Inland Empire. 
Prompt Shipments. 


Washington Mill Company, 


SPOKANE, WASH. 
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The Polleys Lumber Compan y 


Manufacturers and Wholesalers. MISSOULA, MONT. 


Idaho White Pine 

















\adeaiondans US YOUR INQUIRIES 
J 











BERTLES & BERTLES 
IDAHO WHITE PINE FIR, SPRUCE 
WESTERN SOFT PINE RED CEDAR PRODUCTS 


If you are having trouble securing ‘‘Soft’’ Western Pine 
Shop or Soft Light Colored Western Pine Boards — write 
us for information and prices. It will pay you to write 
for our lists on Idaho White Pine and Western Soft Pine, 


General Office : Eaatern Sales Office : 
825 Realty Bidg., Spokane, Wash. 1143 Marquette Bldg., Chicago, Ill. 








If ~—o ate BOXES get the LOWEST 


PRICES from the 
PHOENIX LUMBER CO. 














E. F. Cartier Van Dissel, Mgr. SPOKANE, WASHINGTON 








CRESCENT CITY NEWS. 


New Orveans, La., Dec. 11.—The customary holiday 
influences are operating to slacken domestic demand, but 
there probably has been less slackening in the call for 
yellow pine than usual. Demand for yard stock is 
smaller, but railroad takings are about on a par with 
those of last week. Several Louisiana mills report that 
sufficient orders, mainly for special stock, have been 
booked to keep them busy until the new year. Export 
demand is holding its own—by some accounts is grow- 
ing. Some manufacturers express content with the de- 
mand, so far as their own mills are concerned, but not 
many are satisfied with the price. It is generally agreed 
that the outlook for 1912 is unexpectedly bright. 

Call for eypress possibly is a shade less active than 
last week, but prices are said to be steady. The notable 
exception is furnished by the demand for cypress shin- 
gles, which is surprisingly strong. An advance of 10 
to 15 cents on lower grade shingles will take effect 
tomorrow, but mill supplies are so nearly exhausted 
that it will not cut much of a figure. Car supply seems 
to be reasonably adequate again, but some difficulty is 
reported in getting loaded cars moved from the sidings 
of the Southern Pacific mills. Lack of motive power is 
assigned as the cause. 

A drive containing 60,000 cross ties reached Moss 
Point, Miss., last week, consigned to the Moss Point 
Tie Company, which will ship the bulk of them to 
Philadelphia. 

Frank B. Williams, of Plaquemine, made the trip to 
Panama with the American Bankers’ Association, re- 
turning with it last week. 

H. R. Allen and D. R. Winn, of the H. R. Allen 
Lumber Company, Columbus, Ohio, visited New Orleans 
today. 

J. B. Paul, this city, has been appointed general 
superintendent of the Liberty-White railroad, and will 
make his headquarters at McComb City, Miss. Mr. Paul 
was division superintendent of the Texas & Pacific at 
one time years ago; more recently he has been engaged 
in commercial pursuits, 





SOUTHWESTERN LOUISIANA LUMBER NEWS. 


LAKE CHARLES, LA., Dec, 11.—All the mills are doing 
a fair business, but their operators are of the opinion 
that prices are not what they should be. Many sales 
agents have expressed the opinion that after January 1 
buying will be much better in price than for some 
months. Railroad demand is picking up considerably; 
several of the large line yards have asked for bids on 
large estimates, which have been submitted to the local 
mills. Labor troubles in this district seem to have been 
almost entirely done away with, as most mills are work- 
ing full time; those operating on short time are doing so 
because of lack of logs. Exporters say that business 
during the last fcur months has been satisfactory and 
they have great hopes of increased business during Jan- 
uary over that experienced for some time. 

Many mills in southwestern Louisiana and southeast 
ern Texas are making vigorous complaints of lack of 
ears. The railroads say they are doing all within their 
power to supply all the cars required, but that iv is 
impossible for them to do more than they are doing. 
The mills claim they could do a much larger business if 
ears were furnisied promptly. 

It is the plan of the Hammond Lumber Company to 
enlarge its plant to a considerable extent, adding a 
large planing mill, within the next few months. 

The Miller-Link mill at Orange is preparing to close 
down for the holidays. 

The new mill of the Ozone Lumber Company at Talis- 
heek began operation last week. It is cutting about 
50,000 feet a day. 

A. H. Gay, of Plaquemine, has sold at Grosse Tete a 
tract of about 1,000 acres to the Schwing Lumber & 
Shingle Company. The price paid was $23,000, or 
approximately $27 an acre. The entire tract is covered 
with fine cypress timber. 

The Graves mill at Amite City was sold last week to 
the Brooks-Scanlon Lumber Company. The large tract 
of pine timber will be conserved by the company now 
owning it for the purpose of making turpentine. 

The Lutcher & Moore Lumber Company, of Orange, is 
running full time, and says that it could use from twenty- 
five to fifty additional men. It states that the backbone 
of the strike has been broken and that it will soon be 
operating on the old scale. 





EASTERN LOUISIANA NEWS. 

FRANKLINTON, LA., Dec. 11.—The McCreary Lumber 
Company closed its mill four days last week for the 
purpose of rearranging the string beams of its building 
and raising sunken logs, but an accident has necessitated 
the mill being closed again. The company will open a 
large commissary. 

This city is to have a system of water works at once, 
the tower and tank already being in position. 

Business is active at Tylertown, Miss., all of the mills 
being overloaded with orders, which they are endeavoring 
to fill before the holidays, during which time business 
in this section is suspended for a week or more. 

M. M. & E. L. Magee, the largest tie and timber 
operators in this section, have completed their small mill 
near this place and it is running full time on ties and ex- 
port square timber. They took another contract for 
50,000 heart ties December 7. 

H. Kennedy, formerly with Trist & Kennedy, of 
Varnado, has bought the saw mill and timber of the 


Twin Lumber Company at Twin, Miss., and is moving 
his Varnado mill to Twin and will operate both. 

D. K. Barnes has erected a mill on Lawrence creek, 
near Hackley, and is cutting timber on the land of the 
Covington Naval Stores Company. 

No complaint has been received in regard to cars, ex- 
cept from kickers who object to paying demurrage 
charges. 





MATTERS AT MOBILE. 


MosiLk, ALA., Dee. 11.—Business continues good in 
practically all lines of the yellow pine trade, with con 
ditions practically unchanged in the interior trade. The 
mills continue well filled up, but they are not turning 


away any business and take all orders that come at , 


satisfactory prices. During the holiday season smaller 
milJjs will probably shut down for a day, and the big 
mills for no longer period, unless for other causes than 
the holidays. Everything appears to be moving along 
satisfactorily in this trade, with both manufacturer and 
buyer. 

In the sawn timber trade no large sales have been 
noted during the last week. The usual fall movement of 
sawn timber to the other side has begun and each week 
there is a movement ranging from 500,000 to 1,000,000 
feet. Last week more than a million feet was for- 
warded in the British steamship Ennisbrook in two 
parcels—one of 350,000 feet to Rotterdam and another 
of 881,000 feet to Tyne, England, the heaviest move- 
ment of sawn timber which has gone forward in many 
weeks. In addition 180,000 eubie feet of hewn timber 
went to Rotterdam, Holland. The movement to Cuba 
continues to grow, and while the record in nowise 
approaches the height of that movement twelve months 
ago it shows a healthy increase from week to week, 
giving indications that this portion of the yellow pine 
trade of this port is coming back. Last week the out- 
ward movement to Havana and other Cuban _ ports 
reached an aggregate of 1,775,000 feet, by both steamer 
and sail. The South American movement continues 
active at this port, with one steamer cargo among the 
clearances last week, in the British steamship Trident, 
which was loaded at the Turner-Hartwell docks for 
Rosario—its cargo aggregating 2,259,474 feet of yellow 
pine—one of the largest forwarded this season. This 
makes between 15,000,000 and 20,000,000 feet of yel- 
low pine exported from this port to South American 
ports during the last quarter. 

The aggregate of the lumber and timber movement 
from Mobile the last week was 7,015,000 feet; the 
week previous the records showed 7,150,000 feet. 





FROM THE ALABAMA IRON CENTER. 

BIRMINGHAM, ALA., Dec. 12.—Plans for the erection 
in this city of a sash, door and blind factory, backed by 
a company with at least $250,000 capital, are being 
worked out and it is an assured fact that the concern 
will be ‘‘going’’ on a large scale before the end of the 
summer of 1912. Those interested in the proposed com- 
pany, among whom are A. L. Fulenwider, president of the 
People’s Telephone Company; W. A. Smith and Ross 
Smith, of the St. Clair Land & Lumber Company, and 
W. A. Hammond, of the Acme Coal & Lumber Company, 
are men of large caliber and ample capital, and the 
new company will bid actively for business throughout 
the entire South. 

David Weaver, formerly a member of the Vaughn & 
Weaver Lumber Company, this city, which was an active 
factor in the local market seven or eight years ago, 
is a member of a lumber concern recently organized in 
Nashville. It is known as the Althauser-Webster-Weaver 
Lumber Company, and has been incorporated with $50,000 
capital, Charles Webster, another member, is a leading 
lumberman of Nashville well known in the Birmingham 
district. There are three Althauser brothers in the com- 
pany, J. A., W. A. and W. E. Althauser. 

W. H. Fortenberry, of the Yarvan Naval Stores Com- 
pany, of Yarvan, Miss., is planning to establish a large 
turpentine plant at Loxley, adjacent to Bay Minette, 
Ala., with a view to reducing the turpentine from the 
stumpage of a large area of land owned by the Bay 
Minette Land Company. 

The Alger & Sullivan Lumber Company, through its 
Century (Fla.) office, has given a contract to J. N. 
Gillis & Son, of Brewton, Ala., for grading and track- 
ing seven miles of the new Escambia railway which 
it is constructing to connect its large timber holdings 
and plants in southern Alabama. J. W. Wright, jr., 
Union Springs, Ala., has been given contract also by the 
Alger-Sullivan company to grade nineteen miles of the 
roadbed for the same line. 

A planing mill will be added to the equipment of the 
Southern Manufacturing Company, of Gadsden, the plant 
of which is being rebuilt, fire having destroyed it several 
months ago. 

Birmingham capital has bought the plant of the 
Standard Box & Basket Company, of Guntersville, from 
Joseph E. Henry, who established it several years ago. 
The plant will be remodeled and operation will be begun 
as soon as the improvements are completed, Mr. Henry 
to retain management. 

John T. Cochran, president of the Alabama, Tennes 
see & Northern railway and the Tombigbee Valley rail 
way, has assumed charge of the Vredenburg Railway 
Company’s property, in Monroe county, purchase of 
the line having been consummated this week. The 
Vredenburg Lumber Company, which is owned by In 
diana capitalists, sold the line to Mr. Cochran, who 
announces that plans will be made at once to build 
the lme from Sweetwater, its northern terminus, to 
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Demopolis, via Linden and Corduroy. The Pine Hill 
plant of the Vredenburg company has been closed and 
the machinery moved ‘to Vredenburg. 
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WESTERN FLORIDA TRADE. 

PENSACOLA, FLA., Dec. 11.—The entire holdings of the 
Escambia Land & Manufacturing Company, this city, 
have been sold by H. L. Covington, the C. M. Covington 
Estate and the Pace brothers to W. C. Vareen and M. C. 
Dowing, both of Georgia, for more than $1,000,000. 
This property comprises two modern mill plants, forty 
miles of railway, over 100,000 acres of land, five turpen- 
tine operations, boats, barges ete. The new owners 
will move to this city, operate the two plants and 
establish colonies on the cutover lands. 


J. C. Howell, jr., of Blackman, has bought from 
J. J. McCaskill, of this city, 10,000 acres of virgin 
timber land in Baldwin county, Alabama, twenty miles 
from Pensacola, for which he paid $75,000. It is to be 
used for naval stores purposes, and is the last large tract 
which the naval store men have not touched. 

The two large mills of the George E. Wood Lumber 
Company at Caryville have closed for an indefinite 
period, 

The foreign markets are practically at a standstill, 
according to exporters. Some business is being done, 
but there is a tendency to await developments, espe- 
cially as the new year is approaching, and there will 
hardly be any business before January 15, or possibly 
later. Interior demand is fair. 








FROM SOUTH ATLANTIC LUMBER CENTERS 








FROM THE OLD DOMINION. 


Demand Somewhat Spotty—Adverse Weather and 
Scarcity of Help Retard Logging—-Planing Mill De- 
stroyed by Fire. 

NorFo.k, VA., Dee. 11.—With the coming of the 
holidays, demand for North Carolina pine has become 
a little streaky and on the whole does not appear to 
be as good as it had been. Not much is expected of 
December by millmen as a usual thing but there are va- 
rious opinions as to conditions, some saying they are 
just as good as ever and others claiming a falling off, 
but prices have not dropped. 

Not much complaint would be raised by manufacturers 
at decrease in demand, for many mills are oversold on 
low grade lumber and have been forced to turn down 
orders. Conditions for logging operations are far from 
pleasing because of adverse weather and scarcity of labor. 

The one dull spot in North Carolina pine seems to 
be lack of demand for the upper grades. For a while 
there was a brisk demand, but this has slackened during 
the last two weeks. In view, however, of the steady 
and persistent call for No. 3 and lower, with the shortage 
of this material on the market, it appears feasible that 
buyers will be forced to go after the higher grades to 
fill their requirements. Prices on the uppers have not 
dropped, for the apparent reason that this lumber can 
not be sold any cheaper and allow manufacturers to 
make expenses much less profit. Export business also 
seems to be streaky and unsteady. Stocks at the mills 
still continue to be low. 

The following were recent visitors: George W. Jones, 
sales manager of the Camp Manufacturing Company, 
New York; Harry R. Humphreys, of the Hadentine Lum- 
ber Company, Camden, N. J.; Mr. Bond, of Barker-Bond 
Lumber Company, New York; B. 8. Tuck, Ryland & 
Brooks Lumber Company, Baltimore, Md. 

The planing mill plant and about 800,000 feet of 
dressed lumber, ready for shipment, the property of the 
Camp Manufacturing Company, at Arringdale, Va., was 
totally destroyed by fire December 3. It is expected 
to rebuild the burned portion. 





FROM THE GEORGIA CAPITAL. 

ATLANTA, GA.,-Dee. 11.—The lumber trade, like all 
other lines of business in the South, is feeling the effect 
of the low price of cotton, Mills in Georgia are busy 
with orders, but brokers find that the market is duller 
than it was last year at the corresponding period and 
that cotton has had a deadening effect on fall trade. For 
one thing, farmers are not buying as extensively as they 
usually do at this season. The price of cotton and the 
fact that much of the crop is being held for an improve- 
ment in price are largely the cause of this. 

Demand for car materials is reported good. While 
the railroads are providing most of their new cars with 
steel underframing car sills are being bought for repair 
of old cars. 

The price of lath and shingles has declined but the 
demand for shingles in Florida has enabled south Georgia 
mills to maintain their prices. The colonization that 
is going forward in Florida has resulted in building that 
has created a profitable market for Georgia mills. 

Congressman Lee, of Georgia, who is a member of the 
Appalachian forest reserve commission, announced last 
week that a clear title has been secured to 34,000 acres 
of land in North Carolina and that this tract will be 
added to the reserve. The commission also has approved 
the purchase of a tract of 1,600 acres on the slopes of 
Mount Mitchell, North Carolina. 

Daniels W. Adams, supervisor of the Asheville (N. C.) 
office of the Forest Service, said last week that he 
would recommend that the commission purchase several 
thousand acres in western North Carolina. He thinks 
that $500,000 should be spent for the additional purchase 
of North Carolina lands, Among tracts that Mr. Adams 
has under consideration are 50,000 acres in the Toxaway 
section, 54,000 acres in Jackson county and 34,000 acres 
in the Yadkin area of western North Carolina. 





SOUTHEASTERN COASTWISE TRADE. 
SAVANNAH, GA., Dee. 11.—Shipments of lumber from 
Savannah for the week ended December 7 amounted to 
2,570,926 feet by steam vessels. This made the total 
for the month 2,797,406 feet,. all by steam vessels. The 
shipments by steamer since September 11 have amounted 

to 16,430,094 feet and by sailing vessels 9,396,246. 
There has been a much firmer tendency to the lumber 
market during almost the entire fall. For sixty days 
and more backward tendency has been noticeable in 
the territory adjacent to Savannah and the new year will 
probably come in with prices high and demand strong. 


The cotton movement no longer interferes with hand- 
ling lumber. The railroads are handling expeditiously 
all the stuff that is offered them. A feature of the fall 
business in the Savannah territory has been the number 
of orders for lumber for local consumption within a 
radius of twenty-five miles. 

Granger & Lewis are preparing to get out of the lum- 
ber business on January 1. A result will be the forma- 
tion of the Georgia & Florida Yellow Pine Company, 
with R. M. Raines, W. C. Howland and George H. May 
as the incorporators. While it is understood Mr. Granger 
will have some stock in the new company he will not have 
anything to do with its management. 

Leslie Meredith left the city last week for Jackson- 
ville, Fla., where he will be associated with Craig & 
Co. He has represented Hirsch & Co. in Savannah for 
several years but that firm has determined to close its 
office here the Ist of January. 





IN NORTHEASTERN FLORIDA. 


JACKSONVILLE, FLA., Dee. 11.—Orders are mostly for 
car material and bridge timbers, The near approach of 
the holidays possibly accounts for the dyllness in the 
amount of business offering from the East and North. 
lew yard schedules or special orders have been received. 

The Cuban market calls for low grades of timber, and 
takes a quantity of kiln dried boards in the cheaper 
grades; inquiries are out for two cargoes of scantlings 
and small dimension stock. 

Millmen report the car shortage getting worse. The 
railroads claim this is partly due to slowness in unload- 
ing at ports, but while this may in a degree be true the 
situation is made worse by the delays to which loads 
are subjected on the roads and their failure to place cars 
after arrival at terminals. ‘The brokers claim much 
trouble in getting cars and in having them placed 
promptly after arrival. 

The schooner Robert MacFarland, which cleared this 
week from Eppinger & Russell’s creosoting plant for 
Cape Haiti, carried 28,114 feet of creosoted yellow pine 
ties and 490,792 feet of yellow pine lumber. 

J. W. Ingham, of Ingham & Wilkinson, Hamilton, Ber- 
muda, was in this city last week, getting bids on a large 
quantity of timber for government work at that point. 





FROM THE MARYLAND METROPOLIS. 
BALTIMORE, Mp., Dee. 12.—Considerable surprise was 
occasioned by the receipt by members of the North Caro- 
lina pine trade of notices to the effect that Maurice W. 
Wiley had retired from the Wiley-Homer Lumber Com- 
pany, that the business would be continued as the R. B. 
Homer Lumber Company, with R. Baldwin Homer as 
president and treasurer. Mr. Wiley has sold his interest 
in the company to Mr. Homer, and the new corporation 
assumed all obligations and will take care of all econ- 
tracts. The change took place as of December 9, going 
into effect immediately. 
Another change that has occurred lately in the lumber 
trade is the retirement of W. N. Hallam as manager of 
the Baltimore Sash & Door Company and the selection of 
I. J. Miley to succeed him. 
The strength of the local lumber trade is plainly indi- 
cated by the activity which prevails among builders, and 
which is reflected by the estimated value of building per- 
mits taken out. The aggregate value of permits issued 
during November was $692,977 for improvements and 
$79,840 for additions, a grand total of $772,817, or about 
$175,000 more than for October. The number of struc- 
tures authorized included only the buildings projected 
within the city limits and does not embrace the numerous 
structures, many of them frame, built in the suburbs. 
This in part explains the active demand for lumber that 
has prevailed, the weather having been so mild that there 
has been no interruption in construction work. 
R. K. Hartwell, president of the R. K. Hartwell Com- 
pany, returned last Thursday from a visit to Chicago, 
where he spent Thanksgiving with his family. He gained 
the impression that the lumber movement in the middle 
West has been less active than in the East. Mr. Hartwell 
looks for higher prices after the holiday lull, unless the 
prospect of a presidential election should greatly cloud 
the outlook. 
The Lafayette Mill & Lumber Company is erecting a 
shed 85 by 90 feet as an addition to its plant. 
M. 8. Baer, of R. P. Baer & Co., is on a trip to New 
York and New England. 





FROM CENTRAL VIRGINIA. 


LYNCHBURG, VA., Dec. 13.—Trade in hardwoods is 
brisker, chiefly in oak boards, due to the increased de- 
mands of furniture manufacturers, interior finishing 
concerns etc. The domestic hardwood trade has been 
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Syeinch Yellow Strand rope equipment on log loader, 


at Neome, La. 


ELLOW Strand “ Powersteel ” 
* Wire Rope saves money in the 
long run rather than in first 
cost. It saves frequent costly repairs and 
shut-downs due to accidents. 














It meets every demand of the most 
severe, exacting service. Will last longer 
and give better satisfaction than any 
other rope made. 

Try Yellow Strand just once and you 
will understand exactly why lumbermen 
and other users proclaim it “the most 
economical wire rope on earth because 
it lasts so long.” 

Yellow Strand is the rope for your 
use. You lose money every day you 
are without it. 

Are you willing to be convinced? 
Then write us today and we'll send you 
conclusive evidence that— 

“A Yellow Strand in Your Rope 
Means Yellow Gold in Your Pocket.” 


Ask for Catalog No. 70. 


Broderick & 


Bascom Rope 
Company, 


809 N. Main St., 


ST. LOUIS, MO. 


BRANCHES: 
New York, Seattle, 


WORKS: 
St. Louis 


and 
Seattle. 
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a PITTSBURG “Beg 
For Sale: > 


(7 ASHTOLA, PA. 
Ready for Immediate Shipment. 

















975 pieces 30’ 50 Ib. section steel rails 
766 pieces 30’ 45 Ib. section steei rails 
4—50 lb. Frogs 
3 pair 50 lb. Switch Points 
Angle bars and bolts weighed in. 
PRICE, $21 per ton F. O. B. Ashtola. 


ALSO about 
5 miles 40 Ib. Relayers at Davis, W.Va., 
angle bars weighed in. PRICE, $21 per 
ton Fr. O. B. Davis. 


All Guaranteed First-class Relayers. 


E. V. Babcock & Co. 


Pittsburgh, Pa., U.S. A. 




















We’ve Got It 


and if you’re in the market 
right now we want to know 
what you need in 


GOOD OLD BILL STUFF 


N.C. Pine isi. 


We also handle and can ship promptly 
Hardwood for railroad and ec nstruction 
work: Yellow Pine, Spruce, Oak, White 
Pine, Lath and Shingles, 


Bemis & Vosburgh 


Farmers Bank Bldg., PITTSBURGH, PA. 











Allegheny Lumber Company 


Manufacturers and Wholesalers 


WHITE and YELLOW PINE, HEMLOCK 
WEST VA. SPRUCE and HARDWOODS 


PITTSBURG, PA, 








Write for quotations. 











Sound Wormy Chestnut 
x All Thicknesses — Dry. 


I. W. SEMANS. T. B. PALMER. 


Palmer & Semans Lumber Co. 


I. F. BALSLEY, Manager of Sales. 


SALES OFFICE: BRANCH OFFICE: 
Oliver Bidg., Pittsburgh, Pa. 801 Crozer Bidg., Philadelphia, Pa. 

















W. VA. SPRUCE, HEMLOCK 
AND HARDWOODS. 


NORTH CAROLINA AND 
VA. YELLOW PINE. 


J. C. Donges Lbr. Co. 


Wholesale Lumber 
Office: 911 Oliver Building, 
PITTSBURGH, PA. 


Send us your orders and inquiries. 








PITTSBURGH, 
MEAD & SPEER C « PENNSYLVANIA. 
Manufacturers and Wholesalers 
Pine and Hardwood Lumber 
Specialties: Poplar,Oak & Chestnut. Mills at Jennings, W. Va. 


Dee Rati art AR SET. 4 





TERHUNE LUMBER CQ. 
PITTSBURGH, PA. 
SHIPPERS OF HIGH GRADE 


Long & Short Leaf Yellow Pine 








firm in oak. A brisk business is looked for. Railroads, 
however, beyond an occasional order for ties, are not in 
the market. 

Yellow pine trade continues active. Demand for roof- 
ers is not as pressing as it was, but it has settled down 
to a steady run of orders. The box trade in general is 
good, and last week the demand for bill timbers of all 
kinds in the Pittsburgh district has brightened up con- 
siderably. Local dealers are well satisfied with the 
condition of the pine trade. The Ward Lumber Com- 
pany states that it is kept busy and that its business is 
better than at any other time for years. The same note 
is sounded by other concerns here. The Virginia- 
Carolina Lumber Company states that trade is increas- 
ing steadily over last year, which itself registered a 
great advance over the year before. 

Dealers report that prospects for spring shipments 
already are good, and some concerns that they are 
booking orders for spring delivery in pine and in oak. 
Collections are reported generally as fair. 





THE SOUTHWEST 











IN THE MISSOURI-KANSAS DISTRICT. 

KANSAS City, Mo., Dee. 11.—Rodney Brown, sales man 
ager for William Buchanan, Texarkana, Ark., on the 
first of next year will open a wholesale office in this 
city. Mr. Brown is well known locally, having been 
sales manager for the W. A. Pickering Lumber Com- 
pany at one time. He will be joined by George EK. 
Davidson, who until recently was with the Foster Lum- 
ber Company. The new concern will be called the 
Davidson-Brown Lumber Company. 

The Chicago Lumber & Coal Company has moved its 
retail office from this city to St. Louis. L. V. Graham, 
who has been local manager, will continue with the 
business, though perhaps with additional duties and 
responsibilities. 

A new feature in silo building has been added to the 
trade of the Badger Lumber Company throughout its 
many yards. The company recently bought a patent 
for a new make of silos, made by a Kansas man. The 
good feature of the silo is that it is made with a good 
vrade of 2x4s. This saves the yards from having 
to keep special stock or staves to meet the demand of 
silo builders. ‘The silo is octagonal, very strong and 
simple; in every way as good as.the old silo designs 
and cheaper. The company has found it well liked and 
is doing a lively business in it. 

Government After a Debtor. 

Wiley P. Seawell, who operates the Wiley P. Sea- 
well Lumber Company, opened the office of that com- 
pany here some time in June after a short period as 
manager of the Gifford Lumber Company at Saratoga, 
Miss. Before that he operated the Atlas Lumber & 
Timber Company in Kansas City. Wholesalers who 
had sold lumber to one or other of the companies 
have complained for a long time because, it is claimed, 
but few payments have ever been made for lumber 
sent them. Accounts against these companies aggre- 
gate $15,000 to $20,000. 

When Mr. Seawell began business last summer 
under the name of the Seawell Lumber Company, 
which soon after changed to the Wiley P. Seawell 
Lumber Company, he soon had bought twenty cars of 
lumber from yellow pine mills in Texas, Louisiana, 
Mississippi and Alabama. Payment is recorded on but 
one of these cars, and as the name of the company 
was so near like that of the W. P. Seawell Lumber 
Company, a concern of good credit, the mills thought 
they were selling to that company. Not being able 
to collect on the lumber, the several consignors en- 
tered complaint and began investigation, which cul- 
minated in an indictment against Mr, Seawell by the 
federal grand jury for using the mails to defraud. 

Mr. Seawell’s trial began December 9 at Kansas 
City. W. 8. Harlan, manager of the Jackson Lumber 
Company, Lockhart, Ala.; J. F. Wilder, president of 
the J, F. Wilder Lumber Company, Perkinson, Miss.; 
J. W. Stone, manager of the K. C. Lumber Company, 
Lucedale, Miss., and other lumbermen from Louisiana, 
Tennessee, Texas and Arkansas testified to having sold 
from one to eight cars of lumber to Mr. Seawell for 
which they had not been paid. These cars were traced 
from Mr. Seawell’s hands to that of a third party who 
had bought and paid Mr. Seawell for the entire num- 
ber. It was also shown that the defendant sold the 
lumber for less than he gave for it, a fact not neces- 
sary, as E, C, Pollitt, who bought the stock from Mr. 


Seawell, is alleged to have sold it readily at an advance, 


of from 50 cents to $5 a thousand over his purchase 
price. So, while Mr, Seawell is charged with having 
paid a premium for some of the lumber the market 
would have allowed him to make a little money out of 
the deal by careful handling. 

Mr. Seawell denied none of the charges of the gov- 
ernment as to buying the lumber and not having 
paid for it. As the charge of the indictment was use 
of mails to defraud, intent was the factor of guilt or 
innocence. The defense made its fight wholly to com- 
bat the ‘‘intent.’’ Mr. Seawell claimed he fully in- 
tended to pay the mills when he bought the !umber 
and still intends to do so as soon as he is allowed to 
continue business. 

The jury found the defendant guilty. 





IN THE EAST TEXAS LUMBER CENTER. 
BEAUMONT, 'TEX., Dee. 11.—Trade is keeping up 
well. An encouraging feature is the outlook and a 
good spring business is confidently expected. Building 
is helping to maintain the demand and the promise is 
that it will be maintained throughout the winter. The 


volume of business done by the sash and door trade is 
good and the outlook is encouraging. There is a good 
demand for export stuff. Conditions generally are grow- 
ing better. 

Steamer Katherine and barge left Orange for Sabine Pass 
Thursday with lumber from the Lutcher & Moore Lumber 
Company, of Orange, consigned to the steamer Russ for 
South American ports. Tug Chief arrived at Orange from 
Niblett’s Bluff Thursday with ten circular booms of timber 
for the Lutcher & Moore Lumber Company. _ Steamer 
Nicaragua left Sabine Pass with lumber from the Lutcher & 
Moore Lumber Company for Tampico. Steamer Russ is 
loading at Sabine Pass 1,800,000 feet of lumber from the 
Lutcher & Moore Lumber Company for Rosario. 

f&. I’. Bonner, general manager of the Kirby Lumber 
Company, at Houston, was here this week, en route to 
the company’s mills in east Texas. Among other visit 
ors were J. M. West, prominent in lumber eircles; 
C. P. Myer, manager of the mills of the Kirhy Lumber 
Company, at Houston; H. 8. Filson, general manager 
of the Alexander Gilmer Lumber Company, Remlig; 8. 
A. McNeely, manager of the tie department of the 
Kirby Lumber Company, at Houston; J. T. Martin, 
with Alexander Gilmer Lumber Company, Remlig; W. 
T. Hooker, with the Kirby Lumber Company, at Brown- 
dell; Max D, Almond, sales manager for the Alexander 
Gilmer Lumber Company, Remlig; J. D. Feagin, Kirby- 
ville, and W. C. Mortimer, of Bon Wier. 





IN THE EAST TEXAS LUMBER CENTER. 

IfousTon, Trx., Dee. 11.—Demand for car material 
is reported to be stronger than at any other time in 
four years and practically no siding, lining or decking 
is to be had. Prices are a little better than they were 
two weeks ago on general yard stock. The prolonged 
shutdown of the mills is held accountable for the dearth 
in car material and they are decidedly short on stock to 
fill this particular demand, This has tended to stimu- 
late prices. Railroad material and timber in general 
ure bringing better prices than at any other time in 
the last year. Some dealers expect that car material 
will go higher. The general tendency is described as 
stiffening. 

The car shortage is being felt mainly on the Harri- 
man lines. A shortage exists to some extent on the 
Santa Fe. Other roads are handling the situation so 
that there is no serious complaint registered. 

There is no doubt but curtailment has strengthened 
the yellow pine matket. One of the signs of the times 
seems to be that practically no one wants lumber for 
casual delivery. ‘‘Rush’’ is marked on almost every 
order and usually a telegram tollows on the heels ot 
the letter. This seems to indicate that the yards are 
carrying as low stocks as they can get along with. 

Locally much building is in progress and this prom- 
ises to be pushed through the winter without in- 
terruption, 

2. I. Bonner, vice president and general manager of 
the Kirby Lumber Company, has returned from a trip 
thrcugh the mill section of eastern Texas. He reports 
that there is a great deal of activity at the mills of the 
district but that continuous rains have retarded log 
operations to such an extent that the mills are short 
of supplies. 


TIMBER LAND SALES 


Robert Whitmer, of Philadelphia, Pa., has acquired 1lu,v J 
acres of timberland in Randolph and adjoining counties, 
West Virginia, for which the consideration was $600,000. 














The Pittsburgh Lumber & Manufacturing Company, of 
Pittsburgh, Pa., recently bought a large tract of timber land 
in the Sumpter forest reserve, Oregon, the consideration 
being $500,000. Two mills will be erected. 


J. C. Howell, of Blackman, Fla., has bought 10,000 acres 
of virgin timber lands lying in Baldwin county, Alabama, 
from J. D. Russ and J. . McCaskill, jr., of Brewton, Ala. 
Consideration was upward “of $75,000. 


Qne of the largest timberland sales ever made in Maine 
has been concluded at Farmington, Franklin county, by 
the recording of a deed to a corporation known as the 
Coburn Lands Company. The grantors of the tracts de- 
scribed in the deed are Miss Louise H. Coburn, George Otis 
Smith, director of the Geological Survey, Washington, D. C., 
Mrs. Grace Coburn Smith, of Skowhegan, Me., and Charles 
Hf. Pepper and Mrs. Frances G. Pepper, of Concord, Mass. 
The territory, totalling 280,000 acres, comprises eleven entire 
townships and is situated in Somerset, Franklin and Pisca- 
taquis counties. It is covered with a heavy growth of pine 
and spruce, with considerable hardwood. 


Joseph Espall, jr., of Mobile, Ala., announces the clos- 
ing of an option by a London (England) syndicate for 28,600 
acres of hardwood timber land located on Pascagoula river, 
Mississippi, forty-two miles from Mobile, Ala. The con- 
sideration was $70,000. 





BLOWER CONCERN MOVES TO NEW QUARTERS. 


On January 1 the Savannah Blow Pipe & Exhaust 
Company, of Savannah, Ga., will move into _ its 
large and roomy quarters recently bought. The 
factory is on East Broad street, just north of Liberty, 
and consists of substantial brick buildings occupy- 
ing an entire block, ample space being provided for 
the increasing business of the concern. J. P. Wheless, 
the president and general manager of the company, 
succeeded to the presidency last June, having been 
for the last nine years vice president and general 
manager. Associated with this concern is C. A. Ryer- 
son, a well known and capable designer of blower 
systems for handling shavings and refuse, as well 
as an expert in the designing of heating and venti- 
lating systems, having followed this line for the last 
twenty years. The territory covered by this concern 
includes the two Carolinas, Georgia, Florida and Ala- 
bama, together with parts of Tennessee, Mississippi 
and Louisiana. It reports a very satisfactory in- 
crease of business, which made necessary the in- 
crease in its facilities. 











911. 
e is 
r00d 
rOw- 


Pass 
nber 

for 
from 
nber 
mer 
er & 
8 is 

the 


iber 
> to 
isit 
Jes ; 
iber 
ager 
: 
the 
‘tin, 
W. 
wn- 
ider 
rby- 


rial 
» in 
cing 
vere 
ged 
arth 
< to 
mu- 
eral 

in 
rial 

as 


rri- 
the 
1 $0 


ned 
mes 
for 
ery 
ot 
are 


om- 
in- 


of 
trip 
rts 
the 
log 
ort 


uo 
Lies, 


of 
and 
tion 


cres 
ma, 
Ala, 


ine 
by 
the 
de- 
)tis 


rles 
ass. 
tire 
$Ca- 
ine 


los- 
600 
ver, 
‘on- 


DECEMBER 16, 1911. 


AMERICAN LUMBERMAN 


65 














NEWS FROM THE HARDWOOD FIELD 








WITH THE MEMPHIS TRADE. 


Wet Woods Interfere with Logging Operations—Ar- 
kansas Mill Operators Complain of Lack of Help— 
Big Timber Land Sale. 

MEMPHIS, TENN., Dec. 12.—The woods are extremely 
wet and much difficulty will be encountered not only in 
cutting timber but in hauling it to navigable streams and 
to the railroads, but a number of lumber concerns here 
are well supplied with logs and a great deal of timber is 
awaiting transportation to this center. 

James R, Blair, manager of the Crittenden Lumber 
Company, recently removed from Memphis to Earl, Ark., 
says that considerable difficulty has been experienced 
during the last few weeks through lack of labor at its 
plant. The Whitman interests at Earl, the Tyronza lum- 
ber people in that section, Lee Wilson & Co., of Wilson, 
Ark., the Three States Lumber Company, at Burdette, 
Ark., and other prominent manufacturing concerns in 
that state agree that it has been unusually troublesome 
to keep a full force of men at their plants, due to the 
more alluring calls on labor from the cotton fields. 

The new band mill of George C. Brown & Co., of 
Proctor, Ark., has been placed in operation. The firm 
also operates a plant at Watson, Ark. It intends to ship 
its lumber from its milling points, having recently dis- 
continued its yards in this city. 

J. H. Hines, president of Barney & Hines, Incorpo- 
rated, says that his firm recently sold 12,640 acres of 
timber land in Craighead and Poinsett counties, Arkan- 
sas, to the Arkansas Real Estate Trust Company at $20 
an acre, This transaction therefore involves & total of 
more than $250,000 and is the largest recorded in this 
territory for some time. Barney & Hines bought this 
property from the Stearns Salt & Lumber Company, of 
Ludington, Mich., and from other owners near Jonesboro, 
Ark. The Arkansas Real Estate Trust Company pur- 
poses to cut out the timber on this property as rapidly as 
possible and sell the logs to jumber manufacturers at 
Jonesboro, Memphis and other points. It is intended that 
several thousand acres shall be cleared each year and that 
the land be colonized as fast as the timber is removed. 
Mr. Hines is to look after the clearing of the property in 
question. The land lies between the St. Louis Southwest- 
ern (Cotton Belt) and the Frisco system and is capable of 
easy and rapid development. It is about fifteen miles 
from Jonesboro, Ark. 

The Hugh McLean Hardwood Lumber Company is pre- 
paring to build a standard gage connection with the Mis- 
souri & North Arkansas road near Cotton Plant, Ark., for 
the development of its timber land holdings in that seé- 
tion. The logs will be transported to Helena, Ark., over 
the Missouri & North Arkansas and brought from that 
point to Memphis. 

May Bros. will have their new mill in South Memphis 
in readiness for operation on or before January 1. The 
machinery issnow being delivered and installed. It will 
have a capacity of 25,000 to 30,000 feet a day. 

C. B. Dudley, of the Dudley Lumber Company, Mem- 
phis, announces that plans for the erection of a mill in 
eastern Arkansas, recently announced, have fallen 
through. There was a hitch in the negotiations and the 
mill building idea has been abandoned for the present. 
This, however, will not in any way affect the wholesale 
hardwood lumber business of this concern. 





THE CUMBERLAND RIVER DISTRICT. 


NASHVILLE, TENN., Dec. 12.—The lumber trade is of 
moderate but seasonable volume. Values generally re- 
main about the same. Some export shipments are being 
made, English buyers taking oak and gum. Business 
continues brisk at the box factories and retail trade has 
been large. Although the outlook is more or less un- 
certain, manufacturers and wholesalers are doing a satis- 
factory volume of business as a whole, season considered, 
with prices fairly renumerative, and therefore conditions 
are not discouraging. 

The plant of the Southern Lumber & Manufacturing 
Company is nearing completion. The company suffered a 
heavy loss by fire early in the year and during the last 
few months has been having its planing mill, box factory 
and carpenter shops rebuilt. It is expected these three 
departments will be in operation by the first of the new 
year, 

The largest gift so far received by the committee in 
charge of the movement to raise a $200,000 endowment 
fund among the alumni of the George Peabody College 
for Teachers, located in this city, has come from a lum- 
berman, J. B. Reynolds of the Thomas-Ford Lumber 
Company, of Graysburg, Tex., an alumnus of the insti- 
tution. He has sent his check for $1,000 to aid in 
the establishment of a scholarship. He expects to raise 
$1,500 more in his section to make the proposed scholar- 
ship pessible. 


IN NORTHEASTERN TENNESSEE. 

BRISTOL, VA.-TENN., Dec. 12.—Tradé conditions are 
said to be somewhat better. Timber prices are soaring 
and a number of big operations are to be undertaken 
shortly. 

EK. L. Edwards, prominent lumber dealer of Dayton, 
Ohio, has been here for the last two weeks looking over 
the lumber situation. 

It is reported that the Black Mountain Lumber Com- 
pany, which owns several thousand acres of timber 
twenty miles south of Bristol, will soon install a band 
mill in Sullivan county. The company is made up of 
Philadelphians, and has had the Holston tract of timber 
for several years. 





President Aldrich, of the Carolina Spruce Company 
and the Nelson Lumber Company, of Johnson City, 
Tenn., was a visitor this week. The Carolina company 
owns a large area of timber in the Black mountains of 
western North Carolina and is preparing to install a 
large band mill. The Black Mountain railroad is being 
rapidly built from a point on the line of the Carolina, 
Clinechfield & Ohio to the timber property. 

The damage sustained by the Sells Lumber & Manu- 
facturing Company, of Johnson City, Tenn., heaced by 
Congressman Sam R. Sells, of this district, in last 
Thursday’s fire, was $7,000, uninsured. 

The Valley Tie & Lumber Company, owned by the 
Mercereau interests, which was formerly at Johnson 
City, Tenn., has been reorganized and granted a charter 
of incorporation with principal offices at Staunton, Va. 

The Paxton Lumber Company reports a fair volume of 
business, some new orders and a better outlook for trade. 
The company is winding up a successful year’s business. 





A WEST VIRGINIA HARDWOOD CENTER. 

BECKLEY, W. VA., Dec. 11.—Millmen are reducing 
stocks preparatory to the yearly inventories and the con- 
sequent closing of books. 

The Blue Stone Land & Lumber Company, of Gardner, 
Va., has closed it mill until March 1, 1912, and is build- 
ing the main line of a railroad across the mountain into 
its pine timber on Blue Stone river. 

The Raleigh Lumber Company, of Beaver, will start 
its planing mill tomorrow after a two weeks’ shut- 
down. It has plenty of orders at both its Beaver and 
Fitzpatrick mills and is expected to close the year with 
a larger and better volume of business than for 1910. 

W. M. Ritter returned to Columbus, Ohio, last week 
after a thorough inspection of his plants in this field. 
The W. M. Ritter Lumber Company, which recently 
bought a 25,000-acre tract on upper Guyan river from 
the Pocahontas Land Company, is preparing to install 
a large band mill at a point near Mullins, W. Va., on the 
Virginian railroad, after the first of the year, 

The Blue Jay Lumber Company, of Blue Jay, is run- 
ning its mill full capacity since resuming operation in 
July after a complete overhauling and making needed 
repairs, 





WEST VIRGINIA NOTES. 

CHARLESTON, W. VA., Dee. 14.—While there has been 
no drop in prices, except that ties are lower if any- 
thing than they were a week ago, conditions generally 
are not of the best. Some local dealers declare they are 
busy and moving lumber as fast as they can cut it; 
that is, that their yard supply is not increasing. On 
the other hand, some dealers and millmen report a tre 
mendous drop in business, Of course, the smaller mills 
as a rule are closed, which ordinarily would be a help 
to the larger mills, but it is reported here that the 
W. M. Ritter operations at Raleigh and Fitzwater in 
Raleigh county have been closed, throwing out about 
500 men, 

Tie dealers report nothing at all doing in their line. 
A great quantity of ties is on hand which can be bought 
for almost any price, but the small amount of dealing 
for the last several months is taken as an indication 
by some tie men that something will be doing before 
the first of February that will be pleasing to those who 
have been holding ties for a rise in the market. 





FROM THE HOOSIER METROPOLIS. 


INDIANAPOLIS, INp., Dec. 12.—A meeting of the Indi- 
ana Manufacturers & Shippers’ Bureau will be held in 
this city December 28. Among the speakers will be Sen- 
ator Robert M. La Follette, of Wisconsin, who will dis- 
cuss railroad freight rate regulation. Addison C, Harris, 
this city, will discuss ‘‘ Workmen’s Compensation and 
Employers’ Liability.’ Many lumbermen belong to the 
organization, 

The Commercial Club has started a campaign to in- 
crease its membership to 2,500 by Januaryel, Orlando 
D. Haskett, vice president of the Burnet-Lewis Lumber 
Company, has been chosen as a captain for one of the 
teams. Milton 8. Huey and O. L. Huey, of the Capitol 
Lumber Company, are members of other teams, 

E. H. Greer, of the Greer-Houghton Lumber Company, 
has returned from an extended trip through the South, 
where he visited lumber mills. 

George A. Robertson, a Columbus (Ohio) lumber 
dealer, was in this city last week. 





FROM SOUTHWESTERN INDIANA. 

EVANSVILLE, IND., Dec. 13.—Business in hardwood 
manufacturing is good and if anything December is a 
better month than was November. Most of the mills 
continue to run full time. The river mills have been 
able to get about all the logs they need. Sash and door 
men and yellow pine dealers expect trade to be good all 
season. Planing mills are busy and are running full 
time, 

Charles VonBehren, of the VonBehren Manufacturing 
Company, this city, has returned from Washington, D., C. 
He was a delegate to the National Rivers & Harbors 
congress, and was reélected vice president for Indiana, 

Ilarry Massie, of the Evansville Sash & Door Company, 
has returned from a road trip. In speaking of business 
conditions he said: 

There is now a strong carlot-buying tendency and dealers 


are well pleased over prospects. Low — are encouraging 
to carlot buying and the trade is holding up well. Business 














WF PITTSBURG “@ag| 
/FOR SALE: £2.ou™ 


32 M ft. 1x13 to 17 1st & 2nds & Wagon Box, 


255 “ 1x 6to12 1st & 2nds. 
487 “ 1x 4” & up No. | Common. 


BAY POPLAR. 
10 M ft. 1x13 to 17 1st & 2nds. 
716 “ 1x 6to 12 1st & 2nds, 
237 “ 1x 4 &Up No. 1 Common, 
All the above is, band sawn and trimmed. keret piled 
separately and is thoroughly dry and straight. Wi!!! » ake low 


prices for quick shipmeat. The above is piled at Ayden, N.C. 
rate to Norfoik 8 cents. 























sone Lumber & Mfg. Co. 


PITTSBURG, PA. J 








YELLOW PINE 












Manufacturers of 


Lumber — Timber— Ties 


Let Us Quote You Prices 





THE GERMAIN COMPANY 
PITTSBURG, PA, 








We Want Prices on 


Boxing Lumber in all kinds 
of Woods also Hardwood 
Mine Material. 


Send us Stock Lists and Prices 




















7 CINCINNATI “@G 


BEAUTIEULLY MADE 



































The SUCCESS of our business is due to the 
SMOOTHNESS of our MOULDINGS—The Dryness 
of our Lumber and our Prompt and Attentive Service. 


OAK, YELLOW PINE )} Interior and Exterior 


CASINGS, BASE and 


GUM AND CYPRESS ! MOULDINGS 


Are Our Specialty — Send Specifications of what you 
want, for Straight Cars, Mixed Cars, or Local Shipments. 


THE HYDE PARK LUMBER CO., “%SRAT: 








LOGAN - MAPHET LUMBER CO. 


WE CAN SHIP PROMPTLY— 


POPLAR—1 car each Com. & Better 10-4, 12-4 
and 16-4, Nice Yellow Stock. 

PLAIN WHITE OAK—Several cars Com. & Better. 

PLAIN RED OAK —Several cars Com. & Better. 

QTD. WHITE OAK—Several cars Com. & Better. 

QTD. RED OAK —Several cars Com. & Better. 


Let us quote you on your requirements in anything in Hardwoods. 
Address either place 


Main Office and Yards, Branch Office and Yards, 
KNOXVILLE, TENN. CINCINNATI, OHIO. 








A Vest Pocket Ready Reckoner 


for lumbermen, sawmill men. contractors purchas- 

ing agents, booxkeepers, in fact, any one having any- 

thing to do with lumber, Contains 72 pages, price 

25 cents each or § for $1, postpaid, 

Am ° L b 431 S. Dearborn Street, 
erican Lumberman, CHICAGO, ILL. 
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[wap- PHILADELPHIA ~@a] 


Lumber Wanted 


For Spot Cash. 














1 car 5/4 Ash #1 & 2, 6” and over wide, 14 & 
16’ long, not to exceed 15% of 10’. 
1 car 6/4 Ash #1 & 2, 6” and over wide, 14 & 
16’ long, not to exceed 15% of 10’. 

10 cars 4, 4% and 5” Birch #1 Common and 
better, 

cars 6/4 Birch Log Run. 

10 cars 4/4 Basswood Log Run. 

car 6/4 Basswood Log Run. 

6 cars 5/8 Pin Wormy Chestnut. 

5 cars 4/4 Pin Wormy Chestnut. 

cars 6/4 Pin Wormy Chestnut. 

cars 4/4 Chestnut #1 Common. 

car 8/4 Chestnut #1 & 2, 65% 14 and 16’ 
long. 

cars 4/4 Cherry #2 Common. 

10 cars 4/4 Cottonwood #2 Common. 

cars 4/4 Cottonwood #1 Common. 

ear 8/4 Maple #2 Common. 

10 cars 4/4 Soft Maple #1 Common, and better, 

cars 10/4 Hard Maple Log Run. 

cars 5/4 Soft Red Oak, #1 & 2. 

ears 5/4 Soft Red Oak #1 Common. 

ears 6/4 Soft Red Oak #1 Common. 

cars 8/4 Soft Red Oak #1 & 2. 

\¥% car 10/4 Soft Red Oak #1 & 2. 

1% car 16/4 Soft Red Oak #1 & 2. , 

3 cars 4/4 Black Walnut Log Run on grades. 

20 cars 4/4 Pin Wormy Oak. 


5 cars 2% to 4” Hickory, second growth, flitched. 


a 


te = 


to os to 


We will be glad to have a list of stock from 
any mill man who ships good lumber. Will give 
satisfying and convincing evidence that we pay 
spot cash for everything we purchase. 


John J. Rumbarger Lbr. Co. 


418 Perry Bidg., S. E. Cor. 16th and Chestnut Sts., 
PHILADELPHIA, PA. 
















oe th th th te ch th th tp te th th te te ected 


NORTH CAROLINA PINE 


Rough and Dressed 


YELLOW PINE 


BILL STUFF AND FLOORING 
Eli B. Hallowell & Co., puitanerrnin PA. 











The Floyd-Olmstead Company 


BULLETIN BUILDING, 


PHILADELPHIA, PA. 


14,000 ft. - - 4-41 and 2 Oak 
50,000 ft. 4-4 No. 1 Common Oak 
100,000 ft. 4-4 No. 2 Common Oak 
16,000 ft. 6-4 1 and 2 Oak 
10,000 ft. 6-4 No. 1 Common Oak 
70,000 ft. 6-4 No. 2 Common Oak 
4,000 ft. - + 8-41 and 2 Oak 
36,000 ft. 8-4 No. 2 Common Oak 


SELLING AGENTS 
WHITE LUMBER COMPANY 
JOHNSON CITY, TENN. 
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George Craig & Sons) 


SPRUCE, HEMLOCK 
AND HARDWOODS 
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is fine for this time of the year. As a rule December is 
rather a dull month. 

Veneer manufacturers report trade good and say the 
outlook for business is most encouraging. Practically 
all the veneer mills of Evansville and its vicinity are 
being operated full time. 





QUEEN CITY TRADE FEATURES. 

CINCINNATI, On10, Dec. 11.—C. A. Conn, general man- 
ager of the Tensas River Lumber Company, with head- 
quarters at the plant, has been seriously ill for some time 
with malarial trouble at Natchez, Miss. 

Rainy weather for the last three days has interfered 
somewhat with work in the yards. Most of the orders are 
for less than car lots, with an occasional carload order 
or more. 

Work on the terminals of the Chesapeake & Ohio rail- 
road is nearing completion at the new logging station of 
C. Crane & Co. at Brent, Ky. Heretofore all logs from 
eastern Kentucky end West Virginia to the mills on the 
Ohio river have been brought down in rafts. 





KENTUCKY HARDWOOD NOTES. 
LovuisviLLe, Ky., Dec. 13.—-Consumers, notably box 
manufacturers and furniture men, are still buying lightly 
if at all, purchasers mainly preferring to hold off until 


after New Year’s. However, stocks are light and there 


promises to be noticeable improvement generally in the 
situation within a fortnight or so. Owing to the excep- 
tionally good call, some lumbermen report that thicker 
grades of poplar are very hard to supply, while the quar- 
tered oak market still shows signs of improvement that 
results in reduced stocks in wholesalers’ hands, 

E. B. Norman & Co.’s saw mill in the Falls City will 
be kept running full time uninterrupted by operation in 
the Norman box factory being erected in conjunction 
with an uptodate mill, costing about $50,000, near Holly 
Ridge, La, 

Records of the city building inspector for the eleven 
months ended December 1 show that the valuation of 
building work during that period aggregates $6,097,315. 
Should December permits approximate anything like nor- 
mal 1911 will show an increase of $2,000,000 in the vol- 
ume of building as compared with last year. 

The Alfred Struck Company, owning and operating a 
large planing mill in Louisville, has placed an order 
for the installation of electrical power equipment in its 
mill, to consist of fifty-three uptodate individual mo- 
tors, one for each machine in the plant. 

Development of timber land in eastern Kentucky is 
to be aided materially in the near future, it is rumored, 
by the establishment of a cutoff division of the Lexington 
& Eastern railroad from some point on North fork, in 
the Kentucky mountains, through Middle fork and 
thence down river to a junction of the present line of 
the Lexington & Eastern at Athol, in Breathitt county, 
a few miles from Jackson. 





FROM A YELLOW POPLAR CENTER. 

ASHLAND, Ky., Dec. 12.—The general tone of business 
is considered seasonably fair and with considerable busi- 
ness on the books for shipment throughout 1912 it is 
expected the new year will start out well. The low grades 
usually so abundant during the winter are about cleared 
up and yard stocks generally will average much higher in 
grade than for several years, Oak mills are offered con- 
siderable business in timbers for building construction. 
Quartered oak is still the one dull feature of the market, 
but as this wood is usually in one extreme or the other 
as to demand no concern is felt in regard to it. 

Among recent visitors were: I, O. Clapp, of Scituate, 
Mass.; George Jobson, of the Jobson Lumber Company, 
Columbus, Ohio, and W. L. Watson, of Mahan, W. Va. 





FROM THE BUCKEYE STATE CAPITAL. 


CoLuMBuS, OuI0, Dec. 12.—While the inventory period 
is shutting off orders in certain sections, demand has been 
steady, ‘There is some disposition to have deliveries 
made after the first of the year. 

In the hardwood market prices rule firm. There is 
no disposition to force the market by cutting quota- 
tions and the trade is sufficient to relieve the market of 
accumulations. Demand from manufacturing establish- 
ments shows improvement, especially in orders for ship- 
ment after the inventories are taken. Stocks in retailers’ 
hands are small and the same is true of mill owners’ 
stocks. 

In yellow pine prices are unchanged and the tendency 
is to strengthen rather than to weaken. A notable fea- 
ture is the better demand for car material, and rail- 
roads show a disposition to place larger orders. Trade 
is fair under present conditions. 

J. A. Ford, of the Imperial Lumber Company, says 
business is fair in hardwoods for the time of the year, 
with prices well maintained. Prospects are exceedingly 
good and he looks for an increase in demand after the 
first of the year. 

H. W. Putnam, president of the General Lumber Com- 
pany, reports that the hardwood trade is holding up about 
the same with prices unchanged. He looks for a better 
demand after the first of the year. 

According to R. W. Horton, sales manager for the W. 
M. Ritter Lumber Company, the market is ruling about 
the same with prices steady in every grade and variety 
of hardwoods. 

L. B. Schneider, of John R. Gobey & Co., says the usual 
holiday quietude has taken possession of the market. 
Prices are unchanged, however, and the outlook is prom- 
ising. 

D. W. Kerr, of the Whitacre Lumber Company, left 
recently for a buying trip through the yellow pine section 
of the South. He says trade is rather quiet, due to the 
approach of the holiday season. ' 


The H. D. Brasher Lumber Company says trade in 
yellow pine is quiet with prices remaining the same as 
the last few weeks. The company reports a good de- 
mand for car stocks, H. D. Brasher is on a buying trip 
in the South. 





A HARDWOOD CENTER OF MICHIGAN. 


CapILLac, Micu., Dee. 12.—Stocks of No. 3 lumber are 
lighter than for several years. There is a better demand 
for No. 3 common maple, with frequent sales at $9, and 
No. 3 common basswood is bringing $13 a thousand. 
Flooring is moving freely, and so great is the demand for 
hemlock that many of the stocks are broken. The outlook 
for next year is fair, with most of the manufacturers 
expecting as good if not better conditions than for 1911. 

F. H. Loud and John McFarlan, of the H. M. Loud’s 
Sons Company, Au Sable, and G. B. Loud, of the Loud- 
Hoeft Lumber Company, Rogers, have been at the opera- 
tions of local manufacturers with a view of getting in- 
formation which will be of benefit to them in their own 
operations, 

The Williams Bros. Company, of Cadillac, has bought 
a part of the A. F. Anderson Lumber Company’s tract 
of the Ward timber near Elmira. The timber runs largely 
to maple and a large portion of it will be manufactured 
into last blocks. If satisfactory arrangements can be 
made with the railroad for bringing’ the timber to Cad- 
illae it will be manufactured here; otherwise a saw mill 
and last block factory will be erected near the timber. 
The deal covers about 3,500 acres and there is some elm, 
biych, beech and pine in addition to the maple. There is 
also some especially good birdseye maple. It is estimated 
the tract contains about 15,000,000 feet of logs and will 
give the Williams Bros. Company at least fifteen years’ 
longer life. 

A. I’. Anderson has left for Seattle, Wash., where he 
will spend the winter with his family. Before leaving 
Cadillac Mr. Anderson stated that if there were a good 
demand for lumber and satisfactory prices he would erect 
a mill next year to manufacture his timber adjacent to 
Alba, and negotiations are under way for purchasing ad- 
ditional timber from the Ward estate to take the place of 
the tract recently sold to the Williams Bros. Company. 

The business outlook in this city from the manufactur- 
ers’ standpoint was never better. Every mill and fae- 
a. is running full time, with abundance of orders on 
and. 

Information from an authentic source is to the effect 
that the Grand Rapids & Indiana Railway Company will 
rebuild its Lake City branch early in the spring of 1912. 
Jennings, where the Mitchell Bros. Company’s mills are 
located, will thereby have better facilities for shipping. 

Thomas Hume, of Muskegon, has erected at Muskegon 
a home for the aged at a cost of $100,000. He has also 
endowed the institution to the amount of $250,000. 

Muskegon has experienced a busy season in the building 
line, Over 400 residences have been built at prices rang- 
ing from $800 to $4,500, and at Muskegon Heights 100 
new homes have been built. 


—_—_—s 


WESTERN NEW YORK TRADE. 


BurraLo, N, Y., Dec. 13.—The Standard Hardwood 
Lumber Company is preparing to moye to a larger yard 
as soon as a suitable one is found. ‘The company is 
shipping chestnut and poplar down the Cumberland 
into the Ohio, bound for Buffalo. 

I’, M. Sullivan reports the arrival last week of two 
lake cargoes, mostly ash, with some maple. Trade has 
been fair in ash recently, with a good movement in 
other hardwoods. 

J. B. Wall, of the Buffalo Hardwood Lumber Com- 
pany, is mentioned as a possible police commissioner for 
this city, by appointment of Mayor Fuhrmann, who will 
soon have to fill a vacancy. 

The office of A. Miller states that the hardwood trade 
is not very active this month on account of the near- 
ness to inventory, but this month’s business so far will 
compare favorably with that of last December. 

Hugh MelLean has been spending considerable time 
recently in New York and New England, at the same 
time keeping a watchful eye on the company’s mills in 
the South, which are about as busy as usual. 


CALIFORNIA 

















FROM THE GOLDEN GATE. 


Business Fair and Outlook Encouraging—Prices Well 
Maintained—Falling Off in Building—Coastwise and 
Offshore Rates Firm. 

SAN FRANcisco, CAL., Dec. 11.—Without increase in 
activity in local lumber circles last week’s volume of 
business was firm for the time of year. Dealers and 
millmen plan to operate on a larger scale during the 
coming year. San Francisco capital is being invested in 
timber and mills in northern California and central 
Oregon. A strong tendency is shown to adjust the lum- 
ber business to meet the changing conditions and get 
ready for the new era that will follow the opening of 
the Panama canal. A number of lumber steamers are 
under construction or planned for operation on the 
coast and for the offshore trade, both trans-Pacific and 
through the canal. 

Prices are well maintained at $12 for fir, delivered 
San Francisco, and $12.50, Southern California ports. 
Redwood is holding up even better in proportion, with 
some extension of its markets as a result of missionary 
work by representatives of enterprising concerns in 
foreign countries and in the eastern states. 
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AMERICAN LUMBERMAN 





Building contracts filed last week showed a falling 
off representing an outlay of only $177,452. 

James Rolph, jr., mayor elect, and the members of 
the incoming board of supervisors recently held a meet- 
ing with the directors and advisory architects of the 
Panama-Pacific International Exposition Company and 
discussed plans for a civic center as a part of the 
exposition scheme. 

Ocean Freights. 

Arrivals of lumber at this port last week were light. 
Coastwise lumber freight rates hold firm at the recent ad- 
yance. Steam schooners are still in great demand, with no 
increase in the number available. 

A number of lumber fixtures were reported during the 
week, among them the bargentine Newsboy to load on Grays 
harbor for Santa Rosalia at private terms, and schooner 
0. 8. Holmes, from Columbia river to San Pedro, at $5. 

Offshore freights continue firm at recent quotations, with 
scarcity of suitable tramp steamers the principal feature of 
the situation. 

The British steamer Henley is under time charter for gen- 
eral merchandise from Puget sound to the Orient. Barken- 
tine Puako is under charter for lumber from the Columbia 
river to the west coast of South America at 52s 6d, with 
option of a direct port at 2s 6d less. British bark Poltalloch 
has cleared for Sydney, via Victoria, with 4U4,450 feet of 
lumber. 

R. A. Johnson, of Minneapolis, Minn., for years gen- 
eral manager of the box department of the C. A. Smith 
Lumber Company of that city, is reported to have been 
in Klamath Falls, intent upon establishing one of the 
Jargest box factories and sash and door factories on 
the coast. All he asks of the city is a free’site. He 
has made this same proposition to the city of Dorris, 
Cal., which city has offered fifty acres for that purpose. 
Mr. Johnson says the proposed plant will cut and put 
into finished product 15,000,000 feet of lumber annually, 
employ over seventy men and have a payroll of $5,000 
a month. 

White Bros., this city, were the successful bidders 
on maple flooring for the Coliseum rink, covering an 
entire block on Baker street. The flooring is Cobbs & 
Mitchell’s ‘‘ Electric’? brand, for which the local firm 
has the Coast agency. 

M. A. Burns and R. O. Wilson, representing the 
Eastern Redwood Company of Eureka, are said to have 
purchased recently a valuable tract of timber in north- 
ern Shasta county, the timber holdings being those cov- 
ered by mortgages held by the Bank of Shasta against 
the Castle Lake Lumber Company, of Castella. 

The saw mill of the Sierra Nevada Mill & Lumber 
Company, at Hobart Mills, is closed for the winter. 
The season’s cut was large and prospects are good for 
marketing white pine clears. 

Logging operations at camps A and B of the Pacific 
Lumber Company have stopped for the year. Both of 
the large redwood saw mills are in operation. 

P. C. Thede, a white pine lumberman of Madera, is in the 
city on business. G. S. Thurman, who is connected with 
pine door manufacturing at Madera, was a recent San Fran- 
cisco visitor, as were H. L. Middleton, lumberman of Boulder 
Creek; W. IK. Marsh, of New York, who has made large in- 
vestments in California timber lands and saw mills; Edgar 
Hafer, a lumberman of Medford, Ore.; D. KE. MacLaughlin, 
of Seattle; C. B. White, of Seattle, and John McAlpine, of 
Duluth, Minn. 

V. R. McMillan, general superintendent of the Hammond 
Lumber Company, is making a tour of the agencies for the 
company’s redwood lumber and other products in eastern 
states. 

Angus MacDougall, who has logging interests in the state 
of Washington, is a San Francisco visiter. Other visitors 
included A. Sartoric, of Portland; A. H. Laton, of Sebas- 
topol; J. G. McClelland, of Fort Bragg, and TT. A. Work, of 
Monterey. 


BABB BLL IIIS 


ARIZONA AND NEW MEXICO YELLOW PINE. 

The Forest Service has just issued bulletin 101, 
entitled ‘‘Western Yellow Pine in Arizona and New 
Mexico,’’ devoted to a study of that wood, which is 
‘to the Southwest what white pine is to the North- 
west, or longleaf pine to the Southeast.’’ The chief 
purpose of this study as set forth in the bulletin 
is to explain the methods of management applied to 
this pine on the national forests in the Southwest 
and the hope that they may be applied as well where- 
ever possible by private owners. 

Western yellow (Pinus ponderosa), sometimes 
called ‘‘bull pine, scrub pine and infrequently white 
pine, is the same species of tree as the yellow pine 
of the Pacific slope.’’ This tree, prior to reaching 
an age of 125 to 150 years, has a dark red blue or 
blackish bark with narrow furrows and is known to 
lumbermen and others as ‘‘blackjack,’’ but distin- 
guished from the mature trees, which in strong con- 
trast have lighter and more widely furrowed. bark. 
This wood does not attain as large a size as some 
other pines, the average being from seven to ten logs 
to the thousand feet. The tree grows on almost 
any kind of soil, but is intolerant of shade, except 
in the seedling stage under very favorable conditions. 





Its greatest insect enemies are the dendroctonus bee- 
tles, of which six species, including the Black Hills 
beetle, have been observed in Arizona and New Mexi- 
co. The blue fungus attacks the wood. Considera- 
ble losses occur through the bluing of sapwood of 
saw logs left in the woods during wet weather. 
This in. part may be prevented if the logs are so 
placed that the ends will be exposed to the air. 

This pine has an extensive root system and is 
thereby enabled to withstand serious drought, though 
lack of moisture undoubtedly weakens the vitality of 
the tree. Western yellow pine forests do not suffer 
greatly from fire for the reason that the bark has 
great fire resisting qualities and the stands are of 
open character, a ground fire in mature timber being 
almost unheard of and in a ground fire in the virgin 
forests saplings often escape destruction. After log- 
ging the danger of fire is much greater, owing to the 
inflammability of slash. 

Bulletin 101 contains much additional valuable in- 
formation regarding western yellow pine, treated un- 
der the heads of ‘‘Reproduction,’’ ‘‘Growth,’’ 
‘‘Stand,’’ ‘‘Yield,’’ ‘‘Structure,’’ ‘‘Uses,’’? Mar- 
kets,’’ ‘‘Reforestation,’’ ‘‘Utilization’’ and ‘‘Con- 
servative Lumbering on Private Lands.’’ 


SABA 


On account of the numerous inquiries regarding timber 
land holdings the Appleton & Sewall Company, forester 
and surveyor, 156 Fifth avenue, New York city, has 
established a timber land department and is making a 
specialty of buying and selling Maine timber land. This 
company in its forest’ work has secured much valuable 
information regarding Maine lands and it has for sale 
considerable tracts along the St. John and Allagash 
rivers in northern Maine, a section which, the company 
thinks, will be the future timber section of that state. 


OL Oreos 


A MODERN MILL TOWN. 

An example of what can be accomplished by gen- 
erous expenditures in behalf of improved manufactur- 
ing and shipping facilities, and incidentally of in- 
creased efliciency of labor, was published on page 65 
of last week’s issue of the AMERICAN LUMBERMAN, the 
article giving an outline of the extensive equipment 
of the plant of the Pacific States Lumber Company 
and its town of Selleck, Wash., the latter practically 
built by and dominated by the lumber company. The 
accompanying cut shows a large part of the plant of 
the Pacific States Lumber Company and a glimpse of 
the town of Selleck, a dominating feature of which is 
the $15,000 hotel erected by the Pacific States com- 
pany, and now in operation, Features of the hotel, 
unusual in lumber towns of even many times the size 
of Selleck, are steam heat and hot and cold running 
water in each room, equipment of many of the rooms 
with private baths and installation of numerous shower 
baths. Quoting the earlier references to this enter- 
prise, 

Special rooms are reserved for transients. The interior 
finish in the hotel is slash grain fir and the lobby and dining 
room are tinted green. The green tinting seems to show off 
the beautiful grain of the fir to better advantage than does 
any other. 

The Pacific States Lumber Company’s selling office is in 
Tacoma. The mill at Selleck is practically new and is one 
of the most modern and uptodate sawmill plants on the 
north Pacific coast. It combines many improvements and 
details of other new mills with several ideas that have been 
worked out by its vice president and general manager, F. L. 
Selleck. One of Mr. Selleck’s ideas, which is a novelty in a 
pons mill and has proved highly satisfactory and practical, 
8 the cable transfer, which is 340 feet long and runs from 
the planers into the storage warehouse. One man grades 
and marks all of the stock as it ag my it is then bundled 
and carried on into the dry shed by the transfer and stored 
for shipment. 

The uptodate appearance of Selleck is hightened 
by its graded streets and rows of little cottages for 
employees with families, these attractively designed 
and artistically painted, and of a variety of design 
and decorating that relieves the monotony usually 
painfully evident in company owned communities. 
Water under pressure, electric lights and ample sewer- 
age system are part of the equipment of these homes 
and all details of the town, camp, plant and other 
property at Selleck of the Pacific States Lumber Com- 
pany have been completed on a generous scale under 
the sanction and direction of the company’s officers, 
who are: President, Edward Cookingham; vice presi- 
dent and general manager, F. L, Selleck; secretary and 
treasurer, J. G. Dickson. As previously related, ‘‘the 
general and sales office of the company is in the 
Perkins building, Tacoma, where Mr. Dickson looks 
after sales, assisted by K. B, Kellogg. It also handles 
the sales of the Mineral Lake Lumber Company, an 
allied concern, whose mill is at Mineral, on the Tacoma 
Eastern branch of the St. Paul road.’’ 
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For quick movement on the following 
and Sawn Lumber. 


POPLAR. 
‘No, 1 common. 


Box 6 
No. 2 common B 
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PLAIN OAK. 
No. 2 common 
No. 3 common 
Mill Cull .... 
11 to 14” 
Export 


QUARTERED OAK. 
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No. 2 common 
2 to 34%” strips 
CHESTNUT. 
BROW 000000000090 02000000008 
Ss. W. No. 2 common 
No. 
S. W. and No. 2 common.. 
S. W. and No. 2 common.. 
MISCELLANEOUS. 
Birch log run 
Locust log run 3,000’ 
Basswood log run, M. C. O. 32,000’ 


Sales Agents of The Haddock-France Lumber Co. 


Monarch Lumber Co. 


15th and Market Sts., PHILADELPHIA, PA, 
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e are in the market for 


4x6-16, 6x8-16, 3x 10-16 
HARDWOOD SKIDDING LUMBER 


for delivery on the Lehigh Valley Railroad or 
Central Railroad of N. J. at Bethlehem, Pa. 


If you manufacture this stock, let us hear from you. 


THOMAS E. COALE LUMBER CO. 


\S Franklin Bank Building, PHILADELPHIA, PA. » 

















LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 
FORWARDING AGENTS MARINE INSURANCE 
Produce Exchange, NEW YORK. 12 Great St. Helens, LONDON, ENG. 


Unexcelled facilities for negotiating Ocean freight con- 
tracts and effecting quickest despatch from seaboard. We 
handle all classes of cargo. and have Special Department 
handling Export Lumber Shipment. 














HINTS AS TO YARD MANAGEMENT 


will be found in the 390 page book “Realm of the Retailer.” Free 
descriptive circular. Address AMERICAN LUMBERMAN, 481 S. 
Dearborn Street, Chicago, Il. 








PLANT OF THE PACIFIC STATES LUMBER COMPANY, SELLECK, WASH.—THE TOWN (IN THE BACKGROUND) WAS BUILT BY THE COMPANY. 
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Here’s the Piler 


you need in your yard to reduce 
your handling costs. With it you 
can pile anything from 1 inch to 
10x10 inch at a cost of 12¢ to 15c 
per M. Saves its initial cost ih a 
few days and eliminates danger of 
accidents to your employes. 






Descriptive circulars 
and testimonial let- 
ters sent on request, 
Address 


JOHN A. McGARRY, 
2400 South Lincoln St., 
CHICAGO, ILL. 

Sole Patentee for the United 
States and Canada. 


Will dispose of Patent 
Rights for Pacific Coast 
at Low Figure, 








TO THE TRADE: — We Want To Move 


car 5/4 No. 1 Shop. 

car each 5/4, 6/4 and 8/4 No. 2 Shop. 

cars 6/4 No, 3 Shop. 1 car 8/4 No. 3 Shop. 
ears 6/4x12” No. 2 Common. 

car each 5/4, 6/4 and 8/4 No. 3 Common. 

ear each 5/4 and 6/4 No. 2 Common, 

cars 1x12”, 8 to 20’, No. 3 Common. 

cars each 1x8 and 10” No. 2 Common. 

car 1x4” and wider, 7 and 8 “D” and Better. 
car 1x4” and wider, 5’ and 6’ “D” and Better. 


Send For Our New Stock Sheet. 
Rust-Owen Lumber Co., Drummond, Wis. 
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You Will 
Be Glad to 
Meet Old 


>) Customers 


If you have sold them an order of our 


oa P OP LAR 
It’s the quality that brings them back to you 
whenever they need anything more in lumber, 
We are manufacturers of Poplar, Bevel Siding, 
Ceiling, Casing. Shelving, Corner Boards, Base, 


Door and Window Jams, Mouldings and Oak and 
Maple Flooring. All kinds of Hardwoods. 


Mixed Cars a Specialty—Prices Yours for the asking. 


American Column & Lbr. Co. 


ST. ALBANS, W. VIRGINIA. 


e te 
“oak PILING 


For all kinds of Construction purposes; 
also POPLAR and WHITE OAK 
BILL TIMBER and other hardwoods 
LONG SHIP TIMBER a specialty 











The P arkersburg Mill Co. 











_ PARKERSBURG, W. Va. 4 





MANUFACTURERS AND WHOLESALERS 


West Virginia Hardwoods 


and Hemlock. 














‘LOCAL AND PERSONAL 








Arthur Jarvis, of the Sevens-Jarvis Lumber Com- 
pany, Eau Claire, Wis., was a recent Chicago visitor. 
J. Okeneski, of the Arpin Hardwood Lumber Com- 
pany, Atlanta, Wis., was a Chicago visitor this week. 


Charles W. Fish, of the Fish-Johnson Lumber Com- 
pany, Elcho, Wis., was in Chicago Thursday calling 
on the trade. 


J. A. Scott, of Scott & Archer, Helena, Ark., was 
in Chicago this week and reported that his firm enjoyed 
a nice business during 1911, 


John F. MecSweyn, manager of the Memphis Saw Mill 
Company, Memphis, Tenn., paid Chicago one of his 
periodical visits this week. 


W. W. Gamble, of the Wausau Lumber Company, 
Edgar, Wis., was in Chicago this week on business in 
the interest of his concern. 


Milton Miller, of the Christianson Lumber Company, 
Rector building, Chicago, left this week on a selling 
trip through Illinois and Iowa. 


J. L. Cruickshank, of the Aberdeen Lumber Com- 
pany, Pittsburgh, Pa., was seen in several of the lum- 
ber offices in Chicago during the week. 

Wood Beal, of James D. Lacey & Co., Old Colony 
building, Chicago, returned last Monday after an 
absence of two weeks in Louisiana, 

C. H. Ketridge, of Evanston, is entertaining his son, 
John C. Ketridge, of Libby, Mont., a ranger in the 
United States Forest Service, over the holidays. 


F. W. Buswell, of the Buswell Lumber & Manufac- 
turing Company, Wausau, Wis., was a caller at the 
offices of the AMERICAN LUMBERMAN this week. 


Hon, John B. White, general manager of the Missouri 
Lumber & Land Exchange Company, of Kansas City, 


Mo., was in Chicago this week on a short business trip.., 


C. E. Gill and Irwin Dawley, both of the Gill-Dawley 
Lumber Company, Wausau, Wis., were visitors to Chi- 
cago this week and said that the business outlook for 
1912 was good, . 


J. W. Lewis, formerly with the Great Southern Lum- 
ber Company, Bogalusa, La., has removed to Curitiba, 
Brazil, South America, where he has become assistant 
general manager of a lumber company. 


The many friends of J. C, Mitchell, who travels in 
the South for Henry Disston & Sons, the well known 
saw manufacturers, will be glad to know that he is 
rapidly recovering from his recent illness, 


fi. A. Van Ostrand, of Antigo, Wis., president of the 
Craig Mountain Lumber Company, of Winchester, Ida., 
was in Chicago recently conferring with Robert L. 
Andres, who represents that concern in this territory. 


L. W. Ford, secretary of the Goodlander & Robertson 
Lumber Company, Memphis, Tenn., was in Chicago this 
week on a business trip. He reported that dry stocks 
of good hardwoods in the South were becoming scarce, 
with prices firm. 


C. C. Hubbard, manager of the hardwood depart- 
ment of G. D. Griffith & Co., Monadnock block, Chi- 
cago, left Tuesday evening for Memphis and the mills 
of Arkansas. Mr. Hubbard went south for the pur- 
pose of contracting for lumber for next year. 


H. L. Doty, of the Moose River Lumber Company, 
McKeever, N. Y., was in Chicago this week in attendance 
on the National Veneer & Panel Manufacturers’ meet- 
ing, and then left for Grand Rapids, Oshkosh and other 
manufacturing points of the North, to size up the busi- 
ness situation, 


I. B. Pryor paid a brief visit to the home office of 
W. M. Ritter Lumber Company, Columbus, Ohio, the 
latter part of last week and reported that stocks were 
none too large at the mills and that everybody was of 
the opinion that the outlook for good business for 1912 
was very bright. 


Oliver O. Agler, of Upham & Agler, McCormick 
building, Chicago, spent the greater portion of last 
week in Minneapolis in attendance at the North- 
western Hardwood Lumbermen’s Association meeting, 
and conferred with the firm’s Minneapolis office on 
business matters. 

Allan C. Howes, of the Howes Lumber Company, 
Chicago, sailed December 9 on the Olympic for Ham- 
burg, Germany, where he will spend the holiday season 
with his brother and wife, Mr. and Mrs. R. W. Howes. 
R. W. Howes is in charge of Swift & Co.’s business 
for continental Europe at Hamburg. 


A recent visitor to the office of the AMERICAN 
LUMBERMAN was Enos A. Mills, a former member of 
the Forest Service and now recognized as an authority 
on conservation and forest and animal life. Houghton, 
Mifflin & Co. have just issued a new book by Mr. 
Mills, entitled ‘‘The Spell of the Rockies.’’ 


A. R. Owen, of the John 8S. Owen Lumber Company, 
of Owen, Wis., was in Chicago this week on business 
in the interest of his concern and stated that the 
hemlock market showed considerable improvement; 
that the input this season would not be as large as last 
and everything pointed to better conditions and prices 
next spring. 

8. J. Carpenter, president of the Tremont Lumber 
Company, of Winnfield, La., was in Chicago this week, 


conferring with the manager of the branch office in this 
city. Mr. Carpenter stated that demand for car material 
was very heavy; car decking and siding were scarce, and 
that he thought the outlook for 1912 was bright for 
yellow pine. 


Charles V. White, president of the White Lumber 
Company, Monadnock block, Chicago, returned this 
week from a trip of several weeks to the mills of 
Louisiana, Arkansas and Mississippi. He stated that 
he found dry stock of upper grade hardwoods scarce 
but that he had succeeded in buying 600,000 feet of 
choice quality. 


Tom Moore, head of the T. A. Moore Lumber Com- 
pany, informs the AMERICAN LUMBERMAN that he has 
given up his offices in the Monadnock block and will 
hereafter operate from his home address, 1375 East 
lifty-fourth street, Chicago. Mr. Moore has been con- 
fined to his house for a week by an abscess on his foot. 
He says he is now able to hop around and hopes to be 
calling on trade next week. 

Jeff B. Webb, of Detroit, Mich., was in Chicago 
Wednesday on a hurried visit to the Morgan Sash 
& Door Company, for which he is Michigan representa- 
tive, with headquarters in Detroit. He was accom- 
panied by Mrs. Webb, who left Wednesday night for 
Hampton, Iowa, celebrated as being the home spot of 
both Mr. Webb and Met L. Saley. Mr. Webb will 
join her there later and they will spend the Christmas 
holidays with Mr. Webb’s parents. 


R. W. Tuck, who represents the Coe Manufacturing 
Company, of Painesville, Ohio, was in Chicago last 
Thursday, and paid the offices of the AMERICAN 
LUMBERMAN a most welcome visit. He expressed 
himself as very much interested in the LUMBERMAN’s 
community development campaign. He is also ex- 
tremely optimistic over the prospects for business 
during 1912 and did not hesitate to say that it would 
be the most prosperous presidential year this country 
has had. 

The Kimball-Sullivan Lumber Company, Fisher build- 
ing, Chicago, one of the city’s youngest wholesaling con- 
cerns, is increasing its business to such an extent that 
it has secured the services of two salesmen, who are 
familiar with the hardwood trade. Roy A. Darling, who 
until recently was in charge of the hardwood department 
of the CarDal Lumber Company, has been given charge 
of the country trade and the maple flooring business. 
Warren E. Danley has been employed to sell yellow pine 
and hardwoods in Chicago. The acquisition of these two 
young gentlemen will enable Messrs. Kimball and Sulli- 
van to give closer attention to the office end of the 
business, 

Gregertsen Bros. is the name of a new concern which 
has entered the lumber business in Chicago as manu- 
facturers’ agent, with offices at 1334 McCormick build- 
ing. It will have exclusive sale of the cypress output 
of two or three of the large mills of Louisiana in 
Illinois, Wisconsin and part of Indiana and Michigan. 
It will also handle the output of this territory for 
the Missouri Lumber & Land Exchange Company, of 
Kansas City, Mo. The copartnership consists of N 
Gregertsen, who for some time represented the Great 
Southern Lumber Company, of Bogalusa, La., in this 
market, and Arthur Gregertsen, who is well known 
to the cypress trade of this territory. 





CHICAGO LUMBERMEN’S BOWLING LEAGUE. 


Last Monday night the Hardwood Mills team, which 
has been leading’ the Lumber Products Bowling 
League all the season, dropped three games to the 
AMERICAN LUMBERMAN’S five and fell to second place. 
The Chestnuts also took three games from the Oaks, 
with the result that the Hettlers, Sash and Doors and 
Chestnuts are now tied for third position. Albrecht 
made 244 in the second -game of the evening. He 
started out with a railroad, following that with two 
strikes, blew a spare, and then put in seven strikes 
in a row. The strain was too much for him, however, 
and he fell to 126 in his next game. The team stand- 
ing and seores for last Monday night follow: 


TEAM STANESNG. 





THAM. L. P.O 
AMERICAN LUMBERMAN.......--0e008 10 5 666 
Hardwood Millp...ccccccceccscccee 9 6 .600 
TS og tana eWicasees ate are asa aed a 7 8 .400 
Gash am@ DOOE.. .ccccccvccvcsccoces 7 8 .400 
CORI oo. 0:5 00:00 0150108 .0.0:004 40:00 0-8 7 8 400 
MD 16506 deneedse0 000 bb 4ObE a Ke 5 10 333 

Oaks. ist. 2d. 3d. Chestnuts. Ist. 24 34. 
Wagner ....144 141 156 Bulgrin ....147 171 162 
Matheson ... 144 133 157 Roedter .....151 141 125 
Dempsey ...154 180 108 Hoover ..... 171 140 133 
Marshall oon OS ae 6Se ager meine 137 165 147 
Larson ..... 133 145 180 Quixley ....157 135 166 

Totals.... 672 738 714 Totals....763 752 733 

Hettlers, 1st. 2d. 34d. SashandD. ist. 2d. 3d. 
Westphal ...178 157 154 Ehrhardt ...158 185 157 
Brailsford ..118 161 1388 Vorkeller ...145 211 180 
McGrath ...169 150 136 F. Liddell... 154 87 144 
Albrecht ....154 244 126 Garner ..... 176 168 158 
BWC cccicces 160 189 154 W. Liddell...185 139 185 

Totals....779 901 708 Totals....818 790 824 


AMERICAN 


LUMBERMAN.1st. 2d. 34d. Hardwood. Ist. 2d. 34. 
ee 172 156 1638 Attley ..... 127 145 174 
Pease ...... 144 183 151 £Olson ...... 140 183 105 
Staehlin ...157 180 141 Baker ...... 172 156 146 
TOM vss0400 166 148 Arnemann ..162 130 160 


oO 189 
Darlington ..178 166 188 Moffat .....155 156 184 


Totals.... 840 801 791 Totals....756 720 769 
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A SEATTLE SALES MANAGER. 


J. D. Collins, who recently resigned as Seattle (Wash.) 
manager for the Chicago Lumber & Coal Company, will 
the first of next week assume the responsibility of dis- 
posing of the lumber output of the Old Oregon Lumber 
Company and its allied companies. The Old Oregon 
Lumber Company, with a mill at Anacortes, Wash., and 
general offices at 745 Henry building, Seattle, handles the 





J. D. COLLINS, SEATTLE, WASH. ; 
Lumber Sales Manager Old Oregon Lumber Company. 


output of several shingle mills and two large lumber 
manufacturing plants, and has a daily capacity of about 
400,000 feet of lumber to dispose of, besides being one 
of the large shingle wholesalers of Washington, Ralph 
A. Blair, president of the company, will continue to 
handle the shingle end of the business, but the lumber 
sales end will be turned over to Mr. Collins. The com- 
pany caters particularly to the yard trade of the country, 
but makes a specialty of long timbers and railroad 
material as well. It also does an extensive export busi- 
ness from its mill at Anacortes. 

Mr. Collins has been in charge of the Seattle office of 
the Chicago Lumber & Coal Company for the last five 
years, prior to that having been on the road nine years 
for the Western Sash & Door Company, Kansas City. 
He was ‘‘raised’’ in the lumber business, his father 
having also been in the lumber and contracting business. 
Mr. Collins also spent eight years with the Santa Fe 
Railroad Company. The Chicago Lumber & Coal Com- 
pany, having recently reorganized, requested Mr. Collins 
to go to St. Louis and take complete charge of the busi- 
ness, but as he has his home in Seattle he did not wish 
to make the change, and for that reason resigned, He 
will be a strong factor in the already efficient sales 
organization of the Old Oregon Lumber Company. 





CYPRESS LUMBER SALES AGENT. 

E. H. Williamson, who for several months past has 
been in the sales department of the Louisiana Red 
Cypress Company of New Orleans, has severed his con- 
nection with that company to accept a position as sales 
agent for the Lutcher & Moore Cypress Lumber Com- 
pany, of Lutcher, La. He will make his headquarters 
at Pittsburg, Pa., and work the trade in Pennsylvania 
and western New York. 

Mr. Williamson is a young lumberman of the old 
school, having gotten his experience by starting at the 
bottom and working up to a position of importance and 
one requiring long experience in both the manufactur- 
ing and sales departments; he was connected with the 
Tremont Lumber Company, of Winnfield, La., for sev- 





E. H. WILLIAMSON, NEW ORLEANS, LA. ; 
Sales Agent Lutcher & Moore Cypress Lumber Company. 


eral years, and was associated with J. H. Grimmett in 
the construction of the magnificent plant of that com- 
pany at Rochelle, La. 

He is thirty years of age, has been actively engaged 
in the manufacture and sale of southern woods for 


twelve years and is particularly well qualified to fill 
this new position with credit to himself and his em- 
ployer. Mr. Williamson left the Louisiana Red Cypress 
Company on December 1. 





WESTERN OBSERVATIONS IN THE EAST. 


P. M. Lachmund, sales manager of the Potlatch Lum- 
ber Company, Potlatch, Ida., was a visitor at the AMERI- 
CAN LUMBERMAN offices on Friday of last week. He was 
homeward bound after a somewhat extended visit to vari- 
ous eastern cities, mostly on a business errand. While at 
eastern points Mr. Lachmund studied the situation, pres- 
ent and prospective, of the lumber trade, and found an 
agreeable surprise in conditions at many important points, 
notably at Philadelphia, where the market demand was 
increasing notably and prices showed unmistakable signs 
of hardening. Of one phase of the eastern demand Mr. 
Lachmund said: 

The eastern buyers are awakening to the fact that the 
Panama canal will offer them a means of getting lumber 
down to the eastern coast and to other territory to better 
advantage then they can ship it by rail. This fact is borne 
out by the increasing number of eastern buyers who are 
making trips to the west coast for the purpose of looking 
into our white pine business and by the number of in- 
quiries received from all the eastern states for this class 
of lumber. In appreciation of this advantage they are pre- 
paring themselves to obtain sources of supply where they 
can get all that they require, and they look to Idaho largely 
for this. For example, a great deal of white pine is shipped 
through to the east coast and exported from there which 
loses its identity because these eastern people do not repre- 
sent it for what it is but for Canadian pine. The result will 
be that when shipments are made from the west coast and 
the Idaho white pine gets the position to which it is en- 
titled they will lose a great deal of that business or have 
the alternative of forming connections elsewhere, 

Relative to business dependent upon the building of 
the Panama-Pacifie Exposition, Mr. Lachmund had seen 
no evident increase in demand, but presumed that the 
construction of the buildings would form an outlet for 
a good deal of fir now dumped into territory in which 
the Inland Empire is concerned. 

Regarding business for the new year for Idaho forest 
products Mr. Lachmund said: 

We of course have a fair volume of business, stocks gen- 
erally throughout the retail yards are rather low and they 
will have to be replaced, and that in itself will result in a 





P. M. LACHMUND, POTLATCH, IDA. ; 
Sales Manager Potlatch Lumber Company. 


fair market. Besides the eastern trade considerable lumber 
has been sold ahead for export which will get that much 
white pine out of the country, and the mixed stuff will be 
on a more suitable basis than it has been. As a general 
proposition I do not believe that the mills in our territory 
expect to make a larger, if as large, cut the coming season 
as they made in 1911; we do not feel that the outlook for 
business warrants a preparation for unusual extensive log- 
ging or cut. I think we will act as cautiously as the buy- 
ers, in the early future at least. Speaking for our own 
company, our stocks have not increased to uny notable ex- 
tent, and we probably will put in the same amount as we 
did last year, but I can not say that this is the case with 
Inland Empire mills generally. 





NORTHWEST RIVERS AND HARBORS, 


Albert Johnson, editor and publisher of the Grays 
Harbor Washingtonian, at Hoquiam, Wash., who was a 
delegate to the Rivers and Harbors Congress held last 
week in Washington, also visited the Capital on a special 
mission to the White House of interest to his section of 
country. Mr, Johnson says that interest in waterway 
improvement has taken from in systematic organization 
in his region, and the result is that an association has 
been brought together to be known as the Northwest 
Rivers and Harbors Association. One of the reasuns 
for Mr. Johnson’s visit was to thank President Taft for 
a number of leading lumber and other business men in 
Washington for his support of Secretary Ballinger. 


~—eoreoreororr—rr—n—r—rrrs 


Building statistics for November in forty-four cities 
as reported by the American Contractor, Chicago, show 
a loss of 4% percent as compared with November, 1910; 
and the eleven months of 1911 are 2% percent below the 
corresponding period of 1910. The following cities 
made in November the gains shown: Baltimore, Md., 
55 percent; Birmingham, Ala., 274 percent; Dallas, Tex., 
225; Grand Rapids, Mich, 82; Hartford, Conn., 70; 
Manhattan, N. Y., 166 percent; Portland, Ore., 79 per- 
cent; Salt Lake City, 217 percent, and San Francisco, 








Pocahontas Lumber Company 


SPRUCE, HEMLOCK 
AND HARDWOODS 


Office: Mills: 
BROOKVILLE, PA. BURNER, W. VA. 











S. E. Slaymaker & Co. 


SPRUCE, 
HARDWOODS, 
HEMLOCK. 


Office: Fifth Avenue Bldg, ° NEW YORK CITY. 
MILLS: Cass, West Virginia. 





Wm. Whitmer & Sons 


INCORPORATED 


Franklin Building, PHILADELPHIA 


Manufacturers and Wholesalers 


W.Va. Spruce, White 
Pine and Hemlock 


Long and Shortleaf Pine and Hardwoods 





WILDELL LUMBER CO. 
Spruce, Hemlock and Cherry 


Office and Mills - WILDELL, W.VA. 





Otter Creek Boom & Lumber Company 


SPRUCE, HEMLOCK 
and HARDWOODS. 
Office and Mills - |HAMBLETON, W. VA. 





United States Spruce Lumber Company 


SPRUCE, HEMLOCK 
and HARDWOODS. 
Officeand Mills - - ##MARION, VIRGINIA 





GILFILLAN, Neitt & Co. 
Spruce and Hemlock 


Office and Mills: MAY, WEST VIRGINIA. 





W. W. DEMPSEY SPRUCE 
JOHNSTOWN, PA HEMLOCK 


me AND 
SEEBERT, W. VA. HARDWOODS 





Laurel River Lumber Company, 


SPRUCE, HEMLOCK and HARDWOODS 
JENNINGSTON, WEST VIRGINIA. 





Glady Fork Lumber Company, 


SPRUCE, HEMLOCK and HARDWOODS 
Office and Milles GLADY, W. VA. 





Tygarts River Lumber Company, 


SPRUCE, HEMLOCK and HARDWOODS 
Office and Mills: MILL CREEK, W. VA. 





GEORGE CRAIG & SONS 
SPRUCE, HEMLOCK 
AND HARDWOODS 


OFFICE, = PHILADELPHIA, PA. 








63 percent. 


Cherry Riv. Boom & Lumber Company 


SPRUCE, HEMLOCK 
AND HARDWOODS 
MILLS : Rich 


Office, wood, Camden-on- 
SCRANTON, PA. Gauley and Holcomb, W. Va. 
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Is the product of one of the best equipped 
mills in the country and comes in 


Maple and Birch 


WRITE TO-DAY FOR PRICES. 


Foster-Latimer Lumber Co. 


MELLEN, WISCONSIN. 














Hardwood Lumber 
FOR SALE 


20 cars 4-4 No. 1 Common Poplar. 

20 cars 4-4 No. 2 Common Poplar. 

20 cars 4-4 No. 3 Common Poplar. 

20 cars 4-4 Sound Wormy Chestnut. 

10 cars 6-4 Common and better Chestnut. 
20 cars 6-4 Sound Wormy Chestnut. 

5 cars 1s and 2s Plain Oak. 
25 cars 4-4 and 6-4 No. 3 Chestnut. 


WRITE US FOR PRICES. 





Also have other grades and thicknesses of 
POPLAR, OAK and CHESTNUT. 


Keys-Walker Lumber Co. 


ROANOKE, VIRGINIA. 











Red Gum 


Manufacturers 


OAK, ASH, CYPRESS, ELM 
THE CRITTENDEN LUMBER CO. 


CRITTENDEN, ARKANSAS. 




















GIDEON-ANDERSON LBR. & MER. CO. 


MANUFACTURERS AND DEALERS 


CYPRESS, OAK and RED GUM 


HICKORY and ASH TOOL HANDLES. 


er - GIDEON, MO. 








OAK FLOORING 


Matched 


MARDWOOD LUMBER > 
"2 OO OO) 


+ 


SARDIS 














Fle cia. b.comoam hele) a Qer 


Sole Manufacturers of the Famous 
SEs wos Sager Patent Axes 
Pine . and Highest Quality 


NG ait Bull Dog Line Lumbermen’s Tools 
t \ . Right Quality—Right Prices 
Ub write Us. WARREN, PA., U.S.A. 














BUSINESS CHANGES, INCORPORATIONS, ETC. 








BUSINESS CHANGES. 


Alabama. 
Lamison—N. 8S. Heath is out of business. 
Mobile—The §S. J. Daugherty Lumber Company is out of 
business. 





Arkansas. 

Pindall—The Bunch Lumber Company is out of business. 

Red Rock—-The Red Rock Land & Lumber Company has 
filed certificate of dissolution. 

Florida. 

Sanford—Mrs. A. E. Hill has been succeeded by the Hill 
Hardware & Lumber Company. 

Georgia. 

Jackson—-James Worthen is out of business. 

Idaho. 

King Hill—The Simpson-Norrow Lumber Company is out 
of business. 2 

Rockland—The Iowa Lumber Conipany is out of business. 

Rockland——-C, Kh, Chandler is out of business. 

Illinois. 

McLeansboro—-The F. RK. Wilson Company has been suc- 
ceeded by A, A. Hyatt. 

Indiana. 

Ifobart—-The Foster Lumber & Coal Company has been 
succeeded by Charles 8. Pierce. 

Lebanon—The George F. Felker Company is out of busi- 
ness. 

Warsaw—-The F,. P. Bowman Manufacturing Company has 
been succeeded by the Winona Company. 

Kansas. 

Bucyrus-Stillwell—The Harris Anderson Lumber Company 
has been succeeded by the Paoli Lumber Company. 

Lebo—The Ott Lumber Company is out of business. 

Parsons—The C. L. Burch Lumber Company has sold out 
to the L. O. Swalm Lumber Company. 

Maine. 

Greenville--The Veneer Products Company has increased 

its capital stock to $100,000. 
Maryland. 

Baltimore—-Maurice W. Wiley has retired from the Wiley- 
Ilomer Lumber Company ; business will continue as the R. B. 
Iiomer Lumber Company, with R. Baldwin Homer, president 
and treasurer. 

Massachusetts. 

Kasthampton—The C. K. Jewett Company has been suc- 
ceeded by the Merrick Lumber Company. 

Springfield—The Springfield Lumber Company has asked 
for a decree of dissolution. 

Michigan. 

Byron—Close & Savage have been succeeded by W. F. 
Close & Co, 

Kscanaba—The Diamond Pole & Piling Company has sold 
out 

Minnesota. 

Lanesboro—C, H. Devillan & Son will open a yard. 

Minneapolis—The IF. B. Anderson Lumber Company is out 
of business. 

Mountain Lake—-Goertz & Janzen have been succeeded by 
the H. P. Goertz Lumber Company. 


Missouri, 

Agency—The Agency Lumber Company has been succeeded 
by the Willis-Lucas Lumber Company, headquarters St. 
Joseph. 

Hannibal—cC. F, Bassen has been succeeded by the C. IF. 
Bassen Woodworking Company. 


Montana. 
Belmont—W. E. Ford & Co. are out of business. 
Benchland—The Rogers Lumber Company is out of busi- 
ness, 
Chinook—Julius Lehfeldt has been succeeded by the Piper- 
Ilowe Lumber Company. 
Dutton—J. B. Bohling has sold out to the Rogers-Temple- 
ton Lumber Company. 
Wibaux—George Heaton has been succeeded by the George 
Heaton Lumber Company. 
Nebraska. 
Beemer—Baker & Albright have been succeeded by the 
Edward Albright Company. 
Genoa—Elm & Wright have been succeeded by the Abbott 
& Linn Lumber Company. 


Nevada. 
Reno—The Flanigan Wood & Lumber Company is out of 
business, 
New York. 


New York—The Alfred Brumme Company has sold out. 
North 'Tonawanda—The Charles G. Butts Company has 
sold out. 
Watkins—James P. Drake has sold his business to D, P. 
Slitor & Son, of Penn Yan. 
North Carolina. 


Raleigh—The Howard White Lumber Company has sur- 


rendered its charter. 
North Dakota. 


Overly—The Bovey-Shute Lumber Company is out of 
business, 
Ross—The Rogers Lumber Company is out of business, 


Ohlo. 
Upper Sandusky—Shealy & Stephan have been succeeded 
by the Stephan Lumber Company. 
Oklahoma. 
Kinta—The Sans-Bois Lumber Company has been suc- 
ceeded by Short-Ogle & Puckett 
Oklahoma City—-The Brown Lumber Yard is out of busi- 
ness; the Deu Pree-Newblock Lumber Company, R. L. Ed- 
wards, the Farmers’ Lumber Company, the Gilmore Lumber 
Company, the J. G. Leeper Lumber Company, C. D. Miles, 
the Missouri Lumber Company, the C. W. Patrick Lumber 
Company, the Southwestern Lumber Sales Company, George 
A. Todd and the Wainwright Lumber Company are out of 
business. 
Oregon. 
Creswell-Mohawk—The Mohawk Lumber 
removed headquarters to Eugene. 
Madras—The Madras Lumber Company has sold out to 
the Tum-a-Lum Lumber Company. 
Metolius—The Metolius Lumber Company has sold out 
to the Tum-a-Lum Lumber Company. 
Pennsylvania. 
Philadelphia—After February 1 Wistar, Underhill & Co. 
will be known as Wistar, Underhill & Nixon. 
Tennessee. 
Memphis—-The T. 8. Denton Lumber Company has changed 
its name to the Denton-Wilson Lumber Company. 
Texas. 
‘ ———-% B. Spencer & Co. have been succeeded by G. W. 
30Ww 


Galveston—The Galveston Lumber Company is out of 
business, 


Company has 


Sherman—The Lyon-Gray Lumber Company has increased 
its capital stock from $50,000 to $350,000. 
Utah. 

Oasis—The Pioneer Lumber Company has been succeeded 
by the Baker Lumber.Company, headquarters Salt Lake City, 
Virginia. 

Charlottesville—The Piedmont Lumber Company has been 
succeeded by the Piedmont Supply Company. 

Norfolk—The Durham Lumber Company has decreased its 
capital stock from $56,500 to $38,000. 

Wisconsin. 

Barneveld—Kleven Bros. have been succeeded by the 
Dayon-Rayne Lumber Company. 

North Milwaukee—The Westfield & Fall River Lumber 
Company has removed to Chicago 

Wausau—The Badger Turpent ne Com any has decreased 
its capital stock from $50,000 to $10,000, 


INCORPORATIONS. 


California. 

Los Angeles—-The Citizens’ Mill & Lumber fomeens, au- 
thorized capital $300,000; E. W. Culver, J. C. Culver, H. M. 
Barton and others. 

Los Angeles—-The Western Wood Preserving Company, au- 
thorized capital $3,000; Robert J. Bird, H. E. Paramore and 
Cc. S. Carpenter. 

San Francisco—The Charles R. McCormick Lumber Com- 
pany, authorized capital $200,000. 

Delaware. 

Wilmington—The Standard Box & Lumber Company, 

authorized capital $50,000 
Georgia. 


Augusta—The Augusta Crate Company, authorized capital 
$20,000. 








Indiana. 
Indianapolis—The Foster Lumber Company, authorized 
capital $25,000; C. C. Foster, R. 8. Koster and George Miller. 
Marion—The Gill Coal & mw Company (coal, coke and 
lumber dealer), authorized capital $2,500; Frank Gill, A. B. 
Martin, Frank Weaver and others. 
Louisiana. 
Bogalusa—The Louisiana Lumber Company, authorized 
capital $25,000; J. A. Richardson, president; J. A. Boyet, 
secretary. 








Maine. 

Augusta—The Malden Box & Barrel Company, authorized 

capital $300,000; R. S. Buzzell and others. 
Mississippl. 

Belzoni—Alexander Bros., authorized capital $30,000. 

Hattiesburg-——The M. J. Epley Lumber Company, author- 
seed, cages, $10,000; M. J. Epley, C. L. Quinn and J. D. 
Craft. 

Pellez (Tomnolin P. O.)—The Pellez Lumber Company, 
authorized capital $10,000. 

Missouri. 

Crocker—The Gleaves & Hicks Lumber, Furniture & Prod- 
uce Company, authorized capital $10,000; G. S. Gleaves, 
John I. Hicks and others. 

St. Louis—The Grove Land & Timber Company, om) 
ized capital $400,000; Edwin W. Grove, E. W. Grove, A. ¢ 
Stewart and others, 

New Jersey. 

Camden—The Kay Lumber Com any, authorized capital 
$50,000 ; Robert G. Kay, W. D. D. Smith and C. M. Martin. 
New York. 

Lestershire—The Hagadorn Lumber Company, authorized 

capital $12,000; Robert Jefferson and others. 

New York—The Santo Domingo Development Company 
(lumber, lands etc.), authorized capital $150,000; P. Martin, 
K. F. Van Eps, New York; E. B. Britton, Brooklyn 

Tonawanda—The Schulmeister-Abrams ‘Company (lumber, 
timber ete.), authorized capital $10,000; Fred Schulmeister, 
George Abrams, William F. Rose. 

North Carolina. 

Greensboro—The Pennsylvania Lumber & Manufacturing 

Company, authorized capital $5,000. 
Ohlo. 

Cleveland—The Williams Company (carpet sweepers etc.), 
authorized capital $30,000. 

Piqua—The Pioneer Pole & Shaft Company, authorized 
capital $3,000,000. 

Texas. 

Marshall—The Taylor-Turney Lumber Company, authorized 

capital $20,000; H. H. Taylor, M. Turney and E. 8. Fry. 
Washington. 

Spokane—The W. G. Chaney Company (timber lands, 
poles, railroad ties ete.), authorized capital $50,000; W. G. 
Chaney, Austin Reedy and others. 

West Virginia. 


Parkersburg 1 he Diamond Lumber Company, authorized 
capital $25,000; Willa Rodgers and EK. A. Duncan, of Cowen, 
and others. 


Wisconsin. 

Oshkosh—The Langlade Land & Timber Company, author- 
ized capital $500,000; J. Davis, J. Edwards and J. D. Leslie. 
BRITISH NORTH AMERICA. 

Ontarlo. 

Parry Sound—The Parry Sound Wood Turning Company, 
Limited, authorized capital $20,000; Wesle J. Brown, 
William J. Smith, James Waddell, sr., and others. 

Quebec. 


Montreal—The Dominion Mahogany & Veneer Company, 
authorized capital $500,000. 


NEW VENTURES. 


Alabama. 


Vance—P. H. Lee & Co. recently entered the lumber manu- 
facturing trade. 








Arkansas. 
Edmondson—The Euart-Marshall Lumber Company recently 
began ; headquarters Forrest City. 
Swifton—The Smith & Inman Lumber Company recently 
entered the hardwood sawmill trade. 
Warren—The Seay Creek Lumber Company recently began 
business, 
California. 
Caruthers—J. A. Jarnigan recently entered the retail 
lumber trade. 
Chico—The Cooney Lumber Company recently began 
business. 
Galt—Don Ray & Co. recently entered the retail trade 
Grimes—A. A. Thayer recently entered the retail trade. 
Hollister—Grant Wills recently entered the retail trade. 





Lanare (Laton P. O.)—The Lanare Lumber Company 


recently entered the retail lumber trade. 
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Newman—The Everett Lumber Company recently began 
business. 

Paterson—The Norton-Everett Lumber Company recently 
began business. 

Turlock—The West Turlock Lumber & Mill Company 
recently began business. 

Ukiah—Frank LaPorte recently entered the retail trade. 

Ukiah—The Ukiah Lumber Warehouse Company recently 
entered the retail trade. 

Wengler—B. F. Chase recently entered the sawmill 
business. 

Woodland—-The Enterprise Lumber Company recently 
entered the retail trade. 

Georgia. 

Savannah—The Georgia-Florida Yellow Pine Company is 

being organized by R. M. Haines, W. C. Howland and George 


H. May. 
Idaho. 
Bowmont—The Bowmont Lumber Company has entered 
the retail lumber trade. 
Rockland—The Rockland Lumber Company recently entered 
the retail trade. 
Indiana. 
Union City—-John Montano recently entered the retail 
trade. 
lowa. 
Fort Dodge—The Fort Dodge Lumber Agency recently 
entered the commission business. 


Kentucky. 

Hazard—E. H. Brashear and John D. Henry have entered 
into a partnership to engage in a general lumber supply and 
buiiding business. 

Jackson—The Roy Patton Lumber Company is organizing. 

Louisville—The Hughes-Byron Lumber Company has estab- 
lished a retail yard. 

Michigan. 

Saginaw—The Derry Lumber Company recently entered 
the wholesale trade. 

Missouri. 

Mound City—W. S. Vandeventer recently entered the 
retail trade. 

Montana. 

Billings—-The Cardell Lumber & Coal Company recently 
entered the retail trade. 

Hamilton—R. R. Keyes recently entered the planing mill 
business. 

Nebraska. 
Gross-Woods & Kloke recently entered the retail trade. 


New York. 
Elmira—The Young Lumber Company recently began 


business. 
North Dakota. 
Pettibone-Regan-Robinson - Tuttle - Wing - Woodsworth The 
Salzer Lumber Company recently entered the retail trade; 
headquarters Minneapolis, Minn. 
Ohlo. 
Columbus—The Theodore Franke Heirs Company (lumber 
exporter with authorized capital of $375,000, a German 
corporation) has been given the right to do business in Ohio. 


Oregon. 

Eugene—The Mohawk Lumber Company recently entered 
the retail trade. 

Pennsylvanla. 

Pittsburgh—The Thomas FE. Coale Lumber Company, of 
Philadelphia, has opened offices at 940-941 Oliver building, 
this city, with B. W. Cross, formerly sales manager for the 
West Virginia Lumber Company, of Pittsburgh, in charge. 


NEW MILLS AND EQUIPMENT. 


Alabama. 

Birmingham—-A. L. Fulenwider, president of the Peoples 
Telephone Company, W. A. and Ross Smith, of the St. Clair 
Land & Lumber Company and W. A. Hammond, of the Acme 
Coal & Lumber Company, are backers of a company which 
plans erection of a sash, door and blind factory. 

Gadsden—-A planing mill will be added to the equipment 
of the Southern Manufacturing Company, whose plant is be- 
ing rebuilt after its recent destruction by fire. 

Loxley—-W. H. Fortenberry, of the Yarven Naval Stores 
Company, of Yarvan, Miss., plans establishment of a large 
turpentine plant at this point. ° 

Arkansas. 

Arkansas City—The Kimball-Lacey Lumber Company will 

rebuild its mill on the original site. 
Louisiana. 


New Orleans—-The Hammond Lumber Company, of Ham- 
mond, will install additional machinery and put up a planing 
mill, 








Minnesota. 
Richton—-The Richton Lumber Company contemplates 
il 


building dry kilns. 
New York. 

Tonawanda—Schulmeister & Abrams, of North Tonawanda, 
have bought the saw mill in Filmore avenue from the William 
Simon Brewing Company, of Buffalo, and will convert it 
into a flooring plant. 

Oregon. 

Baker—The Pittsburgh Lumber & Manufacturing Com 
pany of Pittsburg, VPa., bought a tract of timber in the 
Sumpter forest and will erect thereon two mills. 

Pennsylvania. 

Austin—The Emporium Lumber Company will complete 
the rebuilding of the mill destroyed in the flood in Septem- 
ber, 

Washington. , 

Bellingham—English & Butler will establish a large lum- 
ber and shingle mill at Hamilton, Skagit county. 

Locke—D. C. Neafise, of Spokané, will erect a saw mill 
of 15,000 feet capacity at this point. 

West Virginia. 

Mullins—The W. M. Ritter Lumber Company will install 

a band mill on Upper Guyan river. 


CASUALTIES. 


Mississippi. 


Seminary—The Conner Lumber Company’s turpentine still 
was burned last week; loss $2,000. 








New Mexico. 

Monterey—-The lumber yards of the Derby Lumber Com- 
pany and Feliz Martinez were destroyed by fire December 3; 
loss about $500,000, partly insured. 

Oregon. 

Linnton—The West Oregon Lumber Company’s mill at 
this point was destroyed by fire December 11; loss $150,000, 
insurance $75,000. 

Tennessee. 

Johnson City—The Sells Lumber & Manufacturing Com- 
panz'e plant was damaged by fire to the extent of $7,500 re- 
ceritly. 

Knoxville—Fire recently destroyed the factory of the Ingle 
Mantel Company and the Southern Trunk Company, com- 
bined, entailing a loss of about $35,000. 


' Virginia. 

Arringdale—The planing mill plant and about 800,000 
feet of dressed lumber belonging to the Camp Manufacturing 
Company was destroyed by tire December 3. 

Damascus—The plant of the Thayer Lumber Company 
was destroyed by fire December 11, entailing a loss of $100,- 
000; partly covered by insurance. The company, it is be- 
lieved, will rebuild at once. 


BRITISH NORTH AMERICA. 


Ontario. 
Toronto—The planing mill and lumber yard of William 
A. Dunn, 96 Davenport road, were destroyed by fire Decem- 
ber 6; loss $40,000, partially insured. 


TROUBLE AND LITIGATION 


PirrspurRGH, PA., Dec. 12.—To the creditors of the Flint- 
Erving & Stoner Company, the Thornwood Lumber Company, 
the Southern States Lumber Company, the Bartow Lumber 
Company, the Progress Lumber Company, the Fritz-Watson 
Lumber Company, and the Nottoway River Lumber Company 
a been issued the following letter by the creditors’ com- 
mittee : 

Gentlemen: The enclosed pamphlet will give you briefly 
the situation of the above named companies and also the 
extension plan submitted to the creditors: 

These companies owe $912,000 exclusive of their secondary 
liability on commercial paper, $425,000 of this being secured 
by liens and the balance, $460,000, in the shape of accounts 
payable and bills payable. 

A little over two weeks ago these companies called a meet- 
ing of the banks holding the greater part of their paper and 
put the situation before them. The bankers at that meeting 
appointed a committee consisting of Samuel Bailey, jr., presi- 
dent of the Commercial National bank of Pittsburgh; W. 8. 
Linderman, vice president of the Duquesne National bank of 
Pittsburgh; G. W. Eisenbeis, vice president of the Federal 
National bank ef Pittsburgh and W. H. Sandford, president 
of the First National bank of Patton. During the two weeks 
intervening between that meeting and the general meeting 
of creditors on December 5, this committee put auditors upon 
the books of the companies and acquired such general infor- 
mation as they could from experienced lumbermen in regard 
to the properties of the companies. At the general meeting 
of all the unsecured creditors, held December 5, claims aggre- 
gating $288,702.06, or about 75 percent, and holders of com- 
mercial paper aggregating $146,685.22, or about 70 percent, 
were represented in person or by letter. At this meeting the 
bankers’ committee stated that as a result of their investiga- 
tions they were of the opinion that the companies had stated 
their position with substantial accuracy and that the best 
interests of creditors would be subserved by carrying out the 
extension plan proposed. After some discussion a resolution 
was unanimously passed approving the extension plan as it 
appears in the enclosed pamphlet. 

The original committee was continued to act under this 
extension agreement with the additions of James B, Graham, 
of Williamsport, and H. G. Bowers, of Puxsutawney, whose 
practical knowledge aid experience in the lumber business led 
to their selection. 

After the adjournment of the creditors’ meeting the come 
mittee canvassed the situation and concluded that it would 
be able to raise the funds necessary for temporary working 
capital as contemplated by the plan, provided the extension 
was signed by the creditors. 

The more we investigate the situation the more strongly 
we are convinced that the salvation of the creditors lies in 
holding these properties together and in the conversion of 
their stumpage into lumber for the benefit of the creditors. 
If this can be done, the funds realized will far exceed the 
liabilities. If it can not be done, the only alternative is a 
series of seven or eight receiverships in a number of different 
states. (The Thornwood property lies both in Virginia and 
West Virginia.) These receiverships would involve very 
large expense and perhaps years of delay in finally winding 
matters up and in all probability such a sacrifice of assets 
as would leave very little, if anything, for the unsecured 
creditors. There is a group of large creditors strong enough 
to protect themselves by purchasing at judicial or receivers’ 
sale. The rest of the creditors are so scattered that there 
is little probability of their being able to get together for 
mutual protection in case of judicial sales. These large cred 
itors have been persuaded to go along on the extension 
agreement, provided the rest of the creditors come in 
promptly. 

The situation is urgent. No one will be permitted to 
obtain a preference. Receiverships will intervene before any 
suits can mature to judgment. If, however, the creditors 
promptly accept the proposition your committee will super 
vise the conduct of the business in accordance with the pro 
posed plan, will see that it is economically managed, and 
will work out the moneys coming due to the creditors as 
rapidly as possible. 

Upon the acceptance of this plan all creditors not having 
bankable paper will be furnished with bankable paper as in 
the plan provided, which will be kept alive by renewals 
and reductions from time to time, discounts being paid so 
that the creditors may have the use of these funds. 

We think it proper to inform you also that these proper 
ties in all probability will be included in a consolidation of 
timber interests now in course of formation, which will 
provide funds for the retirement of all their outstanding 
obligations. Our judgment is that if this extension is 
granted some time within the year, very likely within the 
next six months, all claims will be paid off by such con 
solidation. 

Please give this matter prompt attention. We ask you to 
sign and return one of the enclosed agreements, and remem- 
ber a failure to act will be construed by the committee as a 
refusal, V. S. LINDERMAN, 

G. W. KISENBEIS, 
W. H. SANDFORD, 
JAMES B. GRAHAM, 
H. G. Bowers, 
SAMUBL BAILgEy, Jr., Chairman. 

In the pamphlet enclosed to creditors it is stated that a 
number’ of banks holding paper of the several companies have 
intimated their willingness to advance as much as $50,000, if 
necessary, secured by a mortgage on the Thornwood proper- 
ties, to meet the present emergency, provided an extension 
can be secured from the creditors, and after consulting with 
these banks the plan including the following proposals is 
submitted to creditors for their approval : 

That a loan of $.... be obtained from certain banks, 
secured by a mortgage on the Thornwood plant, to meet pay 
rolls, pay claims under $100 in amount (estimated at, about 
$10,000) and provide a margin of working capital, thfs loan 
to be paid off at the rate of $5,000 a month, beginning 
December 1, 1912. 

As the Thornwood Lumber Company can not use its funds 
to pay the debts of other companies, the part of the proceeds 
of the said $.... not required for the obligations of the 
Thornwood Lumber Company shall be applied to taking up 
other direct notes of the Thornwood Lumber Company, and 
the banks holding these notes so taken up shall accept in 
substitution thereof notes in like amount of the Flint, 
Erving & Stoner Company so that the line of credit shall not 
be impaired, the distribution of such substituted notes 
among the banks of discount to be arranged equitably by the 
committee herein provided for. 

That all of the other unsecured creditors grant an exten- 
sion for a period of one year. 

That all of the general creditors receive the notes of the 
company indebted t6o them for the amount of their account, 
which notes shall be marked “subject to the extension agree- 
ment dated ........ 1911.” 
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Buyers of Flooring 
In Less Than Carloads 


find our methods of delivering at car- 
load prices interesting. It might ap- 
peal to you—better let us quote you on 


Maple and Beech 


FLOORING 


and explain how we do it. A good stock 
enables us to fill orders without delay. 


Telecode Used. 


Cummer- Diggins Co. 
CADILLAC, MICH, 











J The Critical Customer’s Choice 


DIXIE BRAND 
Oak Flooring 


A combination of High Class Material with 
Perfect Workmanship. 


Our RED and WHITE 
OAK LUMBER 


is of the same high quality. We can ship promptly strraigh: 
or mixed cars of Lumber and Flooring. 


Bliss-Cook Oak Company, 


4 BLISSVILLE, ARK. 
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Himmelberger-Harrison 
Lumber Co. 


Red Gum Specialists 


Mills at 


MOREHOUSE, MO. 





Sales Office 


CAPE GIRARDEAU, MO. 














The Atlantic Lumber Co. 


INCORPORATED. 


Manufacturers and Wholesale Dealers 


HARDWOODS 


Mason Bldg., 70 Kilby St., 
BOSTON, MASS. 


Branch Office: 620 White Bidg., 
BUFFALO, N. Y. 
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VESTAL LUMBER & MFG. CO. 


KNOXVILLE, TENNESSEE 






We run our own mills manufacturing 


Poplar, Quartered White Oak, 
Plain Oak, Walnut, Etc. 


WRITE US BEFORE BUYING 
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Best Service in The Best Wood 








Louisiana Red Cypress 


Inquiries Solicited 


FRANKLIN GREENWOOD, 
Railway Exchange, CHICAGO 
oc 0c oI 





















YPRESS DOORS LAST 
OLE MFG.CO. MEMPHIS 
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la “\ 
We Select 
Only the Best 
Timber 

from which to 


manufacture our 
high-grade beds... 


Cypress and Red Gum 


Tupelo, Oak, Poplar, Long and Short Leaf Yellow Pine Dimen- 
sion sizes and kiln dried Finish, Virginia Pine yard sizes, Va. 
and N.C. White Pine. Our specialty-original growth South 
Carolina Short Leaf and Cuban.Pine Dimension timber will 
answer same purposes as Long Leaf and much cheaper. 














Send us your inquiries. 


Virginia-Carolina Lumber Co. 

















\ ‘ LYNCHBURG, VIRGINIA. J 















Virginia and North Carolina Virginia and West Virginia 


YELLOW PINE | HARDWOODS 
The Ward Lumber Co., Inc. 


We carry in stock ail 
sizes Dimension and Boards. 


“Lynchburg, Va. 








ONE and all without exception prefer to buy direct 
from first hands. We are manufacturers and 
operate our own mills — always carry a large stock 


VIRGINIA and N. C. PINE 
DIMENSION and TIMBERS 


AKERS LUMBER CO,, Inc., ¥SHBURG. 








— 
—Write to— 


Williams & McKeithan Lbr. Co. 
LYNCHBURG, VA. 


RED GUM 


AND OTHER HARDWOODS 














That all of the earnings of the companies, above operating 
expenses, be applied to payment of indebtedness, first’ to 
lien claims as they come due and thereafter to unsecured 
claims, 

The payments to unsecured claims shall be applied first 
to interest and thereafter to reductions pro rata. 

That the creditors appoint a committee of six which shall 
have the power to supervise the distribution of the income 
of the companies under this agreement. 

That in case any suits should be instituted or other legal 
proceedings by persons not parties to this agreement to the 
injury of the extension creditors, the committee shall have 
power to declare this agreement void and all obligations 
thereunder shall at once become due and payable. 

All paper shall be renewed and reduced as it becomes due 
under the terms of this agreement. 

The banks which have been acting as banks of discount for 
any of the said companies shall continue their present line of 
credit for the said period of one year. 


—_—— 


WILLIAMSPortT, Pa., Dec. 12.—Leon Miller, cooper, has filed 
a petition in bankruptcy. 


PHILADELPHIA, PA., Dec. 12.—A petition in bankruptcy has 
been filed against the Brawley & Smith Company, wholesale 
lumber dealer. 


Burra.o, N. Y., Dec. 11.—The Empire Shipbuilding Com- 
pany has filed a petition in bankruptcy; liabilities $102,- 
027.97, assets $80,315.36. Thomas EK. Burke has been named 
receiver. 


CHARLESTON, W. VaA., Dec. 11.—Hon. Amos. Bright has 
been named trustee for Henry Waggy, Braxton county tim- 
ber and lumber dealer. His liabilities are $239,674.80, and 
assets $236,467.31. 


Vancouver, B. C., Dec. 11.—A meeting of creditors of the 
Red Fir Lumber Company, Limited, was called for Tuesday, 
December 12, for the purpose of hearing the report of the 
assignee on what had been done since the meeting held 
September 26. 


Boston, MASss., Dee. 12.—Louis F. Parker, receiver for 
the Essex Wood Turning Company, Essex, Conn., has been 
given power by the courts to continue the business of the 
concern, Three attempts were made to sell the plant at 
auction but no bidders appeared. 





INDIANAPOLIS, IND., Dec. 12.—Samuel Ashby, trustee in 
bankruptcy, has sold the real estate and buildings of the 
United States Box Company, formerly conducted by the 
Sherman Mercantile Company, to the Columbia Conserve 
Company, of Lebanon, for $25,000. 





MILWAUKER, Wis., Dec. 12.—A_ petition in bankruptcy 
has been filed against the Antigo Lumber romans, of An- 
tigo. The Wisconsin Trust Company, of this city, has been 
appointed receiver. 


NEW ORLEANS, LA., Dec. 12.—Charging breach of contract, 
the Leavitt Lumber Company, of Chicago, has filed suit 
against the Morley Cypress Company, of this state, alleging 
damages in the sum of $14,804.03. The Chicago concern 
alleges it paid to the Cypress Company an advance for the 
lumber ordered, and the lumber was never delivered, It is 
further alleged the money advanced was never returned. 


Nuw York, Dec. 12.—A meeting of creditors of the Wind- 
sor Lumber Company was held today at the company’s office 
in this city. ‘The concern got into difficulty a few weeks 
ago and B. F. Tim and C, W. Bronson were elected directors. 
On investigation it was found the company was unable to 
meet its obligations and at the meeting held today an offer 
of 25 percent was made. 





New ORLEANS, LA., Dec. 12.—State Revenue Agent Wirt 
Adams of Mississippi has scored a preliminary victory in 
his fight to assess turpentine leases and to collect back 
taxes thereon. Recently Col. George 8S. Dodds, acting as 
special judge of the circuit court for Harrison county, 
Mississippi, entered a decree sustaining the revenue agent's 
contention that these leases were assessable and taxable 
apart from the land which they covered, as representing 
money invested or employed in manufacturing. About 
twenty naval stores concerns operating in Mississippi are 
said to be involved, and a dispatch from Jackson declares 
that the decree opens the way to recovery of possibly $1,- 
000,000 in taxes—arrears from 1904 to 1911. 
her girlhood days there. She married Mr. Hinzie in 1859. 
There were five children, of whom two died in infancy. 
James M. Hinzie died in 1904. Surviving Mrs. Hinzie are 
a daughter and two sons, Edward B. Hinzie, connected 
with a lumber concern iu California; W. 8. Hinzie, president 
of the Buffalo Stave & Lumber Company, of Jasper, Ark., 
and Jane M. Hinzie, who took over her father’s business on 
his demise, with offices in the Masonic Temple, Chicago, 


PAPAL LI I I I OT 


RECENT SAWMILL EQUIPMENT PURCHASES. 


The Filer & Stowell Company, of Milwaukee, Wis., 
recently has closed contracts for the complete equip- 
ment of a number of excellent mills in various sec- 
tions of the country. One of these orders is for the 
Bee Tree Lumber Company, of Bee Tree, N. C., near 
Asheville. This is a hardwood mill with a single band 
and band resaw. Another mill for which the Filer 
& Stowell concern has recently received order is that 
of the Grayling Lumber Company, at Monroe, La., a 
double band hardwood mill to be erected at Arkansas 
City, Ark. The company also will furnish the ma- 
chinery for the J. F. Ball & Bro. Lumber Company’s 
mill at Pollock, La. This will be a single circular, 
duplicating the machinery of the mill recently de- 
stroyed, which was equipped by the Filer & Stowell 
Company. The Choctaw Lumber Company also has 
bought complete Filer & Stowell equipment for its 
single band and gang mill to be erected at Broken 
Bow, ‘Okla. The Dierks’ interests own the Choctaw 
Lumber Company, and this is the fourth mill sold by 
the Filer & Stowell Company to those interests. 

Recently the Filer & Stowell Company made a re- 
markable record in the shipment of a 600-horsepower, 
18x36x42, cross compound engine,, shipped to Buenos 
Ayres for Swift & Co., of Chicago. This engine was 
direct connected to a 1,400-k. generator, and though 
at the time the order for it was received the com- 
pany had no parts of it on hand, it was built and 
shipped complete in twenty-four days. The engine 
complete weighed 200,000 pounds. Swift & Co. have 
six of these engines in Chicago, ranging from 450- 
to 1,800-horsepower, also two at Fort Worth, Texas, 
three at St. Joseph, Mo., and two at Omaha. 





OBITUARY 


Ernest C. Norton. 


ESCANABA, MICH., Dec. 18.—Ernest C. Norton, this city, 
died December 9, following an operation for peritonitis. 
Mr. Norton came to this city fourteen years ago as pole 
inspector for the Kinloch Telephone Company, of St. Louis 
Mo., then acted as inspector for the United States Telephone 
Company. From 1899 to 1909 he was manager of the pole 
department of the Kellogg Switchboard & Supply Company. 
In 1909 he went into the wholesale cedar business, continu- 
ing in it until the time of his death. He was vice president 
and general manager of the Norton Logging ompany 
director of the L’Anse Bay Lumber Company and vice pri si- 
dent of the Northwestern Cedar Men's Association. Mr. 
ta belonged to the Masonic order and the Knights of 

ythias. 


Northwestern Cedarmen’s Tribute of Respect. 
WHEREAS, In the providence of God, our esteemed friend 
and vice president, E. C. Norton, of Escanaba, Mich., a 
prominent and honored citizen of his city and state, was 
removed from our midst by death December 9, 1911: be it 
Resolved, That in his death we lose a valued friend and 
an esteemed and efficient member, whose untimely death we 
greatly mourn and we extend the heartfelt sympathy of the 
Northwestern Cedarmen’s Association to the bereaved wife 
and family; and, be it further 
Resolved, That a copy of these resolutions be spread upon 
the records of the association. 
T. M. PARTRIDGE, president. 
W. B. THOMAS, treasurer, 
H. 8. GIL_key, director. 
J. W. BENHAM, director. 
E. L. CLarK, director. 
L. A. PaGs, sr., director. 














William B. Judson. 


SEATTLE, WASH., Dec. 9.—News of the death of W. B. 
Judson, at Pasadena, Cal., was received in this city Thurs- 
day morning, December 7, and came as a great shock to the 
many friends he had made here during the four years he 
had been a resident of his city. Immediately on receipt of 
the sad news the Metropolitan Building Company, of which 
Mr. Judson was vice president, lowered to half mast the 
flags on its principal buildings, the White, Henry and Cobb. 
This was a tribute paid on only one or two former ocea- 
sions. The daily press of the city printed appropriate 
tributes to his memory, with photographs of the well known 
and honored citizen. Hosts of Seattle friends and associates 
will long cherish the memory of the lovable character that 
has gone from them. 





James Henry Cochran. 


WILLIAMSPORT, PA., Dee. 12.—In the death of James 
Henry Cochran, of Williamsport, aged 66 years, December 
6, at Rose Hill, Va., Pennsylvania loses one of the biggest 
men of the history-making epoch of lumbering in the state. 
He is survived by a widow and five children, residents of 
different sections of Pennsylvania. 

Born in the province of New Brunswick, January 15, 
1845, Mr. Cochran was taken to Calais, Me., when a small 
child and about the time the war started came to the lum- 
ber woods of Pennsylvania and was a pioneer in the develop- 
ment of the industry. Forming a partnership with his 
brother Joseph, he soon became a power, not only among 
lumbermen but in politics and public affairs. When lumber 
began to grow scarce in Pennsylvania, Mr. Cochran made a 
prospecting tour in Wisconsin, and in filing his claim in a 
desperate race with a rival unintentionally became the hero 
of “The Blazed Trail,” by Stewart Edward White. 

In 1883 he took up his residence in Williamsport, and 
with his brother Joseph, Eugene R. Payne and others, was 
interested in Payne, Cochran & Co., lumber manufacturers 
of this city; the Keystone Lumber Company, of Ashland, 
Wis.; the Superior Lumber Company, of Buffalo, N. Y.; the 
Susquehanna Boom Company, the Dunlevie Lumber Com- 
pany, of Allenhurst, Ga.; the Northern Central Trust Com- 
pany, successor to Cochran, Payne & McCormick and the 
Lycoming National bank. He _ held the offices of county 
treasurer and president of the Williamsport board of trade. 
Mr. Cochran was largely interested in electric railways and 
owned large tracts of timber in Pennsylvania, Oregon and 
Washington. 





Miss Mary G. Spring. 
Boston, MAss., Dec. 12.—-Miss Mary G. Spring, treasurer 
of the J. F. Bicknell Lumber Company, Worcester, died at 
her hdme in that city December 2 from blood poisoning. 





Henry M. Bush. 


PORTLAND, ORE., Dec. 12.—Henry M. Bush, for twenty 
years superintendent of the mill yards of the Jones Lumber 
Company, and cousin of Herman M. Jones, manager of the 
concern, died recently at the age of 44 years. 


N. G. Waterbury. 


New York, Dec. 13.—Nathaniel G. Waterbury, twice 
elected president of the New York State Retail Lumber 
Dealers’ Association, and a former postmuster at Forest Park, 
died recently at his home in Whitesboro, aged 64 years. 





Henry Clark. 


JACKSONVILLE, FLA., Dec. 12.—Henry Clark, one of Flor- 
ida’s pioneer sawmill operators, is dead. Before the Civil 
war Mr. Clark operated a saw mill on the banks of the St. 
Johns river in what now is the heart of the shipping district 
of Jacksonville. For years his was the largest and best mill 
in the state. 





Sherwood B. Davidge. 


BuFrFa.o, N. Y., Dee. 13.—Sherwood B. Davidge, a_prom- 
inent business map of Binghamton, died of heart disease 
Sunday, June 9, at the age of 68 years. He was vice presi- 
dent and a director of the Cotton State Lumber Company, of 
Meehan Junction, Miss., a director of the Bayless Paper & 
Pulp Company, and the Dare Lumber Company, of Elizabeth 
City, N. C. He was president of the Alden-Batavia Natural 
Gas Company, a director in the Akron Natural Gas Company 
and an owner of coal and oil lands in West Virginia. His 
widow and two sons survive. 





Henry W. Ballman. 


Sr. Lours, Mo., Dec. 12.—Henry W. Ballman, for fifteen 
years president of the Laclede Lumber Company, died re- 
cently at the age of 57 years. Mr. Ballman was born in 
St. Louis. For twenty years he was connected with the 
Knapp-Stout Lumber Company and then asumed contro! of 
the Laclede concern. He was prominent in local politics. 
He was a member of the Mullanphy board for four years and 
of the North St. Louis Business Men's Association and 
the Retail Lumber Dealers’ Association. He is survived by 
his widow, one daughter, and three sons, Walter G., secre- 
tary and Leonard H., vice president of the Laclede Lumber 
Company, and Albert J. Ballman. 
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THE MARKETS. 


For Editorial Review of Current Market Conditions 
See Page 29. 


The lumber business is in a state of slowing down 
and final adjustment for the year’s end, which usually 
precedes the holidays. However, the outlook, owing 
to the fact that building has held up well in various 
parts of the city, is good. Demand for car material 
and timbers continues active and no dissatisfaction 
is expressed with conditions, considering that Decem- 
ber always has been a quiet month in lumber moving 
and use. 

Lumber receipts at Chicago for the week ended 
December 9 were 57,865,000 feet, against 42,128,000 
feet for the corresponding week in 1910. Total receipts 
from January 1 to December 9, 1911, amounted to 
2,011,874,000 feet, a decrease of 404,356,000 feet from 
the corresponding period last year. Shipments of lum- 
ber at Chicago for the week ended December 9 were 
19,033,000 feet,- against 13,605,000 feet for the cor- 
responding week in 1910. Total shipments from Jan- 
uary 1 to December 9, 1911, aggregated 755,257 ,000 
feet, a decrease of 169,593,000 feet from the ship- 
ments of the corresponding period in 1910. Shipments 
and receipts of shingles for the week show an increase 
as compared with the corresponding week in 1910, but 
total receipts and total shipments of shingles, as com- 
pared with the corresponding period of 1910, show de- 
ereases. 

Chicago Lumber Receipts and Shipments. 

Reported by George F. Stone, secretary of the Board 
of Trade. 


RECEIPTS—-WEEK ENDED DECEMBER 9. 





Lumber. Shingles. 
Se se ee 57,865,000 11,622,000 
rere eer rrr ere ete 42,128,000 9,712,000 
rere eee re 15,737,000 1,910,000 
TOTAL RECEIPTS JANUARY 1 TO DECEMBER 9. 

‘ Lumber. Shingles. 
See eer ee eer se 2,011,874,000 459,164,000 
a ye eee 2,416,230,000 460,553,000 

Fee e Tee yee T 404,356,000 1,389,000 
SHIPMENTS—-WEEK ENDED DECEMBER 9. 
Lumber. Shingles 
0 Peer rarer Fores 19,033,000 10,158,000 
| Pee rr erry ere eT ee ee 13,605,000 3,654,000 
DEE 4. és bias be dew RO 5,428,000 6,504,000 - 
TOTAL SHIPMENTS JANUARY 1 TO DECEMBER 9. 
Lumber. Shingles. 
| COE eT CTe CT Teer rT 755,257,000 834,626,000 
| ere rr re 924,850,000 380,537,000 
TRCPORGO: 6k co acceveseoane 169,593,000 45,911,000 
RECEIPTS BY WATER. 
Week ended December 9.........-.eeeeeeeees 10,736,000 feet 


Permits issued by the Chicago building department 
for the week ended December 13 were: 


CLASS No. Value. 
ee a ee ee pe 5 $ 2,700 
$ 1,000 and under $ 5,000........... 66 196,500 

5,000 and under Ds 2 6% 08 welse 38 251,300 
10,000 and under I + 0.0:0:5:0.60000 43 571,300 
25,000 and under Se 14 457,500 
50,000 and under 100,000........... 2 115,000 
0. T. McClurg and §S. G. Shepard, 9-story 

brick apartment ......cccccvessceee 1 300,000 
Board of Education, 3-story brick school. 1 100,000 
Scholle Furniture Company, 7-story brick 

SOG BUNUME occ 2000068 40 bs 60x 1 100,000 

_ | Serre re Tere reer ee 171 $ 2,094,300 
Average valuation for week........... Sa 12,247 
TOURS DUOVEOES. WOOK ..0 060 0co0sccavces 124 1,700,750 
Average valuation previous week....... ee 13,715 
Totals corresponding week 1910........ 120 2,304,178 
Totals Jah.'1 te Dee. 18, 1912... 2... 8,631 106,661,771 
Totals corresponding period 1910....... 10,388 94,570,425 
Totals corresponding period 1909....... 8,867 82,845,319 
Totals corresponding period 1908....... 9,313 62,325,040 
Totals corresponding period 1907....... 7,523 58,341,420 
Totals corresponding period 1906....... 5,580 50,636,815 
Totals corresponding period 1905....... 6,566 61,152,837 
Totals corresponding period 1904....... 4,464 82,700,945 





NORTHERN PINE. 


Chicago. Orders for future business on Nos. 4 and 5 
boards are being turned down daily, for the good and 
eufficient reason that stocks are extremely low at dis- 
tributing points. Demand for the upper grades has slack- 
ened somewhat, although a fair, seasonable trade is re- 
ported. 


Minneapolis, Minn. Retail yards are not buying except 
an occasional car, and the movement of stock is slow, 
factories being the chief buyers. Low-grade boards are 
growing scarce but consumers generally have provided for 
their wants and little is doing. With this exception stocks 
are ample for needs of the trade. Not much buying 
activity among retailers is expected before February 1. 
Prices are unchanged. Conditions are still favorable for 
logging operations. 


Bay City and Saginaw. Lumbermen would have liked 
to experience a larger volume of business during the year 
how on the home stretch, but they are a philosophical lot 
and take things as they come. In the aggregate they 
have handled a lot of lumber. Prices have ruled steady, 
with little fluctuation in the various grades. It is esti- 
mated there are in the yards and on the docks for the 
winter trade at least 150,000,000 feet of pine lumber. 





New York. Demand continues moderate and retailers 
fenerally have allowed their stocks to run low and, 
although the situation is encouraging, there seems to be 
little inclination to anticipate spring wants. Indications 
are of at least a fair spring building demand and whole- 
salers hanaling white pine lumber say that there will 
have to be considerable restocking before the yards are 
in position to take care of anywhere near the normal 
Spring trade. 


Buffalo, N. Y. There is said to be a fair trade in choice 
thick stock, but the supply in this market is small. Stocks 
run to four inches in ‘thickness and are in demand for 
pattern lumber. Low grade stock is also in fair demand 
at firm prices. The other grades of pine are in only 
moderate sale, but the outlook is good for an increase in 
demand after the first of the year. Indications seem to 
point to strength in low grade pine prices in the near 
future. 


North Tonawanda, N. Y. Export trade is brisk and 
rail shipments are being made daily for foreign consump- 
tion. A better tone has characterized the domestic call 
and the amount of business is generally regarded as nor- 
mal, A steady demand for box lumber has reduced this 
item more rapidly than most of the other stock and prices 
have advanced slightly, with prospects of a further in- 
erease as the condition of the supply and demand makes 
essential. 


Pittsburgh, Pa. Demand is normal, with little change 
in general interest, and stocks are ample for requirements. 
Prices are firm for all grades. 





EASTERN SPRUCE. 


New York. Buying has continued moderate. Arrivals 
from the East are bought up on a fair basis as to prices, 
but there is room for much improvement in this respect. 
Demand for yard stocks is dull and notwithstanding the 
low supplies reported at eastern shipping points retailers 
are able to replenish their stocks quickly and at satis- 
factory prices. The West Virginia demand shows more 
substantial signs of activity and the up-state demand for 
Adirondack sizes is good. 


Buffalo, N. Y. A fair amount of low-grade stock is 
being used, much of it for box lumber. Reports from 
Canada are to the effect that the cut this year is to be 
curtailed greatly. Consumption of spruce in England has 
been disappointing, partly on account of strikes there and 
partly on account of the competition of Russian woods, 
which are being marketed in quantity at low cost, as labor 
in Russia is cheap. 


With a very fair demand prices are 
The outlook is held to be better than 
Dry stocks are somewhat broken. 


Pittsburgh, Pa. 
held more firmly. 
for some time, 


Boston, Mass. Dealers say that they have been in re- 
ceipt of more orders but others say that demand is not 
more than moderate. Many mills are. not running, which 
gives manufacturers who are operating the choice of 
orders and brings about talk of higher prices. Frames are 
held at $24. Many mills usually running at this time have 
not started, It is said that a few manufacturers will not 
start their saws until after the first of the year and few 
believe the mills will do as much as a year ago. Random 
is well held and firmer if anything than a week ago. A 
fair demand is reported. 


—— 


WHITE CEDAR. 





Chicago. ‘Trade in posts and poles is practically over 
for the year, although an oceasional order is received. 
Stocks are light and indications are for a small input this 
winter, which means that operators should be sure of a 
good price for their product in 1912. 


Minneapolis, Minn. The weather has put an end to re- 
tail demand and very little post and pole stock is moving. 
Producers feel independent, as they are not carrying big 
stocks. Retailers have taken about all the 4- and 65-inch 
posts that are to be had, and long poles are scarce, but 
short poles and other stock show some surplus. 





HARDWOODS. 


Chicago. There is a good movement in stocks of all 
kinds, especially the lower grades. Notwithstanding the 
demand for hardwoods early in the year was small, values 
have held up remarkably well and, judging from reports 
of those who have just returned from the South, it is 
helieved that the surplus stock of dry lumber will be en- 
tirely wiped out when the trade shall get on a little more 
active basis. No. 2 and No. 8 common basswood have 
had such a run that they are practically out of the 
market. Maple, birch and red gum are in good demand, 
and while it can not be said that assortments are badly 
broken they are not larger than required to take care of 
the prospective demand in 1912. Plain red oak continues 
to be the favorite, with a pronounced scarcity in some of 
the items, especially noticeable in No. 1 and No. 2 com- 
mon inch stock. Quarter sawed white oak is still weak 
with stocks large. Sound wormy chestnut has been in 
large call from the furniture and casket consuming inter- 
ests, with prices stronger. Cottonwood is more active and 
prices are firm, 


Minneapolis, Minn. The market is quiet and shows lit- 
tle improvement, but supplies are none too heavy and the 
situation seems favorable. There are indications of better 
buying from the railroads and car shops, and furniture 
factories are buying occasionally. Low-grade lumber is 
well taken up, but consumers anticipated scarcity and 
have laid in supplies for the winter, so not much of a 
pinch is to be expected. Oak is in fairly good demand and 
prices on plain oak hold up well. 


Kansas City, Mo. Trade is in small lots but steady. 
Some buying is going on in factory stock. The better 
grades remain firm. It is reported that stocks are low 
and that a heavy demand the first of the year would soon 
cause badly broken stocks at the mills. Low grades of 
cottonwood and gum have improved in demand but not 
in price. 





Memphis, Tenn. Demand for the lower grades of cot- 
tonwood and gum continues satisfactory and the volume 
of business is limited only by the rather restricted offer- 
ings of available stock. The lower grades of gum are a 
little more plentiful than the lower grades of cottonwood, 
but the supply of gum is much smaller than has been the 
ease for years at this time. Red gum in No. 1 common 
and better is also in good request and prices are well 
maintained. There has been some increase recently in 
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Peavy-Byrnes Lumber Co. 
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SELLING ALSO OUTPUT OF 
Marion County Lumber Co., Marion, N.C. 





A train of logs being delivered at Arringdale Plant. ) 
Saw Mills, 600,000; Planing Mills, 400,000. 


MILLS: — Arringdale, Va.; Franklin, Va.; Wilmington, N. C.; Butterworth, Va. 


Camp Manufacturing Co., - Franklin, Va. 


Eastern Sales 
Offices: * 


NEW YORK: 1 Madison Ave., GEO. W. JONES, Mgr., Tel. 982 Gramercy 
PHILADELPHIA: Real Estate Trust Bldg., E. D. WOOD, Special Agent 
PITTSBURGH: Frick Building, - J. D. HOLLIHAN, Manager 








the demand for the upper grades of cottonwood. Prices 
have not improved much, but there has been a much more 
satisfactory movement. The upper grades of sap gum 
also have shown some expansion, but there has been no 
appreciable change in prices, Cottonwood box boards are 
scarce and in good demand.. There is no large supply of 
gum box boards, but the demand therefor is now particu- 
larly encouraging, and manufacturers are not able to 
secure prices which they regard as altogether satisfactory. 
Plain oak sells at a satisfactory rate in both the upper 
and lower grades, but quartered stock is comparatively 
slow. Red is more active than white, but there is not 
normal activity in the case of even the former. Prices 
on quartered oak as a rule are rather below the average 
for the last three or four years. There is only a fair 
demand for ash and the movement of cypress is reported 
disappointing. Consumers and distributors are indisposed 
to take stock beyond their more pressing requirements, in 
order that they may show as much cash on hand as pos- 
sible in their forthcoming annual statements. 


Nashville, Tenn. Plain oak is in best call. Some im- 
provement is noted in wide poplar. Considerable strength 
is shown in’ash, birch and beech. Dimension hickory is 
moving well. Red and sap gum are in continued good 
demand. Some sale is found for chestnut. Cypress is 
unchanged. Mahogany logs are searce. Business has been 
of moderate, seasonable volume, with prices steady and 
unchanged, Some export shipments are reported, Eng- 
land taking oak and gum. The box factories have about 
all the business they can handle. Retail trade is heavy 
owing to the unusually large number of residences being 
constructed in the city and its suburbs. An optimistic 
spirit is shown concerning the future. Manufacturers and 
wholesalers are doing a satisfactory business on the whole. 
Hiardwood stocks in second hands are low and manufac- 
turers are not overstocked, No disposition is manifested 
to force the market. The greater part of the present 
movement is in rounding out the business of the year and 
completing contracts on the books. 


Birmingham, Ala. This market is exceptionally quiet, 
owing to this being the season for buying only such stocks 
as may be demanded. Local dealers expect a strong 


market for January and February, however, and are plan- 
ning accordingly. Buying is seattered. Ties, however, 
especially switch stock, have a decidedly bullish tone, 
buying being frequent and on liberal scale, with all sources 
of supply being drained to meet the demand as rapidly as 
traffic is provided. 


New York. Buying for stocks to be delivered the first 
three months of next year is better. These forward pur- 
chases are much lower than usually prevails at this 
period. Stocks at shipping points are reported low and 
in some cases extreme scarcity is reported, especially 
certain sizes of ash. Quartered oak is offered freely, 
but prices are better held than a month ago, shippers 
realizing that a good supply of dry quartered oak a little 
later on will be much to their advantage rather than 
trying to force the stock on an unwilling market. Birch 
and maple are well held and poplar is unchanged. While 
a revival of business and consequent increase in the de- 
mand for all classes of hardwoods are looked for after 
the first of the year, the buying now is largely to re- 
plenish yard and factory stocks, which ordinarily are 
kept in pile but which have been very much depleted the 
last month because of a tendency to keep business on a 
strictly hand-to-mouth basis. 


Buffalo, N. Y. The buying this month is generally 
limited, 2 good deal of it being in wagonload lots, but 
dealers look for better conditions after the turn of the 
year. Stocks are not large in consumers’ hands, so with 
any increase in activity in factory demand there should 
be an upturn in hardwood trade. Plain oak remains the 
leader at most yards, while there is a fair demand for 
maple, birch, ash and one or two other woods. 


Cincinnati, Ohio. Trade is seasonably fair. Inquiries 
for 1912 delivery are light. Buying is confined to small 
orders, as a rule. Oak, quarter sawed and plain, leads in 
eall, with but light inquiry for highly figured stuff. It is 
expected that after the first of the year the furniture 
trade will buy freely. Common and better in quartered 
und plain are meeting with the better part of the demand 
from furniture makers; ones and twos in oak are in light 
movement. Chestnut is in fair demand for manufacturers’ 











Sold Exclusively by the Retail Lumber Dealers of America. 


HARRIS & COLE BROS. 
Durabuilt 


Trade Mark 


Oak and Red Gum Trim and Mouldings 
Oak and Red Gum Finishing Lumber. 


We furnish Oak Finishing Lumber and Red Gum Finishing Lumber in ANY WIDTH desired and Ship Quick. 
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grades. Ash is moving fairly, with only light demand from 
vehicle trade. Hickory is in fair movement, with the sup- 
ply light. Wide, sound wormy chestnut is in demand. 
Red gum is in fair inquiry for ones and twos, with good 
inquiries for dry stock in saps and common, which are 
searce. Basswood is moving well and inquiry is fair for 
high grade cottonwood; low grade cottonwood is less 
sought. Mahogany is in good demand, notably flitches for 
veneer cutters; trade in this wood is better than ever. 
Birch is in good demand. 3uckeye and other hardwoods 
move well. Buying for the foreign trade continues fair, 
with good inquiries for oak and white ash. Walnut con- 
tinues to move steadily, and cherry is in fair demand. 
Inquiries for hickory for export are good. Walnut logs 
for export are scarce and in good demand. 


Columbus, Ohio. Orders for delivery after the first of 
the year are coming in rapidly and prices on all of the 
grades and varieties are well maintained. There is a 
slight improvement in the demand from manufacturing 
establishments and orders from retailers are coming in 
steadily. Collections are only fair. Quartered oak is sell- 
ing well at the Ohio river at the following prices: Firsts 
and seconds, $78; No. 1 common, $50. Plain oak is in 
good demand at the following prices: Firsts and seconds, 
$50; No. 1 common, $32; No. 2 common, $21. Chestnut, 
firsts and seconds, $50; No. 1 common, $36; sound wormy, 
$15. Ash is still weak. 3asswood is in fair demand. 


Pittsburgh, Pa. Demand is keeping up and good grades 
are particularly active. Vow grades are holding their own 
and all prices are firm. Mills report good shipments. In- 
quiries average better and the general tone to the market 
is healthier than for some time. Hickory inquiries are com- 
ing in fairly well and some good sales are reported at fair 
prices. Ash is quiet, but prices are firm, as available stocks 
are small, particularly for the better grades. 


Baltimore, Md. Sound wormy chestnut has picked up 
in a surprising manner. Oak is called for with compara- 
tive freedom, and the prices are steady or higher. For- 
eign inquiry keeps up. Nearly all the woods seem to be 
in better shape as to foreign demand. 





Boston, Mass. Buyers are not willing to increase their 
stocks as stock-taking period is at hand. Quartered oak is 
reported as fairly steady by some, while others say that 
the market is still off. Plain oak is selling in a fair way 
and there is some call for maple. Biréh and ash are well 
held but demand is not active. 





HEMLOCK. 


Chicago. This wood, considering the season, is still 
active. Stocks are not large at the mills and with a 
decrease in output this season manufacturers will be in a 
better position than for several years to secure higher 
prices for their product. Of course, a good deal rests 
with yellow pine, as hemlock naturally follows this wood. 
However, hemlock operators feel that 1912 has better 
things in store for them. 





New York. Considering the period of the year demand 
continues well. Prices are low enough but surplus stocks 
at mills are not the rule. The character of inquiry is 
improving and there is reason to believe that the yards 
henceforth will be willing to lay in stocks to take care 
of spring demands. 


Buffalo, N. Y. The extension of the season a little 
longer than in some years, as the result of open weather, 
makes trade in hemlock somewhat more brisk and build- 
ers are still at work. Prices remain fairly firm, though 
not high enough to suit the dealer. Stocks are in about 
the usual good assortment at the end of the season and 
are likely to be ample for some time. Pennsylvania mills 
have been getting a good run of orders and are holding 
prices firm. 


Pittsburgh. Pa. Mills report much activity and a 
marked scarcity in some items, while the general demand 
is healthful and promises to continue. There is a better 
demand for boards and lath are almost out of the market. 
Prices are firm. 


Boston, Mass. Offerings cf eastern clipped boards are 
only fair. Dry stock is not plentiful and dealers say there 
will be no Increase for several months. This is making a 
firm market. For eastern clipped boards the asking price 
ranges from $19.59 to $20. 


Columbus, Ohio. Demand is good and strength is shown 
in quotations on all grades. The volume of business shows 
a healthy increase. 





POPLAR. 


Chicago. During the last week or two automobile con- 
cerns have been sending in inquiries for wide stock, which 
goes to prove that manufacturers and users of automobiles 
were not altogether satisfied with the substitution of steel 
where poplar was used prior to last spring. Manufac- 
turers’ representatives report that demand for the lower 
grades of poplar has also increased materially, with the 
result that business so far in December has been heyond 
expectations 


Columbus, Ohio. Firmness is the characteristic of this 
market. Demand holds up well despite the approach of 
the inventory period, except for the wider sizes. Quota- 
tions are: Firsts and seconds, $57; No. 1 common, $36; 
No. 2 common, $23, and No. 3 common, $14. 


Baltimore, Md. The improvement which began some- 
as to take up production. Wide, high-grade lumber is 
not moving as fast as might be desired, nor is the demand 
in excess of moderate proportions, but otherwise no diffi- 
culty is experienced in finding takers. Exporters are still 
getting numerous inquiries at good figures. The domestic 
market also compares favorably in point of volume. 


WESTERN PINE. 


Demand for factory stock has shown but 





Chicago. 
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little improvement in the last week or two and it is not 
expected that buying will reach large proportions until 
after January 15. Stocks of shop lumber Held at Inland 
Empire distributing points are not large and an advance 
in prices is looked for in the spring. Demand for Cali- 
fornia sugar and white pine is as large as ever, with 
prices strong. 


Spokane, Wash. Eastern buyers were in this district 
last week looking over stocks with a view of buying. This 
has had a stimulating effect on the market. However, 
there is practically no change over a week ago. A few 
orders are being booked for delivery next year. Prices 
show no change. 


Buffalo, N. Y. There are good stocks here in both Cali- 
fornia white and sugar pine and shipments out have been 
of fair size. Receipts of the former for the next month 
will not be large, while the latter will continue to come 
forward in pretty good quantity. Washington white pine 
is in growing demand in the local market and is going into 
the sash and door trade considerably. 





FIR, SPRUCE, CEDAR. 


Chicago. Demand for railroad material for repair work 
is fair and an improvement is noted in the number of 
inquiries from the railroads for timbers and car material. 
Representatives of the big mills in Chicago, however, do 
not look for any large number of orders until after the 
holidays. 


Tacoma, Wash. With increased inquiries and an ap- 
parent disposition of some of the railroads to buy during 
the era of low prices, a better feeling prevails. The Bur- 
lington has increased its recent inquiry to 9,000,000 feet 
and other railroad bills are being figured on. Yard stock 
buying is still of the hand-to-mouth variety and the fre- 
quent requests for quick shipment indicate the yards are 
well cleaned out. Prices rule low all along the line, but 
curtailment of output is well adhered to and all the signs 
of the trade indicate that when revival does come it. will 
come quick. No abnormal activity is looked for, but there 
is a feeling that prices will strengthen shortly. 


Seattle, Wash. Market conditions are improving. In- 
quiries are more numerous and prices slightly stronger. 
The voluntary curtailment movement of Coast manufac- 
turers undoubtedly will result in much good to the spring 
trade. Railroad buying is picking up and there is every 
indication of better business in the near future. 


Portland, Ore. Local demand is active, but the rail 
business is of about the same volume as a week ago. 
Cargo business shows some improvement. The log mar- 
ket remains unchanged. Sash and door manufacturers 
report sales for all they can manufacture without running 
night shifts. 


Kansas City, Mo. Business comes in very slowly, but 
prices remain the same on all stock. Mills have advised 
agents in this market that they have closed for a month 
or more; others report that they will be closed before the 
last of the month for an indefinite time. This with the 
fact that stock is below normal is expected to start the 
new year much more favorably. 


Buffalo, N. Y. Increased railroad buying has strength- 
ened the fir trade, although prices are not high enough to 
suit the dealer. While a fair amount of stock is moving, 
there is the natural quiet in general buying that comes 
just before the inventory season. Spruce is rather quiet 
also. 





NORTH CAROLINA PINE. 


Norfolk, Va. Movement still is of about the same 
average as the last five or six weeks, due to mills to the 
south rushing out shipments as fast as the lumber can be 
made. The larger part of this movement is by rail; car 
service is much better. Sales have dropped off on both 
rough and dressed lumber but no drop hasbeen noted in 
price. The largest sales have been of edge box and lower, 
with price of edge box showing nearly a general average 
of $14 f. o. b. Norfolk. Sales have been made at $14.50. 
Nos. 3 and 4 flooring are selling at $20.50 and $20.75, and 
$14.50 and $15, respectively, for stock from 2%- to 34-inch 
face. Ceiling and partition prices hold firm. Roofers con- 
tinue in big demand and prices at advances noted before 
are firm, with prospects of further advances should de- 
mand keep up. The iath market continues strong. The 
winter charter rates put into effect last week still obtain. 


Buffalo, N. Y. The lower grades continue strong in 
price and their strength has been imparted to some extent 
to the higher grades. Buying is not large, but dealers 
report that their customers are more willing to pay the 
higher prices asked than they were a short time ago, 
evidently recognizing that it is not as easy as it was to 
get the lumber at the former low prices. Quotations are 
a dollar or more higher than two months ago. 


New York. ‘The market continues to hold up well and 
while there is no decided improvement in building activ- 
ity shortleaf pine is well held. 30x trade especially is 
strong and the other sizes and grades of North Carolina 
pine which have been strong are fully as good as they 
were a month ago. 





Baltimore, Md. ‘The good feeling that began to mani- 
fest itself two months ago is still in evidence and there is 
every prospect that when the new year opens substantial 
additions to the volume of business may be expected. The 
range of prices is firm at the high figures recorded for 
some of the grades of late. Edge box continues to bring 
$15,;and other box grades also are in request. All the 
lower grades of shortleaf pine are in good shape, with the 
better kinds of lumber also higher, but with the gains in 
values less pronounced. With respect to several classifi- 
eations something like a scarcity of stocks is to be noted, 
and there are no extensive accumulations. 


Boston, Mass. Roofers are firmer than ever and sales 
have been made at higher prices where a buyer has been 
eager for prompt delivery. Dealers say they have no 
trouble in finding customers for roofers whenever they 


have them to offer. Rough edge is in better call than it 
has been and more firmness is noted. 





SOUTHERN PINE. 


Chicago. The market is in excellent shape. The rail- 
roads are constantly seeking car material, with the result 
that car decking and car siding are getting in very short 
supply at the mills. Prices on these items are very firm. 
Timbers also are in good demand and the mills that 
get out special stock can have any prices they ask for 
this stuff. Notwithstanding the fact that inventory time 
is here the movement of yard stock is much heavier than 
it has been for many weeks. Factory lumber also is in 
good request. Yellow pine wholesalers and representa- 
tives of the big mills are greatly encouraged by the ac- 
tivity in the trade and all believe that 1912 will be a good 
year for them. 


Kansas City, Mo. Mills that cut timbers and car mate- 
rial have had all they could do with orders ahead thirty 
to ninety days, and prices ranging higher by $2. Export 
trade is also very good. South American trade is better, 
dealers say, than it has been for years. Cuban trade is 
also good. Demand on all foreign business keeps up well. 
Mills that do not have to demand too much on interior 
yard trade are ending the year very favorably. The yard 
demand is still too small n influence prices. 


New Orleans, La. Mills seem to be handling a sizable 
business in special stock and lumber and timber for ex- 
port. The overseas call is increasing. Call from the 
interior yards has diminished. Mill stocks are not well 
assorted. Railroad demand, however, is helping out 
through the season of holiday dullness and the percentage 
of shutdowns promises to be smaller than for many years 
preceding. 


Birmingham, Ala. Lower grades of flooring have been 
decidedly weaker of late, especially Nos. 1 and 2 common, 
though the better grades hold their own fairly well owing 
to decided scarcity of stocks. Railroad material of all 
kinds is in good demand, this being a redeeming feature 
commented on by all factors in the trade. 


New York. Surface conditions are much better but 
as a rule wholesalers report little increase in the demand. 
Wholesalers handling railroad business say there is a 
small increase, but despite reports of stocks being scarce 
prices are difficult to meet. The trend of quotations is 
upward but there is more strength in future business than 
in the immediate demand. 


Buffalo, N. Y. Representatives of southern mills say 
that they still find business fair. Timbers sell at firm 
quotations and other stocks also hold up well, largely on 
account of the extra demand caused by open weather for 
building. 


Baltimore, Md. The improvement which began some 
time ago continues. Stocks are being called for with con- 
siderable frequency and in much larger volume than 
might be supposed at this season and wholesalers realize 
far better prices. This is due not so much to a positive 
rise in quotations as to an abatement of the intense com- 
petition that prevailed for a long time. Stocks are ade- 
quate for current needs, but the Georgia. pine men feel 
that they will have need for the supplies in hand. 


Pittsburgh, Pa. Demand continues strong and prices 
are steady. Some reports indicate a slight softening in 
southwestern stocks, especially in No. 1 common and B 
and better. Shipments are satisfactory. 

Boston, Mass. Manufacturers are fairly firm in their 
ideas of the future and the present. Reports from the 
mills indicate that stocks are not large. Flooring is fairly 
well held, with some demand. Partition is being sought 
moderately and No. 2 common is well held 





CYPRESS. 


New Orleans, La. Demand is still seasonably quiet. 
Both the factory and the yard trade is affected, Quota- 
tions, however, are firm and steady. With an apparently 
adequate supply of curs mills on the Southern Pacific 
report delay in getting the loaded cars away from their 
sidings. A lack of motive power, probably due in part to 
the shopmen’s strike, is said to be the cause of the new 
trouble. 


Chicago. Considering the season, the cypress trade 
locally and at points supplied from this city has been 
satisfactory. Tank stock is the strongest item in the 
local trade and for this demand is active and the volume 
is sufficient to take care of all the stock that manufac- 
turers are able to place in this market. Washing ma- 
chinery people are also constantly in the market for short 


stuff. Yard stock is rather quiet, but an improvement is } 


looked for in this trade after inventory shall have been 
taken. 


Kansas City, Mo. Cars are more plentiful owing to 
some shrinkage in demand, so orders are filled more 
readily. This will allow the mills to catch up with old 
orders by the first of the year and clean up stock. Cypress 
men do not look for unusual business this month, so are 
not worried over the present condition, knowing early 
spring will bring out the usual good demand 


New York. Trade is quiet and demand continues to be 
supplied in small lots. Some concessions are reported 
offered to keep market stocks moving, but as a rule there 
is a more favorable sentiment toward higher prices. 
Large, local distributing yards are well supplied and 
continue to take care of a great deal of the demand, 
although straight order business is coming along at.a 
little better rate. 


Baltimore, Md. Buyers are in the market in number 
and the activity among builders tends to insure a brisk 
inquiry for stocks; under the influence of this movement 
the range of values is a shade higher. Stocks are just 
about large enough to take care of current needs, though 
in some grades and divisions of the trade scarcity has 
developed, especially lath. which are still wanted with 
considerable urgency. 


Columbus, Ohio. Trade is steady, although some de- 
cline is reported in orders due to the approach of the 
period of inventories. Prices are firm. 





SHINGLES AND LATH. 


Chicago. Practically nothing is being done in red 
cedar shingles, notwithstanding the lowness of price and 
the curtailment of the production. White cedar extras 
are in good request. Lath are none too plentiful and 
prices are held firmly. 


Minneapolis, Minn. With practically all the mills down 
and not expected to resume operation for thirty days or 
longer, the market is firm and stars easily command the 
advanced price of $1.45 at the mill, clears still ruling at 
$1.80. Trade is not heavy but supplies are so limited that 
there is no reason for cutting prices. 


Seattle, Wash. Many of the shingle mills have ceased 
operation for several -weeks at least and a further curtail- 
ment is likely. Cedar logs are scarce and log prices 
stiffening. Few star shingles are being manufactured and 
a further increase in the price of this grade is likely. 


Tacoma, Wash. Red cedar shingles hold about the 
same as last week. Output is low and this continues to 
add strengthening tendencies to prices. Fir lath are slack 
and prices unchanged. : 





Kansas City, Mo. Owing to the fact that many mills 
are closed for .the winter prices remain firm. This is also 
true because they went to the bottom a month ago and 
could get no worse. 

New Orleans, La. Lower grade cypress shingles are 
quoted up 10 to 15 cents, effective December 12. The 
shingle demand is first class. Demand for lath is rated 
quiet. Shingle mill stocks are depleted, the lower grades 
being particularly scarce. 

Birmingham, Ala. Lath hold up well, with slight down- 
ward tendency noticeable in kiln dried. Green lath are 
selling readily, though buying appears to be simply for 
urgent needs, which will undoubtedly be a feature of the 
northern Alabama market until after January 1, 

Buffalo, N. Y. There has been a slight advance in 
quotations for stars; perfections show no improvement. 
Most of the business placed is for the purpose of filling 
in where the retailer has an immediate order on hand. 


; There is no speculative buying and the outlook does not 


, Clears, $3.15; stars, $2.60; Eurekas, $3.70. 


| favor any in the near future. 


Boston, Mass. There is a firmer market than has been 
found for months and stocks are not large. For the best 
cedar extras as high as $3.60 has been paid and it is 
reported that 5 cents more has been obtained in a few 
instances. Some extras are still offering at $3.50. Clears 
are firm at $3.20 to $3.30. For lath there is not.more than 
a fair call. Prices while well held in most cases are not 
as firm as those for shingles. For 1%-inch from $4 to 
$4.15 are asked and for 1%-inch the general asking price 
is $3.50. 


Columbus, Ohio. Shingle trade in central Ohio is com- 
paratively quiet, as inclement weather has put a stop to 
most of building. Little stock is moving. Prices are: 
The lath trade 





is quiet, 
COOPERAGE. 
Chicago. There are two ways of describing the mar- 


ket condition; one tells the truth and the other is that 
pursued by some publications that represent cooperage 
shops running to their full capacity. A visit to some of 
the largest will show that a moderate business is being 
done part of the time, but it shares with all others in the 


general depression. A: livelier demand for barrels and 


tierces last week forced the price for the latter to $1.50, 


i but free offerings since dropped them to $1.45 and $1.47. 
' White oak oil staves are in better request on account of 


' wanted this winter by the packers. 


the scarcity, while much less cooperage is NWkely to be 
Not half the usual 
number of staves were made in the summer, on account 
of low prices and wet weather in the South. Ash pork 
barrels are exceeding oak this year. Beer staves, full 
dressed for barrel and half barrel, are beginning to be 


‘inquired for and are firm in price; also circled beer head- 


, ing, and prospects are for a higher scale of prices. 


' prices exceed the demand. 


Slack 
staves, especially No. 1 30-inch elm, are said to he cov- 
ered by a small local concern. Basswood heading is 
rather scarce, but coiled elm hoops offered at lower 
Butter tub stock is very dull 


‘and slow to sell, say A. & H. Gates in their report on 


market conditions. 


No. 1, r~ 4 inch Michigan elm flour 
Staves, MOC BE. soccoccccccccccesesedpece 
No. 1, 28% -inch Wisconsin eim— weond 


Staves, NOC BM. cccccvccccceceveccsee 
No. 2, 28%-inch elm staves, net M...... 
No. 1, 17%-inch kiln dried basswood 

heading, ber POR e Pere Feet 08% to .09 
No. 1, 17%-inch gum heading, per -_, 7 

MOE nna s pends deenakne dowkea sien . No demand 
-inch gum staves, nominal... No demand 
M. R., 30-inch gum staves..........+++. - 6.00 
Patent coiled elm hoops, 6-foot, per M.. 9.50 to 9.76 
Patent coiled elm hoops, 5%-foot, per M. 9.00 to 9.25 
Patent coiled elm hoops, 5-foot, per M,.. 9.50 


* Nominal 6.50 





Half barrel staves, elm, per M........ -- 6.00 to 6.60 
Half barrel basswood heading, per set... .04 
Hickory hoops, flour barrel, per M..... - 4.00 to 4.60 
Hickory hoops, half barrel, per M..... . None wanted 
Head linings, car lots, per M., 12-inch. to 
Head linings, small lots, per M., 18- inch. 760 
Ten-round hoop barrels...........+. eevee 46 
Eight patent hoop barrels..........++. 46 
' Four atent and four hickory hoop 
WRSRON  n0n:000.000000400000rebhecnsoonban 45 
Two patent and six hickory hoo barrels 45 
Four patent and four wire hoop ob ne 45 
Half barrel, 6-hOOp........--s.sceeeee eee 37 te 88% 
No. 1 white.ash butter tub staves....... 11.00, to 12.00 
| Flat ash, 5%-foot hoop, per pao oso shoots 5.2 
' White oak: ofl staves, per-M............84.00 to 85.00 
Tlerce HOOPS .....+.eeeseeeees a 
Hickory box atreps 
TOG SOOM. 5 nebsnesedenone sed 
Pork barrels ......+-s+++s ° ° 
Porks Darrels, AG... ..cscccsecccccccces 
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Advertisements will be inserted in this department at 
the following rates: 


For one week, ~ . . 26 cents a line. 
For two weeks, « - « 46 cents a line. 
For three weeks, « . . 60 cents a line. 
For four weeks, « - . - 76 cents a line. 


Nine words of ordinary length make one line. 

Heading counts as two lines. 

No display pt the headings can be admitted. 

Remittances to accompany the order. No extra charge 
for copies of paper containing advertisement. Copy must 
be in this office not later than Wednesday morning in 
order to secure insertion in regular department. All adver- 
tisements received later will be placed under heading Too 
Late to Classify. 


| Too fate To Classify | 











FOR SALE-2000 ACRES WEST VIRGINIA 


Timber, mostly white oak, and cruising 8,000 feet to the 
acre, Easily accessible to railroad. $20 per acre, 
JOUN F. HOGAN, 229 Commonwealth Ave., 
Detroit, Mich. 





WANTED-—ADDITIONAL CAPITAL. 

A northern lumber manufacturing corporation with assets 
of $125,000 to $150,000 wants to increase its working cap- 
ital $50,000 either by loan or the issuing of bonds or pre- 
ferred stock. ‘This is a bona fide proposition. The owners 
will allow a reasonable commission, but will not be held up. 
If you can handle it on this basis answer. 

” Address “Pp. 43," care AMERICAN LUMBERMAN, 





FOR SALE—IN MISSISSIPPI AN UPTODATE 


Yellow pine sawmill plant, cutting over a million feet per 
month. Complete saw mill, planer, kilns, cars, locomotives, 
rail and enough fine longleaf yellow pine timber to ag + the 
mill running for some years. Nicely located. This is an 
attractive proposition. ‘To reliable parties good terms will 
be made. Address “P. 42,” care AMERICAN LUMBERMAN. 


WE HAVE A SAWMILL AND RAILROAD 
With about 25 million feet northern hardwood and hemlock 
saw timber. On account of increasing business elsewhere 
we would like to sell all or a controlling interest to a good 
live lumberman. It will take about $50,000.00 in cash or 
security to handle this. We would take lumber in payment. 

Address “M. 54,” care AMERICAN LUMBBERMAN. 








WANTED-—A HUSTLER WITH $5,000 CAPITAL 
To take charge of woodworking plant in southern city. One 
who has knowledge of making sash, doors, —— columns, 
mantels, frames and other material for houses. 300d plant 
in operation, plenty of lumber and established trade, 
Address ‘H. 55,” care AMERICAN LUMBERMAN, 





FOR SALE 
One No. 89-X 7” Berlin flooring machine 
Two Sherman end matchers. 
One No. 36 60” wheel Fay & Egan band resaw. 
One No. 105 Fay & Egan siding saw. 
All machines guaranteed as good as new. Address 
THE WILDBERG LUMBER CO., Cincinnati, Ohio. 





FOR SALE. 

I have 30 shares, $3,000, of the capital stock of the E. W. 
Gates Lumber Co., of Yellow Pine, iia. Would like to sell 
part or all of it. Investigate this. 

Cc. S. DIBBLE, Fisher, La. 


WANTED—A POSITION BY PRACTICAL 
Woodman and cruiser; experience in North, South and West. 
Position in South preferred, 

Address “Pp. 39," care AMERICAN LUMBERMAN, 








TIMBER ESTIMATES. 

Estimating Southern timber a_ specialty. Maps, detailed 
reports as to stand, quality and logging conditions. Can 
furnish best references. THOS. J. McDONALD, East Tenn. 
Nat'l Bank Bldg., Knoxville, Tenn. Formerly with C. A, 
Schenck & Co., Biltmore, N. C. 


* FOR SALE. 

$5,000.00 buys \% interest in saw and pening mill. Five 
years run in contract pine delivered at mill. 50 million feet 
additional available. All low grades sold locally at good 
price. Excellent proposition for office man to handle books 
and Commissary or mill man to superintend manufacture. 
Louisiana. 

Address “Pp. 35,” care AMERICAN LUMBERMAN. 


WANTED-—POSITION AS SUPERINTENDENT 
Of planing mill, 12 years’ experience. Can estimate from 
plans and bill unto mill. 

Address “Pp. 36,"" care AMERICAN LUMBERMAN. 











SAW FILER WANTS POSITION. 
Any kind of saws; Al reference. Address 
Cc. M. B., Dunbarton, 8S. C., care of Southern States Lbr. Co. 


WILL BE OPEN JAN. 1, 1912, FOR POSITION 
As planing mill supt. or yard foreman; best of reference; 
satisfaction guaranteed. 

ddress oe, 





45,” care AMERICAN LUMBERMAN. 
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| Wanted-Employees | 





FOR SALE. 


25,000 acres of land in Arkansas. S00 acres 
in cultivation, balance hardwood timber; land 
all in body. ‘Timber has been officially esti 
mated over 52 million feet merchantable timber. 
50 percent white oak. Very fine for coloniza 
tion. Two railroads run through property. 
Land all alluvial and susceptible of cultivation. 
Large part of property adjoining in cultivation 
and now selling from $40.00 to $90.00 per acre. 

Produces rice, cotton, corn and all other 
farm and truck products. Must be sold at once 
$18.50 per acre, 

Terms can be made if desired. 

Write 
RHODES REALTY & INVESTMENT CO., 

Marion, Ark 





WANTED-POSITION AS COMPASSMAN 
With cruising party. ave some experience and excellent 
packer. Must be long job. Not particular about salary. 

ROY FREEMAN, Gateway, Mont. 


BAND, CIRCULAR SAWYER WANTS POSITION 
Kither right or left hand rig. First class reference fur 
nished. Address “Pp, 40,” care AMERICAN LUMBERMAN, 


FOR RENT—LUMBER YARD IN MEMPHIS, TENN. 
5 acres, formerly occupied by Geo. C. Brown & Co., fully 
equipped with sticks and foundations. Address JOHN ©, 
SPRY, 134 La Salle St., Chicago, or 
GEO. C. BROWN & CO., Memphis, Tenn. 


| Wanted:Employees | 


WANTED-—GOOD, RELIABLE, COMPETENT MAN 


Of experience as mill superintendent. One who is capable 
of managing a plant cutting largely hemlock, with some 
pine and hardwoods, at a lake port in northern Michigan, 
and small railroad and logging operation in connection. 
Must have had experience in managing saw mill, handling 
men and the piling and sorting of lumber. A man with 
experience as millwright will have preference. Give refer 
ences as to character and ability, and state salary wanted. 
Good salary, permanent position and comfortable quarters 
for the right man. Address 
“PP, 18," care AMERICAN LUMBERMAN, 

















WANTED-MILL SUPERINTENDENT OR 


Foreman for double band mill. Mill located in the upper 
peninsula of Michigan, cutting twenty-five million per year, 
mostly hemlock and hardwood. Must have good technical 
training and be able to take entire charge of machinery, 
men and manufacture. Also be able to make plans and 
estimates of all improvements and new work. State age, 
experience and give references in first letter, 
Address “Pp, 20," care AMERICAN LUMBERMAN. 





WANTED STENOGRAPHER. 
One who understands stenography and can handle type- 
writer, State age, experience and salary expected. 
THE LAUREL RIVER LOGGING CO., Stackhouse, N.C. 


WANTED—GENERAL FOREMAN FOR 
A planing mill and bench room employing about fifty men, 
Must be thoroughly experienced in both stock and custom 
work, and entirely capable of acting as foreman of both 
machine and bench room. Want a high class man who can 
take entire charge of manufacturing and shipping end of 
work. State age, experience’ covering at least ten years, 
with names of employers, references and salary wanted. A 
splendid opportunity for right man. 
Address “PP. 28," care AMERICAN LUMBERMAN. 








WANTED—FOREMAN WHO HAS THE CAPACITY 
For taking charge of planing mill, sash, door and interior 
trim factory. Must understand plans and be able to take off 
work and estimate values. Steady employment by the year 
to the right man. State age and salary wanted. 

Address PARKER BROS. & CO., Findlay, Ohio. 


WANTED-SUPERINTENDENT TO HANDLE 
All outside operations, Filer & Stowell single band and gang 
mill, with 20 years’ cut longleaf yellow pine. References 
must show successful results in this capacity. Address 
MANCHESTER LBR. CO., Manchester, Walker Co., Ala. 


WANTED—BY JANUARY IST-FOREMAN 
For combined planing mill and stave jointing mill. Must be 
good planing mill man, have knowledge of machinery and 
be experienced in handling Southern labor. Experience in 
jointing staves not necessary. Location is in Virginia, good 
climate. Position will pay $100.00 per month. Give refer- 
ence with application. . 

ddress “Pp. 41,” care AMERICAN LUMBERMAN. 











WANTED—INSPECTOR. 

A first class white pine and hardwood inspector. State 
age, experience, salary expected and furnish references in 
first letter. 

THE LAUREL RIVER LOGGING CO., Stackhouse, N. C. 


WANTED—DRAFTSMAN. 

One experienced in the design of saw mill machinery and 
familiar with shop details. State age, experience and Salary 
expected. Give references. 

Address “P. 38,” care AMERICAN LUMBERMAN. 








WANTED-POSITION AS BAND SAWYER 
Right or left. Pine, cypress or hardwood. Can come at 
once. No boozer or wrecker. Gilt edge references, last em- 
ployer. Address W. H. COPPOCK, Dunbarton, S. C. 





WANTED-—FIRST CLASS ESTIMATOR 
And mill men to take charge of factory in Chicago, employ- 
ing 15 men. State salary wanted and full details as to past 
experience. Address “DP. 37," care AMERICAN T.UMRERMAN, 





WANTED—COMPETENT YARD MANAGER 
For good town in central Minnesota. Scandinavian pre- 
ferred. Must have best of references. 

Address “Pp. 29,” care AMERICAN LUMBERMAN. 





WANTED-—AN AUDITOR AND BUYER 
or a small line of lumber yards in Wisconsin. One who is 
familiar with the working of country lumber yards and is 
capable of purchasing stock for same. State experience and 
salary expected. Address “P. 6,” care AMERICAN LUMBERMAN. 


WANTED-—EXPERIENCED SALESMAN & 
Kstimator for retail lumber yard. One who is capable of 
taking millwork from plans, and has a thorough knowledge 
of the retail lumber business. State age, experience, salary 
and references in first letter. Address 

“MICHIGAN,” care AMERICAN LUMBERMAN. 


HIGH CLASS BOOKKEEPER WANTED 
By a large retail lumber yard in Connecticut. Please give 
references and salary expected. 
Address “Pp. 1,” care AMERICAN LUMBERMAN. 











WANTED-—MAN TO TAKE CHARGE OF 


Grain and lumber station in small town in Wisconsin. One 
who is thoroughly familiar with pine and hemlock and 
capable of figuring estimates. State experience and salary 
expected. Address “Pp. 5,” care AMERICAN LUMBERMAN, ~ 


WANTED—HARDWOOD MANAGER. 

Sales manager for hardwood department with old estab 
lished southern wholesale lumber concern. Must be_ thor- 
oughly posted in purchasing and sales department. Good 
opening and interest to right party on results. State age, 
experience, territory ete. 

Address e 3 





pw 


52,” care AMERICAN LUMBERMAN. 





WANTED-—A YOUNG MAN 
That understands stenography and that can handle a type- 
writer and that has some knowledge of lumber. A _ good 
chance for the right man. 
Address “SALES DEPARTMENT,” 
care AMERICAN LUMBERMAN. 


WANTED-—ASSISTANT BOOKKEEPER. 
Young man who understands double entry bookkeeping, 
who is accurate and can check invoices from sales and pur- 
chases, and operate a typewriter. $75 a month; good pros- 
pects. Address “M. 53,” care AMERICAN LUMBERMAN, 








WANTED-LIVE, ENERGETIC LUMBER AGENTS 
Who have made good and can do so again. We have desir- 
able | mona for such men in North Dakota and Montana. 
Address 306 CHAMBER OF COMMERCE, 
Minneapolis, Minn. 


WANTED-SIX EXPERIENCED 
Hardwood lumber stackers. Good wages. For particulars, 
apply to RALEIGH LUMBER CO., Beckley, W. Va. 


WANTED—COMPETENT MANAGER 
For well located, Yellow Pine dressing-in-transit plant with 
large wholesale and retail trade in northern Alabama. Fine 
city, good schools, churches and society. Must be able to 
invest at least $2,500. Business has paid from 16 to 20% 
dividends for past five years. No indebtedness. Position 
vacant, account death. 
Address “M. 5,’ care AMERICAN LUMBERMAN, 


WANTED-STRICTLY COMPETENT, 
Ixperienced men for retail lumber and millwork business, 
who can make substantial investment in the business. Want 
bookkeeper, man for order and shipping department, yard 
foreman, estimator. Address 

“IX. 40,"" care AMERICAN LUMBERMAN, 














WANTED—TWO GOOD RETAIL LUMBER 
Yard managers. State age, experience, nationality and salary 
desired. Address “IOWA,” care AMBRICAN LUMBERMAN,. 


EXPERIENCED ORDER CLERK 
Competent to handle order department, wholesale doors and 
sash, Chicago office. Address 

“G. 35,” care AMERICAN LUMBIERMAN, 


| Wanted: Salesmen | 


WANT—HIGH CLASS YELLOW PINE SALESMEN 
Kor Ohio, Indiana and Illinois. Must be familiar with lum- 
ber manufacture as well as sales; thorough lumbermen, 
acquainted with and able to reach the best trade. ‘To the 
men we want we offer permanent positions and the oppor- 
tunity to make an income commensurate with their ability. 
Give the experience you have had, some idea of the trade 
you can reach, your ideas of compensation and a few names 
to whom you can refer us. 
Address “M. 44,” care AMERICAN LUMBERMAN. 














WANTED-TRAVELING SALESMAN FOR 
Southern Wisconsin, to represent Wisconsin mill. Pine, 
hemlock and hardwood. Vrefer man experienced in selling 
hardwood as well as pine and hemlock. 

Address “Pp, 44,” care AMERICAN LUMBERMAN. 





WANTED-—TWO TRAVELING SALESMEN 
To sell yellow pine lumber manufactured by two good mills, 
one shortleaf and one longleaf. Must have experience and 
favorable acquaintance with trade. 

Address “Pp. 34,” care AMERICAN LUMBERMAN. 





WANTED-SALESMAN FOR 
Northern Indiana and Western Ohio. Must have had Sash 
and Door experience. If interested, please state age, whether 
married or single, extent of experience and give references. 
MORGAN SASH & DOOR COMPANY, Chicago, IIL. 


| HAVE NO MONEY BUT! AM AN EXPERT 
Hardwood lumber buyer and inspector and I- want a salesman 
as a partner who has enough money to handle what he can 
sell. Address “M. 4,” care AMERICAN LUMBERMAN. 


AGENTS WANTED 
To sell lubricating oils, belts, hose, paint, varnish, to lum- 
bermen, mills, factories, auto owners, stores, threshers etc. 
Exclusive territory to right party. Oil experience unneces- 
sary. MANUFACTURERS’ OIL & GREASE CO., 
Meveland, Ohio 


SAVE TIME AND TROUBLE 
Use the AMpRICAN LUMBERMAN’S Vest Pocket Ready Reck- 
oner. Seventy-two pages of tables, showing the contents of 
any number of pieces of dimension lumber from 1x8-10 to 
12x20-40, including also table of freights, weights of lumber, 
shingles, lath, doors, sash, blinds, styles of siding and the dif- 
ferent log scales. Twenty-five cents, postpaid, five copies $1. 
AMERICAN LUMBERMAN, Chicago. 
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[ Wanted:Employment ] 


4 Wanted: Employment | 


[ Wanted:Employment | 





YOUNG MAN EXPERIENCED SALESMAN 
Wants situation. Have established trade selling hardwoods. 
Employed but desires chi inge. 

Address “Pp. 25,” care AMERICAN LUMBERMAN. 


WANTED-POSITION AS YARD MANAGER. 
Twenty years’ experience. Best of references. 
Address LOCK BOX 97, Treynor, Iowa. 


BAND SAW FILER WANTS POSITION 











With mill. Sest reference given. 
Address NO. 195, Fostoria, Ohio. 
BOOKKEEPER AND OFFICE MAN 
With six years’ experience desires change January Ist. Vast 


five years with saw mill in South. Good record. Married. 
Age 27. Address “Pp. 31,” care AMERICAN LUMBERMAN.,. 


WANTED-—POSITION AS BOOKKEEPER BY 
Man of seven years’ experience with lumber and manufactur- 
ing concerns. References upon application. 

L. B. NO. 7, H. P. Station, Des Moines, Iowa. 








‘Al COMMISSARY MANAGER WANTS POSITION 


Position. Married man with twelve years’ experience, Thor- 
oughly capable and can handle all departments. Best of 
references. Address “P. 30,” care AMERICAN LUMBERMAN. 


YOUNG MAN EXPERIENCED IN LUMBER 
Business desires situation. Good bookkeeper and yard man. 
Address “Pp, 27,” care AMERICAN LUMBERMAN. 








ESTIMATOR & MILL SUPT. WANTS POSITION. 
Guarantee to make good on fixtures or any line of mill 
work. Ref. furnished. 7 
Address “Pp. 32,” care AMERICAN LUMBERMAN. 





WANTED-—EXECUTIVE POSITION. 

Man qualified by long experience and of proved ability, 
capable of filling acceptably any high-grade or official posi 
tion requiring superior business and executive capacity is 
open for engagement. 

Competent to assume management of operations or to act 
as Secretary or Auditor; able organizer and disciplinarian, 
can get results. Position of responsibility or trust in either 
the executive or operating field with large corporation, 
wrivate individual of means, or estate desired. Age 45; 
1abits absolutely correct; record clean. Will go anywhere. 
Salary must be liberal. 

Address “G. 43,” care AMERICAN LUMBERMAN. 


DO YOU NEED AN Ai BOOKKEEPER ? 
Thoroughly experienced young man now located with lumber 
mill at Tacoma de sires a change by Jan. 1 

as 


Address » 14,” care AMERICAN LUMBERMAN. 


WANTED-POSITION AS MANAGER 
Of Hardwood Flooring or Manufacturing plant. Familiar 
with Hardwoods from woods to market. Young, experienced 
and successful. Now employed. Reference. 
Address “P. 9,” care AMERICAN LUMBERMAN, 


WANTED-POSITION SALESMAN. 
Ohio territory Yellow Vine and Hardwoods. Give best of 
references. Address 











“P. 10,” care AMERICAN LUMBERMAN. 


SITUATION WANTED. 

Thoroughly experienced senior accountant understanding 
the lumber business in detail, capable of opening and closing 
books, preparing trial balances and instalHng and supervis- 
ing office and yard, routine systems, seeks position in, town 
in middle west. Salary to start is no object provided it can 
be based upon increased profits. I can prove myself capable 
of producing for you in your business. Very best of refer- 
ences from present and past employers will be cheerfully 
furnished. You have need of such a man. I therefore sug- 
gest that you write me today. Address 
A. L., ACCOUNTANT, 1732 First National Bank Bldg., 

Chicago, Ill. 


PERMANENT POSITION WANTED AS MANAGER 

Retail yard. In town 2,000 upwards. Go anywhere. Prefer 

Colorado. References on application. : 
Address BOX 136, Kenefick, Okla. 


RETAIL LUMBER YARD MANAGER 
Wants position with a good concern located in the West. 
Competent in all details of the retail business; 10 years’ 
experience; 30 years old; married; high class references. 
Can get the business. 
Address 709 WASHINGTON ST., 











Alhambra, Cal. 


EXPERIENCED LUMBERMAN WANTS 
Management of retail yard with large growing volume. Best 
references. Address “P. 15,” care AMERICAN LUMBERMAN, 


WANTED-POSITION BY LADY STENOGRAPHER 
Four years’ lumber experience. References. 
Address “Pp. 16,” care AMERICAN LUMBERMAN. 


YOUNG LADY BOOKKEEPER 
Wants position. Thoroughly experienced in handling books 
of a retail yard. Address 
“P. 17,” care AMERICAN TLUMBERMAN, 


YOUNG MAN, 28 YEARS’ OLD, 
With 5 years’ actual practical experience in the retail lum- 
ber business as order clerk and salesman, is open for engage- 
ment Jan. 1, 1912. Have also knowledge of millwork and 
am able to manage retail yard. 
Address ° “<P. 22." care AMERICAN LUMBERMAN. 

















SITUATION WANTED BY FIRST CLASS 
Sash and door foreman; 20 years’ experience stock and de- 
tail work. Understand ‘all machine1 ry and handling of men 
and can produce first class work at minimum cost. Would 
also consider assistant superintendent position in large 
Stock mill. Address “P. 24,” care AMERICAN LUMBERMAN. 


WANTED_ POSITION AS SUPERINTENDENT OR 
Will take your mill and saw, pile and ship by the thousand 
feet; first’ class references. 

Address “?. 21,” ore 





AMERICAN LUMBERMAN,. 


WANTED-—AN OFFICE. 
To take charge of Jan. 1, 1912. Competent office man and 
accountant. Capable of handling freight claim work and 
tariffs, correspondence and bookkeeping, or general office 
management. Railroad experience. 28 years of age and 
single. Gilt edge references. If you need a good man you 
want me. Address “IP. 19,” care AMERICAN LUMBERMAN. 


THOROUGHLY EXPERIENCED LUMBERMAN 
Wants position as manager or other responsible position. 
Knows the business from A to Z. Office, yard and mill work 
and equipment, sales, cargo and car buying, know grades and 
values, handling of men, estimating from plans ete., con- 
struction. A reliable man and a pusher; also might consider 
moderate investme nt with sound concern or mill company. 


’ 


Address “Pp. 33,” care AMERICAN LUMBERMAN. 


POSITION WANTED. 

I am familiar with office, yard, mill, credits, sales and all 
details of the lumber and planing mill business and desire 
to connect myself with a concern that needs a man with the 
experience I have had. 

Address “Pp. 26,” care AMERICAN LUMBERMAN, 


WANTED-BY HIGH CLASS LUMBERMAN 
Position as manager or traveling salesman for central and 
western . Y. Exceptional reference. ‘Twenty years in 
one firm. Fifteen years as manager and buyer. 

Address “M. 45,” care AMERICAN LUMBERMAN, 


WANTED-POSITION, JAN. |, AS SALESMAN, 
Handling Southern hardwoods, by an experienced man who 
has wide acquaintance in Chicago, Indiana, Michigan, Wis- 
consin, Illinois, lowa and Minnesota. 

Address “M. 47,” care AMERICAN LUMBERMAN. 


ALWAYS ON THE JOB—TRY HIM!!! 

Having practical experience in manufacturing, yarding and 
selling white pine and yellow pine, and acquainted with 
mill men South and West, would like to correspond with 
firms who would appreciate the services of a hustler willing 
to work hard to boost the business. Could handle a _ job- 
bing or selling agency successfully. Particularly qualified 
for manager, superintendent or for buying, selling and corre- 
sponding. Highest references as to habits, character and 
ability. Salary and commission or salary. 

Address M. 49,” care AMERICAN LUMBER‘AN, 




















WANTED-POSITION AS SUPERINTENDENT 
Of sawmill plant or of sawmill; 20 years’ experience in 
lumber business. Address 

“M, 42,” care AMERICAN LUMBERMAN,. 


PERMANENT CONNECTION WANTED 
By thorough lumberman ; hardwood or yellow pine. Familiar 
with all details, manufacturing, wholesale or yard. Good 
executive, well acquainted with producing and consuming 
markets. Gilt edge credentials and only first class position 
considered. _ Address “G. 33,” care AMERICAN LUMBBRMAN, 


POSITION WANTED BY MANAGER OF LUMBER 
Company. Am familiar with operations in pine, cypress or 
hardwoods. Prefer La., Miss. or Ark. 

Address “M. 51," care AMERICAN LUMBERMAN. 


WANTED -POSITION AS ESTIMATOR OR 
Factory superintendent by man of practical experience and 
ability. References furnished. 

Address “L, 33,° care AMERICAN LUMBERMAN. 


Ail GOOD MAN, EXPERIENCED, 
Wants to manage general store. Good references one bond. 
Address “PAYING COMMISSARY 
care AMERICAN LUMBERMAN. 


Ai BAND SAW FILER WANTS POSITION. 
Good reference. Can come at once. Write or wire me. 
Address BOX 573, Richwood, W. Va. 


FIRST CLASS BAND SAWYER WANTS 
Position right hand mill; gilt edge references. 
Address ELMER DE REMER, Beard, W. Va. 


CIVIL ENGINEER—SPECIALTY, TIMBER 
Enterprises. Desires engagements south this winter locating 
railroads, land lines, topography, estimates etc., for timber 
enterprises. Experience, 25 years, since 12 years old. A 
hustler. Good judgment. Strictly temperate, trustworthy. 
Knows how to quickly locate a smoothly running, economic- 
ally constructed railroad in the right place to best reach 
the timber. Al references. 

Address “H. 16,” care AMERICAN LUMBERMAN. 


WANTED-—POSITION AS SALES MANAGER 
With yellow pine wholesaler or large manufacturer. Am a 
competent man, know the trade and mills and can show 
results. Now employed. 

Address ao 36,” care AMERICAN LUMBERMAN. 


RETAIL YARD MANAGER, CAPABLE OF 
Taking full charge of yard, buying etc., wants management 
of good yard Iowa, Ill, Wis. preferred. Profit getter. Best 
references. Address “K, 41,” care AMERICAN LUMBPRMAN, 


WANTED POSITION IN OR NEAR CHICAGO 
As sash and door estimator. Can take off plans, measure 
up buildings, bill into coats I and make details of trim and 
cabinet work. Am thoroughly familiar with carpenter con- 
struction and plans of every description. Sober, steady 
and industrious. Best of references. 

Address “M. 35,” care AMERICAN LUMBERMAN. 


EXPERIENCED MANAGER DESIRES POSITION 
With good retail yard and gen | mill or yard handling mill 
work. Is thoroughly familiar with all branches of the busi- 
ness, both buying and selling. Capable of taking entire 
charge. Can furnish highest references as to ability and 
character. Prefer oom in East. 

Address “M. 16,” care AMERICAN LUMBERMAN. 


POSITION AS LOGGING SUPT. OR FOREMAN. 
Twenty years’ experience. Can handle any size proposition 
on any kind of ground; best of reference as to ability and 
character. 
Address 






































“M, 18,” care AMERICAN LUMBERMAN, 





; YOU READ THESE ADS. 

If you will advertise, others will read yours. No matter 
what you want or have for sale, an advertisement inserted 
in the Wanted and For Sale De partment would be very 
beneficial to you. There is no better time than the present 
to advertise. Send your advertisements to the 

AMERICAN L UMBERMAN, 431 §S. Dearborn St., Chicago. 


WANTED 10,000 MEN 
Z use the advertising columns of the AMERICAN LUMBERMAN. 
If you want ee empl ~ or anything used in the 
Lumber World, or its associate industries, write to the 
AME RICAN’ LUMBERMAN, 431 S. Dearborn St., Chicago. 








WANT-—POSITION OF MILL SUPERINTENDENT 
Or foreman. Capable of building saw mill or rebuilding and 
keeping in order and running same. Experienced with gang, 
bandsaw, circular, resaw, twin band. Good references fur- 
nished. Address 8S. V. TART, Blind River, Ont., Canada. 


WANTED-—EXECUTIVE POSITION 
By experienced lumberman with some large lumber company. 
Have been connected with big lumber undertakings, handling 
large amounts of money and passing on credits. Thoroughly 
cnpertenees lumber buyer, who understands the business 
fully. Best references. ’ 
Address “M. 19,” care AMERICAN LUMBERMAN 








WANTED—TO MAKE CHANGE. 

Accountant and office manager, thirty, married, now em- 
ployed, wants to make change. Strictly temperate; ref- 
erences. Twelve years’ experience in saw mill and whole- 
sale lumber offices; six years with present employers. 
Reason: Present employers going out of business. Can 
leave on short notice. Address 

“F, 32,” care AMERICAN LUMBERMAN. 





WANTED-LUMBER ETC., TO SELL. 

I offer my services to sell on commission in this ¢ity and 
vicinity, lumber, lath, shingles and other forest produc‘s, 
Have a large acquaintance with the trade. Years spent in 
the busineys, as salesman, buyer and distributor. 

W. J. CLARKE, 1604 Jefferson St., Toledo, O. 


POSITION WANTED. 

Young man, 30, married, open for position Jan. 1, 1912, 
with first class retail yard in good town; South preferred; 
can invest or take stock for $5,000 in business; have had 
ten years’ experience in retail business in South as manager 
and office man ; cannot consider any proposition unless with 
good salary. 

Address “RETAILER 10,” care AMERICAN LUMBERMAN. 


TIMBER ESTIMATOR 
Experience in Northwest, South, Canada and Mexico. 
WM. J. WESTON, Bessemer, Mich. 


WANTED-POSITION AS MANAGER 
Of retail yard in West or Northwest. 
Address ‘M. 39,” care AMBPRICAN LUMBERMAN. 


BRAINS AND EXPERIENCE FOR SALE, 

a, lumberman, formerly an extensive manufacturer of white 

ne. For the past ten years a large manufacturer of fir 
nnd “cedar, on Puget soun Having sold plant, my interest 
is now confined to standing timber, leaving my time entirely 
free. Desire to get in tosch with ‘corporation, individual or 
estate, requiring the services of a representative, agent or 
operator, in the west. Location not material. Business and 
bank references. Corres ndence solicited, 

reas 7." enre AMRRICAN T.17'WRRRMAN. 


POSITION AS OFFICE MANAGER, 
Sales manager or pavesaras agent, wanted January ist by 
young man who for several years has been southern man- 
ager for large northern concern, and is a practical and ex- 
perienced lumberman from stump to consumer. Prefers posi- 
tion with wholesale or manufacturing concern. Changing 
for purely personal reasons. Present employer will be given 
as reference. Salary $2,400 to $3,000. Address 
“ORDERS,” care AMERICAN LUMBERMAN, 


LUMBER STEVEDORES, INSPECTORS & 


MEASURBS. 
When you have lumber coming through 
Philadelphia or anywhere that needs any atten- 
tion advise us. We guarantee satisfaction. Ask 
people who know us. 
SAMUEL & PUI 
704 Real Estate Trust Bidg., Pitiadelphia, Pa, 


POSITION BY A NO.! LUMBER BOOKKEEPER 
Wanted, thoroughly competent to take charge of accounting 
dept. Employed at present time by one of largest mills in, 
South as head bookkeeper and cashier. Have been with 
same company for five years. 28 years old and single. Will 
go anywhere. A No. 1 references, 

Address “L. 3,” care AMERICAN LUMBERMAN, 


WANTED—TO MAKE CONNECTIONS 
With some responsible concern wherein the services of an all 
round office man is required, Some one to re lieve you of the 
worries of the office end of the business. 15 years’ experience 
at the “mill end” of the lumber business. Fully up in ac- 
countin railroad, selling, traffic, mercantile and manage- 
ment. Prefer an investment along with services but would 
not object to accepting service with responsible people on 
salary basis. Unquestionable references furnished. Em- 
ployed at present, good salary, official position with good 
people whom you will be at liberty to write. 
Address “L. 2,” care AMERICAN LUMBERMAN. 





























EXPERT ACCOUNTANT AND SYSTEMATIZER 
With highly efficient monthly results voucher system desires 
position as auditor or general bookkeeper in South. 

Address “M. 21,” care AMBRICAN LUMBERMAN. 





LUMBER ACCOUNTANT & GEN’L OFFICE MAN 
Desires position. Eight years’ experience, Thirty, single. 
Familiar with railroad pocsemens. 

Address “M. 14,” care AMBRICAN LUMBERMAN. 





SITUATION WANTED. 

Combination stenographer-bookkeeper; five years’ experi- 
ence yellow pine business, wholesale and saw mill; prefer 
position assistant sales manager, : 

Address “M, 12,” care AMERICAN LUMBERMAN, 


WANTED—POSITION AS BAND RESAW FILER 
In box shop or other operation where the services of a 
first class all round filer are required. References. 

Address “M, 26,” care AMERICAN LUMBERMAN. 








WANTED- POSITION AS SASH & DOOR 
Estimator, experienced in superintending mill and buying, 
specialist on plans. Address 

“M. 34,” care AMERICAN LUMBERMAN. 


WANTED-—SITUATION AS MANAGER 
Of retail lumber yard. Single man of good habits, 26 years 
of age. Would like a position in the West as I am going 
to central Oregon ehout Jan, ist, 
Addrena 41." care AwpRican TiTWRORMAN. 








VEST POCKET READY RECKONER. 

72 pages of tables showing contents of any number of 
pieces of dimension lumber 1x8—10 to 12x20—40, weights 
of lumber, shingles, lath, different log scales etc. Twenty- 
five cents a copy AMBRICAN LU RERMAN, Chicago. 


POSITION AS LOGGING SUPERINTENDENT | 
Am competent to handle large operation in all its detail. 
Many years’ experience in the Sout Can furnish Al refer- 
ences. If you need a high grade man to fill an important 
place write me. No objection to location. 
ddress ‘ 36." care AMERICAN LUMBERMAN., 


EXPERT ACCOUNTANT WANTS POSITION 
With concern requiring the services of a first class man pos- 
sessing activity, incentive and sufficient gray matter to get 
results. Onl a a free Pazing good salary con- 
sidered. Address “K. 83," care AMERICAN LUMBERMAN, 


WANTED—POSITION WITH EASTERN CONCERN 
As buyer of pine lumber in Inland Empire by man of years 
of experience, located. at Spokane. 

dress G. 25,” care AMERICAN LUMBERMAN 
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| Wanted: Cmployment ¢ 


WANT-BY HIGH CLASS RETAIL LUMBEKMAN, 
A position as general manager of a large line of retail yards. 
1 am a high-priced man—therefore will not consider any offer 
except from a good, strong company. 1 would consider estab- 
lishing a new line of yards if I can make connections with 
the right kind of pe ople. 

Address “KK, 25," care AMERICAN LUMBERMAN, 


YOUNG MAN AND A HUSTLER WANTS 
Situation. Experienced in all branches of the lumber busi- 
ness: can take charge of general office, correspondence, out- 
side manufacturing and shipping. Good accountant. Col- 
lege graduate und sinzle. Have had entire charge of plant 
and understand bandling labor. Speaks Spanish. Will go 
anywhere. Can give bond. Best references. 

Address “K. 30." care AMERICAN LUMBERMAN, 


WANTED- AFTER JAN. IST, 1912, POSITION 
In Oblo to sell doors. blinds, millwork ete. Best of refer- 
ence and can wey 
Address x 


COMBINATION MAN WANTS POSITION. 
Resuw tler and machine man. Can take charge of small 
machine room and do filing, or can file and belp in mill. I 
am guick and first class. Can come at once. ddress 
W., ROOM 14, 1115% Main St., Ft. Worth, Tex. 








25." care AMERICAN LUMBERMAN. 





[Wanted:fumber Shingles | 


| Wanted=Miseellaneous | 





WANTED BLACK WALNUT EXPORT LOGS. 
14 inches and up in diameter, 8 feet and up long. ILnuspec- 
tion and payment at shipping point. 
FRANZ GERTIG, 148 Mason BSt., Cincinnati, Obio. 


WANT-1” & 1 1-4" SHORT LEAF YELLOW PINE, 


#1 Common and / or #2 Common grades, State quantity 
you bave and price f.o.b. cars Cairo, Hlinols. 
CHICAGO MILL AND LUMBER COMPANY, 
CUICAGO, LLL INUIS. 


WHOLESALE LUMBER COMPANY 
In Ontario, Canada, wish connection with good mill manu- 
facturing western white pine, to bandle product on commis- 
sion or would make contract, 
Address “IX. 9°" care AMERICAN LUMBERMAN. 











WANTED BOX LUMBER. 

Large consumer of No. 4 boards and No, 1 and No, 2 Cana- 
dian pine box lumber, desires to negotiate with responsible 
shippers regardin stock for water delivery next season. 
Give shipping = state quantity 4/4 and 5/4 cam fur- 
nish, with lowest quotations and other particulars. 

Address “CONSUMER,” care AMERICAN LUMBERMAN, 





GOOD, FAST BAND SAWYER 
With 20 years’ experlence. wants position, bill cutting or 
quartersawing, left band mi 
IRVING R. HARTMAN, 


Address 
1758 Lexington Ave., Norwood, Ohio. 
WANT POSITION AS CIRCULAR SAW FILER. 
Am strictly suber, Have bad 20 years’ experience in North 
and South, and can give you satisfaction or it don't cost 
ou anything. Want good steady job. Am employed now, 
but mil) shuts down soon. 
N. COOLEY, 655 MecDavitt, Memphis, Tenn. 


COMPETENT STENOGRAPHER & BOOKKEEPER 
Desires position in yellow pine mill or wholesale office. 
Seven years’ experience. Best references, 

Address “K. 20," care AMBRICAN LUMBERMAN. 


WANTED POSITION AS FILER. BAND, GANG OR 
Circular. Capable of taking care of two or more mills, Sat- 
isfaction guaranteed; experience, 18 years; filed 8 years for 
one company. References No. 1. 

Address “OQ. K.," care AMERICAN LUMBERMAN, 


BOOKKEEPER, CASHIER. OFFICE MANAGER 
Also stenographer; sawmill, logging and commissary expe- 
rience, desires change; handle or install any books; have 
typewriter. Go any where. 

Address “K, 35,” care AMBPRICAN LUMBHRMAN. 


OFFICE MANAGER-BOOKKEEPER 
Eight years’ experience wholesale lumber office in the east- 
ern market. Now employed, but would like to make change. 
Highest reference. Address 
“C, 6,” care AMERICAN LUMBERMAN, 


defer ~ ages] 


WANTED—GUM LUMBER. 
Will buy anywhere from one to one hundred cars log run 
or No, 1 and No, 2 common gum, any thickness; or contract 
for cuts or mills, ae run pre ferred. 
KANSAS CITY PACKING BOX co., 


YELLOW PINE POLE STOCK. 

We wish to negotiate with manufacture capable of taking 
on a contract for clear yellow — pole stock, to be cut and 
placed on sticks for shipment during 1912. 

ROEDL & JACOBS, Beaver Dam, Wis. 


WANTED A QUANTITY OF SOFT ELM 
1%x38\%”" and wider x 18” 
Cais WISCONSIN CHAIR co., Port Washington, Wis. 


WANTED-—TO BUY 
Seventy-five to one hundred carloads of Box Bark Strips, 
818, all to be delivered during 1912. If you have all or 
part of the above to offer kindly get into communication 
with “Pp. 2,” care AMERICAN LUMBERMAN, 


WANTED TO CONTRACT FOR 
A quantity of quartered oak chair backs. 
THE WISCONSIN CHAIR CO., ort Washington, Wis. 


WANTED CLEAR OAK DIMENSION STOCK 
Sultable for furniture work in short lengths from 19” to 
30”. A good order for edging up. We want several carloads 
fom prompt shipment and desire to get into correspondence 
with a few reliable and quick shippers. 

MAY BENDING WORKS, Steubenville, Ohio. 























Kansas City, Kan. 




















OAK DIMENSION STOCK & OAK PLANK GREEN 
10.000 pes. 2. x54%x6% ft. clear straight grained. 
10,000 pes, 2% x6 x7 ft. clear straight grained. 
75,000 ft. 2%" plank 7, 8, 14, 16 ft. long No. 1 commons 
and better suitable for bending. 
We will inspect at shipping point if quantity warrants. 
THE SICKLESTEEL LUMBE k CO., Detroit, Mich. 





WANTED—WHITE OAK VENEER LOGS 
And quarter-sawed white oak veneer flitches. 
SANDERS & EGBERT CO., Goshen, Ind. 


WE WANT TO HANDLE THE OUTPUT 
Of one or two good yellow pine mills for shipment into 
Canada Address “K 4," care AMBPRICAN LUMBERMAN, 








THE SOMERSET LUMBER CoO., 


801 Union Building, Newark, N. J., will pay cash for long 
and sbort leaf roofers, worked as ‘wanted. i. carload lots, 
or will contract for a block of same, Will take on the out- 
ut of small roofer mill. We are also still in the market 
or hemlock and spruce in framing sizes. Send us your lists. 





WANTED BOX FACTORY STOCK. 

In market for next year’s deliveries 4/4 and 5/4 box cull 
birch, also pine, basswood or other box lumber. Would con- 
sider entire cut of mill, all grades, or buy box grades gepa- 
rately. Give ater ription, quantity, location and lowest prices 
on cars or f. 0. b. rail of vessel. Address 

“BOX FACTORY,” care AMERICAN LUMBERMAN. 





| Wanted “Tinber=fimber Lands | 





WANTED ‘WESTERN TIMBERLANDS. 
We have bona fide buyers, with the coin for well located 
timber. Owners, send full particulars to 
Kk. SPURLOCK & CO., Central Bldg., Los Angeles, Cal. 


WANT TO BUY A GOOD SIZE TRACT 
Of hardwood timber to operate. Just finishing a large opera- 
tion, Prefer to hear from owners direct. Give estimate and 
price. Address “K, 3,” care AMERICAN LUMBERMAN, 


WANTED PACIFIC COAST TIMBER. 
Have capital ready to invest in first class timber tract on 
Pacific coast. Will deal with owners only. Address 
"COAST TIMBER,” care AMERICAN LUMBERMAN. 


{ Wanted-Second tan Machinery | 











WANT—OLD LEATHER FOR APRON PATCHES & 
Iland leathers. 200 second hand pulleys, several leather and 
rubber drive belts and 8&0 feet single and double belting. 
Write us. ATLANTIC MANUFACTURING CO., 
Wilmington, Del. 


RETAIL LUMBER DEALERS. 

A copy of “Bungalowcraft™ in retail lumber offices, to 
how tuo prospective builders, will increase sales. The best 
0k On bungalow building. Shows many views of charming 
supgalows, floor plans, interior arrangements, cozy corners, 
uantels, fireplaces, furniture ete. Canvas binding, postpaid, 
1.50; paper, $1. Return privilege. Lllustrated circular on 
equest. 

AMERICAN LUMBERMAN, 431 8S. Dearborn St., Chicago. 


DO You WANT A GOOD POSITION ? 

We can help you to secure a position. Filers, sawyers, 
engineers, mill mechanics, woodsmen, millwrights, skidder- 
men, loaders, buyers, inspectors, salesmen, bookkeepers, ste- 
nographers, clerks, shipping clerks, estimators, sales man- 
agers, yard foremen, mill superintendents, managers of de- 
partments, if you want a situation or would like advance- 
ment, advertise In the AMERICAN LUMBERMAN and get returns, 
Now ‘is the time. We reach the reople 

AMERICAN LUMBERMAN, Manhatten Bldg., 
Dearborn St., Chicago. 


(TarSale-Retal {umber Var 


FOR — GooD > YARDS, 
Central Indiana, county seat, 10,000 people, growing manu- 
facturing town, stock $50,000, eerie planing mill $9,000. 
Lumber mostly all under sheds. Will sell stock at whole- 








431 South 














sale market price, mill and sheds at fair value. 300ks 
opened and fullest information given. Address 
“INDIANA,” care AMERICAN LUMBERMAN. 





FOR SALE-GOOD LUMBER YARD. 

One of the best propositions in Southern Michigan. Good 
shees, private side tracks. Stock invoices about $12,000, 
Annual sales $35, 000 to $40,000. 

Address “HE. 121,” care AMERICAN LUMBERMAN, 





FOR SALE—RETAIL LUMBER YARD IN CHICAGO 
Centrally located, with dock and switch, modern sheds and 
office building. Doing a good, profitable business, and capable 


of expansion, test of reasons for selling. ‘This is a great 
chance for a good lumberman. 
Address “L. 18, care AMERICAN LUMBERMAN. 





WANTED-—RELIABLE, REBUILT 
Second hand pony Band Saw Mill—48” to 60” wheels, 14 ft. 
carriage, with 4 head blocks, must be away down cheap for 
spot cash. Give full specifications, 
GEO. W. HARTZELL, Piqua, Ohio. 


WANTED-EDGER. 

I am in the market for combination gang and rift edger. 
If you have one that is in first class condition send me full 
particulars with cut of the machine and your lowest price. 

I. L. SANFORD, Zona, La. 


WANTS SUPPLIED 
Quick returns at small cost. Do you want something? Of 
course gee do. Advertise in the AMERICAN LUMBERMAN, DO 
IT NO 


| Wanted:LoggingPy Cquipment | 














WANTED-—3 MILES (6 LB. RELAYERS AND 
Double cylinder 8. D. yard engine. 
WAYNE HEADING CO., 


WE WANT TO BUY 

From three to five miles 30 to 35 Ib. relaying rails. Must 
be in good —— Address 

CLEAR FORK TUMBE BR CO., 


“CLIMAX TALLY BOOK” 
For hardwood lumbermen, 110 pages, size closed 4%4;x8% 
inches. Finger straps (o hold —_ open when tallying. 
One copy 75c, six, $4, twelve $7.5 
AMERICAN LUMBE RMAN, Chicago. 


[ Wanted-Business Oppoctuniies | 


Two or three yards in Eastern half of South Dakota or 
Kansas. Address 


Malden, Mo. 





Unicoi, Tenn. 











“P. 3,” care AMERICAN LUMBERMAN, 


WANTED TO BUY TWO OR MORE 
Retail lumber yards in Lowa, Nebraska or So. Dakota. Par- 
ticulars in first letter. 
Address “Pp. 23,” care AMERICAN LUMBERMAN. 


WANTED -BAND MILL. 
To contract with owner of small band mill to saw stump- 
age on 2,500 acres of Louisiana virgin hardwood. 
Address P. O. BOX 882, Natchez, Miss. 


WANTED TO BUY YARD IN CENTRAL OR 
Southern Illinois or Indiana, having yearly sales of $25,- 
000.00 or more. Address 

“M. 33,” care AMERICAN LUMBERMAN 














WANTED TO BUY 
A lumber yard within 5 miles of Peoria, Tl. 
Address “M. 2,° care AMERICAN LUMBERMAN. 





WANTED TO GET IN TOUCH 
With some reliable yellow pine manufacturer who may need 
additional capital, the supplying of which may be coupled 
with a reliable sales agency to mutual advantage. Address 
CRESCENT LUMBER CO., Kansas City, Mo, 


WANTED RETAIL LUMBER YARDS 
In oe Missouri, 
ddress 





“NOMO,” care AMERICAN LUMBERMAN. 
CASH FOR YOUR YARD OR BUSINESS. 


No matter where located. If you want to buy, sell or 
exchange any kind of real esate or business a ‘where, at 
any price, address FRANK F. CLEVELAN ND, 
1507 Adams ta Bldg., Chicago, IIL. 











FOR SALE RETAIL LUMBER YARD 
In live Michigan tow n of about one thousand population. 
Address “G. 30," care AMERICAN LUMBERMAN. 





FOR SALE—RETAIL LUMBER YARDS. 
One or more excelle nt yards. Prices low if taken promptly, 
Address “G, 34," care AMERICAN LUMBERMAN. 


FOR SALE LUMBER YARD. 

Well equipped yard in Miles City, Montana. A _ live, 
wide-awake, hustling, growing western town of three thou- 
sand people. Address 

“KX, 112,” care AMERICAN LUMBERMAN. 


SUGGESTIONS FOR HOME BUILDERS. 

“Craftsman Homes” is decidedly the most complete and 
best book of plans and helpful suggestions for the home 
builder and those planning additions or changes in their 
homes. It has plans for all kinds of dwellings ranging in 
cost from $1,000 to $15,000, interior decorations, furnish- 
ings ete. 205 pages, bound in linen crash; postpaid, $2. 
Descriptive circular for the —- 

AMERICAN LUMBERMAN, ¢ 431 8. Dearborn St., 


for Sale:fumbers=Shingles| 


RED CYPRESS LUMBER 


5 ears of each 3” Ist & 2nd, including tank, select, No. 1 








Chicago, 














shop. 
1 car of each 24%” 1st & 2nd, including tank, select, No. 1 
shop. 


2 cars of each 5/4 1st & 2nd, select, 5 cars 5/4 No. 1 shop. 
1 car 5/4x3 C & B & better flooring, 
1 car 4/4 & 5/4 A B &C strips, 8”, 4”, 5”, 6”, 8”, 10”. 
Right price will be made that will move this stock. 
Can make prompt shipment. Air dried stock. 
Address J. A, ROUGON SAW MILL, Erwinville, La. 





A CHRISTMAS PRESENT. 

24 million ft. Red Gum. 

10 million ft. Tupelo. 

2 million ft. Hickory. 

2 million ft. Cypress. 

3 Million ft. Ash, Elm, Poplar and Reech, 

This Gum is 85% red. Want to sell timber. tut if I 
‘can’t will let land go with it for quick action (5,000 acres). 

Land will raise 65 bushels corn or ™% bale cotton to acre. 
Will de — in price In ten years. De al with owner direct. 

L. D. REID, Hardwood Lumber Dealer, Baldwyn, Miss. 


FOR .-*) ALL GRADES, 
Thoroughly dry, La. Red C ypress Lumber, Shingles and 
Laths. RED CROSS LUMBER CO., Red Cross, La 


UNUSUAL BARGAIN 
If taken for prompt shipment. 4 Cars Curly Pine 4/4, well 
manufactured, kiln dried, well figured, $33.00 per M f. o. Db. 
cars Tine Hill, Ala 
Address 








“P. 7,” care AMERICAN LUMBERMAN. 


FOR SALE 3,000,000 FEET 
Of first class 2 * and 2” Rock Elm located at Menasha 
and me cr Wis. For full pe co, address 
MENASHA WOODEN WARE CO., Menasha, Wis. 


FOR SALE. 
Parties wishing to contract for a choice cut of band sawn 
oak, ash and poplar, to be cut during 1912, address 
“M. 46. care AMERICAN LUMBERMAN. 











NOW IS THE TIME TO LOOK AROUND 
And see if you have any second-hand machinery, engines, 
boilers or something you would like to sell or exchange. All 
you have to do is to place your advertisement in the AMERI- 
CAN LUMBERMAN to reach the very people who would be !n- 
terested. Try it. AMERICAN LUMBERMAN, 
Manhattan Bldg., 431 South Dearborn St., Chicago. 
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[lirSale:fumber Shingles 


For Sale: Tinber=imber Lands | 





for SalePacfieCoastfimber fands| 





FOR SALE 


cars 1” Ists and 2nds plain sawed sycamore, bone dry. 


1 car 1x12” and wider ists and : 2nds quartered white oak, 
2 years old. 

5 cars 1” clear quartered white oak strips. 

5 cars 1x13” to:17” guin boxboards. 

5 cars 1x13” to 17” ists and 2nds sap gum. 

2 cars 1x18” and wider Ists and 2nds sap gum. 

2 cars 1x18” and wider ists and 2nds cottonwood. 

9 cars 1x21” and up Ists and 2nds cottonwood. 

5 cars 1x13 to 17” cottonwood boxbeoards. 

5 cars 1” No. 1 common red gum. 

2 cars 14%” No. 1 common red gum 


D. REEVES LUMBER CO., 
Helena, Ark. 


FOR SALE FOR QUICK SHIPMENT. 

150 M 8/4 unselected birch, all grades; 125 M ft. 6/4 
No. 2 common and better soft elm. This stock is first class 
band sawed and bone dry. Write for prices. 

SCHEURMAN L UMBER co., 
Saginaw, W. 38., Mich. 


WHITE ASH AND TUPELO 
Rough, dressed or resawed, for prompt shipment. In ash 
we have a good supply of No. 1 common in all thicknesses; 
of No. 2 in 1” to 1%”. Can also furnish some Ists and 
2nds in ‘all thicknesses. In tupelo can furnish all grades in 
1” thick stock only 
BURTON- Sw ARTZ CYPRESS CO., Burton, La. 











FINE YELLOW POPLAR LUMBER FOR SALE. 
Large quantity on sticks 90 days at mill. Large propor 
tion of wide widths up to 24 inches. Well manufactured. 
S. R. STEVENS, Tylertown, Miss. 





WANTED ORDERS FOR BIG DIMENSION OAK 
Timbers, 10 to 32 ft. long, green from saw. Best shipping 
facilities ; prompt delivery. 

USREY LUMBER CO., 


SALE OF LUMBER, LATH AND SHINGLES. 

Menominee Indian Reservation, Neopit, Wis., Nov 15, ‘11 
Proposals in writing will be received by the Menominee 
Indian Mills up to 6 P. M. Dee. 15, 1911, and each Saturday 
thereafter until further notice, for lumber ete., manufae- 
tured by this mill. The inventory of Nov. 15, 1911, showed 
quantities unsold to be as follows: Shingles 1,800 M, 4’ 
- 1 White Pine Lath 1,350 M, 4’ No. 1 Hemlock Lath 350 

, Posts 2 M, Poles 1,250, White Pine 9.079 M ft., Norway 
proD M ft., Hemlock 17,172 M ft., Basswood 407 M_ ft., 
Rock Elm 252 M ft., Soft Elm 52 M ft., Hard Maple 205 M 
ft.. Birch 284 M ft., Ash 50 M ft., Cross Ties, Bolts and 
Cull Logs. 

Sales are made weekly, so above amounts cannot be guar 
anteed. If interested in any of the items shown above, 
write the Menominee Indian Mills, Neopit, Wisconsin, for 
any information as to amounts unsold, terms of sale etc 
The stock may be seen in the yard of the Menominee Indian 
Mills at Neopit. Payment will be required for stock pur 
ecnased when stock is ready for shipment. The right to reject 
any and all bids is reserved. 

THE MENOMINEE INDIAN MILLS. 


Danville, La. 








POPLAR BEVEL SIDING AND LATTICE 


Also 
Two cars of 5/4 No. 1 Common Poplar. 
GAMBLE BROS., 


Highland Park, Ky. 





FOR SALE LOG RUN HARDWOOD 
Several million, mostly birch. Will cut thickness desired 
Shipment when dry. Make best offer on grades National in 
spection or state best prices will pay for No. 2 and No, 3 
box grades separately. KF. 0. b. boat or on cars 10¢c rate 
Chicago. Address 
“MILL CUT,” care AMERICAN LUMBERMAN, 


FOR SALE 

Washington, D. C., September 5, 1911. Sealed bids marked 
outside “Bid for timber on Sitgreaves Apache National For- 
est, Arizona,” and addressed to Forester, Forest Service, 
Washington, D. C., or “Bid for timber Fort Apache Indian 
Reservation, Arizona,” and addressed to Commissioner of 
Indian Affairs, Washington, D. C., will be received until 12 
o'clock, noon, eastern time, January 25, 1912, for the pur- 
chase and removal of all merchantable dead timber standing 
or fallen and all the live timber that may be marketed for 
cutting by the officer in charge on a designated area of 
about 200,000 acres located approximately | bey Ts 8, 9 
and 10 N., R. 23 E.; Ts. g, 9 and 10 N., R. 24 E.; Ts. 7, 8, 9 
and 10 N., R. 25 E.; Ts. 8 and 9 N., R. 26 k.; Ts. 8 and 9 
MN. &. 27 E., Gila and Salt River Meridian ; and bounded 
on the west by an approximate north and south line ex- 
tending from the northern limit of yellow pine through Por- 
ter Mountain and Blue Ridge to the rim of Corduroy Can- 
yon; thence 8S. E. to Cooley Mountain and East along the 
rim of the North Fork of White River and Snake Creck 
Canyon to the boundary of the Apache National Forest; 
thence N. E., including the timber west and north of Sheep 
Springs and north of Apache Ranger Station and Fish Creek 
to the top of the steep slope facing northeast extending 
toward the Little Colorado river, thence northwest along the 
top of this slope to the Sierro Trigo Range, to the northern 
limit of yellow pine and west to the point of starting, within 
the Sitgreaves and Apache National Forests, hereinafter 
‘alled National Forests, and portions of that part of the Fort 
Apache Indian Reservation within the Sitgreaves National 
forest indicated in the Vresident’s Proclamations of March 
2, 1909, and August 24, 1910, hereinafter called Indian 
teservation, estimated to be approximately 575,000,000 feet 
of western yellow” pine, 15,000,000 feet Douglas fir, 
6,500,000 feet white fir, 1,500,000 feet Engelmann Spruce, 
1,000,000 feet Mexican white pine, and 1,000,000 feet blue 
spruce and cork bark fir, board measure of saw and tie tim- 
ber log scale more or less, in approximately equal amounts 
on the National Forests and the Indian Reservation. Sepa- 
rate bids and contracts must be made for the timber upon 
the National Forests and that upon the Indian Reservation 
Che maximum period of each contract shall be ten years 
after the beginning of the cutting period as provided for 
in the regulations. No bid of less than two dollars and 
iifty cents per thousand feet board measure for the first 
ive years of each contract and three dollars per thousand 
feet board measure for the second five years of each contract 
will be considered. Each bid must be submitted in dupli- 
cate... With each bid for timber on National Forests a 
deposit of five thousand dollars must be made with the 
lirst National Bank of Albuquerque, New Mexico, and with 
each bid for timber on the Itndian Reservation a_ certitied 
check on a solvent National Bank in the sum of five thou- 
sand dollars and drawn in favor of the Commissioner of 
tndian Affairs must be submitted. Timber upon valid claims 
is exempted from sale. ‘The right to waive technical defects 
in advertisements and bids and to reject any and all bids 
is reserved. The timber must be cut and removed under 
regulations, copies of which with further information and 
blank bid form may be obtained from the District Forester, 
Albuquerque, New Mexico, the Forester of the Forest Service 
or the Commissioner of Indian Affairs, Washington, D. C. 
SAMUEL ADAMS, Acting Secretary. of the Interior, W. M. 
ILAYES, Acting Secretary of Agriculture. 





FOR SALE. 


Department of the Interior, Washington, D. C., October 14, 
i911. Sealed bids marked outside “Ihid for timber on Jicariila 
Indian Reservation, New Mexico,” and addressed to the Com 
nDissioner of Indian Affairs, Washington, D. C., will be re- 
eived until 12 o'clock noon, Eastern time, February 1, 1912, 
vor the purchase and remeval of all merchantable dead timber 
standing or fallen and all the live timber that may be desig 
sated for cutting by the officer in charge on a designated area 
of approximately 180.000 acres upon both tribal and allotted 
lands of the Jicarilla Indian Reservation, New Mexico, located 
within townships 28, 20, 30 and 31 North, Ranges 1, 2 and 4% 
West. New Mexico Principal Meridian, lying within the water- 
sheds of Dulce, Burns and La Jara Creeks, and containing 
ipproximately 130,000,000 feet, B. M. of timber, principally 
vellow pine. A deposit of $5.000 of a vertified check on a 
suvlvent National Bank drawn in favor of the Commissioner 
of Indian Affairs, must accompany each bid. No bid of less 
than $3.00 per M. board feet for the first six years of the 
ontract and $4.50 per M. board feet for the last three years 
of the contract will be considered. The right to walve tech- 
tical defects in advertisements and bids and to reject any and 
all bids is reserved. The timber must be cut under rules and 
egulations, copies of which with further information and 
blank bid form may be obtained from the Superintendent of 
the Jicarilla Indian School, Dulce, New Mexico, or from the 
Commissioner of Indian Affairs, Washington, DD. 

CARMI A. THOMPSON, Acting Secretary of the Interior, 





OREGON YELLOW PINE. 

Forty-five million feet standing timber of the finest quality 
for sale, together with well equipped saw mill, five miles 
from a ready market at Klamath Falls. The compan having 
decided to go out of the manufacturing business offer their 
entire holdings at a bargain price. Sixty-five thousand dol- 
lars will handle the deal. A big opportunity for a practical 
lumberman, and a money maker. Further particulars on 
apemeniuen to MEADOW LAKE LUMBER CO., Klamath 
Falls, Oregon, or to HAROLD JOHNSON, 

Lumber Exchange, Minneapolis, Minn. 


FOR, SALE-—7400 ACRES OF FIR & HEMLOCK. 

This fine tract is located in the choicest timber belt of 
Oregon and has a guaranteed cruise of@6U00 million feet, and 
any prospective purchaser of coast timber could not do better 
than to investigate it. See it and you will agree with us 
there is none better in quality and price. The opeumng of 
the Panama canal will double the present selling pric 

Our Mr. Phillips will be in Chicago, New York and Phila- 
delphia from December 12 to January 15, and any communi- 
cation for particulars or personal interview mailed to 313 
Drexel Blidg., mene \ up to January 10, will receive 
attention. ALBERT C. PHILLIS & CO., 

Tacoma, Wash. 


FOR SALE-—500,000,000 FT. REDWOOD 
Timber, compactly bloc ked, well located on coast In Mendocino 
county, California, at $1.50 per M in fee or, will sell 20% 
or larger interest upon same basis. 

Address “M, 6," care AMERICAN LUMBEBRMAN, 


FOR SALE 50 MILLION CHOICE YELLOW FIR. 
Coos Bay, Uregon. Close to tidewater, Cen log to water 
with single cable. Southern Pacific railroad building. 

J. H. SIMPSON, 99 Canfield Av., West, Detroit, Mich. 


EXCEPTIONA). TIMBER OFFER, 

Seven berths in B. C., 6 a | selected eleven years ago 
and close to the International Border. Two hundred an 
twenty-five million of White and Red line, Cedar, Fir, Hem- 
lock and Tamarac. All within one mile of driving stream. 
Best of Railway and Mill site facilities, Wl be sold much 
below value to close estate. For partic ulars, 

Address “K. 22,” care AMBRICAN LUMBERMAN, 


VANCOUVER ISLAND, B. C. 
West coast timber tract on a well sheltered inlet, 
acres, 400,000,000 feet. Detailed cruise. 
spruce. Trice, cents per M. No agents. 
A. T. FRAMPTON, Fort Street, Victoria, B. C. 

















18,000 
Cedar, fir and 








COLLECTIONS BY RETAIL LUMBER DEALERS. 
A series of letters by AMBRICAN LUMBERMAN gubacribers 
giving their views on the best way to handle the accounts 
of a retail lumber business. These letters offer many ex- 
cellent ideas, and tt will well repay any retall lumber dealer 
to read them carefully. Fifteen cents. postpaid, 
AMERICAN LUMBERMAN, Chicago. 





BRITISH COLUMBIA, WASHINGTON & OREGON 


Timberlands, mills and logging chances. 
MASON & LELIMAN, 
209 Sullivan & Considine Bidg., Seattle, Wash, 





PACIFIC COAST LAND AND TIMBER 
Use our land timber department for land, tiober and mills, 
ROBERT 8. WILSON, 
1036 Henry Bldg., Seattle, wv ush. 


PACIFIC COAST TIMBER LANDS 
For timber lands or mill properties in Washington, Oregon 
and British Columbia, address 
/, 1. EWART, 826-7 Henry Bidg., Seattle, Wash, 








BRITISH COLUMBIA TIMBER 
Investments of all sizes, correspondence solicited, 
W tL. KEATE, Crowe Wilson Bidg., Vancouver, RB. C. 





“THE PRACTICAL LUMBERMAn” 

A book dealing with the merits and uses of the leading com- 
merclal woods of the lacilic coast, short methods of tiguring 
lumber, Octagon spars, log speciiications, lumber carryin 
capacity of vessels, logging terms aod a great deal of genera 
ae My Information, 247 pages; Hexible cloth covers; pust- 
pa 

AMERICAN LUMBERMAN, 431 South Dearborn 8t., Chicago, Il. 








fr Sale-Tinber imber Lands | 





E. STEWART, FOREST ENGINEER 
84 King Street East, Toronto, Ontario. 
Dealer in Canadian timber and pulp limits, agricultural 
ands etc. Western prairie lands and townsites a specialty. 
Write for particulars. 





TIMBER FOR WOODWORKERS. 


A 5,000 to 6,000 acre tract in a southeastern state, only 6 
miles from the main line of the Southern Ry., is now for sale. 
This tract is estimated to comprise 15,000,000 feet of mer- 
chantable lumber, consisting largely of poplar, oak and 
chestnut, with considerable bass, hickory, locust and maple. 
There is also estimated to be 200,000 cords of chestnut acid 
wood, 4,000 cords of oak bark, 2,000 cords of pulp wood, and 
great quantities of chestnut poles and oak ties. This is an 
excellent proposition when one considers it is all in one 
boundary, tributary to a common point, all down slight grade 
to railroad, and a graded public wagon road running through 
the center of the property. Ten years given to remove timber. 
For prices, terms, etc., refer to file 10074, and write M. V. 
RICHARDS, Land and Industrial Agent, Southern Ry., Room 
1366, Washington, D. C., or CHAS. 8..CHASE, Agent, Room 
708, Chemical Bldg., St. Louis, Mo. 








5,600 ACRES OF VIRGIN TIMBER LAND, 
4 miles from Florence, La., railroad station, and estimated 
to cut in average 8,000 feet per acre, 4,000 feet long bodied 
Shortleaf pine (Rosemary), 3,000 feet white and red oak, 
1,000 feet poplar, ash and hickory. Price, per acre, $8.00 
cash, including land, if taken quickly. Address 
THE MOLARD LAND CoO., Alexander, La. 





$2 AN ACRE. 
10,000 acres, containing 620,000,000 feet 60% clear, 
Pine; 25% finest quality oak; balance 15% construction 
pine and ash. 18 miles from railroad; west coast of 
“Mexico; best timber proposition on the American. Continent. 
E. P. VERNON, 
1001 Trust & Savings Building, 
Los Angeles, California. 
Member Los Angeles Realty Board, 


white 








READ THIS. 
When you have anything you want to sell advertise in the 
AMERICAN LUMBERMAN, We sell everything that is salable. 
We reach the people. Let us be your salesman. By adver- 


tising you would find an easy way to make a sale. A trial 
will convince you. 
AMERICAN LUMBERMAN, Manhattan Bldg., Chicago. 





FOR SALE—WHITE PINE TIMBER. 
400,000,000 feet New Mexico White Vine, Favorably 
located. The best timber buy on the market today. Detailed 
report and photos furnished. Write for price, 
PONTIUS & WILSON, 
408 Bryson Bldg., Los Angeles, Cal. 





forSaleSouthern limber fands 


A RARE OPPORTUNITY IN VIRGINIA 
Property. 400 acres in fee, 44% miles from railroad. 2,000,- 
000 feet timber, largely white oak, white pine. Easy haul- 
ing and logging. Splendid vege iron through property. 
$6,000.00 W. C. BESS, Potts Creek, Va. 














FOR SALE—FINE TIMBER TRACT 
In Arkansgs. 1,100 acres. Bargain. 
DRAWER 238, Savona, N, Y. 


FOR SALE-SOUTHERN TIMBER, 
Large tracts hardwoods in W. Va., Ky., Tenn., and Ga.; 
long and short leaf pine in Ga. — ve Bank refernces 
exchanged. Actual buyers only addre 
HOWARD SUTHE RLAND, Elkins, W. Va. 








TIMBER. 


If you are in the market wanting a tract of 
timber for saw mill operation or investment 
write us. TProperties represented by us have 
been personally investigated, 

co 


K. V. VAIL & CO., 
Title & Trust Bldg., Chicago, III. 





WANT TO CORRESPOND WITH CAPITALISTS 
Who would make investments in good well located fir timber 
at very low cost per thousand feet stumpage as an invest- 
ment, by an old and trained cruiser who knows of some good 
chances, and would work for a percentage of the profits, and 
do all of the work for his share of the profits. At dress 

KE. 8. SHEPARD, “The Pines,” Rhinelander, Wis. 


THOUSANDS UPON THOUSANDS 
of porate have obtained good positions by advertising in the 
Wanted Employment columns of the AMERICAN LUMBERMAN. 
Your ad inserted in this paper would be read by nearly 
everyone interested in the lumber world and its allied indus- 
tries. Don't wait, send your advertisement at once to the 
AMERICAN LUMBERMAN, Manhattan Bldg., Chicago. 








SOUTHERN TIMBER LANDS FOR SALE. 

I want to get in touch with operators who are cut out and 
seeking new locations in long or short leaf pine, cy omg or 
hardwoods on easy terms. Also with investors for t same 
kind of woods and cut over lands. J. NUMA JORDY, 
Suite 901-2, Whitney Central Bank Bldg., New Orleans, La. 


LONG LEAF PINE PROPOSITION. 
Compact tract, ten million feet. 70% longleaf and good 
quality. Plats, estimates oe grices | wc application, 
R, Columbus, Miss. 


FOR SALE-—IN SOUTHERN ALABAMA, 
40,000,000 ft. vege Long Leaf Yellow Pine Timber. 
stuff. Bargain. ha $75,000. 

Address E. 7," care AMERICAN LUMBERMAN. 


NOW IS THE TIME TO BUY. 

Want a new stock of lumber, shingles etc.? 

Want new or second-hand machinery ? 

Want engines, boilers and equipment? 

Want electric machinery of any kind? 

Want locomotives, cars, rails ete.? 

Want a retail yard or manufacturing plant? 

Want anything? Write to the Want For Sale Depart- 
ment of the AMERICAN LUMBERMAN, We can help you and 
would be pleased to hear from you. 








Large 











SO 


AMERICAN LUMBERMAN 


DECEMBER 16, 1911, 








for Sale:Hardwood Timber 








| ForSalecflectrielMachinery. | 





FOR SALE—HARDWOOD TIMBER LAND-ARK. 
100,000 acres, one county. Tracts up to 23,000 acres, 
closely grouped. Guarantee average 4,000 feet hardwood per 
acre, half white oak. Nothing estimated under 14 inches 
diameter. Cheap. Responsible pike a 
GODDIN REALTY CO., Naylor, Mo. 


FOR SALE-—4800 ACRE BARGAIN 
Tie, hickory and saw timber. Iron ore and phosphate. 
Address R. A. KIMBLE, Linden, Tenn. 


““CHAPIN’S LUMBER RECKONER” 
Reduces to board measure lumber, scantling, square timber 
and saw logs. Morocco $3, cloth $2, postpaid. Let us send 
you sample pages. eAMERICAN LUMBERMAN, Chicago. 


“THE PRACTICAL LUMBERMAN”’ 

A book dealing with the merits and uses of the leading com- 
mercial woods of the Pacific coast, short methods of figuring 
lumber, octagon spars, log specifications, lumber carrying 
capacity of vessels, logging terms and a great deal of general 
lumber information. 247 pages; flexible cloth covers; post- 
paid $1. 3 ; 

AMERICAN LUMBERMAN, 431 South Dearborn St., Chicago, Ill. 











fr Sale-Engines Boilers 


FOR SALE 











One—16"” x42” L. H. Reynolds Corliss (Allis)....175 H.P. 
One—16” x20” L. H. Slide Valve ‘“Wickes’’..... 100 H.P. 
One—13” x20” R. H. Slide Valve, “McDonald & 

SE 56s stat the added bee abe 50 (LP. 
One—12” x20” R. H. Box Bed Top Slide Valve... 50 H.P. 
One—12” x20” L. H. Slide Valve........ peneeee 50 H.P. 


Valve 60 H.P. 
Box Bed Side Slide Valve.. 40 IL.P. 


H 
One—12” x16” L. H. Tangye Bed Side Slid 
One—10144"x14”" R. E. 


One—10” x16” R b WUEO TRIPOD. oc ccvenvecevese 35 H.P. 
One— 6” x12” R. H. Slide Valve.........0-- ee AA 
One— 7° = 8” Biide Valve... .cccccsccscccccses 15 H.P 
One—14” x18” Center Crank Slide Valve......... 70 H.LP. 
One—14” x20” R. H. Automatic ‘“Atlas’’...... oe okOO Bake 
One—11” x15” R. H. Automatic “Atlas’’......... 50 H.P. 
One—10” x18” R. H. Automatic “Buckeye” ...... 60 H.P 
One— 7” x 8” Automatic “Climax”...........++. 16 H.P 
One—12" & 22”x36” Poppet Valve Compound, 
“IOOUNOEE «oc ceccecceececce ..-200 H.P. 


One— 9%4"x1554"x12” 


Vertical Compound........125 H.P. 
One—Pair 6”x8' 


Direct Acting Elevator Engines.. 10 H.P. 


One—6"x6”" Upright Bngine.......ccccccccceccees 7 ELP. 
One—10” x15” Center Crank “Nagle’............ 35 ELD. 
One— 7” x10” Center Crank “‘Atlas”.......-..:- 12 B.P. 
One 7” =x 8” Center Crank “Nagie’’....ccsccvce 12 BP. 
One 6” x 6” Upright Center Crank............ 7 oP. 


One complete power plant, cones of Nordberg Tandem 
compound 200 H. P. engine and Sterling water tube 200 H. 
P. boiler and one Hughes Duplex independent air pump and 
condenser. Ms: Ws BARTLEY T & COMPANY, 
Saginaw, Mich. 


REBUILT ENGINES AND BOILERS 

ENGINES—CORLISS: 18x42 Lane & Bodley, 18x36 Ohio 
Heavy Duty, 16x42 Allis, 12x30 Lane & Bodley. 

ENGINES—AUTOMATIC: 144%x24 Buckeye, 11x16x12 Buf- 
falo Compound, 134%x15 Taylor, 13x16 Atlas, 13x12 Har- 
risburg-Ideal, 13x12 Phoenix, 12x14 Green, 12x12 Arming- 
ton & Sims, 11x16 Atlas, 10x12 Valley, 8x14 Noyes. 

ENGINES—THROTTLING: 18x24 Atlas, 14x18 Sinker- 
Davis, 14x14 Lewis Vertical, 12x16 Reed, 12x14 Brownell, 
10x16 Bass, 10x12 Atlas, 9x14 Lane & Bodley, 8x10 Erie, 
Gx8 Industrial. 

BOILERS—STATIONARY: 72x18, 66x16 high pressure, 
72x18 standard, 72x16, 66x18, 60x16, 60x14, 54x14, 48x14, 
44x14, 44x12, 42x12, 36x16 etc. 

BOILERS—FIRE BOX: 100, 80, 60, 50, 40, 35, 30, 25, 20, 
26, 20, 10 and 8 H. P. ete, 

BOILERS—VERTICAL: 50, 40, 35, 30, 25, 20, 16, 
8, 5 and 3 H. P, ete. 

HEATERS: All sizes, open and closed. 

PUMPS: All sizes, single and Duplex. 

ELECTRICAL: 30 K. W. Generator, direct-connected to 
8x10 Skinner Engine; 20 K. W. Generator, direct-connected 
to 8x10 Economic Engine; 18 K. W. Belted Generator, 

MISCELLANEOUS: Saw mill, Lath Mills, Edgers, Cut-off 
Saws, Re-Saws, Blowers, Exhaust Fans, Tanks etc. Write 
for list. Also full assortment of new machines, 

Sole manufacturers of the celebrated “LEADER” INJEC- 

TORS AND JET PUMUPS. Send for Circular, 

THE RANDLE MACHINERY CO. 

1820 Powers St. 





12, 10, 


Cincinnati, 0. 





ENGINE BARGAINS. 
AUTOMATIC. CORLISS. 
Skinner 12”x30”" Murray 
0”"x10" Ames 14”x36” Allis 
9”x12” New York Safety C.C.16"x36"” Murray 
10”%x14”" Ide 16”x42” Cooper 
12”x14” Atlas 18”x42” Whitehill 
13”x18”" Erie City 4-valve 18”x42” Allis Twin 
13”x21”" Buckeye 20”x48” Allis 
14”x24”" Armington-Sims 22"x48" Hamilton 
15”x16" New York Safety 24”x42” Hamilton, H.D. 
17”x24” Russell 4-valve 26"x48”" Vilter 
21”x22” McEwen 30”x48”" Whitehill, H.D. 
2 PFANNMUELLER ENGINEERING COMPANY, 
3701-3-5-7 So. Ashland Ay. Chicago, Ll. 


ENGINES, SACRIFICE PRICES, GOOD ORDER. 


8”x12” 





8%x10 Taylor Beck Automatic, sub-base, heavy........ $250 
11x16 Atlas Automatic Side Crank, 60”x15” wheel..... 200 
12x15 Erie City, Center Crank, Automatic Valve....... 225 
12x20 Automatic, Side Crank, Fly Wheel and Pulley... 300 
144%4x16 Rice Automatic, Side Crank, 2 wheels......... 450 
14x24 Douglas Automatic, Side Crank, fine order...... G50 
16x42 Allis Corliss, Girder frame, wheel 12’x25”...... 775 


Will trade for other machinery of any kind for above. 
Kollers, all sizes and kinds, at very reasonable prices. 
Address MACHINERY TRADER, P. O. Box 704, Chicago. 


ENGINES & GENERATORS 

1—22 & 40x36 Corliss Cross Compound. 

1—22 & 36x60 Tandem Corliss. 

1—24x48 Corliss engine. 

3—Phoenix tandem 12 and 20x16 engines. 

1—Allis Corliss tandem 22 and 42x48 engine. 

Also other sizes and large stock of generators, both direct 
connected and belted. Locomotives and cars. 

THE DORNER RAILWAY EQUIPMENT CO., 
Irving Park Blvd., corner Southport, Chicago. 


FOR SALE 
Two 72”x18’ high pressure boilers, like new; one 30 K. W. 
direct connected engine and generator ,cheap. 
MERTES MACHINERY co., 
Lake and Barclay Sts., Milwaukee, Wis. 











‘ 125 VOLT D. C. LATE TYPE GENERATORS. 


Lights. Speed. Lights. Speed. 
Rae 1300 —! ere 900 
1 150 Cincinnati ...1100 1 540 Sturtevant . 950 
1 180 Westinghouse, 1 540 Sprague ...... 800 
direct connected 1 600 Gen. Elec..... 1050 
to Westing- 1 660 Western Elec.. 475 
house gas en- 1 700 Northern 975 
se dine a alors 825 1 JOO Sprague- 

1 210 Sprague ...... 800 BAIOEE cc ecs 725 

2 210 Gen. Elec.....1150 1 woe Cc. & Cc. 

5 Bee Se ac vtevca 700 MOMS Ce 650 

1 270 Westinghouse. . +4 1 750 Akron, 45 KW 700 

1 300 Sprague ...... 200 750 Crocker- 

1 300 Kt. Wayne... -1000 oo 

1 350 Westinghouse, er 725 
direct connected . pan - 
to Westing 1 850 Triumph, ae 
house gas en- -, KW... ee. 615 
nee 300 «0-2 «6850 =Western Blec.. 400 

1 450 Gen, Eleec..... 11090 1 850 Excelsior, — di 

1 450 Westinghouse. .1000 rect connected 

3 450 Gen, Elec..... 1050 to N. Y. Safety — 

1 450 Sprague- MN 60a @ oie 300 
Lundell ...... 850 1 1000 Northern 60 

1 450 Northern ..... 750 “Ste are 800 

2 450 Sprague- 1 1050 Walker 62% 
Lundell ...... 650 eres “. 690 

1 450 —_- lec.,, ey 1 18300 Northern, MP, 
rect - connectec 75 KW, direct 
to ; Fitehburg connected to 
engine ....... SOS Racine vertical 

2 2500 Allis-Chalmers, . MEE. o-sa0005 275 
ie KW...... BDC 


We make a specialty of selling dynamos and motors suit- 
able for the lumber industry. Every machine sold is over- 
hauled at our works, tested, and sent out practically “as 
good as new.” Send for “Monthly Bargain Sheet,’ showing 
complete stock with net prices. 

America’s Headquarters for Second-Hand Electrical Machinery 
GREGORY ELECTRIC COMPANY, 
16th and Lincoln Streets, Chicago, Illinois. 


VALUE VS. CHEAPNESS. 

You can buy a tally card for a penny or two, while the 
“Climax” tally books cost 75 cents a copy or $4 for six, yet 
thousands of them are sold, and hardwood men who once 
use them always use them. Why? Because they are the 
best. lor sample pages and description address 

AMERICAN LUMBERMAN, Publishers, Manhattan Bldg., 
431 South Dearborn St., Chicago. 


| rSale-Second Hand Machinery | 


REBUILT WOODWORKING MACHINERY. 


One Power & Co. 24”x6” Common Planer and Matcher. 
One Graham 14”x6” Six Roll Planer and Matcher. 
One Power & Co. 26”x14” Endless Bed Double Surfacer. 
One Bentel & Margedant 26”x14” Endless Bed Double 
Surfacer. 
One Gleason 26”x8” Endless Single Surfacer. 
One 27”x4” Cabinet Single Surfacer. 
One 24”x6” Connell & Dengler Single Surfacer. 
One 20”x6” Connell & Dengler Single Surfacer. 
One 55” Connell & Dengler Band Re-saw. 
One 42” Clement Combination Band Re-saw. 
One 36” Power & Co.’s Circular Re-saw. 
One 42” Connell & Dengler Circular Re-saw. 
One 42” Kay & Kgan Band Rip Saw. 
One Clement No. 2 Combination Saw Table. 
Cwo American R. & H. Combination Saw and Dado Machines. 
One 48” Triple Drum Sander, Royal Invincible. 
One 42” Triple Drum Sander, Young Bros. 
One 80” Triple Drum Sander, Invincible. 
One Pioneer No. 2 Moulding Sander. 
One Each Clement 12” and 16” Hand Jointers. 
One Each 12”, 10”, 9”, 7” and 6” Four Side Moulders. 
One No. 6 Shimer Variety Moulder. 
One Pryible Rosette or Corner Block Machine with 12 Heads, 
One R. & H. Sash Clamp. 
Write for list of complete stock of over 200 machines. 
FRANK TOOMEY, Inc., 
127-131 North Third St., 
Philadelphia, Pa. 


REAL BARGAINS-WOODWORKING MACHINES. 

















Resaw, 4 Tilting Rolls, with 28” new saw............. $ 75 
fisher Boring Machine for Pop Boxes, 6 Spindles...... 125 
Flooring Machine, Triumph 9” cyl. 4 side, 6 roll....... 225 
Double Surfacer, Niagara, Planes 26”x12”, heavy. 200 
Dimension Planer for Timbers, 30”x24”x30 ft..... 300 
Band Resaw, 44” Berlin, 8 Saws included, good........ 350 
Pony Sawmill, 15 H. PVP. Portable Center Crank, Engine 

on Wheels, 2 Saws and Belt complete, good order. .... 550 


Will trade for other machinery of any kind for above. 
Address MACHINERY TRADER, P. O. Box 704, Chicago. 


FOR SALE—SAW MILL MACHINERY, 
Consisting of band mill complete, log roller, nigger, Covel 
automatic band saw ogg ot 26 saw gang, lath mill and 
bolter, endless log chain, shafting, pulleys, band and round 
saws, belting, 75 horse power Westinghouse engine etc. 

BURLINGTON LUMBER CO., Burlington, Iowa. 


FOR SALE 

A ge band saw mill outfit composed of Fay & Egan 
band mill carrying 10-in, blade; heavy 3-block carriage; 8-in. 
shotgun feed; heavy 4-saw edger; trimmer, bull wheel; slab 
slashers; log turners; shafting; pulleys; belting; engines 
and boilers; also a complete filing room outfit; in fact, a 
complete 4 to date outfit in perfect condition; deep well 
pump : 8,000 gallon galvanized iron tank; portable mill 
building ; capacity 30,000 ft. of hard woods per day; the 
proper sized mill to make money with; can be had on advan- 
tageous terms. Inquire of 

WIBORG & HANNA CO., Cincinnati, Ohio. 


FOR SALE-8 FT. CLARK BAND MILL AND 
Power; 36” gauge Climax Engine, cars; logging tools and 
other saw mill machinery. Cheap if taken at once. Address 

BEAVER LUMBER CO., Union City. Pa. 


“THE COST OF GROWING TIMBER” 
By _ R. 8. Kellogg and BE. A. Ziegler, is an exposition of facts 
and figures that will interest timber owners. Twenty-five 
cents a copy. AMERICAN LUMBERMAN, Chicago. 


YOU NEED THE TELECODE 
If you use the telegraph. It shortens and simplifies your 

















telegrams. It pays for itself many times over in the course 
of a year. It is indispensable in every lumber office, and 
should be carried by every traveling salesman. Descriptive 


circulars and samples free for the asking. Price $5 per copy, 


—— 
AMERICAN LUMBERMAN, Publishers, Manhattan Bldg.. 
431 South Dearborn St., Chicago. 





| forSale Second Hand Machinery | 





FOR SALE 


DUST COLLECTORS. 
64” Allington & Curtis, shavings inlet 224%4"x9%”, outlet 
13” diam. Price $50.00. 
18” Allington & Curtis, 
Price $35.00. 
EXHAUST FANS. 


18”x6” shavings inlet, 12” outlet 


100” Sturtevant. 
84” disc fan, ® 
70” Sturtevant. 
70” Sturtevant double. 
64” Allington & Curtis No. 22. 
60” Sturtevant double. 
Chicago. 
50” steel plate. 
48” No. 7 Sturtevant Monogram. 
15” A. B. C., % housed. 
15” Garden City. 
12” Sturtevant No. 6. 
40” Sturtevant. 
40” Boston double. 
35” Howes. 
3 32” No. 4 Sturtevant Monogram, direct connected to 110 
volt motors, outlet 8%” diam. $60 each. 
BLOWERS. 
160” A. B.C. 
96” No. 12 Sturtevant. 
yal RE Ae on 
70” Sturtevant. 
68” Buffalo Forge Co. 
60” American Steel plate. 
54” Sturtevant No. 8 Monogram. 
53” Boston cupola blower. 
46” No. 6 Sturtevant. 
2 40” Sturtevant No. 6. 
32” No. 4 Sturtevant Monogram. 
24” No. 4 Champion. 
DRY KILN APPARATUS. 


with 48” dise fan and about 2400 ft. of 1” pipe 


A. SR. ©. 

Sturtevant outfit with 72” fan and coil containing 1300 ft. 
of cold water pipe and coil containing about 3500 
ft. 1” pipe. 

Sturtevant dry kiln outfit, consisting of an 84” belted fan 
and coil of about 2500 ft. 1” pipe $250. 

IIuyett & Smith, with 42” dise fan direct connected to 
4”x4” HI. & SS. vertical engine and coil containing 
about 2,000 ft. of 1” pipe $250. 

Sturtevant dry kiln outfit, consisting of a 60” steel plate 
steam fan with 44,"x4” vertical engine and coil 
containing about 1375 ft. of 1” pipe $325. 

Smith dry kiln outfit consisting of a 42” dise type fan with 
4”x4"” upright engine, and a coil containing about 
2100 ft. of 1” pipe $230. 

194 dry kiln trucks, 10” double flanged wheels iron work 
only, $1.25 each. 

WICKES BROTHERS, 
Saginaw, Mich. 
Seattle office, 410 White Bldg. 





SERVICEABLE SECOND HAND MACHINES. 
Band Rip and Resaw combined, Berlin, No. 282. 
2 Band Saws, 20” and 36”, Crescent. 
Borer, post, with pulley mortising bits. 
Boring Machine, 2 spindle radial, Pryibil. 
Boring Machine, 6 spindle vertical, Andrew, nearly new 
Combination Saw, double arbor, Beach. 
2 Combination Saw and Dadoer, foot treadle, R. 
Dovetailer, 9 spindles, Alexander Dodds. 
Grinder for cutter heads, Shimer. 
2 Jointers, 12”, Crescent and Williamsport. 
2 Lath mills and bolters, Abbott and American. 
Matcher, 4 side, 24”, Witherby, Rugg & Richardson 
Matcher, 4 side, 30”x8”, Goodell & Waters. 
Moulder, 4 side, 12”, Fay & Egan No. 184. 
3 Moulders, 4 side, 9” Houston, 8” Fay, 7” Rogers 
Moulder, 4 side, 10” Lehman. 
Moulder, 4 side, 4”, Rowley & Hermance. 
2 Moulders, 6”, Smith, one 8 side, one 4 side. 
% Mortises, No. 3 Houston, No. 2 Smith, No. 2 Colloday. 
2 Panel raisers, one hand and one power feed. 
Planer, cabinet, 30” Smith, sectional .roll and chipbreaker 
2 Resaws, 42” Smith, 36” Schenck. 
Ripsaws, self feed, Goodell & Waters, No. 1. 
Rip and cut-off saws, Ross, iron frame. 
Ripsaw, band, 42”, American, almost new. 
Sander, two drum, 30”, Fay & Egan. 
Sander, belt, Wysong & Miles No. 204. 
Sander, 3 drum, 30”, Berlin “Invincible.” 
Sander, moulding, Pioneer No. 2, used 2 months, 
Sash Sticker, = head. 
Scroll saw, Wright. 
Shaper, double spindle, Smith. 
Swing Saw, Porter. » 
Wood lathe, 12” swing, with 6 ft. shears. 

HERMANCE MACHINE CO., 
Williamsport, Pa. 


& H. 





A BARGAIN. 

Send us your best offer on complete saw mill equipped with 
practically new 8 ft. Stearns band mill, Wilkins gang, Clark 
edger, Emery trimmer and wood mill. Capacity 10,000 ft. per 
hour. In excellent condition. Retiring from business and 
best immediate offer will buy. : 

JAMES B. WEED & CO., Binghamton, N. Y. 


FOR SALE-OR TRADE. 

Complete lumber manufacturing plant with one circular 
log saw, edger and trimmer, capacity 20,000 feet daily; 4 
boilers, 130 horsepower ; 90 horsepower engine. Planing mill 
consists of one Goodell & Water 24-inch surfacer and matcher, 
rip resaw and bandsaw ; feed mill, wood frame, good as new. 
Timber exhausted. Mill is close to Northern Pacific railway. 
Will sell cheap for cash or will take part lumber as pay- 
ment, or may take share with responsible party, having tim- 
ber and experience in manufacturing. ¥ 

NELSON-RUNQUIST LUMBER COMPANY, 
Braham, Minn. 











FOR SALE—-FOUR BAND MILLS, 
Engines, Boilers, Filing Room outfit, ten Locomotives, three 
Woods Planers, one American Planer, Log Carts, Steam 
Skidders, Steam Loaders and Lumber Buggies. 7 
ARIPEKA SAW MILLS, Tampa, Fla. 


FOR SALE—CHEAP 
Decker log-loader in Al condition. Write for full particu- 


lars. Address “M. 37,” care AMERICAN LUMBERMAN. 
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[ir Sale:Seeond Hand Machinery | 


Fr Sale:Seeond Hand Machinery 


for Sale: focomotivesCars | 








REAL LIVE BARGAINS 


In lumbering — at 


Edgewood, near K 


1 complete 7-ft. 


- ce 
Clarke Band Mill.” 35,000- ft. cap. per day. 


1 Four side Planer. 


1 Lath Mill. 


32” Circular Lumber Resaw. 

Filing room machinery, complete. 

One Circular Mill—15,000 ft. cap. per day. 
One Circular Mill—20,000 ft. cap. per day. 
14 Heavy Work Horses. 

20 pr. Heavy Logging Sleds. 


Logging Tools. 
Harness and w 
per day, 


1 pr. Flory Hoisting 
3 ft. drum to hol 
Reversible engine—12x15” 
hold 7,000 ft. 

1 60 H. P. Upr 


—_ 


60 tons 25 Ib. 


For attractive 
with SUPERINTE}D 


oods equipment to handle 35,000 ft. of logs 


engines, 8x10” cylinder, with single 
6,000 ft. 54” rope; A No. 1 condition. 
cylinder, with 3%’ drum to 
%” rope. 

ight Boiler. 

rails (steel). 

yrices on the above kindly communicate 
YDENT, FENWICK LUMBER CO., 
Edgewood, Greene Co., New York. 





14x36 L. 
14x42 R. 


MACHINERY. 
ENGINES. 
H. Weisen & Vilter Corliss Engine. 
H. Fraser & Chalmers Corliss Engine. 


16x16 Ball Automatic Engine. 
13x12 New York Safety. 


14x20 L. 
14x16 Eri 
50 H. P. 
30 H. P. 
190 H. P. 
200 H. P. 
160 HL. P. 
100 H. VP. 
40: Bt. 2. 
50 H. P. 
WwW 


24”x6’ 8. 


28”x6’ Endless Bed D. C. 
36” Triple Sander. 


H. Atlas Automatic. 

e City Center Crank Plain Slide Valve 

Fairbanks-Morse Gasoline Engine. 

Struther-Wells Gasoline Engine. 
BOILERS. 

Internal Fired Boiler—95 Ibs 

Horiz. Tub. Boiler—110 Ibs. 

Horiz. Tub. Boiler—100 Ibs 

Horiz. Tub. Boiler—120 Ibs. 

Horiz. Tub. Boiler— 95 Ibs. 

Fire Box Boiler—95 Ibs. 

OOD WORKING MACHINERY. 

C, Surfacer. 

Surfacer, 


1—Table Sander. 
1-—Double Spindle Shaper. 


1-——Swing Cu 
1-—Double S} 


200-—-1000 to 8000 gallon Steel Storage 


t-Off Saw. 
jindle Boring Machine. 
TANKS. 
‘lanks. 


All machinery thoroughly over-hauled before shipment and 
guaranteed to be in first class operative condition. We han- 


dle everything 
gest that you w 
CHI 


in Machinery, Supplies etc., and would sug- 

rite for our Special Machinery Catalog No. 79. 

CAGO HOUSE WRECKING COMPANY, 
35th & Iron Sts., Chicago, ill. 





HEAVY Ci 


For sale. One 


chain log jack, 
iI 


shafting, 150 
boilers, twin e 
This mill and 
whole or in Pa 
good working « 


rder. 
PHI CHAMPION FIBRE CO., 


RCULAR SAW MILL MACHINERY 

heavy circular saw mill complete. Endless 
live rolls, twin engines, boilers, pulleys and 
. P. Also one heavy circular mill without 
ngines, 200 H. P., one Wickes gang No. 5. 
gang never used. Mill will be sold as a 
t. Also one (1) 65 H. l. Been used, but in 


Canton, N. C. 





FOR SALE—4 SIDE tm sarageg sh MACHINES 


6x2 Rogers; 8”x 
Double Planers: 

No. 60 endle 
Planers & Matec 


2” Hoyt; 9”x3” Kay & ¢ 

26”’x6” Graham 6- roll, 27""x10” S. A. Woods 
ss bed. 
hers—(4-side) 14”x6” Glencove, 15”x6” Hoyt, 


24”x4” McNish & Butler. 


Planers & Mate 
Circular Resaws 
stand Resaws— 
Moulders— (4-s 
Ilouston. 
Spoke Lathes— 


1—Defiance No. 


her r's- ols -side) 24”x6” Fay, 26”x6” Egan. 
24” Steptoe; 38” Connell & D. 

42” Egan, 60” Atlantic. 

ide) 6” R. & H., 7” Hall & Brown, 9” L. 


32” Defiance, 44” Ober No. 2. 
2 Self-Feed Rip Saw. 





1—8’ Worthington Bolter or Short Log. 
1—30” Webrfritz 3-Saw Edger 


THE NOBL i MACHINE COMPANY, 
Fort Wayne, Ind. 





When you want employment, 


WRITE US 


employees, lumber, shingles, 


machinery (new or second hand), timber, timber lands, saw 


mills, planing 
cars, rails ete. 


something to sell. 


mills, lumber yards, factories, locomotives, 
If you don’t want anything, you may have 
A cheap and quick way to get what you 


want or sell what you don't want is to advertise in the 


Wanted and F« 

MAN. IP ublishe 
Write us 

Manhatt: 


wv Sale Department of the AMERICAN LUMBER 
d every Saturday—-goes everywhere. 
AMERICAN LUMBERMAN, 


in Bidg., 431 South Dearborn St., Chicago. 





REBUILT AND GUARANTEED 


Woodworking Machinery. Write for our 


chinery List,’ 
purposes 
Sanders — ( 
cible,” 60”, 
Columbia, < $2” 
24” Berlin “Ex 


“Boss,” 18”, 20” and 24” hand feed. 


No. 3 double 
Buss 2-Spindle 
horizontal dise, 


Ober belt, Buss belt, 


We also mat 

market. 
Get our price 
IIANN 





“Guaranteed Ma 
listing nearly a thousand machines, for all 


drums) 48” and 30” serlin “Royal Invin 
42”, 36” and 30” Berlin “Invincible,” 48” 
42” Perry; (2 Drum) 24” Berlin “Boss,” 
onomist,” two 24” Kay (1 drum); 24” Berlin 
(Other sanders) Moore 
belt, Moore rubbing gand polishing machine, 
oscillating. Redin-Ekstrom belt, 34” B. & M. 
Kxmpire belt, 14” Fay & Egan No. 3 belt, 
Special sanders for all purposes, 
iufacture the best hollow blast grate on the 


s on new and rebuilt machinery. 
A-BRACKENRIDGE CO., Fort Wayne, Ind. 





One No. 3 F 
dition guarante 


FOR SALE 


isher 60” band resaw, carries 6” blade. “on- 


sed. Price, $450.00 f. o. b. Cairo, IL. 


MISSISSIPPI BOX CO., Cairo, Ill. 





NINE FOOT ALLIS BAND MILL 


Practically new, 


mill, offered cheap 3 cash. 
K. 


ddress 


including boiler, engines, belts and complete 


1,” care AMERICAN LUMBERMAN. 





FOR SALE-BY MOOSE RIVER LUMBER CO., 


‘1 40 Saw W 


McKeever, N. Y. 
ilkin Compensating Balance Belt Gang. 


1 No. 2 Lane Circular Saw Frame and Carriage. 
2 52” Hoe Inserted Tooth Circular Saws. 
A quantity of Pulleys, Shafting, Boxes, Sprockets etc., all 


q 
in good conditi 


on. 
MOOSE RIVER LUMBER COMPANY. 





WRITTEN FOR THE BUSINESS MAN 


“Science of 
Robert J. Frar 


cedure of Organization. 


ness Corporatic 
copy for your 
postpaid. 


Organization and Business Development,” by 
ik, of the Chicago Bar. The Law and Pro- 
Financing and Development of Busi- 
m in ONE BOOK. Write today and get a 
desk or library. Morocco binding, $2.75, sent 
AMERICAN LUMBERMAN, Chicago, Ill. 





SPECIAL SASH DOOR MACHINES. 
Hall & Brown Combined Sash and Door Clamp. 
Mattison No. 6 Spindle Lathe, 
Du Fore Patent Picket Header. 
Houston & Walker Bros, Power Feed Panel Raisers. 
Greenlee Hollow Chisel Sash Mortisers and Relisher. 
Rowley & Hermance Sash Jointer and Sander. 
Black Bros.’ No. 1 and No. 2 Moulding Sanders. 
Also Planer, Moulder, Tenoner, Mortisers and woodworking 
machinery of all kinds. 
Send for stock sheet “C,” pen. over 1,000 different ma- 
chines. CHICAGO MACHINERY EXCHANGBR, 
1219-1227 Washington Blvd., Chicago, Ill. 


FOR SALE. 
In Arkansas, compton Sinker-Davis band mill, 
belts, $2,100.00. Addres 
2301 CHESTER ST., Little Rock, Ark. 


WE WOULD LIKE TO HELP YOU. 

Want to sell second-hand machinery? 

Want to sell locomotives, cars, rails etc.? 

You surely have something to sell; advertise in the 
Wanted & For Sale Department of AMERICAN LUMBERMAN. 

Want to sell boilers, engines and equipment? 

Want to sell electric machinery? 

Want to sell timber land? 

Want to sell lumber yard? 

Want to sell a saw or planing mill? 

Want to sell a factory? 

We can help you to secure a position. 
engineers, mill. mechanics, woodsmen, millwrights, skidder- 
men, loaders, buyers, inspectors, salesmen, bookkeepers, 
stenographers, clerks, shipping clerks, estimators, sales man- 
agers, yard foremen, mill superintendents, managers of de- 
partments, if you want a situation or would like advance- 
ment, advertise in the AMERICAN LUMBERMAN and get re- 
turns. Now is the time. We reach the people. 

AMERICAN LUMBERMAN, Manhattan Blidg., 431 South 
Dearborn St., Chicago, 





except 





Filers, sawyers, 


LOGGING ROAD EQUIPMENT 
Shays, Heislers, Climax and rod locomotives. Flat and 
skeleton BS: Be cars, new and rebuilt. 
H, LUTHDER CoO., Railwa Equipment, 
141 Broadway, Sw York. Monadnock Bix. Chicago. 


LOCOMOTIVES AND CARS. 

43 ton Consolidation Locomotive. Low drivers. 12’8” wheel 
ase. Practically new. At less than half new cost. 
Located in Arkansas. 

2 a oa a 46 feet long, that can carry passengers and 





ag 
60, ooo ies ca acity Box and Flat Cars, in first class service- 
able condition at bargain prices. 
NATIONAL RAILY a | EQUIPMENT CO. 
122° McCormick Bldg. 
Chicago, Il. 


FOR SALE—40-TON CLIMAX STANDARD GAUGE 
Built 1907; overhauled with new gears, braces ete, Also 
other type locomotives. 

SOUTHERN IRON & EQUIPMENT CO., 





Atlanta, Ga. 


For Sale: Steel Rails | 


500 TONS FIRST CLASS 56'S IN OHIO. 
700 tons first-class 60's in Penn'a, 
400 tons first-class 70's in Penn’a. 
2000 tons first class 80's in Penn’a. 
Immediate shipment, 
HYDE BROS. & CO., Pittsburgh, Ia, 


RELAYING RAILS. 
20's, 40's, 45's, 50's, 56's, 60's and 75's, with splices for 
southern delivery. KE. C. SHERWOOD, 50 Church 8t., 
New York. 

















| FirSaleLogginghy Cipment | 


RELAYING RAILS & LOGGING OUTFITS 
COMPL KT BE. 

100 tons 25 lb.; 125 tons, 35 tons, 100 tons 40 Ib.; 150 
tons 56 Ib. steel T’ relaying rails. 1 36-ton American type 
rod locomotive. 25 36’ flat cars. 2 box cars and 100 Rus- 
sel log cars, besides other locomotives and cars not men 
tioned here. Above standard gauge and Michigan delivery. 
New track material furnished. 39 Russel log cars, 36” 
gauge, just rebuilt and practically good as new, in Manis- 
tee, Mich. JOSEPH LIPE, Manistee, Mich. 


MODERN 70 TON SHAY 
3 cylinder 12”x15”, class C. Built 1907, but has had only 
a trifle over one year’s service. 200 lbs. working pressure. 
Steam and air brakes. Rigid inspection invited, Virginia 
delivery. 
Several full passenger coaches at low price. Good strong 
cars, attractive appearance, Air brakes and automatic 


couplers. Maryland delivery 
E. H. WILSON & CO., Kecade Bldg., Philadelphia, Pa. 











FOR SALE 
50—33” standard gauge logging car trucks. 
50—50,000 capacity flat cars. 
25-ton stundard gauge locomotives. 
3—25-ton narrow gauge locomotives. 
25 miles 30 and 35-pound steel tee rails with fastenings, 
500 tons steel tee rails from 12 to 60 pounds per yard, in 
stock at New Orleans. 

Estimates on any of the above, in any quantity, will be 
cheerfully furnished on application, and any part of same 
will be sold very cheap. 

A. MARX & SONS, 643 Tchoupitoulas St., New Orleans, La. 


FOR SALE-PHOENIX STEAM ENGINE 
Sleigh log hauler cheap. Entirely overhauled at factory. 
Good as new. *. C., DESMOND, Thompsonville, Mich. 


FOR SALE-ONE TWO LINE CLYDE SKIDDER, 
Good as new. We have completed our operations. 
BOX 65, Helena, Ark. 











SPECIAL-—FOR SALE 


One standard-gauge 42-ton Shay; nearly new 

One standard-gauge 3U-ton Shay ; anaabent 
Arkansas. 

Also fifty other standard and 3-foot gauge locomotives at 
our shops in Birmingham. 

Write us for prices and terms. 

BIRMINGHAM RAIL & LOCOMOTIVE CO., 
Birmingham, Ala. 


w; in Alabama. 
condition; in 





WIRE ROPE FOR SALE-SECOND HAND 


50,000 feet %” and %” wire rope, in excellent condition, 
suitable for hauling logs “ete. ; lengths 100 to 1,000 feet each. 
Also 14% 14%” and 1%” plough steel cables, any length. 
1D xceedingly low prices. 

MARINE METAL & SUPPLY CO., 
167 South St., New York City. 





FOR SALE-—AT A BARGAIN 
One Lidgerwood skidder and loader combined; this machine 
is equal to 90% new 


LOUISIANA LOGGING CO., LTD., Coldwater, La. 


Tor Sale: foconiotives es~Cars | 


GEARED LOCOMOTIVES—STANDARD GAUGE. 
One Shay. 24 tons. Never been used. 
Two Climax. 60 tons. 12 Drivers. 3% years old. 
One Climax. 28 tons. Thoroughly ove rhauled. 
One Climax. 33 tons. Same as new 
SEYMOUR LOCOMOTIVE & EQU IP - NT COMPANY, 
New Orleans, La. 














LOCOMOTIVE, 
1 36-ton Shay Standard Gage; been in use 18 months; 
price, $4,800.0. LOCOMOTIVE, 


1 28-ton Shay Standard Gage; been in use 4 years; 
price, $3,250.00 Write JAMES McINTYRE, Jackson, Ala. 


FOR SALE—40-TON LUTHER LOCOMOTIVE 
Cyttndne 16x34. Guaranteed to be in good working order. 
VILAS COUNTY LUMBER CO., Fosterville, Wis. 











LIGHT STEEL RAILS 
8, 12, 16, 20, 25, 30, 35, 40 lbs. per yard, A. 8. C. B. See- 
tions, with Splices and ‘Spikes. Certificates of inspection by 
Hildreth & Co., Inspecting Engineers, of New York City, as- 
suring absolutely first quality, furnished free of cost. 56-0 
lb. relayers in stock. We “ manufacturers and can make 
prompt delivery. UNITED STATES RAIL CO., 
Cumberland, Ma. 





RELAYING RAILS 


For main line or side track construction at lowest prices. 
We also cut rails to lengths for construction purposes. 
We solicit your patronag« 

G. MATHES IRON & METAL CO., 


General Offices, St. Louis, Missouri. 





20 LB., 26 LB., 30 LB., 40 LB., 45 LB., 
Also 56 and 60-lb. relaying rails; switches, frogs and cross- 
ings; 2nd hand locomotives and cars for sale. Write for 
catalog No. 35 L. A. GREEN CO., Pittsburgh, Pa, 


20-LB., 30-LB., 56-LB. AND 6GO-LB., 
Relaying rails; also other weights. And new rails, all 
weights ; switche es; frogs, 2d-hand locomotives; log cars. 

ROBINSON & ORR, 419 Wood St., Pittsburgh, Pa. 


LUMBER SHED CONSTRUCTION. 

Met L. Saley’s latest book for retail lumbermen on the 
construction of lumber sheds, offices and other, buildings, 
with plans. Some very handy and useful “Shed and Yard 
Conveniences” are also illustrated and described, $1.50 post- 


paic 
431 8, Dearborn 8t., Chicago. 








1. 
AMERICAN LUMBERMAN, 
NEW LIGHT STEEL RAILS 


Prompt delivery. 
12 to 45 lbs, with splices and spikes. 
All sections of relayers on hand. 
M. K. FRANK, Frick Bldg., Pittsburgh, Pa. 


WRITE FOR PRICES. 
ndeges. rails, new light rails, frogs and switches. 
ORGE M. NEWHAL 4 ENGINEERING CO. 
Philadelphia, Pa. 


NEW STEEL RAILS, QUICK SHIPMENT 
From 8-pound to 45-pound sections, with joints and spikes. 
Also standard sootsoms,, relaying rail 

CHARLES A, RIDGELY & co., 
1200 Old Colony Bidg., Chicago, Ti. 


ASK THE CURIOSITY SHOP 
It is a reference work containing hundreds of practical 
questions about the lumber business, with full and appropri- 
ate answers, which, in many cases, embody Illustrations, 
$2 a copy, postpaid. Index to contents on request. 
AMERICAN LUMBERMAN, 431 8. Dearborn 8t., Chicago, 


20 LB., 26 LB., 30 LB., 40 LB., 56 LB., 
60-lb. relaying wih apitces ; quick shipment; low price. 
New rails, 8-lb. to 100-lb., splices, spikes, ete. Frogs, 
switches, crossings. L. B. FOSTER COMPANY 

Pittsburgh, Pa. 


FOR SALE—RAILS OF ALL WEIGHTS. 
Also splices to fit all kinds of rails. Switches, frogs and 
crossings. Prompt shi = from stocks, 
Mth {1TSHKUN CO., Detroit, Mich. 


RELAYING RAILS. 
1,500 tons No. 2 85-lb. relayers with ongie base. Two 
locomotives. 80 ging cars. Minnesota ery. 
MERCHANTS STEEL & SUPPLY “COMPANY, 
Marquette Bidg., Chicago. 


SUGGESTIONS FOR HOME BUILDERS. 
“Craftsman Homes" is decidedly the most complete and 
best book of plans and —y~* suggestions for the home 
builder and those plannin ditions or changes in thels 


























homes. It has plans for all “inde of dwellings ranging in 
cost from $1,000 to $15,000, interior decorations, furnish- 
ings etc. 05 pages, bound = men crash ; postpaid, $2. 


Descriptive circular for the -_ 
AMERICAN LUMBERMAN, ws Dearborn 8t., Chicago. 


CLIMAX TALLY BOOK. 

Handiest thing for the purpose you have ever seen. Every 
hardwood lumberman should have one. Designed by a_ prac- 
tical hardwood inspector who knew what was wanted. Bound 
in sheep, with stiff covers and thumb and finger straps. Size 
of book, closed, 44%4x8% inches. iy per copy, 75 cents; 
six copies, $4: cweive copies 8, $7.5 Sample pages free. 
Published and for sale by the 

AMERICAN LUMBERMAN, Manhattan Bldg., 431 South 
Dearborn St., Chicago. 
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Tir Sale BusinessOppoctunies | 


or Sale-Business Opportunities | 


for Sale-Business Opportunities | 





JUDICIAL ADVERTISEMENT. 


SPECIAL MASTER’S JUDICIAL SALE 


- OF — 

Real Estate, Timber, Lumber, Sawmill Plant and 
Equipment, Machinery and Supplies, Railroad 
and Logging Equipment, Office and School- 
house Furniture and Fixtures, Live Stock and 
Vehicles, Rights of Way, Contracts, etc., etc. 

OF THE 


Greenlaw Lumber Co., Ltd. 


(Mill and Headquarters in Ramsay, in the Parish of St. Tam- 
many, State of couisiana) 


IN THE MATTER OF 
A. W. Stevens Lumber Co., Complainant 
VERSUS 
Greenlaw Lumber Co., Ltd., Defendant, 
Van Cleave Lumber er Company, intervenor 


NO. 13, 840 OF THE DOCKE' KET OF THE UNITED STATES 
CIRCUIT COURT FOR THE EASTERN 
DISTRICT OF LOUISIANA. 


IN EQUITY. 

By virtue of, and in compliance with a decree and order 
of sale, rendered in the above entitled and numbered matter, 
and signed by the Honorable Rufus KE. Foster, judge of said 
Honorable United States Circuit Court for the Kastern Dis- 
trict of Louisiana,—a certified copy of which, dated at the 
city of New Orleans, on the 12th day of October, 1911, and 
signed by H. J. Carter, Clerk of said Honorable Court, and 
with the impression of the seal of said Honorable Court, is 
now in my hands—lI will offer for sale by public auction, A'l 
THE FRONT DOOR OF THE UNITED STATES CUSTOM 
HOUSE, IN CANAL STREET, BETWEEN DECATUR AND 
NORTH PETERS STREETS, 1N THE CITY OF NEW OR- 
LEANS, LA., ON 

WEDNESDAY, JANUARY 3, 1912, 
AT THE HOUR OF 12 ou LOCK M., all and singular the 
hereinafter described property, on the ‘terms and conditions, 
and in the manner and way below stuted, all in strict con- 
formity with the*said decree and order of sale, to-wit: 


DIVISION A. 

All and singular the parcels or tracts of land upon which 
are located the sawmill, planer, dry kiln, sheds, waterworks 
electric light plant, machine shops, residences, office, anc 
other Improvements, together with all such buildings and 
improvements thereon and all and singular the machinery, 
tools, implements, supplies etc., thereon contained or apper- 


taining thereto, viz.: 
REAL ESTATE. 

Worty-cight acres of land, situated in St. Tammany parish, 
to-wit: 

1. A certain tract of land in Sect. 17, T 6 8, R 11 KE, in 
Greenburg Land District, on right or west bank of Bogue 
Falaya river, and on east side of Holmesville road, four 
miles north of Covington, and on south of lour-Mile Branch ; 
lines run as follows: Commencing 100 links south of mouth 
of Four-Mile Branch, at a 4-inch bay tree, on the right bank 
of the Bogue Valaya river; thence 8S 78% degrees W, 12% 
chains; thence 8S 5 degrees E, 6 cha is and 33 ‘links; 
thence S 62 degrees W, 3% chains, 16% links; thence § 17 
degrees BE, 3 chains and 16% links to a stake set 7 links 
S, 70 degrees 45 minutes W of a 4-inch black jack tree; 
thence N 27 degrees 10 minutes E, 20 chains; thence N 
5 degrees 15 minutes W, 4 chains to right bank of Bogue 
Falaya river; thence up right bank of said river to place 
of beginning, the whole containing 15% acres, more or less, 
according to a survey of J. M. Lates, dated August 9, 1900, 
attached to act of sale recorded in Conveyance Book “W.," 
p. 201, being the MILL SITE: LESS a strip of ground 
fifty feet wide al the NW corner of the SW vA of Sec. 17, 
sold to the BH. R. R. Bs as per deed registered In Con- 
veyance Book oe 3,” p. 3. 

2. The “GRIFFITH T RACT,” containing 32% acres, 
more or less, to-wit: Certain lot of land, being in the NW 
\% of Sec. 17, T 6 S, R 11 E, Greenburg District, and being 
four miles NW of Covington, on the east side of the Holmes- 
ville road, and bounded on the north by property former! 
owned by Norman & Frederick, known as Four-Mile Sawmill, 
and on the south by the homestead of Chas, Green: Lines 
run as follows: Commencing at a stake set in the Holmes- 
ville road, known as the 4 Sect. post on section lines be- 
tween sections 17 and 18; thence N 20% degrees W, 3 
chains and 80 links to a stake set and known as Norman & 
Frederick's SW corner; thence along Norman & Frederick's 
south boundary, N 72 degrees 15 minutes BE, 20 chains; 
thence N, 5 degrees 15 minutes FB, four chains to a stake 
set on bank of Bogue Falaya rives; thence down and fol- 
lowing meanders of said river to a stake set and being 3 
chains and 80 links N of the SE corner of said NW section ; 
thence 8S 3 chains and 80 links to said SE corner, and 
ons the NE corner of Chas. Green's homestead; thence W 
40 chains to place of beginning. 

The two above tracts of land constitute the MILL SITE, 
and pogetper with all sawmill, planing mill, machine shop 
and rt ai ncipal dwellings, and other improvements thereon. 

the foregoing described lands were acquired by the 
Gre cae Lumber Company, Ltd., from the Greenlaw Lum- 
ber Company of Illinois on Feb. 24, 1903, by act before 
J Lancaster, a notary for St. Tammany parish, regis- 
tered in Conveyance Book “B-3,” p. 2638, et seq., in the 
Recorder's Office of said parish. 
PLANT EQUIPMENT, MACHINERY AND SUPPLIES. 
Sawmill Machinery: 





6 150 h. p. Murphy boilers, fronts, stacks etc. 
1 300 h. p. Filer & Stowell Corliss engine. 
1 small auxiliary engine. 
1 large 4-block Filer ee Stowell carriage. 
1 Filer & Stowell saw mandril, circular. 
1 12” shotgun wed complete, 
1 Wickes Pos” a 
1 four-saw Filer % Stowell edger. 
30 live rolls, trimmers, cut-offs etc. 
1 16x30 Woods sizer. 
1 40 h. p. Atlas engine for sizer. 
— Room Machinery: 
1 6x10 upright engine. 
2 Covel circular saw filing machines, 
1 Baldwin T. & Bolton filing machine. 
1 Wickes gang swage machine. 
1 gang saw filing machine. 


~ 


gang saw swages, complete. 
1 Covel circular saw swage. 
Sawmill machinery and filing room machinery, together 
with all shafting, pulleys, boxes, millwright work, founda- 
tions, belting, conveyors —_ 
Planing Mill Machiner 
8 Atlas boilers, 1 80 h. p., 2 60 h. p. 
1 Filer & Stowell 350 h. p. Corliss engine. 
1 6x15 Woods matcher, 
1 6x15 Fay & Egan matcher. 
1 6x9 Fay & Egan matcher. 
1 6x15 Hall & Brown matcher. 


(Continued in next column.) 





(Continued from preceding column.) 
6x15 S. A. Woods moulder. 
Two-saw Smith edger. 
Hall & Brown circular re-saw. 
automatic grinder. 

63 lumber trucks, 

2 “haul-in” rigs. 

Together with all shafting, pulleys, boxes, millwright 
work, belting, conveyors and tools. 

Steam Dry Kiln Equipment: 

1 large double kiln, 30xiv0., 

2 small single kilns, 14x90. 

Together with all kiln trucks etc. 

Waterworks System: 

1 elevated water tank and tower. 

5 “Marsh” deep well steam pumps. 

Together with all hydrants, hose and piping system 
throughout the plant, 

Electric Light Plant: 

1 New Western Electric Company combination dynamo 
and engine, direct, complete, with toundation, switchboard 
etc. ‘Together with all poles, wiring, arc lamps, drop lights 
etc, 

Sand Dryer: 

1 sand drying outfit, complete. 
Platforms and Runs: 

All platforms and runs, complete. 
Machine Shop Machinery: 

One stationary engine, one forge fan, one set anvil tools, 
one wheel press, one lathe, one Iairbanks scales, two sets 
stocks and dies, four hand hammers, one forge, one 350- 
pound anvil, one drill press, one band saw, one threading 
machine, three vices, twenty-four wrenches, three sledge 
hammers together with all shafting, pulleys and other small 
tools and equipment. 

Machine Shop Supplies: 

Three and one-half tons (about) wrought iron, 25 car 
links, 2 pair wheels and axles for 30-ton cars, 5 pair new 
wheels “and axles for 20-ton cars, 44 OK wheels 33”, 18 OK 
axles, 2U0-ton; 18 OK wheels, 24”; 46 draw timber keys, 
43 oil boxes, 9 automatic couplers, complete; 21 center 
plates, 34 queen posts, 14 draw timber luys, 64 side bear- 
ings, 24 column guides, 37 brake shoes, 23 brake heads, 10 
columns, 24 oil box wedges, 28 fulcrums, 10U bolts, %x20; 
luv bolts, 54x18; 50 bolts, %x16; 50 bolts, % x12; 50 
bolts, %x18; 50 bolts, %x20; 100 bolts %x12; 100 bolts, 
%,x16; 50 bolts, %x14; 50 bolts, %xV; 5U bolts, 14x14; 
50 bolts, 1x21; 200 ,, pounds nuts, 150 pounds washers, 25 
pounds set screws, 25 pounds rivets, 1 barrel cylinder oil, 
1 barrel castor machine, 2 barrels black oil, 4 barrels lubri- 
cating grease, 200 feet be hose, 50 feet 1%,” hose, 20 R. KR. 
shovels, 5 R. R. lanterns, 2 dozen lantern globes, 3 caboose 
markers, together with miscellaneous small quantities of 


rope, packing etc, 
DIVISION B. 

All and singular the railroad equipment, consisting of 
locomotives, cars, ties, rail, bolts, oulichen, McGilfert loader, 
vamp equipment ete., and ‘all tools, spikes, angle bars, roll: 
ing chains, jacks etc., viz.: 

RAILROAD AND LOGGING EQUIPMENT. 
Locomotives: 

One 55-ton, 6-wheel locomotive, No. 479, in good condi- 
tlon; one four-wheel locomotive, wrecked, useless, junk. 
Cars: 

One caboose, side door, No, 41144; one gasoline railroad 
motor cars, two push cars, 

i Cars: 

Twenty-two flat cars, air brakes, MCB couplers, length 
40’, capacity 60,000 pounds. Seven fiat cars, air brakes, 
MCB couplers, length 34’, capacity 40,000 pounds. Twenty 
seven skeleton log cars, link coupling, length 380’, capacity 
40,000 pounds, Eleven skeleton log cars, MCB couplers. 
length 30’, capacity 40,000 pounds. One skeleton log car, 
length 40’, capacity 50,000 pounds, MCB and air. One 
flat car, MCB couplers, no air, length 40’, capacity 60,000 
pounds. One skeleton log car, MCB couplers, length 28’, 
apacity 40,000 pounds. Two flat cars (under construction), 
40’, 60,000 pounds, MCB and air. One caboose, 28’ long, 
MCB couplers, air brakes, lockers ete. 


AT FRANKLINTON, LA. 
McGiffert Loader and Skidder, with Following: 

1500’ wire cable, 4%”; one monkey wrench, one pair skid- 
uing tongs, one 14” eyebolt, one extra _—-, four brasses 
babbitted; five solid wrenches, two mauling pins, two fric- 
(lon pins, three extra sheaves, one brass bushing, one pair 
brass rings. 

Camp Cars: 

Kight gray painted camp cars, on wheels. Two red 
painted cars, on wheels. Four small plain camp cars, on 
wheels. Two lever cars. One push car. 

Movable Shacks: 

Twenty- nae movable houses, 
Water Su 

One 5xé A American Steam Pump Company pump, No. 
89633. One 5 to 8 h. upright donkey engine. One 4000- 
gallon Harry Bros. OK G. iron tank. 

Ties: At Franklinton, La. 

10,965 6x8 heart hewn ties (laid). 539 6x8 heart hewn 
ties, on right of — 
bbe > At Zona 

425 6x8 heart 2. ties (laid). 369 6x8 heart hewn ties 
on right of way. 

Estimated Spikes, Bolts and Angle Bars 

In track: 55,652 spikes, 2582 angle caen, 5164 bolts. 
Switches: 

Kive switches, complete, at Franklinton. ‘Three switches, 
complete, at Zona, 

Property at Zona, La. 

One pusb car, one sand dryer, 161 pieces galvanized tron 
roofing, seventy-five pieces galvanized iron roofing at Frank- 
linton, fifteen kegs spikes, one two-wheel Bender wagon, one 
set pony engine trucks (junk). 

Rall: At Franklinton, La. ‘ 

‘ eo feet on right of way, 38,728 feet laid, total 46,400 
eet. 

Rall: At Zona, La 

5000 feet good rail on right of way, 1488 feet laid, 9570 
feet junk, total 16,058 feet. 
Rail: At Ramsay, La. 

2580 feet 56-pound rails, 1900 feet 45-pound rails, 1830 
feet 35-pound rails, 1020 feet 18-pound rails, total 7330 feet. 
Chains: 

Three 45’ rolling chain, 5-16”, three 42’ rolling chain, 
5-16", one 40’ rolling chain, 5- 16”, one 43’ rolling chain, 
5-16", one 34’ rolling chain, 5-16”, one 52’ rolling chain, 
5-16”, twenty-two 5- 16—8’ pulling chain, five %—8’ pulling 
chain, ten 5-16—19’ snaking chain, 5-16x19’; five pale snak- 


ing tonks, 1-3”. 
DIVISION C. 


All and singular the tracts of land belonging to said de- 
fendant on which there is growing timber, together with all 
lumber on hand, and all the timber, standing or down, to- 
gether with all rights of ways of said defendant, and all 
and singular the right, title, interest, claim, demand, or 
equity whatsoever kind of said defendant in and to any 


St at peek et 


and all contracts or agreements to purchase timber or: tim- 
ber lands; and also all and singular defendant's rights, title, 


(Continued in neat column.) 
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interest, claim, demand, or equity whatsoever in and to its 
certain contract or contracts with the New Orleans Great 
Northern Railroad Co., regarding certain trackage rights 


ete, viz.: 
Real Estate one Rai mber 

1. The SW \% . the SE 4; the NE "y of the SW \:; 
the S % of the NE 4; and the N % of the SE \; situated 
in St. Tammany parish, La., in Sect. 14 in T 5 8, R 10 B; 
LESS 20.66 acres situated in the NW 4% of the SE 4% of 
said above section, sold to Louis Lee on March 5th, 1904, 
as per deed registered in conveyance book 39, pL 172, of St. 
Tammany parish. TIMBER ESTIMATED AT 955, 000 FEBT. 

2. The E % of the SW % and the W % of the SE \4 
of Sect. 23, in T 5 8, R 10 EK, in St. Tammany Parish, La, 
TIMBER ESTIMATED AT 50,000 FEET. 

The foregoing described lands were acquired -! the Green- 
law Lumber Company, Ltd., from the Greenlaw Lumber 
Company of Illinois, on February 24, 1903, by act before 
J. B. Lancaster, a notary for St. Tammany parish, rezis- 
tered in conveyance office book “B-3,”’ p. 263, et seq. of St. 
Tammany parish. 

Also part of the property firstly de scribed above, to-wit: 
The S % of the NE % of Sect. 14, T5 8, R 10 KE, was 
acquired by the Greenlaw Lumber Company, Ltd., from S8. D. 
Bullock by a private act to correct description, dated July 
3, 1908. Registered in conveyance book ‘A-3,” p. 521, St. 
Tammany parish. 

Also a part of the property secondly described above, to- 
wit: The SE 4% of the SW \% of Sect. 23 in T5 5S, R 10 E, 
was acquired by the Greenlaw Lumber Company, Ltd., from 
Joshua E. Gaines, by act before Jos. B. Lancaster, notary 
for St. Tammany parish, dated June 5th, 1903. Registered 
in conveyance book “A-3,” p. 391, of St. Tammany parish. 

3. All that certain portion of land situated in St. Tam- 
many parish, and described as the W % of the Ww Y% of 
Sect. 2, in T 5 S, R 10 KE, CONTAINING 160 ACRES, more 
or less. TIMBER ESTIMATED AT 1,310,000 feet. Being 
the same property which the Greenlaw Lumber Company, 
Ltd., acquired from I. W. Hosmer by act before Jos. B. 
Lancaster, a notary for St. Tammany parish, on Feb. 7th, 
1903. Registered tn conveyance book “B-3,” p. 196. TO- 
GETHER WITH ALL TIMBER THEREON. 

4. A certain parcel of land situated in Washington parish, 
La., being the NE 4% of the NE \% of Sect. 1, in T 48, R 
10 'E. TIMBER ESTIMATED AT 330,000 FEET. Being 
the same property which the Greenlaw Lumber Company, 
Ltd., acquired from Jonas Tyner under act dated Aug. 25, 
1903. Registered in conveyance book 7, p. 516, of Wash- 
ington parish, WITH ALL TIMBER THEREON. 

5. Five certain lots of ground situated in Washington 
~——, La... Sect. 31, T 3 8, R 11 E, designated at lots 1, 






> and 5, and containing in all 152.64 acres. TIMBER 
EK 'STIMATED AT 925,000 FEE’ ALSO 540 ACRES OF 


LAND, situated in said Washington parish, La., in the Geo. 
Ellis Headrights, Nos. 45 and 58, in townships 3 and 4, R 
11 E, bounded on the north by Mrs. T. B. Erwin, on east 
by Bogue Chitto river, on south by Stockstill & Spears, and 
the balance of said Headright: LESS 10 ACRES in Head- 
right 45, sold to J. M. Tyner and wife on Aug. 25, 1903, as 
yer deed registered in conveyance book 8, p. 61, of Wash- 
ngton parish. TIMBER ESTIMATED AT ,725,000 FEET, 
being the same property which the Greenlaw Lumber Com- 
pany, Ltd., acquired from Mrs. Nancy A. sane on July 
20, 1903, reg istered in conveyance book 7, p. 

TIMBE R Pu RCHASED BY SAID GRE 0} NL AW LUMBER 
COMPANY, LTD., SEPARATE FROM LAND, WITH RIGHT 
TO CUT AND REMOVE SAME, TOGETHER WITH ALL 
ee RIGHTS OF WAY OVER SAID LANDS, 

oO 

i. AD timber 10 inch at butt and upward on lot 4 of 
Sect. 7, in T 5 8S, R 10 E—20 years to cut. Acquired from 
Covington Naval Stores, Ltd., by private act dated May 4, 
1907, registered in the conveyance book 46, p. 334, St. Tam- 
many parish. 

y All timber on the E% of the SE \% of Sect. 34, in T 
5 8S, R 10 E, from 8 inches in diameter up,—no time limit 
to cut. Acquired from Jas. I. Finch by private act dated 
Sept. 23, 1903, registered in conveyance book “D-3,” p, 27, 
of St. Tammany parish. 

3. All the PINE TIMBER on the following described 
lands in Washington parish, La., to be cut within twenty 
years from Sept. 5, 1903, to-wit: 

(a) In ee 4 2 south, range 10 east: Section 11, 8 % 
of the S % of the SE 4%; SE \ of Sw y. Sec ‘tion 12 
SW 4% of NW 4; NW % of SW 4%: S ¥, of SW \% of 
SW %. Section 13, SE 4%, EXCEPT 40 ACRES IN CEN- 
TER: S % of SW 4%; NW iy of SW 4; NW 4% of NW \;: 
26 acres in cast part of SW \% of NW’ 4%; and NE ¥ of 
NE \. Section 14, NE 4 of NE 4; 17 ‘acres in W i, of 
SE 4% of NE \4; rd of of NE \; Ww % of SE 4%; SE % 
of NW 4: NE % of SW \%, and NE \¥% of SE \. 

Headright 56. Giddeon Yarborough Headright. 

(b) In township 1 south, range 11 east: 

Section 34, NW % of SW \. 

Headright "38. 480 acres in Headright 38. 

(c) In township 2 south, range 11 east: 

Section 2, SE 4% of NE \. Section 4, NW \% of SE 
Y%. Section 8, E % of SW \. Section 10, W % of SW 
ry. EXCEPT 3 ACRES IN NE CORNER. Section 15, W 
of NE 4%, SE 4% of NW %; NE % of SW \._ Section 
16, all of section 16, EXCEPT "49- ACRE farm in SE \% of 
NW A and NW \% of SE ¥%, Section 19, NE 4 and SE \4 
Section 20, 8 4 of SHY : N NW 4 of SEY: SW of NEY : 
SE \ of Nw 4; and NE % of SW \. Section 21, W % of 
aw % of SW Y4; NW 4%; N % of NE \%, and W ¥% of 

Y. Section 28, S % of NE ¥% of NW \. Section 29, 

Sy V % of NE \; sw ¥% of NE 4%; W % of SE \, and 
SE ¥% of SW \. Section 30, N % of NE \% of NW \. 
Rection 32, NW of NE \:;: lot 1; 14 acres in lot 4, and 
NE of the NW Headright ‘39. William Simmons 
Heaadghe No. nee niiaright 40, Jno. Miller Headright No. 
40, EB XC EPT N of S 

(da) In "nants 3 ane Tange 11 east: 

nwo sy, all of fractional section 6, to-wit: NW ¥% of 

h of NW 4%: SW \%; 8S Y, of NE %, and SE 
- endright 50, Simmons Headright No, ‘BO. goctee 8, 
SW % and NW Yy, of SE \%. Section 5, N % of SW \; 
SW % of SW 4; E % of E & of NW \ (lot 3) and lot 
1. Section 15, W % of SW \. Section 16, NE 4%; SW % 
of NW % 5 SW % and SE \. Section 17, dF A of SE \. 
Section 21, 8 % of NW 4%; NW \% of NW4%: N & of 
SW \. Section 22, W % of SE 4%; SW % of NE \; 
S % of NW %; NE \% of SW ¥, and SE ¥% of SW \. 
aest on i. SE 4% of SE 4%; ‘WwW % of NE % of SE \, and 

)% of NE \. Section 26, SW \4 of SE %» —. - ree 
ny y%. Section - ww y, of NE 
NW aw it’ of NW %: SE % of ‘NW ww LY 
NM gt SW Section 28 SE“ of Nb %, aud NE % 
o 4 
Section 35.—NE % of SE 4: SE 4% of NE 4%; NW % 
of NE 4; and NE \¥4 ry NW \. 

Section er adad %;S8 % of NE 4; E E % of SE \, and 
S % of NW 

(e) IN TOWNSHIP 1 SOUTH, RANGE 12 EAST 
swe 82.—NW % of SW %, and N \% of SW y of 
(f) IN bak ge 2 SOUTH, RANGE 12 EAST. 

Section 6.—NW % of NE 4%; NW 4%; N % of SW X&, 
ane SW % of sw . 

Note: All the pine timber on the lands thirdly described 
above was acquired by the Greenlaw Lumber Company, Ltd., 
from Babington Bros., Ltd., by act before P. B. Carter, a 
notary for Washington parish; La., on September 5, 1903. 
Registered in Conveyance Book No. 7, folio 588 et seq. of 
Washington parish. 


(Continued in next column.) 
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The foregoing timber is estimated to equal 41,170,000 feet, 
more or less; also the rights-of-way over said lands to cut 
and remove said timber. 

RIGHTS OF WAY. 

1. A right-of-way 33 feet wide across a portion of the 
Robert Simmons Headright 49, in T 3 8, R 11 E, and across 
the Robert Simmons Headright 38, in T 2 8, R E; for 
the purpose of building a log road from Bogue Chitto branch 
of New Orleans and Great Northern Railroad in a NE direc- 
tion into timber owned by Greenlaw Lumber Company. Ltd. 

Acquired from C. L. Varnado, Shaw and Burns, under deed 
dated May 9, 1908. Registered in Conveyance Book 13, p. 
706, in Washington parish, La. 

2. A right-of-way 33 feet wide across E % of SE % of 
NE \% of Sec. 18, in T 2 8S, R 10 EB. 

Acquired from Caroline Letchworth under deed dated 
March 19, 1910. Registered in Conveyance Book 16, p. 423, 
in Washington parish, La. 

CONTRACT WITH THE NEW ORLEANS GREAT NORTH- 
ERN RAILROAD COMPANY. 

All the rights, claims, demands, equities etc., in favor of 
the Greenlaw Lumber Company, Ltd., belonging to or grow- 
ing out of a certain contract by and between the Greenlaw 
Lumber Company, Ltd., and the New Orleans Great Northern 
R. R. Company, dated the 26th or the 28th of April, 1906, 
relative to trackage, rights etc., etc. 


CONTRACTS. 


All rights, claims, demands, equities etc., in favor of the 
Greenlaw Lumber Co., Ltd., belonging to or growing out of 
a certain agreement or contract of sale of timber, dated 
April 30, 1910, made with the Babington Bros., Ltd. 

All rights, claims, demands, equities etc., in favor of the 
Grecnlaw Lumber Co., Ltd., belonging to or growing out of 
a certain agreement or coutract, dated May 25, 1905, made 
with the Covington Naval Stores Co., Ltd., regarding the 
leasing and purchasing of timber. 


DIVISION D. 

All and singular of the several parcels or tracts of land 
cut over by the defendant herein, viz.: 

1. Headright No. 38, containing 240 acres, more or less, 
situated in St. Tammany parish, La. in T 5 8, R 10 EK, 
lying on the east side of the Tchefuncta river; said river 
forming the western boundary. 

2. The E % of NW % and the W % of W \% of NEY, 
etente? in St. Tammany parish, La., in Section 9, in T 5 5, 
R 10 E. 

3. <A portion of land in St. Tammany parish, La., being 
the SE portion of private claim, Sec. 39, in T 5 S, R 10 E, 
and also that portion of said Sec. 39 east of the Tchefuncta 
river, in T 5 8, R 9 E, and south of conditional boundary 
line dividing lands of Thos. Carlisle and N. Fendlason, and 
described as follows: “Commencing at the SW cor. of Sec. 
39, thence E 41 chains 41 links to a stake in gum pond, 
being the SE corner of Sec. 39; thence N, 15 degrees W, 
91 chains 33 links to stake set on E boundary, making said 
conditional line; thence along said line W 30 chains 8 
links to Tchefuncta river and following meanders of said 
river to a post N, 15 degrees W, 3 chains 33 links of said 
SW corner; thence 3 chains 33 links along W boundary to 
place of beginning; containing 262% acres more or less, 
as per survey made by J. M. Yates on Nov. 22, 1902; LESS 
20 acres, more or less, sold to Andrew J. Toney on Sept. 23, 
1907, as per deed registered in Conveyance Book 48, p. 423, 
of St. Tammany parish. 

4. The N \% of the W % of the SW % of Sec. 26, in 
T5 8, R10 E, in St. Tammany parish, La., EXCEPT a strip 
of ground fifty feet wide over the W % of the SW \, lying 
N of road known as Lee Road, sold to the B. La. R. R. Co. 
for a right-of-way, as per deed registered in Conveyance 
Book 48, > 417, of St. Tammany parish. 

5. The N% of the E % of SE \% of Sec. 27, in T 5 8S, R 10 
E, in St. Tammany parish, La., EXCEIDT a strip of ground 
fifty feet wide across the E % of the SE\, sold to the E. 
La. R. R. Co. for right-of-way, as per deed registered in Con- 
veyance Book 48, p. 147, of St. Tammany parish. 

6. The N &% of SW % of Sec. 1, in T 6 8, R 10 B, in 
St. Tammany parish, La., EXCEPT a strip of ground fifty 
feet wide across the N % of the SW \, sold to the E. La. 
R. R. Co. for right-of-way, and EXCEIT, also, a piece of 
land 100 feet square in the NE \% of the SW 4, also sold to 
the E. La. R. R. Co., on which the depot is located, as per 
deeds registered in Conveyance Book 48, folios 417 and 20, 
St. Tammany parish. 

The W % of the SW \% of Sec. 2, in T 6S, R 10 £, 
in St. Tammany parish, La. 

All the foregoing described lands were acquired by the 
Greenlaw Lumber Co., Ltd., from the Greenlaw Lumber Co. 
of Illinois on February 24, 1903, by act before J. B. Lan- 
caster, a notary for St. Tammany parish. Registered in 
Conveyance Office, book “B-3," p. 263, et seq., of St. Tam- 
many parish, 

8 A certain tract of land situated in St. Tammany 
parish, in Sec. 23, T 5 8S, R 10 E, to-wit: Commencing at 
the SW corner of lot 1 of said Sec. 23, and measures 8S 6 
chains and 63 links to a stake for a starting point; thence 
N, 86% degrees E, 2 chains and 36 links to a stake; thence 
N, 10 degrees E, 6 chains and 85 links to a stake; thence 
N, 7 chains and 27 links to a stake; thence S, 10 degrees 
W, 3 chains and 24 links to a stake; thence N, 86% degrees 
E, 3 chains to a stake on the W edge of the factory road; 
thence 8S, 9 degrees E, along the W side of said -factory 
road, 25 chains and 86 links to a stake; thence 8, 86% 
degrees W, 8 chains to a stake in pasture; thence N, 10 
degrees W, 5 chains to a stake; thence N, 70 degrees W, 
13 chains and 50 links to a stake on the west side of Oat 
Patch; thence N, 16 degrees E, 6 chains and 25 links to a 
stake; thence W, 14 chains and 50 links to a stake; thence 
N, 5 degrees EB, 9 chains and 50 links to a stake; thence 
86% degrees E, 18 chains to point of beginning, CONTAIN- 
ING 56.99 acres, and embracing a portion of the NW \ of 
the SE 4%; the SW % of the SE %; the SE %&% of the 
SW \%, and the NE \% of the SW% of said Sec. 23 in said 
above township and range. 


Being the same property acquired by the Greenlaw Lum- 
ber Co., Ltd., from Joshua E. Gaines, by act before Jos. B. 
Lancaster, a notary of St. Tammany parish, dated June 5, 
1903. Registered in Conveyance Book “A-3,” p. 391, in the 
Recorder's Office for said parish. 

9. FOUR (?} CERTAIN TRACTS OF LAND SITUATED 
IN ST. TAMMANY PARISH, LA., IN SECTION 17, IN 
TOWNSHIP 6 SOUTH, RANGE 11 EAST, TO-WIT: 

(a) A certain portion of land commencing at point 281 
feet west from the NE corner of the SE % of Sec. 17, in 
said above township and range at a stake; thence 8 66 feet 
to a stake; thence west parallel to the north boundary 1281 
feet to SW boundary line of land previously sold by Chas. 
Green to the Greenlaw Lumber Co., Ltd.; thence in a 
northeasterly direction to said N boundary line; thence east 
AChES line to point of beginning. SONTAINING 1.71 


(b) A certain portion of land commencing at NW corner 
of the SW % of said Sec. 17, in T 6 8, R 11 EH, Greenburg 
District; thence 8, 32 degrees E, along the E side of the 
Holmesville road, 15 chains and 33 links to a stake; thence 
‘, 36% degrees E, 15 chains and 35 links to a stake on 
northern boundary line of said SW % of Sec. 17; thence 
W along said boundary line to point of beginning, forming 
a triangle, and CONTAINING 11.76 ACRES. 

ic) A certain parcel of land commences at a point on 
the E side of the Holmesville road 15 chains and 383 links 
8, 32 degrees E from the NW corner of the SW \% of said 
Sec. 17, in T 6 8S, R 11 E: thence N, 36% degrees E, along 
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the south line of property previously sold by Chas, Green 
to Greenlaw Lumber Co., Ltd., 2 chains and 26 links; thence 
S, 43 degrees E, 2 chains and 12 links to a stake; thence 8, 
47 degrees W, 2 chains and 26 links to a stake on E side 
of the Holmesville road; thence N, 32 degrees W, along the 
E side of said Holmesville road to point of beginning, con- 
taining % acre, more or less. 

(d) A certain parcel of land commencing on a point in 
the Holmesville road, which point is the SW corner of land 
previously sold by Chas. Green to Greenlaw Lumber Co., 
Ltd., on April 11, 1903; thence S, 32 degrees E, along the 
Kk side of the Holmesville road 1 chain and 60 links to a 
stake; thence N, 58 degrees EK, 3 chains and 75 links to a 
stake; thence N, 32 degrees W, 3 chains and 57 links to a 
stake on the south boundary line of the land belonging to 
the Greenlaw Lumber Co., Ltd.; thence 8, 47 degrees BH, four 
chains to point of beginning, CONTAINING 1 acre, more or 
less. Said land is situated in the SW \% of said Sec. 17, to- 
gether with all improvements, 

LESS, from said above described tracts of land, the fol- 
lowing described parcel of land, to-wit: Commencing at the 
SW corner on IE side of Holmesville road, the piece of 
land purchased by the Greenlaw Lumber Co., Ltd., from 
Chas. Green (Book 44, p. 23), or the NW corner of land 
purchased by T. C. McLain from Chas. Green; thence N, 
55 degrees E, 123 feet to a stake; thence N, 42 degrees 
W, 100 feet; thence south, 40 degrees W, 117 feet to E 
side of Holmesville road; thence $, 32 degrees EB, 65 feet 
to point of beginning, being a portion of said Sec. 17, in T 
6 $8, R 11 E, which said Greenlaw Lumber Co., Ltd., sold 
to Babington & Thomas, as per private deed dated March 
5, 1906, and registered in Conveyance Book 48, p. 81. 

SAID ABOVE FOUR TRACTS OF LAND, together with 


all improvements thereon, LESS the above portion noted 
sold to Babington & Thomas. 
Said above four tracts of land were acquired by the 


Greenlaw Lumber Co., Ltd., from Chas. Green by four (4) 


private deeds. Said first above described tract, by deed 
dated July 29, 1903, registered in Conveyance Book No. 


“A-3,” p. 543. 

Said second above described tract, by deed dated April 
11, 1903, registered in Conveyance Book “B-3,” p. 858. 

Said third above described tract, by deed dated Sept. 21, 
1905, registered in Conveyance Book 42, p. 278. 
Said fourth above described property (d), by deed dated 
Oct. 17, 1905, registered in Conveyance Book 44, p. 23. 

10. The E % of the NW 4; the E \& of the SW \& of 
See. 18, in T 5 8, R 10 BK, in St. Tammany parish, CON- 
TAINING 160.96 ACRES. 

Acquired by the Greenlaw Lumber Co., Ltd., as follows: 

Krom Josephine Willey and Lydia Willey by private 
act, dated Jan. 14, 1903. Reg. Conv. Book “B-3,” p. rh 

2. From Josephine Core and P. Schultz, ber husband, 
by private act of sale, dated Jan. 19, 1907. Registered in 
Conveyance Book 48, p. 24, of St. Tammany parish. 

WITH ALL IMPROVEMENTS THEREON, 

11. A certain parcel of land situated in St. Tammany 
parish, being in SECTIONS 17 and 18, T 6 8, R 11 E, 
to-wit: Commencing 100 links south of the mouth of Four- 
Mile branch at a 4-Inch bay tree at the right of the Bogue 
Valaya river marked ‘‘*X"; thence 8S, 78 degrees 81 minutes 
west, 12 chains and fifty links; thence S$ 5 degrees EK, 6 
chains and 83 links; thence 8 62 degrees W, 8 chains and 
16% links; thence 8S 17 degrees 3 chains and 16% links to 
a stake set 7 links 8S, 70 degrees and 45 minutes west of a 
4-inch black jack tree; thence 8, 20 degrees 30 minutes E, 3 
chains and 80 links to a stake set on KE side of Lolmesville 
road, which is the NW corner of Chas. Green's homestead, 
and also the 4% section stake on a division line between 
Sections 17 and 18, in T 6 8, R 11 E; thence north, 32 
degrees west, along the east side of Holmesville road 18 
chains,and 68 links to a stake, which is the stake estab- 
lished between Maurice Plauche and Forrest Griffin; thence 
N, 61 degrees EK, 20 chains and 78 links to a black tree 8 
inches in diameter marked “X," on the E bank of the Bogue 
Falaya river; thence in a southerly direction, following the 
meanderings of said river, to the point of beginning BAID 
TRACT CONTAINING 12 ACRES, more or less, being the 
same property which the Greeulaw Lumber Co., Ltd., 
acquired from Forrest Griffin by act before Jos. B. Lancaster, 
a notary for St. ‘Tammany parish, on January 6, 1903. Regis- 
tered in Conveyance Book “L-3,” p. 194. 
MB iin ALL DWELLINGS AND IMPROVEMENTS 
THEREON. 

12. A certain parcel of land, with all buildings and im- 
provements thereon, situated in St. Tammany parish, La., 
being the NE 4 of Sec. 27, in T 5 8, R 10 BE, BSt. Helena 
Meridian, CONTAINING 157.88 acres, LESS a strip of 
ground fifty feet wide sold to the KE, La. R. R. Co. for a 
right-of-way, as per deed registered in Conveyance Book 48, 
p 


— 


. 418. 
Being the same te get which the Greenlaw Lumber 
Company, Ltd., acquired from Hy. J. Smith and Thos, M. 
Brown by act before Jos. B. Lancaster, a notary for St. 
Tammany parish, dated April 13, 1904, registered in Con- 
veyance Book “C, 3,” p. 580, of St. Tammany parish, 

WITH ALL IMPROVEMENTS THEREON, 

13. <A certain parcel of land situated in St. Tammany 
parish, to-wit: Commencing at NW corner of lot 2 of John 
Marley Headright No. 43, In T 4 8, R 10 E, according to 
survey of estate of Vincent Populus by Thos. Garrally, sur- 
veyor; thence N, 58 degrees E, 15 a. m to a stake; thence 
8S, 47 degrees E, 14 chains to a stake; thence 8, 58 degrees 
W, 15 chains; thence N, 47 degrees E, 14 chains to point 
of beginning, CONTAINING 21 ACRES. 

Being the same property which the Greenlaw Lumber Co., 
Ltd., acquired from Sylvester Populus, by act before Jos, B. 
Lancaster, a notary for St. Tammany parish, on April 23, 
1904. Registered in Conveyance Book “C-3," p. 597, et seq., 
of St. Tammany parish. 

1 A certain portion of land situated in St. Tammany 
parish, La., being the SW % of Sec. 7, in T 6 8, R 11 B, 
Greenburg District, St. Helena Meridian, 

Being the same property which the Greenlaw Lumber Co., 
Ltd., acquired from Albert Theobold under private act of sale, 
dated Aug. 1, 1903. Registered in Conveyance Book “D-3,' 
p. 16, of St. Tammany parish. 

15. <A certain portion of land situated in St. Tammany 
parish, La., being the E % of the SW % of Sec. 34, in 
T5 8, R 10 B, CONTAINING 80 ACRES. 

Being the same property which the Greenlaw Lumber Co., 
Ltd., acquired from Adele Isaacs, widow of C. Isaacs, by act 
before Jos, B. Lancaster, a notary for St. Tammany parish, 
dated April 5, 1904. Registered in Conveyance Book “D-3,” 
p. 312, of St. Tammany parish. 

16. A certain portion of land situated in St. Tammany 
parish, La., being the W_ % of the SW % of Sec. 34, in 
'5 8, R 10 E, CONTAINING 80 ACRES. 

Being the same property which the Greenlaw Lumber Co., 
Ltd., acquired from Jones & VPickett, Ltd., by act before Jos. 
B. Lancaster, a notary for St. Tammany parish, dated June 
20, 1904. Registered in Conveyance Book 89, p. 177. 

17. A certain parcel of land situated in St. Tammany 
parish, La., being a portion of the SW % of Sec. 17, in T 6 8, 
t 11 E, of the Holmesville road, to wit: Commencing at the 
SW corner where the 60-foot strip of land lying on the N 
side of lands of L. Z. Dickey, previously sold by him to the 
Greenlaw Lumber Co., Ltd., joins the 11.76 acres sold the 
Greenlaw Lumber Co., Ltd., y Chas. Green; thence E 150 
feet to a stake; thence S, 36 minutes 3 seconds W, to a 
stake; thence west 120 feet to a stake on the east boundar 
line of land of the Greenlaw Lumber Co., Ltd.; thence N. 
36 degrees 30 minutes EF, 120 feet to point of beginning, 
CONTAINING 18,000 square feet. 


(Continued tn neat column.) 





(Continued from preceding column.) 


Being the same property which the Greenlaw Lumber 
Company, Ltd., acquired from L. Z. Dickey by private act 
of sale, dated April 10, 1907. Registered in Conveyance 
Book 47, p. 517, of St. Tammany parish. 

18. Three-fourths of Lot 5 of Square 6, in the town of 
Franklinton, Washington parish, La. aaa the same prop- 
erty which the Greenlaw Lumber Co., Ltd., acquired from 
T. B. Erwin & Son, by act dated Sept. 5, 1906. 
in Conveyance Book 11, p. 373, of Washington parish, 

19. A certain parcel of land situated in Franklinton 
Washington parish, La., containing 5.31 ACRES, which said 
land begins at the NE corner of the Jesse Day Headright 
No. 53, in T 2 8, R 10 E, and runs W 51.05 chains; thence 


Registered 


N, 47% degrees W, 3.92 chains; from this point runs N, 
47% degrees W, 1.03 chains; thence N, 43 degrees 20 


minutes E, 15.78 chains; thence 8, 48 degrees 5 minutes B, 
3.87 chains; 8S, 23% degrees W, 3.12 chains to a big ditch 
thence 8, 8 degrees 7 minutes W, down said ditch 1.77 
chains; thence 8, 22 degrees 37 minutes W, 3.23 chains; 
thence 8, 60% degrees W, 1.63 chains; thence 8, 75 degrees 
W, 4.53 chains; thence 8, 79 degrees W, 3 chains; thence 
N, 68% degrees W, 1.50 chains to the point of beginning. 
LESS certain portion of said above described tract sold to 
Mrs. C. Bickham, H. B. Gayer, W. J. Jones and T. B. Erwin 
& Sons, as per deeds to them duly registered, respectively, in 
Conveyance Books 11, p. 658; 11, p. 725; 12, p * 12, 
p. 783, and 14, p. 668. Being the same peceeryy which the 
Greenlaw Lumber Co., Ltd., acquired from C. M. Bickham 
by deed dated Aug. 31, 1906. Registered in Conveyance 
Book 11, folio 877, of Washington parish. 

20. A certain parcel of land situated in Washington parish 
La., being the 8 % of 76.08 ACRES of land in the David 
Terry Headright No. 44, in T 3 8, R 11 B, to wit: Beginning 
at SE corner of said David Terry Headright No. 44; from 
this point runs N 49.75 chains along the E boundary line 
of said headright to conditional corner established by former 
owners; thence 8, 32% degrees W, 39 chains to where said 
conditional line crosses a road; then sa‘d conditional line 
changes to 8, 13 degrees W, and runs 15 chains down Pig 
Branch; then 8, 57 degrees E, 9 chains to stake on the 
side of small branch; thence 8, 18 degrees B, 3% chains 
to stake at corner of fence; thence E 5 chains; thence 
S, 10 degrees K, 5.81 chains to south boundary line of sald 
headright; thence N, 72 degrees 50 minutes B, 13 chains and 
70 links to point of beginning. Being part of the same 
property which the Greenlaw Lumber Co., Ltd., acquired 
from the Covington Naval Stores, Ltd., by deed dated July 
17, 1909. Registered in Conv. Book 15, folio 271, of Wash- 
ington parish. 

21. The W % of lots 1 and 2 in Square 54 in the town 
of Franklinton, Washington parish, La. Being part of the 
property acquired from Mrs. C, Bickham, under deed dated 
Sept. 6, 1906. Registered in Conveyance Book 11, follo 374, 
in Washington parish. 

DIVISION E. 


All vehicles and parts thereof, together with 
and mules of the defendant, viz: 
Live Stock: 

2 mules. 


the horse 


1 horse. 
Vehicles, Etc.: 

7 8-wheel Lindsay log wagons, together with following 
extra parts: 

75 spokes, 200 wagon felloes, 49 hounds, 14 front center 
beams, 6 side center beams, 14 back side bars, 10 back center 
bars, 14 blank axles, 9 front bolsters, 9 back bolsters, 4 
extra skeins, 3 extra boxes, 39 ox yokes, complete; 20 ox 
yokes, plain; 58 hickory ox bows, 18 cant hooks, 5 extra 


chain hooks. 
DIVISION F. 

All furniture and fixtures of the defendant, viz: 
Office Furniture and Fixtures: 
“Coats” iron safe, 17”x2’6"x5’ (inside). 
iron safe, 16” deep, 34” wide by 2’ (inside). 
Burroughs adding machine. 
Smith Premier typewriter. 
Underwood duplicator. 
directors’ tables. 
standing desk, factory made. 
double standing desk, shop made. 
typewriter desk, complete. 
high stools. 1 letter ress. 
typewriter chairs. 12 office chairs. 
1 ro ler-top desk, with chair. 
TOGETHER WITH ALL stationery, pens, pencils, inks, 
waste baskets, stove, water. cooler, filing cabinets, paper 
racks, etc., ete. 
Schoolhouse Furniture and Fixtures: 

All benches, lamps, chairs, desks, school bell, blackboards, 


etc., ete, 
DIVISION G. 
TO BE SOLD SEPARATELY. 

1. One certain patent loader, style “G,” with all attach- 
ments and tools pertaining thereto, acquired from the Clyde 
Iron Works, viz: 

Steam Log Handling Machine: 

ONE (1) style “G" Rapid patent steam log handling 
machine, with swing boom, etc., complete. 

2. One (1) certain waterproof leather belt, 46 feet 6 
inches long by 24 inches wide, acquired from the Chicago 
Belting Company. 

The whole of the foregoing, as per detailed inventories on 
file in the above matter, to which prospective purchasers 
are referred. 

TERMS OF SALE—CASH, the adjudicatee or adjudicatees 
of the above property to make a deposit with the special 
master equal to ten per cent of the price of adjudication 
at the time of adjudication, and the adjudicatee or adjudi- 
catees shall assume the taxes for the year 1911 on the prop- 
7 adjudicated over and above the price of adjudication. 

n accordance with said decree and order of sale, I will 
offer the foregoing described property, as follows: 

1, THE SAWMILL, TOGETHER WITH ALL AND SIN- 
GULAR THE OTHER PROPERTIES OF THE DEFEND- 
ANT, AS FULLY DESCRIBED ABOVE UNDER THE 
HEADINGS MARKED, RESPECTIVELY, DIVISION A, B 
C, D, E and F, ALL AS A COMPLETE PLANT OR WHOLE 

2. THE PROPERTY DESCRIBED UNDER THE HEAD- 
yy MARKED DIVISION G WILL BE OFFERED SEPA- 


ELY. 

THEN, I WILL OFFER ALL OF THE PROPERTY, AS 
FULLY ABOVE DESCRIBED UNDER THE HEADINGS 
MARKED, RESPECTIVELY, DIVISION A, > D, E 
AND F, SEPARATELY. 

Should the highest and last bid for the property as a 
plant or whole, as described above under headings Division 

, B, C, D, E and F, exceed the aggregate of the highest 
and last bids for the properties offered separately under said 
headings, Division A, B, C, D, E and F, then the bid for 
the plant as a whole shall prevail; but should the contrary 
be the case, then the aggregate bids for the properties offered 
separately shall prevail: but should the bid for the whole 
equal the aggregate separate bids, then the bid for the plant 
as a whole shall prevail. 

And the special master is ordered to execute a deed or 
deeds of conveyance of the property or properties sold to 
the purchaser or purchasers upon an order from the Hon. 
United States Circuit Court for the Eastern District of 
Louisiana confirming such sale or sales, and upon payment 
or settlement of the purchase price or prices bid. 

ALFRED E. BILLINGS, 
Special Master. 


DN ek ld el el el ee 


RICHARDSON & SOULE, 
L. A. MORPHY, 
P. B. CARTE 

Solicitors for Receivers. 
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NOTICE OF PUBLIC SALE OF TIMBER, TIMBER 
LANDS AND MANUFACTURING PLANT AND 
EQUIPMENT OF SOUTHERN CARO- 

LINA LUMBER COMPANY. 


Notice is hereby given, pursuant to a resolution of the 
Board of Directors as Trustees of Southern Carolina Lumber 
Company, in liquidation, at a meeting thereof, duly convened 
and held, that the said Board of Directors as Trustees will 
offer for sale at public auction to the highest bidder, at the 
time and place hereinafter mentioned, all of the timber and 
timber lands of the said Southern Carolina Lumber Com- 
pany, situate in Marion County, South Carolina, and the 
manufacturing plant and equipment and logging equipment, 
and all the personal property of the said company, except 
choses in action and accounts and bills receivable, situate 
at or near the town of Marion, in said state of South Caro- 
lina, the same being generally described as follows: 

6,122-acres of timber lands in fee. 

30,602 acres of timber with time limit to cut of from 12 
to 20 years with provisions for extensions, 

The estimated timber on these lands is something in 
excess of 86,000,000 feet of short leaf pine, 31,000,000 feet 
of cypress and 45,000,000 feet of hardwood. 

Mill site of 22 acres. 

Manufacturing plant consisting of saw mill building, 


36x136, with three additions or extensions each 16x36. 


The same equipped with one Erie City Iron Works slide 
valve engine 10x36. : 

One Randal] Machinery Co. slide valve engine, 14x26. 

One 9 ft, Allis-Chalmers band mill. 

One Diamond Iron Works 6 ft. borizontal band resaw. 

One Mitts and Merrill refuse grinder No. 63. 

One Union Iron Works four saw gang edger. 

One 24 ft. Allis trimmer. 

One set of 81 lumber conveyor rolls. 

One three saw lath machine. 

One single saw bolter, 

One lath trimmer. 

One Perkins hand shingle machine. 

Saw filing equipment and machinery, together with va- 
rious attachments, tools, shafting, pulleys, belts ete. 

Boiler-house building, 50x52. 

Concrete 1-inch fire wall, 24x54. 

Seven boilers. 

Water works and electric light system. 

Planing mill building, 80x184, equipped with Buck Eye 
engine, 14 by 28, and three pening machines, with shaftings, 
fans, pulleys, connections etc. 

Six reinforced concrete dry kilns each 18x100, together 
with piping ete, 

809 dry kiln trucks. 

Cooling shed, 54x120. 

Sorting shed, 80x260. 

One lumber shed, 48x304, 

One lumber shed, 96x160. 

Veneer mill buildings, 32x128 and 32x96 and veneer and 
stave machinery not installed. 

Track scale (not set up). 

Office building, 30x30, with vault and fixtures. 

Store building, 32x80, with furniture and fixtures, 

Boarding house, two stories high, 30x52, 14 rooms, with 
furniture. 

Five large dwellings, each 30 by 56. 

Ten double houses for employees. 

Nine miles of rails, mostly 40 pound, about four miles of 
which are laid into the tlmber. 

One R. L. Locomotive Works locomotive. 

,One MecGiffert rapid loader. 

One McGiffert self-propelling log loader and skidder, to- 
gether with cables, chains, blocks etc. 

Twenty-five Russell logging cars. 

Seventeen movable logging camp buildings, 

Lumber and merchandise and other supplies that may 
then be on-hand. 


The said sale will be held at the company’s office at its 
plant at Marion, 8. C., on January 4th, 1912, at 2 o'clock 
p. m. Bidders will each be required to deposit before the 
sale with L. D. Lide, secretary of the company, at Marion, 
8S. C., a certified check on some responsible bank payable to 
the order of the company for the sum of $25,000, such 
checks so deposited 7 unsuccessful bidders to be forthwith 
returned after the sale is concluded. 


The check -of the successful bidder will be immediately 
turned over to the treasurer of the company to apply upon 
the purchase price, and will be forfeited to the company 
unless the sale is carried into effect within thirty days after 
the sale by the payment of the balance of the purchase price 
and the acceptance of deeds and conveyances, without notice 
or demand. ‘The abstracts of title to the company’s lunds 
and timber are in the hands of the secretary of the com- 
pany, at Marion, 8. C., and are there subject to examination 
and inspection; the custodians of the company's property 
on the ground will exhibit the property to any paren 
buyers. Correspondence may be directed to Mr. L. D. Lide, 
secretary, at Murion, 8. C., or to Mr. Charles I’, Ruggles, 
president, at Manistee, Mich. 


Dated at Marion, 8. C., November 18, 1911. 


L. D. LIDE, CHAS. F. RUGGLES, 
Secretary. President. 


FOR SALE-—SHINGLE MILL WITH TIMBER. 

A going, profitable, uptodate concern, cutting fifty to seventy- 
five thousand cypress shingles daily. All machinery new; 
surplus power; have timber several years’ cut; more con- 
venient to mill can be had. This is best constructed shingle 
mill in southwest Georgia, and on railroad. If interested 
write quick. Reason for selling, inexperienced and haven't 
time to look after it. 

Address “M. 50,” care AMERICAN LUMBERMAN, 








AN OPPORTUNITY TO PURCHASE AT 
Right price on good terms a splendid, going hardwood mill 
and factory. Well located, close to ample supply timber. 
Rail and water facilities. Good reasons for selling. 
Address “M, 48,” care AMPRICAN LUMBERMAN, 





ATTENTIGN SAW MILL OWNERS 
Manufacture your elm into barrel hoops at more profit 
than lumber. Will furnish machinery and take output. Ad- 
dress, “OPPORTUNITY,” care AMERICAN LUMBERMAN. 


FOR SALE. GOOD REASONS. 
Creamery Package and Barrel Factory, well equipped and 
located, in Wisconsin. 
Address * 





M. 3,” care AMERICAN LUMBERMAN, 


BENCH CARPENTER WITH $5,000 
For one-half interest in planing mill; can find exceptional 
opportunity in fastest growing town under irrigation. 
BOX 536, Willows, Cal. 


A VERY DESIRABLE MANUFACTURING, 
Planing mill or lumber plant, best of lecation in town of 
tour thousand inhabitants. Best timber section in state; 
cheap electric power can be had. . 

J. A. MOORES, Fayetteville, Tenn. 


WANTED-—MEN 











Who are looking for positions to advertise in the Wanted 


Employment columns of the AMERICAN LUMBERMAN. 





FOR SALE-SAW MILL—WITH TIMBER 


A going, profitable, up-to-date concern; -two mills, daily 
capacity 200,000 feet, planing mills, box factory, log rail- 
roads, everything needed, with timber owned and controlled 
sufficient to run forty years. Location in Southwest, very 
healthful and advantageous. Estate must be closed. A very 
great bargain and rare opportunity. Purchaser should have 
$500,000 cash and securities, or more. Deal with owners at 
first hand. E. 8. GOSNEY, Administrator, Pasadena, Cal. 





WANTED-—CAPITAL. 
lave exceptionally attractive proposition to offer manufac- 
turer or wholesale firm handling output. Proposition con- 
trols 200 million feet first class oak, red gum and cypress. 
Also 50 million feet yellow pine, mostly contracted for 
delivery at mill. Capital needed, $50,000.00, Location, 
Louisiana, Address 
“Pp. 4,” care AMERICAN LUMBERMAN. 


FOR SALE-SAW MILL IN INDIANA. 
A modern and going plant with planer close to railroad. 
Plenty timber. Must sell on account of ill health. 
Address “P. 12,” care AMERICAN LUMBERMAN, 








FOR SALE—SAW MILL PROPERTY 
At Ford River, Michigan, consisting of three band saw mill, 
shingle mill, tle and post mill, lath mill, docks, and trams, 
blacksmith shop and machine shop all stocked with tools, 
large store and office building, large boarding-house, large 
barns, sixty-three houses, lands etc., all of which will be sold 
at a bargain. Apply to 
THE I. STEPHENSON COMPANY, 
Wells, Delta County, Michigan. 


FULLY EQUIPPED PLANT, CONSISTING OF 
Buildings and machinery, for the manufacture of veneered 
doors, sash and trim. Switching facilities. To wind up an 
estate at half its value. Address 

666 ELLICOTT SQUARE, Buffalo, N. Y. 


FOR SALE—OR PART EXCHANGE 
One 200 acre farm at $100 and one 240 acre farm at $125 
per acre, four miles from Springfield, Ill, capitol of the best 
state in the Union. Will consider a good stock of lumber 
and hardware for one-half of either farm. Balance easy 
terms. Address “M. 9,” care AMERICAN LUMBERMAN, 


BARREL, BOX & CRATE MANUFACTURERS. 
We want to interest you in getting er | raw material for 
manufacturing boxes, barrels, crates etc. We have the plant 
and location. A splendid chance for an experienced man to 
make money. Address 
LONE STAR LUMBER CO., Jasper, Texas. 


SAW MILL OF 24M CAPACITY MUST MOVE. 
Want party with timber as partner, or can sell for one- 
seventh cost. J. H. UMLAUFT, Dorchester, Wis. 


WANTED-TO DISPOSE OF INTEREST 
In a going lumber proposition, saw and planing mill, healthy 
location in flourishing South Carolina town in heart of choice 
Hardwoods and Yellow Pine belt. Attractive proposition to 
experienced lumberman who will take $20,000 to $30,000 
stock in company and manage same. 
Address “W. 139,” care AMERICAN LUMBERMAN, 


FOR SALE—VENEER MILL 
Located in northern Wisconsin, complete with land, buildings, 
rower ete., all ready to run, Will sell at a price sure to 
nterest one one looking for a bargain in this line. It is 
equipped with Coe lathes, clippers and roller dryer. 
ddress “H. 106,” care AMERICAN LUMBERMAN. 


FOR SALE-SAW MILL, PLANING MILL AND 
Small retail yard on railroad siding, M. C. branch of N. Y. C. 
line. Will sell cheap to close an estate. 

Address RAY BEACH, Millington, Mich. 


FOR SALE—BIG TIMBER TRACT STATE OREGON 
With saw mill and full equipment; twenty million feet of 
standing timber; 85 péreent yellow pine; ten miles from 
railroad; mill capacity 20,000 feet dally ; also planing mill 
at railroad; will sell whole or part; strong inducements for 
investment; good reason for selling; big bargain. 

GEO. O, GANNETT, Syracuse, N. Y. 


FOR SALE-SAW MILL 
Located in northern Wisconsin, complete, with building, 
power equipment and all good sawmill machinery necessary 
for turning out high-grade band sawn stock. Will sell at a 
orice that can not help but interest anyone looking for a 
argain in this line. Address 
“H. 107,” care AMERICAN LUMBERMAN, 


[ TirSale = Misoellancous —] 


FOR SALE—HOT BLAST DRY KILN 

Made by the Buffalo Forge Company. 8 sections of coils 
set up, complete, with approximately 5,000’ of 1” pipe. 
Full housing for same. Fan wheel, diameter 7'4”x36” wide, 
full housing. Header valves and drip valves. Two mani- 
folds for connecting pipes to each section from main steam 
header, Blue prints for erecting. All in good first class 
condition. Address “M. 22,” care AMERICAN LUMBERMAN, 


FOR SALE 
One Buffalo Silent Meat Chopper, with 38 horsepower 
electric motor and switch stand attached; sausage stuffer, 
and Herz & Son lard press, also large cauldron kettle. 
Complete outfit will be sold at a bargain. 
BUNDY LUMBER CO., Bundy, Wis. 


FOR SALE—HARDWOOD DOWELS OR 
Any such small articles manufactured from hardwood. Can 


supply an unlimited quantity to parties who will make a 
long contract. 


Address “L. 22,” care AMERICAN LUMBERMAN. 


FOR SALE-STEAM SHOVELS. 
One _ 65-ton 2-yard “Marion” in fine condition. One 45- 
ton 1%-yard “Little Giant.” Prices and full description 
upon application. SHOOK & FLETCHER, 


Birmingham, Ala. 















































Overtime in the Mill 


don't necessarily mean overtime in the filing-room, 


if using “Chicago” Wheels. 
They cut quick—save time. 


None but the best of material is used in them, 
and the elastic bond forces each cutting point into 
the steel only far enough to secure best results 
and without dulling the points needlessly. 


Again, the bond is such that particles of metal 
do not readily embed themselves in it nor cling to it. 


They don't glaze, and instead, give always the 
fullest benefit of the cutting properties of the 
abrasive. 


“Chicago” Saw Gumming Wheels are quick 
cutting. 


And there are six more mighty good reasons 
why you should use them—all explained in our 


192-page booklet. Where shall we send it? 


Made by 


105 S. Aberdeen St., 
Chicago, Ill. 








What to Buy for 


CHRISTMAS 


Is a question that always stumps a man. 
If it’s for a lumberman, or a lumbermai’s 
family, or a lumberman’s friend, nothing 
could be better than one of ‘“T'he Lumber- 
man Poet’s’’ books. 


Resawed Fables 


is a prose book, the funniest book ever written about 
the lumber business, or any business, an investment 
paying steady dividends of laughter. Price $1, 
postpaid. 

In Forest Land 


is now in its third edition and has been enthusiastic- 
ally praised by thousands of men who in the woods, 
on the drive and in the mill and yard have lived the 
life it describes. It isa gift book, bound in silk cloth, 
stamped in gold and illustrated in tint. Price $1.25, 


postpaid. 
SPECIAL OFFER 


Both books should be in every lumberman’s library. 
Both will be send postpaid to one or separate ad- 
dresses for $2—an exceptional opportunity to solve 
the Christmas problem. 


AMERICAN LUMBERMAN 
431 South Dearborn Street, CHICAGO 


( Descriptive matter on request.) 





Watch Your Collections. 


“Collections by Retail Lumber Dealers” is the title of a 
64-page booklet containing over forty articles on this subject 
written by representative retail lumbermen in all parts of 
the United States. These articles take up every phase of 
the handling of collections, and give the experiences, ideas 
and suggestions of dealers who have given a great deal of 
care and thought to this end of their business. This is @ 
subject that should appeal to every retail lumber dealer, 
for unless collections are carefully and intelligently handled 
profits are bound to suffer. The articles first appeared in 
the AMERICAN LUMBERMAN and later were put in booklet 
form. An edition of 5,000 copies was exhausted shortly after 
it was issued. Another edition has just come from the 
press, and you can have one or as many copies as you desire 
at 15 cents each to cover cost of printing, postage and 
mailing. If you haven’t a copy, better send for one today, 
as it will probably be some time before another series of 
articles of this kind appears in print. 


AMERICAN LUMBERMAN 
431 South Dearborn Street, 


CHICAGO 
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Nothing 


but the best of good leather enters into 
the construction of our Swampers and 
Loggers Boots. 

This 1s why they are given the prefer- 
ence by wise-wearers all over the United 
States, 

We make all styles. Send for our cata- 
logue. 


Rindge, Kalmbach, Logie & Co.,Ltd. 


GRAND RAPIDS, MICHIGAN. > 


ual 





SAVE SAVE 
You You 
MONEY TIME 





RIGHT DENOMINATION AT A GLANCE 
The Self Indicating feature is found only in American 
Coupon Books. It will pay you toinvestigate, Made as you 
want them. Highest Quality. Accuracy Guaranteed. 
Our prices will interest you—write at once 
American Coupon and Ticket Company 
Sole Owners and Patentees 
AMERICAN SELF INDICATING COUPON BOOKS 








319-331 N. Albany Avenue Chicago, U.S. A. 








Brass and Aluminum Trade Checks 





STEEL LOG STAMPS ~*~ 
STENCILS es 
@£Y QUOTATIONS fPROw 


W.W. Wilcox & Co. 
325 Dearbors St., CHICAGO, 


ESTABLISHED (473 
, bal STHT On 














Buckskin Guaranteed Trousers 


Let us send samples by express paid of 
CORDUROY and FUSTIAN Trousers 
from $13.50 to $30.00 per dozen. 


THE BUCKSKIN BREECHES CO. 


EVANSVILLE, IND. 








WANTED TO BUY 


ALWAYS IN THE MARKET FOR 
Yellow Pine and Oak 
Railroad, Car and Track 
Material and Ties 








ANGUERA LUMBER CO. 
Fisher Building CHICAGO 

















NEW ORLEANS 





The Grunewald 


LARGEST, NEWEST, BEST 
HOTEL IN THE SOUTH 




















MR. DEALER! --- 


Why Don’t You Get The? 
Art-Glass Window Business 


HERE'S a chance for at 
least one good, live dealer 

in every town and city toadd a 
snug sum tohisbank accountby 
selling Foster-Munger art-glass 
church and house windows. 


The newest designs, best work- 
manship and highest quality are 
found in Foster-Munger goods 
~ yet the prices are about half 
=e” what others ask. Our made-to- 

rare * order windows sell at about 
the price of ordinary stock designs. 














We sell through dealers only and co-operate with them 
in every way. Sales come easy—the profits are liberal 
and certain. 


Write today for book 101 F showing 200 designs in 
actual colors. It’s the finest art-glass catalog ever put out 
and is a complete guide to the art-glass window business; 
the color engravings alone cost $5,000. Write us now 
and learn how to make more money without more work. 


"hefoster-T unser (6.ChicapoUSA 
AMERICA'S GREATEST SASH & DOOR HOUSD 


Our Book 107 F shows 68 choice new patterns in wide stile cottage 
front doors. Write for a copy. Prices are about the same as you 


pay for common doors. 
MESS TENTS, COOKING 


T E N T TENTS, STABLE TENTS 


Write for Prices and Estimates to 


Missouri Tent & Awning Co. 


210 Chestnut St., ST.LOUIS. DALLAS. MEMPHIS. 


































got them at an unheard of low 
limited number of the finest selected 


they perform like new. 





“A Machine a Minute” 


That was the Remington announcement several weeks ago. This remark- 
able sale, breaking all records in typewriter history, is the direct result of the 
constantly growing fame and tremendous popularity of the Remington Visible 
Models. In selling these latest Remingtons, previous models were 
accepted in part payment. We saw our opportunity for a ‘‘ Home Rup,” 
and put ina bid with the Remington people fer the turned in machines. We 

figure, and are thus enabled to offer a 


No. 6 REMINGTONS for $27.00!! 


Think of it! Remington No. 6 model at a price never heard of before! The world’s standard! The type- 
writer you always wanted! The machine that always sold for $100.00! The best built machine of its day and 
now the best rebuilt! Little used when we got them. 
Refinished and renickeled, they look like new. 









Now thoroughly reconstructed, realigned, readjusted, 











Absolutely and Fully Guaranteed. 


Like the brand-new machine as to qual- 
ity, efficiency, workmanship. They bear our 
trademark! The white hand under ‘* Factory 
Rebuilt.”” That trademark and the company 
back of it say that our guarantee is good 
and absolutely protects you. 











How to Get One of Them!! 


Sign attached coupon and mail at once. 
No obligation—no expense to you. We will 
mail you full particulars concerning our FREE 
TRIAL proposition. First come first served, 
of course. Offer holds good only while 
limited supply lasts. 


















LOG AND STEEL, RUBBER TIME & DATING 


STAMPS 


Trade Checks — Stencils 


KASPER STAMP & SEAL C0., °Sy-touis * 











MAIL, COUPON TO-DAY !!! 





American Writing Machine Company 





345 BROADWAY, - - 














American Writing Machine Gompany 


NEW YyorK”|) “”™ 


346 Broadway, NEW YORK, 

Please send me full particulars concerning Free Trial 
Offer of Remington Typwriter for $27.00, without any 
obligation or expense on my part, as advertised in 
American Lumberman. . 
















Address, 











YARD MEN 








ARE REQUESTED TO SEND FOR 
OUR DESCRIPTIVE BOOKLET WHICH 
TELLS ABOUT THE 


Bocks That Will Save You Money 


SEND A POSTAL GIVING NAME AND ADDRESS TO 


AMERICAN LUMBERMAN, 4° SegthDearbom CHICAGO 











‘OAK and BEECH FLOORING 


END MATCHED, BORED, HOLLOW 
Our Specialty, Mixed Cars Flooring and Lumber 


BACKED and POLISHED 
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this index refer to its other 


The alphabetical letters following a firm name in 
indicated by the similarly lettered headings. 


classifications as 











A—NORTHERN PINE. 


B—SPRUCE. 


C—HEMLOCK. 


Allegheny Lbr. Co...... acl 6 
Alpha Lumber Co... .aceiz 


Amer. Lbr. & Mfg.Co.aceijk 65 
Babcock & Co., E. V..acegk 64 
Badger Co., A. S.......- ac 
Bemis & Vosburgh...abciz 64 
Bradley, Miller & Co..... az 
Brooks & Ross Lbr. Co..aci 56 
Brown Bros., Lbr. Co.. .aci 
Buswell Lbr.& Mfg.Co...aci 55 
Central Penna. Lbr. Co. . .cz 
Central Warehouse Lbr. Co. 

Speeberh ees Sees e868 ahnz 19 
Cherry River Boom & Lbr. 

Cth 46backkaennswas ci 69 
Chippewa Lbr. & Boom Co.a 656 
Cleveland-Sarnia Saw Mills 

MS OE i's 004 0 d060 68 a 26 
Cloquet Lumber Co ...... a 25 


Coale Lbr. Co., Thos. Eabcefi 67 
Gomre Lhe. Oo. ...cecses- ac 
Craig, Geo. & Son..... bel 66-69 
Crookston Lbr. Co........ a 24 
Cummer-Diggins Co ....cij 71 
Cuyahoga Lbr. Co....... al 
Davison Lumber Co....abe 
Dempsey, W. W.......- bei 69 
Donges Lbr. Co.,J.C....bei 64 
Fisher & Wilson Co....... a 
Flint, Erving & Stoner Com- 
rT abcegz 
Ford River Lbr. Co. Sere 
Forest Lumber Co ....aeik 
Foss & Co., E. B........ ai 
Foster- Latimer Lbr.Co.acij 55-70 
Gilfillan, Neill & Co..... be 69 


Gillespie Lbr. Co., John.acel 113 


Glady Fork Lbr. Co....bel 69 
Gobey & Co., John R. ‘-cefik 
Goodman, B. J .......-. = 116 


Goodyear Lbr. Co.,C. A. 55 


— Manbert, George « 


Gumi: & Co., Geo. D. .ac al 
Hettler Lbr. Co., H. H.acdeij 
Hudson Lbr. Co . 116 
Johannesburg Mfg. Co... 


26 


Johnson Lumber Co...... . 57 
Jehnson-Wentworth Co..az 2b 
Kentucky Lumber Co...aik 119 
Kneeland-Bigelow Co ....c 
Lacy, JamesA........ abel 
Lane & Co., J. L...abcefhi 
Laurel River Lbr. Co... bei 6% 
Lippincott, Robert C..acgaj 128 


Lord & BushnellCo.,The a-e 
Lytle Lbr. Co., J. L....abel 
Mead & Speer Co...... acl 6 
Mercer & Ferdon Lbr. Co. = 


_ 


gh A SS Beer 24 
Nichols-Chisholm Lbr. Co. 24 
Northern Lumber Co..... a 25 
Northland Pine Co....... a 57 
North Western Lbr. Co. .acij 
Norwood Mfg. Co..... beeg 


Otter Creek Boom & Lbr. 
Co 


m4 
© 
= 
o 
o 


Paepcke-Leicht LbrCo.. . acij 


Palmer & Semans Lbr.Co .a 64 
Peale-Coryell Lbr. Co., abcdg 
Pees Bis Gin cccccescoess a 
Pilsen Lbr. Co........ acez 
Pine Tree Mfg. Co........ a 
Pocahontas Lbr. Co...... bi 69 
Rainy River Lbr. Co...... a 24 
Reichel Bros ......e0e.. ac 116 


Righter & Son Joseph Caceg 
Ritter Lbr. Co., W. M. ceijk 
Rust-Owen Lumber Co....a 6 


oe 


Salling, Hanson & Co..... a 
Sanford & Treadway..... al 
Sawyer-Goodman Co. .aci 55-56 
Schofield Brothers...... al 


Schuette Co., Wm. H....ag 
Shaffmaster & Stephens.cefik 
Sherman Lbr. Co., A....bez 
Shevlin-Carpenter Co 
Shevlin-Mathieu Lbr. Co..a 
Slaymaker & Co.,S.E....be 
Smith Lumber Co., C. A...a 
Stearns Lumber Co., J.S..adj 
Stephenson Co.. The I..acdej 
Stone, Hershey &Gibson. abfg 
— - Claney Lumber 
SPST ETE Se: abceh 2 
Transier bt. &ShgleCo. “es 
Turtle Lake Lbr. Co 
Tygarts River Lbr. Co. bel 
U. 8. Spruce Lbr. Co... .bei 
Virginia & Rainy LakeCo...a 
Von Platen Lbr. Co..... aci 
Wheeler & Dusenbury .. .az 
White Co.. Wm. H.... adej 
White Star Lbr Co .c-d-e-h 
Whitmer &Sons,Wm.. ..abc 
Wildell Lbr. Co ........ bel 
Willson Bros. Lbr. Co..agz 
Wis. Land & Lbr. Co. .acdijz 
Wistar Underhill) & Co. .avj 128 
Worcester Co..C H...... ca 
YVawkey-Bissell Lbr. Co...a 4 


24 
24 
69 
57 
57 
55 


a 


69 
69 


69 
6y 


D—CEDAR POSTS AND 


POLES. 


Crawford Cedar Co....... d 116 
Hettler Lbr. Co., H. H.acdeij 26 
McCormick & Co.,C. R.dgho 60 
Northwestern Cooperage and 
Lumber Co........ acdijz 116 
Polleys Lbr. Co........ dho 62 
White Marble Lime Co...dz 116 
Wis. Land & Lbr. Co.acdijz 


IDAHO CEDAR. 


Humbird Lumber Co..... o 


E—YELLOW PINE. 


F—CYPRESS. 
Alexandria Lbr. Co....... e 120 
Alger-Sullivan Lumber Co..e 124 


Allen & Co., H. 
Allison Lumber Co., The...e 122 
Amer. Lbr. & Mfg. Co..aceik. 65 
Anguera Lumber Co..... ei 85 
Antrim Lumber Co... .efhz 
Ascension Red Cypress Co., 

Ltd fl 
Ateweed Od. ...2cecdcves ei 122 
Babcock & Co., E. V.acegk 64 
Baker-WakefieldCypressCo.f 120 


Ball & Bro. Lbr. Co., Ltd.J.F 

phe daha +e e 120-125 
Beaumont Lbs. C0..c-c.0:00:0-8 e 12% 
Behrens Lbr. Co........+- ei 117 
Bennett Lbr. Co., Alf..... e 
Berthold & Jennings..... efi 
Boeckler Lbr. Co........ ej 117 
Brookhaven Lbr. & Mfg. Coe 121 
Brooks-ScanlonCo........ e 121 
Bruner Co., Owen M...... el 67 
Buchanan, Wm.........- e 122 


Bunker-Culler Lbr. Co. .eij 118 
Butterfield Lumber Co....e 653 
Car Dal Lumber Co., The.eg 

Carter & Bro., W.T....... e 122 


Carter Lumber Co., C. J...e 73 
Central Coal & Coke Co....e 73 
Chicago Lbr. &CoalCo.defhiz 124 
Clark Lbr. Co., A. L...... e 2% 
Conner Lbr. Co.......... ez 121 
o1Creith & Co., H. C...cefik 
Crosaett Lumber Co...... ei 127 
Cummer Lumber Co...... e 
Dantzler Lbr. Co., L. N...e@ 12! 


Dibert,Stark & BrownCy.Cof 12: 


Dill & Co., Lewis........ eg 
Eagle Lumber Co......... e 
Edgar Lumber Co........ e 22 
Bnochs Brose .....cccccees e 121 
Enochs Lbr. & Mfg. Co....e 121 


Flint, Erving & Stoner Com- 


PONG... cccvcsseve abcegz 
Fordyce Lumber Co...... e@ 127 
Ft. Smith Lbr. Co........ e 117 
Foster Lumber Co........ e 


Fourche River Lbr. Co... .ej 


Freeman-Smith Lbr. Co...e 117 
Garrett Lbr. Co., T. H..... e117 
Gates Lumber Co......... e 117 
Gay. IW. .ccccccccvcces e 121 
Germain Co., The....,....@ 665 
Gideon-Anderson Lbr. & Mer 

| errr. fiA2 70 
Glesy, H. H., Bro’s..... efk 
Gobey & Co., John R. .cefik 
Graham Lbr. Co........ efz 117 
Grayling Lbr. Co......... e 120 
Greenwood, Franklin..... ¢ 3 


Hadentine Lbr. Co...fgijkA2 
Hallowell, Eli. B.. aefi 66 
Harris & Cole Bros..A2efikm 74 
Hartwell & Co., R. K. — 


Harwood Lbr. Co ies eved 
Hettler Lbr. Co., H. H sacked 26 
Hogg- Harris Lbr. RUINS sosncetars e 117 
Holmes & Herrick Lbr. Co.e 121 
Huie-Hodge Lbr. Co...... e 120 
Hyde Libr. Oo... .osciccocs { 26 
Industrial Lumber Co..... 
Kaul Lumber Co......... 2 
Kerns-Utley Lbr. Co., Inc. a 
BOD Bs Giles 6. 0:0.5:6-010:0,0% 122 
Kirby Planing Mill Co..... ; 
Gs are er e 121 
Lear, WH. ccccccccce shel 
Lee Lumber Co........... e 120 
Long-Bell Lumber Co...ehz 20 
Lord & BushnellCo.,The a-e 
Lothman Cypress Co...... e 
Louisiana Lumber Co..... 8 
Ludington, Wells & Van 
Schaick Lbr. Co........ e 18 
Lumber-Mineral Co....... e 121 


Lutcher & Moore Cypress Cof 120 
Lutcher & Moore Lbr. Co..e 122 
Lyon Cypress Lbr. Co..... f 72 
Manchester Lumber Oo... .e 122 
Marsh & Bingham Co...ehi 
= Geo. W.Timber & Lbr. 
Micatoaip pi Lumber Co... 
Mo. Lbr. & Land Ex. Co. zs 





Natalbany Lbr. Co: ...... e-128 














Newman Lbr. Co., J. J....€ 
Nona Mills Co., Ltd....... e 
Norris Lumber Co., W. H..ef 
Ocmulgee River Lbr. Co.eA2 
Ozan Lbr. Co 
Peavy-Byrnes “Lbr. Co... .e 


Pickering Lbr. Co., W. R..e 
Pine Belt Lumber Co...... e 
Pole Stock Lbr. Co........ e 
Powell Lbr. Co........... e 
Powell & Rowe.......... efi 


Rice Lbr. Co., J. 8.&W.M..e 
Righter & Son Josephc. _s 


Sabine Lbr. Co..........- 
Sabine Tram Co.......... ; 
Scotch Lbr. Co....... ekiA2 
Shaffmaster & Stephens.cefik 
Ship Island Lbr. Co...... ez 
SouthernCy pressMfrsAss’n - 
Southern Lbr. Co....... 


Southern PineCo. ofGeoreia. ; 
Southern Pine Lbr. Co... .ei 
Beast. LDF. Gd. o00.006500% e 
Summit Lbr. Co.......... e 


121 
18 
122 


117 
73 
24 

121 

121 

120 


122 


122 


21 


_ 
is] 
i) 


117 


Leonard Lbr. Co. PC, h-4-5 
Lindstrom-Handforth Lbr. 

Co hi1-2 8 
Lumber Mfrs. Agency... .hz 
McCormick & Co., C. R.dh3o0 
Menz Lbr. Co.,R.J. .h 1245-z 
Mineral Lake Lbr. Co. .h1-5 
North Pacific Lbr. Co.hl-6 8 
Northwest Lbr.Co....... hz 
North-Western Lbr. Co.. hz 
O'Connell Lbr. Co....h1-2 
Pacific Lumber Agency.... 
h1-2-4-5-6 
Pacific National Lbr. Co.hl 
Pacific States Lbr. Co... .hl 
Page,Alex. Lbr. Co. .h-1-2-4 


Parker-Bell Lbr. Co.h1-2-3-z 58 
Pine-Fir Co., The... .. h-l-z 
Pinkham Lbr.Co,,J.E..h-1-5 
Polleys Lbr. Co ....... dho €2 
Preston Mill Co.... .... h-l 
Puget Mill Co.... ...... hz 
Puget Sound M & T Co..hz 


Taylor Lbr. Co., The 8. K..e 122] Raymond Co., L.G.... hz 
Thornton - Claney Lumber Rogers- Ruger Lbr. Co... .hl 
err eee abceh 26/St. Paul & Tacoma Lbr. 
Tremont Lbr. Co......... e 127} Company........ h1-6-z 13 
Twin Tree Lbr. Co........ e€ 122|Shepard-Traill Co.,The. .hz 
Van Cleave Lbr. Co...... e 124| Smith Lbr. Co., C. A..hl-2-4 8 
Vincent, BR. P.....cceces ez 121|/Sound Lbr.Co., The h-1-2-z 
Virginia-Carolina Lbr. Co. 9 Thornton - Claney Lumber 
Pi sca thvebinee et aefgikA2 72) Co..........abceh 1-4-0 26 
Ward Lumber Co........ ei 72] Transfer Lumber & Shingle 
Werner Sawmill Co., Louis.ei 117] Co ............-- aeghz 
Whitacre Lbr. Co...... efik United States Lbr.Co. h-1 
eee e 121) Wagner & Wilson ....h1-2 
Wisconsin & Ark. Lbr. Co..e Waite Lbr. Co.,H.B.h1-2-40z 61 
Wood Lbr. Co., W.C..... eZ 121] Wallace - Ballord Lbr. Co. 
Yellow Pine Co. of Phila...e | .........-.-- acdh1-2-oz 
Yellow Pine Lbr. Co...... e 121) Weatherby Co., Inc., Geo. B. 
a ae hl1-2-4-z 60 
Wendling Lumber Co..h3o0z 58 
Weyerhaeuser Lbr. Co...h6 14 
Wheeler, Osgood Co..h1-2-m 61 
G—NORTH CAROLINA | white River Lbr. Co.....ho 
White Star Lbr. Co.cdeh1l-2 
PINE. Wilson, Robert 8...h 1-2-4z 54 
Wuichet, Louis. ........ ho 6% 
Alors The. Co. ...cccccees gs 72 
Babcock & Co, E. V. . a 64 
Branning Mfg.Co ........ 
Re BEE COD ..0..0:00000008 : 74 WESTERN LARCH. 
Charshee & Bro.,Thos. A..gi 
Dare Lbr. Co........ giA2 
Dill & Co., Lewis....-... . Pee oe ee 
Ellington ‘& eer CS. . baikecbtecs 6 uishecee nae, & 
oo a & Stoner Com- ona he ig peers ‘ho 12 
age eh ge edad Ma abcegz Libby Lbr. Co. mene 7 
Forbureh Lumber Co.... Phoenix Lbr. Co........ mo 62 
Hartwell & Co.. R. Kefglz | potteys Lbr. Oo... dho 62 
Johnson & Wimsatt...... aa Potlatch Lbr. Co o is 
Lippincott Robert C...acjg 128 Somers Lumber Co eae: o 1 
Righter & Son, JosephC.aceg j[-  -  »’’****° 
Roper Lbr. Co., John L... .& 
Schuette Co., Wm. H....ag 
Smith & Co., L. L. .cfgiA2 
Surry Lor. Oo......... gik O—-MONTANA, IDAHO, 
Willson Bros. Lbr. Co. ..agz WASHINGTON, OREGON 
CALIFORNIA, NEW & OLD 
H—PACIFIC coAsT |MEXICO PINE. 
woobs. Anaconda Copper a 
SE Sudan be eackee dao 7 
1—Fir. 3—Redwood | Anderson Lbr.Co.,H.J. hi.d0 
Blackwell Lbr. Co wr -.0 14 
2—Red Cedar. 4—Spruce. Bonners Ferry Lbr. Co....0 12 
if 
6—Western Hemlock. ny oo. - —— 11 
6—Cargo Mills. ae... ‘ho 10 
Alaska Lbr.Co.......... = fee . = 
Allen & Nelson Mill Co. .h-1 ‘| Madera Co. The. Cantey om 9 
Anderson Lbr.Co.,H.J.h1-20 McGoldrick Lor Co haces o 12 
Atlas Lumber & Shingle Palmer Lbr Co. Geo. ; ¥ es 
Me ANT haa h 1-2-3-z Panhandle Lbr. Co....... o 
ellingham Bay Lbr. Co.h6 Phoenix Lbr. Co mo 62 
Bertles & Bertles. .b 1-2-40z 62] potleys Lbr. Co........dho 62 
Booth-Kelly Lbr. Co.... 10 Potlatch Lbr Co epakeeaar, o 15 
Buckeye Lumber Co. .h1-4z Savidge Bros. Lbr. Co in r 
Canal Lbr.Co........ h 1-22 Somers Lbr ; ipccieomtists 10 
Carstens & Earles, Inc.. .hz Standard Lbr Co ‘haa = 3 
Chicago Lumber & Coal s+ ae Pyeng cagplalllage — 
i. eeceeces coecece defhiz 124 Washington Mill Co..... mo 62 
own Lbr. Co..........h6 Weed Lbr. Co 
Dallas Lbr. & Logging Co.b1 61 Wendling ‘Libr. Co-.. i-Sos 8 
av * i eee in Suite 
Day LumberCo......... no Wuichet, Louis. ........ ho 5% 
Dempsey Lbr. Co........ hé 
Dierks-Stevenson Lbr. Co. 
iP aennweoss . +h-l-z 
Douglas Fir Sales Co... . hl I—HARDWOODS. 
Eureka Cedar Lbr. & Shingle 
RRS ae hil-2z 58 L—COTTONWOOD. 
Ferry-Baker Lbr. Co..... hz 60 
Hartmann-Newbert Lbr.Co. 
yr eee h-1-2-4-z Abbott Lbr. Co., Frank I..ai 
Hewitt-Lea_ Lbr,.Co....h2z 64]Acorn Lbr. Co........... i 65 
Hicks-Hauptman Lbr. Co.hi 58| Allegheny Lbr. Co...... aci 64 


Holland-Cook Mfg. Co..hm 
Howell Lbr. Co., The hi-2-4 
Index-Galena Co......h-1-2 









Miipsun-Lbr.-Ce-s 2.5. sb 


Amer. Col. & Lbr.Co.ijkimA2 68 
Amer. Forest Co.......fiA2 118 





Amer. Hwd. Lbr. Co....fik 118 
Am. Lbr. & Mfg. Co..aceijk 65 


Anderson-Tuliy Co ....... i 
Anguera Lbr. Co........ ei 8&5 
Arpin Hardwood Lbr. Co.aci 
Atlantic Lbr. Co., Inc..... : @ 
Attley & Co., J. M........ i 
Behrens Lbr. Co........- ei 117 
Bemis & Vosburgh. — 61 
Bennett & Witte......... fi 119 
Berthold & Jennings... .efi 
Brown Bros, Lbr. Co... "vaci 


Bruner Co., Owen M..... ei 


Bunker-Culler Lbr. Co...eij 118 
NO, We. De. .9:0:0:0:0:0:0:0:0:0:0 i 120 
Cherry River Boom & Lbr. 
EP Se ci 69 
Coale Lbr. Co., Thos.E.abcefi 6° 
Conasauga Lbr. ere aefi 119 
Crandall & Brown........ i 
Crane & Co., C.cccccsccece i 
Crane & Co., W. B........ i 
Crete, C. P..sccccvccsces i 
Crossett Lbr. Co......... ei 127 
Cummer- Diggins Co cij 71 
Cuyahoga Lumber Co... .ai 
Danielson & Pierce........ i 
Deeves Lbr. Co., G. H. .aei 
Dennis Lbr. Co.........- ij 
DennisSalt & Lbr.Co.,A.L..cij 26 
Diamond Lbr. Co....... i 55-56 
Dudley Lbr. Co..........+ i 
Duhimeier Bros ........-- i119 
Dulweber & Co., John....ik 119 


Eager, William A......... i 
Emery Co., Geo. D 
Emporium Lumber Co.... 
Estabrook-Skeele Lbr. Co. .i 
Factory Lbr. Mfg. Co...... i 
Faust Bros. Lbr. Co...... ik 
Fee-Crayton Lbr. Co... 
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by using a heavy cast iron Pulley when a Wrought 
Steel Pulley weighing only about half as much will 
do the work just as well. 


The American 
Steel Split Pulley 


combines maximum strength with minimum weight 
and is made in sizes 6" to 60" diameter, 2" to 36" wide. 
Insist on having ‘*‘ THE AMERICAN” and you 
will have the BEST and in the long run the CHEAP- 
EST. 
Sold by Dealers Evervwhere. 


The American Pulley Co. 


PHILADELPHIA, PA., U.S. A. 





WAREHOUSES : 
NEW YORK, - ~- 203 Lafayette Street. 
BOSTON, - «+ « « 165 Pearl Street. 
CHICAGO, - 124 South Clinton Street, 








THE MICHIGAN 


LOGGING WHEELS 


The Standard for 25 Years 








Money Makers. Made on Honor 
Write for Prices and Particulars 


S. C. OVERPACK, Maaistee, Mich. 


Exclusive Maker 














SIX 
PLANTS 





NICHOLSON FILE COMPANY 


General Offices, PROVIDENCE, R. I. 





FILES——RASPS 


LARGEST FILE AND RASP PRODUCERS IN THE WORLD. 


TEN 
BRANDS 








DEAN BROS. jae 
INDIANAPOLIS. 


NOTIN THE PUMP TRUST. 

BOILER FEED PUMPS 
FIRE PUMPS 
TANK PUMPS 
POWER PUMPS 

Send for Catalogue 55 















BENJAMIN 


Wireless Clusters and 


Lighting Specialties 
Lighting Results 


If you are looking for prac- 
tically constructed, inexpen- 
sive fixtures, read what we 
have to say. It will prove of 
interest and profit to you. 





Write for Complete Catalog 
and Discounts. 


BENJAMIN ELECTRIC 





Excelsior Priis+> 
are Easy 
When you are equipped with the proper kind of a machine, the 


KLINE EIGHT BLOCK MACHINE 


is the acknowledged peer because of its maximum output with 
minimum power and up-keep cost, Write for catalogue, 





LEWIS T. KLINE, Alpena, Michigan 





MFG. CO. 


NEW YORK CHICAGO, 120-128 So, Sangamon St. SAN FRANCISCO 





D oO N ’ T EXPERIMENT. If in need of a COLUMN 
CLAMP why not buy the BEST? 


; NOXALL 


only is made with a right and left 
screw, giving a positive and equal 
strain at every point of contact 
That’s where it differs from all 
others. Madeof steel and matle- 
able iron, with weldless steel 
wire chain; the kind that will not 
break. 
FULLY WARRANTED. 

Send for trial order, no risk on your 
part. If not satisfactory:eturn it. 


20,000 NOXALL’S Sold, Write for list of users—it will Interest you. 


With 4 feet of chain, per dozen, $20.00 
PRICE ith 4 feet of chain, per ozen $ 2.08 


Less than dozen lots, each 


A. A. LOETSCHER, Dubuque, Iowa. 














General ElectricCompany 
PRINCIPAL OFFICE: 
SCHENECTADY, NY. 1765 


CHICAGO OFFICE NEW YORK OFFICE 
Monadnock Bldg. 30 Church Street 


Sales Offices in 
all Large Cities 











THE WALSH & WEIDNER BOILER CO. 


Chattanooga, MANUFACTURERS OF 


BOILERS 


STACKS, BREECHENS STEEL CASINGS, ETC 


Tennessee 














ONCE USED, ALWAYS USED. 
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OUR BOARD RULES are popular with lumbermen 
who appreciate a durable and well made article. 
We make Board Rules to measure any !ength or 
thickness of lumber, and Log Rules with any 
scale, diameter or length measurements desired. 
Write for catalog describing our complete line. 











Hardwood Man’frs 
Association Rule. 








! Worden-Alllen Smee | 


72 W. Adams Street CHICAGO, ILL. 


| 
Write Us Regarding 


Fire Proof Saw Mill Con- 
struction. 


Monorail Electric Lumber 
Transportation. 


Power Houses and Roofs. 


Steel Tanks and Towers for 
Water Supply and Fire 
Protection. 
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CONSULTING AND CONTRACTING 
ENGINEERS 


MANUFACTURERS OF STEEL 
STRUCTURES 
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Wideawake Watchmen <a 
Ko 








reduce your fire hazard to the minimum. 
They are secured by using the 


Chicago Portable 
Watchman’s Clock 


Simple, Efficient, Tamper-proof, Durable. 


Approved by the National Board of Fire 
Underwriters and accepted by all insur- 4 
ance companies, 


We guarantee it against any imperfections. * 
Write now for descriptive circular. 


Watchman’s Clock & Supply Co, 9 Church St., New York 








CARPENTERS WHO USE 


Pearson’s Nailer 


for shingling in cold weather 
say idle daysare rare. Hand- 
les nails perfectly and allows 








user to wear gloves or mittens. 
Made in twosizes—one for gal. 
8d No. 13 Gauge, 14” wire nails 
and forcom.3d No. 14 wire nails. 
$5 express prepaid. Money 
back if not O. K. 


Write for Circular AL. 


Sie Pearson Mf. Co 
FIRE BRICK f°: Seva Parmer 


EVENS & HOWARD FIRE BRICK CO. 


Established 50 years. ST. LOUIS, MO, 
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CLEVELAND RULE COMPANY, 


CLEVELAND, OHIO. 





Lbr. Ass’n Rule. 

















cu should use the Lumper- 
TO MAKE MONEY ats Actuary fer figuring 
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—SPECIALIZA TION-— 


Has enabled us to originate a mechanical feeding device whereby a continuous 
feed of 200 feet or over is maintained at all times. It is accomplished easily 
by any feeder giving him ample time to turn the boards over or possibly end 
for end, enabling him to get the most out of his stock. 


AUTOMATIC FEEDING TABLE prevents losses by 


manufacturing defects which occur when machine is fed by hand. 





— MAXIMUM RETURNS and BEST RESULTS AT MINIMUM COST— 





Pat. Applied tor 
AN AUTOMATIC FEEDING TABLE CONNECTED TO A PLANER OF WOODS READY FOR BUSINESS. 


S. A.WOODS MACHINE CO. 


SEATTLE 


BOSTON—U. S. A. NEW ORLEANS 


NORFOLK 
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in this line.” 


The General Says:— 


“T will at my own expense, and without advancing 
prices, give a line of assistance to handlers of my 
roofings next year far beyond anything ever done 





A National Authority on Selling Says:— 


DECEMBER 16, 1911, 










GENERAL ROOFING U.S. A.’s 
Largest Manufacturer of Roofings 


“If the General carries out his plans for 1912 the Jobbers and 
Dealers handling his products will increase their sales tremend- 
ously. It can’t fail because it is based on the right selling 
principle—THEY WIN EVERY TIME.” 











and Building Papers. 















carload prices. 


Northwestern Sales Office— Minneapolis. 








If you are going to handle roofings next year, write us at once for further information. 
Remember the General makes a full line and ships everything in mixed cars at straight 


General Roofing Mfg. Co. 


Mill No. 3—YORK, PA. Mill No.2—MARSEILLES, ILL. Mill No. 1—E. ST. LOUIS, ILL 





M & M HOG 














Built to cut your refuse wood of any kind into good fuel 
that can be handled by conveyer or blower. 


Yellow Pine Refuse or Stumps for Turpentine Extraction. 
Dye and Extract Woods. 
Refuse from Planing Mills into Chips for Paper Pulp. 








MITTS & MERRILL 


1009 South Water St., 


THE EBY MACHINERY CO., Selling Agents in San Francisco. 








SAGINAW, E. S., MICH. 











Pacific Coast Sales Office —_San Francisco. 








sitilinataiata 
The Ireland “Heads” the List 


Heading Mill leads all others in 
point of speed and simplicity. 
It will cut from 1,000 to 5,000 shin- 
gles per hour. 

Mr, John S. Medley, Evening 
Shade, Ark., says of this ma- 
chine: ‘She isa ‘daisy’—the best 
Ihave handled in 30 years’ exper- 
ience in the lumber business.” 


Write for Catalog ‘‘A’’ which 
gives full particulars. 





__ Manufactured by 


Lyon Iron Works - Greene, N. Y. | 
—— - 

















THE NANZ IMPERIAL-WATCHMAN’S CLOCK 


Has no equal. Contains improvements orginal with us. 
Marks each station with a number on the paper dial, 
which is the only tamper proof and reliable method. 
The old style pin hole marking is worthless and can be 
imitated. Our system provides a perfect and indis- 
putable record. Approved by all underwriters. 


wr F. NANZ CLOCK COMPANY, 


178 Fulton Street, NEW YORK 
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Are You Guessing What Your 


Watchman is Doing ? 


You are unless you use a HARDINGE PATROL 

WATCHMAN’S PORTABLE CLOCK. The only 

system that is absolutely tamperproof. 
Send for Catalogue E-38. 
MANUFACTURED BY 


HARDINGE BROTHERS, Inc. 
ESTABLISHED 1890. 
3133-3141 Lincoln Ave. CHICAGO. 
Eastern Rep. A.C. ROWE & SON, 33 Reade St. ,N.Y.City 
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SHIMER GUTTER HEADS AND CUTTERS! 








Ce 

i ie ei 

i, Ss 
| Wy UW 


The ‘Shimer Limited” Cutter Heads with Expansion, Figs. 627 and 628, 


These Heads have self-centering and spindle-gripping features that will interest you. The 
Bits carry a larger areal surface and are set at an acute angle for fast cutting. Price, net, for 
Flooring $56.70 the set complete. 


The Making of a Cutter Head 


Demands years of experience, the employment of mater- 
ials that use and experience have shown to be the best for 
the purpose, and a clear understanding of the needs of the 
mill man. Only in buying from those who have made the 
manufacture of Cutter Heads a life study can these de- 
mands be met, or is there certainty of getting a thoroughly 
reliable, dependable and efficient tool. 


The man who buys Shimer Cutter Heads, buys with 
his outfit the assurance of a lifetime of accurate service—a 
guarantee that he is going to be satisfied with his purchase. 

Shimer Cutter Heads are designed so as to be practi- 
cally indestructible. In addition only the highest grade of 
Steel Forgings are used in their manufacture, consequently 
they give long service and perfect satisfaction, doing their 
work without calling for constant attention and continual 
repairs. 

Shimer Cutter Heads will save more actual time and 
money in the mill than any other single tool you have. 
They make the work more agreeable for the operator, 
more profitable for the employer and are guaranteed to pay 
for themselves in a few months’ use. They are simple and 
easy to operate, strong and durable, reliable and economi- 
cal, offering a solution to many difficulties that come up 
daily in the mill. 

We have perfect faith in the ability of the Shimer 
Cutter Head to ‘‘make good,’’ hence we make them to 
your order to fit any matcher or molder and send them on 
trial to responsible mill men anywhere. 


Let us know what your requirements are in the way 
of Cutter Heads or Cutters. We guarantee satisfaction on 
everything we sell. 


Let us hear from you today ! 








POPULAR CUTTER HEADS. 


The most popular of The Shimer Cutter Heads are Figs. 
202 and 203. The Bits are held within conical duplex bit 
seats, self-centering, arranged with the very complete Expan- 


sion feature for the fine adjustment of tongue and groove 
thicknesses. 


Price with 4 bits to each head, the set........ $33.12 
Price with 6 bits to each head, the set........ 39.84 
Price with 8 bits to each head, the set........ 46.56 


Complete with Flooring Bits. The Heads will also receive 


Bits for thin Ceiling—34 @ $1.05 each and Bits for 2” thick 
plank @ $1.33 each. 





# JOINTER HEADS « 


For jointing plain edges we make several styles of Jointer 
Heads provided with shearing effect to produce the easiest 
and at the same time the smoothest work. Made of Steel 
Forgings, they supply the strongest and best. Our very rea- 
sonable prices put the tools within the reach of all. 

Price, with 4 bits to each head, the set 11%4”. .$25.20 
Price, with 4 bits to each head, the set 2”.... 26.88 


SHIP LAP HEADS 


to give you the best service must be of a kind that is always 
ready and to interchange with matcher and other Heads you 
may have fitted to your machine, thus avoiding a change of 
machine guides. This is one reason why the Shimer Ship Lap 
Heads are so generally used. The other reason is that they 
do work so satisfactorily that all who know their convenience 
take them in preference to others. 


Price, with 4 bits to each head, the set, 114” thick. $28.16 
Price, with 4 bits to each head, the set, 214” thick. 29.00 








DOUBLE CEILING HEADS. 


These heads have a special design to suit the purpose of 
double tonguing and grooving, with overlapping of the bit 
cutting edges to produce perfect clearance and to protect the 
leading points from unnecessary friction and wear. 

They double the capacity of any matcher or moulder and 
provide a means of turning out single surfaced ceiling or 
flooring upon the most economical basis. 


Price, Double Ceiling Heads complete with Bits, net, $33.08 





DOOR, SASH AND COPING TOOLS 


That save all the hand fitting. No changing of patterns, 
therefore, no trouble in framing the door and sash parts when 
they are matched up with the Shimer Cutter Head. We 
relieve you of that detail of the business when we place the 
mould in counterpart within the contour of the Bits. The 
Bits are filed only to sharpen and being set by means of a 


gauge give accurate and uniform results. Prices very rea- 
sonable. 





REVERSIBLE AND ONE-WAY CUTTERS. 


The Shimer Reversible Cutters for Single Spindle Shapers, 
Variety Moulders or Friezers are carefully moulded opposite 
to the shape of the mould to be produced, in such a way as to 
have only the cutting edge touch the lumber. They are com- 
plete—inexpensive—time saving. We also make One-Way 
Cutters for the Double Spindle Shaper. 





THIN STEEL KNIVES, 


Advanced ideas referring to the planing and surfacing of 
lumber have developed into the use of the thin blades, made 
from high speed steel, which, when properly tempered and 
treated, serve for one,or two days of work on hard maple, 
oak or hickory. 

These blades are known as our Bedee Knives and are 
recommended by users as the best that can be procured. For 
the benefit of those desiring to use this style of a knife we 
have facilities to furnish them in any length or thickness. 

Write us about your requirements. 





Address SAMUEL J. SHIMER & SONS, Mliton, Pa., U.S.A. 
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T'S a good square thing when you 

get a planing machine that will settle 
itself to its foundations, start in at a 
rapid gait and tum your lumber out 
smoothly planed, whether you are surfac- 
ing one side or both. 


Upon the whole, planing lumber is a 
mechanical process, and’ the’ better the 
machine, the better the work it does, and 


the longer it lasts. 


Baxter D. Whitney & Son 


Pacific Coast Sales Department: 
H. 
Pacific Building, Seattle, Wash. 


So many Whitney Planers are in 
operation in the largest box board and 
manufacturing concerns throughout the 
United States, that to refer to them 
would be a point in action, but hardly 
necessary for us to do to the critical 
buyer. 


Write for new catalog either single or 
double surfacers. 








WINCHENDEN, MASS. 


—AGENTS — 


CHICAGO MACHINERY EXCHANGE, 
1219-27 W. Washington Boulevard, Chicago, Ill. 


H. PLUMMER, Mgr., 
Geogia, Florida and Eastern Tennessee. 


WYSONG & MILES CO., Greensboro, N. C. 
Agents for Virginia, North and South Carolina, 








WP WARREN Manacem = =, SHANNEN, Maren ree 


Cevseuaneo 10888 
BUILDERS OF HIGH GRADE 


Market, Hotel and Restaurant Refrigerators 


























NDER THE SHANNEN PATENTS 
SHOW CASES, BANK, OFFICE AND STORE FIXTURES 


PHONE ATLANTA 647 «& = «= PHONE BELL M. 326¢ 
601 EAST FAIR ST 
Atlanta, Ga., Ootober 26th'll 
Messrs. HB. Smith Company 
Smithville, 


NJ. 


Gentlemen:- - 

Enolosed please find our check to cover balance 
of account to date. 

my 12” Hana Planing machine Sas been installed 
and we are pleased to advise that same is giving the very 
best service possible; and we are well pleased with this 
machine, as we are with all machines purchased from your 
Compsny. 

Thanking you for past favors, we beg to remain, 

Yours very truly 7 


tte, 


7 
vPw/aL ¢ “Manager. 


—_ 


The New Hand Planer 


referred to above is designed to stand 
on three feet so as not to get out-of- 
line on changing floors. It is fitted 
with New Round Head, and Tables 
have all necessary adjustments for doing 
all classes of work. 








For further particulars and Circulars 
of Woodworking Machines, address 


H. B. Smith Machine Company 


SMITHVILLE, N. J. 
— OFFICES — 


NEW YORK CHICAGO 
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THe New Hieo Speep PLANER 
CLL LLLP 





























a 


The planer you will eventually buy—Why not get 
the benefit of its increased efficiency now? It will 
reduce your costs—It will increase your production, 
and it will raise the grades of your lumber, regard- 
less of what machine you are now using. It’s the 
one real big fast feed planer success. Your name 
and address on a post card will bring you some valu- 


able information about the new high speed king, 
The Fay-Egan Three-Double-Three 





Sales Offices: Sales Offices: 
smerncearee JA, FAY & EGAN CO, rercnsccesous 
BALTIMORE, 306 Prestman St. . e ° eemin a Los. ANGELES 
cama 501 White Bidg. Established 1830. 921 Hib. Bk. & Tr. Blg., NEW ORLEANS 

E, N. C., P. O. box 1070 120 Broadway, NEW YORK 
CHICAGO, 625 Com. Nat’! Bk Bldg. Main Office and Works: 410-412 Nat. Bk. Com. Bidg.. ST. LOUIS 
DENVER, 1621 17th St. 139 Townsend St., SAN FRANCISCO 


EVANSVILLE, 16 Pewel'Avc. 320-340 W. Front St., CINCINNATI, OHIO. SPender VANCOUVER 


532 Pender St.,. VANCOUVER 
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Belts Are Expensive— 








One of the very satisfactory features of our planers is the belting system. All belts are endless, with an automatic tight- 
ener on the slack side. These tighteners and the movable counter shaft will take up 20 inches of stretch. The belts 
are never tight, consequently last twice as long, pull betier, and you never have to shut down to fix them. 
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Steteon-Ross Outside Matcher, built by 


STETSON- ROSS MACHINE WORKS, 


SEATTLE, WASHINGTON. 














The M. Garland Co., Bay City, Mich. 





Pacific Coast Lath Bolter and General Utility Machine. Standard Lath, Picket and Handle Bolter. 
The Heaviest and Most Powerful Bolter on the Market. 


WE BUILD 


Saw Mill, Lath Mill, Stave Mill, Paving Block, Special and Conveying Machinery. 


In Use in Over 500 Mills. 
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